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§ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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the First Day 


of Every Month by 
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EVAN ree President 


Dearborn St., 


PPLIANCE CoO. 


Chicago 
MALHOIT, Treasurer 


Cc. F. 
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C.H. EVERLY, Y President 
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H Ww MARTIN, Asso: 


J. A. PALMER, Cir.Mgr. B.C. 


Ed. OTTO KNEY Asst Ed. 


WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 


C. H. EVERLY, Eastern Mgr. 
1701 Pershing Square 
Phone Ash 


by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


* CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


D. N. BRIGGS, Asst. Mgr. 
Building, New York 
land 8319 


€ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


£ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| “Office Appliances’’ is reg- 
istered in the United States 
Patent Office, Washington, 
ae 


©" COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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Accounting Devices Co....152 
Acme Card System Co..... 101 
Acme Staple Co........ ..276 
Adams, Henry T., Mfg. Co.262 
Add-Index Corp.......... 169 
Addressograph Co....... 72, 3 
Adjustable Table Co...... 262 
Advance Paper Box Co... .247 
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Ajax Time Stamp Co...... 246 
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Alma Furniture Co....... 249 
American Clip Co....... 70, 81 
American Electric Co..... 246 


American Embossing Co.. .262 
American Lead Pencil Co.. 78 
American Mfg. Concern... .258 
Amer. Multigraph Sales Co.149 


American No. Mach. Co... 93 
American Seal & Stamp Co.244 
Amer. Writing Mach. Co... 77 
Ames Safety Envelope Co. .212 





Ames Supply Co.......... 37 
Arlac Dry Stencil Corp... .257 
Art Metal Constr. Co....90, 1 
Atlas Stationery Co....... 209 
Ault & Wiborg Co., The... 89 
Auto File & Index Co..... 159 
Auto Pencil Sharp. Co..... 261 
Es wadnebicse es 207 
Azora Rubber Co......... 269 
B 
Bachrach Specialty Co..... 266 
Bankers Box Co.......... 150 
Barbee Wire & Iron Wks. .264 
Beach Publishing Co......268 
Beacon Steel Furniture Co.117 
Beaumel, D. W., & Co.... .266 
Bentley & Gerwig.........229 
Bentson Mfg. Co., The..... 172 
Berger Mfg. Co...........204 
Bettcher Stpg. & Mfg. Co. .233 


Boomerang Chair Pad Co. .2 
Boorum & Pease Co... 


Bridgeport Pen Co., The. .268 
Bristow, Stanley R........27 
British Stationer..........273 
Brown, L. L., Paper Co....13 
Browne-Morse Co......... 177 


Buckeye Rib. & Carb. Co.. 94 
Bump Paper Fastener Co. . 
Buro-Bedarf-Rundschau 

Burroughs Add. Mach. Co. . 286 
Bushnell, Alvah, Co... 275 


Cc 
Canode Ink Co....... rr 
Carpenter, E. W., Mfg. Co. .27 


lg BE eee 192 
Central Paper Co......... 193 
Chicago Binder & File Co. .243 
Niarotype Co., The........231 
Clemetsen Co., The........233 
Coles Copyholder Corp... ..250 


Columbia Rib. & Car. Co...1 
Columbia 8S eel Equip. Co. .2 
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Colytt Laboratories...... 
Commercial Furn. Co... 
Conrades Mfg. Co..... 
ES 249 
Ms cn tec acs 235 
Corona Typewriter Co 178 
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TEE ode wks 2s 6a 249 
Crescent Brass & Pin Co. .261 
Crocker Chair Co......... 261 
Crown Ribbon & Carbon (Co.253 
Crownolo Mfg. Co........ 27 
Curveer Bite. Co.......c0- 205 
Cutler Desk Co...... 180 
Daco Guide Co...... . 268 


Dalton Adding Mach. Co. .213 
Davenport-Taylor Mfg. Co.250 


Defiance Sales Corp.......25 
Demountable Typewr. Co. .118 
Derby, P., & Co., Inc...... 122 
Dick, A. B., Co.. ovens 
Dictaphone Sales Corp.... 82 
Diemer, John F., Co. 248 
Dietz, The J. F., Co 190 
Downey, The C. L., Co....27 
Du Pont, E. I., De Nemours 
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13 
Economy Seat Co...... nie ae 
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These advertisements present the prod- [f 
yj ucts of the leading manufacturers ineach |f 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 
tions .stablished through the journal. 
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General Pencil Co......... 144 Miller Bros. Pen Co....... 266 
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Johnaton, J. W..... ; . 215 Portable Add. Mach. Co...: 
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Ss 6.6 40m ct ees . 265 
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Kohlhaas Co., The........ 245 Quality Park Envelope Co.. 86 
Krantz, Edw., Prod. Co 247 Quigley Furniture Co 220 


R 
Ravenswood Off. Sp. Co...106 
Regal Typewriter Co..... 253 
Reiner, Robt., Inc..... oo 2800 
teliable Tw. & Add. Mach. 


Corp. Ay 
Remington Tw. Co. 69, 153, 
Republic Box Co.......... 
Riteall Checkwriter Corp. .222 
Roberts Num. Mach. Co...120 
Roberts, W., Rubber Co.. .267 





Rockwell-Barnes Co.. 242 
a 7 270 
Ross Gould Co........... 258 


Rotospeed Co..... 
Royal Typewriter Co. .171, 178 
> ££: See 253 
Ryan, J. F., & Co. .165, 6, 7, 8 
Ss 

Sainberge & Co..... 

Sanford Mfg. Co. - 
Sanymetal Products Co. 





Schwab Safe Co., The... 279 
Sengbusch Self-Closing 
Inkstand Co........ : 95 
Service Steel Products Corp.193 
Shaw-Walker Co......... 123 
Sheaffer, W. A., Pen Co..98, 9 
Shedd-Brown Mfg. Co.. 212 


Sheppard, The C. E., Co... 84 
Sherman-Manson Mfg. Co.257 


Shipman-Ward Mfg. Co... 96 
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Stationers’ Loose Leaf Co.229 
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St. Johns Table Co........13 
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Success Line, The... 223 
Sun Rubber Co., The 245 
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Tell City Desk Co...... 223 
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Thomas Stationery Co 28 
Thompson Time Stamp Co 
Tiffany Adjust. Stand Co. .252 
Tip Top Mfg. Co...... 263 
Toledo Metal Furniture Co.27 
Triner Sales Co 


Te 266 
Triner Scale & Mfg. Co 219 
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Trussell Mfg. Co. . 230 

Tuberculosis Assns 143 

Turner & Harrison Pen Co.267 

Typewriter Emporium of 
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Typewriter Co 

.71, 74, Back Covet 

Car. Co 246 
11 


Underwood 
nion Ribbon & 
S. Envelope Co. l 
S. Lace Paper Works 197 
S. Pencil Co...... 265 
S. Tw. Ribbon Mfze. Co.23¢ 
niversal Fixture Corp 248 
Vv 
Valley Citv Desk Co 154 
Van Dorn Iron Works 137 
Van Valkenburg, L. D., Co.26§ 
Victor Add. Mach. Co 13 
Ww 
Wabash Cabinet Co Lis 
Wagemaker Co 
Wales Add. Mach. Co 
Webster, F. S., Co... 2, oo) 
Weeks, Frank A., Mfg. Co.255 
Weigel, FE. O., & Sons 271 
Weis Mfz. Co 107. 8, 9, 10 
Western Furniture Co 205 


U 
U 
U 
U 
U 
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Weston, Byron, Co 14: 

Wholesale Ty pewriter (Co 15 

Wiggins, John B., Co 2°67 

Woodstock Typew riter Co.2S 

Workman Mfg. Co 2 OF 
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Yankee Paper & Spec Co 6! 
Yawman & Erbe 1 
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Zaner & Bloser. 
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Adding Machines 








4 ~- Index Cor 16e 
B ughs Adding M ! Co. . 280 
Dal ton Add. Machine Co 215 
Elliott-Fisher Co 104 
Lanston fn gp pe Mach. Co. .256 
Monroe ak Machine Co 
Peters ienen Mfg Co 
Portable Adding Machine Co 
Reliable Tw. & A. M. Corp 
\ or Adding Machine Co 
Wales Adding Machine Co 
Atines & Cal, Machines, Used. 
Reliable Tw. & Cor} 257 
Adding Machine Rolls & Paper. 
Central Paper Co 193 
Rockwell-Barnes Co 242 
Ss Lace Paper Vorks 107 
Yankee Paper & Spe Co 0 
Adding Typewriters 
Burroughs Adding Mac! Co, .280 
Elliott-Fisher Ce 1lo4 
Ret gton Tw i 69, 153, 225 
Underwood Ty] writer Ce 
71 74 Back Cover 
Addressing Machine Stencils. 
Rone Co 70 
Addressing Machines 
\ddressog + gy" Co 72 
Speedaumat Address Machry..S 
Adhesives. 
(See Inks, Adhesives et 
Arch and Clipboards 
American Mfg neern 258 
Atlas Staty. Co i) 
Freehand tinder Co yO 
Clobe-Wernicke (Cs 14 { a a 
Rockwell-Barnes  ( 242 
Yawman & Erbe Mfg. Co 119 
aaa Registers 
Hanna Register ¢ 140 
Automatic Mailing Machine. 
Insertograph Co on 
Bankers’ Note Cases 
Gilobe-Wernicke ¢ 145, 6, 7. 8 
Van Dorn Iron Works Co 137 
Billing Machines. 
Burroughs Adding M ! Co. .280 
Elliott F isher { 104 
Re ington Tw. ( 69, 153, 225 
Underwood I'ypewriter Co 
71, 74, Back Cover 
Binders, Catalog and Periodical. 
\ rican Clip Co 7, S81 
Blank Books. 
Poorum & Pease 1 
National Plank Book Co 79 
Rockwell-Barnes (¢ 242 
Blanks for Bonds and Stocks. 
es Lithographing (« 97 
k n Pros 265 
Board Cutters, Paper & Card 
Golding Press Division 258 
leal School Supply Co 240 
Bond Boxes. 
Corry-Jamestowr Mfg Corp. .249 
freneral Firevroofing ( 102, 3 
(rlobe-Wernict io 14 6. 7 g 
Pent Art Stee Wor at) 
Stee Equipment ¢ 87 
Book Cases 
Gg e-Wernicke (% 145. 6 . = 
G Furniture Co 80 
Macey Co 174 
Van Dorn Iron Works Co 137 
We Mfc. 107. &. 9, 10 
Y wan & Erbe M or 119 
Book. ‘Ends. 
Rvan, J. F.. & ¢ 165, 6, 7, 8 
Bookholders 
American Cl ( 70, 81 
Ar Electr ( 246 
Book ‘Rings. 
s, Henry 1 Mrz. Co 262 
Carpenter, } W Mfg. Co.. .271 
Bookkeeping rer bines 
Burroughs ding Macl Co. . 280 
t-Fisher Co 104 
R gton Tx ( m@, 15 25 
| Ww ae. t ( 
71, 74, Pa Cove 
Box Files. 
Globe-Wert ke ¢ 14 & F 8 
Business Shows 
National Pusine Show Co.. .276 
Busses 
General Firevroofing (¢ 2 
Mace Co The 174 
Toledo Met } Co 2t2 
Calcu! tati ng Doviecs. 
Mi ‘ Svster 219 
Calcu'ating Machines 
Alien Cory 114 
It ghs Addin Ma Co. . 280 
Da Add Ma ne { 213 
M ant Cal Mac} Co.173, 215 
Monroe Cal M ( 5 
Calendar Pads and Stands 
Defiance Sal 251 
lersey City Prt ‘ on 
Shedd-Prown Mfg. ¢ 
Ss ess Line y 
Veeks. Frank A Mrz. ( 2s) 
Carbon Papers 
See Ribbons { i 
Card Cases. 
I roved Poelhr I er ( 2n9 
Wigvins rhe J L Co 267 
Cha'r Irons 
Rett r Str & Mf ( 23 
Chair Pads and Cu shions 
I merang Cl l’a Co 249 
Economy Seat 129 
x 4 I & { 124 
\ H Co 179 
I Mfe ( a0 
S Ru ‘ ( 245 
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IN Classifications {i 


For the benefit of the subscribers the 
lines advertised are here classified. 
Many of the requirements of the 
modern business office are represented. 
Should subscribers be interested in any 








article of office equipment not listed 
here, they are cordially invited to com- 
municate with the service bureau, 
through which the information will 


be promptly and cheerfully furnished 
with no obligation to you. 
































Chairs Desk Work Distribr tors, 

Beacon Steel Fur ( Fox, Geo. E., & Co 24 
Conrades Mfe. Co Globe-Wernicke Co 145. 6, 7. 8 
Cook, 1., Co Horn, W. ¢ Bro. & C 271 
Crocker Chair Co Irving-Pitt Mfg. Co SS 
Derby, P., & Co In Office Specialty Co 216 
Gunlocke, W. H., Chair ¢ 228 Sainberg & Co 20 
Heywood-Wakefield 194 Desks. 
ea eg roi ty oo Alma Furniture Co 249 
Sikes Go = Art Metal Constr. Co to 
, . Bentley & Gerwig I n. Co 
roledo Metal Furniture ¢ “ 
Van Dorn Iron rks ¢ 7 Browne-Morse Co 

. _ Clemetsen 

— weatere. Commercial Furniture ( 182, 

ohlhaas The 245 Corry-Jamestown Mfg. Corp D4 

ouch Protectors & Writers Cutler Desk C 180 
Riteall Checkwr. (« pp Dietz, The J. fI Co 190 

Checks, Stamped Metal. ~ a ——— - ~ 4 poe aa 
American Seal & Stamp Co 244 ine ‘' ‘tre fing y 9 
Meyer & Wenthe 24 General Fireproo ng Co 102 

Globe-Wernicke Co 14 f '. ZB 

Cigar Lighters Gunn Furniture C lhe > 
Neuburg I Pr 1) Hoosier Desk Co 214 

Clips, Paper. Imperial Desk Co 203 
(See Pape Clirs.) Invincible Metal Furn, ( 1) 

Coin Bags and Wranpers Jamestown Metal Desk Co...217 
Downey ( I Co Ihe 71 Jasper Novelty Works 130 
Straver ( n Pag Co 270 leovold Desk (« 134 

Copyholders Macey Co The 174 
American Clip Co 70, SI Metal Office Furi C 208 
American Electric 246 Myrtle Desk ¢ 141 
Coles Copyholder ¢ eof National Desk Co 114 
Error-Ne In« 121 Orpin Desk Co °R7 
Kobler & Co 270 Quigley Furniture C« rr 
Premier Metal Products ¢ O35, Shaw-Walker 12 

Copying Devices. Steel Equipment Cor; 87 
Eureka Blot Path Co 24 fell Cits Desk Co oes 
Yawman & Erbe Mfg. ({ 11 Valley City Desk (¢ 4 

Costr mers Van Dorn Iron Werks Co 1237 
Art Metal Constru ( My 4 Wagemaker (% 16 
Conrades Mfg. Co 2 Western Furniture (« 205 
Furnas | itur ( 2 Yawman & Erbe Mfg Co 11v 
Globe ernicke 145  . 

See pg ‘ws ; nt Machines om - 
eeetiedie ; : sei D+ ctaphone ales I 
Bem a yg am “glam ~ Edison, Thos. A., In 158 

Cc snidere Directory Boards 
Faries Mfe Co or4 Davenport-Taylor Mfg Co 2 
Ireland & Matthews Mfe. Co.105 Display Fixtures. 

Cutters, Paver & Card niversal Fixture Cor} 48 
ide ~ wr A Rte - gy Ry Ca 240 Duplicatine Machines & Supplies 

Dating Stamps \mer. Muitigraph Sales ¢ 14") 
American Numbering XM ‘ Arlac Dry Stencil Cor 2574 

( 0 Canode Ink Co 184 
American Seal & Stamp ¢ 44 Dick, A B ( 157 
Me nd Louis Co 244 Reiner Robt Im ath} 
Meyer & Wenthe on4 Rotospeed ¢ Phe oil 

Desk Calendars. Electric Motors 
Defiance Sale Co 271 merson Electric Mfg. Co 252 
Green-Duck Co 10 Envelope Sealers 
Shedd-Prow1 Mfe % 919 Standard Ma ig M nes 
Snecess Line : Co “ay? 
Weeks. Frank A Me. ( on, Envelopes. 

Desk Lamps. Ames Safety Enveloy r 12 
Aladdin Mfge. Co ) Bushnell Alva ( 74 
Faries Mfe oD 4 Diemer. John 1 Co 48 

Desk Pads Blotter Globe-Wernicke ( 145, 6, 7. 8 
Roor a ‘ease 190 Nat'l Fiberst Env. Co 191 
Fax Gee | & 121 (ualit Park Envelope ¢ Sf 
Hoffman I 4 Smead Mfg. ¢ r 258 
Irvin. A. H Co 179 I S. Envelope (8 111 
Saint erg & en Enve'lones, Celluloid 

Rubber Co 945 Markilo ¢ 26) 

Desk —" Glass. Eraser Holder 

x. Geo. I & Ce 124 Phillips Ribbon nd Carbon 
- lar Mfe¢e Co 220 a 234 
Ravenswood Office Sn ( 10 Erasers. 

Sainberg & Co om) Faber Eberhard 128 

— Pads, Linoleum, Ink-Out Mfg. ¢ 268 

Geo, I & 124 Oo. K Mfs ( 175 
> lar Mfe ‘ ong) Roberts. Weldor Rubber Co. .267 
Wavcemaker 162 Rush Erase ( 255 

Desk-Pend ing Le tters Holder Expense Books. Salesmen’'s 
Amer pn ¢ 70 x1 teach Publishing Ce 6S 

Desk Tray s. Defiance Sales ( 251 
Ame in Electrie Co 46 Eyeshades 
Fox. Geo. ] & 124 Featherweivrht Eveshade ¢ 271 
General Firerroofing Co 102, 3 File Boxes, Collapsible. 
Globe-Wernicke Co 145, 6. 7. 8 Pankers’ Box Co 1™ 
Imperial Methods ( 8 Steel Bound Box Co 201 
Macey Co The 174 Strayer Coin Pag ¢ 270 
Weis Mfg. Co 107, &. 9 10 File Boxes, Metal 
Yawman & Erbe Mfg. ¢ 119 Rockwell-Parnes Co 242 


Filing Cabinets, Cloth Covered. 
Advance Paper Box Co.......247 


Diemer, John F., Co.........248 
Globe-Wernicke Co.. 143, Ye PR 
Hofman, | Sa.odswte sev hew este 

Imperial Methods Co...... ...238 
Macey Co., The....... ree 
Sainberg & Co............ .250 
Weis Mfg. Co....... 107, 8, ‘9. 10 

Filing Cabinets, Metal. 

Art Metal Constr, Co....... 90, 1 
Auto File & Index Co..... .. 159 
Pentson Mfg. Co........... . 172 
Berger Mfg. Co.......see.0% 204 
Browne-Morse Co.......... 177 


Columbia Steel Equipment Co.277 
Corry-Jamestown Mfg. Corp, .249 
General Fireproofing Co....102, 3 
Globe-Wernicke Co... 145, 6, 7, 8 
Imperial Steel Cabinet Co... .234 
Invincible Metal FPurn, Co....196 


Macey Ce., Bee.cctesicsectntne 
Metal Office Furn. Co...... . -208 
Premier Metal Products Co... .235 
Pressteel Engineer Corp...... 

Shaw-Walker ...... vase van 
Steel Equipment © orp.. me i 
Terrell’'s Equipment Co.. ., 218 


Van Dorn leon Works Co... . 187 


Yawman & Erbe Mfg. Co.....119 
Filing Cabinets, Wood. 
Auto. File & Index Co....... 159 
Browne-Morse Co........ oss tees 
Globe-Wern'cke Co,..145, 6, 7. 8 
Imperial Methods Co,......... 238 
Macey Oo., “BmG.:caneeevas .-1T4 
Shaw-Walker  ......0.0- -.-128 
Wagemaher Oo. ...\c ss akkes . 1638 
Wels Mee. Oo....... 107, 8, 9, 10 
Yawman & Erbe Mfg. Obs. si. 119 
Filing Supplies, 
Aigner, G: 2., & CGisecodeaus 216 
American Clip Co.......... 70, 81 
American Mfg. Concern.,... . 258 
Browne-Moree ....esccesses% 177 
Daco Guide Co,..........6. . -268 
Filing Equipment Bureau....112 


General Fireproofing Co... 102, 8 

Globe-Wernicke Co,..145, 6, 7, 8 

Imperial Methods Co...... ++ 0208 

Invincible Metal Furn. Co... .196 

Macey Os... TBP. ivcivectdes 174 

Oxford Filing Supply Co... 44-170 

Rockwell-Barnes (Co.......... 242 

Simonson, R. A., Co......... 265 

Smead Mfg. Co., The........ 258 

Steel Equipment Corp....... mf 

Wabash Cabinet Co.......... 116 

Weis Mfg. Co....... 107, 8, 9, 10 

Yawman & Erbe Mfg, Co.....119 
Fountain Pens. 

Beaumel, D. W., & Co...... 266 

Carter's Ink Co., The........ 192 

Eggens-Hambler Co 185 

Jevim, A. TE, Giiienicktasene 179 

Parker Pem Co.....:cccses 127, 8 

Sheaffer, W. A., Pen Co,....08, 9 
Furniture Finish. 

Du Pont, E. I., De Nemours,.187 
Gold Pens. 

Weieel, E. O.. & Sons....... 271 
Gold Stamping. 

Aigner, G. J., Caw vireis 216 
Gummed C'oth. 

Aigner, G. J., Ris +60 sagen 216 
Gummed Cloth Patches. 

Crownolo Mfg. Co.......++..- 271 
Index Card Signals. 

Geom, BH. O.s- Ses s00 28 owe 

Graff-Underwoed Co.......... 2m4 

Macey. -Od., Zati sess. «susan 174 

Moore Push Pin Co...... 268 

Yawman & Erbe Mfg. Co .119 
Index Tabs. 

Aigner, G. J B Cece seeumaee 

Cook, H, C., Co sceceue 

Globe-Wernicke Co 145, 6, 7, 8 
Ink Eradicators. 

lak-Out Bite. Oei.ccsccceenad 26s 
Ink Pencils. 

Inkograph Co. ous babes eshon 195 
Inks, Adhesives, Etc. 

GaneGe Bek Ga. .«.2<0bese cane 184 

Carter's Ink Co., The........ 192 

General Eclipse Co........... 246 

Harris, John J., & Co,....... 197 

Johnston, J, ETERS 2 215 

Luther Ink & Stamp Pad Co. .247 

GanferA Mite. Ge... .sscevdeen 224 
Inkstands. 

Bachrach Speciality Co........ 206 

General Eclinse Co....... 246 

Sengbusech 8-C Inkstand Co.. my) 
Inkwell Bases. 

Irvin, A. EB, G@iseceeenaees 179 
Labels, Law Book and Number. 

Aigner, G. J., icavine obs 216 
Leads for Mechanical Pencils. 

Amer. Lead Pencil Co..... vee 

Tuber, A. We: MRvicvsessen 270 
Leather Goods. 

Mashek, Frank, & Co......... 239 
Letter Distrib: tors. 

Bristow, Stanley R. ........ 271 

Globe-Wernicke Co...145, 6, 7, 8 

Imperial Methods Co......... 238 

Kenthaes Coa., TRO... scnseas 245 
Letterheads, 

Goes Lithographing Co........ 07 
Lettering & Show Card Pens. 

Bridgeport Pen Co........... 26 
Linoleum Desk Tops. 

Fox, Geo. EB., & CO....ceesee 124 

Peles Wile. Giisiass 6ccvdeead 230 

Wagematter COs sécinsevcsdve 163 
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Corry-Jamestown Mfg. Corp..249 
General Fireproofing Co....102, % 
Globe-Wernicke Co...145, 6, 7, 8 
Invincible Metal Furn. Co... .196 


~- yay Be Gi cdc cces x. 
eee eee eee eee ee eeeee ‘ 

Steel” Equipment Corp.........! 7 
Terrell’s Equipment Co....... 218 


Van Dorn Iron Works Co.....137 
Loose Leaf Books and Ryeteme. 


Accounting Devices Co.. .152 
Boorum & Pease Co.......... 199 
Chicago Binder & File Co.....243 
Irving-Pitt Mfg. Co......... 8S 
Lion Systems, Inc........... 188 
J — A A. “errr 152 
Nationai Blank Book Co...... 79 
Plew & Motter Dept......... 206 
Proudfit L. L. Co............ 189 
Sheppard, C. E., & Co......... M4 
Stationers L. L. Co......... 220 
Trussell Mfg. Co.. 2 
Workman Mfg. Co. SS decdeeees 206 


Loose - qi Envelopes, Coeiets, 
i Tin. 66560660 6006s 


Map Tacks. 
Graff-Underwood Co.......... 254 
Moore Push-Pin Co...........268 


Matched Office Suites. 
Commercial Furniture Co..182, 3 


BET We BMBcceccescccece: 174 
Memorandum Devices. 

SE ME Oi ceccceccccccs 205 

ts GO, Be B. OSs. ccccces 124 

Hanna Register Co...........140 
Mending Tape, P epee 

Handy Roll ~+ +270 


Moisteners. 

Sengbusch 8-C Inkstand Co... .95 
Nickel Plate Preservative. 

No Tarnish Products.........226 
Numbering Machines. 

American Number. Mach. Co.. 93 


Robert Numb. Mach. Co..... 120 
Oil, Office Machine, 
SD. Ei cesdescceccces 231 
Defiance Sales Corp....... 251 
Pads, Ray | (Ruled or Plain). 
ease Co.. : 
Paper. 
rown, L. L., Paper Co...... 131 
Eaton, Crane & Pike Co.....135 
Weston, Byron, Co........... 142 
Paper Clamps. 
American Clip Co........ .70, 81 
Esterbrook Steel Pen Co.....181 
Van Valkenburg, L. D.......268 
per Clips. 
American Clip Co.......... 7 


ne iy Mis Ciissececcccces 235 
Graff-Underwood Co 
DP Mi vecdeecceseee 
Rockwell-Barnes Co......... 
Thomas Staty. Mfg. Co... 
Tip-Top Mfg. Co.... 

Paper Fastening Machines. 
Acme Staple Co..........+.. 
Bump Paper Fastener Co.....2 
Defiance Sales Corp.. 
Eveready Mfg. 
I. D. L. Mfg. Corp... 












a SN Ore 

Newton Paper Fastener Co...259 

Parrot Speed Fastener Co... ..201 

Rockwell-Barnes (Co...... ~ + -242 
Paste 


(See Inks, Adhesives, Etc.) 
Patents. 


Siggers, FE. G........ sengaaee 
Pen & Pencil Clips. 

Defiance Sales Corp.......... 251 

Van Valkenburg, L, D...... 268 


Pencil Sharpeners. 
Auto Pencil Sharpener Co... .261 
Graff-Underwood Co.. i 





Hunt, C. H., Pen Co. sontneee 
Pencils, Cedar. 
Amer. Lead Pencil Co....... 78 
Paber, Eberhard............ 138 
General Pencil Co............ 144 
UD. 8. Pencil Co.. .265 
Pencils, Thin Lead, Magazine. 
EEE = GiOvowccsscccecccces 207 
Carter’s Ink Oo.............. 192 
Parker Pen Co....... —_ *- 


Zaner & Bloser.............. 2089 
Pens, Lette & Show Card. 
Bridgeport Pen Co........... 268 
Esterbrook Steel Pen Mfg. Co.181 
Ge ies ED MBsece bwncs 198 
Miller Bros. Pen Co.......... 266 
Spencerian Pen Co....... — 
ag F Harrison Pen Co... .267 
Moore Push-Pin Co........... 268 
Pins. 
Crescent Brass & Pin Co... ..261 
Defiance Sales a Reebuscest 251 
Platens, 
Amer. Writing Machine a 
Ames Supply Co.............. 237 
olfos 


Mashek, Ee ar 239 





Postal Scales. 
Hanson Bros. Scale Co....... 268 
Pelouze Mfg. Co............. 25 
Bee Gee GP. cccecscceccss 266 
Triner Seale & Mfg. Co...... 219 
Publications. 


British Stationer............ 
Buro Bedarf Rundschau 


Mon Bureau........... 
Punches. 
Roorum & Pease Co.......... 199 
Chieago Binder & File Co....243 
Defiance Sales Corp..........251 
Globe-Wernicke Co...145, 6, 7, 8 
Push Pins. 
Moore Push-Pin Co........... 268 
Ribbons and Carbons. 
Be Oe Sabb cecd desc cc csc 
Ault & Wiborg Co............ 80 
Buckeye Ribbon & Carbon Co..94 
Camede Imk O0.....cccscccces 184 
Carter's Ink Co., The........ 192 
Columbia Rib. & Car. Mfg. 
Gb. ueaeecdbetendeasedssnce 176 
Crown Ribbon & Carbon Co.. .253 
ROGGE di. Weg BROscccscccies 26 
Manifold Supplies Co.......... 67 
PG WE bbecccncoees oy 
Nelidich Process Co........... 228 


Old Town Rib. & Car. Co....126 
Pacific Carbon & Ribbon Co. .273 
Peerless Carbon & Ribbon Co.202 
Phillips Ribbon & Carbon Co. .234 
Remington Tw. Co...69, 153, 





Rockwell-Barnes (Co.......... 242 
i i a 2 
Union Ribbon & Carbon Co...2 
U. 8. Typewr. Rib. Mfg. Co. 
Wreneees,, Be Big Geeeccccccm 
Rubber Bands, 

Faber, Eberhard........ -o+ 188 
Hodgman Rubber Co......... 221 


Rubber Stamps. 
American Seal & Stamp Co...244 


Medearis Moulding Co........266 
Melind, Louis, Co............ 244 
Meyer & Wenthe............ 254 


Rubber Stamps, Labeled. 
American Seal & Stamp Co...244 
Medearis Moulding Co........ 266 


Rulers. 


American Mfg. Concern......258 
Safety Deposit Boxes. 


General Fireproofing Co....102, 3 
Invincible Met. Furn. Co..... 196 
Safes. 
Art Metal Constr. Co.......90, 1 
General Fireproofing Co....102, 3 
Globe-Wernicke Co...145, 6, 7, 8 
en Gin Wildes cccctaseses 174 
Meilink Steel Safe Co........162 
Mosler Safe Co.......... 210, 11 
Schwab Safe Co., The........ 279 
Steel Equipment Corp......... 87 
Van Dorn Iron Works Co.....137 
Yawman & Erbe Mfg. Co.....119 
Scrapbooks. 
cern Ge Md cceeececes 271 
Sealing Wax. 
ee ee. ee Gi wccccigocens 192 
Luther Ink & Stamp Pad Co. .247 
Rg. eee 224 


Seals, Notary and Corporation. 


American Seal & Stamp Co...244 

Melind, Louis, GOo............ 244 

Meyer & Wenthe............ 254 
Second-Hand Office Machinery. 

Reliable Tw. & A. M. Corp...257 
Shelf Boxes. 


Diemer, John F., & Co.......248 
Globe-Wernicke Co...145, 6, 7, 8 
Per eet eer 24 
Shelving. 
Ss Gs Gc cctcctecside 204 
General Fireproofing Co....102, 3 
Globe-Wernicke Co...145, 6, 7, 8 
Steel Equipment Corp........ 87 
Terrell's Equipment Co....... 218 
Van Dorn Iron Works Co..... 137 
Sign Markers. 
Hellesoe, Hans H.......... .270 
Signs. 


American Seal & Stamp (Co...244 

Davenport-Taylor Mfg. Co....250 
Sliding Furniture Casters, 

Hartford Glass Products Co..243 
Sorting Devices. 


ee 245 
Stamp Affixers. 
EE Mone ckh<uavdnces 232 
Standard Mailing Machines 
ih snot we dG086 60066660 0004 262 


Stamp Pads. 
American Seal & Stamp Co..244 
Lather Ink & Stamp Pad Co. .247 








Meyer & Wenthe............ 254 
Mun-Kee Products Corp...... 164 
Peerless Car. & Rib. Co......202 
Stands for Office Machines. 
Adjustable Table Co......... 22 
Premier Metal Products Co...2° 
Sherman-Manson Mfg. Co.....257 
Tiffany Adjustable Stand Co. .252 
Toledo Metal Furn. Co....... 272 
Stapling Machines. 
Acme Staple Co......... ree i): 
Defiance Sales Corp.......... 251 
Eveready Mfg. Co............ 253 
Hotchkiss Sales Co........... 132 
a Wk Ms WA sc etewscedes 179 





Trimming Boards. 
Golding Press Division.......258 
Ideal School Supply Co.. ..240 
Type, Rubber. 
American Seal & Stamp Co...244 


Stationery, Embossed, —penees, 
American Embossing Co.. 2 
Kihbn Brothers.... 
Wiggins, John B., 


Stationery Cabinets. 












General Fireproofing Co....102, 3 Type, Typewriter. : 
Globe-Wernicke Co 145, 6, 7, 8 Ames Supply ‘ Dei cccceccs soaae 
Imperial Methods Co.........238 Typewriter Cabinets. » 
a “eee 174 Toledo Metal Furniture Co... .272 
Terrell’'s Equipment Co....... 218 Typewriter Cleaning Brushes. 
Van Dorn Iron Works Co.....137 Hahn, Arthur W. .. .268 
Weis Mfg. Co....... 107, 8, 9, 10 I. D. L. Mfg. Corp... - +23 
Stiaiin . Typewriter Cleaning Material. 
CeUseGNee Gi. cavecvaes ooan 
American Se al «& ome Co...244 s ~ - * 99 
ee i a he 
Stenographers’ Note Seshe. Typewriter Cushion Keys. 
Boorum & Pease Co.......... 199 Munson Supply Co..... — 
Rockwell-Barnes Co.... . 242 nt i. i essancees . «209 
Stools. Peerless Key Co......... -ceonae 
re mee, OR. oocesuces 256 Speed Key Mfg. Co... 270 
Crocker Chair Co............261 Typewriter Cushion Knobs & Feet. 
Milwaukee Chair Co.... 151 Ames Supply Co......... ++ 237 
Toledo Metal Furn. Co.......272 Azora Rubber Co.............269 
Storage Cases ome ~~ g., * 4 taseeees -124 
Service Steel Products Corp...193 oan LM... me. SR-. oo. 
Swinging Typewriter Stands. Typewriter Parts and Tools. 
American Writing Mach. Co...77 Ames Supply Co............ 237 
Globe-Wernicke Co...145, 6, 7, 8 Typewriters, New. 
Weis Mfg. Co.......107, 8, 9, 10 American Writing Mach. Co...77 
Tables. Corona Typewriter Co. 7 
Corry-Jamestown Mfg. Corp..249 Demountable Tw. Co.. 
Furnas Furniture Co. coccncmee Oliver Typewriter Co........ 2 
General Fireproofing Co....102, 3 Reliable Tw. « A. M. Corp. 
Globe-Wernicke Co...145, 6, 7, 8 Remington Tw. Co..69, 153, 
Guth, H. L.. Assoc....... 540 Royal r'ypewriter Co 171 
Macey Co., The......... eee Smith, L. C., & Corona Tws _ 
Mutschler Bros, Co........... 6S IMC, ve eneseenseees aes 278 
Premier Metal P roduc ts Co...235 Smith Pr remie er Tw Co. * Sada 161 
St. Johns Table Co.... ee Underwood a Spewriver ‘ k Cc 
f , 2 ’ 29 #+ --=j— see eeeseees éz, ¢9%, ac over 
Van Dorn Iron Works Co.....137 Woodstock Typewriter Co.....281 
Tablets. Typewriters Rebuilt. 
Rockwell-Barnes Co... . 242 American Writing Mach. Co...77 
Telephone Accessories. General Typewriter Exchange.274 
American Electric Co.... 246 Regal Typewriter Co.........253 
Colytt Laboratories........... 227 Reliable Tw. & A. M. Corp..2 
Hush-A-Phone Corp........... 214 Shipman-Ward Mfg. Co. 
Thumb Tacks. Smith Tw. Sales Corp..... 
Moore Push-Pin Co........... 268 Typewriter Emporium 
Do ee 266 Wholesale Typew riter Co... 


Time Stamps & Recorders. Visible Index Systems. 


Ajax Time Stamp Co........246 Acme Card System Co.... 101 
American Seal & Stamp Co...244 Globe-Wernicke Co 145, 6, 7, 8 
Joslin, A, D., Mfg. Co.......257 Pressteel Engineer Corp...... 125 
ee, WS 244 Ross-Gould Co....... cece cenl 
Thompson Time Stamp ‘Co... .271 Wardrobes. 

Transfer Cases. Furnas Furniture Co....... 260 
a) ee aaa 204 Globe-Wernicke Co...145, 6, 7, 8 
General Fireproofing Co oo ae, 8 Terrell’s Equipment Co.......218 
Globe-Wernicke Co...145, 6, 7, 8 Waste Baskets. 
its MDs vcast duck e&be 174 Barbee Wire & Iron Wks.. 204 
Republic Box Co.............220 General Fireproofing Co....102, 3 
Shaw-Walker ndoéeceseee en 23 Invincible Metal Furn. Co,....196 
Steel Equipment Corp.........87 Bneey Ce, T.<csvececees 174 
Van Dorn Iron Works Co.....137 Nat'l Vulcanized Fibre Co... .261 
Weis Mfg. Co... 107, 8, 9, 10 Peerless Wire Goods Co......228 
Yawman & Erbe Mfg. Co.....119 Penn Art Steel rr 











AR WANTS and 
EN See “4 FOR SALE 


SITUATIONS WANTED. 


SALESMAN of 16 years’ field and manager experience desires 























permanent connection with factory or jobber if field work 
prefer Pacific Coast or South. Know the trade in all sections 
Age 338. Available short notice. Address K-35, care Office 


LINES WANTED. * 
SALESMAN with twelve years’ experience in office . supplies 
and kindred lines to represent manufacturers on Pacific Coast. 
Address N-60, care Office Appliances, Chicago. 





Appliances, Chicago 











AM DESIROUS OF GOOD SPECIALTY LINE in Kansas City 








or adjoining territory—with state rights Am now handling 
an office specialty. Address R-36, care Office Appliances, Chi- 
cago. - — as 





BUSINESS OPPORTUNITIES. 
EXCLUSIVE OFFICE FURNITURE BUSINESS FOR SALE in 
growing western city with a population nearing 350,000. Con- 
trols the principal manufacturers’ agencies, such as Standard, 
Gunn and Doten-Dunton desks, B. L. Marble Chair Co., and 
General Fireproofing Co. steel furniture. Now doing and has 
done for fourteen years the largest volume of business in this 
territory. Total investment approximately $30,000. Owner 
believes he can prove to anyone interested that this is the 
best purchase in America in the office equipment business. 
Business not burdened with overhead nor lease. T-42, care 
Office Appliances, Chicago. 











MANAGERS WANTED. es ~~ 
MANAGER for retail office furniture business in New York 
City. Experienced man required with highest references. Sal- 
ary and percentage. Address L-43, care Office Appliances, 
Chicago 























AGENTS WANTED. : a 
WANTED—Manufacturers’ agent calling “on Atlantic Coast 
trade; also agent for Middle West. Answer stating territory 
covered. Give references. Handy-Roll Company, P. O. Drawer 
O, Fruitvale, Oakland, Calif. 


Wants and For Sale Continued on Following Page. 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





SALESMEN WANTED. 


S: av adres 8 
Eagle En- 





SALESMEN—Local and traveling to sell the new 
(one-piece window envelope). Wonderful repeaters. 
velope Co., 1322 Wabash Ave., Chicago 





clerks. 





WANTED—Experienced stationery and office supply 
Detroit Give reference and state salary desired. Address 
V-38, care Office Appliances, Chicago. 

WANTED—Printing and office supply salesmen. Good terri- 
tory Mail orders given Apply G-61, care Office Appliances, 
417 S. Dearborn St Chicago. 




















SALESMEN WANTED—Experienced in office supplies and 
commercial stationery Inside position to serve floor trade. 
State qualifications and salary expected M. S. & D. A. Byck 
Co., office outfitters and stationers, Sav: annah, Ga. x 

WANTED—Experienced salesman to sell Sundstrand Adding 


Machines; prefer one who has the ability to take charge of 
this department Excellent opportunity for hustler. Johnstown 


Office Supply Co., 414 Locust St., Johnstown, Pa. 


HIGH GRADE resident salesman to sell steel office e equipment 
to dealers and steel factory equipment to users on commission 











in the following cities: St. Louis, Kansas City, San Francisco, 
and Los Angeles Address T-37, care Office Appliances, Chi- 
cago 

SALESMAN WANTED to cover California, Utah, Nevada, 
Colorado, for pencil manufacturer, on commission basis. Must 
have good following with both jobbing and retail trade. Write 


giving full particulars and firm you are now representing, etc. 
Address M-41, care Office Applianc es, Chicago 
SALESMEN—All territories: now handling office appliances 
direct to consumer, can secure good proposition to sell to their 
trade, popular, standard line paper products—guaranteed priced 
right. Full information first letter please Address J-40, care 
Office Appliances, 1701 Pershing Square Bldg., New York 
SALESMAN WANTED to carry popular line of Brief Cases, 
Boston Bags, Catalogue Cases, etc. Strictly commission basis. 
Southern and Middle West Territory open Good opportunity 
for right man State experience and reference and territory 
now covered in first letter. Philip L. Hershman Co., 225-227 
Race St., Cinc innati, Ohio. 

OFFICE AND DIRECTORS’ TABLES, 
and high grade line 

















medium 
mahogany and 


most complete 
exclusive designs in oak, 


walnut. Will interest only high class commission men who 
call on the office furniture trade. Give full particulars about 
yourself, lines now carried and territory covered. Address 
K-21, care Office Appliances, Chicago. 





|; The RECENT | 
PATEN 


of the patents re- 








Copies of any one 


Underwood 


BRANCH OFFICE MANAGER—A capable, resourceful man 
required, each for Philadelphia, Boston and Bane ney on Bog rep- 
resent nationally known corporation manufacturi Leaf 
Equipment, including Visible Records in Book rm. Must 
have good knowledge of accounting and system work; ex- 
perienced in selling and sales organization; capable of dev 

ing and training territory men. Liberal profit sharing 

moderate drawing account to start. Give previous business 
record. Sheppard Company, Long Island City, N. Y. 





MACHINE SALESMEN. 

We need a few high grade, able, experienced, clean-cut calou- 
lating machine representatives. Liberal commissions, splendid 
sales co-operation, potential future with advancement to 
trict positions for the right men. Write fully as to your @6xz- 
perience, where you want to work. Send photograph to Mar- 
chant Calculating Machine Company, 280 Broadway, New York. 


CALCULATING 





Tulsa, 


LOOSE LEAF SALESMAN—A thoroughly experienced loose 
leaf man in both Eastern and Western territory to represent @ 
nationally known company, manufacturing complete line of 
binders and forms, including Visible Records. Must 
acquainted with the dealers and have sold a similar line before. 
An unusntally attractive opportunity for the right man. C, 
Sheppard Co., Long Island City, Y. 








MECHANICS WANTED 
TYPEWRITER MECHANICS WANTED—Location southern 
Michigan. Must be experienced on L. C. Smith and Corona. 
Old and substantial firm, State your qualifications fully in 
first letter. Address S-74, care Office Appliances, Chicago. 
REAL OPPORTUNITY for combination salesman-mechanic to 
own profitable business without investment, doing repair Be . 
for self and selling new typewriters, adding machines and 
Mimeographs on 20% commission, in unusually well develo) 
territory, for old and substantial firm. Tulsa Typewriter 
Okla. 

















ELLIOTT-FISHER machines bought, 


Typewriter 


: FOR SALE. 
FISHER billing and ry es machines boughi 
Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


ER w es | sold and agua Teeter- 
Milwaukee, 





ELLIOTT 
and sold. 





Warsh Co., Plankington Arcade, 








595,900 
Maas, 


Attachment for pencils. Har- 

} Chicago, Ill. 

1,595,985. Typewriting machine. Edwin 

E. Barney, New Rochelle, N. Y. (assignor 

to Remington Ty pore Company, 

N , a corporation of New York). 
1,596,022. Type Lah agg 9 machine. Geo 

W. Renz, New York i) (aaignes 

Remington Typewriter om i Ilion, 

N. Y., a corporation of New York). 





Company, New 


erred to here can be obtained by sending Yo . a corporati of Delaware - 4 

ate E ame Gn Pre rony oO Bien “ N - , & corporation of Delaware) ys 98 035. Typewriting machine. John 
gers, patent lawyer, Suite 33, N. U. Build- _ 15! 1,780. Typewriting machine. Adolph aldheim, Elizabeth, J. (assignor to 
ing, Washington, D. C., and mentioning “. Kupetz, New Rochelle, N. Y. (assign U Inde rwood Typewriter Compan New 
Office Appliances f or to Underwood Typewriter Company, York, N. Y., a corporation of Delaware). 

1 598.599. Typewr ; acht ; New York, N. Y., a corporation of Dela 1,596,467. “Typewritin machin’. John 
Ny ee = S + * I ne ane tC Aree ware). Waldheim, Elizabeth, (aaclgnee. a. 
to I aaarenel Seanuetbar foun mae. Wow 1,594,785 Jose ph Lindburg, Brooklyn, U nderwood Typewriter, * company, 

York. ; i, ae Dp ee ti . Pele Mie taly N. Y. (assignor to Underwood Typewriter York, N. Y., a corporation of De ware). 
7 +, & corporation of elaware) Company, New York, J Y., a corpora 1,596,661. c ard index. LeRoi E. Hutch- 

1,593,634. Typewriting machine. Alfred tion of Delaware) ings, Buffalo, N. Y. (assignor to James 
G. F. Kurowski, Brooklyn, ae (as 1.594.803 Envelope Leonard Vantre- H. Rand, Jr.. Tonawanda, N. Y.). 
signor te Underwood Typewriter Com potte, Mulberry, Kans 1,596,811. Fountain pen filier. Albert 
pany, New York, N. Y., a corporation of 1.595.009 Pencil. Alex Lietsky,. South Graig, New York, N. Y. (assignor of one- 
Delaware). Boston, Mass third to George Schaudel, New York, 

1,593,679 Envelope Saul Steinberg. 1,595,121 Package for pencils, penhold N. Y.). 

Brooklyn, N. Y ers and like articles. Fred Reiss, New 1,596,949. Page end indicator for type- 

1.593.701 Check protecting apparatus York, N. Y. (assignor to Eagle Pencil writing machines. A. Signieur, Paris, 
Israel Minkin and Louis Magidson Dor Company, New York, N. Y., a corporation France. ‘ 
cnaater ae — sa oe of Delaware) 1,596,953. Computing machine. William 

ster, Mas: 1.595.150. Pencil. John W. Greening R. Stepnakek, Detroit, Mich. (assignor to 

1,594,319. Fountain pen. Ryosuke Na El Dorado, Ark Remington Accounting Machine Corpora- 
maki, Tokyo, Japan 1,595,153 Type writing machine. George tion, New York, N. Y., a corporation of 

1,594,379. Margin stop mechanism for F. Handley, Glendale (assignor to New York). 
typewriters James A Ramus, Minne Royal Type wyiher G ompany, Inc New 1,596,972. Envelope. George Francis 
apolis, Minn. York, N. Y., a corporation of New York) Hogan, Chicago, Ill. 

1,594,410. Pen and pencil clip. Howard 1,595,162. Typewriting machine. William 1,597,054. Loose leaf binder. Henry G. 
L. Fischer and Frank J. Kristofek, St O. Michaelson, Woodhaven, N. Y. (as- Clark, Dayton, and Louis 8. Clark, Co- 
Paul, Minn. (assignors to Brown & Bigs signor to Royal Typewriter Company lumbus, Ohio. 
low, St. Paul, Minn., a corporation of Inc., New York, N. Y., a corporation of 1,597,136. Loose leaf binder. Arthur H. 
Minnesota). New York). Woodward, Chicago, Ill. (assignor to the 

1,594,436. Line spacing mechanism for 1,595,167 Typewriting machine Gil International Register Company, Chicago, 
typewriting machines. Alfred R. G. Vogt, bert M. Scherer, New York, N. Y. (as- ill., a corporation of Illinois). 

Chemnitz, Germany (assignor to Wan- signor to Royal Typewriter Company, 1,597,280. Accounting calendar. Tarle 
derer Werke, formerly Winklhofer & Inc New York, N a corporation of George Machauer, New Orleans, La. 

Jaenicke, A. G Schoenau, Chemnitz, New York) 1,597,299. Typewriting machine. Elisha 
Germany). 1,595,248. Typewriting machine. Henry E. Strong, Paris, France (assignor to Un- 





1,594,511 Envelope. Maud A. Swigert Resch, Bayonne, d (assignor to Un derwood Typewriter Company, New York, 
and Harry A. Swigert, Evanston, Il derwood Typewriter Company New N. Y., a corporation of Delaware). 
1,594,573 Typewriting machine Fer York, N. Y., a corporation of Delaware) 1,597,321. Typewriting machine. SS 
dinand G. Stallma Pittsburgh, Penna 1,595,260 Ink pencil. Marie Swope G. F. Kurowski, Brooklyn, N. Y. (as- 
1,594,665 Memorandum desk calendar Bellefont, Penna signor to Underwood Typewriter Com- 
Norman P. Dana, Portland, Me 1,595,463. Typewriting machine. George pany, New York, N. Y., a corporation of 
1,594,740 Fountain pen Isaiah Levi Gould Going, Middletown, Conn. (assignor Delaware). 
Turin, Italy to Remington-—Noiseless Typewriter Cor- 1,597,433. Typewriter paper Rng ~ 
1,594,760. Typewriting machine. Jesse poration, New York, N. Y., a corporation seph E. Cornacchione, now, u aictal 
A. B. Smith. Stamford. Conn. (assignor of New York) change of name, Joseph witee ornac- 
to Underwood Typewriter Company, New 1.595.591. Typewriting machine. Harry chione Conrace, New York, N. Y. 
York, N. Y., a corporation of Delaware) H. Vickers, Corona, N. Y. (assignor to 1,597,492. Typewriting machine. John 
1,594,768. Typewri oes ng machine. Greg- Underwood Typewriter Company, New Waldheim, Elizabeth, N. J. (assignor to 
ory G Block, New York, N. Y. York, N. Y., a corporation of Delaware) the Underwood Typewriter Compesy, 
1,594,778. Typew riti: g machine. Charles 1,595,782 George Francis New York, N. Y., a corporation of De 


Hermann, New York (assignor to Hogan, Chic: 


Ra nvelope. 
Il 


aware) 

















as ¥) 








a om oe. | 




















No. 1,583,279.—invention relating to continuous billing type- 
a poe May 4, 1926, by Clarence M. Crews of Brook- 


lyn, N. assignor to Underwood Typewriter Company of New 
York, N. Y. 

No. 1,596,094.—Platen core longitudinally divided into segments 
filled with soft rubber, breaking sound waves, without interfer- 
ing with the requisite firmness of the core; patented May 25, 
1926, by Joseph Lindburg of Brooklyn, N. Y., assignor to Under- 
wood Typewriter Company of New York, N. Y. 

No. 1,597,321.—Typewriter platen intended to make clearly 
cut impressions and to reduce noise of impact as type contacts 
with paper; patented August 24, 1926, by Alfred G. F. Kurowski 
of Brooklyn, N. Y., assignor to Underwood Typewriter Company 
of New York, N. Y. 

No. 1,598,375.—Device providing paper controlling bails for 
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typewriting machines, whereby tension of the bail rolls may be 
effectively requlated; patented August 31, 1926, by Joseph B 
Holden of Syracuse, N. Y., assignor to Remington Typewriter 
Company of Ilion, N. Y. 

No. 1,599,802—-Sound deadening casing for typewriting 
machines; patented September 14, 1926, by John Waldheim of 
Elizabeth, N. J., assignor to Underwood Typewriter Company 
of New York, N. Y. 

No. 1,582,405.—Loose leaf binder; patented April 27, 1926, by 
Henry B. Jennings, Jr., of Long Island, Va. 

No. 1,593,592.—Sound deadening casing for typewriting 
machines; patented July 27, 1926. by Alfred Newhope of San 
Francisco, California, assignor to Underwood Typewriter Com 
pany of New York, N. Y. 

No. 1,584,460.—Loose leaf binder; patented May 11, 1926, by 
George J. Linskey of Cleveland, Ohio. 


1,597,699. Typewriting machine. John New York, N. Y., a corporation of Dela 1,598,028. Typewriter movement Olut 
Waldheim, Elizabeth, N (assignor to ware). Tyberg, Point Loma, San Diego, Calif 
Underwood Typewriter Company. New 1,597,846. Typewriting machine John 1,598,427. Clip for use with pencils or 
York, N. Y., a corporation of Delaware). Waldheim, Elizabeth, : (assignor to fountain pens Arthur W. Easton, Buf 

1,597,769. Typewriting machine. Clar the Underwood Typewriter Company, falo, N. Y. 
ence M. Crews, Brooklyn, N. Y. (assignor New York, N. Y., a corporation of Dela 1,598,538. Ink pad Sidney Mann, Sar 
to the Underwood Typewriter Company, ware). Francisco, Calif 





Overseas. 

Leon, Nicaragua.—Dionisio Villa V.. who handles the Rem 
ington typewriter and the Dalton adding machine, desires to 
be placed in touch with American manufacturers of typewriter 
stands and tables Mr. Villa is a merchant of long standing 
and good reputation in Nicaragua, where he has been estab- 
lished for more than twenty years, with his two sons. He will 
appreciate any information regarding the matters indicated 
above. 

Mexico City, D. F., Mexico.—F’. Armida & Company, Avenida 
Madero 35, desires to make additional connections in the office 
equipment field Manufacturers of furniture and binders for 
mechanical accounting work, trays and other supplemental 
equipment are invited to get in contact The company handles 
such well known lines as L. C. Smith & Corona Typewriters, 
Inc., Elliott-Fisher Company, The Dalton Adding Machine Com 
pany, etc. This company stands high in its field, and enjoys 
the esteem of American manufacturers whose products it dis 
tributes. 

Tokyo, Japan.—Yagi Shoten, 5 Yumicho Kyobashiku, is in 
terested in ribbons and carbons, duplicators, check protectors, 
stapling machines, rebuilt typewriters, adding and addressing 
machines, loose leaf systems, et« Catalogues and general in 
formation will be appreciated. This material should be marked 
for the attention of Mr. Kanji Yagi 

Domestic. 

Danbury, Nebr.—The South Side Sentinel will enter the office 

supply field atout November 20 with an up-to-date stock They 


have recently moved into a new building and are interested in. 


office furniture, typewriters and supplies, filing devices, etc. 
Charles FE. Furman is manager 

Houston, Texas.—O. D. Mann, Montrose boulevard apartments, 
is in a position to handle advantageously two or three addi 
tional.office equipment lines. He travels Texas, Oklohoma and 
Louisiana for three first class office equipment houses, desk, 
chair and rubber gcods manufacturers Mr. Mann desires to in 


clude a line of cheap costumers and other office specialties 
similar nature 

Kansas City, Mo.—H. E. Whipple, sales agent for the Ren 
ington Cash Register Company, Inc., 1404 Walnut street, is in 
a position to handle an additional office apphance line on a 
specialty basis His territory includes about fourteen countie 
centering on Kansas City. 

Kerrville, Texas.—-The Kerrville Typewriter, Exchange 
opening a salesroom and service department, planning to cart 
a very complete line of office equipment The company ha 
been doing a repair business the past eighteen years Manu 
facturers interested are invited to send catalogues and prik 
lists to the company, marked for the attention of Doc Da 
manager 

Madison, S. Dak.—The Madison Daily Leader is organizing 
commercial stationery business as an addition to the publishing 
and printing business. The company desires the catalogues ar 
price lists of manufacturers of the siationery and allied fields 
This material should be marked for the attention of J. F. Stahl 

North Tonawanda, N. Y.—The Awanda Pres, Inc., 29 Webste1 
street, is opening an office equipment and supply store Cat 
alogues and price lists may be sent 

Norwalk, Ohio. The Ohio Office Supply Company, 10 Whit 
tlesey avenue, is in the market for advertising pencils Pre 
posals should be marked for the attention of A \ Ake 
manager. 

San Francisco, Calif.—Walter Willoughby, Inc Room 742, 7 
New Montgomery street, is in a position to take on additiona 
lines This is an organization experienced in selling comme 
cial and novelty stationery lines, including fountain pens, greet 
ing cards, etc The territory covered comprises the Pacifi 
coast, and as far East as Denver and El Paso 

Savannah, Ga.—A. S. Cohen, 22 Whitaker street, desires a 
duplicating machine, either type or stencil, for use in his 
letter shop. 

Syracuse, N. Y.—H. C. Sterling, 825 Ostrom avenue, is es 
tablishing an office equipment business His broad experien: 
includes Loth the manufacturing and retail ends of the field 





Export statistics furnished by the United States Burea 
Foreign and Domestic Commerce covering August shipments a 
printed on the following pages: Adding, Calculating, Billing and 
Bookkeeping Machines, Page 263; Metal Office Furniture, Page 
265; Ribbons and Carbons, Page 260; Typewriters, Page 259 

Comparative statistics on United States, German and Englisi 
exports of Typewriters, furnished by our Berlin Correspondent 
are on Page 257. These tabies cover the first half of 1925 a 
1926, respectively 
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MINTINGS 


A Page Dedicated to Progress 


Consecrated Lives. 

Rumaging through an old 
copy of “The Fra” a few eve- 
nings ago, I came across a short 
article on ““Consecrated Lives,” 
by Elbert Hubbard. It is pref- 
aced with this statement: “The 
thought 
[ haven’t a very firm grasp on 
it myself.” 

I always read “The Fra” 
from A to Zed and I read this 
big thing at the time it was pub- 
lished but I didn’t “get it.” Cer- 
tain experiences since that time 
open it up to me. It is too big 
to lay hold of in its entirety. It 
is, aS someone comparing the 
mind of Shakespeare to a great 
globe, once said, something that 
cannot be grasped but the form 
of which can be felt by laying 
a hand upon it. I have taken 
but little more than half of Fra 
Elbertus’ presentation. 


a * 


“Consecrated Lives! that is 
the subject. There is a brother- 
hood of such. ...To mem- 
hers of this Brotherhood, all the 
blatant blowing of brass horns 
used on ‘Change, in pulpits, or 
by Fourth of July speakers are 
trivial and childish. They dis- 
tinguish at once the note of 
hypocrisy and pre- 
tense in it all. They know its 
shallowness, its selfishness and 
transient quality 
Vet your man of the Conse- 
rated Life may mix with the 
world, and do the world’s bust- 
ness, but for him it ts not the 
for hidden away 1 

keeps burning a 
lamp before a shrine dedicated 
to Love and Beauty. 

“To join this Brotherhood of 
Consecrated Lives requires no 
ites of initiation—no 


affectation. 


~ Pr 
its extreme 


ry 
true world, 


his heart hi 


y oseleee 
harticula 


} 


I give to you because 


self outside the pale with pass- 
word hopelessly forgotten 
Within the esoteric lines are 
circles and inner circles, and no 
man yet has entered the inmost 
circle where the Ark of the 
Covenant is secreted. All is 
relative. 

“But you know you belong to 
the Brotherhood when you feel 
the absolute nothingness of this 
world oF society, churches, 
fashion, politics and business, 
and realize strongly the con- 
sciousness of the Unseen World 
of Truth, Love and Beauty.... 

“No other bond is required 
than that of devotion to Truth, 
the passion of listening in the 
Silence, the prayer for Whole- 
ness and Harmony, the earnest 
desire to have your life reflect 
the Good. 

“The Brotherhood of Conse 
crated Lives admits all who are 
worthy, and all who are ex 
cluded, exclude themselves. If 
your Life is to be a genuine 
consecration, you must be free. 
Only the free man is truthful, 
only the heart that is free ts 
pure. How many compose this 
Brotherhood—who shall say? 
There are no braggart statis- 
ticians, no paid proselytes with 
their noisy boastings. Two con 
stitute a congregation and 
where they commune is a tem- 
ple. Many belong who do not 
know it; others there be who 
think they belong and are so 
sure of tt that they do not. 

“What think you the earth 
will be like when the majority 
of men and women in it learn 
that to be simple and honest and 
true is the part of wisdom, and 
that to work for Love and 
Beauty is the highest good ea 

(Here r ndeth the extract 
from “Consecrated Lives” b 
Elbert Hubbard—a piece of bet 


desire to have your life reflect 
the Good” dissolves the mist 
between visible unreality and 
the unseen real. 

Who gains admittance into 
the “Brotherhood of Conse- 
crated Lives” comes to know 
that as his eyes deceive him in 
the gorgeous spectacle of the 
rising sun, the meeting of earth 
and sky and the mirage on the 
desert and the sea, so do they 
hide from him the reality of 
objects with which he is sur- 
rounded. 

In the lives of many come 
flashes of consecration when 
for an instant the inner vision 
glimpses the realm of Truth; 
an instant in which mind, tri- 
upmhant, penetrates the illu- 
sions of being and discloses the 
eternal—at hand. An instant 
only—and then—consciousness 
overcome by environment, loses 
its hold and we are again in the 
world that seems to be. Again 
seeking happiness where it is 
not, pursuing phantoms that 
seem real, losing the urge of the 
truth in the lure of the false. 

“Consecrated lives!” in their 
minds is the consciousness that 
in Truth and Beauty, Love, In- 
telligence, Mind and Life, they 

“live and move and have their 
being.” 

“Consecrated Lives!” To 
them comes the realization that 
life, mind and intelligence con- 
stitute the real trinity that man 
has personified; that life in its 
infinite variety of manifesta- 
tions is one, one and eternal; 
that mind, the storehouse of 
ideas and principle, is one, one 
and unlimited; and that intelli- 
gence, the great director, is one, 
one and unfailing. This, the 
trinity that man calls God and 
from which is ever coming, as 
it has always come, as rapidly 


There has never been 


(Reprinted from ‘‘Office Appliances’’. of 


eremonia no recommenda- 
Us : , . 2s é 3 ~ 
iP tions. You belong when you ter work than that efhicten as man is prepared to receive it, 
ire worthy But do not for inspiring document—“A Mes the revelation of the truth of 
moment imagine you haze sage to Garcia.” ) being 
. lved the dificulty when you ' nor ever will be any other rev- 
ave o) entered. To prid Devotion to “Truth, Loveand _ elation. Selah. 
ourself on your entrance is to Beauty, prayer for Wholeness 
’ . ; % February, 1919, with the addition of the 
run the danger of finding your and Harmony and the earnest — ¢iosing paragraph.) 
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Officials of the Annual Business 

Show Company. @ Above, the New 

Madison Square Garden, New York, 

in which was held the 23d Annual 

Exposition, October 18th to 23d. 
(see page 44) 
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What Machines Mean to Executives 


HE old popular belief that an 

executive is “one who tells 
everybody else what to do and never 
does any work himself” is decid- 
edly mistaken. The man who be- 
comes an executive today is rather 
he who manifests an over-abundance 
of initiative and willingness to 
tackle all sorts of odd, difficult jobs 
which no one else has the courage, 
nerve or ability to undertake—and 
clean them up. The result is that 
the average modern executive is 
continually taking on new jobs, new 
departments and overloading him- 
self with work until he gets to such 
a point where he can do no more 
or bust, and is even liable to “bust” 
if he continues to try to keep up 
with what his over-active brain and 
voracious capacity for work has 
drawn upon his shoulders. He sim- 
ply finds himself swamped with 
work and gets more or less in a 
dozen ruts or so where he is liable to 
become permanently imbedded with- 
out realizing it, to the loss of his 
company or corporation. Having 
worked out all the problems and 
new jobs thus on his hands until 
they have been co-ordinated and 
definitely formulated into perma- 
nent business policies, it is then his 
duty not to proceed in doing these 
jobs, but to pass them on to sub- 
ordinates and delegate to them au- 
thority to see that these policies are 
carried out intelligently and well. 
Right here comes in the difference 
between a good executive and a bad 
executive. The latter is one who 
tries to do everything himself. Per- 
haps in the early days of business 
it was necessary for him to do this, 
but there are a great many execu- 
tives who are wasting their time 
and their company’s money by in- 
volving themselves heavily in reg- 
ular daily routine which should long 
ago have been passed on to the 
shoulders of subordinates. The 
minute any executive becomes so 
tied up with the detail and current 
“small stuff” he ceases to be an 


By Hiram Blauvelt, Vice-Presi- 
dent, Comfort Coal-Lumber 
Co., Inc., Hackensack, 
New Jersey 


Note.—Those who have read 
Mr. Blauvelt’s article in Office Ap- 
pliances for September — “The 
4,844th Bill Out Promptly on the 
First”—«ill eagerly read the present 
contribution. Mr. Blauvelt is an 
able and conscientious executive, 
who observes correctly and knows 
how to use his facts. And he can 
describe clearly just how he gets 
his results. Mr. Blauvelt is one of 
the foremost and most logical advo- 
cates of doing office work the ma- 
chine way. His articles should be 
read by everyone in the office equip- 
ment industry. 





executive, and becomes more or less 
a high class and decidedly overpaid 
office clerk. Frankly, there are a 
great many more of these $10,000.00 
a year office clerks in business, be 
they big or little, today than the 
modern progress in business office 
machinery justifies. 

The executive is really worth his 
large salary, if he gets one, because 
of his ability to build up an organ- 
ization, and increase its production. 
He does this not by working neces- 
sarily with the organization itself, 
but by directing it intelligently and 
carefully from his experience and 
business judgment, so that it oper- 
ates with the greatest efficiency and 
least lost motion. In other words, 
he enables his organization to pay 
him a commensurately good salary 
because he has possibly good busi- 
judgment, the capacity for 
quick, correct decision, merchandis- 
ing imagination, man_ leadership 
ability, or a producttve personality. 
He is being paid for these things, 
and the minute his time or energy 
are occupied with any sort of work 


ness 


which can be done by an inferior, 
at that very moment the company 
begins to lose money on this execu- 
tive and his department. Worse 
yet, if that executive allows petty 
details to accumulate around him 
and pile up in this way, he not only 
robs himself of his executive posi- 
tion, but in almost every instance, 
probably without knowing why, he 
becomes mentally depressed, dissat- 
isied with his job, and in general 
down-cast. The simple psychology 
of an executive so hedged in with 
routine work that he has no time 
or thought to spend upon construc- 
tive planning and operation, spoils 
a great many enthusiastic young 
men who might have otherwise car- 
ried their positions and their com- 
pany far into the field of rich profit 
and fertile expansion. 


Deskbound 


I do not mean that an executive 
should never do any detail work. 
We all have to do a great deal of it 
which is very distasteful at times, 
but the real danger is for the execu- 
tive to become deskbound, when he 
should be out around his office say- 
ing a cheerful word of approbation 
here, slightly reprimanding there 
where it is due, watching, studying 
his organization and his employes, 
and getting the very most out of the 
combination. Besides this duty of 
keeping the wheels of his office or 
factory oiled and running smoothly, 
he ought to have a great deal of 
time to spare for more or less 
dreaming of the business’s future, 
planning constructive programs, ex- 
pansion and new marketing or pro- 
duction schedules. Then, of course, 
there is always the important duty 
of perpetually “checking up” to 
make sure that jobs are being done 
right and well, and that policies are 
being properly enforced, etc. .Es- 
sentially, the executive is a man of 
decision, rather than detail, and _ if 
his time were entirely consu ‘jn 
making decisions all day long, he 














would be operating at the greatest 
part of efficiency. ‘This, of course, 
is not possible; he may make only 
one important decision a day, with 
four or five minor decisions thrown 
in, but his mind should not be so 
flustered and cluttered up with de- 
tail and routine work as to impair 
the conciseness and rapidity of 
arriving at the most advantageous 
and profitable decision at issue. 
Here briefly is above stated the 
premise. Most executives have been 
up against exactly that identical 
problem. The question is how to 
solve it so that more of the execu- 
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ernly equipped with all the latest 
machinery in their outside plant. 
Let the Business Machine Per- 
form the Drudgery 

[ mention the importance of dele 
gating certain portions of the execu- 
tive’s work to subordinates after 
the executive has planned it out and 
determined in what course it should 
run. A subordinate may be an ex- 
pensive proposition. A small sized, 
or fair sized business probably can- 
not afford expensive assistants. 
What is the solution?’ In almost 
every instance, it is today possible 
to get a business machine to do a 


machine and put a clever girl on it 
The result was that this young lady 
who checked herself by figuring 
one way and a second time another 
way, had the president’s figures for 
him in much more legible form in 
less than half the time, thus releas 
ing his valuable moments for other 
important spheres of action. [he 
trouble with a great many execu 
tives, is that they begin to believe 


that no one can do a certain thing 


as well as themselves, whereas t 
day the chances are that a little 
chit of a girl just out of business 
college on a business machine can 





=. I EE 


AN EXCELLENT DESK ARRANGEMENT ENABLING AN EXECUTIVE 


AMOUNT OF WORK PER DAY 


or paper is permitted to be on it at 








TO GET THROUGH A VAS' 


The desk itself is always kept clean for a working surface Only one matter 
a time The minute this is closed or finished with, it is promptly sent t 


the proper person or file. Trays on the left-—-outgoing mail. Middle tray—advertising and general files. Tray 
on right—credit correspondence, Every pile of papers on the table has its definite place and purpose Beginning 
left to right, first pile matters to be taken up with other executives and heads of departments Second pil 
dictation waiting to be signed, Third pile—bring-ups for the day Fourth pile—daily bring-ups Fifth pile 


salesmen Six pile—end of table 
done and worked upon at home 
ters to be discussed and done by 


calls expected during the day, Fifth pile—incoming correspondence requiring 


thought, culminating in important decisions Sixth pile— unread newspapers, 


journals 


Second 


our engineer, Fourth pile—correspondence 


pile—matters to be taken up in person 
pertaining to telephone or personal 


sales manager In the back row, reading left to right, first pil things to be 


“down-town Third pile—mat 


investigation re reading and 
circulars, catalogues and trads 


Note the two dictating machines—an especially excellent idea for any executive directing two Separate ds 


partments. At this time I was handling credit and collections as well as advertising and publicity and had sepa 
rate stenographers for each work One machine was therefore used entirely for credit, and the other for adver 
tising, resulting in no confusion between the two departments, and a much greater efficiency and speed 


executing dictation properly 


tive’s time may be reserved tor his 
proper function and go into the con- 
structive and operating side of the 
business rather than into the pot of 
its general daily work which might 
be done by others. The answer is 
most decidedly the greater and 
wider use of the office business ma- 
chine. We all are awake to the 
importance of the machine in our 
factories, mills and other manufac 
turing enterprises, and yet it is as- 
tonishing how few business men 
apply these same mechanical prin- 
ciples actually inside their office, al- 
thongh they may be fully and mod- 


lot of this mechanical work, and 
very often a young girl or boy just 
out of high-school after several 
hours’ instruction and several days’ 
experience in operation can, with 
the aid of this machine, do the work 
of an expensive subordinate or as- 
sistant. I know of a case in the 
textile industry where one of the 
most important duties of the presi- 
dent was to determine his costs per 
yard of manufacturing. As _ his 
business grew, this one duty prac- 
tically monopolized his whole day, 
until he drew up a chart of expla- 
nation, bought a modern calculating 


run rings around him and beat 
all hollow. 

In another office, four high pric 
accountants were engaged in one de 
partment. A little intelligent study 
enabled two girls on office machines, 
under the direction of one of tl 
executives, to do the work of th 
whole four. This did not mean tl 
the other three were fired. Thi 
were shifted to other departments 
where the guiding hand and brai1 
of a good executive was decided 
needed. Invariably when the office 
machine comes in, the time, brait 
and energy of a high priced execu 


ic 
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Page 
tive is released for other important 
things, and the interesting observa- 
tion is that the executive, unlike the 
clerk, when he finds himself worked 
out of a job, immediately goes into 
the business somewhere, and carves 
out another job for himself. This 
is possible in almost every business, 
and the man who can go into an or- 
ganization and build himself an im- 
portant job and position where none 
existed before, is invaluable to his 
A good executive 1s ex- 
tremely scarce, and every one, there- 
fore, which the installation of an 
office machine releases, means that 
much greater profit to the organiza- 


company. 


tion 

In another office there were half 
a dozen people, including the boss, 
all fussing around with figuring 
themselves. ne calculating § spe- 
cialist, a girl, was installed with her 
machine. It became the rule of the 
office that all calculation or figuring 
of any kind should be taken to her 
to be done. At first, as on any- 
thing new like this, many of the 
executives balked and continued to 
persist in doing it themselves. 
G;radually, however, this one girl 
one machine became the 
clearing house for all calculating 
and figuring that was done in that 
office. She did it in barely a quar- 
ter of the time that it took the 
others, just because she was a spe- 
cialist in that branch, and had be- 
come very expert in the quick ac- 
curate operation of the machine, 
and the office runs on at a 
much greater pace. The executives 
are tickled to death. When they 
want figures upon which to base a 
decision, instead of laboriously pen- 
ciling them out in long hand them- 
selves, they give orders to this one 
girl calculating department, and in 


on her 


now 


a short time she turns it back to 
them completely worked out. It 
simply means that the executives 
have become about 100 per cent 


more efficient through this system. 

In our own organization we had 
a head cashier, and the press of 
work got so great that it looked as 
though we would have to get an- 
other high priced man to put on the 
same desk with a girl assistant, be- 
a third high priced man for 

manager and_ collections, 
which work I was then temporarily 
doing With the installation of 
hookkeeping machines on accounts 
receivable and accounts payable, all 
this was changed over night. The 
same man we then had was able to 
act as head cashier, head accountant 
and credit manager; practically all 
his work having been lifted off his 
shoulders, by the same girls who 


sicle S 


credit 


previously were doing only billing. 
Now with the addition of the ma- 
chines, they automatically do all the 
bookkeeping at the same time they 
do the usual work of billing. Nor 
was that most important. Hereto- 
fore, our figures were very difficult 
to get up, and could be done so only 
at the cost of a great deal of double 
work and accounting labor. In ad- 
dition, it took time, so that by the 
time these figures arrived at our 
chief executive’s desk, they were 
decidedly stale, and much of their 
value for basing business decisions 
on them was gone. Now, with the 
hookkeeping machines, these figures 
are automatically available to the 
chief executive every night. There 
is no expensive delay or labor in 
obtaining them, and the executive 
does not have to worry his head 
about getting them _ together. 
Through the use of the office ma- 
chine, he knows that they will au- 
tomatically be there when he wants 
them, and as he wants them. He 
has only to ask for them one minute 
to get them the next, which would 
be impossible without the proper 
operation of office machines, where 
girls are doing the work of high!y 
trained accountants. 

In this way the office machine, all 
over the United Staies is doing a 
great work in simplifying, concen- 
trating and completing the mechan- 
ical operations in an office, which, 
before their installation are a con- 
tinual distraction to executives and 
encroach heavily upon their atten- 
tion and time. 

Concerning Dictation 

Take the simple matter of dicta- 
tion. I have a dictating machine by 
my side all day long at the office, 


and one on my desk at home at 
night. The minute I get a thought 


or an idea of any kind, it immedi- 
ately is dictated upon the machine 
promptly. It my time and 
trouble that would be consumed in 
writing it down or calling a stenog- 
rapher. One day, a short time ago, 
the electric current went off because 
of repairs being made in our office. 
| was without my machine for a 
full day, and had to fall back on 
stenography. To my surprise, | 
found my production was cut just 
about 50 per cent. Although I had 
a good stenographer, I was not able 
to dictate anywhere near the speed 
to her that I could to the machine. 
Errors were more prevalent. I[n- 
terruptions wasted a lot of the girl’s 
time and of my own. I felt lost 
and inefficient without my machine. 
The result of the day’s work was 
most unsatisfactory. With my ma- 
chine, if I have to go away for a 


Saves 


——#;5 


day, | can take my correspondence 
home, clean it up on my machine 
there in a jiffy, bring the finished 
rolls to the office the next day and 
have it entirely cleaned up by 
my secretary during my absence. I 
know one very busy executive in 
the advertising profession who has 
a dictating machine by his bedside. 
He gets up his best ideas for copy 
at night just before he goes to bed, 
rolls over on his side, dictates them 
into the machine before the inspira- 
tion has passed, and has them taken 
off at his stenographer’s leisure the 
next day at the office. 





Office Machines Save Time and 
Minimize Labor 


| sometimes think that we, in 
\merica, do not realize just how 
much the office machine does mean 
to us. While I was in England, I 
have seen a very busy man, the 
owner of an enormous nation-wide 
industry answering his correspond- 
ence in long hand at his home at 
night, that is, the most important 
letters. In another English factory, 
a friend of mine told me that there 
were 40 girls writing out in long 
hand work which half a dozen good 
stenographers with modern type- 
writers and office machines would 
get through in possibly half the 
time. Another friend of mine 
working in a bank in Paris, said 
they were kept overtime at night for 
weeks on a stretch getting ovt their 
statements which could have been 
done by a few clerks on modern 
statement machines promptly every 
day. Old fashioned executives or 
men who have built up a business 
right from the beginning are liable 
to buck at the cost of the machines 
sometimes. | was reprimanded re- 
cently on purchasing a machine 
which made for more accurate copy- 
ing by our typists. I had paid 
$20.00 for the machine, and I was 
told that the material in the thing 
wasn't worth it. Luckily I was able 
to point out that half a dozen mis- 
takes had arisen in our office merely 
through inaccurate copying. which 
this machine would go far to elimi- 
nate, and one of the mistakes had 
cost us over $300.00, just 15 times 
the purchase price of the machine. 
\Ve therefore, must not figure what 
the machine is worth as it stands, 
or what the purchase price is, but 
what it may actually save us in its 
operation. An office machine has 
only to discover in time half a dozen 
costly errors to pay for itself and 
show a handsome profit besides. 
This element is just as important 
as speed, for errors in calculation, 
addition, copying, billing, etc., may 














ow 


not only lose real sums of money, 
but it may lose customers as well, 
which is the most costly of all. 

But the chief mission of the office 
machine is to enable the busy execu- 
tive to delegate parts of his work 
to inexpensive subordinates and re- 
lease himself for other more im- 
portant activities. I’ve heard old 
bank men brought up in the hard 
school of the bank clerks of yes- 
terday lament the fact that there 
aren't any good “footers” any more. 
Footing by hand and by head are 
too slow today. There is too much 
chance for error. Not only that, 
but an untrained clerk fresh from 
school is, through the means of the 
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machine, almost immediately on a 
par with the skilled human figuring 
machine of yesterday. The office 
machine simply enables the execu- 
tive to turn over a lot of work 
which is really important to inex- 
pensive assistants with the assurance 
that the machine has made the re- 
sult practically “fool-proof,” so that 
he may go about his other business 
and be reasonably sure that when 
the results are turned back to him, 
they will be practically perfect and 
worthy of basing his business de- 
cision upon them. Machines mean 
production, either in plant or in of- 
fice ; more work gotten through more 
acutely with less chance of errors 





and mistakes at less expense. They 
mean more leisure for constructive 
thought and really more money for 
everyone employed in an office 
Nothing has been introduced into 
modern business of more impor- 
tance to the busy executives than 
the 20th century office machine. 
Just as machinery has revolution- 
ized manufacture, warfare and 
transportation, so it has made it pos- 
sible to revolutionize office business 
operation if the busy executive 
would only give it a fair investi- 
gation and chance to prove how it 
can save his time and act as inex- 
pensive assistants to him every day 
in the year. 

















CUTTING DOWN 
budget; S. Ferree, inspector, 


michael, as they inspected some of the excess supplies found in the 
supplies represent an expenditure of $5,000 and are to be returned to the 








EXPENSES 
Department of the Interior, Washington, D. <¢ 


OF GOVERNMENT.—Left to right 


. 


as needed.—Photo by International Newsreel. 





General H. M. 
- ee a 
Department of the 
Division of Supplies for redistribution 


Lord, director of the 
Burew and Col. R. L. Car- 
Interior. The surplus 





WINDOW DISPLAY BY 


ING ALLSTEEL 


THE 


DESKS MADE BY THE GENERAL 


SMITH PRINTING COMPANY, 


—Effect would have been better with a background of some neutral color 


WILLIAMSPORT, 
FIREPROOFING COMPANY OF YOUNGSTOWN, OHIO 


PENNA., SHOW- 
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- Taking Sting Out of Collections 


HERE are many ways of col- 

lecting qusdan accounts. One 
way is to use a club, diplomatically 
camouflaged. The trouble is that 
the club is usually obvious, no mat- 
ter how carefully it may be con- 
cealed in verbal persiflage. Yet the 
wise business man knows that the 
old adage about flies collecting 
around the honey pitcher and avoid- 
ing the vinegar barrel is nowhere so 
true as it is in this business of col- 
lecting overdue accounts. 

Some business men, of course, 
hold that no plan of any moment 
can be built around any other idea 
than one that “gets the money” 
irrespective of the method employed 
in the getting of it. It must have 
been such a man whose palm itched 
for the almighty dollar who wrote 
the following: 

‘Gentlemen: 

It has been brought to my attention 
that there is a balance of $7.50 due on 
your account, 

We can’t understand why a firm of 
your standing should allow a balance of 
this kind to remain unpaid for over four 
months. We can’t afford to spend the 
time trying to collect such small amounts 
and must insist on a check by return.” 

\ letter of this kind is a “horri- 
ble example” but not so uncommon 
as might be supposed. It was dic- 
tated by the writer’s emotions and 
not by his business judgment. He 
allowed his feelings to run riot and 
the result is a letter that makes the 
customer-debtor hot under the 
collar. The inactivity of many a 
good account dates back to the time 
when the representative head of the 
firm thus addressed opened and 
read just such a communication. 

A business is made up of custom- 
ers—and customers are sensitive. A 
customer lost can NEVER be re- 
placed. If you DO get another one, 
it simply means that you should 
have had the additional customer in 
the first place. 

In the light of such losses in 
goodwill and business profits, the 
firm that thinks that its collection 
losses are few and the overhead in 
the collection department low might 
be surprised by an honest analysis 
of the situation. 

True, you may collect 95% of all 
your outstanding accounts promptly 
but zhat did it cost to do it? What 
did - it cost in lost business? Are 
you paying for the upkeep of a col- 
lection graveyard ? 

It is no argument to say that you 
don’t want slow-pay customers on 
your books—that they are unprofit- 
able. Every slow-pay account was 
at one time a PROMPT pay ac- 


Getting the "Money from the 
“Slow-to-Pay” without Antago- 
nizing Him Unduly.—By Rich- 
ard C. Walter, Manager of the 
Times-Mirror Stationery Store, 
Los Angeles, California. 





count, with few exceptions, and the 
deadbeat was once a good customer, 
otherwise he wouldn't be on your 
books. The point, therefore, to con- 
sider is how good a customer he 
might have been if he had been edu- 
cated to pay promptly—helped in- 
stead of dunned. 

A different approach, a different 
kind of appeal, a more helpful atti- 
tude might have produced a differ- 
ent result. The old ways are not 
always the best ways. Changing 
conditions require changed tactics to 
meet them. Familiarity breeds con- 
tempt today as surely as it ever did. 

The “stop-look-listen” signs at 
railroad crossings are a good ex- 
ample of this. These signs have 
been in use for over thirty years 
and yet investigation a short time 
ago showed that deaths from violent 
and avoidable collision at railroad 
crossings were mounting at an 
alarming rate. 

The railroads decided to try a 
new appeal, and so they adopted a 
new slogan, which reads: “Stop— 
you may lose.” Apparently it isn't 
so good as the old one. It has one 
virtue, however. It is NEW. 

What most collection methods 
seem to lack is lubrication plus the 
milk of human kindness mixed with 
tolerance and understanding of the 
other fellow’s problems. Most col- 
lection methods irritate. They actu- 
ally build a wall of antagonism be- 
tween the creditor and debtor where 
friendship should be. 

Of course a deferred obligation 
can’t be treated as a joke. Care 
must be taken that the debtor 
doesn’t mistake friendliness for le- 
niency. But there is a HUMAN 
method—a method that is result-get- 
ting and where the combination of 
ideas used is calculated to bring the 
greatest possible pressure to bear 
with an inexorable follow-up that 
is courteous, but which never loses 
sight of the fact that there is a bill 
to collect. This unique method will 
be described later on in this article. 

Meanwhile let us analyze the situ- 
ation as between the customer and 
his creditor. Obviously the custo- 
mer has the advantage. The goods 
are in his possession or he may have 
disposed of them. He knows just 


as well as you do that to force col- 
lection by legal means is both te- 
dious and expensive. Therefore it 
is necessary in dealing with him to 
exercise the greatest amount of tact 
and persuasion, without arousing 
too much “paying resistance.” 

We have heard a great deal in 
times past about “buying resist- 
ance.” and “selling resistance,” but 
how about its twin brother, “pay- 
ing’ resistance? It’s just as real. 
A man dislikes buying goods and he 
dislikes paying for them fully 
much. So we must find a way to 
turn his “paying” resistance into 
paying desire. 

Capital tied up in small accounts 
must be made available for use in 
our own business. What is needed 
is a little lubricant, tactfully applied 
at the right time to induce the cus- 
tomer to pay promptly. He must 
think that he is paying his bill 
voluntarily. 

Therefore, we must do something 
more than merely mail the debtor a 
statement on the first of each month. 
The debtor doesn’t like statements. 
No business man does. You don’t 
and I don’t. So we must remind 
him oftener than once a month, but 
he mustn’t be conscious of our in- 
sistance. He must, however, be 
made to realize the importance of 
paying our bill promptly and in 
preference to others he may owe. 

This is just where most collection 
methods fail. They are too ob- 
vious. A prepared series of collec- 
tion letters leaves him cold and an- 
tagonistic. Most letters of that type 
are prepared by attorneys. They 
lack the human appeal. The debtor 
feels that his name on your books 
represents simply so many dollars. 

The idea of inducing the debtor 
to pay up and pay pleasantly is the 
basis of a series of little notices 
that get the money and help build 
business at the same time. Most 
financial problems revolve around 
the regular customer who pays his 
bills irregularly. You can’t afford 
to offend him. He’s your bread and 
butter. To get the money he owes 
you is often a delicate procedure. 

An appeal to him that you “need 
the money” is fatal. It places you 
on the defensive and the debtor may 
feel, and rightly so, that he needs 
the money as much as you do. The 
fact is, however, that he has bor- 
rowed the face value of your invoice 
for thirty or sixty days without in- 
terest. No bank would lend him 
money on that basis. 

Yet many customers seem to think 











¥) 





that you should be mighty grateful 
that they gave you the business in 
the first place. This attitude is usu- 
ally the result of laxity in the prop- 
er enforcement of credit terms. A 
consistent follow-up started imme- 
diately after the account is past 
due, expressing goodwill while tact- 
fully suggesting payment, will act 
as a lubricant and get a check. 

This is the idea behind the method 
now being used by the writer. It 
consists of a series of appeals that 
unlock the purse. They take the 
form of little two-color stickers that 
are attached to outgoing statements. 
They embody ideas tested by credit 
men of wide experience and exercise 
the greatest possible amount of 
pressure without fear of offending 
the customer. 

Color and illustrations are used to 
give life and interest and the debtor 
Is always in the picture, so to speak. 
\ writer once said that if he wanted 
to sell a man a picture of Niagara 
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he would take a photograph of the tieth, customers have had ample 
falls with the man in the foreground. time to mail their checks. Then a 
Did YOU ever buy a picture of a duplicate statement is sent out and 
banquet you attended unless your — the notice attached reads as follows 


face showed clearly in the print? The next sticker, number 30, we 

That's human nature. send with regular statement on the 
So there’s a psychological twist first of the following month. It 

about the appeals used in these stick- goes to the customer thirty days in 

ers which compels action. There's arrears. It reads: 

a friendly compulsion, yet soothing Sticker number 40 follows thi 


nothing to ruffie a man’s temper one on the tenth of the month and 
under the urge of sending a check _ reads: 
now. If this: pictured appeal seems too 
Thus by being human and getting humorous try typing it on your let 
away from such phrases as “please terhead minus the picture, and you 
remit at once” or “your account is will find that it is a strong bid for 
long past due” and other hokum action. The picture merely draws 
which antagonizes the customer, the sting out of the request 
the method pours oil on the trou- The limited space allotted to t 
bled waters and gets results. article precludes a detailed descrip 
The follow-up gets under the tion of each sticker. Each of them, 
debtor's skin in an insistent way he however, is designed to do one pat 


can't ignore. ticular thing at some one time 

The first sticker, number 20, goes Hence their effectiveness They 
out on the 20th of the current could be adapted to any line of busi 
month. By waiting till the twen- ness with good results. 
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-) For Your Check 


to cover our statement 
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We feel sure that we can count on 
you for a remittance hy retura mail, | 








THREE OF A NUMBER OF STICKERS USED BY THI: 
TIMES MIRROR STATIONERY STORE IN SPEEDING UP 
COLLECTIONS.—The upper left hand sticker is a simple re- 
minder of the fact that up to the twentieth of the month the 


custome 


r had apparently forgotten to mail a check. The upper 


right hand sticker is known as No. 30 and goes to the cus 


tomer W 
follows 


Harvey M. Smith Branches Out. 


Harvey Monroe Smith, assistant to 
the L. C. Smith & Corona Typewriter 
out in his business activities W hil 
tinancial interest in the Smith-Corona « 


ho is thirty days in arrears The lower sticker, No. 40 
the former on the tenth of the month 


the industry founded by his father. Coming with the 
the vice-president of of L. C. Smith & Bros. in 1911, he has acted in s 
s, Inc., has branched important capacities 
e still retaining his 


ganization and con- Officers of Mieneapelie Sales Managers 


tinuing to serve as a member of the Board of Directors, he Che fourth annual meeting of the Minneapolis nae 

has affiliated himself with the firm of John S. Gray, manu tion of Sales Managers was held October 7. The following 

tacturer of fine shoes for women officers were elected: John Britt (Burroughs Adding Ma 
Mr. Smith, like his illustrious father, the late Monroe C. chine Company), president: Paul J. Koughan (Karde» 

Smith, likes to have a lot of irons in the fire and loves the Rand Sales Corporation), vice president: C. A. Reyn 

thrill of new enterprises. (H. D. Lee Company), secretary; Walter C. Meyers (\W 


He has been an important factor it 


snrer 


1 the development of ter C. Mevers Company), trea 
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An Outstanding Personality f 
Typewriterdom as seen by the Car 
toonist of the New York Commer 
cial 


For Most of His Twenty-eight 
Years with the Underwood, Mr. 
Neahr Has Been Responsible for the 
Sales Throughout the United States. 
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GENERAL SALES 


MANAGER 
UNCERWOOD 














WILLIAM C. HOLBROOK, 
Holbrook & Gibson, Presi- 
dent, Chicago Typewriter 
Dealers Associatior (See 
nage 64) 


Ss B. HUDSON, Star 
Printery, Muskogee, Okla- 
homa, Governor, District 
No Ss, N. A, mr M. 





HENRY SIMLER, Vice-President, 





American Writing Machine Company, 

, > : NIS N, Gen- whose address before the National Typ« biage t 
‘ ad a a v- a xchange, writer Dealers’ Association appeared in J N. KIMBALL, Manager 
Secretary - Treasurer, Chi- Office Appliances for October of Contest8, whose work 
cago Typewriter Dealers’ has done so much to ad- 
Association, and Secretary of vance the cause of better 
the National Association and faster typewriting. (See 

(See page 64.) page 52.) 
I I. co I \ President, I Association of Typewriter Dealers 
s , Corona Typew I last August appeared in Office Ap- 

Ww sting and instru pliances for October 
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EDITORIAL 





Typewriter Association Movement Growing. 


N THE present issue of Office Appliances there 

are reports of the meetings of several typewriter 
associations, including initial meetings of two new 
organizations which will become important factors 
in the national typewriter association movement 
so auspiciously launched in Kansas City last spring 
and made permanent at the meeting held at the 
Palmer House in Chicago last August. 

The newest associations are those in New York 
City and in Cleveland, Ohio, both of which have 
come into being since the previous issue of this 
journal was mailed. 

In Pittsburgh, home of the national association's 
president, the dealers have rolled up their sleeves 
and have gone to work vigorously and co-opera- 
tively to better conditions so that everybody can 
have a chance to make some money. Chicago type- 
writer men are keeping step with the procession, 
accomplishing something every month. A new staff 
of officers, quite as able and conscientious as the 
old one, has just been elected. 

The dawn of the national typewriter dealers’ 
movement is passing into the morning and in a 
short time we shall behold local associations in all 
the important centers affiliated with the national 
organization and working intelligently and co-oper- 
atively to advance the industry into the fullness of 


its opportunities. 
<> 


Let Us Figure in Gold 
FFICE APPLIANCES takes the liberty of 


reproducing herewith an editorial under the 
above caption recently published in the Bulletin 
Real, a monthly publication of La Compagnie Real, 
owned by C. Mamet and Company, 59 Rue de Rich- 
elieu, Paris, France: 

“The rapid and important fluctuations of the dol- 
lar and the English pound reveal the instability of 
the value of the paper franc. For this reason we 
must have an eye upon the following facts: 

“Merchandise has a practically invariable value 
represented by a certain weight in gold under inter- 
national standards, or what is the same, by a certain 
number of dollars, because the international eco- 
nomic circumstances have made the dollar a stan- 
dard of the same value as gold. 

“When the rate of the dollar rises, it is not the 
value of the dollar which is increasing but the value 
of the franc which is decreasing. 

“In this case the risk is evident: Suppose that 
you would buy merchandise for one thousand 
francs; you sell it some time later for 1,250 francs. 
You have realized according to your records, ‘a 
profit of 250 francs ; but if between the purchase and 
the sale the franc has depreciated, your profit 1s not 
what you believe it to have been. It is nothing if 
the franc depreciates twenty per cent and if the 
franc depreciates over twenty per cent you haye 
lost instead of gained. 

“In proof of this, if you wish to replace the mer- 
chandise you sold, you must pay for it a higher 
price due to the depreciation of the franc; your real 
profit decreases in the same ratio as the price in- 
creased over the purchase price and this loss of 


profit constitutes a direct loss that affects your 
capital. 

“To avoid this inconvenience, it is 
strictly to observe the following rules: 

“1. Give your merchandise in stock even if it 
was bought at a more favorable rate, the selling 
value which corresponds to the rate on the day of 
the sale. 

“2. It is important to specify that merchandise 
sent to a client on trial or deposit with him on con- 
signment, will be billed at the rate in force on the 
day of billing. 

“3. Immediate settlement in cash or by trade 
acceptance in order to be able to replace the mer- 
chandise sold without delay. 

“4. Never bind yourself by a firm offer for mer- 
chandise that is not in stock. 


necessary 


“In case the france increases in value the client 
profits immediately by the decrease in the price of 
merchandise. The transactions thus remain sane 
and retain their maximum of activity due to their 
evident character of perfect fairness. 

“Consequently it is indispensable to give to all 
merchandise in stock an invariable value in gold, 
either in francs or more conveniently in dollars 
which comes to the same result and is naturally 
indicated in the import trade. 

“On the other hand the manner of quoting your 
merchandise musi be such as to follow as exactly 
as possible the fluctuations of the value of the franc 
and the prices should be figured over in paper francs 
on the day of sale in view of the regular accounting 
in terms of francs.” 





STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIRCULATION, 
ETC., REQUIRED BY THE ACT OF CONGRESS OF AUGUST 24, 1912, 


of Office Appliances, published monthly at Chicago, Ill., for October 1 
1976, 
STATE OF ILLINOIS, County Cook, ss. 

Before me, a Notary Public in and for the state and county aforesaid, 
personally appeared C. F. Malhoit, who, having been duly sworn accord- 
ing to law, deposes and says that she is the Treasurer of the Office 
Appliance Company and that the following is, to the best of her knowledge 
and belief, a true statement of the ownership, management (and if a 
daily paper, the circulation), etc., of the aforesaid publication for the 
date shown in the above caption, required by the Act of August 24, 
1912, embodied in Section 411, Postal Laws and Regulations, printed op 
the reverse of this form, to wit: 

1. That the names and addresses of the publisher, editor, managing 
editor and business managers are: Publisher—The Office Appliance Com 


pany, 417 South Dearborn street, Chicago, Ill. Editor—Evan Johnson, 
312 North Kenilworth avenue, Oak Park, Ill. Managing Editor—Evan 
Johnson, 312 Kenilworth avenue, Oak Park, Il. Business Manager, 


—John A. Gilbert, 310 Forest avenue, Glen Ellyn, II. 

2. That the owner is: (If the publication is owned by an individual) 
his name and address, or if owned by more than one individual the name 
and address of each, should be given below; if the publication is owned 
by a corporation the name of the corporation and the names and addresses 
of stockholders owning or holding one per cent or more of the total amount 
of stock should be given.) Evan Johnson 312 North Kenilworth avenue 
Oak Park, Ill.; Albert H. Hitcheock, Mountain Lakes, N. J.: C , 
Malhoit, 817 West 70th street, Chicago, Ill.; Donald C. Miller, 6157 St. 
Lawrence avenue, Chicago, Ill.; John A. Gilbert, 310 Forest avenue, 
Glen Ellyn, Ull.; Hobart W. Martin, 677 Wrightwood avenue, Chicago, 
Ill.; Chas. H. Everly, Mohegan Heights, Tuckahoe, N. Y. 

3. That the known bondholders, mortgagees, and other security holders 
owning or holding 1 per cent or more of total amount of bonds, mort 
gages, or other securities are: (If there are none, so state.) None 

4. That the two paragraphs next above, giving the names of the 
owners, stockholders and security holders, if any, contain not only the 
list of stockholders and security holders as they appear upon the books 
of the company but also, in cases where the stockholder or security 
holder appears upon the books of the company as trustee or in any other 
fiduciary relation, the name of the person or corporation for whom such 
trustee is acting, is given; also that the said two paragraphs contain 
statements embracing affiant’s full knowledge and belief as to the cir 
cumstances and conditions under which stockholders and security holders 
who do not appear upon the books of the company as trustees, hold stock 
and securities in a capacity other than that of a bona fide owner: and 
this affant has no reason to believe that any other person, association 
or corporation has any interest direct or indirect in the said stock, bonds 
or_otber securities than as so stated by him. 

5.” That the average number of copies of each issue of this publication 
sold or distributed. through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown above is ......... (This 
information is required from daily publications only.) 

THE OFFICE APPLIANCE COMPANY, 

C. F. MALHOIT, Treasurer 
Sworn to and subscribed before me this Ist day of October, 1926. 
[Seal] BESSIE ARKIN, Notary Public. 
(My commission expires April 13, 1929.) 








“Elbert Hubbard of East Aurora” 


iy YOU were an admirer of Fra Elbertus you will 
be delighted with Felix Shea’s book—*Elbert Hub- 
bard of East Aurora.” If you did not admire that 
genius of letters, that master of epigram; if you 
formed an unfavorable opinion of him because of some 
of his fugitive short writings—as I once did, but later 
revised my opinion—you will be all the more interested 
in Felix’ capital memoir. 

Samuel Johnson and Oliver Goldsmith, relates Hub- 
bard, were once dining together in a London tavern. 
The great lexicographer absorbed numerous dishes of 
tea by way of an appetizer, while the mild Goldsmith 
indulged in a beverage with larger content of kick. A 
man entered and seated himself at a table nearby. 

“Goldie,” muttered the eminent doctor, “I hate that 
man.” 

“Who is he, Sam ?” inquired Goldsmith. 

“TI don’t know him,” responded Johnson. 
him I would probably love him.” 

It is even so. 

For many years Felix Shea was general manager 
for Elbert Hubbard. He traveled much with him. He 
tramped the hills around East Aurora with him. He 
worked with him in the shop, in the sanctum, on the 
farm and at the woodpile. So, Felix is the best qual- 
ified man in the country to tell the story of Elbert 
Hubbard. 

Moreover, Felix has a style and a phrase of his own 
which makes delightful reading. He writes out of ex- 
perience and has written many things. 
crowded much experience in his years. When a boy 
he was in the navy. He has written about that. Last 
year he took an adventuresome journey through Africa 
from Cairo to Capetown and had a capital story about 
it in the Geographic magazine. 

“Elbert Hubbard of East Aurora” is not the con- 
ventional biography. It is a series of close-ups of 
Fra Elbertus and his fellow Roycrofters. “Cy”—‘the 





“Tf I knew 


Felix has 


THE WILL 


in accomplishment 
Marshal Foch said: 
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AND 


This is not a talk about legal documents. 





—_ — 


“Ali Baba,” “St. Jerome,” et al., walk across 
its pages. Many others, great and near great, face 
the camera. The pages snap with Hubbard wit, wis- 
dom and philosophy. There are moments joyous and 
gay, and moments serious. Very serious. Always 
something to inspire. It is Felix’ best piece of work. 
A book one is reluctant to put down even at the end of 
the story. 

Felix has something of the same spirit that Hub- 
bard manifested. He lives his own life and speaks 
what is on his mind. Sometimes, not always. So he 
is admirably equipped to write about the man “who 
was so genuine that he sometimes seemed artificial.” 

This is the Hubbard pictured in the intimate phrase 
of Felix’ A man of tremendous industry of 
mind and hand. Prolific writer. Actor, who enjoyed 
a frolic in cap and bells. Serious. “This good thing 
I pass on to you, Terese, though I have no very strong 
hold on it myself.” Bold. Friendly. Charitable. 
\cquainted with relative values. A man admired, 
loved and disliked. 

A man who drew his intellectual bow and shot shafts 
of ridicule at sham and hypocrisy, who stripped smug- 
ness of its tawdry conventions and who helped to tear 
away the veil of ignorance and superstition which 
screens truth and retards man’s real progress. 

\ brave man who had for wife a brave woman. 

The Lusitania, struck by a German projectile, was 
sinking. 

Elbert Hubbard to a friend: “They are a damn sight 
worse than I thought they were.” 

The friend: “What are you going to do?” 

Alice Hubbard: “There doesn’t seem to be anything 
to do.” 

Then together Elbert and Alice Hubbard walked into 
their cabin. Thus ended the little journey of Elbert 
Hubbard from birth in a farm house in Illinois to 
death in the embrace of the waters of the Irish Sea. 

“A tall sun-crowned man.” 





red one,” 


bi ok. 


THE DEED 


It is about the will power as a factor 


“Victory is a thing of the will.” 


We must admit that Marshal Foch knew a thing or two about victory and 


how to win it. 


If, wn his judament, the achievement of victory is brought about 


the will, then it is the will that governs the deed 


We can do what we will to do. 

At another time, at the Marne, 
men are tired out. 
So arc the Germans. 


d {ttas k s 


an officer reported to Marshal Foch: 
They cannot persist farther.” 


“My 


Foch responded: “Tired out? 


Foch behteved that will power could overcome even exhaustion, and he must 
have been right, for the attack was a success. 
The will that won victories in war is still within us and can be made to win 


victorics in business. 


A business man can go ahead to su 


and the apparent tmminence of failure. 


ss despite his feeling of discouragement 


We little know the extent of the power we can exert by the determined use of 


our wills. 


Our deeds are measured b 
little, unimportant deeds. 


Most of us never discover the extent of that power, because we never 
call upon the will to function to the limit. 

our will power. 
Great use of the will means great deeds. 


Little use of will power means 


Success can be secured by will power, and the measure of our success will be 


the measure of our use of our will. 


No. 11. 


Frank Farrington’s Business Talks for 1926, 


(All rights reserved. ) 
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An “Improved” Calculating Machine. 

Most of us are inclined to take for granted the develop- 
ment of the modern office machine and few of us en- 
deavor to look back to a time when even the simple adding 
machine was still an inventor’s dream. From the historical 
standpoint it is interesting to note and preserve the record 
of the pioneers in this industry, for which reason we quote 
from the Scientific American of May 12, 1877, the following 
description of an early calculating machine which is here 





illustrated: 

“The drudgery of mental computation, of all labor, is 
perhaps the most enervating and uninteresting; and an 
effectual device to remove or even lessen the mental effort 
will be readily appreciated by mathematicians, engineers, 
bankers, actuaries and accountants. 

“The calculating machine, properly so called, must not 
be confounded with the simple slide rules, adding machines 
of various kinds, interest tables, and other devices called 
by the same name. This instrument is a piece of mech- 
anism that performs its task in a direct and complete man- 
ner, taking in a great range of work, and using and giving 
numbers at full length and in plain figures. 


“The construction and operation of the apparatus as illus- 





issue of 


From an 


AN EARLY ADDING MACHINE. 
The Scientific American, 1877 
trated herewith are both simple. There is an upper cylin- 
der, which is turned by the crank, and which itself drives a 
smaller shaft underneath. A slide, that can be set in eight 
different positions on the cylinder, carries eight figured 
rings that can be set to represent any number of eight or 
less decimal places. Each turn of the crank adds the num- 
ber set up on the rings to the number represented on the 
ten recording wheels carried by the lower shaft. The mul- 
tiplication process will best be understood by an example. 
To multiply 347 by 492, the three upper rings are set at 3, 
The cylinder is then turned twice 
If now 


4 and 7, respectively. 
to multiply by the units figure of the multiplier. 
the slide is carried along one notch, where each ring will 
act on the next higher recording wheel, and turned nine 
times, 347 will be multiplied by 90, and the product at the 
same time will be added to the product already scored. 
Another shift of the slide and four turns will complete the 
170724 = (347 X 2) + 
recording wheels. <A 


operation, and show the _ result, 
(347 X 90) + (347 X 400) 
half turn of the crank backwards erases this result, bringing 


all the wheels to 0, ready for the next operation. 


upon the 


“Division is the reverse of multiplication. The dividend 
is set up on the wheels, the divisor on the rings, and the 


The 


machine of the size illustrated will use numbers of eight or 


quotient records itself on the upper recording wheels. 


less figures, and show the result in full, if not over ten 


figures, and its upper figures if more than ten places are 
necessary. 


“The dimensions of the instrument are 13x5x7 inches and 
it contains but eighty working pieces of mechanism, none 
of them small or delicate. Made mostly of brass and iron, 
its smaller parts are of steel, portions of which are tem 
pered. Its results are shown in plain figures, stamped on 
unpolished silver-plated surfaces and filled in black. All 
prominent parts are nickel-plated and polished. 

“The machine was invented in 1870, but was not manu- 
factured for general use until this year. 
to the public for the first time at the Centennial Exhibition 
and the official report, signed by such well known men as 
President Barnard of Columbia College; Professor Hilgard 
of the United States Coast Survey; Joseph 
Henry; Professor J. C. Watson, and Sir William 


It was introduced 


Professor 
Thom- 
son, says: “It is simple in construction, not liable to get 
order, its use greatly mental labor of 


It is 


saves the 
and liability to 
deemed superior to all other instruments of its class yet 
Other well known experts state that a saving 


out of 
computation, lessens the error. 
produced.” 
in time of more than sixty per cent is effected over ordi 
nary methods. 

“Upon work of four or five decimal places, the machine is 
claimed to have an advantage of three to one over common 
logarithms; and it is quicker and easier to use natural 
numbers and natural sizes, tangents, etc., on the machine 
than to use the common logarithmic method. 

“The patentee and manufacturer is George B. Grant, 94 
severly street, Boston, Mass. He will supply any further 


information.” 


Annual Publication of the National Association of 
Office Managers. 


The National Office 
published the report of the seventh annual conference held 


Association of Managers has just 
This report contains 109 
list, 

It gives the com 


at Swampscott, Mass., last June. 


pages exclusive of the membership which occupies 
several pages in the back of the book. 
editorial 


plete proceedings of the conference with some 


comment by the compilers. The report includes the vari 
ous papers and addresses given, together with the discus 
sions on the floor, also the reports of the retiring officers 
There is much of interest and value in this book, particu 
larly for office managers. 

The officers of the association for 1926-27 are as follows 
President, A. P. 3rothers 
Cambridge, Mass.; 
eral Electric Company, Schenectady, N. Y.; second vice 
Houston, T. Eaton Company, Ltd, Toron 
to, Canada; secretary, F. L. National 
Life Insurance Company, Fort Wayne, Ind.; treasurer, O 
C. Lloyd, La Salle Extension University, Chicago, III. 
directors for 1926-27: T. G. Woolford, Retail Credit 
pany, Inc., Atlanta, Ga.; Ray Noyes, Oneida Community 
Ltd., Oneida, N. Y.; L. C. Stowell, Dictaphone Sales Corp.., 
New York, N. Y.; directors for 1926-28: F. P. Hamon, The 
B. F. Goodrich Company, Akron, O.; G. S. Childs, Alex 
ander Hamilton Institute, New York, N. Y.; W. H. Leffing 
well, Lefingwell-Ream Company, New York, N. Y 


MacIntyre, Lever Company, 


first vice-president, John Mitchell, Gen 


president, T. R. 


Rowland, Lincoln 


Com 


Detroit Company Offers Attractive Blotters. 
The Beach Publishing Book building 
Detroit, Mich., will furnish to dealers, upon request, a suy 
ply of attractive blotters, imprinted with the dealer's nam« 


Company, 750 


and address, advertising Beach’s “Common Sense” ex 
pense books. The blotters are of a suitable size to be 
sent out with mail matter. They also offer to dealers 
“Silent Salesman,” suitable for displaying the expense 


books in a window or on a counter. 
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Does Your Desk Co-operate With Your 


By R. Gilbert Gardner. 





OT long since | was in the office of a man whose entering through open windows. Many valuable docu- 
flat-top desk was so covered and piled with papers, ments and records have been lost permanently in these 
that the only way I could identify it as a desk was ways. 
looking at its legs and sides Too, when placed in the right desk drawers at night, 
After greeting me. the first thing this man said was it papers may be taken out the next morning in the order in 


apology for the disordered condition of his desk. He had Which they are needed, and again drawered away. This 

been so very busy that he had found no time to clean it up, keeps the desk top respectable, and permits the worker to 

he explained operate to best advantage—unhampered by a mass of mate- 
Several weeks later amsie I dreseed in on bie. Be rial having no close connection with the job in hand. 

desk had not been cleared of its piled Meter. of eanere. It is astonishing, also, what a genuine supporting effect 


an attractive, well-ordered desk that works as it should, 
exerts on he or she who uses it. Draws that open and 
shut, wet weather or dry, in obedience to a light pull or 
push, conserve energy, keep nerves and tempers in tune, 
and speed work; by reason of keeping it going forward 


Nor will it be, is my guess, for apparently this desk user 
knows not how to keep a desk in order, or how to make it 
cooperate in lightening and expediting the day’s work 
Plainly desks cannot cooperate one half as well as they 
might when erroneously it is believed that the desk top is 
ae Nal minus awkward delays 
intended as a permanent abiding place for material having Indeed it would not be extravagant to say that largely 
to do with work current. Were this the case, desks would a 
not need to be made with the convenient drawers, small 


and large, which to the desk user who knows how to us« 


an office worker’s capacity for turning out good work day 
after day, is measured by the desk with which he works. 
A desk which cooperates with him, and hastens the execu- 
tion of the work—both through the moral and physical 
support it provides—is as important to him as are well- 


[In connection with many desk users, considerable accu conditioned tools and machines to anybody, for the doing 
mulation of papers covering the tops of their desks pro 


them, are as handy and useful as the kitchen cabinet to the 


housewtfte 


yt any kind of good work 
ce a depressing, discouraging effect on the workers them Does 


your desk cooperate with you? It should, by all 
selves This ecause the mass of papers keeps befor means 
their minds the thought that the job of attending to the 








various matters is a big one—that they haven't time to 


see to it now, and that they had better wait until tomorrow 





to tackle such a monumental task So, why not let the 


stuff stay right where it is until tomorrow, 1s natural for 


them to reason. Ten to one the drawers of their desks 
re nearly empty most of the time, but of the desk drawers a 
they seldom thinl ‘A 

It would be well for this type of desk user to learn, even 


ws 


* 


part, what are the actual functions of desks. Gaining 


this knowledge, they will be surprised at the willingness 





at 


aS 


good desks to cooperate with them—to keep the different 


| 
‘tails of work separate, readily accessible, and in proper 
sl ape t be disposed of quickly It will take a little deter 


ination to ad pt al d stick to the right way in desk man 


dn 
7 


it 
2 


\ aa \ th 
AEE 





r.] 
i—J 
i) 
oo) 


agement, but once the right way reveals its advantages, 


he messy, outside litter will disappear, never to retur1 


o 
“ 
ac. 


—_— 
4 


a 


Now arises the que stion, how can de sks ot the fl t top 


“ 





variety, which are used the most, be made to cooperate to 


WINES & 


their fullest capacity? By getting completely acquainted 
with their general purpose, and with the specific purpose of 
ich drawer. By using each drawer for the purpose for 
which it is intended—so far as the nature of the business 


ill Ws and by Keeping to the one plat ot us¢ steadily, 
when once that plan has proved itself best 
Because businesses so vary in their desk requirements, 


any instances rules which come with new desks indi 





ng what use each drawer shall be put to, cannot be 

ved strictly Che desk user should regard such rules 

is a general guide, following them as nearly as possible, 
iking such changes as his detail of work calls for — —— ; - 


' : ns : THREE PROMINENT NEW ORLEANS STORES.—The store 
sO Gomme \ enjoy a degree of desk cooperatiot in the center is the new business home of the Schulze Stamp 


which everv da will prove its wort} ind Stencil Company, concerning which President Henry M. 
! Schulze is enthusiastic The picture is interesting in other 

Alwavs at night it is the part of wisdom for hin are ways, for it shows the focus in the space of a part of a block 

‘ ' : three of the important enterprises in this field in the city of 

to lay away in his desk all papers and other things New Orleans. On the extreme left we have the store of the 

ttl ad aia saad j - 1, . fo ‘Mine Eugene Dietzgen Company, drawing materials, blue prints, etc., 
W h can bec oiled—maybe lost—because of failling and on the right is the store of the Garcia Stationery Company, 
the floor initors and scrub women are not anv too on of the most prominent commercial stationery houses in 

: . the Crescent City, the first marking device concern on Camp 


ncitous of exposed loose papers Neither are breezes street from Cana 











= 








"Page 22 OFFICE APPLIANCES For November, 1926 





Modern Accounting, Profits and Prosperity. 


Selected from an Address by P. D. Wagoner, President, 
Elliott-Fisher Company. 


N these days of unprecedented national prosperity and 

spectacular achievement in many directions, it will 

interest you to know something of the remarkable prog- 
ress that has been made in a direction which, while not 
spectacular, is none the less of great material importance 
I refer to modern accounting. 

The foundation of our material prosperity is business 
done at a profit. Profits are derived, largely, from the 
economy of business operations. The foundation of econ- 
omy in business is executive control of the multitude of 
activities involved in operation and this control determines 
its success or failure in direct ratio to the efficiency of 
management. Executive control depends for its efficiency 
upon instant, authentic knowledge of the facts, without 
which the executive cannot make prompt and wise deci- 
sions or formulate sound policies. The means for obtain- 
ing, in time to be of use, all of the facts necessary to the 
effective executive control of business, are of transcendent 
importance, hence the title of these remarks, “Modern 
Accounting, Profits and Prosperity,” because the means 
whereby the controlling facts are made constantly avail- 
able, is modern accounting. 

You will notice that I emphasize the word “modern.” 
That is for the reason that it is modern accounting, or 
accounting by machinery, that has made such marvelous 
progress in the last few years that enormous volumes of 
business are handled with the speed and economy productive 
of legitimate profits and daily figure facts that take the 
guess out of business are produced without additional ex- 
pense as a by-product of accounting routine. The prin- 
ciples of sound accounting, of course, remain the same, 
but there have been revolutionary changes in accounting 
methods. It would be impossible for modern business to 
exist if the executive of today had to depend for his figure 
facts upon the old behind-hand methods of acounting. 

Let us consider for a moment an enormous accounting 
activity of today that would be practically impossible with- 
out modern accounting methods. I refer to the greatest 
collection agency in the world, the United States Revenue 
Service, where more than a million accounts must be kept 
in balance. Tax assessments and payments must be 
entered on the tax lists, balances must be computed and 
extended in each account, postings must be checked to the 
right accounts, total daily debits and credits must be deter- 
mined, quarterly bills must be prepared for all open 
accounts, bills must be checked against tax lists and 
demand notices must be prepared ten days or more before 
the due date. 

These are not requirements peculiar to modern account- 
ing. They are the requirements of sound accounting, by 
whatever method secured. I have enumerated them to 
show the immensity of the accounting operation and to 
indicate the impracticability of employing the army of 
accountants that would formerly have been required for 
this single accounting activity. By the use of modern 
accounting machinery, the work is economically done by a 
reasonable force of operators who do not need special 
accounting knowledge. What is more important, the work 
is done with mechanical proof of accuracy, notwithstanding 
the high speed requisite to its completion within prescribed 
limits of time. 

Second only in magnitude to governmental accounting is 
that necessary to the operation of great public utilities, 


such as transportation, power and light, telephone and simi- 
lar corporations dependent for economy of operation and 
consequent profits upon their ability to handle quickly and 
accurately a very large volume of billing and bookkeeping 
and to secure reliable statistical information frequently and 
at low cost. 

These requirements are met by modern machinery, with 
out which the cost of these services to the public would 
be materially increased. 

The same is true of insurance, which is a most important 
factor as a safeguard of the home and of our property 
interests. The low premium rates, now prevailing, are 
made possible by the statistical and accounting control 
which results from the use of modern fact-finding and for- 
mulating machinery. 

This fundamental necessity for the prompt and accurate 
ascertainment of the controlling figure facts is peculiar to 
no business operation. It is vital to the success of every 
commercial undertaking from the largest to the smallest. 
No executive can intelligently control the destiny of any 
enterprise, large or small, without full knowledge of the 
facts which must determine his policies. His effectiveness, 
however competent he may be, is limited by the degree of 
instant availability of the figure facts upon which he must 
rely—current facts not historical facts. 

In the days gone by, the days of accounting methods 
now obsolete, management was compelled to operate 
largely by approximate estimates, inaccurate and uncertain, 
and figures so old as to be classed as historical. 

Many vital statistics of business were unobtainable at 
any cost. The cost of securing other helpful figure facts 
was prohibitive, and the time available wholly inadequate 
Accounting departments were always weeks behind current 
business. The condition of an individual account was not 
immediately available, thus seriously embarrassing the 
credit department. The end of the month was a period of 
confusion and congestion and frenzied overtime efforts 
were made by the entire accounting force to get out the 
bills for the current month. Bills sent out late resulted in 
late remittances and loss of interest for days or weeks on 
considerable sums of money. Inventories were taken semi- 
occasionally and were subject to little or no direct control 
with consequent losses. Costs were only approximated 
and when accurate cost figures were finally obtained, con- 
ditions affecting both material and labor had often changed 
and rendered the figures misleading. The absence of up 
to the minute figure facts made it impossible to intelli- 
gently co-ordinate the production, sales and other depart- 
ments of the business. 

Qur present measure of prosperity would have been 
utterly impossible under the wasteful conditions which 
then obtained. Accounting by machinery has changed the 
whole picture. Failure has been changed to success. 

A leading financier once said that the difference between 
success and failure was less than six per cent of the invested 
capital because a reasonable capital turnover will multiply 
so slight a margin of profit and give an adequate return or 
the investment. 

If that is true, and unquestionably it is true, the differ- 
ence between success and failure is slight and may often be 
traced to the availability or nonavailability of the con- 
trolling figure facts. 

Another economy of these modern methods is derived 
from the volume of business that may be transacted in a 
given period. The consolidation of many accounting oper 
ations by the single high-speed operation of a machine 
speeds up the accounting operation and keeps it current 
Today’s work is done today. Losses due to behind-hand 
accounting are automatically eliminated. There is noth 
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ing to do at the end of the month but mail the bills, end- 


of-the-month congestion is unknown, and the limitless flex- 


ibility of machine operation readily accommodates the 
} 
i 


accounting to the fluctuating volume of business. 
The collation on a plate or platen of many sheets in a 


wide variety of relative positions to be operated upon 


simultaneously by figure recording and computing mechan- 
ism of great flexibility, makes possible, by a single machine 
checked 
serving 


operation, the production of automatically 
rds of different, but related kinds, 


many different accounting purposes. 


many 


and proven rect 


It follows necessarily from what I have told you that 
billed, 


etc., are 


the figures of costs, sales, orders received, orders 
cash, accounts receivable, accounts payable, etc., 
all perpetual, up to the minute figures, available daily—each 
morning when you reach your office—and show you the 


condition of your business today—right now—not last week 
last month 


The Right Word at a Glance. 


Finding the right word, the word which conveys your 
exact meaning, is greatly simplified with the aid of March’s 
Thesaurus Dictionary, an amplified edition of which is now 
off the press. It is published by the Historical Publishing 


Company, 1334 Cherry street, Philadelphia. The work 
contains 1,462 pages, seven and one-quarter by ten, is 


printed on thin, opaque paper and well bound in buckram 
It is two and three-quarter inches thick. 

It is a treasure house of words and knowledge and gives 
the exact word for every shade of meaning. It contains 
information on English grammar, composition, word build- 
ing, correct use of English, references to facts of the Bible, 
geographical facts, and the important words and definitions 
of the leading arts and sciences. 

At a glance one finds the word sought, its definition, 
word 

For 


synonyms and antonyms and is enabled to use the 
expressing the exact thought he wishes to convey 
the writer, the advertising man, the author, in fact, anyone 
who wishes to use words in their correct and fullest mean- 
ing and to enrich one’s vocabulary, it is, as the publishers 
claim—a treasure house. 

A splendid reception has been given the amplified edition 
because the size 
is nine 


makes it a handy desk book. The price 


dollars, and the book is worth it to anyone who 


has use for a work of this character. 


D. A. Hillstrom Receives Swedish Knighthood. 

The Knighthood of the Order of Vasa, first class, was 
recently conferred by the King of Sweden on Mr. D. A. 
Hillstrom, secretary and general manager of the Corry- 
Jamestown Manufacturing Corporation, Corry, Pennsyl- 
vania. Mr. Hillstrom is the organizer of this company 
which specializes in steel furniture and filing cases, and is its 














D. A. HILLSTROM. 

principal stockholder. He has also held office as president 
of the Chamber of Commerce and as chairman of 
the Finance Committee of the Board of Education of that 
community.—The Swedish-American Trade Journal. 


Corry 


Increased Miller Line Service for Alabama 


A. C. Helwig has been assigned to the state of Alabama 
by The Miller-Bryant-Pierce Company. He has been 
trained to study the manifolding and typewriter require- 
ments of users, and is competent to give them expert serv- 
ice. Mr. from the New Orleans service 
center, 325-26 Whitney building. 


Helwig travels 
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4 GROUP OF THE STATE HIGH SCHOOL CHAMPIONS WHO STOPPED OVER IN CHICAGO ON 
INTERNATIONAL 


OCTOBER 14 ON THEIR WAY TO THE BIG 
YORK CITY The picture shows these champions 
writer Company. After the picture was taken they 


sightseeing bus. They were entertained 
Top row, left to right: Lucille McKenzie 
Martha D. Silver, Washington; Nina 
gon; Josephine Arlang, Nevada; Helen 
on left); Ethel Bliss, Idaho (at typewriter on right). 
Utah; Violet Verville, Michigan; Ruby Johnston 
and Dorothy Jurges, California 


ehartered 
Limited 
Hansen, 


consi, 





Wyoming; Ogden Loomis 
Biankenburg, South 
Bottom row, reading from left to right: 
Oklahoma 
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TYPEWRITING CONTEST AT NEW 


assembled at the Chicago office of the Underwood Type- 
were given a tour over the boulevards in a specially 
at the Palmer House and sent East on the Pennsylvania 
Minnesota; 


Margaret Koons, Arizona; George Wells, Wis— 
Colorado; Mildred Glann, Ore- 
Munro, Montana (at typewriter 
Gladys Carron, 


Freda Wollard, Arizona, 


Dakota; Mabel 


Muriel Miller, 


Kansas: 
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A CORNER OF 
CRANE & COM- 
PANY’'S BOOTH 
AT THE KAN- 
SAS STATE 
FAIR, TOPEKA, 
KAS.—The floral 
display consisted 











Finding the Key to 


By B. C. Reber. 


AN ANTONIO, TEXAS, is a city that is noted for 

quite a number of things. It is the home of the 

Alamo, “the cradle of Texas liberty.” It is the home 
of one of the largest army camps in the country. And in 
this city is located the business of A. F. Beyer, typewriter 
dealer, who is also noted about the country for his suc 
cess in typewriter sales 

During the past few months this firm has won several 
prizes for excelling other cities in the sale of typewriters 
Yet this has not been a spasmodic success, for, from the 
time that the business was founded, it has always enjoyed 
a consistent growth. 

Not a little of the success in winning the awards is due 
to the efforts of Ralph Post, typewriter salesman for this 
firm, who has been instrumental in selling the majority ot 
the machines placed by this firm during the past year. 

Mr. Post has had considerable experience in selling, but 
it often takes more than this to make a consistent sales 
record. So I asked him to give me some of his selling 
points which he used in creating such a record, and the 
things he told me make an interesting story 

“One of the principal points in selling consistently,” Mr. 
Post explained, “is in taking advantage of every oppor- 
tunity that presents itself, and in getting out and working a 
tull day every day in the week. As long as you stress these 
two points, you will not have a great deal of trouble in 
keeping your sales quota up to par. 

“We get in touch with prospects through quite a number 
of means. Some will respond to our newspaper advertis- 
ing. Others will see an advertisement in a national maga- 
zine. Others will come into the store possibly attracted 
by a window display which we have on at that time. And 
a great many are obtained by calling on those people to 
whom we have already sold machines. 

“Ovr main line is the Corona Four, and selling the port- 


able machines requires a little different sa 


of roses and sul 

flowers, Observe 
too, the fountain 
which gave fortl 
pure water only 
on whictl Kar 

sans grow pig 


and husky 


Typewriter Sales 


lesmanshi 


selling a heavy office machine. The portable is adaptable 
to a great many uses, both private and business, and it is 
up to us to analyze these uses and know them thoroughly 
so that we may better spot a prospect and be in a positiot 
to sell him. 

“There is a good market among the smaller offices where 
only a man or two is to be found. The small place 
this type cannot as a rule afford a stenographer, yet the 
present-day business practices demand that letters be type 
written. The answer lies in the purchase of a portablk 
machine, and it is our duty to seek out these men and s¢ 
them. 

“Then, there is a good market among druggists 


doctors. Here are two classes of trade very closely allied 


both of whom write out a number of pre 
day. It is for their own good and prote 
have a typewriter so that these prescription 


scriptions every 
ction that t 


s may be plain 


ly written and no error made in the directions 


“The traveling salesman will use quite 


numbet Lhe 


coming of the portable machine together with the demand 


tor greater accuracy among business house 


s has creates 


need among the traveling salesmen for typewriters whic 


they may carry conveniently with them wit 
out their orders In the old days of the clu 
chine, this was impossible; but with the 
machine of today the demand is evident 

“Just as it is essential for the druggist 


h which'to type 
msy, heavy 


light, portable 


and doctor to 


have their prescriptions right, so, too, is it essential that 


the salesman’s orders be clear and distinct. 
when orders were written out in long hand 


In earlier days 


much delay and 


confusion, as well as actual loss in money, might aris¢ 


through poor penmanship. With the comi 


ng of the port 


able, this is eliminated: so it might almost be said that the 


portable typewriter is an insurance against 


such error 








Ce 


‘I have found it an excellent practice to keep in close 


contact with people who already own Coronas. Through 


these people | obtain a great many names of prospective 
purchasers, the majority of whom eventually become pur- 
customers and 


hasers. By making personal friends of 


making sure that they are getting real service from their 


machines you are building up a silent sales force which 


will pay big dividends in time. 
“One of 
the 


does not want it, if you can get his permission to 


the greatest points in making the sale is in 


leaving machine. Even though a prospect may feel 


that he 


leave it for a few days’ trial, it will very often change his 


opinion. When prospects have the opportunity of trying 


the machine out alone, they become more readily attached 
to it, and the desire for possession is often too strong to 
resist. 

Regardless 


‘Every new machine has a certain novelty. 


of its make or style, it has certain individual features which 
will attract the prospect when he or she tries it out. These 
are all strong selling points. I mention them casually when 
making the sales canvass, but their real strength comes in 


the prospect trying them out and seeing just how good they 


are. 

“Schools and colleges offer another field in which there 
is a good demand for typewriters. Students find it much 
easier to type off their lessons than to write them out, and 
the work is considerably neater. By getting one or two in 
a school, it paves the way for more sales, since the other 
students will see what the others have and immediately 
recognize the advantages. It is then up to the salesman 


to follow up this opportunity and take advantage of it. 


We have an efficient repair force which means a great 


deal in speaking of service. While it is not expected that 
a new machine will require a great deal of attention, never 
theless, it occurs at times that they are stiff or need slight 
adjustments in order to make them work properly. Hav- 


ing a force which can attend to this at once is a big point 
in making the sale 

‘The real service, however, comes in the salesman assur 
ing himself that the machine operates satisfactorily at the 
time of the sal Inasmuch as he is much more acquainted 
with the machine than the purchaser, he may recognize 
little points which keep it from giving the very best pos 

















Fred 
Blank 


Cogr- 
t00K 


FOUR 
gin, manager of the 


STATIONERY GOLFERS 
Chicago office of the 


—Left to right 
National 


Company: Harry Horder and Fred Seymour of Horder’s, Inc., 
and Hal Griswold of the Sanford Manufacturing Company 
See story on page 144 
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sible The owner not knowing of these points 
might use the machine feeling that it was not a good buy, 
but not knowing that a few simple adjustments would 
double its efficiency. Attending to this before considering 
the sale closed will insure a satisfied customer. 





service. 


“There are a great many points which arise in salesman- 
ship, and all salesmen have little features which they have 
worked out themselves to apply to their own work. Hard 
work will help a lot. The man who is busy all the time 
is the one who will do the most business. He is think- 
ing of his sales volume and is constantly figuring out means 
for increasing his sales. Each new prospect is a new prob- 
lem, but by constant effort it becomes easier to work out 
these problems to advantage. That is the essence of suc- 
cessful salesmanship.” 

The points Mr. Post has brought out in this story are 
worthy of the attention of any man engaged in this sort of 


work. He has applied them successfully as is shown by 
his record Possibly readers will find @ few points here 
that will be helpful 


France Receives Week End Cable Letter Service. 


The cable bulletin department of the Western Union 
Telegraph Company has announced week end letter service 
will be available over Western Union lines to all cities in 
The this service to France became 


November 1 rhe rate is $0.095 per word, with 


France. extension of 


effective 


a minimum of twenty words charged for. These week- 
end letters may be filed at any time until midnight Satur- 
day, for delivery the following Monday. The messages 


written in English or French, and code addresses 
may This new departure obviates the former plan 
of sending week-end letters for France to London by cable, 


must be 
be used 
and thence by mail to France. 

For the first time in twelve years direct cable commu- 
nication between the United States and Germany will be 
established this fall. Transmission will be made by the 
new permalloy cable between New York and the Azores, 
and it is hoped that the company will have direct connec- 
This is a high speed cable, 
New York 


tion with Berlin and Hamburg 


similar to the world’s fastest cable, between 


and London 














BOOTH OF UNDERWOOD TYPEWRITER COMPANY AT 
THE INDUSTRIAL TRADE EXPOSITION SPONSORED BY 
THE LOS ANGELES CHAMBER OF COMMERCE IN 
AUGUST 

















— 

















xGe 
F 





| 


y Z 











Selling and Distribution 


Productive Facilities Functioning at High 
Speed.—Outlets for Office Furniture of 
Every Kind Must Be Kept Active. 


RODUCTION of everything, including office furni- 

ture is at a high mark. Factories are busy and most 

concerns are not yet at the limit of their capacity. It 
becomes important that our facilities for selling and dis- 
tribution shall keep pace with the capacity of our factories. 
In this work, every dealer and every dealer’s salesman is a 
factor. How can we devise ways and means of reaching 
and properly selling those who would buy if rightly 
approached? 

We aren't presumptious enough to pretend to answer this 
question categorically. But we suggest the idea again, 
because it cannot be too often repeated that our prosperity 
is dependent upon the constant flow of merchandise, both 
at home and abroad, but particularly at home. The pros- 
perity of every individual depends upon active trade, and 
each man should take the matter home to himself and try 
to discover how he can add his bit to the general good. 

In the distribution of office furniture the salesman bears 
the brunt of the attack, which to be successful, must be 
backed by resolution and enthusiasm. Now there is no 
basis for a sane enthusiasm other than sound knowledge 
The salesman who does not know his line and have the 
faith ‘in it which is born of accurate knowledge of its 
construction and what it will do hasn’t the true enthusiasm 
which will make him a successful man. With full knowl- 
edge of his line and faith in it, he can communicate his 
fire to others and realize that in so doing he is accomplish- 
ing something for the benefit of his customer as well as 
his house. 

It is well to give certain thought to the psychology of 
furniture and surroundings. A fine office suite in a well 
laid out office acts upon the individual who owns it like a 
good suit of clothes and a well groomed appearance. Such 
surroundings promote self-respect in the owner and earn 
him respect from those who visit him, while the shabby 
office is like the shabby man—always a little apologetic. 

In helping a customer to keep his office well groomed and 
up-to-date and fitted with the best of conveniences for the 
performance of his work, the salesman does a useful serv- 
ice which fully justifies every ounce of effort and enthusi- 
asm he can put into his work. It justifies him in being 
a missionary. It justifies him in pulling every door knob 
in his territory, however unprepossessing the place, for if 
he has true enthusiasm and the right personality, while 
he may not sell everywhere he goes, he will at least win 
friends who will say “There goes a man who is going to 


make his way in the world 


Wood and Steel Should Not Fight. 

There seems to be an unfortunate tendency to regard 
steel and wood as irreconcilable competitors for the same 
business. It is well, it seems to us, for everybody to recog- 
nize the fact that the steel file and the steel desk are here 
to stay and that whatever their logical place is in the 
scheme of things, they will inevitably take that place. We 
might as well recognize this fact willingly now as to be 
forced into it later on, because it is a waste of time to 
fight the idea. It seems to us that it would be well for 
every salesman to forget the notion of wood versus steel 
and to learn thoroughly the advantages of each. Most 
office furniture salesmen are called upon to sell both at 
one time or another. Indeed, the fact that a man has a 
steel line which he can sell offers him a greater advantage 
because sometime where he could not interest a prospect 
in a wood line the idea of steel equipment will take the 
fancy and a sale will be accomplished. 


It seems to us important that the salesman should master 
the outstanding facts which go to make up a desire for 
wood or steel in the mind of the customer. The wood desk 
and chair are backed by sentiment. They take a kind 
of ornamentation in carving and inlay work to which steel 
is not susceptible and are entirely different in feeling and 
finish, for however closely the steel may be finished to 
resemble wood, its painted grain is never more than an 
imitation. On the other hand, the customer who cannot 
be convinced of the advantage of buying an equipment in 
wood can occasionally be brought to time by the argu- 
ments in favor of steel and vice versa. The durability, 
rigidity and cleanliness of steel with its other factors are 
points which appeal to a certain extent to every one. We 
know that it is non-combustible and that rats and mice can 
not enter a steel receptacle. Thus we might proceed to 
enumerate the respective advantages of wood and steel 
office furniture, but these and other arguments will occur 
to any thoughtful salesman who will give his mind to the 
task, consistently study his lines and read his catalogues 
Every salesman should be equipped to take advantage of 
every opportunity to sell either wood or steel, knowing 
that his customer benefits by the addition of new and 
more suitable equipment for the performance of his own 
work. 

If every salesman will work and think, the question of 
distribution will settle itself and our factories will never 
lack work for :very member of their personnel 
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DESK USED—BY THE FATHER OF HIS COUNTRY.— 
It Might Be a New Model of a Modern Period Desk. 


The Desk in History. 

Upon this page are pictures of four desks which have 
helped to make history. For these interesting illustrations 
we are indebted to The General Fireproofing Company of 
Youngstown, Ohio, by whose dealers much enlarged repli- 
cas of the pictures were used in recent window displays 
which emphasized the enduring features of desks made of 
steel, which are immune to decay and unaffected by the 
disintegrating attack fibers. 
Other features of steel desks were also brought out. 

The 
wood. 
taken to keep them in good condition. 


processes which vegetable 


historic desks pictured were, of course, made of 


Their value is appreciated and every care has been 
The desk on which the Declaration of Independence was 
signed one hundred and fifty years ago, the sesqui-cen- 
tennial of which event is being celebrated now in Philadel- 
phia, is carefully preserved in Independence Hall, where, 
with its famous contemporary, the Liberty Bell, it receives 
the interested attention of thousands of visitors annually. 
This famous desk was originally the property of Great 
Britain, being a part of the furnishings of the Parliament 
building of the colony of Pennsylvania. When that build- 
ing was seized by the Continental Congress and became 
“Independence Hall,” the furnishings, including the famous 
“Signers’ Desk” were transferred to the ownership of the 
belligerent American Colonies. 
sage and 


Inventive and inquiring Benjamin Franklin, 


philosopher of the Revolutionary period, found the ordi- 
nary table too wasteful of time for his voluminous reading 
In an effort to make reference from book to book 
quickly his frugal mind devised a revolving reading desk, 
the top of which was built in the form of a four sided pyra- 
which a book could be placed. By 


more 


mid on each face of 
reference from one book to another could 
top, 


turning the desk, 
be made leaving 
equipped with lock, provided a safe means of storage for 


without his chair. A lid in the 


books in frequent use. This unique desk is well prescrved 
by the Pen:sylvania State Historical Society at Philadel- 
phia. 


When the city of New York was the capital of the 
United States, following the Revolution, George Washing- 
ton, its first president, made use of a very handsome desk 
which remained in New York after the seat of government 
The 


York 


was established in the new city of Washington, D. C 
desk is now on display in the Governors’ Room, New 
City Hall. 

Sack in the city of Springfield, Illinois, 
1861, a tall, solemn-visaged 
a memorable document. It 


in the month of 
took pen in 
first 


February, man 


hand to inscribe was the 


BENJAMIN FRANKLIN'S INGENIOUS READING DESK. 





WHICH DECLARATION OF INDEPENDENCE 


DESK ON 
Not so different, apparently, from some we see 


WAS SIGNED. 
in the stores. 





ABRAHAM LINCOLN’S DESK IN SPRINGFIELD, ILL., 


WHICH HE 


ON 
WROTE HIS FIRST INAUGURAL ADDRESS. 


inaugural address of Abraham Lincoln, president-elect. 
The desk at which he worked was amply equipped with 
pigeon holes, rising to a height nearly that of the six feet 
inches of its owner. It bore the unmistakable 
handiwork of some carpenter—“‘home-made”—and 
without embellishment, like the Great Emancipator him- 
self. This desk—a part of the furnishings of the law office 
of A. Lincoln—may be seen today in the Illinois State His- 
torical Library at Springfield, Illinois. 


and some 


local 
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New Multigraph Combines Addressing and Multi- 
graphing. 

The American Multigraph Sales Company, Cleveland, O., 
announces a new addressing Multigraph, a cut of which 
appears herewith. This machine prints the address and 
superscription in the regular manner and also the body of 








NEW ADDRESSING MULTIGRAPH 


the letter at one and the same operation It also prints 


the name and address on the envelope, cutting out, of 
course, the letter part 

This machine is being generally advertised as a time- and 
money-saver, its field of utility being very wide. It is a 
fine piece of workmanship and its different functions are 


said to work perfectly, either in combination or separately. 


Irving-Pitt Bring Out Loose Leaf Visible Index. 
The Vi-Dex is the name of a loose leaf visible index sys 
tem just brought out by the Irving-Pitt Manufacturing 
Company of Kansas City, Mo 
ten rings, according to type 
Duraflex 1244x834 


with 


This index is housed in a 
ring binder having eight or 
levant grain 


desired. The binder is of 


inches over all. It is offered in two capacities—one 
1% ineh 


sheets to the leaf, and accommodating two hundred sheets 


rings, eight division leaves, with twenty-five 


The binder with two inch rings holds ten division leaves 


with twenty-five sheets to the leaf, accommodating 250 
sheets. Here are some of the outstanding features claimed 
for the Vi-Dex visible index 

1. Vi-Dex shows twenty-five headings at a glance. 2 


Sheets are held in perfect alignment by patented shee 
This prevents tearing and sagging. 3. Vi 
Dex is compact and is designed for utility. 4. A flat writ 
ing surface is provided for either side of the sheet. 5. V1 
Dex affords instant reference to either side of the 
6. The sheets can be quickly inserted or removed. 7. V1 


holding leaves. 








THE NEW I-P VI-DEX VISIBLE INDEX WITH BINDER 

Dex permits either upper or lower visible headings 
8. Sheets are accurately spaced for typewriter use. 9. Vi-Dex 
is of convenient size for desk use. 10. Irving-Pitt meme 
book No. 1184 will Carry Vi-Dex sheets. ll. The sheet 


holding leaves are lifted automatically as the book is closed 
[his is declared to be a new principle in loose leaf, whicl 
prevents binding and breaking on the rings. 12. Vi-Dex is 


economical 


A New Noise and Shock Eliminator. 


[The Smith Noise and Shock Eliminator is the ime of 
a company located at 303 Kellogg street, Syracuse, N. \ 
manufacturing a new type of device for use with Under 


Smiths, Remingtons and Royal type 


Che Smith noise and shock eliminator is made of spring 


woods, I ( 


steel which gives a lively touch The device is resilient 


tending to break the sound waves before they rea the 





SMITH NOISE AND SHOCK ELIM 
INATOR FOR TYPEWRITERS 


desk It is said it does away «¢ tirelvy with the £ 
norse. It is claimed that it softens the touch and 
increase speed 

The device is quickly and automatically attach 


quickly removed, without tools, from the desk 
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Some New Weis Items. tant papers at hand for frequent reference. These are 
made in three different styles—No., 175 with A to Z 
press board indexes, hinged at top; No. 176 with a set of 





[The Weis Manufacturing Company of Monroe, Mich., 


have recently added some new items to their extensive 

Fi pues 4 
lines. These include the Weis Busfile shown in one of the 1-31 (daily) pressboard index and No, 177, equipped with 
cuts. This is a creation with a leg base on casters. The fifteen pressboard guides, each with a blank metal tab. 
illustration presents its features of construction It is made This is a handsome wood desk file, strongly and durably 


made with dovetailed corners. The bottom is veneered, 
glued and nailed and covered with non-marring felt. 


1 ' 


in letter and cap widths. Letter size is 30 inches high, 30 


Former Fostal Clerk Invents New Way of Sealing 
Envelopes. 

J. W. Fitzgerald, a former postal clerk and now man- 
ager of the Ames Safety Envelope Company, 55 Sudbury 
street, Boston, Mass., has invented a new type of envelope 
which is sealed against intrusion without the use of wax. 
He calls the new device the Amestyle Envelock. Those 
who have “lift-the-dot” curtains on their automobiles will 
get the idea instantly, for that basic principle is back of 
the new method. On the flap there is a small bell-like 
“seal” of nickel, and on the envelope itself there is directly 
opposite the bell (lock) a post which neatly fits into the 
under side of the bell so that once snapped (and it takes 
but a slight pressure and a second to do it) it is locked 
forevel One simply can't separate the two parts of the 
“lock” once they are snapped, it is said, without destroying 
the envelopes upon which they are placed. 

The post office department approves the Amestyle Enve- 














Wiis BUSFILE OPEN 











hes wide and 187, inches deep Inside the file is 10 
high, 12% wide and 17 deep. The cap size file is the 
same as the letter except that it is three inches wider It : 
| | rHE AMESTYLE ENVELOCK. 
is made in three finishes, natural ight quartered oak, 


lock in place of sealing wax, and the leading insurance 
companies who write insurance against valuable mail have 
followed the lead of the post office department. 

The locks can be applied to any type of envelope and it 
is already used by many bankers, brokers, and others who 
have securities and valuable documents to send through 
the mails The manufacturer will gladly send samples to 
anyone applying 

Christmas Attractions in Autopoint Line 

The Autopoint Company, 4619 Ravenswood avenue, Chi- 
cago, Ill., has added a series of new numbers to meet the 
Christmas demand for attractive holiday gifts. To the com- 
prehensive regular line has been added a new oversize pencil, 
available in black, green or maroon barrel. There is also a 
two color double tipped pencil (red and blue) with checking 
or thin leads, in colors. Jade, sapphire, amethyst, jet ivory 
and amber transparent barrels are available in the “De 





WhrIS BUSFILE 


(CLOSED 





Luxe” line The new “De Luxe” oversize has been brought 
out in jade, amber and ivory 
The Autopoint pencil is a quality product throughout— 
WEIS EZEFILE OPEN aristocratic in appearance, simple in mechanism and service- 


able in us¢ The price ranges from fifty cents for the stand- 
ard grade to $4.00 in the “De Luxe” oversize jeweled grade. 
Unique features are evident—the light and durable Bakelite 





gany and walnut. When the fil not in use the barrel; a patented frictional grip in the point which holds 
are drawn up, « mplete ly enclosing the contents the lead securely at any age of the pencil; but two moving 
Another new device is the Weis Ezefile which is a desk parts which cannot get out of order, as the mechanism goes 


le f follow-ups so that the desk user ma keep impor into “neutral” when the lead ts used. 
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NO. 19X “DE LUXE” (SHORT) AUTOPOINT PENCIL 





NO. 42 OVERSIZE 


The jeweled appearance of the “De Luxe” items gives 
them front rank as holiday attractions. The practicability 
and low price of the standard grades makes them especially 
suitable as an advertising specialty for distribution by busi- 
ness houses. The hurried executive who desires to distribute 
something in quantities to his customers requires something 
which will be of daily utility and convenience, serving as an 
advertising medium and good will builder. Autopoint makes 
a rapid turnover in this connection. 

Autopoints are mounted on highly attractive display 
easels, making a telling impression and creating rapid turn- 
over. The easels are of a type, size and shape to require 
a minimum of space, gratifying factors to the dealer who 
must use his countertops and shelves to the best advantage. 
Design and color are skillfully used to catch the roving eye 
and to fix attention 


Typing Visible Index Cards Simplified 
The L. C. Smith & Corona Typewriters Inc., Syracuse, 
N. Y., has developed a special platen for writing names or 
titles on visible index records, which has been named the 


IMTTITTN 





WRITING ON LOWER EDGE OF VISIBLE INDEX CARD 


Smith-Kardex, as the Kardex Rand Sales Corporation 
tested out the device in its research department, and also 
to distinguish it from an earlier development for the same 
work. This platen is readily substituted for the corre- 
spondence platen of the L. C. Smith typewriter, permitting 
dual use in cases where typewriters are not assigned reg- 
ularly to the work of preparing visible card records. The 
device is adjustable to the different widths of cards. It 
permits writing at the extreme left edge of the card, and 
also at the very bottom. The line can proceed to the right 
edge of the card. 

Ordinarily it is difficult to typewrite at the bottom of a 
visible index card, as it is hard to maintain alignment. This 
is due to the natural tendency of the card to creep when no 


AUTOPOINT PENCIL 


longer held by the feed rolls. In some instances special 
cards have been provided, with perforated stubs [hese 
stubs retain the cards in position on the ordinary platen. 
After the card has been written the stub is detached. The 
drawback to this plan is the ragged edge which remains, as 
well as the wasted card stock. The new Smith-Kardex 





SMITH-KARDEX PLATEN BEING INSERTED IN CAR- 
RIAGE—It Displaces the Standard Correspondence Platen in an 


Instant, and is removed as Readily 


platen eliminates the stub cards and the time lost in de- 
taching the stubs. 

In using the Smith-Kardex platen it is set for the width of 
card used. The card is set in from the front, and a single 
movement of the special handle with which the platen is 
equipped brings the card into writing position. After the 
writing is completed one motion of the right hand returns 
the platen to writing position, while the left hand removes 
the completed card and inserts a new one. A special ribbon 
guard is provided when the machine is used to typewrite 
visible index cards. It is a permanent fixture, as the ribbon 
guard does not interfere in any way with ordinary typing 


Lymetco Counter-Hi Combines Counter and 
Cabinet. 

The Lyon Metallic Manufacturing Company of Aurora 
Ill., is now distributing through office equipment dealers, 
the Lymetco Counter-Hi cabinet which is built of steel 
exactly the height of a standard counter. Its top is made 
of fine furniture steel reinforced to stand heavy strains 
The cabinet is fitted with three adjustable shelves 1 is 
capable of carrying a good volume of office supplies. Fit- 
tings are of ebony black, trimmed with nickel, all con- 
trasting smartly with the soft green finish. Natural wood 
finishes are also available, likewise gray and white. When 
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a long counter is desired, several Counter-hi cabinets may 


be bolted together. Finishing strips and back panels are 





LYMETCO COUNTER-HI 
CABINET. 


used to make a continuous section. This cabinet, of course, 


is often used alone as well as in combination. 


Dalton Company Brings Out Hundred-Dollar 


Model. 
The Dalton Adding Machine Company announces a 
new adding machine built on the familiar ten-key prin- 
ciple and retailing at $100. This, however, notwithstand- 


ing the low price, is declared to be part for part identical 
with other Dalton models. It is not a “cheap” machine 
The new machine is known as the Dalton Million-Dollar 


Capacity Eight (eight-column capacity). It is an adding- 





NEW DALTON MILLION DOLLAR- 
CAPACITY EIGHT 
which all of the usual 


calculating machine on computa 


tions may be figured with speed, accuracy and convent 


ence. It adds, subtracts and multiplies with equal rapidity. 
lared that the machine is ideal for desk use, taking 

surface on a desk than 
It is portable, being 
f to desk. 


Irom 
declare 


It is de¢ 
up no more an ordinary telephone 


directory. so light that it can easily 


be carried desk 


The 


machine is simple and can be 


that the operation of the 


mastered immediately 


manufacturers 
even 
used an adding machine before, and 


by one who has never 


that the speed and satisfaction resulting have been a reve- 
lation to those who have become users of this new office 
utility. 

The machine has a soft, glowing green crystalline finish 
which is extremely pleasing. 

New Calculator Saves Time. 

The At-Site Time Saving Device Corporation, 106 East 
Nineteenth New York, is sponsor for the At-Site 
calculator, a clever and original device for making quick 
calculations without the use of keys or levers. This calcu- 
lator gives interest and other computations at sight, rates 
of wages per other mathematical information’ 
capable of being reduced to tabular form. There are ten 
vertical rows of holders into which the printed tabs are 
fitted. The calculations are made with any number of such 
rows in the width but five is the minimum. There may be 
any number of tabs allowed in the height, thereby suiting 


street, 


hour and 





THE AT-SITE CALCULATOR SHOW- 

ING A VARIETY OF DIFFERENT 

TABS WITH ONE TABLE 
EXTENDED FOR EXAM- 

INATION, 

the scope of data required on each rate. Tabs are arranged 
to accommodate all the base rates of the user. 
The printed tabs are covered with transparent celluloid and 
held in metal holders. These tabs, sliding up and down, 
leave only the top index in view, all other printed matter 
use. Extra blank holders are 
accommodate additional rates 


different 


being hidden while not in 


supplied where desired to 


or data. 


Jumbo Type No. 26 on L. C. Smith Typewriters 

The L. C. Smith & Corona Typewriters Inc., Syracuse, 
N. Y., now furnishes for radio, telegraph and cable com- 
panies the No. 26 extra large Gothic type. This is the 
equivalent of a printer’s eighteen-point character, furnished 
in capitals, fractions and punctuation characters 
It is especially suited for bulletin use, and is very 


higures, 
only. 

legible 
163.) 


(Continued on Page 
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Under the Capitol Dome 


News and Current Trade Events 
Reported from Washington 
By 
FRED E. KUNKEL 





Washington, D. C., October 30, 1926. 

The time is rapidly approaching when Congress will meet 
again for the second session of the 69th Congress, to take 
up the cudgels where they were dropped July 3d last, when 
adjournment dropped the curtain on a very lively congres 
sional session. However, we have other important glean- 
ings to report this month which were caught in the tower 
of the Capitol Dome. 

Blank books, each fitted with a loop holding a small lead 
pencil, were assessed separately by the collector, the books 
at 25 per cent as blank books and the lead pencils at 45 
cents per gross and 25 per cent. G. W. Sheldon & Com- 
pany protested, but were overruled. The case was appealed 
to the U. S. Court of Customs Appeals and the judgmen 
affirmed, the court holding “whether attached to the books 
or entirely separated therefrom, the lead pencils remain 
lead pencils and retain their separate character, name and 
use. The blank books retain their essential character, name 
and use, whether the lead pencils are attached thereto or 
entirely separated therefrom. They are, therefore, separate 
entities and dutiable as such.” 

An imported device for numbering tickets was the sub 
ject of another controversy decided in favor of the col 
lector. The article in question entered by the American 
Numbering Machine Company was assessed at 40 per cent 
ad valorem under par. 399 of the Tariff Act of 1922 as 
manufacturers of metal not specially provided for. The im 
porters claimed duty at 30 per cent under par. 372. 

Banding Envelopes. 

New instructions issued by the Post Office Department 
may be of interest to those handling envelopes, the new 
order providing that they must be banded in lots of 100 
instead of 50, so that in packing these envelopes no dam 
age will result to the flaps of envelopes used as markers 
and also reduce the number of envelopes used for such 
purposes 

Inks Manufactured in 1925. 

According to a report just released by the Department 
of Commerce the 107 establishments in the United States 
engaged primarily in the manufacturing of ink, produced 
a total value for 1925 of $34,672,290, or an increase of 17.9 
per cent over 1923, the last census taken. 

The biennial census also shows that the total value of 
mucilage, paste and other adhesives, sticking and gum 
ming preparations, not including glue, was $12,660,658; 
of writing ink alone $6,084,295, or an increase of 19.2 per 
cent over 1923 for adhesives and a decrease of less than 
one per cent for writing ink. 

The establishments engaged primarily in the manu 
facture of steel and brass pens produced 1,751,489 gross 
valued at $1,206,837, or an increase of 23.4 per cent 

Marketing Survey of New England. 

At the request of New England business interests, the 
Department of Commerce is making a survey of Maine, 
New Hampshire, Vermont, Rhode Island, Massachusetts 
and Connecticut. This is the third survey to be undertaken 
“by the department, the first being a survey of Philadelphia, 
which was well received by local and national traders. <A 





ossibilities in five southeast 


study of the marketing 
has just been completed and the results will 


at an early date. 


particular emphasis on ascertaining if 
being sold and distributed in that market 


Facts concerning purchasing habits, 


other trends of consumer buyin; 
Che study is primarily a link 
surveys of the major economic regions of the 
now being carried on by the department. 
Retail School for Salesmen. 


France is conducting a school 


among such employees in this country 


salesmanship 


employees of retail stores in 


efficient service. The Paris Chamber 


Stationers interested in the plans had 
with the United States Chamber of 
eral Board for Vocational Education, both located 
ington, as the training of sales help and making met 


women more efficient salesmen ought to app i! 
Business Failures Gain Numerically. 


gain numerically 
to figures just released by the Federal Reserve B« 
number of commercial 
same period last 
failures showed liabilities of 


with $239,.399.000 for the sa 


Business Outlook Bright. 


particularly bright 
an upward tren 


\ survey ot employment 


manufacturing.” 


accompanied 


throughout the country 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the othces of this 


journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 
so many as at Chicago, there will be found the same desire to serve. 
traveling abroad are cordially invited to cail 


facturers or their representatives 


While the facilities at New York are not 
United States manu- 


upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 


valuable to those desiring to 
British Market 


the 


cultivate 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars 


London, October 7 
HE general business conditions and outlook here re 
The coal 
tinues, though it may be at an end by 
this. But that end 


main unaltered since I last wrote to you. 
strike still cor 


the time you are reading does not 


promise well for future peace, for it will probably be a 


fight to a bitter finish, to the defeat of the workers, with the 
will, I 


often defeated and a resolve to “get 
This is not the 


consequence that there fear, be left a sense of bit 
terness on the side 
even” at the first opportunity. place for a 
discussion of any merely political question, but I may say 
considerable number of men—business 


handled the 


that there is a very 


men—who feel that the Government has not 


situation wisely with any insight. But I still find all 


around that stronger tone of dogged optimism which |] 


referred to in my last, and among office appliance folk a 


spirit of confident optimism. Not long since, speaking of 
I 


the industrial position, Lord Balfour, who is a “wise” 


guy, described himself as “an optimist who sees a difh 
culty,” and that is just about the standpoint of most of the 
other wise ones ncluding myself. It is the optimists who 
have not seen, or who have shut their eyes to, the difh 
culties that face us who have been doing so much harm 


Britishers when they see and face and fight their difficulties 


have a knack of winning through. I believe they will do so 
1OW Talking with one of the leading office appliance men 
in London, an American of shrewdness and experience, | 


was told by him that business was “good,” but that the 


movem«¢ was actuaily very slow and would remain so 
until the coal strike was settled—then it would go ahead 
“fine.” The strike seems to have got a bit on people's 
nerves, and the mere fact that it is over, no matter how, will 


brighten the industrial and business atmosphere and make 


men merry. With another who had been recently to Man 


chester I had a very stimulating chat; he was enthu 


center of trade and commerce 


ut that reat 


Avenue, Golders Green, London, N. W. 11. 


Telephone, Speedwell 4931. 


talked were optimistic, argu- 
mentatively so, that the “tone” all around 
among all sorts and conditions of mén was excellent. And 
Lancashire chaps have an old saying that what they think 
England will be thinking tomorrow! in which 
there is a considerable amount of truth. So on the whole 
we have reason to go about our business with a good heart. 
<8 > 
Business Efficiency Exhibition at Manchester. 


More 
admirable 


said that all with whom he 


persuasiv ely sO; 


there today 


have written of the 
propaganda work done by the Office 
Appliance Trades Association, which now I am told com- 
prises some 90 per cent of the office appliance manufac- 
turers and merchants in this country. That being so, its 
great; it certainly is well directed; it 
pushful; and bearing good 
Among its most efficient activities is the series of 
it has held, the latest being that at 
It would be difficult to over- 
rate their educational value. Seeing is indeed believing, if 
the eyes of the seers are bright and their brains receptive. 
This is more so with British business men today than ever 
it was before in the matter of office efficiency, and many 
lot from these excellently organized exhibi- 
Exhibition at Manchester coincided with the 
Week”; accidentally so, the date for it 
having been fixed some time before the Manchester civic 
fathers entered on arrangements for their display. It was 
indeed a busy week there, and the Exhibition was warmly 

all business men being recognized 
by the presence of the Lord Mayor and other city officers 
at the inaugural dinner in the Midland hotel. The banquet 
was held on Thursday night, September 30, and among 
those present were the Lord Mayor, Councillor Miles E. 
Mitchell, the Mayor of Salford, Alderman Delves, 
other prominent and influential business men. 


than two or three times I 


being 


influence must be 
certainly is it certainly is 
fruit. 
efficiency exhibitions 


Manchester, October 1 to 9 


have learned a 
tions The 
Manchester “Civic 


welcomed, its appeal t 


Lord 


and many 
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AT THE MANCHESTER, 
ENGLAND, BUSINESS EFFI- 
CIENCY EXPOSITION.—Third 
from left, The Right Hon. Sir 
Philip Cunliffe-Lister, M. P., 
President of the Board of 
Trade, Visiting the Exposition. 
On his immediate right is Mr. 


Percy Jones, Managing Direc- 
tor of Twinlock, Ltd., Chair- 
man of The Office Appliance 
Trades Association On the 
extreme right is Mr Mc- 
Lellan. 











The chair was occupied by Mr. Percy Jones, the president 
of the Association. There was a jolly atmosphere of opti- 
mism, and much good talking. 
Edwin Stockton, one of the 
Lancashire, this: 

He congratulated the officials of the Association on the 


From the speech of Sir 


foremost men of affairs in 


magnificent organization of the Exhibition, which many of 
them had seen before coming to that dinner. He really 
was astounded by some of the wonderful things they had 
got together. He only found one thing lacking, and that 
was that something by which they could get hold of a fel- 
low, and make him give them orders. He did not know 
whether they could produce some machine that would do 
that, or that would lock up the other fellow, until he did 
give them orders. He thought every business man would 
agree that they could not have a real restoration of industry 
and a real recovery of business, until they got peace be 
tween the men and the employers. They could not pos- 
sibly restore industry to anything like a prosperous condi 
tion, unless they got that peace and goodwill on all sides, 
which was so essential. Everybody agreed, also, that they 
wanted lower taxation, but they could not reduce taxes in 
this country until they had everybody working in the right 
direction to bring about prosperity. Industry at the pres 
ent time has been bled white by the terrible struggle in 
the coal industry, the basic industry of almost every trade, 
and it was proceeding very largely as a result of sheer stu- 
This stand this very much 


People were being ruined right and left, and unless 


pidity. could not 
longer 
the responsibility was realized of making a reasonable and 


fair settlement, he believed there was no possible prospect 


country 


of happiness and contentment, and no possible prospect of 
\ real fair dealing would have to 
He believed their trade 


a restoration of trade 
be arranged between the two sides. 
had been made very much worse by decrying it themselves 
It was the men who believed in the future and the men 
who tried to do things, who would make things better. In 
conclusion, organization on their 
splendid exhibition. 
held in Manchester Civic Week, but it was a very fortu- 


he congratulated the 
It was only a coincidence that it was 


] 


nate coincidence. He believed that it would not y de 


well, but that it would add luster to the city. 


The Lord Mayor of Manchester spoke of the foresight 
and vision which had gone towards making Ma ester’s 
greatness, and went on: “May I apply that same argument 


to national and international trade? One of the great rea 


sons that has impelled us to go on with this Civic Week ir 


Manchester has been that we know that there is beet 
preached a doctrine inside this country, and é ecially 
outside, that Great Britain is going down, that w ire de 
cadent, and that we are no longer competent gs 


It is not true. In this Civic Week, we are going 


strate of what we are capable, and we are going t emon 
strate to the wide world that this country can supply the 
needs of the wide world, just as well as ever it could, and 
probably better than ever it could in the history of the 
country That is the great objective we have behind all 
this organization of Civic Week.” 


Jones recalled the 


owe it to America that they 


Mr. Percy history of business appl- 


lance invention and said we 


first conceived the idea of these appliances Yet he 
said, “I think we Britishers have developed these appliances 
in a very wonderful way, and have applied them to our 
own country and our own needs. I[ think in some ways 
we have got more good out of these things than even the 
Americans themselves I think the British 1 its 
caution examines things more closely. When we sell t 
a Britisher, we have got to remove the last objection out 
of his mind before he will buy, but when he has ught 
he sees that he gets the utmost use of the machin t he 
has purchased. He does not regard these things as debts 
but regards them as tools, and expects them the 
work. In my own particular trade, I can remember wher 
90) per cent of the goods I sold were made America 
Today I can say that 90 per cent of these goods are made 
in this country.” 

Replying to the toast of the Business Efficiency Exhibi 
tion, Sir Percy Woodhouse, who is a leading business and 
civic authority in Manchester, was warm in his appreciation 
of the display which he had seen. In his opinior great 
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VIEW OF 
A PORTION 
OF THE 
1926 MAN- 
CHESTER 
BU SINESS 
EFFICIEN - 
CY EXPO- 
SITIO N.— 
Note exhib- 
its of Ad- 
dressograph, 
Royal 
Co m ptome- 
ter and oth- 


er machines. 








number of men in business came to grief for want of a 


perfect system. They never realized what their overhead 


charges were; they think they are making a profit when 


they are not. He had come across this over and over again, 


and therefore he honestly and sincerely commended to 


business people the advisability of inspecting this Exhibi- 


tion, so as to see what appliances were suitable for their 


own businesses. Even people who considered that they 


had a well-organized system, would do well to visit the 
Exhibition, because it did not do to get into a rut. He had 
great pleasure in declaring the Exhibition opened. 

Exhibition itself, in the 


Let’s now pay a visit to the 





famous Free Trade Hall. This striking building was set 
up in 1856, and it was in a previous hall on this site that 
Cobden and John Bright delivered some of their most 
telling speeches against the Corn Laws. What amazement 
would have filled them both to see this Exhibition, which 
represents so great an advance in business efficiency and 
organization. It is a busy and thought-compelling scene. 
Every bit of available space in the three halls is occupied 
by exhibits that appeal to the intelligence of keen men and 
women of business. The business boss, his humblest em- 
ployee, both and all between will find here very much food 
The Office Appli- 


for profitable thought and consideration. 

















PARTIAL 
VIEW OF 
MANCHES- 
TER BUSI- 
NESS’ EF- 
Fil CIENCY 
EXPOSI- 
TION.- Note 
here booths 
of the L.C. 
Smith and 
Corona 
Typewriters, 
the Roneo, 
D i ctaphone 
and other 
exhibits 
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ance Trades Association ‘does not set out to make profits; 
it comprises only responsible firms marketing office appli- 
ances and systems, which hold a good record and fulfill 
their promises. The Exhibition is a gathering together of 
a comprehensive collection of modern office equipment, 
machines and methods. Here every man and woman really 
interested in office efficiency can spend hours gathering 
knowledge which will help him on his—or her—road to 
conducting an office on the best lines. They can freely dis- 
cuss, with those “who know,” their individual problems and 
find often unexpected solutions of their difficulties. And 
they do so. It is absorbing to watch and listen, and en- 
couraging to find the keen desire there is to learn. That 
is the most promising factor in the office appliance atmos- 
phere in England today. The show is thoroughly well 
arranged, and great credit is due to the organizers as a 
body and to Mr. A. C. McLellan in particular, whose 
knowledge and enthusiasm are of inestimable worth to the 
Association and are highly appreciated. The stands are 
well set out; the standard of efficiency of those in charge 
of them is very high. Altogether I may say that the air 
is filled with energy, efficiency and optimism. GOOD! 
Among the exhibitors, rightly limited to members of the 
Association, who will be best known to you-over-the-sea, 
are: Art Metal Construction Company, Burroughs Adding 
Machines, Comptometer, Dictaphone, Elliott-Fisher, Inter- 
national Multigraph, Kalamazoo, Lamson Paragon, Mon- 
roe Calculating Machine, Remington, Royal Typewriters, 
L. C. Smith and Corona Typewriters, Underwood and the 
Woodstock. A splendid and successful show. 
<-> 

It may seem that I lay too great a stress on the necessity 
for office appliance propaganda in this country. But I do 
not believe the need for it and the value of it can be over- 
rated. Therein, too, lies one of the essential conditions of 
trading here that American firms must face, and do for the 
most part face. The conditions of sale here are not the 
same by a long way as with you. Before you come over; 
when you come, and when you are here, it must be almost 
the first plank in your business policy to help in every way 
that you can, for the general good of the office appliance 
trade and for your own particular interests, the enterprise 
Association. 


of the Office Appliance Trades 


Association of Typewriter Dealers of Austria. 
A meeting of this association was held September 7 with 
President J. Ehrlich in the Among present 
Vice-President Gibian Messrs. Schuss, 
Schneider, Bandler, Schotten, Vellin, Zuza, Dr. 
Tenger; Secretary Dr. Kompert and the clerk, M. Benda. 
After the meeting was formally opened by the chairman, 
it was stated that in regard to the exchange list or valu 
ation table for the exchange of typewriters published by 
the Association of Typewriter Dealers of Austria, the mat 
ter is in type, the final correction of proofs having taken 
place, so that the matter is now in the hands of the printer. 
The subject of financing rate deals was adjourned to the 
Gibian reported regarding 


chair those 


were and sraun, 


Junzl and 


next meeting. Vice-President 
his experience in reference to the insurance of rate deals 
and that doubtful refused by the 


insurance company and only cases without any ground for 


observed cases were 
objection have any chance to be accepted, in which case of 
course, the insurance has no value to the dealer. Mr. 
Gibian proposed the printing of rate order blanks and the 
matter was carried unanimously 

Mr. Zuza moved that all printed matter of the society 
should be sent to members only. This motion was also 
carried. After attending to matters of routine detail the 


meeting adjourned. 
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Sheaffer Opens London Distribution. 
The W. A. Sheaffer Pen Company, Fort Madison, Lowa, 
covering England, operated by) 


has established a_ branch 


E. B. Meyrowitz, Ltd., 199 Regent street, London Che 
store, which is located at l-a Old Bond street, has a1 
attractive display window which serves to introduce 


Sheaffer products to the capital of the British Empire 





J. E. Vogt, the managing director of E. B. Meyrowitz 
Ltd., has personal charge of the Sheaffer branch. He at 
tended Columbia University, New York, 1912-15, wher 
he was a member of the Phi Kappa Sigma fraternity 


+ 


When the United States entered the world war Mr. Vog 


received an appointment from Washington as chief inspe: 
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DISPLAY OF SHEAFFER PRODUCTS AND PENCILS IN 
LONDON SHOW WINDOW.—Store of E. B. Meyrowitz, Lt 
l-a Old Bond Street. This Display of Pens, Pencils, Pen Sets 
ind “Skrip’’ Was Made Shortly After W. A. Sheaffer H 
Completed Arrangements for the Latest Sheaffer Bran 
instruments for 


tor of the production of precision 


planes. In this work he considerable time wit! 

General Electric Company, Mass., the Amet 
can Optical Company, Southbridge, Mass. Following the 
London 


spent 


Lynn, and 


Subsequently 


war, Mr. Vogt spent one year in 

he became sales manager for V. Vivaudou, Inc., at New 
York, N. Y., continuing four vears, after which he 
signed to take up his work with E. B. Meyrowitz, 


York 


that O 


That company has branches in Paris and New 
| ‘ 


Announcement was made a short time ago 


Claus had been appointed Sheaffer salesman in England 


Mr. Herincx Returns to Smith Ranks. 
Charles Herincx, Pontageres, &, Brussels, 

tributor in the Kingdom of 
& Corona Typewriters Inc 


became lis 


Belgium for the L. C. Smit! 


September 1. He was former! 











Page 37 OFFICE APPLIANCES For November, 1926 








( L. C. Sant ‘ t units as one For this purpose the old L. C. Smith Com- 
ompat! re highly delight: t the resumptio1 pany went into voluntary liquidation. Its assets and liabil- 
relationshiy ties were taken over by the Corona Typewriter Company, 
Mr. Herincx has the reputation 11 s the Ltd., and the name of the latter company was changed 
t active, successful and aggressive usiness m« to L. C. Smith & Corona Typewriters Ltd. The board of 
appli e line His store i Srussels is ( directors comprises R. L. Hocking, managing director; 
ranche onducted in Antwerp, Ghent ie ge Sydney R. Price, general sales manager; J. H. Wallace 
\f s and Charle One of Mr. Herincx’s outstanding ind W. L. Hoagland 
| ts in 1 office equipment line has bee wit Che executive headquarters of the new company are at 
teel office furniture the former Corona headquarters, Aldwych House, Aldwych, 
representat of the Corona typewriter in Brus London, W. C. 2, where additional space has been secured 
till in the inds of O. Van H <e, a capable and to accommodate the joint forces of the two former organ- 
lepe le typewriter man. izations Aldwych House is a modern office building, . 
entrally located. It is close to Bush House, which is 
Kurt Wolff European G. S. M. for Adrema, Ltd. occupied by a number of American organizations. Aldwych 
; a EER) mitiell tha tate ing Wits Gates House offers excellent facilities for general offices. 
ssaendii aithietiead: ol eae pes The former L. C. Smith headquarters at 19 Queen Vic- 
toria street have been remodeled extensively. Here will 
Wo: eae » ties Chie Meet che ead Gree be maintained an extensive city sales and service branch, 
wal. FO a ae in charge of A. J. Hardwick. He had been formerly pro- 
' vincial supervisor for the L. C. Smith & Bros. Typewriter 
Company, Ltd., and is now London sales manager. 
Of the two stores conducted formerly by the Corona 
company in London, that at 10 New Bond street, W. 1, will 
Ye continued as the West End branch. The store at 51 
Queen Victoria street will be closed. The necessity for 
this establishment has ceased to exist since the facilities 
it 19 Queen Victoria street have been expanded. The 
location of the main store is one of the best in London. 
When the alterations have been completed it will rank 
vith the vest looking and most convenient typewriter 
howrooms in the city 
“Papyrus” of Paris Issues Handsome and Instruc- 
tive Book. 
[There are 160 pages of text in the new book recently 
issued by Papyrus, the French publication at 30 Rue Jacob, 
Paris. Papyrus is devoted to paper and printing and the 
new book is a capital example of the best in the modern 
_ aoe printing and engraving art It is entitled “Les Transfor- 
ee mations due Papier et du Carton.” Credit is given to 
: SWOLFF” ‘ each concern or individual for the art work, printing, en- 
vraving, stamping, et \n interesting history of paper 
es 1 ver for that com: hae g 1 by Emile Leclerc, forms the introductory article. This 
is headquarters article contains some illustrations which are apropos to 
. mpany states that Mr. Wolff is largely rest 1 the text. It concludes with a likeness evidently reproduced 
sal 3 attended their ee a eee from a daguerreotype of Louis Robert, inventor of the 
feel that ability and energy call him to ; first machine for making paper in a continuous strip 
of even greater service or roll. 
lacques Crolard, director of the Central Laboratory of 
Paper, contributes an article freely illustrated, on the prin- 
“Elsie’’ and Corona Combine in Britain. ciples which govern the selection of paper for divers 
lidat the L. C. Smit nd Cor processes In this article he discusses reproduction 
c is tollowe erg é processes, including half-tone engraving, solar printing, 
States whi rought unihed control under the new etc., giving the reader a clear idea of what these different 
C. St na Type Sept processes are and the kind of paper that is suitable for each. 
Smit & Cor i Type Ltd Renee Dunan, literary critic, presents an article on old 
going ern in Great Britain, and L. C. Smitl editions, illustrated by reproductions of ancient wood cuts 
Br Typewriter Company, Ltd., and the Corona Type and pages from some ancient volumes. We note as one 
iter Company, Lt vecame memories. R. H. Hocking of the most interesting illustrations an extract from the first 
ead t L. C. Smith « inizati n Great book printed in Paris. It was written in Latin and was 
ecame managing director of the new corporatio1 entitled Epistolae Gasparinis Pergamensis. Another inter- 
R. Price, w had been the Corona general mat esting page was taken from the Grandes Chroniques de 
now genet sales manager and a member of th France, published in 1477 
ird of dirctors of the new compai Modern editions are dealt with by F. Dufour-Magnaval. 
ntil recently Corona headquarters were in Aldwycl [his article is illustrated with some capital examples of 
nd the L. C. Smith office was at 19 Queen Vik engraving, bookbinding processes, etc. 
street. During the recent visit of W. L. Hoagland There is also an article by Edmond Rocher on modern 
gn sales manager of the parent company, arrange relief decorations, also one on a similar subject by Chanat. 
nts were made t ombine the operations of. the ‘ Different articles follow through the art of: book making 
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with illustrations of shop features, showing the use of 
presses and all the different labor saving appliances so 
necessary in the production of the immense numbers of 
books which are printed. 

We note also an article on carbon paper and its man- 
ufacture; also on art papers; letter papers and other types 
suitable for various purposes. One of the principal chap- 
ters is devoted to processes of transforming paper into the 
different articles which are produced from it. There is 
likewise an article on the production of wall paper most 
interestingly illustrated, first showing the old papers, fol- 
lowed by another article on the production of modern wall 
papers. 

There are a number of articles remaining on which we 
have not commented, such as the manufacture of cards, 
paper boxes, etc. The book is replete with fine illustra- 
tions and wonderful examples of the reproduction of art 
works, altogether making a highly interesting and valuable 
addition to the literature of paper. 


American Typewriters, Adding and Calculating 
Machines in Foreign Markets. 


Special Correspondence to Office Appliances. 
Germany, being one of the first countries to adopt the 
typewriter and adding and calculating machines for office 
use, and having about a thousand dealers organized in this 
line, is pushing energetically the sale of all kinds of office 
machines and office appliances. Public displays are ar- 
ranged where also American-made adding, 
calculating and bookkeeping machines are exhibited. Very 
lately, in Dresden, the capital of Saxony, a public display 
was arranged by the Dresden group of the Reichsverband 
der Schreibmaschinenhadler. The firm of A. Weissfloh, 
being the agent for the Underwood company, exhibited 
their different makes, ie., the original Underwood type- 
writer, the Underwood bookkeeping machine and the Un- 
derwood portable. The firm of Louis Osterwald, Dresden, 
demonstrated the Ellis bookkeeping machine and _ the 
Corona adding machine. Glogowski & Company, Berlin 
and Dresden, exhibited the Moon Hopkins bookkeeping 
machine and demonstrated the well known Burroughs 
typical bookkeeping machines. This public display was 
coincident with the meeting of the teachers of the commer- 
cial schools of Saxony in Dresden, an@ thus these teachers 
had the opportunity to get acquainted with some of the 
bookkeeping machines. It is very 
commercial 


typewriters, 


most widely known 
advisable to make the 
acquainted with the newest models of time-saving office 
They will instruct their pupils accordingly, thus 


teachers of schools 
machines. 
making the interested parties informed of the latest models 
on the market. 

Another public display was arranged in Stuttgart, which 
is the capital of Wuerttemberg (South Germany). This 
was in connection advertising exposition. The 
firm of C. G. Zimmermann, Stuttgart, being the agent for 
the Underwood company since 1900, demonstrated the elec- 
bookkeeping machine; 


with an 


tric automatic Underwood also 
twelve girl typists demonstrated at the show the acquire- 
ment of typewriting by the touch system. This was a very 
attractive feature and the stand was crowded all day long 
to watch the performance. In addition was demonstrated 
the Elliott-Fisher bookkeeping machine, being represented 
by the firm of Heinrich Frankfurt o.M. The 
Wales bookkeeping machine was demonstrated by the 
Wales Addiermaschinen A. G. Karlsruhe i/B. The National 


Registrier Kessen Gesellschaft m.bH. Berlin-Neukélln 


Zeiss in 


demonstrated one of the largest cash registers ever pro- 


duced, showing thirty special adding columns to be used 
in connection with bookkeeping work. The German Hol- 
lerith Machine Company also showed their well known 
adding system, electric sorter, punching machine, etc. The 
German Burroughs Company showed their adding machines 
especially fitted for bookkeeping purposes, and in 
tion therewith the Moon Hopkins machine was also demon- 
strated. 

The Kardex 
having an agency in Stuttgart, showed their card 
Many visitors attended this exhibition, and as it 


connec- 


Saarbricken, 
index 


German Aktiengesellschaft, 
system. 
was arranged just in connection with an advertising display, 
all visitors were highly interested in the line of office 
machines which were shown. 

The Remington Schreibmachinen Gesellschaft G.m.b.H.., 
Berlin, has arranged in their new premises, Friedrichstrasse 
154, a large display of Remington bookkeeping machines, 
showing about twenty-five models of different kinds. A 
specia! showroom has been established to demonstrate these 
machines and make the public acquainted with the latest 
models. 

The commercial high school teacher, Dr. Otto 
has recently given in the “Organisation,” the leading fort- 
nightly paper for business efficiency, some information and 
instruction about the use of bookkeeping machines. He 
mechanical 


Hummel 


says it must be understood whether or not 
bookkeeping will reduce trouble and time in bookkeeping. 
Three points of view are to be considered if mechanical 
bookkeeping is to become a time-, cost- and labor-saver. 
There is first the real bookkeeper, who must arrange and 
guide the entering of the different items and keep control 
until the work is done. Second, there is the mechanical 
bookkeeper, who is handling the bookkeeping machine, and 
must be well acquainted with bookkeeping and with the use 
of the machine. Third, there are the hands giving the 
assorted items to be booked to the mechanical bookkeeper 
and bringing them to the different places where needed. 
The high cost of bookkeeping machines makes this pur- 
chase of doubtful economy if the work to be managed is 
not properly guided. It will not pay if the mechanical 
bookkeeping cannot be fully employed. In 
further development of mechanical bookkeeping methods, 


special lectures will be arranged in the commercial high 


view of the 


schools. 

Others than the already 
machines are sold in Germany, viz. 
Hans Stielow, Hamburg, Carl Weinitschke, 
Steinhagen, Mannheim; Underwood bookkeeping machines, 
by Brendle & Hefti, Frankfurt-on-Main; Ellis bookkeep- 


named American bookkeeping 
the Smith Premier, by 
Serlin, Adolph 


ing machine, by John Bichter, Berlin; Sundstrand, by 
Gebr. Weinitschke, Berlin; and Dalton, by Schafer & 
Clauss, Berlin. 


still slow in bookkeeping machines, as the 


situation in general is not much calculated to enliven the 


Business is 
buyers. It is hoped that as soon as Germany has become 
a member of the League of Nations she will become more 
and more a prospective consumer of bookkeeping machines 
and a buyer of still more American bookkeeping machines 


as business returns to more favorable conditions 


Bombay Underwood Sales Transferred. 

Warden & Company, Post Office Box No. 161, Bombay, 
India, have transferred the Underwood typewriter agency 
and other office appliance lines to Mr Sorabji 
Warden. The new business is conducted as P. S. Warden 
& Company, Jehangir Wadia building, Bruce street, Fort, 
Bombay, India. Mr. P. S. Warden had been in sole charge 
of the Underwood typewriter and office appliance business 
of Warden & Company over eighteen years. 


Palonji 
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Swiss Trade Quiet, But Prospects Good. 
League of Nations’ Annual Assembly Failed to Bring 
Volume of Trade Expected, But Season Is Still Early—. 
Comment on Increase of Traveling Repair 

Shops for Typewriting Machines in 
Germany.—Special Correspondence 
to Office Appliances. 
Geneva, Oct. 1, 1926 
The Annual Nations at 
Geneva usually brings a great deal of work to the town, 
in the 


Assembly of the League of 


way of duplicating, typing and some translation 
This year the typewriting offices have been badly disap 
pointed at the net results of the September takings, one 
of the leading tradesmen tells me, the demand for paper, 
ink, etc., 


fact that the 


small. 
this 


too has been This is partly owing to the 


meeting year was chiefly spectacular, 


called to admit Germany and very little else has been 
done, but also, said my informant, owing to the fact 
that delegations are bringing their own typists, their own 
machines. Ever since the middle of the Great War the 
type and translating office has enjoyed a great harvest in 
Europe, but now things are becoming more and more 


cheaper in 
This 


demand for 


normal; regular typists are engaged, coming 


the long run, than sending the work out. trend 


of things, I was informed, is increasing the 


traveling machines tremendously, for there are all kinds 


of difficulties, about transporting the large-size machine 


goes in the luggage 
It has to be 


and even when conveyed in this manner seldom 


which van, over frontiers more es 


pecially. packed in a wooden case, to avoid 
damage 
intact, while the trouble at fron- 


arrives at its destination 


tiers is increasing daily. The small machine, large enough 
to turn out presentable copy, but as light as possible for 

There are 600 
Nations and the 
600 who count 


facility in transport, is selling very well 
attached to the League of 
Labor Office, that is, 


tradesmen’'s point of 


“personalities” 


International from a 


general view. Residing in Geneva, 


almost all require a traveling machine, for there are many 


trips taken here, there and everywhere. Sometimes a delegate 


is sent post-haste to Paris; there is shortly to be a meet 


ing at Amsterdam, and so on it goes. As a rule, each 


permanently at 
Phis 


personality has one or two secretaries 


tached to his office and they, too, require machines 


is quite apart from the large office machines that are a 
necessity, of course, for this type of man, for ordinary 

hard office work, duplicating, etc 
The Geneva trade is somewhat skeptical about silent 
baby” machines It does not believe that the typewriter 
that is small enough to be carried convenicntly can do 
anything excepting type, and thinks the noise made by 
the machines types generally in use is sc slight 
as to be almost negligible. The addition of all kinds of 
contrivances to make the small machine entirely silent, they 
consider is asking too much of the very small and light 
machine The same incredulity was displayed in relation 
to the working value of the small traveling machine, when 
it was first introduced, many years ago. All the dealers 
were agreed that was a plaything Nothing so small 
could be of real use Like the tiny wat h that is so small 
that it seems incredible it can be made to go at all,, the 
small machine hown itself quite equal to the large 
size typewriter for a certain class of work it will not 
stand hard office work perhaps, 


make many duplicates, or 
I more especially for letter writing, 
+] 


but for ordinary purposes, 


for getting ready work for the press, 1e small machine 


Continued on Page 1/7¢ 


Winning New Markets Overseas. 


New Regional Survey of Our Trade Shows Exports to South 
America and Oceania Increase 250 Per Cent Since 
1922. Those to Africa Double. Every Continent 
Except Europe Shares in Increased Sales. 


MERICAN exports increased in every continent ex- 

cept Europe during the fiscal year which ended June 

30 last, according to a special regional survey of 
the world markets by Dr. Julius Klein, Director of the 
Bureau of Foreign and Domestic Commerce, made public 
by the Commerce Department on September 7. 

“And even in the case of Europe,” Dr. Klein says, “there 
was a substantial gain in sales of finished manufacturers. 
This is especially significant in view of the fact that our 
exports of fabricated wares require intensive sales effort 
under highly competitive conditions, in contrast with the 
so-called self-selling raw materials such as foodstuffs, min- 
erals, etc. The loss in total sales to Europe was due to 
diminished shipments or lower prices of the latter items.” 

Basing his trade analysis on comparative statistics cov- 
ering the fiscal periods from 1921-22 to 1925-26, Dr. Klein 
emphasizes what he describes as “unusually significant” fig- 
that U. S. sales to South America were 
more than twice as large in the fiscal year 1925-26 than in 
the year 1921-22, in spite of increasingly rigorous compe- 
tition. Furthermore, American exports to Oceania during 
the same interval increased nearly 2% times and those to 
Africa almost doubled, in the face of the marked advantages 
enjoyed in those regions by European traders in their re- 
spective colonial jurisdictions. 


ures which show 


“Our exports to our neighbors to the north and south, 
Canada and Cuba, show also marked growth during the 
past four years. It is but natural, however, that this gain 
should be relatively less than in the sales to South America, 
We have always enjoyed a dominant 
portion of the total trade of these adjoining markets and no 
considerable gain in our share of their foreign purchases 
In view particularly of the depression 
and the recent difficulties in Mex- 
ico, the increase of nearly thirty-three per cent in our ex- 
1921-22 and 1925-26 is 


Oceania, and Africa. 


was to be expected. 
in Cuba of sugar prices, 
ports to those countries between 
altogether satisfying 

“Apart from China and Japan, where the U. S. is fully 
holding its own, exports to the countries of the Asiatic Far 
East as remarkable a gain as those to South 
America or to The political situation in China 
and the rapid industrialization of Japan are the outstanding 
against expansion of our trade with 


show quite 


Oceania. 


factors which operated 
those two countries 

countries of the world, our ex- 
from two to four times as great as 
[The most extraordinary gain of all is found in 
Venezuela which amounted four years ago to 
only $7,600,000 but which had risen to $31,400,000 last year, 
the rapid expansion of the petroleum industry 


ountry 


“To a great many of the 
ports in 1925-26 
in 1921-22 


our sales to 


wert 


largely due t 
in that 

“The 
Scuth American market shows an impressive gain. 


demand for American goods in every important 
Argen- 
tina, long our biggest customer in South America, recorded 
increase of 83 per cent in 1926 over 1922. 
Exports to Colombia and Chile for the same period nearly 
trebled; to note that the former has 
as our third ranking market in South 
Argentina and Brazil. 


the remarkable 
and it is interesting 
replaced the latter 
America, next after 
“Everywhere in South America the steady improvement 
175.) 


(Continued on Page 
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Snap Shots and Sketches 


Mr. Kurata of Tokio and San 
Francisco. 

It was a pleasure to greet Mr. Kyuji 
Kurata and Mrs. Kurata in our offic 
last month. Mr. Kurata is vice pres 
ident of the Jimuki Shoka1, 
Inc., of Tokyo, dealers in modern office 
machines. The 
agency of the Underwood-Kurata ma 


Nippon 
company has the 


produced by the Underwood 


Marchant cal 


chine, 
Typewriter Company, 
culators and other leading labor saving 
office devices. It is one of the best 
financed and best managed companies 
in the field in Japan 

Mr. Keijiro Tanaka, the office 
ager of the company, was to tour the 
with Mr. Kurata, but at the 


last minute had to abandon his plans. 


man 
country 


We regret that. 
The company is an 
Kurata’s 


executive and 


interesting of 
ganization Mr brother is 
The 


gerial staff consists of a group ot col 


president. mana 


lege graduates between thirty and 


forty years of age All are experi 
enced in the business 
Mr. Kyuji Kurata is m 


Although geing back and forth 


stranger 
here. 
to Japan he has conducted a success- 


ful exporting and importing business 


in San Francisco for the past ten 


years. He is a member of the for 
eign department of the San Francisco 
Association of Commerce. His busi 


ness there is now so well organized 


that he will act as 
the Tokvo 
new office machines and devices which 


resident buyer ot 


company and investigate 


prcmote efficiency and economy with 


the idea of enlarging the company’s 


line. * 


Mrs. 


woman 


Kurata is a charming 


born in this 


young 
Her 
Califor 


country 
mother settled in 


hitty 


father and 


nia about vears ago She was 


educated in the west and is making 
her first trip to the Atlantic coast. And 
enjoying the experience 

The use of modern office equipment 
Japan Not 


intensive work on the part of the deal 


is increasing in without 


ers, however. The task of overcoming 
customs and 
difficult 


the older business prac- 


tices has proven even more 
than here but the perseverance of the 
Japanese dealers is having effect and 
great progress is being made 

Japan is destined to afford a great 
market for time and labor saving office 
devices. This will be in accordance 
with Japan’s general practice of taking 
the best and things 


from the west and adapting them to 


most practical 


This is the policy 


its own conditions 


We See Some Friends from Abroad 
that has given the country its tremen- 
dous progress in the last halt century. 
buys much from this 


But if Japan 


country, she also sells much rhe 
United States is probably her greatest 
customer. The products of Japanese 


art and industry are everywhere to 


be found in our own market and are 
represented in the great majority of 


the homes in this country 


Mr. Hartley of London. 
W. H. Hartley of 


day and evening in Chicago early in 
October. We did not have the pleas 


London spent a 


ure of meeting him face to face, but 


we had the next best thing, a good 
visit over the telephone. 

Mr. and Mrs. Hartley were spend 
ing the evening with Mr. and Mrs 
Fred Morse The families are old 
friends and had delightful times to 
gether when the Morses lived in 


London. 


The Hartleys have been in England 
for seven years and like it very much 
and easily into 
And they 
are the kind of people who would be 
liked kind (the 


Morses are the same kind) who make 


They fit comfortably 
English ways and custo-ns 


over there and the 


representatives for .their own 
Many 
this 


wrong impression 


good 


country. who go abroad mis- 


represent country and create a 


Hartley went to England to take the 
management of the International Mul- 
tigraph Sales Company in Great Brit 
every 


ain. He has done capitally in 
way. Under his management the busi- 
ness has increased and a fine organi- 
zation has been built up 

Hartley interested in tke 


development of the 


is keenly 
office equipmer.t 
industry as a whole and was first chair 
man of the office appliance trades asso 
ciation in London The organization 
is very enterprising and has been influ- 
ential in advancing the prestige of the 
industry as well as promoting the use 
sale of modern office 


and the equip 


There is, by the way, an asso 
office 
a wonderfully fine thing for 


ment. 


ciation of equipment users in 
London 
the industry. 

Hartley gives us the impression that 
the outlook for British business has 
grown quite a bit brighter in the last 
Despite the bad 


few months. spots 


here and there and the necessity for 


certain readjustment, progress is be- 
ing made and hopes for the future are 


strong. 


The Hartleys’ trip was a combina- business plant and the Ito homeste 


tion of business and pl 
were the country 


and had a tine time 


Mr. Ito of Japan. 


We had a delightful visit 
Y. S. Ito. manager of Itova & Con 


pany, stationers, ot Tokvo 
October Mr. Ito was on his ; 
San Francisco where he sailed on the 


twenty-sixth for home 


Mr. Ito attended the stat 


manufacturers convention at Washing 
ton in September and is now carrying 
away pleasant recollections I s ex 
perience there. He had especial pleas 
ure in visiting two old schoolmates 


who are connected with the Jay 


Embassy at the Capital and wil 


piloted him about the city 


Mr. Ito left Japan in Apr Coming 


across Russia to Moscow he entere 


Germany He had an interesting tri 


through Russia, meeting nationals « 


many countries and finding his Eng 
lish his most useful languag: He 
spent four months in Europe invest 
gating oftice machines and _ supplies 
and other stationery articles, as well 
as studving trade customs and pra 
tices. Mr. Ito stayed two and one 


half months in the United States visi 
ing factories and observing c 


and practices ot the sale and se oO 


" i he 


office equipment and suppl 

object of his trip was to increase the 
lines and enlarge the field of his com 
pany. 


Itova & Company is located 
Tokyo It g em 


hundre 


Ginza Sanchome, 
ployment to one 
people and is said to be tl gest 


retail stationery business 

pire. It also deals in office ma es 
office supplies, office fur 

gifts and art objects. It features type 
check 


machines, and 


writers protectors ting 


such ofhes 


punches, paper fasteners t e 
company handles Waterman a ( h 
lin fountain pens and pencils and a 


number of other United States 


Itova & Company was tounde 
Mr. Ito’s father more than thirty ears 
ago. It was incorporated twenty-five 


years ago, some shares now being held 


by five associates who hav: ee! 


nected with the compar ré 
than twenty years 
The building now occupi ‘a 


temporary structure built aitter the 


earthquake which destroyed the entir« 
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A new stone building is to be erected. impressions are as favorable to us as to Japan invariably receive from Japan 

This is Mr. Y. S. Ito’s first visit to the impressions he left are favorable and its people. Mr. Ito is a charming 
the United States. We think that he to his country. We also wish he may young man and he is an able and im- 
enjoyed it and that he carried away fa have as good an opinion of our coun- pressive representative of young Japan. 
vorable impressions. We hope these’ try and those he met as our travelers We hope he comes again. 
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I WINCHELL, PRE SIDE NT, AND J. T. THORNTON, AMERICAN BAL ae DIRECTOR REMINGTON TYPEWRITER 

‘oO VISIT REMINGTON DISPLAY AT SESQUI INTENNIAL 
Attractive Addition to Remington Sesqui-Centen- Schoolboys and girls, merchants, farmers, lawyers, bank- 
ers, housewives, laborers, educators,—Americans, Euro- 


peans, Asiatics, Africans—men and women from all walks 
of life and all quarters of the earth pause daily before this 
striking exhibit. Attracted first by the motion of the globe, 
they soon find themselves endeavoring to locate their home 
lands and towns This globe is one of the educational fea- 


nial Display. 

What observers are referring to as one of the most effec 
ive features of the Sesqui-Centennial Exposition recently 
las been added to the Remington exhibit 

It is a huge globe carrying a relief map of the world i1 


ippropriate colors and bearing in correct location small ‘ 
tures of the exposition fo the thoughtful person it 


Hags indicating Remington typewriter salesrooms at home , : 
cannot fail to suggest the world-wide use of typewriters 


and abroad. By means of an electric motor and proper ' 
rearing the globe completes one full revolution each half and office machines generally 
Many distinguished visitors to the Sesqui-Centennial re- 
cently have inspected the Remington exhibit. President 
Winchell and American Sales Director Thornton, and their 
sea, clustered in thick groups in the civilized portions of | Wives, are among those who have visited the Exposition 
the earth. the unexplored lands and even the deserts. thes within the past few weeks. After a tour of the greater 
part of the Exposition, they inspected the Remington ex- 
hibit carefully and placed the seal of their approval on it. 


minute, and gives a graphic and comprehensive lesson in 
the world-wide scope of Remington business 


Scattered over the face of the land and the islands of the 


bright red little markers indicate not only the centers, but 


ilso the very outposts of progress and civilization 


[he mechanism is concealed in a mahogany case which The accompanying illustration which shows President 
torms the base of the display, and mounted over the globe B. L. Winchell and American Sales Director J. T. Thorn- 
on brass standards is a mahogany and gold sign proclaim ton of the Remington Typewriter Company, was made on 
ing the fact that “Remington Typewriter Salesrooms En the occasion of their visit to the Sesqui-Centennial Expo- 


circle the Globe es sition 
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Interesting History. 





Detroit House Has 


Reprinted from the September, 1926 Issue of 
the Security Salesman, Organ of the Steel 
Equipment Corporation of Avenel, N. J. 


In 1842, when Detroit was a town of less than 40,000 
people, Grand Circus Park “out North Woodward” 
and a 2:40 trotter was the limit of speedy transportation, 
A. Richmond of the City Bookbindery, 
located on Jefferson avenue near Bates street. He and 
F. H. A. Backus formed a partnership, Richmond & 
Backus, and enlarged the plant, manufacturing blank books, 
as well as dealing in stationery and carrying the first large 
stock of paper in Michigan 

From a little bookbindery, serving a few people in a 
small town, to an institution covering the business needs 
of manufacturer, wholesaler, retailer, banker and profes- 
sional man, with a clientele reaching from coast to coast 
and border to border—that is the story of how the “Are- 


was 


was proprietor 


A WINDOW DIS- 
PLAY OF THE RICH- 
MOND & BACKUS 
COMPANY, DE- 
TROIT, MICH. 







and-be” organization has kept pace with the growth of 
Detroit. 

lf to your modern eye the advertisement of “Richmond 
& Backus” reproduced herewith has an antiquated disap- 
pearance, it but emphasizes the development of the adver- 
tising art during the last half century. 

Seventy-four when this 
“Shore's Detroit 1852-3,” 
present day relation to business was practically unknown. 


page appeared in 


advertising in 


years ago 


Directory of its 
In those days it was considered beneath the dignity of a 
merchant to make a direct selling appeal. 

Note for example that “Richmond & Backus would call 
the attention of the public,” No 
appeal to buy, but a simple, dignified statement of fact. 
Note the ornate border, which, by the way, was used on 
the book. Note the 


faces of type which 


their friends and etc. 


every announcement appearing in 
number of different 
is entirely contrary to the best practice of the present day. 

On the shelves of the wonderful Burton Historical Col- 
lection, now so comfortably and accessibly housed on the 
third floor of the Detroit Public Library, are to be 
found by the seeker many interesting volumes and records 
Detroit. Here 


“fonts” or used, 


new 


dealing with the early history of several 
of the early directories are to be found, but that of 1852-3 
is the first one which carries any amount of display adver- 
strictly 


more speaking, business cards and 


tisements 
-announcements. 


Of the business concerns whose names appeared in this 


or, 


































BUILDING OF 
THE RICH- 


MOND & 
BACKUS COM 
PANY AT DE 
TROIT 
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+CHARLES F. BAC 





DENT 


KUS, PRESI- 


RALPH H 
BACKUS 

MANAGER 
THE OFFICE 
FURNITURE 


OF 


DEPART 
MENT, RICH- 
MOND & 
BACKUS COM 
PANY, DI 
TROIT 
issue of 69 years ago when Detroit could boast ly 
40,000" population, “Are-and-be” is the only concern whos¢ 
name still appears in the Detroit Directory of today—the 
only concern whose page advertisements have appeared 
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consistently in the pages of the directory from that day 
to this. 

This advertisement of 1853 also is indicative of the pro- 
gressiveness of the founders of “Are-and-be” in the early 
days of its long and honorable career and shows that they 
were among the first to recognize and make use of adver- 


tising as a force in merchandising. It has been due to 


this continued policy of progressiveness in the care of its 


CITY BOOKBINDERY, 
A. RICHMOND, 


Corner Jeffersoa Avenue & 


TWO EXAMPLES OF THE OLD 
ADVERTISING ANNOUNCEMENTS 
USED BY THE RICHMOND @& 
BACKUS COMPANY A HALF CEN- 
TURY OR SO AGO 


Bates St. DETROIT 
Blank Books, Paper Reling, 
Booktninding. &e. &e, 





























RICHMONDS & BACKUS, 
187 JeBersen Avenue, Desnoyer’s Block, corner Bates Street, 
Nearly opposite the Michigan State Bank, 


DETROIT, - + - + MICHIGAN. 





RICHMONDS @ BACK US wows coll the atioution of their fri 
larg? end well selected sock of 


MAATFE TAR SSA ABA DF PETIT) NP 
BU Uns AN ) SEATIONERY, | 


low rates as cap be soul in thie merket 


Our stoek of paper is very large enabling wr te furnieh Countics and Banks Merchants aad 
Shippers. Lawyers aed Doctors. Mechenict aud Farmers with every ety of peper ead Blank 
Books required to evedert their respretive business 


125 STYSE OF PAGING 


‘ju UR BLA | = MRE PAGED WITHOUT EXTHA cust 








We bave purchased the cuclust 


WoOLsT's [MPROWBD RULED LEDEER. 


© right to maoufecture 


A very «atensive addition bas been made to our establishment t¢ meet the demands of our 7) 
petro: to Meeufactariag aod Bindiag Rienk Books Music Perodicaln Mucellameous ou old 


Book. All work deme proarpt!y aod #11) oretorss curpacred by none 





2 Om 
° sectue 
© arcumoro 


methods of advertising 


merchandising and its 


trade, its 
that 
years of leadership.” 

“Wisdom cemeth 
with experience and observation, 


“Are-and-be” can look back with pleasure on “eighty 


not alone with age; but age, tempered 
begetteth wisdom.’ 

To have maintained a business through the stress and 
though not neces- 
that 


year has 


storm of eighty-four years is interesting 


sarily meritorious To have maintained business 


through eighty-four years wherein every shown 


a progressive service rendered its clientele, has made a 


definite contribution to the advancement of business meth- 
mds, is indeed not without merit. 
years that 


year has added to the experience of the 


And the 


I ach 


preceded it. sum of its experience has enabled it 


to render a definite and valuable service to those whose 
eeds it supplies 
And so with the advantage of those eighty-four years 


behind it, The Backus able to 


ender its customers a service that combines the 


Richmond & Company is 


progres- 


siveness and enterprise of youth with the experience and 
wisdom of age. 
If, as the prophets say, “there is no surer way of judging 





the future than by the past,” The Richmond & Backus 
Company’s ability to give their customers the benefit of 
every new and helpful business idea is surely indicated 
by the fact that they were: 

First in Detroit to markét a typewriter. First in the 
world to build the metal back loose leaf ledger. First in 
the world to design hinged ledger sheets. First in the 
world to manufacture round cornered blank books. 

The extent of “Are-and-be” service is best expressed in 
its advertising slogan, “Everything for the Office,” as its 
facilities embrace one of the largest stationery stores in 
the country, with a furniture and filing equipment division 
worthy of Detroit, and also include a complete manufac- 
turing plant for printing, ruling and binding loose leaf, 
factory, bank and office forms of all descriptions. 

During recent years of successful accomplishment the 
management has remained almost entirely unchanged, the 
following officers and executives having guided the desti- 
nies of the company for the past ten years: Chas. F. 
Backus, president; F. A. Richmond, vice-president; W. E. 
Barie, secretary and treasurer; L. C. BeGole, sales man- 
ager; R. C. Kingsley, store manager; Charles Zylman, plant 
superintendent. 

However, recent activities, including enlargement and 
the centering of sales effort on furniture and filing equip- 
ment, brought about the appointment of R. H. Backus as 
manager of the furniture and filing equipment division. 
Mr. Backus, who is a young man of marked personality 
and energy has already put into effect many plans which 
will add to the service and effectiveness of this department. 

Among other things, Mr. Backus believes in standardiza- 
tion and is centering his attention entirely on Leopold 
desks and “Security’ steel office furniture, manufactured 
by The Steel Equipment Corporation of Avenel, N. J.; 
while his furniture and office suites will be supplied through 
the Leopold Desk Company of Burlington, Iowa. 


Something New in Sermons. 

The Solomonic generalization that there is nothing new 
under the sun, like most positive statements of wide scope, 
admits of a bit of modification occasionally. We have 
heard of sermons in stones and books in running brooks; 
we have heard of preachers who were poets and of poets 
who tried to preach; but never until the moment of writing 
have we encountered the idea of a series of sermons in 
verse. 

The Rev. W. 


tional Church, 


A. Briggs, pastor of the Pacific Congrega- 
Chicago, is the gentleman who is going to 
give his flock this definite “something new” in preaching— 
sermons in poetry. We should regard ourselves as bold, 
indeed, did we try to preach at all, and nothing less than 
to attempt to put our sermons in rhyme. 
Briggs is not only a good preacher but a good 
well. He can the metric measure and 
drive it tandem or any he wishes. And so, on Sun- 
October 24 and Sunday evening, October 31, 
‘The Friend of God” and “The 
measure. 

Appliances has a special interest in this matter, 
and friendly interest, because the Rev. 
father of Dwight N. Briggs, assistant 
this journal. 


rash were we 
3ut Mr. 
poet as harness 
way 
day evening, 
he presented his sermons— 
Great Supplanter”—in 

Office 


as well as a general 


poetic 


Mr. Briggs is the 
eastern manager of 





A. B. Dick Makes Good Recovery. 

Dick, A. B. Dick Company, Chi- 
has made excellent progress in recovering from 
He was taken to St. Luke’s hospital October 
for gallstones. His condition had 
November Mr. Dick was 


A. B 
cago, IIL, 


president of the 


an operation 
10, and 
improved so rapidly that early in 


operated on 


removed to his home 
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EIGHT MEN WHOSE FACES 
Office Appliances; W. J 
of Modern Stationer; Lb. H 


Landes, Polar Manufacturing Company; R. W. Mueller, 


City Printing Company 


;$ ARE WELL KNOWN TO EXHIBITORS.—Left to right: J. A 
Bennett of American Stationer; 

tjellamore, assistant secretary 
Jt Esterbrook Pen Company 


Gilbert 
Stationer; W.S. Donnell 


A. B. Abrams of Modern 
and sales manager of Company M 


Gilbert, Jers 


Mosler Safe 
Arthur 


New York Business Show Scores Emphatic Success 


Twenty-third National Business Show Held in New Sur- 
roundings Which Bring Added Interest to This Big 
Event of the Business Year. 


OMMENCING on Monday, October 18, and contin- 


uing throughout the week, the twenty-third annual 


National 
the Madison Square Garden, Forty-ninth to Fiftieth streets 
on Eighth avenue, after an absence of a decade or more 
But it was the 


Business Exposition came into its own in 


from the auspices under which it started. 
Madison Square Garden, not the famous old struc- 
show. The 


Everything which 


new 
ture, which housed the most 
new Garden is modern in every respect. 
can be done for the comfort and convenience of exhibitors 
the management. One 
system 


recent business 


and visitors alike has been done by 
of the foremost 
which is the last word in that field and which kept the 


conveniences is the ventilating 


exhibition hall in fine condition at all times during the 
week. 
The vigor and intelligence with which the _ publicity 


work of the show was conducted and the unusual num 
ber of new machines and deyices which were demonstrated 
caught the public interest, with the result that the attend- 
ance throughout the week was uncommonly large and of 
character. [The Garden was 


a particularly satisfactory 
not to satisfy a mere 


crowded with people who came, 


curiosity, but to inform themselves of new inventions and 
keep abreast of the times. 
The 


as one entered the hall 


exposition presented a most pleasing appearance 


attractively decorated 


pillars were 





SOME OF THE PROMINENT PEOPLE AT THE SHOW 
F Russell, purchasing agent of General 
of George B 


. dent of Thomas A. Edison, Inc.; W 
prominent stationer of Trenton, N “Eddie” Gash 


and the booths were so arranged that practically el 
was within view as the visitors came down the ramp. A 
pleasing color combination of orange and blue s used 
and the booths were arranged in the usual pergola effect 


It is hardly to be denied that the twenty-third exposi 


tion surpassed each of its predecessors. President Frank 
E. Tupper and Secretary James F. Tate have worked 


ceasingly for the betterment of the expositions from yea! 


to year and it is hard to realize that any improvement 


can be made over the present arrangement; but next year 
will no doubt bring another added step forward 

The newspaper, radio and direct mail publicity were this 
year “better than ever.” Much space was purchased the 
local press and many stories appeared in the news columns 
of the papers. Practically every night during the week 
some celebrity addressed the “unseen audience” over Sta 
tion WMSG. Frank E. Tupper, of the Show Company, a 
representative of the International Business Machines and 
several other well-known office appliance men took their 


stand before the “mike.” 
\ special publicity bureau was 
week for the benefit of the daily press and these men were 


maintained during the 


most active in their labors. 


A novel idea was used by President Tupper this ye 


invite executives to the exposition. An imitation insurance 


policy, wrapped in the regular glassine paper, insuring 





Durand, vice-presi- 
W. N. Stewart 
Hunter and Miss 


Left to right: Nelson C. 
Electric Company; 
Hurd & Company; W. N 


Cc. L. Weinstein of Mun-Kee Products Corporation 








ea usiness executive aganist poor business methods and 


assuring him of better efficiency in his office if he would 


» executive tickets enclosed, was sent out by 


he National Business Show Company and created much 


Executives’ Days were on Tuesday and Thursday, as has 


been the custom for years past, and on those days the 

ghest type of business men displayed their interest at 
every booth in the exposition. Other days were Office 
Employes’ Day, Government Day and Retail Merchants’ 


became Commercial Students’ Day this vear 


Monday was voted a decided im 


irom 
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Tate, secretary of the National Business Show Company, 
announced at the beginning of the week that Miss Ruth 
E. Olesen, 22, of 308 West Ninety-third street, secretary 
to George W. Sutton, Jr., prominent author, had been 
chosen by a committee of leading authorities on secretarial 
training as the secretary in Greater New 
York She presided at the National Business Show during 
the week as “Father Knickerbocker’s Secretary” and was 
known as “Miss Knickerbocker.” At the invitation of the 
management of the business show, employers of New York 
City were their secretaries for this 
contest. Selection was made by grading the various con- 
testants in the following characteristics, deemed essential 


most perfect 


invited to nominate 


a 








FIVE OF THE LEADING EXHIBITS AT THE RECENT NEW YORK BUSINESS SHOW Upper left picture, Elliott- 
Fisher Company: upper right picture. Addressograph Company; center, Underwood Typewriter Company; lower left, Rand Kar- 
dex Bureau: lower right, Dalton Adding Machine Company . 


ement by all the exhibitors. During the afternoot 
‘ the “coming” business executives of New York 
(ity nd environs flo ked to the Garden to see what it 
ibout—and carried home with them id 
the equipment of the modern office 
It seemed to the writer that this year excelled any pt 
vear in his short seven years experience he 


ber of new devices which were pre sented bv the dif 


ferent exhibitors. It was hard to find booth where some 
new model or improvement had not been made during 
he past year. From a machine for putting pins in papers 
to the tabulating machine or duplication machine—there 


were improvements all along the line. 


Several contests were held during the week. James | 


a competition, namely Personality, education, ex- 
speed, accuracy, initiative, tact, experience 
and dependability \fter careful consideration, a commit- 
tee of fifteen judges awarded Miss Olesen the honor. 

On Monday 18, The International -Typewriting 
Contest (twenty-first annual) was held at the. Town Hall, 
\ fuller elsewhere in this issue. George 
L. Hossfeld won the world’s typewriting championship. 
Miss Stella Willens won the world’s amateur typewriting 
and Hilda Dehl of Casey, Illinois, won the 
novice typewriting championship. All these 
speed operators were present during 


in such 


ecutive ability 


October 


report appears 


championshiy 
world’s schoo] 
winners and other 
the week 

Turn to page 50.) 
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NEW YORK SHOW EXHIBITS.—Here will be seen the following booths: Gardner Calculating Machine Company: W. H 
' Foun Sorporation; Mun-Kee Products Corporation; Safe-Guard Check Writer Company; R. Orthwine; Dictograph Products Cor- 
poration; Felt and Tarrant Manufacturing Company; No-Tarnish Products Corporation; Gilman Fanfold Corporation and Mar 

chant Calculating Machine Company 














Page 47 OFFICE APPLIANCES For November, 1926 





POWERS ACCOUN 
ae rth = teas 





: 
- 
2 
3 











NEW YORK SHOW EXHIBITS.—Here will be seen the following booths: Powers Accounting Machine Corp.; Simplex Time 
Recorder Company; Book Building Binder Corporation; Globe Register Company; Standard Specialty Company; General Electric 
Company; At-Site Time Saving Device Corporation; General Electric Company; International Business achines Corporation. 
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NEW YORK SHOW EXHIBITS 
Calculating Machine Company 
Bushnell Company; Stationers 


Standard 


Here 





will be 
Columbia Ribbon 
Loose Leaf Company; 


Mailing Machines 
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seen the booths of L. & 
and Carbon Manufacturing C 
The Todd Prote« 


Company; Acme 


Smith and Corona Typewriters, kl I 
ompany; The C. E. Sheppard Compar sy 
tograph Company: Woedstock Typewriter ‘| ar 
Card System Company 





at 
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NEW YORK SHOW EXHIBITS Here will be seen the following booths Universal Fixture Corporation; Remington 
ewriter Company) The McCaskey Register Company; Error—No, Inc.; American Sales Book Company, Ltd.; The Peters—Morse 


ring Cory The Mosler Safe Company; Aluminum Company of America; Hooven Letters, Inc.; Ralph C. Cox- 


head Corporation 





























SEEN AT THE NEW YORK BUSINESS SHOW.— Left to right: Three business executives snapped as they 


left the show 
Barr—Morse Typewriter Corporation, and J. A. 


Fried of 
On Saturday, October 23, a stenographers’ drill contest 
was conducted by the New York Herald-Tribune in the 
New Madison Square Garden with over 500 students en- 
tered in the event. The contest consisted of the dictation 
of one letter of 150 words at the rate of 70 words a minute. 
The letter was required to be transcribed on typewriters 
of any make within a time limit of twenty minutes. The 
letters were judged for accuracy, neatness and generally 
attractive appearance. Each student who submitted a qual- 
ifying transcription was awarded a certificate, and plaques 
were given to each New York high school, suburban high 
school and business school whose students submitted the 
greatest number of qualifying letters. Among the judges 
were representatives of the personnel division of the New 
York Stock Exchange, the Edison Company, Federal Re- 
serve Bank, North British Insurance Company, Hunter 
Manufacturing Company, Stern Brothers, Henry I. Doherty 
Company and the Metropolitan Life Insurance Company. 
Business Show Notes. 

So far as our Knowledge goes, the first order was closed 
by R. L. Manning‘of T. C. Smith & Corona Typewriters, 
Inc., at 1;15 p. m? Monday, the 18th, the first day of the 
Show. Mr. Manning secured a substantial contract and 
continued *the good work for the remainder of, the week. 
And this experience was no exception—practically every 
exhibitor secured real orders on the floor of the hall and 
many inquiries weré made which later will be turned into 

orders. ae cas as 

As one entered the hall the Underwood Typewriter Com- 
pany’s exhibit was seen in front with’ an animated sign 
stating that the Underwood Typewriter “speeds the world’s 


business.” 


Kardex Service Corporation's boéth’ and on the left the 
right 


Elliott-Fisher Company's display. Further to the 


Center: W. F. Schweiger, Multipost Company 
the Peters—Morse Manufacturing Corp 


Flanking this booth on the right was the Rand-.. 


Right: W. C. Barnard and John H. Barr of the 


was the booth of the Kalamazoo Loose Leaf Binder Com- 
pany and to the left the booth of the National Cash Regis- 
Other interesting displays were those of the 
Remington Typewriter Company, American Multigraph 
Sales Company, Dalton Adding Machine Ad- 
dressograph Company, Monroe Calculating Machine Com- 
pany, The Ediphone, Alvah Bushnell Company, Marchant 
Calculating Machine Mosler Safe Company, 
York Safe and Lock Company and others. 


* * * 


ter Company. 


Company, 


Company, 


New devices were exhibited by the following: Addresso- 
graph Company, Allsteel Scale Company, American Multi- 
graph Sales Company, At-Site Time Saving Device Cor- 
3rooks Company, Ralph C 
Edison, Inc., Egry Reg- 
Gard- 


poration, Autodex Company, 
Coxhead Corporation, Thomas A. 
ister Company, Elliott Addressing Machine Company, 
ner Calculator Co., Hamilton Autographic Register Com- 
pany, Hush-A-Phone Corporation, International Business 
Machines, Mani-Fold Company, Marchant Calculating Ma- 
chine Company, Mercury Company, North-Light 
Corporation, . Peters-Morse ,Manufacturing Corporation, 
Pneumatic Scale Corporation; Ltd., Postindex Company, 
Rapid Addressing Machine Gémpany, Robert Reiner, In- 
corporated, Remington Typewriter Company, Riteall Check 
Writer Corporation, Safeguard Check Writer Company, 
Type-Adder Corporation, Ernest 
File and Index Company, G. A. Murmann Sales Corpora- 
Company of Nashua Package 
Sheppard Company, L. C. Smith 
Weig Sales 
Company, Underwood 
Thomas A 
Elliott-Fisher 


Sales 


Russell Jaum, Amberg 


tion, Aluminum America, 
Sealing Company, C. E. 


Typewriters, Inc., Corperation 


and Corona 
Wood-Regan 
writer Company, S. S. Stafford, Inc., 
Inc., Rand-Kardex -Service Corporation, 
Company, Dictaphone Corporation, Todd Company, 


Instrument Type 


E dison 


»trom 





A HALF DOZEN MEN WHO EXAMINED SHOW 
Harper of Error-No, Inc.; J. F. Ryan of-J. F. Ryan & Company; ‘¢ 
Frank Casey of Burnham & Fishler Company and H. D, 


Eldert 


EXHIBITS WITH INTEREST.—Walter Brett and C. C 
i. ae 


Fox of Dictaphone Sales Corporatior 
secretary, Roberts Numbering Machine Company 
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berg Electric Company, Red Star Appliances, Inc., Pinzit 
Monroe Calculating Company, 
Kalamazoo Loose Leaf Binder Company, Globe Register 
Company. 


Company, Ine., Machine 


* * + 


Susiness Show 
was the arrival of several executives of the Rand-Kardex 
They flew New York, in the 


Fokker plane, which their company is now using for com 


An interesting sidelight of the National 


Bureau. from Tonawanda, 
Detroit, 


a very heavy fog the big 


mercial transportation between the factory and 


Michigan. Because of plane 
was a day late in arriving, having been forced down a short 
way outside the city—modern executives coming in a mod- 
ern way to a modern exposition. 

* * 


Office Appliances wishes to express its appreciation to 
the Rand-Kardex Service for the fine array of furniture in 
our booth during the week. It added much to our com- 
extend our thanks to 
Knickerbocker Photo Service, 
New York City, for the 
handled the 


fort and convenience. We 
Charles P. Feinberg of the 
Inc., 110 West Fortieth 
eficient manner in 
work of the exposition. 
that Mr. 
with his name. 


sincere 


street, 
which he photographic 
It is always a pleasure to know 
Feinberg is “on the job’’—service is synonymous 
We appreciate the Remington Typewriter 
Company’s kindness in the use of the Remington-Noiseless 
typewriter which we had in our booth during the week. 





EIGHT MORE MEN WHOSE FACES WERE WELL KNOWN TO EXHIBITORS.—Left to right: 
W. Buse and John F 
the Master Carpenter on the left, and our old friend “Ed- 


Gross of ‘“‘Rotoprint’’; top center: H 
center, two familiar faces at the show 


Siegel and E 
pany; bottom 


die Jones”; H. R. Russell and W. F. Pulster 
THE EXHIBITS. 
ACE PRESS, 100 Nassau street, New York, N. Y Samples 


of this company’s work, including mimeographing, multigraph- 
ing, ete were displayed, 
the direct mail advert 


particular emphasis was placed on 
ising service Miss L. E, Hauser was in 
charge 

ACME CARD 
Madison avenue, New 
visible 
storage cabinet to 
take the formerly used for the 
exhibited An appointment book 
with holidays in red and with space for appointments 


SYSTEM COMPANY, Chicago, Ill, and 342 
York, N. Y.—On display 
record keeping equipment 


here was the 


’s line of This com- 





company 


pany’s accommodate cabinets on top and 


waste space stand were promi- 


nently showing 365 days of 
the year 
half-hour periods was also shown 

Manager E. C. Nor- 


Stiltz, Philadelphia, 


from nine to five in 

This exhibit was in charge of District 
rington F. H president; W. H 
and F. Turnbaug!l Albany, were at the booth during the week 

ADD-INDEX CORPORATION, Grand Mich., and 120 
New York, N. Y.—Six models of adding and listing 
machines were also four models of cash 


Johnston 


Rapids, 
Broadway 
shown registers, the 
latter of the type referred to as combination cash register and 
1dding machine 
District Manager K. P. Phelps was in chargé 
ADDRESSOGRAPH COMPANY, Chicago, IL, and 740 Broad- 


way. New York, N. ¥ Exhibited for the first time were three 
new machines—namely, the No. 18 portable Addressograp! a 
practical ribbon print addressing machine weighing seven 


pounds and the size of a time stamp; the new postcard Dupli- 
graph, which prints a form as large as a 
pression is made through a ribbon from plates made up in the 
user's office; the 1927 electric Dupligraph which prints a com- 


postcard The im- 


plete typewriter style ribbon and at the same time fills in name, 
address, etc., and affixes a facsimile signature in regular pen 
signature ink. The complete line of Addressograph ribbon 
print and ink print name writing machines was displayed. 

E. J. Ferris, New York manager, and a corps of salesmen 
were in charge. R. N. Fellows, sales manager, and G. W. Hall, 
treasurer, were present from the home office. 

ALUMINUM COMPANY OF AMERICA, Pittsburgh, Penna., 
and 120 Broadway, New York, N. Y.—Here was displayed the 
company’s line of visible equipment with various sample set- 
ups made with Aluminum file guides which have detachable 
tabs. The new insertible vertical visible fille and single line 
style visible, one to four-lines capacity, were exhibited for the 
first time. An interesting exhibit showing the manufacture of 
aluminum attracted consideravle attention. 

tobert B. McKee and C. Il. Wagner were in charge, assisted 
by Eastern sales force 

ALLSTEEL SCALE 
New York, N. Y 
scale as well as Triner 


COMPANY, INC., 25 West Broadway, 
Here were shown the new Triner “Allmail’’ 
all steel automatic parcel 
beam parcel post and express and 
together with an automatic floor scale. The 
new ‘“‘Allmail”’ scale shows all rates for first class foreign post- 
age, first class United States postage, second class, third class 
and parcel post up to the capacity of the scale. It is fully 
automatic 

President H. C. Mitchell was in charge of this exhibit. 

AMBERG FILE & INDEX COMPANY, Chicago, IL, and 79 
Duane street, New York, N. ¥Y.—Here was introduced “Brack- 
endex’’ card spreaders for visible card index filing, by the use 
of which cards are said to be made instantly visible by slight 
pressure on card spreaders. Also shown was a complete line of 
filing cabinets, steel and wood; guides; folders; transfer cases 
and card index equipment. The company also featured Am- 
berg large window space metal window guides as well as spe- 


**Peerless” 


post and express scales, 


counting scales 


: 
g 
} 
a 
: 


Richard 
Soby of Remington Typewriter Com- 


cial equipments to demonstrate alphabetical, geographical and 
subject filing 

The Universal visible index, manufactured by the Pressteel 
Engineering Company was shown at this booth. 

Paul G. Amberg was in cnarge of this exhibit. 

AMERICAN MULTIGRAPH SALES COMPANY, THE, Cleve- 
land, Ohio and 20 Vesey street, New York, N. Y.—Here was 


especially featured the new addressing Multigraph which writes 


a letter, dates it, signs it, fills in the name and address and 
addresses the «€ nvelope in a single operation. The body of the 
letter is composed on the Keyboard Compotype, as is the 


address Also displayed were the different models of both 
senior and junior Multigraph equipment, the Keyboard Compo- 
type and the Multigraph folder. Two new models of senior 
equipment displayed, the No. 57 and No. 66. These are 
mrproved and more efficient models of the regular Multigraph 


were 


equipment 
President H. C 
Clifton Chisholm of the 


Vice-President W. C. Dunlap and 
home office were present during the 


Osborn 


week Harry 8S. Sanders, New York manager, and corps of 
salesmen, weré in chargé 

AMERICAN SALES BOOK COMPANY, LTD., Elmira, 
N. Y¥.. and 116 West Thirty-second street, New York, N. Y. 


Here were displayed the products of the company, includ- 
ing sales books, duplicating, triplicating, quadruplicating and 
carbon coated: manifold forms; the “Wiz” register with 
“Flatpakit’ forms continuous interfolded billing machine 
forms: “‘Rediforms,”’ the new continuous length forms inter- 
leaved with carbon paper Portabiller, for using continuous 


forms at a desk: continuous forms for the Moon-Hopkins; car- 


(Continued on Page 194.) 














2 OFFICE 


Page 5 


Interesting Typewriting Contests. 


Hossfeld Wins in Professional Event.—Some Interesting 
Records Made.—By J. N. Kimball, Manager of 


Contests. 


The twenty-first International Championship Typewriting 


Contest was held at the Town Hall, New York. on the 
afternoon of October 18, and, in the language of the youngs 
ters who witnessed it, it was “Some Contest.” Che audi- 


ence itself was unique, for it was made up solely of pupils 


who attend schools in New York and adjacent suburbs, 
each one of whom is trying to become an expert typist. I 
did not count them, in fact it would have been something 


of a task, for there was “standing room only,” and mighty 





Bronze Trophy, On Which George Hossfeld’s Name Goes for 
the Fifth Time, First to Win the Cham- 
pionship in Five Contests. 
little of that, and as the sheets came from one or the other 


of the contestants the place shook with applause. 

Maybe that was responsible for a slight decrease in speed, 
increase in the column. Even such an 
Hossfeld owned to me that during his 


or rather an error 


old war horse as Mr 


first page he was scared, but as the record will show, he 


overcame his timidity sufficiently to have his name in- 


scribed on the bronze trophy as the champion for 1926. 


And I rather believe Mr. 
fright, work 


Tangora had something of stage 


shows an unusual number of errors, 


a neck in the rear of the win- 


for his 
those same errors leaving him 


However, these two, probably the fastest operators in 


shook 
promised each other to have another 
World Championship of the 
international con- 


ner. 


the world, hands at the close of the contest and 


“scrap” next year. 


In previous years the pro- 


fessionals has been the main event in the 
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School Novice 
iated it. 
states and ( 


School Troy cl 





test, but this year the class shat the 


enthusiasm and maybe domi1 Champions re 


sentatives from thirty-five ‘anada wet 


stage, competing for an American 
Governor Alfred E. Smith (of New 
Chis, the Governor Smith trophy, is 


sche »¢ yl 


York) pern 


; 


offer. 


for yearly by novices—the winner to ho 


of Novice Champion for one year, and th 


held by the school sending the winning stu 
vear. The trophy will bear the name of the w 
winning school each year 

The picture of the stage will talk much 
can. It was a wonderful stage setting, and the testants 
as a whole, with absolutely no exception, ent 
spirit of the contest in a generous rivalry, and \ g to 
bow down to whoever might prove to be tl et 
The school championship was won by Miss Hilda Del 
from Casey, Ill., and I heard somebody remark that she 
had “put Casey on the map.” I agree with that st 
heartily Miss Dehl owes her victory to her 
which, under the circumstances, was pheno: M 
Wollard, from Tucson, Arizona, was second and M S 
of Raymond, Washington, was third—each of the thre: 
receiving medals. Eighteen of the contestants made 
or more, and it must be remembered that 
testant wrote on or used the typewriter in a1 
vious to August 1, 1925. Twenty years ago no sch n 
this country could have furnished a student able t write 
forty words per minute, under the strict error rules that we 
now have. It is useless to tell me that this is only nat- 
ural growth—for I believe it comes, almost wholly, from the 


contests that are now held throughout the country 

The Amateur ranks 
Willins, Pitisan and Wright, heading the list—the latter a 
Toronto girl, and the New Yorkers [The Amateur 
has always been the weakest spot in the International Co! 
test, to the fact that 


the lists with those who have 


\f 


show some old-timers, the Misses 


others 


owing outsiders are afraid to enter 
less trained for 
btedly 


who has 


ild e ial, 


been more or 


the event. That is a wrong view to take, for undou 


there are many 
not competed for the professional trophy) who cot 


amateurs (which means anybody 
if not surpass the figures made this year. 

opinion of every person | 
that has been run off 


The twenty-first was, in the 
talked with, the 


Next year, however,—but wait 


finest, by long odds, 
and see 

Gold accuracy medals were awarded to Miss Ruth Mar 
tin, of and Miss Ruth F. Moore, of Canada, in the 
Amateur class, and to Mr. Clarence L. 
Novice Class. 


records of the 


Oregon, 
Stoltz, of Wis 


sin, in the 
Here are the 


four leaders in th 


tive classes 
World’s Typewriting Championship. 


Z 





: = S . « - 
a Z 77 Q A, ¢. 
Und George L. Hossfeld 12,073 1 
(World's champion, 192 y | 
Und Albert Tangora 65 ft 
(World's champion, 1925 ) 
ind Barney Stapert ; 7,991 48 \ 
(Former amateur char 
Und Minnie Regelmeyver.. 37.623 7.525 26 26 
(Former amateur champion.) 
World’s Amateur Typewriting Championship 
Und Stella Willins (New 
York) 18,226 3,645 7 
Und Josephine Pitisan (New 
York) , ae 17,950 3.590 21 210 
Und. Irma Wright (Canada) 17.763 3.553 31 310 
Und. Ruth Martin (Oregon) 16.423 3.285 9 90 3 
World's School Novice Typewriting Championship. 
Und Hilda Dehl (Casey, Il.) 6,659 1,332 19 190 1,14 ° 
Und Freda Wollard (Tucson, 
BEEP ccocedssade 7,155 1,431 5 
Und Martha Siler (Raymond 
Wash.) 6.408 1,282 
Und Mabel J. Munro (Mon- 
tana) d 5.925 1,185 
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_s~ SCENES of 1926 


International Typewriting Contest 
TOWN HALL, NEW YORK, OCTOBER 18, 1926 
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GEORGE L. HOSSFELD 
World's Champior 
pist 






















STELLA WILLINS, 
World's Amateur Champion Typist. 





HILDA DEHL OF ILLINOIS. 
World's School Champion Typist 
* 
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*“EATURE OF THIS YEAR'S CON- 


SSSLLLUAAUUAYALAUULAOUULUAUUULOQUEOUAOUOUADAGOOLUVUUOOQUSOUCUEOUANEOOTQUAUULOUOUEOOUUOEODODUQUVUU0ONU000IT0001ONVUINITOVTTTONITVNNOTOTNTITITTITD TWIT 


NINETEEN TWENTY-SIX HAS BEI : 
pen ae OF eel TEST WAS THE PARTICIPATION, IN 
CHAMPIONS Albert Tangora, former THE SCHOOL CHAMPIONSHIP CLASS, 

= world’s champion typist, has joined the OF STATE TYPEWRITING < HAM- 
= ranks of Dempse Tilden, Nurmi and PIONS FROM THIRTY-THREE STATES 
= 7 ee \ND FROM CANADA.—The states rep- 
= The contest between Hossfeld and Tat resented were Arizona, Arkansas, Cali- 
= b wes 8 e one. Mr. Tangora, wit! fornia, Colorado, Connecticut, Idaho, TMli- 
4 payee ony ek ah mg, Se nois, Indiana, Kansas, Louisiana, Maine, 
- — ; put Mr Hossfeld Maryland, Michigan, Minnesota, Montana, 
irene trength finally gave hin Nevada, New Hampshire, New Jersey, 
oe = margin of two word New Mexico. New York, North Carolina, 
Ohio, Oklahoma, Oregon, Pennsylvania, 
South Carolina, South Dakota, Utah, 
Washingto! Wisconsin, West Virginia 

and Wyoming 
The Town Hall at New York City was 
filled to capacity with an enthusiastic 


rowd of students, teachers and other 


typewriting fans 
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CHAMPIONS IN ACTION CHEERING CONTEST- 
—View of stage and contest ANTS Crowds Packed 
ants,. Town Hall Town Hall Auditorium. 
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WINDOW DISPLAY 
WIDE CARRIAGE 


OF 
MA- 


OF THE ASK 
FURNITURE 


EXHIBIT 
OFFICE 
CHANGE OF DALLAS. 
STATE FAIR OF TEXAS, - 
CENTLY HELD IN THAT CITY. 
—In this exhibit were shown the 
company’s major lines, including 
Imperial desks, Johnson office 
chairs, Berger filing cabinets, To- 
ledo typewriter stands and Macey 
steel waste baskets. The Askew 
Office Furniture Exchange is the 
only concern having an exhibit at 
the fair, which is considered one 
of the largest in the United 
States. They have for three suc- 
cessive years exhibited at this fair 
for the purpose of advertising and 
not to sell merchandise direct, 
their object being to get before 
the ple and to associate in the 
minds of visitors to the fair the 
mame ef the Askew Exchange 
with office furniture. 


EW 


‘Underwood Stand 


ard 


EVENTUA 





SOME OF THE Y & E N« 844 B 6 
FIRE-WALL COUNTER HEIGHT CAB- 
INETS IN THE COMMONWEALTH 
BANK OF AUSTRALIA.—This is a pow- 
erful financial institution having many 
branches. The equipment, nstalled 
through W. C. Penfold & Co., Ltd - ws 
and “E” agents, will house and protect 
many thousands of cards 


Typewrite 


CHINES IN 
BUILDING, 


UNDERWOOD 
NEW YORK 




















3- 


7- 
ly 
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A Big South African Newspaper. 

The pioneer number of The Star, Johannesburg, South 
Africa, has just been received throngh the courtesy of 
Arthur Tunley of A. Tunley and Company. It contains 
eighty-eight pages, full newspaper size and covers with 
great thoroughness the development of the different indus- 
tries in South Africa, particularly in Johannesburg and 
district surrounding. There are many interesting pictures 
showing scenes in Johannesburg in 1894 and at the present 
time. In 1894 the street scene shows no motor cars, but 
all horse drawn vehicles. Now the same street is a tangle 
of motors and the buildings likewise have changed start- 
lingly. There are pictures of Germiston in 1887 and in 
the 90s. Along with these pictures are historical sketches 
and discussions of politics, the latest news from all centers, 
etc., etc. F. Claud Sturrock, president of the Chamber of 
Commerce, has written an interesting article for this num- 
ber of The Star on Changes Commerce Has Experienced 
Since the Early Days. 

In the celebration of the fortieth anniversary of its birth 
day, Johannesburg held a carnival to which considerable 
space was given. 

Space was also given to military affairs and to sports, 
likewise to farms, mines and transportation affairs. Many 
old pictures were shown contrasting with modern pictures 
of street scenes of today, aeroplane views, etc. 

There were letters of congratulation from many promi 
nent men, and early political memories, pictures, etc. The 
prophet was honored in his own country and ventured to 
present an article on Later Johannesburg in the Making. 

These and many other things served to make up a most 
interesting and profitable issue of a really wonderful news- 
paper. 

Forty years on the Rand has covered a great deal of his- 
tory and the account of it is mighty interesting reading 


Utica Plans Organization of Stationers’ Association. 


The stationers of Utica, N. Y., and vicinity and members 
of the Capital District Association from Albany held a 
joint meeting on October 6. About fifteen or sixteen were 
present from Albany in addition to stationers from the 
Utica district. The dinner and meeting were held at the 
Hotel Martin District Governor Uri Doolittle attended 
the meeting and made a talk. The principal address was 
given by W. H. Greenleaf of The Carter’s Ink Company 
Franklin D. Sargent, president of The Capital District 
Association, presided 

The Utica association is not yet fully organized, but 
the groundwork has been laid and in the near future the 
1rganization will be completed. The meeting was ar- 
ranged by Fred. Grant and Charles V. Sinisgalli of Utica 


Some Typewriter Notes from Sacramento, Calif. 


The Woodstock Typewriter Company distributing head- 
quarters, Horace Walmsley, distributor, have moved from 
the Plaza building to enlarged quarters at 1318 J street. 
This location was until recently occupied by the Royal 
Typewriter Company, which is now being handled by the 
George M. Hammond Typewriter Company 


* . * 


C. F. Hickerson is the new manager for the Remington 
[Typewriter Company at Sacramento, succeeding H. M. 
Walmsley 


* * * 


E. A. Bates is the new sub-office manager for the Un- 
derwood Typewriter Company. He succeeds R. W. Row- 


land 


J. B. Jones Directs “Elsie” at Philadelphia. 

J. B. Jones has been made manager of the Philadelphia 
branch of the L. C. Smith & Corona Typewriters Inc.—a 
well-deserved promotion. He has a very pleasing per- 
sonality, which, with his executive ability, fairness and 
integrity in all matters, make him as popular a manager 
as there is in the “Elsie” organization. This applies both 
at the home office and in the Philadelphia establishment. 

Mr. Jones entered the service of the L. C, Smith & 
Bros. Typewriter Company as a junior salesman at the 
Washington, D. C., branch, in 1915. Soon he became a 
senior and did splendid work at the national capital until 
1922. Then he became manager of the branch at Rochester, 
N. Y. After two successful years in the “Kodak City” 
he was appointed manager at St. Louis, Mo. March 1, 
1926, Mr. Jones was promoted again, this time as manager 
of the “Quaker City” branch of the L. C. Smith & Corona 
Typewriters Inc., as the merged corporation is now known. 


New Men Go with Climax Stationery Company. 

The Climax Stationery Company, 137-141 Varick street, 
New York, N. Y., announces that the following members 
of the executive and sales force of the old established 
firm of Styles and Cash have associated themselves with 
the Climax organization Wilson I. Adams, formerly 
vice-president of Styles and Cash; M. A. Grogan, with 
Styles and Cash for thirty-one years and manager of their 
printing office; R. A. Bristow, former secretary of Styles 
and Cash, and J. Austin Rush and Charles J. Fisher. 

















STORE OF THE TYPEWRITER CORPORATION, 1105 
FOURTH AVENUE, SEATTLE, WASHINGTON NEWLY 
APPOINTED WOODSTOCK AGENTS, AND GENERAL 
DEALERS IN TYPEWRITERS AND SUPPLIES. 








Conklin Shortens the Firm Name. 

Few of the many who have been familiar with Conklin 
pens and pencils for the last quarter of a century will de- 
tect the fact that the Conklin organization is now operating 
under a new firm name. “The Conklin Pen Company” is 
the new name, which takes the place of “The Conklin 
Pen Manufacturing Company,” the corporate cognomen 
under which Conklin brought out the first self-filling foun- 
tain pen years ago and under which it has merchandised 
its widely known lines since. The fact that many who 
wrote to or dealt with the Company did not often include 
the word “Manufacturing” in the name, is the reason for 
simplifying the firm title by dropping this long word out 
of it. The statisticians can now compute the amount of 
ink, paper, wear and tear on writing instruments, and “elbow 
grease” this new name will save. There is no change in 
the Conklin policy, personnel, or management. 
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Report of the 





Suit Brought by U. S. District Attorney’s Office in New 
York Under Provision of the Clayton Act. 


The New York 
following report 
“Violation of 
the 


Tribune of October 22 published the 


the Clayton anti-trust act is charged by 


government ia an equity action filed in Federal court 


yesterday afternoon against the Rand-Kardex Bureau, Inc.: 
; the Globe-Wernicke Com 
Trust Company of Cincin 


the Rand-Kardex Company, Inc 
the 
nati, and six 


pany; Fourth and Central 
individuals 


North 
Rand, Jr., of 


“The individuals are James H. Rand of Tona 
wanda, organizer of the company; James H 
Buffalo, Stanley M 


Henry C. 


Knapp of Tonawanda, and Henry C. 


Y eiser, Yeiser, Jr... and E. Z. Blagg, all of 
Cincinnati 


“The 


of the anti-trust division of United States Attorney 


Alexander P. 


chiet 
suck- 


ner’s office, alleges various stock acquisitions in connection 


action, instituted by Royce, 


with the development of the defendant companies in the 
manufacture of office furniture and filing equipment. It 
asks the 
alleged to be im violation of Section 8 of the Clayton act. 


for discontinuance of interlocking directorates 
The government petition demands that the Rand-Kardex 
Bureau, Inc., dispose of controlling stock interest in the 
Globe-Wernicke 


is under contract to acquire 
the 


Company which, it is alleged, the bureau 


“According to petition James H. Rand organized 


the Rand Company, Inc., at Tonawanda, N. Y., in January, 
1898, with a capitalization of $20,000 to manufacture visible 
James H. Rand, Jr., joined his father’s 


left it in 


index equipment 
1908 and 

In 1925 the American Kardex Company, Inc., the 
a capitalization of $1,300,000, the petition 


firm in 1915 to engage in business for 
himself 
son's firm, had 
says. 

“Then, after a reunion of father and son, who had been 
business rivals, a new corporation called the Rand-Kardex 
acquired both and 


all of the capital stock of Index Vis- 


Company, Inc., companies, later ac- 
quired substantially 
ible, Inc. 

“In the fall of 
Rand, Jr., organized 
. Delaware. This corporation, the government charges, ac- 
quired virtually all of the stock of the Rand-Kardex Com- 


pany, Inc., and substantially all of the stock of the Library 


1925, the government alleges, James H. 


the Rand-Kardex Bureau, Inc., in 


ies 
in Every Section of the Field. 


Rand-Kardex Sued by U. S. as Monopoly. 


Bureau, a Cambridge, Mass., firm capitalized at $4 1000 


Now, according to the government, it is seeking juire 
all the capital stock of the Globe-Wernicke Compa: 

‘This stock is being acquired, the government charges 
under a contract made December 29, 1925, betwee the 
Kardex Bureau and the defendants, Henry ( Y eiser, 
Henry C. Yeiser, Jr., and E. Z. Blagg, and the Fourth and 
Central Trust Company as depository The stock acqui 
sition, the government contends, will substantiall esse! 
competition in the manufacture of office-filing equi t 

On October 23 the New York Tribune published the 
following 

“Federal Judge Francis A. Winslow signed an order 


yesterday temporarily restraining the Fourth and Central 


Trust Company of Cincinnati, O., from accepting deposits 
of stock of the Globe-Wernicke Company or excl ying 
them for shares in the Rand-Kardex Bureau, In Phe 
order was applied for by Alexander B. Royce, Special 
Assistant United States Attorney, who filed an equity action 
against the Rand, Globe-Wernicke and Fourth and Central 
Trust Companies on Thursday, charging violatior f the 


Clayton anti-trust act. 


“Under a contract made in December, 1925, bet the 
Kardex Bureau and Henry C. Yeiser, Henry ¢ Yeiser 
Jr., and E. Z. Blagg and the trust company as de 
arrangements had been made for the Kardex Bureau t 


acquire most ot the stock of the Globe VW ernicke ( 


the government charges. 
‘The 
and all Tuesday for a hearing 
— 


on a motion to have the order continued 

James H. Rand, Jr., Replies. 
Herald 
Rand, Jr., 


order signed yesterday requires the government 


defendants to appear next 


In an interview published in the Pribune Sul 
October 24, 


Rand-Kardex Bureau, replied to the allegations 


day, James H. preside nt r the 
ernment’s action against his organization 
“We are 


so it 


this actio1 eg 
Mr. Rand We 
are confident that we have done or planned nothing 


established as ng 


really mighty glad to have 


may be brought to a decision,” said 


and we will be glad to have that fact 
as the Federal Trade Commission has questioned the right 
of our buying the control of the Globe-Wernicke Compan) 


“Tt 


ment business. 


is not a question of monopoly in the office equi 
that 


the 


Even with company we would be 


doing only about a third of entire business of the 


country in that line. Our idea in securing control of the 


Globe-Wernicke Company was to round out our line. Out 
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principal business is that of making and selling visible 
ex systems Che princtpal end of the Globe-Wer 
usiness is that of making and selling filing cabinets 
1 | ises We thought its products 
e com le teness of our othice equipment sut pl 
had bought out for cash or ther considerati 
erty s d usIness \y ( i 
é d | 1 question of ir right to mak« 
rchase It is onlv because we di pted another 
oml ng the company’s business wit 
step has ecome open to questiol \t 
thi ve are perfectly right in our method, which has be 
‘ | t | 
event tne matter does not iter the st 
esent business nor its earnings We have never 
ed the Globe-Wernicke business it earning 
valance sheets. Our own business is going steadily ahead 
nding WW find, incidentally, that with increased 
sale | product, card index systems, that 
visible card index sales are now ninety per cent of all card 
dexes sold, as compared with about fifty per cent only 
tw r three years gr the balance being the old-style 
( lex syste 


L. T. Marshall Appointed Buyer for The Fair. 
L.. T. Marshall took 


charge as buyer for the stationer 


department of The Fair, Chicago, in October. He su 
ceeds lohn Newton, who has been promoted t be 
merchandise manager of the institution. Mr. Newton had 
built the Fair’s stationery department, and made it 
one the most important of its kind in the Chicago 
department store field 

Mr. Marshall will dispose of his interests in Smith & 


Marshall, a 
1925 Before 
Marshall had 


predec¢ ssors, 


which was organized in 
Mr. Smith in this enterprise Mr 
Marshall Jackson 


Marshall & 


partnership July, 
joining 
with the 


been Company 


and its George E. Company 


and the Thayer & Jackson Stationery Company, thirty-one 
years. When Mr. Marshall 
the Marshall-Jackson Company 

Mr. Marshall's many 


much happiness in his new 


severed his connection with 


he was vice president 


friends anticipate that he will find 
work and that The Fair’s sta 


tionery department will continue to grow in importance 


Eclipse Pen Company Exonerated. 
Fountain Pen & Pencil 
York N Y., has withstood the 
[hat body has dismissed its proceed 


lipse Corporation, New 


scrutiny of the Federal 


[Trade Commission. 


ings [he company was charged with marking its pens 
and their containers with fictitious and exaggerated prices 
Phe purpose ol this, the commission held, was to enabl 
venders, while selling the pens and pencils at usual retail 
prices ght create the impression that the merchandiss 


was of unusual value at the prices charged 


Addition for “Miller Line” Plant. 
Aurora, Ill, is cot 


Che Miller-Brvant- Pierce Company, 


pieting addition to its factory, which is to be d 
tor ul earl December. The building ts 
nerete flat slab construction, three stories hig 
é t ( the ] C 
ce 
( re indepe l¢ ¢ re 
I t S t light and ( ‘ \ 
sect tne t connected ( es 
variot f S 
Ar ait na has been inst n the Ny 
plant ling the present steam capacity he boilers ar 
sed fe heating, et as all of the machines in the Mille: 
Brvyant-Pierce Company plat t are operat d bv individ 


ne 


Lefax, Inc. Adopts Five-Day Week. 


APPLIANCES For November, 192: 


Five days, Monday to Friday inclusive, is now the stan- 
dard working week at the plant of Lefax, Inc., loose leaf 
manufacturers and publishers of Philadelphia. 

During several summers last past, Lefax has suspended 
operation on Saturday in order to give employees the rec- 
eational advantages of a full week end. This was done 
with the understanding that it must not substantially affect 
the volume of work turned out. Results have been such as 


to justify the extension of the plan over the entire year. 
No readjustment of wages has been made each employee 


1 


receiving the same compensation for five days as was for- 
merly paid for five and a half 
Everyone likes to hav re relaxation from the pressure 


of the job. From the standpoint of the employer there are 
Employees are more contented 
they have something more 
1 mere rest period at the end of the 
illing and able to exert that little 
is necessary to keep up and perhaps 
They are less likely to 
nd more eager to take advantage of 


»bvious advantages als 
and have a bette: spirit when 
to look I< rward to than 
week. 


additional effort which 


They are more 
increase the volume of production. 
waste working time 
labor-saving devices 

Che community at large also benefits from the adoption 
One of the great economic 

greatest, is to find a market for all 
Over-production is the specter at the 
A man who works all 
the time has little incentive to spend anything—he has no 
books, art, 
and the host of other things that go to make up an abun- 
dant life. By cutting one day off his working week without 
decreasing his pay, the company provides the worker with 
time to enjoy many things which he can well afford but has 
Thus the five-day 
week means increased consumption, more money in circu- 
lation, more demand, to satisfy which more goods must be 
believed by the founder and 
Lefax organization that wide-spread adop- 
week will inevitably lead to 
increased business for their industries and higher standards 
of living for the great mass of industrial population. 


week in industry 


possibly the 


of the five-day 
problems, 
the goods produced. 
feast of many a promising industry. 


time to enjoy amusements, radio, new clothes, 


heretofore not had the urge to purchase. 


produced It is confidently 
members of the 


tion of the shorter working 


Mayor Bauer Aids Tenants. 

Having fulfilled his promise to landlords and taxpayers 
to cut the tax rate and so arranged the city’s maintenance 
problems to make the rate consistent with the 
Mayor Bauer of Lynn on October 11 turned his 
efforts toward the relief promised to tenants. 


$30.80 


( xpense, 


end, he has invited tenants 
with him for their own benefit, and those who 
grievances either concerning 
their homes or high rents, will be invited 
complaints for investigation. 


To accomplish the desired 


Oo co-operate 


relieve they have justifiable 
lack of heat if 
to write the may yf thei 
Complaints that the landlords are not living up to their 

keeping apartments heated dur- 
ive prompt attention through 
the police department mayor is backed by state law, 
cecepted by the ird of health and the city council, pro- 
viding that landlords having written or oral agreements 
de heat must supply it when the 


must 


ng the cold weather will rec 


vith their tenants to pr 
degrees, and 
srees between 6:30 a. m. and 


temperature tside drops elow 50 
maintain temperature of 68 de 
10 p. m. within the hous 
“The only | have against rent-gouging land- 
lords is public opinion and I propose to use these weapons 
to such an extent that those landlords will be ashamed to 


ids on the streets,”’ Mayor Bauer said last 


weapons 


hold up their he 
night 
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Pittsburgh Association Places Group Order for 
Victor Adding Machines. 

In “The Secret of Successful Selling,” published by the 
Victor Adding Machine Company of Chicago under date 
of October 12, there appears a leading article by Milton 
Wiener, secretary of the Pittsburgh Typewriter and Add- 
ing Machine Dealers’ Association relating the circum- 
stances of a recent order for six hundred Victor adding 
machines from the Pittsburgh Dealers’ Association. 

Mr. Wiener says that his association desires to be as- 
signed a quota of at least one thousand machines for the 
coming year. Every typewriter and adding machine dealer 
in Pittsburgh is interested in this transaction, it is stated. 
We believe this is the first time a group order of such 
size has been placed by any association in this field. 


Election at Globe-Wernicke Annual Meeting. 

The annual meeting of The Globe-Wernicke Company 
was held September 25. E. Z. Blagg, senior vice president, 
was elected president. He succeeds James H. Rand, Jr 
H. C. Yeiser, Jr., has resigned as vice president of The 
Globe-Wernicke Company, and has become vice president 
of Rand Kardex Bureau, Inc. The other officers of this 
organization are James H. Rand, Jr., president, and Stan- 
ley M. Knapp, treasurer. 

Mr. Blagg’s election to the presidential chair is appro- 
priate recognition of years of hard work. He has been a 
guiding influence more than forty years of the destinies 
of The Globe-Wernicke Company, and a leader in the 
commercial furniture and stationery field. 

The official personnel of The Globe-Wernicke Company, 
following the annual meeting, is: E. Z. Blagg, president; 
H. H. Wittstein, vice president and director of sales; Claire 
M. Sawyer, vice president and comptroller; J. E. Blaine, 
The directors of the com- 
Stanley M. Knapp, E. Z. 

Wittstein, J. E. Blaine, 


Jr., secretary and treasurer. 
pany are: James H. Rand, Jr., 
Blagg, Claire M. Sawye:, H. H. 
Jr., and F. Edgar McGee. 


New Metal Tip for Guides. 
The Workman Manufacturing Company (Plew 
Motter Division) 1200 West Monroe Street, Chicago, an- 
rounce a new metal tip guide which they have named, 


“Black Beauty.” 
Black Beauty guides were designed after long and care- 


and 





THE “BLACK BEAUTY” METAL TIP. 


ful thought on the part of the company’s mechanics and 
several leading stationers. The idea was to produce a 
design and finish which would conform to the demands of 
users and overcome the objections to certain styles of 
tips. 

The finish of Black Beauty tips has been perfected to a 
dull black and cannot peel or crack under the most severe 
usage. 

Another point carefully attended to is the elimination of 
sharp edges and corners. It is impossible to scratch the 
hands on Black Beauty guides 


John M. Lund General Sales Manager of Marchant. 


The Marchant Calculating Machine Company announce 
the appointment of John M. Lund as general sales manager 
effective October 15. 

Mr. Lund’s connection with the 
dates back to January, 1924, when he assumed charge of 
the San Francisco district branch. In February of this 
year he was appointed assistant general sales manager with 
headquarters in New York City. Mr. Lund’s experience in 
the office equipment field dates back to 1906, 
started as salesman with the Remington Typewriter Com- 
pany and served successfully as manager in Birmingham, 
Indianapolis, San Francisco and Chicago, and as Western 
division manager, with headquarters in San Francisco. 


Marchant Company 


when he 


Mr. Lund has the good wishes of his many friends and 
former associates in the office appliance field. 


Dixon Company Entertains New Assistant 


Treasurer. 
The Joseph Dixon Crucible Company, of Jersey City, 
N. J., gave a dinner and theater party to Henry W. Arm- 
strong, its newly elected assistant treasurer, on Wednes- 
day evening, October 20, at the Newark Athletic Club 
“The guest of honor,” from many angles, was the topic 
of a number of the speeches. 
and businessmen acquainted with Mr. Armstrong 


Letters were read from bankers 
Among 
the many nice things said about him, one element of his 
time and again. It that 
and 


character was touched on was 
Mr. Armstrong’s ability to get things done quietly 
effectively and promptly promised well for his future in his 
new position. 

He entered 
and later 


Mr. Armstrong is a native of Jersey City. 
the employ of the company in 1903 as office boy 
became a stenographer, serving first in the export depart- 
ment. Then he was transferred to the crucible sales de- 
partment. In 1917 he was drafted for service in the World 
War, his draft number being the second on the list in 
the state of New Jersey, and he was actually the first 
man in New Jersey to be accepted in the draft. He was 
assigned to the 312th Infantry of the 78th Division, where 
his ability was recognized and he was made regimental 
sergeant major. He served with the organization through 
its entire history, and while his innate modesty has pre- 
vented us from getting accurate information from him, 
there are well defined several individual cita- 
tions for bravery in action. 


rumors of 


Mr. Armstrong has for many years been a member of 


the Northern New Jersey Credit Men’s Association and 


has also served as vice-president. He is a member of the 
New York Association of Credit Men and has been a 
member of the National Association of Credit Men. He 


has served on several important national committees, in- 
cluding a special committee on the revision of the Credit 
Men’s Association Diary and Manual of Commercial Laws 


New York Desk House Furnishes Offices of Movie 
Concern. 
25 West 


closed a 


Forty-fifth 
contract to 


The Monarch Desk Corporation, 
street, New York, N. Y., recently 
equip offices for one thousand employees of the Famous 
Players Lasky Corporation, said to be America’s largest 
motion picture outfit, in their new thirty-five story Para- 
mount building at Times Square, New York. 

The executive offices consist of forty super-executive 
and three directors’ rooms, which are also being decorated 


and supplied by the Monarch Desk Corporation. The 
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entire scheme is English in design and it is said that the 
offices will probably be the most elaborate and finely 
equipped suite in America. 

The commercial furniture used on these jobs is being 
manufactured by Bentley & Gerwig, and the chairs by the 
Crocker Chair Company. The executive furniture is being 
manufactured by the Monarch Desk Corporation to order 
by a large factory in the east. 


Recent Adjustments in the Multigraph Organ- 
ization. 

W. C. Dunlap, vice-president in charge of sales of the 
American Multigraph Sales Company of Cleveland, an- 
nounces that the post of advertising manager, recently 
vacated by Tim Thrift, will be taken over by Assistant 
Sales Director Ray Winger, who adds that to his other 
duties. Mr. Winger started at the bottom of the heap 
with the American Multigraph Sales Company, and has 
been salesman, division manager and home office official. 

Perry T. Blaine, for four years sales promotion manager 
of the Perfection Stove Company of Cleveland, Ohio, comes 
to the American Multigraph Sales Company in a similar 
capacity. He has had fifteen years of successful adver- 
tising and selling experience, first at the Kinney & Levan 
Company of Cleveland, and for the past eight years with 
the Perfection Stove Company. 

Paul W. Sampson, editor of publications of the American 
Multigraph Sales Company, becomes under the shift assist 
ant to Mr. Winger. His somewhat brief career goes back 
to the College of Business Administration at Boston Uni- 
versity, the Department of Publicity at the John Hancock 
Mutual Life Insurance Company, and then the American 
Multigraph under the noted Tim Thrift 


C. H. Reed Celebrates Twenty-fifth Anniversary 
with Elliott-Fisher. 

C. H. Reed, New York district manager of the Elliott- 
Fisher Company, recently completed his twenty-fifth anni- 
versary with that company. In celebration of this event 
September was designated as Reed Month and all sales 
during that month were complimentary to Mr. Reed. In 


order to add a little further pep to the occasion the com- 
pany offered special cash prizes to the fifteen men who 
might most fittingly succeed in extending their congratula- 
tions through increased sales volume. $800 was donated, 
divided into fifteen prizes of different amounts, four going 
to local office managers in class one, two, three and four 
offices, the remaining prizes to ten salesmen. 

Mr. Reed has made a remarkable record. After a com- 
mercial school education he entered the employ of John 
Wanamaker in 1899 as a stenographer and assistant book- 
keeper. Shortly afterward the Fisher billing machine was 
put into the establishment and Mr. Reed was assigned to 
run it. He succeeded in making quite a record, posting 
as many as 1500 tickets a day. In this way his work came 
to the notice of the Fisher Book Typewriter Company and 
in the spring of 1900 he was employed by them as a speed 
operator. In 1904 he became manager of the Baltimore 
office of the same concern, later holding positions as man- 
ager of the Boston office of the Elliott-Fisher Company; 
New England district manager; special representative and 
Southern district manager. While occupying these dif- 
ferent positions, Mr. Reed opened many branch offices for 
the company in different parts of the country. In 1912 he 
was transferred to New York as special representative and 
in 1914 became the New York district manager which posi- 
tion he still holds 

Mr. Reed helped to organize the New York Office Appli- 
ance Managers’ Association and became its first secretary 
and treasurer. At the present time he is president of that 
organization 


September Breaks Remington Records. 

The Remington Typewriter Company’s business in Sep- 
tember, it is said, broke all previous records. That month 
saw the delivery of more Remington typewriters in schools 
of the United States than any other month in any year of 
the company’s history. Among the more important de- 
liveries were the following: 150 Remingtons to Strickler’s 
Topeka Business College, Topeka, Kas.; 170 to the Los 
Angeles Board of Education and 70 to the Oak Ridge Insti- 
tute. Mention of these important deliveries is particularly 
made on account of the diversity in the character of the 
purchasers and the towns in which deliveries were made. 
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HREE EXAMPLES OF REMINGTON PROSPERITY.—Upper left hand picture, delivery of Remington typewriters to Oak 


Ridge Institute; upper right hand picture, showing delivery of 


170 Remingtons to the Los Angeles Board of Education; center 


picture, delivery of 150 Remington typewriters to Strickler’s Topeka Business College. 

















Miller-Bryant-Pierce Branch at Pittsburgh 
The growth of demand for the products of The Miller- 
Bryant-Pierce Company in the Pittsburgh territory has 
caused the company to establish a branch at 609-10 Bene 
dum-Trees building, in charge of J. H. Thompson. A com 
plete stock of ribbons and carbon paper is carried. 


Excuse Us, Please! 
Beg Pardon, Gentlemen. 

The October number of Office Appliances contained 346 
pages, including the cover. It also contained, along with 
the immense amount of material from all manner of sources, 
mistakes. 
considerably over a hundred pictures at the Washington 


a few The representative of this journal took 


convention. He spoiled four pictures by taking four on 
films. 
the names and connections of the several hundred people 
photographed, a few errors crept in. For Pic 
ture No. 2 page 49 the October named 
D. H. Bellamore of the Mosler Safe Company and Hugh 
L. Smith the & Erbe 
pany as being connected with the Art Metal Construction 


two Notwithstanding much care in putting down 
instance, 


on of number 


ot Yawman Manufacturing Com- 
Company, along with Mr. Chadwick of the Art Metal and 
Mr. Muma and Mr. Burgess of the Cutler Desk Company 
We therefore scored sixty per cent on that shot, which 
isn’t especially good. 

On Picture No. 4, page 62, we missed the target entirely, 
for the picture, which came out rather dark, is that of 


% 2 


Taylor of the Taylor Chair Company, Homer Neely 


of Pittsburgh and A. F. Clarke. What happened to the 
picture of Messrs. Williams, Crile and Mayer we don't 
know. Probably it was one of the fatal four that got 


tangled on the film 
Our apologies 


Wrong Cut Used for Bookcase Item. 
In Office Appliances for September on page 43 appeared 
an item the for a bookcase of 
the F. E. Hale Manufacturing Company of Herkimer, N. \ 


concerning new crown 


Inadvertently we used the wrong cut, describing it as 
case No. 335-G Che cut which should have been used is 
the one which appears herewith marked 35-G. This 





CASE NO. 335-G SHOWLNG 

SOLID FLAT TOP CROWN 
AND AMERICAN COLO- 
NIAL TURNED BASE 


shows the solid flat top crown in harmony with the general 


lines of the company’s quaint English line; also a new 


American Colonial turned base to go with the new crown. 
Both of these features are shown in the accompanying cut 
of the bookcase. 
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Proposed Typewriter and Adding Machine Dealers’ 
Association of New York. 


A meeting was held on Friday evening, October 22, in an 


assembly room on the mezzanine floor of the Pennsylvania 
hotel, New York City, to 
the New York 


Twenty-two persons 


organize an association among 


adding machine dealers. 


at 


typewriter and 


were present the meeting which 


was presided over by Louis C. Neuberger of the Broadway 
[Typewriter Exchange, 929 Broadway Deane S. Rey 
nolds of the Office Appliance Company of Boston was 
introduced and spoke on the subject of organization among 
office machine men. Mr. Reynolds is eastern vice-president 
of the National Association of Typewriter Dealers. He 
spoke of the benefits to be derived from association work 
He said that the prime motive in such an organization is 
the raising of the ethical standards of the business. Acquain 
tance among men in the same line is promoted, making 


it possible for competitors to get together and eliminate 
He told j 
Dealers’ 


unprofitable of the 


the 


practices. organization of 


Boston Typewriter Association three years 


ago and of the many benefits which have come from that 


organization. There are at present local associations in 
Boston, Pittsburgh, Cleveland, St. Louis, San Francis¢ 
Los Angeles, San Diego and Chicago. 

\fter Mr. Reynolds’ address it was decided that Mr 
Neuberger should continue as temporary chairmat 
Dwight N. Briggs of Office Appliances was made tem 
porary secretary 

\ committee consisting of Louis Neuberger, chairman 
George Samuels of the Shipman-Ward Manufacturing 
Company and T. H. Tyndell of the LaFayette Typewriter 
Exchange, was appointed to wait on members of the rebuilt 
typewriter and adding machine business whi ere not 
present, and secure their assent to an associatio eing 
determined to hold a meeting within a week o1 days 
to pertect the organization of a permanent association 
This committee was also directed to take up the byect 
of by-laws and decide on a tentative set for the new 
organization. 

Among those present were r. H. Tyndell ifayette 
Typewriter Exchange; J. W. Galland, Wholesal ype 
writer Company; S. Adam Kunze, H. C. Smith, Typewriter 
Rental and Sales Bureau; J. J. Cohen, Cohen Typewriter 
Exchange; W. M. Kent, Lafayette Typewriter Exchange; 
Charles A. Ruoff, Ruoff Typewriter Company; B. Cohet 
and W. W. Allbright of the Allbright Typewriter Com 
pany; Leslie D. Elmer, Economy Typewriter Services 
Corporation; J. Mack, Broadway Typewriter Exchange 
J. L. Wormser and M. Wormser of the Rialto Typewriter 
and Adding Machine Company; M. Kerzner, Pearl Type 
writer Company; David Perkel, Reliable Typewriter Ex 
change; William Phelps, Mechanical Efficiency Company 


Wm. A. Dechau Joins Chicago Ribbon Business 


Wm. A File 
Company, in 


Dechau has joined the Chicago Binder & 
500-08 West Thirty-first street, Chicago, III 


charge of production of typewriter ribbons and carbon pa- 


per. This activity was formerly the Cooper Carbon Coated 
Paper Company, and merged recently with the Chicago 
Binder & File Company. Mr. Dechau had been with the 
American Ribbon & Carbon Company, Rochester, N. Y. 
His twenty years of experience in the production end of 


the business will be invaluable in his new connectior 


New equipment has been installed in the ribbon and car 
Mr 
the plant. 


bon plant, under the supervision of Dechau. It will 
the of Mr 
slogan is “Ribbons and carbon papers of superior quality.” 


add much to efficiency Dechau’s 














oR — 5 





Yo) Page 61 OFFICE APPLIANCES For November, 1926 
sf Dalton Establishes Traveling Bookkeeping School. Birmingham Concern Takes New Quarters. 
> 
rs The Dalton Adding Machine Company has established a The Office Outfitters Company, Inc., of Birmingham, 
traveling bookkeeping machine selling school in charge ot \la., moved about October 15 to new quarters at 2113-2115 
- Vice-President H. C. Grubbs and Sales Promotion Man Third avenue, where the company has twenty-one thousand 
mm ager F. M. Pingre« This school is now traveling in the square feet of display space, together with thoroughly up- 
ng West and Northwest. The first class was held at Minneap to-date show windows. The interior of the store is equipped 
, olis and included Dalton men from all the surrounding with olive green steel shelving, Dayton display cases and 
h territory. The next class was*held at Postland, Ore., fol metal counters followed by modern glass display show 
c - R . “ " 
ay lowing which San Francisco and Los Angeles were covered cases. The company was formerly at 2019 Third avenue. 
ss In this way all the Dalton men in the cetptry will receive R. L. McMeans is president, and B. C. McCoy is secre- 
: intensive and specialized instruction tary-treasurer 
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HARMONIOUS SURROUNDINGS FOR TYPEWRITER MERCHANDISING AT SAN FRANCISCO—The New 

f Home of the L. C. Smith & Corona Typewriters, Inc 115 Post Street, San Francisco, Calif., Ranks with the 

Finest in the Field The Inviting Entrance and Display Windows Promise Much for the Interior, W. 8. Mc- 

Cleary and His Associates Find The Surroundings Appropriately Furnished and Decorated, with an Atmos- 

phere of Dignity and Stability that Impresses the Visitor: 

l 
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Meetings--Conventions--Dinners 





ANNUAL OUTING REMINGTON 


The “Metrems’” Annual Play Day. 

On September 18 the “Metrem” club of the Remington 
Typewriter Company—composed of those connected with 
the company’s metropolitan office in New York City—held 
the annual outing at Indian Point. The event was the 
biggest and best of its kind. 

The steamer was suitably decorated and bore at its 
masthead a long red and white Remington pennant, and 
it was aboard the steamer that the contests for the prizes 
began. These contests, some for athletic prowess, con- 
tinued at intervals throughout the day and evening and 
served to keep the gathering unified and to maintain 
interest. 

The baseball contest, which was fought out between 
Metrem teams captained by Adams and Bauman, was 
won by the former—score 8—5. Adams’ team won also 
the sales contest during the previous month and are now 
claiming the all-round championship of the universe. 

The general plan of the trip was a 10 o’clock a. m. start 
for Indian Point, a day at this famous resort and a 5:30 
p. m. start for a moonlight sail up the Hudson. North- 
ward on the Hudson plowed the “Depew,” gracefully 
gliding between the towering cliffs, passing the historical 
Storm King and West Point as far as Newburgh. There 
she executed an about face and headed for home. All the 
way up and all the way back the fox-trotters trotted and 
the sitters sat, short Metrems and long ones, wide ones 
and thin, gave evidences of their spirits and the tireless 
energy they use to keep New York supplied with Rem- 
ington typewriters. Promptly at 10:30 p. m. the steamer 
dqcked and this year’s Metrem Day was done. 


Stationers’ Association of New Orleans. 

This association held a banquet in the gold room of 
the Roosevelt hotel on Tuesday evening, October 12, 1926. 
This banquet was especially for the sales people of the 
members of the association. The following traveling men 
were numbered among the guests: Ed. Spaeth, McMillan 
Book Company, Syracuse, N. Y.; Fred Christensen, S. E 
& M. Vernon, New York, and Harry A. Kalbach of the 
Blaisdell Pencil Company, Philadelphia, Penna. 

Besides speeches by various members, the club had ar- 
ranged for Special entertainers who danced and sang, much 
to the enjoyment of those present. 

The next special meeting of this kind will be held in 
January, 1927. 

Burt W. Henry, the association’s legal adviser, acted as 
toastmaster, and the banquet committee consisted of A. L. 
Marschall, chairman; S. J. Massicot and Harold O'Donnell. 


If you would eliminate the necessity of self-denial, prac- 
tice it—The Office Cat (The Richmond & Backus Com- 
pany). 
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“METREM” CLUB OF NEW YORK 


Stationers’ Square Club Holds Fall Meeting. 

The annual fall get-together meeting of the Stationers’ 
Square Club was held at the Hofbrau house, New York 
City, on Saturday, October 23. The meeting was well 
attended and highly successful. 

The Stationers’ Square’ Club will hold a dinner dance 
and entertainment at the McAlpin hotel on Saturday eve- 
ning, November 20. All stationers in the Metropolitan dis- 
trict are invited to make reservations for this big event, to 
which the ladies are, of course, invited. Handsome sou- 
venirs will be distributed to all those in attendance 


Boyd Speaks to Maine Office Appliance Men. 

Twenty-seven members and guests attended the regular 
monthly meeting and dinner of the Maine Office Appliance 
Association at Portland, Me., Monday evening, October 11, 
at the Elks’ Club with Harry S. Boyd, cashier of the Chap- 
man National Bank, as the speaker. 

Mr. Boyd’s subject was “Office Appliances in the Modern 
Bank,” and in his talk he went into detail as regards the 
office work of the bank, making a most interesting and in- 
structive address. 


District No. 1 I. S. M. A. 


A meeting of the first district of the International Stamp 
Manufacturers Association was held in Pittsburgh on Octo- 
ber 16 on the club floor of the William Penn hotel. The 
sessions during the day were devoted to a general discus- 
sion of business matters. In the evening there was an 
entertainment and dinner by the Pittsburgh Stamp Club 


Stationers Club of Buffalo. 

This organization will hold a meeting on November 1 
at the Buffalo Athletic Club, 6:30 p. m., when members 
will assemble for dinner, to be followed by a business meet- 
ing. The club expects to have as its guest Regional Gov- 
ernor Uri Doolittle, who will talk on what took place at 
the national convention in Washington 


Illinois Stamp Men Meet. 

District No. 4 of the I. S. M. A. held a meeting at the 
Leland hotel, Springfield, Illinois, on Saturday, the ninth 
of October. 

Fifteen members of the Chicago Stamp Club attended 
and there were about thirty-four present in all 

Conditions throughout the district were reported as 
normal for this time of the year, and in all, the meeting 
was very interesting and a success. 

The Chicago Stamp Club held its regular monthly meet- 
ing the third Wednesday of this month, namely, October 
20, at 6:15 p. m. at the Hotel La Salle 
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Dallas Stationers Club. 


This club held its monthly dinner on Monday evening, 
October 18. At this dinner the club had the privilege of 
congratulating W. N. Stewart on his recent elevation to 
the presidency of the National Association of Stationers, 
Office Outfitters and Manufacturers. 


This is the second reception which Dallas stationers 
have given Mr. Stewart since his return from the conven- 
tion at Washington, the previous one having been at a call 
luncheon of the association. 

The program of the evening was in charge of the Stew- 
art Office Supply Company in honor of Mr. Stewart, who 
had much to tell his fellow members about the Washington 
convention and his plans for the future of the National 
Association. In addition to a capital menu there was excel 
lent music by local artists. 

In order that all local members might be benefited by 
hearing Dr. Arthur F. Sheldon of the Sheldon School of 
Chicago, it was unanimously decided to hold a call meeting 
or another dinner on Monday evening, October 25, at which 
Dr. Sheldon would be the guest and speaker of the eve 


ning. 


Portland Stamp Club Resumes Monthly Meetings. 


The Stamp Club of Portland, Ore., resumed its monthly 
meetings for the fall and winter on Friday, October 15. 
It is stated that this meeting was the best ever held by the 
local fraternity and that credit for this is due to the efforts 
of James Corbett, secretary of the International Stamp 
Manufacturers Association. Every stamp firm in the city 
of Portland was represented. Most of Mr. Corbett’s sug 
gestions were enthusiastically adopted. Mr. Corbett spent 
four days in Portland and then left for California points. 
A number of stamp men from Portland attended the joint 
meeting of zones seven and eight, which took place in San 


Francisco on October 27, 28 and 29. 


Van Dorn Holds Sales Conference at Factory. 


Branch managers and most of the district managers of 
The Van Dorn Iron Works Company met at the plant, 
Cleveland, Ohio, October 14-15. The sessions considered 
the preliminary plans for the 1927 sales drive. The meet- 





SALESMEN AND EXECI 

TIVES ATTENDING CON- 
VENTION OF THE VAN 
DORN IRON WORKS COM- 
PANY AT CLEVELAND, OC 
TOBER 14-15.—On Stairs, Left 
to Right P >. Ryar Sales 
Executive; H. A. Rock, Pres- 
ident; K. L. Hardy, Vice Pres- 
ident E A. Balsley Cleve- 
land; J. J. Whitenhafer, Cleve- 
land; B H Potts District 
Sales Manager: E J Lustig; 
Cc O Peterson, New York 
Branch Manager; E. J. Lund, 
Cleveland; F. O. Fenne Dis— 
trict Manager; J P. Link, 


Cleveland; 8S. A Barnes, 
Cleveland: W. Haines, Cleve- 
land On the Level K. L 


Ede: H. W. Curran, Cleveland; 
y. @ Wilsen; A \ Becker, 
Cleveland; H. J. Walsh; M. L 
Williams Pittsburgh Branch 
Manager; H. J. Zimmerman, 
Cleveland: A. W. Bush, Cleve- 
land; J. Schaefer; Mr Law- 
rence; H. W. Ray; A. W. Sin- 
namor H. E. Barker; E. C 
Robinson, Washington Branch 
Manager; R. A. Townsend; N 
M. Anson; W. F. Mason, Bos- 
ton Branch Manager; Mr. An- 
derson; W. A. Dunlap, Cleve- 
land J H Meyer, District 
Manager; N. G. Woods, Chi 





ing was one of the most successful ever held by the com- 
pany. It was really a four-day session jammed into two 
days of intensive instruction. Many questions covering 
production, sales and advertising were discussed. The 
object of the conference was to lay out the general cam- 
paign which will be presented at the general sales meeting 
to be held in December. 

Announcement was made at the meeting that L. A. 
Burkholder, manager of agencies, will spend most of his 
time in the future on the road in the West and the South, 
working with the company’s various agencies and repre- 
sentatives. B. H. Potts, sales manager, is supervising per- 
sonally the work in the field in the East. 

While the program was one of intensive work, the men 
had time to attend two dinners tendered by H. A. Rock, 
president of the company, as a mark of his appreciation 
of their efforts. Thursday night’s dinner was held at the 
Union Club, and that of Friday at the Shaker Heights 
Country Club. Numerous trips through the factory, sec- 
tional discussion meetings and general meetings marked 
the programs of the days. 

Among the branch managers and road men present at 
the Van Dorn sales conference were: Ben Potts, sales 
manager; L. A. Burkholder, manager of agencies; A. A. 
Davis, Chicago branch manager; C. O. Peterson, New 
York branch manager; W. F. Mason, Boston branch man- 
ager; M. L. Williams, Pittsburgh branch manager; R. C. 
Sharp, Cleveland branch manager; E. C. Robinson, Wash- 
ington branch manager; the following district representa- 
tives—H. W. Ray, J. H. Meyer, N. G. Woods, R. C. 
Skiles, F. O. Fenne, H. W. Curran, A. W. Sinnamon. 

Paul E. Ryan, executive sales manager of the company, 
and Ben Potts, sales manager of the metal furniture divi- 
sion, presided at the various meetings. 


Ryan Addresses Boston Apelans. 

At the recent meeting of the Boston Apela Club C. F. 
Ryan, Boston manager of the Remington Typewriter 
Company, gave an interesting talk on the sales plans and 
policies of his organization. Mr. Ryan has been associated 
with the Remington Company for many years. He re- 
lated how the company attempts to get the most out of 
their sales department. Mr. Ryan’s talk was interesting 
and profitable. 





cago; Lee Skiles; H. W. Dowd, Export Manager; A. A. Davis, Chicago Branch Manager; S. W. Downie, Rochester, N. Y.; D. 


D. Gray, Cleveland; Ray C. Sharp, Cleveland Branch Manager 
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FIRST 
HELD AT THE 


DISTRICT SALES MEETING OF THE 


GOWMAN HOTEL, SEATTLE 


W OODSTOCK 
WASH 


DISTRIBUTORS OF THE NORTHWES' 
4 FEW WEEKS AGO.—Photo from the Typewriter ¢ 


poration of Washingtor Seattle 


Chicago Typewriter Dealers’ Association Elects 

Officers. 
meeting of the 
held at the 
officers for the 


Cypewriter 
Club on 


year 


At the ( hicago 


Dealers’ Association, Inc., 
October 12, the 


annual 
Hamilton 
following ensuing 
unanimous vote of the membership 

Holbrook, Holbrook and Gib 
Pratt, American Writing Machine 


secretary-treasurer, I. FE 


were elected by the 
President, W. ¢ 
son; vice-president, J. E. 


present 


General 
N. Ship 


Company; |]. |] 


Company; Kinnisten, 


Typewriter Exchange; directors: chairman, W. H 
man, Shipman-Ward 
McCormick, Smith 
[Typewriter Company 


Walter Young, 
Lothrop 


Manufacturing 
[Typewriter Sales Company; F. Kline, 


W. L. Butler, 
Young Typewriter 


Specialty [ypewriter 


Headquarters; Com 
pany, and W. ¢ 
The meeting was one of much interest 
Mr. Fox introduced O. E 
and Mr. Bassett 
Company 


Pruitt of the Pruitt Company 


introduced | Jacobs of the baccarat 


The publicity committee reported through the chairman, 


Mr. Froehlich 


tisements to appear in the 


a tentative series of three adver 
Daily 


three issues, 


submitting 
Chicago Tribune at an 
estimated cost of $6000 for the the expense to 
be apportioned among members whose names shall appear 
in the advertisement, it being understood that such mem 


bers agree to contribute proportionately to the expense. 
After discussion a vote was taken to determine how many 
of thosé. present wanted to join in this advertising. Ten 
were ready to contribut« 


The 


members for their decison as to whether or not they wish 


and three were not yet ready to 


decide. secretary was instructed to call on absent 


to join in this advertising. He was also authorized to call 
on dealers and collect the assessment which has been tenta 
Should a 


greater number than are now expected contribute, a refund 


tively set at $50 for the three advertisements. 


will be made on the basis of equalized assessments. It 
was decided that members who do not wish to appear in all 
three of the advertisements may contribute and appear in 
only one issue on the basis of a _ proportion of full 
assessment. 
Vice-President’ Fox introduced Mr. Gilbert, local man 
ager of the L. C. 
Mr. Roberts, local district manager of the Remington Type- 


writer Company. Mr 


Smith and Corona Typewriters, Inc., and 


Gilbert said that he would be glad 


to become a member of the association if the policies of 


his company shall permit Mr. 


ciation of the opportunity of being present a 
ance of his earnest assistance and cooperation at a ti s 


President Shipman in his annual report outlined 


ress of the association from its inception, part 
stressing the value ot the unity ot dealers in ass 
like this. He pointed out several of the things 
been accomplished during the year with regar« 


matters, etc. 
Secretary Kinnisten reported on membership 
ince during the year showing that the genet 


attendance for all meetings was well over fifty 1 


Che financial statement of the vear shows tha 

is in good condition 
The report of the secretary-treasurer was 

out amendment. 

officers, afte 


followed the election of 


thanked the members 


Chen 


ing President Shipman 


cooperation during the past two years and stated 
interest and spirit manifested by Mr. Holbrool 
man of the entertainment committee is full assurat 
fact that he will lead the association through 
cessful vear. “Billy Holbrook,” said Mr. Shy 
entitled to all the honor the association cat 

he has delivered the goods, so to speak, thr 
vear.” Mr. Holbrook was then introduced 
chair expressing the appreciation of the honor 


on him and requested the cooperation of ever 
work of the 


that he should consider himself as belonging to the 


coming year He reminded « 


bership and attendance committees and mak 


to keep up the present average attendan« 


it if possible. 


On motion of Mr. Froehlich, duly second: 


vote of thanks was given retiring President S 


an expression of the association’s appreciatior 
throughout the last two years, wher 


h 
n 


leadership 
association as become one of the leaders 
On motion the-meeting adjourned 


Paper Maker on Railroad Directorate. 
Z. Marshall Dalton, Mass., has beet 
member of the board of directors, Boston & Alba Ra 
road Mr 


Crane is prominent in the organizati 
Crane & 


Crane, 


Pike Company, Pittsfield, Mass 
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The experience of the past 


few years has shown that the users of typewriter ribbons and carbon. papers are 
becoming more discriminating and paying much greater attention to the quality of 
these two most important products. We have very thoroughly welcomed this condi- 
tion as it has created a very strong demand for our high quality goods; also stimu- 





lating our efforts in producing only the best. We wish to point out two very not- 
able improvements that have been made in the manufacture of our goods. 


First: The New Duplex System of the 
manufacture of our better grades of type- 
writer carbon, representing a process 
whereby the carbon composition is forced 
into the fibre of the paper. This is shown 
by the dark back of these carbons and 
which is not produced by the use of col 
ored paper stock, but is the result of 
manufacture. The advantage secured is 
shown in the greater intensity of copy in 
connection with at least 3314% more dur 
ability and as we have often preached, 
durability is the element that represents 
the economic use of carbon paper and 
which should induce the use of the bet 


ter grades in which we specialize. 


Second : This is a very recent improve- 
ment made in our black record typewrit- 
er ribbons, giving us what we honestly 
believe to be the best ribbon of its kind 
on the market and giving the user what 
has long been demanded, a true black 
ribbon getting away entirely from the 
brown and grey shades of the average 
black ribbon. This is particularly impor- 
tant as the black record represents at 
least 90% of the demand. This ribbon is 
not only a true black, but also possesses 
far greater durability and we very 
strongly recommend it. This ribbon is 
also manufactured in the various degrees 
of inking represented by the regular, 
light, extra light, heavy and extra heavy. 


We hope this will show the dealer the great advantage there is in handling our 


line and which is undoubtedly the most representative and the most up-to-date of 


any similar line. We invite your correspondence relative to these new goods and 


can readily show you the advantage of putting your efforts in the sale of this 


REAL quality line. 


We make a “‘right’’ line. 
Our popular brands are 
known everywhere and com- 
mand the right prices. Our 
idvertising conveys the exact 
truth, as we want your con- 
fidence and can get it in no 


hetter wa 





We try to excel in 
all we produce. 


We meet every 
condition. 


We fill every 
requirement. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory—Park Ridge, N. J., U.S.A. 


Branches 


MINNEAPOLIS 
1040 McKnight Building 


NEW YORK 
261 Broadway 


SAN FRANCISCO 
591 Mission Street 


CLEVELAND 
326 Erie Building 


LOS ANGELES 
Tajo Building 


ST. LOUIS 


BOSTON 
160 Congress St 


CHICAGO 
205 W. Monroe Street 


SEATTLE, 1006 Terminal Sales Building 
AGENCIES ALL OVER THE WORLD 


Merchants Laclede Bidg. 
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The Rubber Key 
of Quality 


For satisfied cus- 
tomers, quicker 
turnover and sure 
repeat business. 
Sell Munson In- 
ternational Rub- 
ber I ypewriter 
Keys and realize 
greater profits. 


One Grade 
Key Only— 
the Best 


Munson Supply Company 


The Largest Rubber Key Factory in the World 
23 City Hall Place 
New York 
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October Meeting, Philadelphia Stationers’ Associa- 
tion. 


Disregarding the noise and confusion caused by the 
Legionaire parade on the outside of thé Bellevue-Stratford 
hotel, the Philadelphia Stationers’ Association held its 
monthly meeting at 8 p. m. Thursday, October 14, 1926, 
with the additional good fortune of having President Wm. 
S. Yeo in the chair. Mr. Yeo is now in harness again. 
He attended the Washington convention and members 
hope will not only cheer them by his presence but aid them 
by his counsel throughout the coming year. 

The reports of the standing committees were received 
and Treasurer C. A. Connell presented his annual report 
on the acceptance of which, an Auditing Committee was 
appointed, consisting of Messrs. Jacob L. Read, Rowland 
Altemus, and Richard B. Yeo. 

The association’s delegate to the Washington convention, 
Francis B. Irwin, reported that in his estimation, the con- 
vention was the most interesting that he had ever attended 
He was proud of the part that Philadelphia had taken in it 
and on its various committees. He noted the increased rec- 
ognition given to the retailers and their problems, and the 
six sessions devoted to them, spoke of how Philadelphia 
had urged the reading and discussion of the commodity 
reports and that this convention had not only heeded, but 
had been enriched by the interest shown and action taken 
on these reports. 

He outlined Mr. Marshall’s scheme of stock control, ex- 
plaining its outstanding points and comparing them with 
those in practice here. The Harvard Bureau of Business 
Research came in for full explanation. Praise was be- 
stowed on the Mayflower hotel, its equipment, management 
and luxury, even its food. Deserved appreciation was 
given to Messrs. Cobb and Little for their perfect arrange- 
ments for the comfort and expedition of the whole con- 
vention. 

Wm. H. Russell was called on to report his part in the 
Saturday afternoon pre-convention meeting. In his opin- 
ion, the stationery business needs revamping and he claims 
that Messrs. Thom, Sell and Stewart agree with him 
Manufacturers should have but one price to all dealers and 
stick to that price in their own selling. Competition, on 
their part, should be as to who can produce the best goods 
He wants to see Philadelphia a 100 per cent association and 
advocated the regulation of all retail business. 

The following officers for the coming year were elected 
the Secretary casting the ballot: President, Francis B 
Irwin, James Hogan Co., Ltd.; first vice-president, Thomas 
Stagg, A. Pomerantz Co.; second vice-president, Walter 
G. Stringer, Joseph Dixon Crucible Company; Treasurer 
Charles A. Connell, Automatic Printing and Stationery 
Company; secretary, George Wustner,.Wm. H. Murphy 
Sons Company 

Mr. Yeo turned the chair over to Mr. Irwin, who thanked 


the association for the honor conferred on him and 


accepted it as an expression of confidence coming from his 
business competitors. He rapidly reviewed the work of his 
presidential predecessors: Charles H. Mann, whose energy 
brought together the association; Wm. H. Brooks, whose 
executive ability fitted it for the work it has done; Harry 
A. Prizer, whose courtesy and friendliness cemented all its 
members together; Frank R. Welsh’s quiet but effective 
educational administration, and Wm. S. Yeo, who laid the 
foundation of a good year’s work. He thought it now time 
for the association to wake up, to aim for practical results 
and to still further enhance the harmony, good will and 
friendship already engendered. 

A letter from Thomas Stagg, newly elected first vice 
president, was read, which thanked the members for his 
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CARBON PAPERS 
TYPEWRITER | 


“The Line that can't be matched” 











































































































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN sstation L2) N, Y., U.S. A. 
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No. 327A 





OFFICE AND DIRECTORS’ TABLES 


TABLE LEG 
CONSTRUCTION 


Tables, like human beings, require 
good understanding. That is why we 
are very particular about the legs on 
which Samson tables stand 

All sizes of 2} inches and heavier are 
of boxed construction with taper-miter- 
joints. This retains the full strength 
and thickness of the stock all the way 
from top to bottom of the leg. The old 
method of making the box with mitered 
but straight-cut joints makes it neces- 
sary to cut away half or more of the 
thickness of the stock at the bottom in 
tapering the leg, which reduces the 
glue surface in corner joints and the 
strength of leg to a minimum 

Samson legs in all woods are open 
at both ends to permit even expansion 
and contraction of the stock thru cli- 
matic changes. Domes of silence are 





furnished 
ach Samson table leg has a special corner 
block dovetailed into the rails [his cannot 


become loose 

Painstaking attention to all details, superior 
construction, and careful study of table require- 
ments, combine to make the Samson line a 
leader in office tables. A request on your letter- 
head will bring an attractive catalog with full 
details 


MUTSCHLER BROTHERS CO. 


511 Madison Street 
NAPPANEE, INDIANA 


Note the taper- 
miter-joint - boxed 
legs which retain 
the full thickness 
A B and strength of 
New method of table leg construction the stock at top 
and bottom. This 
is an outstanding 
feature that speeds 
Samson sales 








Cc D 


Old method of table leg construction 
A 
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election, promised to take care of all the “vice” that might 


develop and to donate his vice-presidential “‘salary”’ to tl 
cause of indigent stationers, cutting off the indignant ones 
without a cent. : 

Mr. Yeo thanked the members for the support given hin 
the sympathy and kindness extended to him during his 
illness and for the beautiful cane presented to him as a 
testimonial. 

It was resolved that the association’s checks, signed 
the treasurer and countersigned by either president or firs 
vice-president, be held valid 

Mr. Russell presented what, in his estimation, were some 


of the outstanding evils in the conduct of retail stationer 
stores and C. A. Connell expressed the conviction tl 
\. Pomerantz had given the most concrete answer and 
remedy in the Guild line 

L. T. Gifford, the Yawman and Erbe representative, a 
new face at the meetings, was welcomed and in his 
response expressed his gratification at being a member 
the association and as his particular work in Philadelphia 
was store records, he would be more than pleased to show 
stationers their systems and explain the various methods 


of stock control and turnover. 


A. Nelson Bushnell, Jr., explained his firm’s eight 
practice of reduced discount on a low Hst, claiming that 
was a most efficient plan of discouraging price cutting a1 
although it did cost them some customers and he frankly 
admitted that it was a major operation to cut off some 
choice accounts, it had resulted in the increased volum«e 
business and spelled satisfaction with those that continued 
to deal with them. 

The meeting then adjourned 


New York Office Appliance Managers Association. 
This association opened the fall work with two meetings 
one on September 13 and the other on September 27. The 
principal matters discussed were plans for fall and winter 
methods of organizing and working territories in a big 
city, and best ways to obtain the greatest possible 
tage from the National Business Show. 
Attendance at both the meetings was good and the met 


bers showed keen interest and enthusiasm 


Connecticut Valley Stationers’ Association. 
[The fall meeting of this association was held at the 
Hotel Kimball, Springfield, Mass., on September 29. The 


executive committee met at 5:00 p. m., dinner being serve 


an hour later and the regular meeting being taken up at 


7:45. This meeting was attended by manufacturers, deal 
ers and manufacturers’ representatives in the Connecticut 
Valley district. Most of the evening was devoted to a 


report of the stationers’ convention held in Washingtor 
This report was given by Elmer W. Pape, president of the 
Connecticut Valley Stationers’ Association, while Ed. S 
Towne of the National Blank Book Company, Holyoke, 
Mass, presented an interesting talk on the convent 
from the manufacturer’s standpoint. 

The association held a meeting the latter part of October 


at Hartford, Conn., to which dealers, clerks and the pet 


sonnel of the office force of the different members were 


invited 


Monroe District Managers Meet. 
On September 20 and 21 a district managers’ confere: 
of the central division of the Monroe Calculating Ma 
chine Company, Inc., was held at the Elms Hotel, Excelsior 


Springs, Mo. 
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TYPEWRITERS (ver runrose 
at EVERY PURPOSE 
Celebrate Fifty Years of Progress 
at the Sesqui-Centennial 


































, | ‘HE Half Century from the Philadelphia Cen- 

tennial of 1876 to the Sesqui-Centennial of 
the present year constitutes a remarkable period 
in Remington Typewriter history. 

It was at the Centennial fifty years ago that the Model / 
1 Remington, the first practical typewriter, made its | 
initial public appearance. The machine was then a curi- 
osity and visitors to the exposition purchased samples 
of its work for twenty-five cents apiece. 

The period between these two great expositions has 
witnessed the conquest of the entire world by the writing 
machine and the Remington Typewriter today is a 
universal necessity of modern business and modern life. 
This great record of progress has been recognized in the designation of the 
Remington as the Official Typewriter of the Sesqui-Centennial Exposition. 

The outstanding feature of the Remington Typewriter Line in this 

‘ Sesqui-Centennial year is its universality —for it is the one typewriter line 
which includes A Machine For Every Purpose. 


Remington Typewriter Company, 374 Broadway, New York 
Branches Everywhere 


Remington Typewriter Company of Canada, Ltd 68 King Street, West, Toronto 








STANDARD NOIS 
TYPEWRITERS TYP 





PORTABLE 











Remington Typewriter representatives are more 
than mere salesmen. They are trained and efficient 
counselors, equipped to diagnose every office prob- 
lem and to recommend just the right Remington 
machines for each requirement of any line of business 


Remington-made Paragon Ribbons and Red Seal Carbon Papers always make good impressions 
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Acco Flats 


& An improved washer 
for brass paper 
fasteners 











Security 


Did you get your samples and prices-—and 
order your stock? 


Your customers will want Flats. 





Outstanding Features of 


ACCO Punches 


Unbreakable 
Speed Brute Power 
Never need to be serviced 





Two-hole Punches for Every Gauge— 
also a Wonderful Inexpensive 
Adjustable Punch 


See pages 20 to 22 of our catalog, or send for circular 


American Clip Company 
L.1I.C., New York, N. Y., U.S.A. 


CANADA EUROPE 
Canadian Clip Co., Acco Company, Ltd., 
454 King St. W., Toronto 18 Whitefriars St., London, E. C. 4 
ARGENTINA 


Fred Berg & Co., 77 San Martin, Buenos Aires 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 





P m I A N C E S November 1926 


San Diego Typewriter Dealers’ Association. 

This association is going ahead with vigor All the 
dealers are taking an interest in the work, attending the 
meetings and giving real cooperation. They are unani- 
mous for the National Association. Business meetings are 
held the second Tuesday of each month. At this time a 
dinner is served. On Tuesday of each week the members 
get together for a luncheon at which matters of common 
interest are discussed. 

At the monthly meeting held in September the members 
discussed the rates at which repairs can be done 
dealer's shop and in the office of the customer, the idea 
being to determine a figure that is fair to the customer and 
at the same time leaves a profit for the dealer Che 
members feel that if the suggestions presented are carried 
out, this end of the business in San Diego ought to show a 
reasonable profit. Following is a schedule of rates which 
is regarded as fair to everyone concerned 

Repair calls: Inner zone, $1.00 or gratis; outer zone, 


$1.50 or gratis. Cleaning, $7.50; varts extra. Overhauling, 
$12.50 minimum, includes platen and ribbon. Rebuilding, 
$15.00 and up. Platens, regular, put on in dealer’s shop, 


2.00; put on in customer's office, $2.50; each additional 


ft 


inch over regular platen length, 25 cents. 


Portables: Cleaning, $3.00. Platen, $1.50. Ribbons, 50 
cents. Ribbons for Corona No. 4, 75 cents 

Student rental rates: Four months, $10.00; three months, 
$7.50; two months, $6.00; one month, $3.00. Students must 
present letters or slips from the school. Free delivery in 
the city only. 


Cleveland Typewriter Men Organize 

Cleveland now has a permanent typewriter dealers’ « 
ganization. It was formed on Tuesday evening, October 
19, at a meeting of the trade in the Chinese room of the 
Hollenden hotel. The name of the new organization is 
the Cleveland Exchange Typewriter Dealers’ Association. 
Headquarters will be at the Hollenden hotel. The follow- 
ing officers were elected: F. McBurney, president, man- 
ager of the American Writing Machine Company; Tom 
Eckstein, vice-president, Acme Typewriter Company; Al 
Schlecht, secretary and treasurer, Typewriter and Supply 

The meeting was a very enthusiastic one and there was 


Tr 


a full attendance. The principal objects of the association 
are to end misrepresentation in the sale and advertising 
of used typewriters. Methods of arbitration were also 
discussed at length. * 

President F. McBurney has already received a number 
of letters from dealers in various parts of the country and 
organizations offering assistance and extending best wishes 
The Cleveland Better Business Bureau also wrote and of 
fered active cooperation in dealing with cases where fraud 
was concerned.—A. E. D. 


Edward L. Little Gives Sales Talk 
A short time ago seventy-two retail stationery salesmen 
of Philadelphia met at the City Club at the invitation of 
Thomas Stagg, vice-president of the Philadelphia Sta- 
tioners’ Association, where, after a good and satisfying 
dinner, they listened to a most interesting and practical 
talk on selling filing supplies, by Edward L. Little, sales 
manager of the Wabash Cabinet Company, Wabash, Indi 
ana, and chairman of the Commercial Furniture Division 
of the National Association of Stationers, Office Outfitters 
and Manufacturers. 
Mr. Little said that few file users really know how 


+ 


index and fail, therefore, to use guides enough. He said 
the ideal number of cards per guide is ten, with a practical 
average of 100. A Z5-division A to Z index with the usual 
200 cards doesn’t do its share in helping the user quickly 
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When the 
Credit Manager Rings 


]T may be the occasional, slow paying customer, 

or the frequent-buying close-to-the-credit-limit 
account. Accurate credit information on either can 
be always available for the Credit Manager. 

















For the Underwood Bookkeeping Machine com. 
sletes each transaction as it is entered in the 
ledger. Each account is automatically balanced— 
audited—each time it is active. 


So when the ‘phone rings there’s no hasty totaling 
Your business may and checking back over pen and ink figures. The 


” pes bookkeeper opens his ledger; the account — bal. 
Your bookkeeping anced — is there before him. 

—heavy or light. 

Yet the Underwood The routine of the bookkeeping department moves 


will carry your ac- along smoothly. The Credit Manager gets the in- 
counting load, with oO / 5D 


precision, within formation he needs. 
working hours— 
and at a remark- 
ablyreasonablecost. Bookkeeping Machine will speed your credit work. 


Any branch office can show how the Underwood 


UNDERWOOD TYPEWRITER CoO., Inc. 
UNDERWOOD BUILDING . NEW YORK CITY 


UNDERWOOD 


BOOKKEEPING MACHINE 
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FREE Trial Provey 











Newark 


Chicago 
San Francisco 
Montreal <— 


But 


Essex Varnish Company 
Newark 





Murphy Varnish Company, a 
22-4 ME Whorter St., 
Newark. N..J. 
March 8 1926 
Mr WR Rockhold District Mgr 


Addressograph Company Thi 
287 Washington Street 1 
Newark NJ 


Dear Mr Rockhold: 


You may be interested to know that we are filling in all our 

form letters from Addressograph plates. This seascn of the 

year we could not possibly keep up with this work in any other 

way without the addition of several people to our department a 
staff. In most instances, we use window envelopes for these 

form letters and are thus able to turn out the whole letter 100 


very rapidly. 





The fill-in from your plates is pretty nearly perfect. It av- Use | 
erages up better than the hand fill-in on processed letters, )—Increas 
I am very pleased to be able to write you this as I have been >—All Offi 
skeptical, as you know, regarding the possibility of getting 3—Shippin 
good results from a mechanical fill-in. 4 Speedir 
5—Pay and 
Yours very truly 6 —Routing 
7—All Add 

5 
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Advertising Manag 








Prints Thru A Ribbon Like You] y 


903 W. Van Buren St., Chicago, U.S. A. Offices in Principal Cit, nada: 


’ 
' 
' 
| 
: 
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eMr. Bursley Is Right- 


Maybe You Feel as Mr. Bursley Did— 


AVE you ever tried to “fill-in” letters and get perfect matches? Well, then you know why Mr. 
Bursley, Advertising Manager of the Murphy Varnish Co., was naturally “skeptical about getting 
good results” from the new-style Ribbon Print Addressograph “fill-in” method. 


But He Was Progressive—So Tried It FREE— 


THe doubtful, Mr. Bursley was impressed with the enthusiastic endorsements hundreds of prominent 
firms gave the Addressograph “‘fill-in” method. So, he kindly consented to give this new-style Ribbon 
Print Addressograph a FREE Trial. His letter of March 8th opposite tells you the result better than we can 


‘*Filled-in’’ Letters Outpull NON-filled-in Letters— 


ROPERLY “‘filled-in” letters produce far greater results than NON -filled-in letters. Coyne Electrical 
School, Chicago, convincingly proved this. ‘After many tests cov ering several years, Addressograph-ed 
“filled-in” letters outpull NON-filled-in letters 3 to 1."" Other prominent firms testify likewise. 


This Free Book Contains Actual Samples— 


THs book gives you valuable ideas about form letters— how to make them pay better—contains actual 
samples of Addressograph-ed ‘“‘filled-in” letters. FREE WITH COUPON BELOW —NO OBLI- 
GATION — JUST GOOD BUSINESS! 


Ls 








100,000 


Use It For: 


Increasing Sales 

All Office Forms 
Shipping Tags, etc. 
Speeding Collections 
Pay and Dividend Forms 
Routing Schedules 

All Addressing 
Identification Tags 





SST Sora a 





7 











vf 
4 
4 


MAIL 
WITH 
YOUR 
< LETTER- 
4 HEAD TO 


7 


7 Send FREE Booklet: “How to 
Get Better Results From Form 
4 Letters.” 


wen Oh dienes 
903 W. Van es a, C aes 


Send Latest %3-Color Catalog and 
Price List. 

A Send Express Prepaid FREE TRIAL 
; Ribbon Print Hand Addressograph for fill- 


ing - in our letters, addressing all forms, etc. 


ul ypewriter! 


l Ci ——o e se, we “ 
. nada: 60 Front St., W., Toronto, 2 4 keep. it _ rw = eee Se 
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Dltse 


HE Underwood Revolv- 

ing Duplicator has been 
installed by many firms be- 
cause it eliminates the many 
little printing bills which 
accumulate during the year. 
The Duplicator not only re- 
duces overhead, but its “low 
cost operation” encourages 
more sales letters, bulletins, 
and other forms, resulting in 
a closer personal contact with 
customers and dealers, and 
therefore, increased good will 


and Jarger sales. 


This little machine, with its 
great capacity for work, will 
turn out from forty to sixty 
clean-cut duplications per 
minute—2400 to 3600 per 
hour! In time saved and in 
actual returns, it is in reality 


“Duplicating Dollars”. 


We shall be glad to send you 

further information about the 

. Underwood Revolving Dup- 

e licator showing how it can be 
ra Sr \ used in your business. Just 
, clip the coupon below. 





' Revolving 
Duplicator 





— 
— my 
—y 





UNDERWOOD TYPEWRITER CO., Inc. 
30 Vesey Street, New York City 
Gentlemen: 
() Please send me further information about the Under- 
wood Revolving Duplicator showing how it can be used in 
my business. 


Name Ee ae Se ae 


Firm patishnedemnerdpnninaminimiidl 





0 ee Sm thee ae 








PS 





' Mr. Little recommended the “protected” or cellul 





to find the desired card. The logical thing is to suggest 
subdivision, introducing colored tabs. This brings a bet- 
ter service to the customer and increases dealer sales, 
with more repeat orders. 

id tab 
as well as a high-grade card. These goods, which give 
the ultimate of service, help when sold to the customer to 
discourage the competition of cheap lines. The speaker 
pointed out that the customer is often denied the chance 
to choose quality. Seeking an inexpensive article, he is 
shown low grade goods and the merits of the better grades 
are not explained to him. Mr. Little urged dealers to give 
space for a practical display of cards in trays, with a suf- 
ficient number of guides, important subdivisions being 
differentiated by means of colored tabs. Thus the actual 
advantages of a properly equipped file can be brought 
home to the customer. The dealer who will handle filing 
supplies properly will find them among the most profitable 
in the store. 

The real key to every filing system is what goes into it, 
viz., the filing supplies. The speaker described at some 
length the Hall grade of steel label holder guides with 
movable inserts having a steel rod-tab, with rodhole elon 
gated to permit slanting, thus securing the natural 
angle. All metals are guaranteed to be rust-proof 

Mr. Little described the Guild lines of card and vertical 
filing supplies and praised their quality. He called atten 
tion to the strength of the containers, so made as to give 
safety in shipping and to be admirable as shelf boxes 
the same time. 

A good line of filing supplies, said Mr. Little, gives the 
outside man a chance to get inside the customers’ office 
He here described several pertinent examples by way of 
service by suggestion. Let the salesman visualize the cus 
tomer’s needs. By so doing more and larger sales result 
with more profit to the dealer and economy to 
customer. 

Others who spoke briefly during the evening include: 
“Chick” Shee of the Oakville Manufacturing Company 
Louis Tavernier, Fulton Specialty Company; Frank R 
Welsh and Francis B. Irwin 


St. Louis Apela Club. 
The St. Louis Apela Club held its regular October Sales 
man Day meeting on Friday, October 15, at the Ameri 


Annex. About thirty-five visitors and members. were 
present. The business part of the meeting started promptly 
at one o'clock, when President S. E. Parks requested every 


one to rise and sing the first verse of America 
a number of the members brought a salesman along as a 
guest and each member was requested to have his sal 

rise and be introduced to the members present 

E. J. Riley of the Kalamazoo Loose Leaf Binder ( 
pany of Kalamazoo, Mich., was made a member of 
Mr. Riley was the St. Louis representative of his 
and was given the customary form of initiation which 
includes instruction as to the purposes of the organization 
and the outstanding ethical points of the Apela Club. One 
of the chief admonitions to a new member is that regu- 
larity of attendance is expected at all meetings ar 
if he cannot attend in person he should be represented by 
a proxy. 

Much useful information from the field was given out 
at this meeting and the chairman observed that the gather- 
ing was indeed encouraging to any one interested in the 
progress of the organization. The chair then introduced 
L. F. Turnbull, a former president of the St. Louis Rotary 
Club, who gave an address on “The Salesman.” We quote 
one passage: “That the salesman who can maintain and 
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4” x 16” Patented N 
Contents: 6 gross of pens boxed in dozens, 1 gross of assorted pens, , 
and one gross each of 5 popular numbers, Nos. 1, 20, 30, 34 and 49, t 

fine, medium, stub and ball-pointed. , 


MORE SPENCERIAN CO-OPERATION : 


HIS is our new No. 6 metal sales case, beau- fe 
tifully finished in blue and buff. It attracts , 
attention and persistently offers boxes of a i 
dozen pens to everyone who comes into your store. y 
This case takes up very little space and displays on ‘ 
its card the actual pens to your customers. You may ie 
have one of these cases with a six gross order. ra 
Write today to your jobber or send the coupon to us. ( 
We shall see that you are supplied immediately. i, 





Spencerian Pen Co., 349 Broadway, New York City O. A. 11-26 14 


Please send us No. 6 Metal Sales Case(s) free with order for 6 gross pens, Nos. 1, 20, 30, 34, 49 and Assorted é 














Se ara Rar are rs re Se SS a ee ae as a a ore or at 








; ? 


76 OFFICE APPLIANCES November, 1926 


The PETERS © 
Is Preferred 





By OPERATORS because of its 
Exclusive Right Hand Control, 
Light Handle Pull, Responsive 
Keyboard, Triple Visibility of 
Keyboard, Number Wheels and 
Printed Items. Insuring Accuracy 
and Speed. 




















By EXECUTIVES because of its 
Capacity, Dependability, Porta- 
bility, Adaptability and Lower 
Price when capacity and quality 
are considered. Guarantees of 
complete satisfaction. 











PREFERENCE for the PETERS 
is logical. The design of the 
PETERS is the result of an idea! 
conceived through a quarter of a 
century of adding machine experi- 
ence. Achievement of the ideal 











a * 

| You are invited to inspect our has been made possible by — 

products in our exhibits at ganization skilled in precision and 
} og eager Business Shows committed to the production of 

pa eee es ane Conenee | QUALITY ADDING MACHINES. 

~ 4 


PETERS -MORSE MANUFACTURING CORP’N 


General Sales Office and Factory: Ithaca, New York 











| 
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retain a natural poise when calling upon a prospect wil 


obtain the best results. The modern executive has little 
regard for the salesman with an unnatural poise—the s« 
called high pressure go getter, erratic type of salesman.” 
He said also that the salesman should be careful as to his 
appearance, his breath and his personal habits. Mr. Turn 
bull talked about twenty minutes and was heartily ap 
plauded at the close of his speech. 

After thanking the speaker for his address, and some 
further discussion, the meeting adjourned. 


Southern California Typewriter Men Get Down to 
Brass Tacks. 


\fter many months and many and various ways of try 
ing to regulate the problem of rentals, the Typewriter 
Dealers’ Association of Southern California is about to start 
an educational campaign on the cost of selling and renting 
typewriters 

“To start with,” says Secretary Agnew, “the association 
has waived its initiation fee for a period of 60 days in 
order to bring into the ranks every dealer large and small 
who is not already a member. Second we have decided 
to meet twice a month instead of once as before in order 
that the members may keep in closer touch and get the full 
benefits that will come from such a campaign. 

“We believe that we can solve all our troubles by this 
method, and will be glad to keep you informed as we 
progress.” 

Office Appliances looks forward with interest to the 
progress of this work 


St. Louis Apela Club. 


The regular monthly meeting was held on Frida 
October |] 
The Dallas national convention of October 21 and 22 


was discussed and President S. E. Parks of the St. Louis 
Apela Club was chosen as delegate to attend the national 
convention at Dallas 4. T. Ahrens of the Powers A 
counting Machine Corporation and R. A. Peebles of the 
Monroe Calculating Machine Company stated that they 
would be in attendance at the National convention. 

A meeting was held on October 15. L. |] Turnbull 
former president of the St. Louis Rotary Club, addressed 


this meeting 


Advertising Specialty Association. 
[his association has elected the following officers and 
directors for the ensuing year President, Charles B 


Goes, Goes Lithographing Company, Chicago, IIL; hor 


orary vice-president, E. N. Ferndon, The Blanchard Con 
pany, Aurora, Ill.; first vice-president, L. C. Glover, Nov 
elty Advertising Company, Coshocton, O.; second vice 
president, W. A. Repke, The Broderick Company, St. Paul 
Minn treasurer, |] I Carroll, {2 B. Carroll Company 
Chicag Ill.; directors: | Rae Colson, | QO. Colson Con 
pany, Paris, IIL; ¢ \. Peck, Newton Manufacturing Con 
pany, Newton, Iowa rT. R. Gerlach, Gerlach-Barklow 


Company. Joliet. Ill 


The foregoing officers were elected at the recent conve! 
tion of the associat! 

After being introduced, the new president made a 
thoughtful and well considered response to the welcom«e 


the members, whom he advised to begin planning right now 
for the next year’s convention, because September slips 
on the average person unaware. In his remarks, President 
Goes said in part 

“We want to make the coming year a good association 
year. We need the active interest and help of every mem 


ber. Here are a few ways that I think you can help 











PLATENS 
24-HOUR 


SERVICE 
TYPEWRITERS 


Rough, Fixed-up & Rebuilt 
(ALL MAKES) 


CARBON PAPER 
RIBBONS 


Special Labels on Quantity Orders 


Parts Supplies 


NORTA 


This Plastic Type Cleaner 
represents an Investment 
you should not overlook. 


RUBBER 
COVERS 


American Writing Machine Co. 


449-455 Central Ave 
Newark, N. J. 


And 20 Principal Cities 
Established 1880 
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Venus Erasers made 
in 12 sizes, from 4 
to 100 to a box. 


The first eraser of 
its kind made in 
America and still 
the best. 


VENUS ERASERS 


UE to our selection of special 
quality rubber, and also unusual 
refinements of manufacture, VENUS 
ERASERS are notably superior to 


other makes. 


Commerce, industry, schools and 
‘the arts all use this famous grey (non- 
» discoloring) eraser in great quantities. 


For your assis- 
tance we supply 
attractive Venus 
Eraser showcards 


and other useful 
sales helps. 








Look over your stock 
“NOWASTE” ERASER 7 
The leading ink eraser—contains and order today. 
more erasive rubber than others, and 
best erasive qualities, Samples and 


prices oa request. 
American Lead Pencil Co. 
220 Fifth Avenue New York 


and London, Eng. 

















“r 


Take advantage of the association services. Keep i: 
touch with the association by writing or calling in person 
and knowing just what is being accomplished. If you 
understood what we are all trying to do, I am sure you 
all would be more enthusiastic members. As Mr. Spillman 
said, ‘Anything a man doesn’t understand, he’s against 
Use the credit information department—use the salesmen’s 
service—use the sample case return department 


“Help to circulate ‘Secrets.’ The film belongs to you 
you paid for it—and to make further sales of advertising 


specialties, it must be circulated. The association offic 





is endeavoring to do this through business organizations 
Practically all our members belong to some business club 
do what you can to have ‘Secrets’ placed on your club 
program. Decide upon a tentative date and then write t 
our secretary for a definite booking 

“Be a loyal association member. Give the officers and 
directors your loyal and constructive support You have 
elected us to direct your association activities and we want 
to do it your way. If you have a suggestion regarding 
the work, planning of the 1927 convention or something 
new you would like to see developed, write to us about it 


We want suggestions, and if at least one is received 
every member of the association, members of the ne 
executive committee will be delighted 

“Our association represents an important medium 
advertising, and as an official department of the Interna 
tional Advertising Association, we must hold our rig! 
place beside the newspapers, magazines, direct n 
boards, etc It is through the activities of the Advertising 
Specialty Association that this place can be maintained an: 
future of our industry preserved. 

“As for my own part in the association’s affairs 
coming year, I am deeply appreciative of th 
has been bestowed upon me, and frankly believe tl 
service I can render to the members is to see that yc 
understand and make use of all the facilities of your ass 
ciation, both for your own individual good at 


good of the industry as a whole 


American Walnut Manufacturers’ Association. 

The American Walnut Manufacturers’ Association held a 
brief meeting late in September in connection with the 
annual meeting of the National Hardwood Lumber Asso 
ciation at Chicago. The secretary, George N. Lamb, states 
that while no definite statistics are available, the outlook is 
very encouraging. He says: 

“The interior trim trade continues to use Firsts an 
Seconds as fast as they are produced. As a matter of fa 
practically every walnut mill is oversold on Firsts and 
Seconds, if all orders were for immediate delivery 


“In the last thirty days the furniture industry has come 


into the market with a rush with the result that there has 
been a great number of small orders placed and several 
large orders for No. 1 Common Walnut. However, with 
most of the buyers out of the market or buying only 
current requirements, the outlook for additional business 
is exceptionally good. 

“The tendency in furniture this fall and winter will be 
increasingly to walnut and if the present requirements are 
continued indefinitely the prospect is for a full production 
of walnut lumber and a very strong market 


The Little Rock Apela Club. 
The Apela Club of Little Rock, Ark., has recently held 
some interesting meetings. At the meeting of September 
25 the Hon. C. P. Newton, county judge, made an address 


on the subject of “Service,” and concluded his talk by ex 
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PAPER everyone knows 
in BOOKS everyone wants 


HAMMERMILL—the Utility Busi- 
ness Paper. Famous everywhere 
for its writing, typing, printing, 
and folding qualities. 

NaTIONAL—universally known 
as well-made, good-looking, labor- 
saving Loose Leaf and Bound 
Record Books for business, school, 
and personal use. 

Now you can get Nationals 
with filler sheets and pages of 
Hammermill Bond and Hammer- 
mill Ledger Paper. 

The combination means a dou- 
ble assurance of value— National 
Business Forms, Ledger Sheets, 

Columnar Forms and Bound Col- 
umnar Books of paper famous for 
its unvarying quality—and the 
exclusive convenience of ball- 





bearing mechanism in National 
Ring Books, the sturdy mecha- 
nism of National Ledger Binders 
and the steel hinge construction 
of National Ring Binders and 
Post Binders. 

Buy your National Loose Leaf 
and Bound Books with pages and 
sheets of Hammermill. When you 
need refill sheets, get them too 
made of Hammermill, from the 
stationer who sells Nationals. 

Check the items that interest 
you on the coupon below. Mail 
it to us, and we'll send you inter- 
esting folders about them—to- 
gether with the name of a conve- 
nient stationer who can supply 
you with this unbeatablecombina- 
tion— National and Hammermill. 


NATIONAL BLANK BOOK COMPANY 


112 Riverside, Holvoke, Mass 
Chicago, 626 W. Jackson Blvd. Philadelphia, 1001 Market St. New York,é6 Duane St. Boston, 70 Franklin Se. 


National 


Loose Leaf azd Bound Books 


1926, Natl. Blank Book Co 








iat 

{NATIONAL ) 
National Blank Book Co., ba 
101 Riverside, Holyoke, Mass. 

| I am interested in the items checked below. Send me FREE literature about them 

| For Office and Factory For School and Professional Use For Stores, Garages, Etc. 


| .. Ledger Outfits Note Books Complete Accounting Systems 
| Business Forms Ring Books Installment Ledgers 
| Post Binders Filler Sheets Inventory Sheets 
| Ring Books Graphic Charts Stock Records 
Columnaar Books Engineers’ Books Sales Records 
Cash Books Real Estate Forms Parcel Post Records 
Machine Bookkeeping Salesmen's Price Books Daily Statement Records, et 


Equipment, et 


Name 


I My stationer is 


Address 


Address 
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TABLES 


With Inlaid LinoTops {stented and | All Styles:All Finishes 











“GRAND RAPIDS QUALITY” 
Every Office is a Business Home 
Make it Attractive and Comfortable with 


Distinctive Desks built of nature’s most beautiful woods and LINO TOPS 


GUNN LINO Tops 


Eliminate Glare / Relieve Eyestrain / 
Write for Catalog and Sample of Lino Top 


Gunn Sectional Bookcases 


In use all over the world 


Carefully designed for 


HOME AND OFFICE 


Catalog Mailed on Request 


THE GUNN FURNITURE COMPANY 
GRAND RAPIDS, MICHIGAN 


BRANCHES: NEW YORK LOS ANGELES SAN PRANCIE co 
11 E. 36th St. 1027 So. Broadway 109 Stevenson St 


Thirty years builders of Gunn Office Desks and Bookcases 


’ 
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amendments to the Arkansas state 
submitted to 


general election of October 5. 


plaining the various 


constitution which were the voters and the 


Among the amendments which will be of interest to 


northern business men and capitalists is one providing 
exemption from taxation for a period of seven years for 
all textile and plants which may be 
the state. It is that the 


Arkansas backed this amendment strongly 


mills brought int 


understood business men of 


Outing of “Elsie” Sales Staff at Chicago 
H. S. Gilbert, manager at Chicago for the L. C. Smith 
& Corona Inc., entertained his staff 
September 27 at the Glen Oak Country club, near Glen 
Ellyn, Ill. A. M. Simpson, domestic sales manager, jour- 
neyed to Chicago especially to be present. Thirty-four 
made the trip from Chicago, most of them in their mo- 
tor cars. In addition to the Chicago salesmen, sub-branch 
managers were present from Aurora, 

Rockford and South Bend, Ind. 
Many of the 


Typewriters sales 


Davenport, Peoria, 


men started to play golf shortly after 


arrival at nine o'clock. 
shoes. 


Others indulged in pitching horse 
The play was interrupted by a persistent shower, 
which finally drove the party indoors for the 
of the 
contest, 
The jangling 
Messrs 


remainder 


day. Messrs. Simpson and Gilbert won the golf 
Lundstrom and Foxcroft were second 
played the 


Walthers and 


and Messrs 


horseshoes sweetest tunes for 


Schermeier, Fogg, who won their 
contests. 

A splendid dinner was served by the country club, the 
members of Mr. Gilbert’s party being gathered at a long 
table. Mr. congratulated the staff on 
the splendid showing made in the summer sales contest 


covering July, August and September. E. H. 


Simpson Chicago 
Davidson, 
Milwaukee manager, came in for special attention, as Mr 
Simpson presented him with a check for $500 for having 
contest. Mr. Davidson was 
Chicago salesmen, as most of them had seen him 
the Chicago branch 
He was advanced to the post at Mil- 
and has 


won the 
by the 
work his 


heartily applauded 


way up through from a 


modest beginning. 
been a consistent 


about two 


that 


waukee years ago, 


producer in territory 


The Guest Book. 
W. O. GOTTWALS, a steel furniture manufacturer of 
Boyne City, Mich., paid a visit to this office two or three 
W eeks aki 


WILLIAM H. RICE of Brooklyn, N. Y., was a recent 


viet . 


MR. AND MRS. KYUJI KURATA of Nippon Jimuki 


Shokai, Inc., Tokyo, Japan, favored this office with a call 
on October 5 


J. D. HEADLEY of 


called on October 6 


W ash 


on his way home from the Washing 


Headley, Inc., Seattle, 


ton convention 

M. V. FOLLIN of the Grand Rapids, Mich., 
Browne-Morse Company, spent a short time with the editor 
on October 13 


office of the 


Y. S. ITO, Itoya and Company, Tokyo, Japan, favored 
us with a call on October 16. Some additional information 
concerning Mr. Ito’s trip will be found in another column 

HIRAM BLAUVELT, vice-president of the Comfort 


Coal-Lumber Company, Hackensack, N. J., visited this 
fice on October 27. Mr. Blauvelt resides at Oradell, N. J 


Readers of Office Appliances have no doubt derived ben 


( 


efit from his writings and will observe that the first article 


in the present issue is written by Mr. Blauvelt, who is a 


young man of liberal education, experience and most at 


tractive personality 
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Acco Clamps 
have the power 
to hold -:suriar" 


power is a nuisance © 





Acco Clamps give satisfaction because 
the gripping power increases with the 
load when it is needed, 


their action is smooth and noiseless, 
they are attractive to the eye anda 
pleasure to use. 


Only three sizes to 
meet all requirements 


Keep Acco Clamps on 
display—they posi- 
tively sell on sight 


See page 14 of our Cata- 
log or send for circular 


American Clip Company 
L. I. C., New York, N. Y., U. S. A. 


CANADA EUROPE 
Canadian Clip Co., Acco Com , Led., 
454 King Street, W., 19 Whiterrinrs St., 

Toronto London E. C. 4 


ARGENTINA 
Fred. Berg & Co., 77 San Martin, Buenos Aires 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 
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THE 
DIC TAPAUNE 


REG.US.PAT, OFF. 





Just lean back and talk 
into 


the NEW MODEL 10 


That’s all there is to it—talking. No strain. No adjust- 
ments to make and remember. When you hold the Feather- 
weight Mouthpiece of the New Model 10 Dictaphone in 
your hand, the Automatic Switch is released and the silent 
motor is running. 


Press the Thumb-button and talk away—as fast or as 
slow, as loud or as low, as you please. The Super-sensi- 
tive Voice Recorder won't miss a word. 


If you want to stop and think for a moment, just release 
the button under your thumb. Or perhaps you've for- 
gotten how you phrased the last sentence. All right— 
touch the Dictate and Repeat Lever. Back come your 
words, just as you spoke them 


And while you dictate by this easy, convenient method, 
your secretary (who, in the old roundabout Shorthand 
days, would have been scratching notes down on paper ) is 
free to assist you with other work. 


You can arrange with our nearest office to let you try the 
New Model 10. No expense or obligation. 


Dictaphone Territories Still Available 


Some desirable sales territories in Europe and elsewhere are 


still open for Dictaphone representatives. Rapid increases in 
Dictaphone sales at foreign trade centers indicate that modern 
business requirements are world-wide and the value of The 
Dictaphone is being recognized everywhere These fields offer 
money-making opportunities of exceptional promise 


DICTAPHONE SALES CORPORATION 


154 NASSAU STREET 
Cable Address: 


NEW YORK CITY 


Dictaphone, N. Y. Code: Bentley 


AP 
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New Orleans in Finance and Manufacturing. 

By H. Van R. Chase, General Manager, New Orleans 
Association of Commerce. 

Cities like people are judged by the company they kee; 

Some always are on edge to learn how they can 


improve 


They and fighting for new 


building up larger and 


themselves are progressive 


methods of greater communities 


They are quick to take advantage of opportunity as it 
sents itself, to keep abreast of the age. Whereas, on the 
other hand, is quite a different class that is content to stand 
idly by and wait until fortune voluntarily smiles upon them 
New Orleans is firmly intrenched in the first categor 
It is a city that is growing rapidly but steadily, consolidat 
Every part 


and 


ing its advances as quickly as it makes them. 


of its life is affected, civic, commercial, industrial 


financial. 
A glance at the docket of public and private 
$246,037 ,901 


undertak 
worth of 


New Orleans 


ings that are projected for the city 
them—will serve to convince the reader that 
is alive to what the future has in store for it. 
story of the city’s 


But all this goes into the expansi 


New Orleans is the Nation’s second port. It is the finan- 
cial center of the South also. Bank debits for the year 192 
amounted to $4,289,342,000, a gain of $333,000,000 over 1924 
Its bank resources are in excess of $330,000,000. It has the 
only bank in the South with resources above $100,000,000 

As the Nation’s second port and as a distribution point 
the by 13.000 


miles of navigable waterways, with ten major 


second to none, splendid facilities offered 


trunk line 
railroads and ninety steamship lines, give New Orleans 
rect connection with all the important markets of the wor 
New 
over 1,200 large plants. 


manufactures 900 different articles 
The New Associati 


Bureau has inaugurated a big 


Orleans now 
Orleans 


Commerce Industrial 


gram of industrial development that calls for an active car 


paign to attract great national industries to the 
increased volume 

While New Orleans is forging rapidly ahead, the are 
surrounding it are reflecting its growth. On the Gull 


Coast, the marks of progress are very evident 
the Mississippi Sour 
the 


This stret« 


of beautiful coastline on shores of 
has come to be known as “America Riviera.” ‘Thi 


great hotel projects are included in the $50,000,000 that 
being spent for improvements and development 


An important factor in the development of the « 
The Old Spanish Trail passes throug 


been 


New 


San 


good roads 


Orleans on the route from St. Augustine, Florida 


fine, smooth surfaced hig 


Diego, California. It is a 


way with good connections at its eastern and wester 


from New Orleans. The Jefferson Highway gives 
who travel by automobile a splendid international road 
New Orleans to Winnipeg, Canada 

“The future of the South is guided by two gr 
tries,” says Roger W. Babson, noted business 
and statistician. “The first is ‘the Motor Indust: 
the last ‘the going-away-winters Industry’.” 

In other words, Mr. Babson foresees the exodus 
the bitter climes of the North to the moderately tet 
tured Southern playgrounds when “Old Man” \\ 
his icy blasts upon them 

Miller Line Service in Virginia 
[The Miller-Bryant-Pierce Company, Aurora, IIl 


established a branch at 1010 Grace-American Nat 
Bank building, Richmond, Va., for the requiret 
the Old Dominion. D. A. Lusk, the fact 
representative, the state Excellent service 


through 


to care 
of users in 
will cover 


assured the branch office. 
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WANTED--DISTRICT MANAGERS 


The perfecting of the hand operated machine completes our line of equipment 
necessary to profitably establish district managers. ‘Territory will be granted on 
exclusive contract basis covering all equipment and a constantly increasing 
volume of supplies. The manager must have exceptional sales ability, ability to 
employ, train and direct the efforts of salesmen. He must be thoroughly familiar 
with modern practices and have the initiative to go ahead without supervision, 
be financially responsible and thirty to forty years a age. A\s this is an unusual 
opportunity, great care will be taken in selecting men. We must know positions 
held and business history. Write at once. 








Can be 
equipped with 
attachments 
to do anything 








you want 

to do in 

addressing 

Speedaudresser AB 
A FEW USERS OF SPEEDAUMAT 

Saturday Evening Post New York Times 
Ladies Home Journal New York Herald Tribune 
Country Gentleman Christian Science Monitor 
Pictorial Review Chicago Tribune 
McCall’s Magazine La Salle Extension University 
Good Housekeeping Coco-Cola 
International-Cosmopolitan Kalamazoo Stove Company 


Ford Motor Car Company 





— ed 
uR USINESSMAN 
© quiche ar alas % r ote 

Rad - i i ae 
» Jager 


ee 
Be 








SET QPEERAUMAT gi | 
— _ Speedaumar 
pf a 
Full size Addressing Machinery 
Only $6.00 per thousand in minimum ee Lee 


PHONE BRUNSWICK 7540 


quantities CHICAGO 
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CESCO VISIBLE RECORDS 


will increase sales 


ECAUSE you can offer Portable, Compact record keeping 
units that require less space than the usual bulky steel 
equipment, operate easier, with more convenience, and cost 
but 1/5 as much. Write for interesting descriptive literature. 


AGENCIES AVAILABLE 


Progressive dealers with specialty salesmen or other selling organizations who are alive to the 
possibilities of Visible Records in Book Form are invited to correspond with us regarding 
agency arrangements. 





Visit the CESCO BOOTH at the NATIONAL BUSINESS SHOW, 
Madison Square Garden, New York City, th: week of October 18th 


THE C. E. SHEPPARD CO. 


272 VAN ALST AVE. LONG ISLAND CITY, N.Y. 
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“Security” Window Trimming Contest. 

The Steel Equipment Corporation of Avenel, N. J., 
offered cash prizes for the four best window displays fea 
turing Security steel products during the month of October 
First prize consisted of $100; second, $50; third and fourth, 
$25 each. The displays featured Security steel products 


exclusively and remained on for a period of two weeks or 


OFFICE APPLIANCES 


more 
The Steel Equipment Corporation defrayed the cost of 
photographs. The windows were judged on the basis of 
. 


their practical sales valued by three competent judges, two 


of whom are artists, while the third is engaged in sales 
promotion work. 
The prizes will be awarded about November 3 


Former Typewriter Man Sales Manager for Oldest 
Drug Concern. 

W. L. Stickney has just been appointed general sales 
manager of McKesson & Robbins, Inc., of New York 
who claim to be the oldest manufacturing chemists in the 
world 

Mr. Stickney was for thirteen years in the typewrite 
business, starting as a salesman with the Smith-Premier 
Typewriter Company in Indianapolis and after the cor 
solidation of the Smith-Premrer and Remington companies 
had charge of the Remington-Wahl business for the state 
of Indiana. 

He was then appointed manager of the Milwaukee office 
for the Remington, promoted to manager of the Detroit 
office and then to manager of the Chicago office. He 
enjoyed the distinction of being the youngest manager ever 


appointed to Chicago. He resigned that position and 


entered the drug field as general sales manager of the 
American Druggists Syndicate in New York. 


Mr. Stickney is well known in the office appliance field 
as he has never lost contact with his friends, his duties hav- 


ing taken him continually to all parts of the United States 


Typewriter Rentals Build Business. 


Renting typewriters to young men and women who art 


going to business college has proved a profitable business 
builder for the Atlanta office of the American Writing 
Machine company, at 57-A North Forsyth street, according 


to W. D. Fricks, local manager of the company, who rex 
ommends this as a good way of getting new business 

The company secures from the various business colleges 
in the city lists of students entering the institutions from 
time to tim: Representatives are sent to call on the newly 
enrolled students, and typewriters are rented to them at 
greatly reduced rates, not much more than covering the 
cost of the service given.. However, the company figures 
that it has identified itself in the mind of each student 
renting a machine, and that later, when this student is out 
think of the American Writing Ma 


chine cot pany in having repairs made or getting a new 


1 11 


at work, he or she 


machine. 

The company has also built up a large out-of-town busi 
ness by sending “bargain lists” to carefully selected out-of 
town mailing lists It is no unusual thing for an out-of 
town customer to save the cost of a trip to Atlanta by tak 
ing advantage of these bargains, according to Mr. Fricks 
and they have been the cause of steadily increasing type 
writer sales to an out-of-town clientele. 

Since moving to its present location two months ago, 
the company has enjoyed a steady increase in business, 
and Mr. Fricks is looking for better business this fall than 
the company has had since opening the Atlanta branch six 


ag }. a me 


A City and County 
Building — an ex- 
ceptional example 
of architectural 
beauty—is now 
completed. A com- 
plete equipment of 
Johnson Chairs of 
the finest types in 
American Walnut 
were selected. 
Johnson Quality 
and Service are 
creating new stand- 
ards of values 
everywhere. 


JOHNSON CHAIR CO. 


CHICAGO 


FACTORY AND SHOW ROOMS 


4401 WEST NORTH AVENUE 
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A New Development 


SUPER QUALITY 
AT 
ATTRACTIVE 
PRICES 


o—= Not 
Rein- 


force- 





Patent Applied for 











Heretofore the cloth gusset con- 
struction has been almost prohibi- 


tive in cost. Our new De Luxe 
line is priced low enough to pro- 
duce a good volume of cash sales 
and attracts new customers. 


GET READY FOR JANUARY 


“ 


Be the first in your locality to 
show this De Luxe line. 


Quality Park Envelope Co. 


Midway 416 So. Dearborn St., 
St. Paul, Minn. Chicago, IIl. 
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“Mun-Kee” Silent Stamp Pad. 
The accompanying mechanical drawing shows the de 
tails of the construction of the “Mun-Kee” silent stamp 


pad in which dealers in all portion’ of the country have 
evinced interest. The features of this pad are a complete 
departure from the old tin box pad. The rubber base, guar 


anteed for twenty years, protects the desk from scratches; 















Cover 


Flexible Fl Inge 
Reversible 
Replaceable 
.. Inking Surface 


Pa. 














——\ Reservoir 


rs te 
Soft Rubber 
Base 


“MUN-KEE” SILENT STAMP PAD 
the air pockets prevent slipping, and the one-piece blocked 
metal cover offers permanent insurance from cut fingers 


The unique ink reservoirs keep the stamping surface evenly 


inked, which insures clean, clear impressions Che “Mun 
Kee” Products Corporation of Newark, N. J., are ¢ g 
their distributors every cooperation possible Their new 


literature—furnished to dealers imprinted—is attractive 


concise and tells a complete story of their article 
The “Mun-Kee” pad is 
banks and large offices. 


proving popular, especiall 


Toledo Edison Shows System of Billing. 


The Toledo Edison Company recently displayed its 
windows an elaborate demonstration of the operatior 
Remington bookkeeping machines used in connect 
their system of billing customers 

The accounting department of a public service rpora 
tion goes before the public twelve times a year with ill 


It is the theory of the Toledo Edison Company that these 
bills should be representative of the good service 


nishes to the public in other respects. It is axiomatic that 


if the bill is incorrect or not clear, even though the goods 
are perfect, the customer is dissatisfied 
Therefore, in a campaign of acquainting custome! 


the inner workings of the company, the Toled 


Company has taken this means of telling the publi ut 

the efforts it has made to insure accuracy and neat 

replacing the old handwriting method. This installat 

bookkeeping machines was made for the purpose of rer 

dering a neater bill, easier to read, and to elin t 

possibility of manual errors that were prevalent é 

old method 

Peerless Carbon and Ribbon Man Makes Successful \ 


Trip. 
W. H. Rice of the Peerless Carbon & Ribbon M 
turing Company, New York, N. Y., has completed 
occupying about a month which has taken him we 
worked 


New York to Chicago. From there he 
St. Paul, south to important cities along and west 
Mississippi to Texas, through the south and 


through Ohio and Pennsylvania 
Mr. Rice 
stamp pad. 


reports attractive business 





November, 1926 OFFICE APPLIANCES 87 


The Equipment that Never Wears Out 








™“HE New “SECURITY” Steel Line 
) of Century Desks and Tables is in 
” keeping with the Advance of Modern 
Business. 
Over 1500 “SECURITY” Steel Desks and 
Tables are in daily use in this artistic new 
home of the Brooklyn-Edison Company, 
Brooklyn, New York. 


The Brooklyn-Edison Company is one of 
the many Public Utilities Corporations that 
have standardized on “SECURITY” Steel 
Office Furniture through the “SECURITY” 


Dealer Sales Organization. 
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The Newest ™=IP= Product 
Visible Records In Loose Leaf Binders! 
VI-DEX is a loose-leaf Visible Index which is different. It is 


applicable to every business, offering a convenient and practical ) 
method of cutting expense and saving time. Ask oe ealer to 1 


demonstrate VI-DEX—the visible index with a thousand uses. 


IRVING-PITT loose-leaf products are sold by leading 
stationers throughout the United States. Insist on the I-P 
trade-mark—the recognized Emblem of Supreme Quality. 


— IRVING -PiIrT MANUFACTURING CO. 


New York KANSAS CITY Chicago 


dnt ee 
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Merckle Takes Smead Line in New York. 

J. W. R. Merckle, for many years head of the Thaddeus 
Davids Ink Company, Inc., New York City, and who is 
now a manufacturers’ representative with offices at 90 West 
Broadway, has recently taken over the Bandless envelope 
line of the Smead Manufacturing Company, Hastings, 
Minn. 

Mr. Merckle will cover the metropolitan district and will 
call on the trade, representing the Smead Manufacturing 
Company and other lines he handles. 

Mr. Merckle is widely known to the trade and the Smead 
line is one of the foremost envelope lines in the country. 
Mr. Merckle’s success with this line is assured as he is cer- 
tain to put behind it his characteristic energy, ability and 


thoroughness. 


High Promotion Comes to Dixon Man 
Harry W. Armstrong has been elected assistant treasurer 
of the Joseph Dixon Crucible Company, succeeding the 
late James W. Robottom. Mr. Armstrong started very 


humbly twenty-three years ago, working up from office 
boy, stenographer, and becoming credit manager. The 
latter post brought special fitness for the new position. 
Mr. Armstrong served with the military forces in the war. 

Fellow workers in the Dixon organization learned at an 
early date to prize Harry Armstrong’s unfailing good 
nature and even disposition. He was ever thorough in 
everything he undertook. In his various steps along the 
way to high position he was modest, and always keen for 
self improvement. Many friends in the organization wish 
him joy in carrying his new responsibilities. 





Daco Company Enlarges Quarters. 

[The Daco Guide Company, 154 Pearl street, Boston, 
Mass., have considerably enlarged their premises, having 
added new floor space which permits the installation of a 
ruling department and a department for special form work. 
There is also a new stock room and considerable added 
equipment which has enabled them not only to broaden 
their line but to accord better service to clients than ever 
before. 

David Cooper, head of the Daco Guide Company, has 
been engaged in this field for many years and the activities 
of this organization are growing in importance 


A New Lamp Catalogue. 

The Aladdin Manufacturing Company of Muncie, Ind., 
manufacturers of desk lights, table lamps, floor lamps, 
bridge lamps, etc., have just issued an attractive catalogue 
containing many new items of interest to the trade. The 
company will gladly supply this catalog to dealers on re 
quest. 

Those who have seen it say that it is well worth having 
not only on account of the fact that it illustrates with 
beauty and clearness the older lines, but also because it 
gives equal attention to several new and interesting fea- 
tures. 


Fifteen Dalton Machines Go to Spanish Govern- 
ment, 

Jose Leblanc, the representative of the Dalton Adding 
Machine Company at Madrid, Spain, recently concluded a 
sale of fifteen machines to the mail and telegraph depart 
ment of the Spanish government. This is said to be the 
culmination of an intensive effort on Mr. Leblanc’s part 
to establish Dalton machines in government offices. He 


expects that other sales will follow. 
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COLOR EROD CTS 


TYPEWRITER RIBBONS 
TYPEWRITER ~ PEN & PENCIL 


CARBON PAPERS 
REFLEX 


WRITING INKS+ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 

































































THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
products that surpass the A. & 
W. Line 
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A Style 741, 
four-drawer 


vertical letter a 
file—one of 22 : er ee 
styles of up- . ae ; 
right units— cae 
and standard of pay ‘ 
the world. ee, : . 
>. ' 
4 oH 




























mes " peason why ART METAL Agents 


, increase profits. Every office is an ac 





prospect for some item of ART METAL ste Roo 
office equipment. This speeds up sales prose 
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Art Metal Steel 
Shelving ready 
Fifty styles of desks—tor every 
to erect for any type of office work, roll-top, flat- 





storage need. top and desks for special purposes. 
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Art Metal 
Widesections 
and Halfsec- 
tions—a com- 
plete inter- 
membering 
series of 70 
different steel 
filing devices 
offering great 
flexibility of 
arrangement. 




















needs—all can be supplied immediately — 
in ART METAL. 


ART METAL catalogs prove the complete- 
ness of the ART METAL line and behind 
them are forty years of p to the posi- 
tion of “The World’s Largest I 

of Steel Office Equipment.” 


Art METAL (cna Peaaenicin Co. 


Steel Office Equipment, Safes and Files 
JAMESTOWN, N, Y. 
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vidual Filing 
for use as c 







Art Metal Safes 
with Mono-Dry 
Insulation; Un- 
derwriters’ Lab- 
oratories labels, 
Class Aor 
Class B. 
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Where cant these 
LYMETCO CABINETS be used? 


HERE are 2,310,818 busi- 

ness enterprises in the 
United States. Every one of them 
has need for one or more Lymetco 
products. 


The very small business or pro- 
fessional office may have use for a 
Won-dor, or a Combination Tu- 
dor, and a Desk-hi. Larger estab- 
lishments may require batteries 
of Tu-dors, with Won-dors for 
individual offices. To others 
Counter-hi units will appeal, or 
Li-flat for clean safe-keeping of 
drawings, maps, blue-prints and 
other articles that must be kept 


flat. The rugged, linoleum-topped 
table is useful everywhere. 
Visualize this huge market and 


Combination Tu-dor combines wardrobe 
space and shelf space in one unit. Use- 
ful everywhere and a big seller. 





the millions of people who have 
a real need for Lymetco for con- 
venient, orderly storage of clothes, 
stationery, office forms, record 
books and a host of other items. 
These needs can best be met 
with Lymetco because of the rug- 
ged Lymetco construction, the 
graceful Lymetco design and the 
durable Lymetco Lacquer finishes 
in Oak,Walnut, Mahogany, Ivory 
Gray, White or standard Lymetco 
Green. 

Write today for complete infor- 
mation on the Lymetco Line and 
the story of Lymetco sales co- 
operation. It will interest you. 


THE LYMETCO LINE 


Steel Cabinets and Steel Tables 


LYON METALLIC MANUFACTURING 


YMEIce 


COM PANY, 


AURORA, ILLINOIS 
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Two New Sheaffer Salesmen. 

H. J. Richardson and A. H. Kroencke are the latest addi- 
tions to the sales force of the W. A. Sheaffer Pen Com- 
pany of Ft. Madison, Iowa. Mr. Richardson has been 
appointed Sheaffer representative in Cleveland, Ohio, and 
Mr. Kroencke in the Chicago South Side district. 


Mr. Richardson comes to the Sheaffer organization after 


five years as Detroit representative for The Wahl Com- 














H. J. RICHARDSON A. H. KROENCKE 
pal He also was salesman for the Parker Pen Com- 
pany for some time, being located in Missouri. 


Mr. Kroencke, whose home is in Hinsdale, Ill, is a 
former member of the traveling sales staff of Marshall 
Field & Company. He also served as manager of the 
Chicago branch of A. S. Rosenthal & Co., Inc., of New 
York 


Richards Paper Co. Closes Out Stationery 


Department. 
\fter a service to the South for a period of nearly 80 
vears, the S. P. Richards Paper Company has just an 
nounced that it will close out its stationery department on 


1 nters 
pri eT 


November 1 and devote its entire attention to 
The S. P. Richards Company was organized at Mac: 
Ga., in 1848, as the J. J. & S. P. Richards Company, and 
vas tor many years exclusively « stationery store and book 

In 1861 the firm moved to Atlanta where it has 
remained ever since, as S. P. Richards & Son, and later 
as the J. P. Richards Paper Company In 1892 S. P 
Richards retired from active management of the business 

ng its affairs over to his three sons, Russell, George 
nd Walter Richards, at which time the firm entered th 
paper and wholesale stationery field. 


Tet ears ago Russell and Walter Richards bought out 


George Richards and now are sole owners of the J. P 
Richards Con pal Since entering the paper field the 
importance of the stationery department has grown less 


and less, and the company has now decided to drop the 
Stationery business in order to specialize more on the sale 
of print papers, feeling that the salesman who is compelled 
livide his time between paper and stationery cannot do 


proper justice to either department 


So, while the passing of the stationery department of the 
J. P. Richards Company will be regretted by many to 
whom the terms “stationery” and “J. P. Richards” had 


grown to be synonymous, it is probably a wise move on 


Che J P. Richards ( ompany was one oO! the oldest sta 
tionery firms in Atlanta and, counting its period of life in 
Macon, easily the oldest company of its kind in the 


South.—J. H. R 


93 








isible 
alue 


TO YOUR CUSTOMERS 


Visible 
Profits 


TO YOU 
WHEN YOU SELL THE 


MERICAN VISIBLE 


NUMBERING MACHINES 











VISIBLE 
NUMBERS 


Model 41's. 
oo OD ke New list price 
Impression of Figures sovensend G28 


Attractive Trade Discounts 


WRITE FOR A SUPPLY OF OUR NEW NOVEL 
LEAFLETS THEY BRING ORDERS 


American Numbering Machine Co. 


SHEPHERD AND ATLANTIC AVENUES 
BROOKLYN, NEW YORK 
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om et =p New _ Dealer Display Case for Card Record Equip- 
ment. 

The Ross-Gould Company, 309 North Tenth street, St 

Louis, Mo., is distributing the new, complete dealer display 

case illustrated in the accompanying cut. This case has 





























HANDIFAX RING BINDER 
EQUIPMENT. 


just been made ready for dealers. It shows both steel file 
and regular binder equipment, enabling a clerk easily t 
show Handifax samples to customers. Handifax, by the 





way, is handy, simple and compact. All sizes of cards fron 
2x4 up to 5x8 are shown in this sample equipment 


A Typewriter 
Ribbon That Sells Easily 





The Bucki Supreme .Typewrit- 
er Ribbon takes the guesswork 
out of ribbon selling. Imported 
fabrics of finest grade combined HM = Handifax 
with highest quality inks by un- | EB visible card Reco 


surpassed manufacturing proc- 





esses make posible this durable 


product. DEALER DISPLAY CASE FOR HANDIFAX VISIBLI 
CARD RECORDS 


The ribbon line is ably sup- Ross-Gould Company says that it is in position to make 
ported by carbon papers of simi- immediate shipment on Handifax goods, hence dea 
li Bot! ; need not carry large stocks 
ar quality. oth enjoy repeat The company invites dealers to send for the sampk 
sales because of the satisfactory If for any reason whatever a dealer finds that he does 
a . ‘ : _ ae : on ft tne £ reddit 
service given. want it, the outfit may be returned for full cred 


An European Cruise Contest. 
‘ The Rand Kardex Bureau of Tonawanda, N 
you build a successful and profit- nounced in the September 1 issue of the Kardexe: 


The co-operation given helps 


able ribbon and carbon depart- lished by the Rand Kardex Service { orporatio! 
abet inauguration of a_ sales contest from September 
z 1926, to January 29, 1927, the prizes to consist of Europe 


trips. Asa result of this contest, seventy salesmen, tv 
eight district managers and two division managers wil 


THE to Europe. Provision is made for each of the prize wit 
it he ; : 


to take his wife along with him he is fortunate e ig 


BUCKEYE have a wile ‘ 


Division and district managers a 


RIBBON & CARBON CO. eligible for this trip, while juniors compete for prize t 


Fact end Bustutive Offices of a value never before approached. All arrangements 


CLEVELAND OHIO é ; ' righ 
Established 1896 be found in the Kardexer of September 1 and 8 


This is one of the most interesting sales contests eve 


1 
senior saiesme! 


been made for this trip. Full details of this contest 


staged by any company and the results will be watch: 




















| with interest 
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No. 916 Emeraline 
No. 917 Black 
MBODYING the famous Seng- 
busch Self-Closing Inkstand in 
combination with an artistic 
die-cut bronze hinged top and 
a unique pen socket, permitting 
the use of any style of pen. 














A market has always existed for hand- 
some, quality desk sets, but heretofore 
the dealer has been handicapped in sup- 
plying this demand. The sets he had to 
offer had no merit other than being 
highly ornamental. Therefore, the Seng- 
busch Superline Desk Set fills a long-felt 
want— it is a combination of Quality and 
Merit ; Beauty and Utility ; highly orna- 
mental, yet providing satisfying service 
without special and frequent attention. 


~Sengbusch 





APPLIANCES 


























Twenty-two assorted styles and 
combinations! 


Selected quality Emeraline or 
Black Glass Bases. 


Nos. 930, 931, 940, and 941 were espe- 
cially designed for home use and are a 
striking ornament on any library desk. 
Other styles are conspicuously attrac- 
tive in any well-equipped office and add 
materially to the effect, and harmonize 
with any desk finish. 


Place your stock order at once—dis- 
play the sets prominently both in your 
show cases and windows and enjoy the 
profits of a rapid turnover. 


Self- Closing 1115Sengbusch Bldg., 


Inkstand Co. 


MILWAUKEE, 
WISCONSIN. 
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No. 941 Black 


No. 930 Emeraline No. 906 Emeraline 


No. 93] Black No. 907 Black 
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STATIONERS! 
OFFICE EQUIPMENT MEN! 


Get Profitable Typewriter Orders 


FOR UNDERWOODS oer 
The SHIPMAN-WARD Plan 


Our plan of handling installment typewriter 
business is making a tremendous hit every- 
M where with stationers, office appliance men, M 
OFe€ newspapers and typewriter dealers. ore 


Business ini Business 


VERY live dealer wants to make more money, and 


Without here’s your opportunity — dealers everywhere are Without 
taking advantage of it. You do not even have to carry 


More stock—all you do is take advantage of the immense de- More 
. mand we have created through national advertising for n 
Capital Shipman-Ward Rebuilts. Under our plan you don’t Capital 
need a typewriter department, nor previous typewriter 
experience. The public knows them—the public de- 
mands them. 








Sit down now and 
write for full details 
of this famous deal- 
ers’ plan. 


Start making extra 
money at once. 


SHIPMAN-WARD MFG. CO. 


east “Typewriter Emporium” hier 
1778 Shipman Building 
Montrose and Ravenswood Aves. Chicago 
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Metal Office Furniture Co. in New Factory 
Building. 

The Metal Office Furniture Company of Grand Rapids, 
Michigan, has recently occupied a new factory building 
which will be devoted exclusively to the manufacture of 
their line of Steelcase desks and tables. The factory is 
of brick and reinforced concrete construction, three stories 
high, sprinklered throughout, and is one of the most mod 
ern plants in the country devoted to the manufacture of 
steel furniture. 


The building is 300 feet long, 105 feet wide, giving a total 











ae 











NEW FACTORY OF THE METAL OFFICE FURNITURE 
COMPANY, GRAND RAPIDS, MICH. 


area of over 300,000 square feet of floor space The fac 
tory is served by a railroad siding on either side and a 
separate heating plant and power plant is just behind 
the main building 

\ complete equipment of new machinery, spray booths 
and ovens has been installed. The plant and its equipment 
have been designed for the manufacture of steel desks 
and tables only and will give the Metal Office Furniture 
Company adequate facilities to take care of the growing 
demand for steel office furniture. The company has re 


cently issued a new catalogue describing some of the new 


sizes and styles of desks which have been added to their 
line as a result of the additional manufacturing facilities 
ifforded by this plant 


An Unusual House Organ. 

Office Appliances wishes to extend congratulations to 
the editor of Globe-Wernicke Doings over an unusually 
excellent issue, that for October, 1926, which on its front 
cover contains a beautiful picture of Pennsylvania avenue, 
Washington, D. C., and within a report of the stationers’ 
convention at Washington with photographic illustrations 
made on the spot 

The Globe-Wernicke man with the camera cooperated 
with Office Appliances’ representative in many ways. He 
was none other than J. Ed. Staffan, editor of Doings 
Office Appliances congratulates Mr. Staffan upon the re 
markably effective and excellent issue. Seldom have we 
seen a house organ which contains so much of value to 
the trade in every issue as Globe-Wernicke Doings and this 
sal 


is particularly true of the convention number 


Kirschbaum Newest Member of “Acco” Sales Force. 

Charles B. Kirschbaum, who traveled for a number of 
years for the Fulton Specialties Company of Newark, N. J., 
has become a member of the selling staff of the Ameri- 
can Clip Company, Long Island City, N. Y. Mr. Kirsch- 
baum is the newest member of the force among five high 
class, experienced men who have recently been added to 
the organization to help respond to the increasing number 


of inquiries for “‘A« products. 
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ERE is a special line 

for a special purpose. It 

will make a refreshing change 

for your salesmen—will revive 

old customers, and start new 
ones. 


To take the Goes Holi- 


day Line to a new customer is 
like carrying glad news to a 
new friend—a good stepping 
stone to a long and happy rela- 
tionship. 


The book pictured here 
is a work of art and makes a 
splendid opener. It’s 17 5/8 
x 11 1/2 inches, and done in 
seven colors and black. It 
shows the complete line in full 
size and exact colors. 


Let us send you a copy. 
No chargemwe know you'll 
send us orders if you just show 


this book. 








GOES LITHOGRAPHING CO. 
49 East 61st Street, Chicago 
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Practical! Sheaffer's, the original 
fountain pen desk set, is a practi- 
cal writing, tool. Sheafter’s Radite 
Lifetime is the leader of unbreak- 
able fountain pens. And, because 
it is made with infinite care of 
fine materials, it can be uncondi- 
tionally }uaranteed for a lifetime. 


The reat demand for this prod- 
uct is bringing, substantial profits 
to retailers everywhere. It is 
not necessary to depend on an- 
noying repair jobs for fair 
profits. Sheafter’s policies pro- 
tect and aid the dealer always. 


SHEAFFER'S 


PENS*> PENCILS: SKR 
W. A. SHEAFFER PEN ane pa MAISON, IOWA 


LONDON OFFICE, 199 R 
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This desk set maintains a leadership 
as enduring as itself 


First! There was no such thing as a fountain pen desk 
set until Sheaffer’s brought this Lifetime® equipment 
to the world’s markets. An original and beautiful 
writing, tool, the pen stands secure in its scientifically 
designed receptacle, ready for instant use. No tilting 





aps or adjustin?, is necessary. It’s always held in writin}, 
“Mines position, with the nib in writing, trim. And like all 
AS Lifetime fountain pens, it is unreservedly ,uaranteed. 
y) Boe This is the orizinal desk set that is making, history and 
Ns Oey . ‘ . 
BAe) millions in profits for dealers in all parts of the world. 
RR ' ay , ‘ ‘ . 
vir Write our factory today for information about this 
a y d 
VAN practical desk set and its profit-makin}, opportunities. 
a 


Prices $10 to $30, complete with “Lifetime’’ pens 






Regular “ Lifetime" pen, $8.75. Others lower 


HEAFFER’S 4 


PENS:PENCILS:SKR Cea 
W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA ‘ 3 
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his 5OYear Calendar 
makes an ideal Xmas Gift 


Here's an absolutely new departure in 
desk calendars—an automatic calendar 
good for 50 years—a handsome acces- 
sory equally adapted to home or office 
use. An ideal Christmas gift for the 
business man or the housewife. 


GREEN DUCK 
UTOMATI 


CALENDER 


A 50-YEAR This remarkable calendar can be set for 
CALENDAR any month from January, 1901 to Decem- 

ber 14950, without referring to a printed 
calendar. An accurate date finding machine for the 
past, present, and future. 


GUARANTEED it does what no other calendar can 
ACCURATE do—indicates the day of the week on 

which any month starts When set 
fer the desired year and month, the small space at the 
top immediately registers the day of the week upon 
which that month starts Then just shift the date roll 
to left or right until the first day comes under the day 
of the week indicated above Ten seconds is all you 
need to set it 


ALLOWS FOR Leap Years are always taken into con- 

LEAP YEAR sideration There can be no mistake 
You can always know that your Green 

Duck Automatic Calendar is absolutely correct 

Made of heavy gauge brushed brass with lacquer fin 

ish Size is 5% "x6"x%" with substantial easel, hanger, 

and cushion rubber feet 


GET ONE ON The Green Duck Automatic Calendar 
APPROVAL is made to retail at $3.06 We will 

wiadly send you one on approval, if you 
will just fill out and mail the attached coupen. You 
may return it for credit if you do not care to keep it 
Order now Get read for Xmas business 


THE GREEN DUCK COMPANY 


1725-49 W. North Ave. 
CHICAGO 


The Green Duck Co., 
Chicago. 
Date 


Gentiemen: Please mail one Green Duck Automatic 
You may bill me $3.00 less the reg- 
ular dealers’ liberal discount, and I understand I may 
return the calendar within ten days and the charge will 


Calendar on approva! 


be cancelled 
Name .. 
Address . 
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Inventor Attends Sesquicentennial. 

Dr. Henry Emerson Wetherill of Audubon, Montgomery 
county, Pennsylvania, an inventor and research worker, 
manufacturer of surgical instruments, office devices, etc., re 
cently attended the sesquicentennial exposition at Phila 
delphia. Dr. Wetherill is the inventor of the Typen, a small 
typewriter which writes large capitals. He relates that he 
met Mr. Tangora, the champion typist, who said that 
Typen was pretty good. 

Dr. Wetherill is also the inventor of Kalqlex, a small 





DR. HENRY EMERSON 
WETHERILL, SHOWING 
THE KALQLEX 


pocket calculating machine, which he showed to many 
people at the exposition 
He was present at the exposition on Japanese day It 


happens that Typen was the smallest typewriter present, 
the largest being the Chinese typewriter which, it is said 
just about filled a room 


Well Known Export Man as a Poet. 
Stellan S. Windrow, affectionately known as “Ti 
cause he is only a little over 6 feet 2 inches tall, is one of 
the best known and most popular men in the foreign field. 
As an executive of the Remington Typewriter Company 
and later of The Wahl Company, Stellan has traveled many 
times all over Europe and throughout the West Indies 


South America and North Africa With an excellent 
record for success as an export field man, Stellan, with his 
little “uke” and his remarkable repertoire of original songs 
and stories, finds himself a welcome guest everywhere. He 


has recently gathered into a little book a number of thes« 
songs and original poems wW ritten at such places as Havana 
Athens, Rio de | Paris, New York, 
Seville, La Paz, Nice, London, Lisbon and Santiag 


[he book, entitled “Idle Thoughts of an Active Fellow,” 


Janeiro, Valparaiso, 


contains a deal of sentiment, songs and stories verse, 
dialect verses, etc 

The book is published by the Sheffield Press, 3406 Shef 
field avenue, Chicago. 

Moulton Starts on Long Trip. 

W. J. Moulton of the Parrott Speed Fastener ( 
tion, New York City, N. Y., left the latter part of Septem- 
ber on a two months’ trip through the state of New York 
and the Middle West and South. He will return about 
Thanksgiving, having included Kansas City, Chicago, New 
Orleans and intermediate points in his itinerary 


orpora- 
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Acme specializes in 


We realize that you do not 
sell a complete line of record 
equipment. 


But your customers often 
ask you to recommend a 
certain type of visible equip- 
ment that you consider to 
be the best. 


So we'd like to tell you why 
Acme is both the most satis- 
factory for them to use and 
the most profitable for you 
to recommend. 


And we'd like you to know 


Visible Record Equipment 
-makes nothing else 


why Acme’s twelve points of 
superiority have made it the 
favored visible equipment in 
thousands of concerns all 
over the world. 


Acme isthe only exclusive 
specialist in visible-record 
equipment. We make and 
sell nothing else. 


Send in the coupon and we'll 
gladly send a man to talk 
with you about it. His ideas 
will interest you. 


ACME CARD SYSTEM COMPANY 


116 South Michigan Avenue, Chicago 





Gentlemen: 


send 
“Tr rofit: abl 
Sudine 38 "ee yntrol.’ 


[) Please write me concerning 
“—/ your system for handling 


NAME 


FIRM NAME 





[] *e may send your | 





ACME CARD SYSTEM COMPANY, ©.4. 11-26 
116 South Michigan Avenue, Chicago 


nearest representa- 
tive to see me 


. records. 





i 
| 


— — — = ; 
— — —— — _—at — ee 
—- —_—————— ~— - _ 


| 
AAR |} || 


192¢ 
i} 
t} 
| 


} 
e) Na.| 166% 





fil 
| 
ii} 
} 
U 
+ 









































pa a ———— 
bp ——-— -—— as - 
 ——— — ’ = eT = 
= ~ a _ ——————$—$ —_—— — — — ae — - 
er _ Cn ce = LS _ 
bp — _ — .—-—- — — --—— -- —_—— > 
A el — + ——_—— -—— a — 
LE o~ oe — cneanaepedt = 





















































Tm 
} 
| 


APPLIANCES 
bid 
dinlatit 








. 

al 
i 
irtche 











| 
Putt 
Osa it 
Wi 
i 






















































































































































































(LTT ST SSS 
———— 
= = a 
=) 
bend ———— 
ee 
oF 
————————————— — 
~~ a ' } ~~ ————— 
=—_—— 
— = —— 
‘Ss —_ 





















































102 





November, 1926 OFFICE APPLIANCES 















































i) ||) 
| It THE COMPLETE LINE OF OFFICE EQUIPMENT 
|| A Complete Line— 
| Backed to the Limit 


Hil MONG dealers who have a keen 
i instinct for profits the Allsteel 
| 

















Ht} franchise is an established favor- 
HA) ite. There’s every reason why it 
WAH should be. 

WUE A complete line—and all winners! 
HN) And GF backs it to the limit with 
WH a big campaign of national adver- 
NW tising —with effective direct mail 
HT pieces—with complete window 
WA trim layouts—with, in fact, the finest 
HW selling campaign ever developed in 
the office appliance field. 




























































































There’s a great opportunity for 
you, in Allsteel. If the Allsteel 
line is not being sold in your city, 
write at once for our exceedingly 
interesting dealer proposition. 











THE GENERAL FIREPROOFING Co. 


Youngstown, Ohio 


Export Department: 438 Broadway, New York City 
Cable Address: ‘‘Genfire—New York” + Canadian Plant: Toronto, Ontario 



























































Office of the National Life and Accident Insurance 
ii Company, Nashville, Tenn., equipped with GF Allsteel. 
| Sold by Marshall & Bruce Company, Nashville, Tenn. 

































































104 


OFFICE 


APPLIANCES November 

















OW was business yesterday ? Gain- 

ing? Slipping? Standing still? 

How did sales compare with a year, a 

month, a week ago? How high were in- 
ventories? 

“Impossible to tell,” you say, “ with- 
out a complete statement of the salient 
figures of my business.’’ And you are 
right! But you can have a complete state- 
ment of your business every day, placed 
on your desk with the morning mail. 
A statement that tells what you owe, 
and what is owed you. That tells at a 
glance where every dollar is every day, 
and what it is doing. With the right 
equipment you can get each day the 
vital statistics of your business—and 
without a single addition to your pay- 
roll! 


t 


ness at 5 0’clock 


last night? 


An ever-increasing number of busi- 
ness executives are keeping daily con- 
trol of their businesses by means of this 
equipment. They have daily figure-facts 
on which to base their d: lily decisions. 

How this method, this equipment, 
can help you is an interesting story 
which we'd like to tell you. Our repre- 
sentatives are familiar with the account- 
ing problems of many lines of business. 
One of these men will be glad indeed to 
call and tell you how this accounting 
equipment can be used to meet your 
requirements. 

Have your secretary write us and we 
will send a representative at any time 
that is convenient to you. Elliott-Fisher 
Company, 342 Madison Avenue, New 
York City. 


9 A. M. today 


did you know the exact 
condition of your bust- 


ELLIOTT-FISHER COMPANY 


1) Please have a representative familiar with my line 


342 Madison Avenue, New York City 
Gentlemen: 
€-) Please send me a copy of your booklet, “* Why?” 


ness phone for an appointment with me. 


Name. 


Elliott - Fisher er 


AUTOMATIC ELECTRIC 


City 


State 


of busi- 





Just Write—ELLIOTT-FISHER DOES THE REST — Just Right 








co 
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A Van Dyke Revolving Display Stand. 
Eberhard 
splay consists of a beautiful revolving 
634 Van Dyke, surmounted with a 
bronze bust of Van Dyke 


This new 


[he most recent contribution of the house of 


Faber to the art of d 


stand known as the No 


revolving stand contains one dozen each of all 


asigeg 
Viti 
' 7 ti 
Phy 


til] 


HE 
TH 


N DYKE 


VAN DYKE 





NO 634 VAN DYKE RE- 
VOLVING COUNTER DISPLAY 


seventeen degrees of the No. 600 Van Dyke drawing pencil 
boca salman 


lis stand is said to be a capital silent salesman, for every 


finger tips. 


ng 1s rig at ones 


Van Dorn Establishes Warehouse in Atlanta. 
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In order to insure prompt deliveries of rush orders t 
customers in the Southeast, The Van Dorn Iron Works 
Comp Cleveland, Ohio, has just established a ware 
house in Atlanta, according to L. Dudley Struve, Souther 
re é e of the mpany. Orders will continue to be 
made to Cleveland, as in the past, but deliveries will be 

d the Atlanta warehouse, thus cutting several 

& elivet time n goods ordered 

iddition to locating a warehouse, the Van Dorn con 

nade arrangements with the Newell-Thomas 

Office Equipment Company for the exclusive showing and 

le ducts (Atlanta. A model display of Van 

Di urnitur ll be continuously shown at the 

Newell-Thomas store at 8 Cone street, from which cus 

mers can make selections, and deliveries will be made 

om the il warehouse of the company Five car-loads 

f Van Dorn furniture have already been placed in the new 

ware And it is expected that this amount of equip 
ment wil kept in stock all of the time 


y | 


ncreasing busine 
the new 
Struve, and Atlanta 
its superior transp« 
a suitable retail sto 


—J. H. R. 


company 


, ne 


ss from Southeastern territory made the 


warehouse necessary, according to Mr 


+ 


was selected as the location because of 


wrtation facilities and ability to supply 


re as an outlet for the products of the 








No. 108 


PORCELAIN 
for cleanliness 


Our new line of ARMCO Ingot 
[ron Cuspidors is winning favor 
and sales wherever introduced. 
Porcelain enamel permits abso- 
lute sterilization without crack- 
Non-rusting 
iron affords long service. 


ing or loosening. 


Write us for ash receiver show- 
ing the porcelain enamel and 
the new catalog and price list of 


Quality Cuspidors. 


‘ait 

Che! @o 

MAT THEWS-MEG.CO 
DETROIT ~~ 


1500 Beard Avenue, Detroit, Mich. 


SALES REPRESENTATIVES 


THE ASSOCIATED STATIONERS’ SUPPLY CO.. Chicago, Il. 
BRUSH BROS. 258 Broadway, New York, N. Y. 
ERNEST WALLACE 444 Market St., San Francisco, Calif. 
PHIL. F. WEBSTER P. O. Box 873, San Antonio, Texas 
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A Smooth Surface 
for Any Desk 


The ROSCO Glass Desk Pad provides a smooth, firm 
writing surface for any desk. The base of pad is made 
of finest Binder’s Board. The frame is built up so it 
is level with the surface of the glass, thus making an 
even and uniform surtace over all. The whole is a 
combination of beauty and efficiency. 





An Aid to the Stenographer 
THE ROSCO INADRAWR 


The INADRAWR provides a useful aid to the 
stenographer by keeping stationery in a systematic 
arrangement. The INADRAWR is practically inde- 
structible, being made of cold rolled steel, and trays 
are easily removed for cleaning. 


Your suggestion of these and other ROSCO Office 
Cevices will result in quick selling and your customers’ 
further inquiries for ideas will be evidence of their 
appreciation. 


If you are not fully familiar with these specialties let 
us send complete details with prices. 


RAVENSWOOD 
OFFICE SPECIALTIES CO. 


Originators of the Glass'Desk Pad 
1800 Newport Ave. CHICAGO, ILL. 


























George B. Coder to Represent Defiance Sales Cor- 
poration. 

Beginning October 1, George B. Coder is to represent 

in the South the Defiance Sales Corporation of New York 

wholesale stationers and manufacturers of the well known 


line of Gem and Perfection calendars and Defiance ink & 
wells. He will cover the following states: Arkansas, Louis pity 
iana, Mississippi, Alabama, Tennessee, Kentucky, Florida a 
Georgia, North Carolina, South Carolina, Virginia and oie: 


West Virginia. 

Mr. Coder was born in Louisville, Ky., and for several 
years was connected with the printing industry in that city. 
He served several terms on the board of aldermen. Late: 
he became associated with Office Equipment Company of 
Louisville, and at the outbreak of the war was appointed 
purchasing agent of one of the nitrate plants. For the past 
seven years Mr. Coder has been connected with the Baylis x 
Office Equipment Company and the Ivan Allen-Marshall 


Company, both of Atlanta, Ga., and leaves them with a 





: Ae + 


successful sales record. 


In the near future he will call, with the Defiance lines 
on his numerous friends throughout the South. 


Sheridan Again Heads New York Dalton Office. 

Captain Tom Sheridan, an experienced Dalton man, and 
formerly head of the New York Dalton office, has agai 
been appointed to that position. 

For the last few months he has been specializing on 
multiple machine deals with big companies. It is said that 
he made September and October two of the best month 
in the history of his office. 


Swanberg Produces Oversize Pencil 
The Swanberg Manufacturing Company, 5247 Ravens 
wood avenue, Chicago, Ill., has in production an oversiz« 
pencil, known as No. 25. The barrel is made of mahogany 


SWANBERG NO. 25 PENCIL. 


colored composition, highly polished. The mechanism is 
of the improved Swanberg construction, including eraser 
lock and magazine for extra leads. All metal parts are 


nve ents 


nickel plated. This pencil retails for twenty 


An Interesting Mailing Folder. 


“Against All Tradition” is the title of a rather sual 


mailing folder recently gotten out by The General Fire 
proofing Company. The purpose of this folder is to draw 
a comparison between steel shelving and ordinar 

shelving on the different points of construction and appl 


cation. This is one of a series of mailing pieces sup} 
\llsteel agents during the course of the year. 

The folder shows first the building up of steel shelving 
by means of screws or bolts, demonstrating hi ever 
step is prepared ahead so that the workman is 
fronted with any difficulties whatever. The prepar 
wood shelving is then shown; how the carpente 
and fit the shelves, set up the framework, etc., det 


ing that the labor involved in setting up ste: 


negligible while that involved in setting up wood shelving 
is an important part of the cost. Furthermore, wood shel 
ing must be painted, while steel shelving can be cleane: 
with a simple application of gasoline. The fire-resisting 


features of steel shelving are also brought out. 





















Catalog, mailed on req 
de-cribes Weis Si ctional Bookc« 
vy. and suggesta many 
na‘ions for home, office, school « 
hurch usage. 





° ° ° 

A Gift Worth Giving! 
Imagine her delight on Christmas morning when she finds a 
beautiful Weis Sectional Bookcase waiting to receive the 
home books How she will admire the design and finish, the 
dust proof construction, the noiseless, non binding —non- 

{7 slamming doors! And how she will appreciate your thought- 

( ) an fulness in having given something useful! A Weis Sectional 
Bookease is just the kind of gift to give, because it con- 
tributes to the beauty of the homse Ask your furniture 


or office equipment dealer to show you ne various styles, 
woods and finishes 4 combination may be had to fit almost 
any given wall space, to harmonize with any interior, and 
to accommodate any number of books 






The Weis Manufacturing Company, Monroe, Michigan 
Chicaeo:— Horders New York A. H. Denny. In 


Nine Loop Stores 386 Broadwa 










Our December 11th adver- 
tisement in The Saturday 
Evening Post suggests the 
appropriateness of Weis 
Sectional Bookcases for 
Christmas giving. 








The Demand is Greatest at Christmas 


Every Christmas brings an increased demand 
for Weis Sectional Bookcases. Sales invari- 
ably run into a large volume at that time, 
and dealers’ profits are substantial. This 
Christmas will prove no exception. The 
tendency to give useful gifts, the growing 
popularity of Sectional Bookcases, and a most 
effective selling plan combine to insure a 
profitable Christmas season for Weis dealers. 


Our November and December advertisement in 
The Saturday Evening Post will feature Weis 
Sectional Bookcase equipment. The Post, with 
its great nation-wide circulation, will carry the 
Weis message to every community and benefit 
every Weis dealer. 
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For the dealer’s own use we have provided news- 
paper advertising material, folders imprinted with 
the dealer’s name and address, display cards, and 
a Demonstration Outfit for floor use. This Demon- 
stration Outfit is described in detail on the second 
page following. It places Christmas Sectional 
Bookcase profits within the reach of every dealer, 
regardless of how limited his storage and floor 
space may be. 


Study the features of Weis Sectional Bookcases as 
outlined on the opposite page. Then read about 
the special offer on the Demonstrator. The com- 
pleteness of the Weis Line, the beauty and quality 
of workmanship and materials, the profit margin, 
the co-operation extended to every dealer, small 
or large, are an assurance that your experience 
with Weis Sectional Bookcase equipment will be 
a pleasent one. 
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Sales-making Featuresot W eis Equipment 


The increasing popularity of Weis Sectional Book- 
cases is not surprising when you consider the many 
constructional advantages—the many convincing 
talking points—they offer. With the Weis Dem- 
onstration Outfit on your floor (see details on 
following page) you can demonstrate these many 
superior features to your customers, obtain many 
profitable orders, and, if your storage facilities 
do not permit carrying a complete stock, fill such 
orders out of factory stocks—promptly. 


Easily Assembled: Sections are shipped in 
a sturdy carton, completely assembled and ready 
to place in the stack. No screws, no bolts, no 
tools required. Cartons plainly marked to facili- 
tate handling in your stock room. 


Patented Door Equalizers: Sections have 
noiseless, non-binding doors that recede into sep- 


arate compartments above the book spaces, there- 
by obviating any chance of damaging the books. 
The door movement is controlled by Weis Equal- 
izers (patented) so that they travel straight forward 
and back—smoothly and quietly, without sticking. 


Doors are Slam-FProof: Doors are correct- 
ly fitted and air-cushioned—without the use of 
felt. Raise one as high as it will go and let it 
drop; the glass will not break, the door will not 
slam. 


Doors Easily Removed: Doors are quickly 
and easily removed—without tools and without 
taking down the stack, an advantage on cleaning 
days. And every section is as dust-proof as skilled 
workmen and advanced constructional methods can 
make it. 


The Weis Manufacturing Company, 162 Union Street, Monroe, Michigan 
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\e ell y fain ap es DOKCASES 


The 


DY suave) styhuctale) Outfit 


Are you the least bit skeptical about 
the profits to be made selling Weis 
Sectional Bookcases? Does limited floor 
space keep you from getting a portion 
of the business in your community? 
If so, here is the plan you have been 
looking for—the Weis Demonstration 
Plan. 


With the Weis Demonstrator on your 
sales floor you can prove with a small 
investment, that bookcase profits are 
attractive—that there is real money to 
be made with the Weis Line. And 
you can do this even though you are 
pressed for storage and display room. 
The Demonstrator occupies but three 
square feet of floor space. 


The Outfit 


The Demonstration Outfit 
includes the bookcase 
shown, consisting of a reg- 
ular top, three standard 
book sections, and French 
leg base with drawer; 
samples of Weis standard 
finishes; book dummies; 
folders printed in colors 
describing Weis Sectional 
Bookcases and bearing your 
imprint; attractive window 
and counter cards, and cuts 
and copy for newspaper 
advertisements. 


The Demonstration Outfit may be had 
in Light or Dark Quartered Oak, Ma- 


W eis Manutacturineg 





aga 





hogany Finish or Walnut Finish at 
$42.50 list; or a choice of eight other 
finishes at $47.00 list. Real Mahogany 
lists at $55.00. These prices are f.o.b. 
Monroe, and are subject to regular 
dealers discount. 


Sell from Demonstrator 


The Demonstration Outfit is all you 
need to promote a profitable bookcase 
business. You can demonstrate the 
many outstanding superiorities of Weis 
equipment, obtain orders for any com- 
bination or finish desired, and forward 
such orders to us for shipment out of 
factory stocks. Our complete stocks, 
central location, and unusual 
shipping facilities insure 
prompt delivery to all parts 
of the continent. 


Write Today 


Order your Demonstration 
Outfit today, stating what 
finish you desire on the 
case. Start selling Weis 
Sectional Bookcases this 
sensible, convenient way. 
Be prepared for the 
Christmas demand for Weis 


equipment. There’s ample time—if you 
don’t delay. 
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Look at that!” 


The catalog that killed a customer 


BOY we know recently sent 6 
cents for a catalog of model 
trains. 

We chanced to be at his home 
when it arrived. It was an impres- 
sive catalog, printed in full color— 
pictures of engines, and cars, and 
bridges, and stations, and signals— 
the sort of catalog to make a boy’s 
heart jump with eager desire. 

The boy took it out of the enve- 
lope—and his face lengthened. He 
turned to us and remarked: “Aw, 
shucks! Look at that!” 

The pages, of good coated paper, 
were wrinkled and cracked; the 
wire stitching had started. Gone 
was the smart beauty that had been 
such joy to printer, manufacturer 
and advertising man. 

Gone, too, was the boy’s enthusi- 
asm. In those wrinkled, dejected 
pages all his desire to 
own those trains van- [aa] 
ished. The envelope 


& 
that brought that cat- 
alog killed a probable 
On the Improved Columbian ( lasp 


Enrel pe, the flap, where the clasp 
passes through, ia strongly rein- 
f Wr ed Ww ith tough “T pe stock ny 
This prevents it fr being torn 


fer strain. 


COLUMBIAN 


customer—a young, eagerly inter- 
ested customer. 

Who was to blame? Most likely 
the advertiser. And yet the printer 
who sold those envelopes will be a 
loser too. Are your customers pay- 
ing the high cost of cheap envelopes? 
If they are, it is costing you money 
too—in repeat orders for printing 
you don’t get. 

When your customer wants cata- 
log envelopes, you can serve him 
well, and do yourself a good turn, 


t 
| 
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by showing him the Improved Co- 
lumbian Clasp Envelope. Made in 
31 convenient sizes. Made of tough 
paper that doesn’t tear easily and 
that stands up under punishment. 


The clasp doesn’t pull out and 
doesn’t tear the flap. The prongs 
are of malleable steel. They can be 
opened and closed repeatedly with- 
out breaking. 

If you cannot get Improved 
Columbian Clasps from your reg- 
ular wholesaler, write the United 
States Envelope Company, at 
Springfield, Massachusetts, and you 
will be put in touch with a nearby 
distributor. 


United States Envelope Company 
The World’s Largest Manufacturers of Envelopes 
Springfield, Mass. 

With eleven divisions covering the country 


Location Division 
Worcester, Mass. Logan, Swift& Brigham EnvelopeCo. 
Rockville, Conn White, Corbin & Co. 
Hartford, Conn Plimpton Manufacturing Co. 

Morgan Envelope Co. 

National Envelope Co. 

P. P. Kellogg & Co. 
Whitcomb Envelope Co. 

W. H. Hill Envelope Co. 
Central States Envelope Co. 
Pacific Coast Envelope Co. 
Monarch Envelope Co. 


Springfield, Mass 
Waukegan, Ill 
Springfield, Mass 
Worcester, Mass. 
Worcester, Mass 
Indianapolis, Ind 
San Francisco, Cal 
Philadelphia, Pa. 
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113-115 Purchase St. 











Another 
F. E. B. 
Innovation 

















Hig Die-stamped 
reenforcement 

Which giv 

triple stfength 






Perfected! 


The F. E. B. 
rriptree Tab Folder 


Gives triple thickness—triple strength—where the 
wear comes on a file folder—on the tab. And it gives 
this triple strength without increase in weight or 
thickness of the folder itself. 


Because it permits the use of a medium weight folder 
stock FRIPLTOAP folders actually save ten per- 
cent of filing space usually occupied by thick folders. 


TRIPLTOP also costs much less than the usual 


heavy tab folder. 


F.E. B. FRIPLTOP tab folders are the outcome of 
months of effort. Their final perfection has solved 
one of the greatest problems in modern filing—that of 
producing a light-weight, low-cost, space-saving file 
folder with a tab substantial enough to stand up under 
the hardest service. Write for prices and sample. 


Incorporated 


Card Index and Filing Equipment 


Filing Equipment Bureau 


BOSTON, MASS. 
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Eaton-Crane-Pike to Build in Chicago. 

The Eaton, Crane & Pike Company is preparing to erect 
a warehouse in Chicago for occupancy May 1, 1927. Sev- 
eral locations are under consideration, and when a decision 
has been reached the architects will undertake the design- 
The building will provide ample 
space for the Chicago warehousing requirements of the 


ing of the new structure. 


company, and space will be available also for manufac- 


turers in allied stationery lines who may require warehouse 
building 
with reference to the Chicago loop district; 


facilities in Chicago The new will be located 
conveniently 
no further than the warehouse now occupied at 363-71 West 
The rental of space is in the hands of H. S$ 


The Eaton, Crane & 


Erie street 
Adams, district manager at Chicago. 
Pike Company will establish a salesroom in the loop to 
with local customers and visiting sta 


facilitate contact 


tioners. 
Growth of Sheaffer Pen and Pencil Business. 
The splendid advancement of the W. A. Sheaffer Pen 
1926 .sales is indicated by statistics developed 


by the sales department 


Company in 
In the last week of September, 
1926, the company did thirty-one per cent more domestic 
1913 


In its day the latter figure was considered a splendid busi 


business than it did during the fifty-two weeks of 


ness. The increasing sales are diversified—not confined 
to any individual item of merchandise. They include 
“Skrip,” “Lifetime” pens, regular Sheaffer pens, pencils, 
leads, desk sets, etc. During one week in August sales of 


“Skrip” 
beginning July, 1 

This 
in all lines, effective advertising and co-ordination in every 


totaled more than those during the twelve months 
Q?? 

progress is the result of cumulative improvement 
unit of the organization. The company strives continually 
to improve its products, gain increased good will and to 
that than 
This is the altruistic aim of every individual con 


furnish merchandise give greater service ever 
before. 
nected with the company 


Statesman Tours with Modern Office. 


The Rt. Hon. S. M 
sailed from Melbourne some weeks ago to attend the im- 


Bruce, prime minister for Australia 


perial conference in London. He organized his trip so 
that the time spent on shipboard could be used to the 
greatest advantage. Accordingly the Melbourne office of 


the Dictaphone Sales Organization installed a complete 


of Dictaphones in his cabin suite. On arrival 
Dictaphone 
residence by the 
the Dictaphone Another 
office was provided for the trip from London to New York. 
There the 


premier’s 


equipment 


at London the machines were transferred to 


official London office of 


Sales 


the minister’s 


Corporation. shipboard 


Dictaphone men set up the machines in the 


hotel, and transferred them again to the ship 


for Australia when the minister started home. This is a 


striking demonstration of the resources of the Dictaphone 


worldwide 


organization for service. 
Macey Introduces Insured Safes. 
Muskegon, Mich., 


in October on its new 


The Macey Company started an adver 


tising and display campaign feature, 


a $1,000 fire insurance policy for three years free to pur 
“Executive” safe. 


yrred 


will extend until April, 


chasers of the This policy covers th 


business records while st in the safe. 


This 


exception ot 


campaign 1927, with the 


December, 1926. A prize window contest, 
given to four dealers whose dis 


best. 


with cash awards, will be 


plays are judged to be the 


ut unsolicited advice—a wise man doesn’t need it, 
take Faultless Bulletin (The Stationers 


Don’t pass ¢« 
and a fool won't 
Loose Leaf ¢ 


‘ompany) 
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PEERLESS 
rmewnreR AE YO 








Over 4000 Dealers 
will testify 


that PEERLESS Service is Superior 


WHY? 


— because PEERLESS 


We make: Rubber Typewriter Keys 
Typewriter are the only dealer-sold 
Ribbons keys for which consumer 
c demand has been created 
arbon Paper 


by years of consumer ad- 
vertising and office-to- 
office missionary work. 


— because PEERLESS 
Keys are guaranteed not 
to harden, thus protect- 


Rubber Twirler 
Rings, for all 
machines, in- 
cluding Port- 
ableand Wood- 
stock variable 
line spacer 


knob. ing dealers against losses 
Rubber Twirler in stock. 
Rings for Bur- —because PEERLESS has 


roughs Add- 


ion Mneliines always lead in getting out 


dealer helps and advertis- 
ing matter carrying the 
dealer’s own imprint. 


PEERLESS—the first to develop dealer 
business in rubber keys—now sells fully 
80% of the dealer accounts in New York 
City—including the leaders. And more 
than 4000 dealers all over the world will 
testify to the quality of PEERLESS service. 


Cushion Type- 
writer feet. 


Send in attached coupon 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St.Louis London Berlin 
Northwest Distributor: The Biggs Company, 71 Madison 
Street, Seattle, Wash. 

San Francisco Distributor: D. R. Pinney, 521 Market St- 
Wellington, N. Z., P.O. Box 1454 Sydney, Australia, P.O. Boz 3003 


een ae ae ee es ee ee ee ee eee ean meet 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City: ! 


Please send us without any obligation on our part, details 
of your special profit-making offer, together with sample 
of Peerless Key and erasure shields with our imprint (tele- 
phone number if desired). 


NAME——_ iow 


pS SS Sees 
Telephone No.— 
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The 

Air Mail 
Follows a 
Straight Line 


Round-about routes and 
methods have no place in 
the modern scheme of 
things. Directness — the 
Straight Line —is, as al- 
ways, the shortest distance 
between aim and accom- 
plishment. 
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ALLEN 


CALCULATOR 


the first in America to apply the 
principle of straight line procedure 


to machine calculation. 


—first, through Straight Line Vision —all register 
dials in a straight line with keyboard and with each 
other. Thus the eyes can easily, accurately and more 


quickly identify and compare results. 


— also, by Straight Line Operation— one operation 
following another in proper sequence with economy 


of effort and reduced chances of error. 


—and, with Straight Line Results—all factors in 
problems of multiplication and division visible in ma- 
chine at end of calculations and in straight line rela- 


tionship to each other. 


A new application of an accepted principle has 
made possible these and twelve other exclusive 


improvements. 


Write for booklet, “Straight Line 
Results,” which tells the full story. 


Allen Corporation 


Racpu C. Aten, President 


309 S. 15th St., Philadelphia, Pa 
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Read this letter from Ed 
Sell. He found Natural 
System for his Correspon- 
dence File a big help! 





Here’s Help for 
Ailing Mailing Lists 

Natural System for Card Indexes 
brings efficiency from confusion — 














quickly. It speeds up filing and 
finding, and reduces errors. Busi- 
ness men welcome it. You can get 


this business if you go alter it. 







Natural 
SYSTEM ~~ 


or Card Indexes / 


(The Wabash Cabinet Co. 


Wabash~Indiana. 
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Seventy-five Years of Business Life. 

In commemoration of the completion of seventy-five 
years of publication September 20, 1926, The New York 
Times printed a list of business concerns in the United 
States which have been in existence a similar period or 
longer. From this list have been selected the names of 
business houses in the office equipment and stationery 
fields 

New York City—American Bank Note Company; The 
American Crayon Company; American Manufacturing Con 
cern, Inc.; H. K. Brewer & Company, Consolidated Stamp 
Manufacturing Company, Thaddeus Davids Ink Company, 


Incorporated, Eberhard Faber, Jos. Gllott & Sons. Globe 


Stationery & Printing Company, Howe Scale Company of 
New York, Kiggins & Tooker, Mabie, Todd & Company, 
Scovill Manufacturing Company, The J. G. Shaw Blank 
Book Company, Styles & Cash, Tower Manufacturing 
Company 

Other Cities, by States—Bidgood Stationery Company, 
Mobile, Ala.; American Pin Company, Waterbury, Conn.; 
S. D. Childs & Company, and A. C. McClurg & Company, 
Chicago, Ill.; John P. Morton & Company, Louisville, Ky.; 
Crane & Company and Byron Weston Paper Company 
Dalton, Mass.; P. Derby & Company, Inc., and Heywood 
Wakefield, Gardner, Mass.; National Blank Book Com 
pany, Holyoke, Mass.; The Richmond & Backus Com 
pany, Detroit, Mich.; Cutler Desk Company, Buffalo, N. Y 
Joseph Dixon Crucible Company, Jersey City, N. J.; The 
Hall’s Safe Company, Cincinnati, Ohio; The Herring-Hall 
Marvin Safe Company and The Mosler Safe Company, 
Hamilton, Ohio; Wm. F. Murphy’s Sons, Philadelphia, 
Penna.; H. Niedecken & Company, Milwaukee, Wis. 

Readers who note any omissions from this list are in 


1 us additional names, with the dates of found 


vited to sen 
ing of the respective business houses 


Burroughs Report for First Half Year, 1926. 

The Burroughs Adding Machine Company reports in 
its semi-annual statement for the period ending June 30, 
1926, net profits of $2,803,246, after depreciation, Federal 
taxes and all other charges 

[his is a fraction of a cent less than $4.00 a share for 
the six months (being equivalent to an annual rate of 
$8.00 a share) on the 600,000 shares of non-par value 
stock, after providing for preferred dividends. These earn 
ings compare favorably with net profits of $6.90 a share 
for the year 1925 and $5.87 for the year 1924. 

“This increase in earnings,” said President Standish 
3ackus, “is largely the result of increased sales, which for 
the six months covered by the report show a decided 
increase over the corresponding months of last year. The 
third quarter also is ahead of 1925, and we are looking 
for continued good business during the last quarter, es 
pecially in view of the popular reception accorded the new 
low-priced Burroughs portable.” 

Cash on hand at the close of business June 30 totaled 
$3,559,068. and Government securities $16,586,208. To 
gether these items represent an increase of $1,413,614 over 
the figures for December 31, 1925. Inventories of June 30 
stood at $9,450,588. a slight increase over the inventory 


balance at the close of last vear. 


Total rrent assets June 30, 1926, were $34,162,283 
against $3,015,567 total current liabilities, a ratio exceeding 
11 to 

During the six months the company purchased for retire 


ment $1,041,900 of its preferred stock, leaving $11,660,200 
outstanding June 30. All of the preferred stock was called 
tor rede mption Ssepten ber 30, 1926, leay ing the non par 


value st k the only issue outstanding 








COMFORT 


or the first time 


Comfort in a folding chair is now a 
proven fact. For the first time a really 
comfortable folding chair is available. 
Unlike the old stiff, back-breaking fold- 
ing chair, the BEACON provides real 
ease because it incorporates refreshing 
features—a generous proportioned and 
properly tilted back and a seat of ample 
dimensions. The rigid, all-steel frame 
prevents wobbling and tipping. 

An exclusive, cold-rolled tubular steel 
secures strength without excessive 
weight. Cross supports and moving parts 
are electrically welded and riveted. No 
bolts and screws are used anywhere. But 
with the consequent prodigious strength 
BEACON Chairs weigh less than 10 
pounds. A five-year guarantee against 
breakage or bending accompanies each 
chair. 

Distribution is strictly through the trade 
and full protection is given in every case. 
If you are open to a line of steel foldine 
chairs on a substantial arrangement, let 
us tell you more about the BEACON. 


BEACON 
STEEL FURNITURE CO. 


1841-1845 Carroll Ave. 
CHICAGO, ILLINOIS 
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P 


S and Do 
W 
N 
‘Life is full of U S 


—keeping appearances up and expenses down’”’ 


The Demountable 





Because the Demountable has many splen- 
did qualities and many wonderful selling 
points, it is particularly attractive as a selling 
proposition. It will establish a profitable 
typewriter business for you. 


Its Completeness is a most important and 
progressive step towards better typewriter ser- 
vice at less cost. 


The Demountable is different in many im- 
portant functions, each carrying the conviction 
of higher development. 


This is a typewriter which the Typist can 
keep clean, because she can get to the parts 
that require cleaning. 


Its record of long life in use will interest any 
one desirous of obtaining years of service from 
equipment obtained at a moderate initial ex- 
penditure. 


Write for its Advantageous Price. 
Inquiries solicited from 
everywhere. 


Demountable Typewriter 
Co., Inc. 


Manufacturers -- Founded 1911 


Fond du Lac, Wisconsin, U.S. A. 


Europeen Inquiries address: 


Piero Castelli della Vinca 
Via Privata Carducci, 22D, Milano, Italy 


For Great Britain and Ireland address: 


Parker Drake, Ltd. 
36-37, Upper Thames St., London, E. C. 4 











“The Biggest Little Thing.” 
By Helena Lorenz Williams. 

An undeniably successful venture in public service is the 
Christmas seal campaign which is held annually through- 
out the country and which is again being organized. Like 
all big business enterprises, its growth is due to the com- 
monly prescribed rules for success, namely, vision, hard 
work, thrift, and giving the public what it wants 

Within twenty years this undertaking, which is the chief 
support of the national, state and local tuberculosis asso- 
ciations of the United States, has developed from a $3,000 
business to one whose gross receipts in 1925 were approxi- 





MERRY CHRISTMAS 





YOUR 1926 CHRISTMAS SEAL. 


mately $4,900,000. From a tiny hospital for tuberculous 
patients in Delaware, which was financed by the first $3,000 
in 1907, it has become the means for creating a network of 
sanatoria, hospitals, open air schools, clinics, and other pub- 
lic health activities that protect the American people against 
what was once known as the great white plague 

According to the National Tuberculosis Association, the 
parent of this gigantic movement, the Christmas seal sale 
finances approximately 1,500 state and local organizations 
besides the National association. The united efforts of 
these have resulted in the establishment of 700 sanatoria 
and hospitals, with nearly 70,000 beds for tuberculous pa 
tients; more than 1,000 open air schools; nearly 12,000 pub- 
lic health nurses; and over 600 clinics. In addition, chil- 
dren’s camps and preventoria, nutrition classes and nu- 
merous special campaigns such as baby weeks, anti-spit- 
ting and open window campaigns, are made possible by 
these little penny stickers. 

All but five per cent of seal sale money is spent in the 
communities where it is raised. The five per cent goes to 
the national body, which acts as a clearing house for in 
formation, supplies, leadership, research and expert service 
for its affiliated organizations, and for the other allied in 
stitutions and agencies. 

Altogether the record of the tuberculosis Christmas seal 
inspires the confidence and continued patronage of its mil- 
lions of supporters. 


Four-Year Anniversary of Florida Business. 


The Southern Office Equipment Company, 115 East 
Main street, Lakeland, Fla., celebrated the fourth anni- 
versary of its establishment September 26. This was orig- 
inally a partnership consisting of C. A. Kern and E. T. 
Lockard. Business has grown so that nine salesmen are 
now engaged in serving the business community. A whole 
sale business is conducted in addition to the retail activ- 
ities, covering the Southern part of Florida. Standard 
staples in commercial furniture and stationery are carried, 
and direct selling arrangements are in effect with repre 
sentative manufacturers, including The Globe-Wernicke 
Company, Stationers Loose Leaf Company, Boorum & 
Pease Company, W. A. Sheaffer Pen Company, Joseph 
Dixon Crucible Company, Doten-Dunton Desk Company, 
L. C. Smith & Corona Typewriters Inc., and the Sundstrand 
Adding Machine Company. 
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[= time 
is coming 
fast! 
let the “Y and E” line 


make some easy 
profits for you 


“Y and E” Transfer Supplies are easy to sell 
because they are backed by “‘Y and E”’ reputa- 
tion and “Y and E”’ advertising. 


The early worm catches the fish, and it’s none 
too early to commence talking transfer time to 
your customers. 


Every business is your prospect. Files will soon 
have to be emptied to get ready for 1927. 


This is your opportunity. Sell ““Y and E”’ trans- 
fer cases for the old records—sell new supplies, 
systems and equipment for the new year. 


““Y and E” offers wood, steel and juteboard cases 
for letters, legal and bill size records. Also stor- 
age cases for checks, documents and card records. 
“Y and E” guides, folders and systems cover 
every need of transfer time. Ask us for a supply 
of transfer season sales helps. 


‘YAWMAN~0FRBE MFG.@. 


1155 Jay Street Rochester, N. Y. 
Export Dept., 368 Broadway, New York City 
Cable Address: ‘“‘YAWMANERBE’’, New York 
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He’s worth a lot to your customers 


a OR LOSS... intime 
and money—actually center ‘round 
Jimmy, their office boy. 


Speeding up,systematizing routine, 
with a Roberts ‘49’, the Jimmy in 
every Office can number such neces- 
sary forms as orders, time slips, pay 
cards, requisitions, records—and 
countless others. 


Time and money saved for his em- 
ployers ... big profits for you, 
with these low-priced, fast-selling 
Roberts ‘49's. 


“‘Number All Forms—Save Time 
and Money!” Let this idea sell 
MORE numbering machines for 
you! 


—O 
whole lot 
more 
than they 
think! 


Send for the Roberts Ready Refer- 
ence Chart. It tells in detail of the 
many uses for the fast-selling ‘49’. 
And it describes the individual, 
profit-producing features of the 
other machines in the “Roberts Big 
Six Assortment,’ which long ex- 
perience has proven the most prac- 
tical for all numbering require- 
ments. It makes numbering 
machine selling easy for anyone in 
your employ. 


Sell more numbering machines! 
We will show you how! 


THE ROBERTS NUMBERING MACHINE CO 
694-710 Jamaica Avenue, Brooklyn, N. Y 





Western Distributors: The Superior Type ‘ 
3940 Ravenswood Avenue. Chicag 
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Barnard Opens Manufacturing Branch at Dallas. 

The George D. Barnard Stationery Company, Laclede 
and Vandeventer avenues, St. Louis, Mo., is now operating 
a manufacturing branch at Dallas, Texas: This is known 
as the George D. Barnard Stationery Company, Dallas 
Division. The plant is equipped to handle printing, litho 
graphing, embossing, blank book manufacture, loose leaf 
devices and carries a complete line of office furniture, sta 
tionery and accessories. The company began doing busi 
ness in Texas in 1872, and was a pioneer stationery hous« 
in the Texas field 

[The Dallas division is located at Commerce and Povdras 


streets. Sam L. Dale, the local manager, has been in the 


employ of the company over forty years, representing the 
Barnard interests in Northern and Eastern Texas. Eight 
traveling salesmen cover the state 


Che present officers of the George D. Barnard Stationery 


Comp’any are A. B. Lewis, president; Geo. B. Gannett, vice 


president and secretar\ Jas. G. Roseborough, treasurer 
Barnard Willis, assist treasurer 


R. W. Sheplee Joins Sheaffer Organization. 
R. W. Sheplee has joined the W. A. Sheaffer Pen Com 
pany, covering Southeastern Minnesota and Western Wis 
consi! He replaces W. H. Van Sickle in those territories 








R. W. SHEPLEE. 


v I i¢ ters \\ iterloo. Iowa. Mr. S] eplee was 
formerly sales manager for the U. S. Sanitary Manufa 
turing Company He had also been a salesman for the 


Globe Machinery & Supply Company ten years, and was 


with the Paragon Re Company six years. Mr. Shep 


lee is a Shriner 


Trade Association Contributions Tax Exempt. 


The legitin iacy of the trade association as one of 
nstruments by whicl usiness achieves its ends is further 
supporte decision of the Board ot lax Appeals t 
which attention 1s called by the Chamber r ( mmerce 
the | ‘ es 

By the lecision 1 juest n the board held that a contri 
bution t trade ass lation as a pro rata share of fees 
attorneys employed to test the constitutionality of the 

ition a Iment was legitimate business expense and 

Id be ed as su the income tax returt 

[he taxpayer, a brewer, in 1919 paid dues to a local 
issociati 1 state association and a national associatior 
all devoted t brewl! ge interests. All the brewers’ associa 
tions in question, it was held, were performing useful serv 


ices for their members and such services were in further 


The trouble is most of us want success without work 


Strathmore Paper Company) 
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RROE- 


Is Being Sold 
Thru Dealers 





\gencies are now being assigned for the 
ERROR-NO Copyholder in all parts of the 
country. To dealers who act promptly, an in- 
teresting proposition is available. 


In mechanical construction, the ERROR-NO 
is simplicity itself because of the small num- 
ber of parts required in its make-up. 


The installation of ERROR-NO is as simple 
as the product. It fits behind the typewriter 
and is held in place by suction feet. No clamps, 
screws or other devices to complicate and 
hinder its operation 


In use, the operation is a revelation. Instant 
adjusting permits any depth of line desired. 


\s to its dependability, ERROR-NO is guar- 
anteed for one vear—a long enough guarantee 
to insure complete satisfaction over long 


periods. 


Doing away with expensive, direct solicita- 
tion, makes possible a discount which offers 
real margins of profit. The time to capitalize 
on ERROR-NO is now—before the territory 
vou want is taken. Write us today. 


RROF-NO INC. 


55 Arbutus Street Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR-NO 
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5469 W—of a 
four-piece suite 


Were We To Guarantee 


that the chair sales of a dealer will increase from 
200 to 400% upon taking on our posture chair, we 
would probably invite numerous speculations as to 
our sanity. If, however, we were to base such 
guarantee on the experience of dealers who have 
taken the posture chair, and let people know it, 
we would be merely assuming that what some have 
done, all can do. 


course, the fact that an entirely new market is 
opened by and for the posture chair—a market no 
other chair can reach. It is the market of men al- 


they must junk in order to make way for it. Me: 
don’t wail about the cost when there is something 
they really want. And that’s something new to 
the office game. 

We shall be glad to hear from dealers in cities 
where we are not represented. 








217 West 35th Street, New York City 
199 Friend Street, Boston 








| 
| 


— 


The real reason for these unusual increases is, of | 


| 


ready equipped with good chairs who want the | 
comfort of posture regardless of what chair value 





Golden Rule Sunday in December. 

Golden Rule Sunday will be celebrated Decem! 7 
1926, an expression of international good will and cal 
citizenship. Through this activity more than 100,000 inno 
cent orphan children are living today. During and since 
the world war Golden Rule citizens have done for father 
less and motherless children what they would wish some- 
one to do for their children if such conditions were 
reversed. 

In many cities in the United States Golden Rule Sunday 
is celebrated by assemblages, which partake of the humble 
fare of the Near East orphans—rice, bread, prunes and 
cocoa—costing four cents. Naturally, the fee for the din- 
ner is enhanced to provide funds to carry on the work 
Where no general observance is provided, Golden Rule 
citizens partake of the frugal meal and send their contri 
butions abroad through local agencies, or direct. Remit 
tances may be sent to the Near East Association, 15, Boule 
vard des Italiens, Paris, France. 

This movement has the endorsement of President Cool 
idge, and already 900 cities and towns of the United States 
have pledged aid for the orphans of the Near East. There 
are now 35,000 of these hapless children cared for by 
Americans. It is necessary to provide 27,825,000 meals for 
the coming year. 

Golden Rule Sunday is both undenominational and inter 
denominational, Its benefactions are sped on the wings ol 
good will to the needy children, to return an hundred fold 
to the man, woman or child whose slight self denial is a 
spiritual exercise exalted by the Golden Rule 

Guests in New Mimeograph Home. 

In recent weeks the general offices of the A. B. Dick 
Company were visited by representatives in the Southern 
and Western field, 

L. B. Clegg, of the San Antonio Printing Company, San 
Antonio, Texas, called while on his way East. 

Arthur C. Moench, vice-president and general sales man 
ager of The H. S. Crocker Company, San Francisco, Calif 
visited Chicago on a tour which included Cincinnati als 





Wm. A. Force Company Holds Election. 

Wm. A. Force & Company, New York, N. Y., held an 
election to realign the organization following the passing of 
Wm. A. Force, Jr. The official personnel of the company 
is: Wm. A. Force, president; Robert H. Connelly, vice 
president; Wm. A. Force, III, treasurer; Harry G. Bau 
mann, secretary; Edith H. Force, assistant secretary 

The assistant secretary is the widow of Wm. A. Force, 
Jr.. and Wm. A. Force, III, is his son 





Demountable Representation in Venezuela. 

The new distributor throughout the republic of Ven 
zuela for the Demountable Typewriter Company, Fond du 
Lac, Wis., is Jesus Echeverria G. Maracaibo, Maracaibo 
He has a very aggressive organization, and it is expected 
that he will show the same success with the Demountable 
machine than many other distributors have had in different 
South American, European and other countries. 


Consolidation of Fiber Concerns Off. 


Several months ago there were reports that the Diat 


State Fiber Company, Bridgeport, N. J., and the National 
Vulcanized Fiber Company, Wilmington, Del., were to be 
consolidated. Announcement has been made by the Dia 
mond State Fiber Company that the project has beer 


abandoned. 


Some people say they never lie; others tell the tru Art 
Metal Welder (Art Metal Construction Company) 





F mr 
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Full-page Shaw- Walker 
advertisement appear- 
ing in November 13 
Saturday Evening Post 





Capitalize the New 
Shaw-Walker National Advertising 


Shaw-Walker’s new advertising program for 
1926-1927 with full pages in the Saturday Eve- 
ning Post, color pages in System, complete win- 
dow displays, and many other dealer helps will 
be highly profitable to you if you use it. 


It includes the fast-selling $100 Executive Safe 
with free $1000 Fire Insurance Policy covering 
contents for three years. 


Your territory may be open. Decide now to link 
your store up with this powerful Shaw-Walker 
advertising and get your share of the sales and 
profits it is bound to produce. 


This coupon points the way to bigger business 
mail it today. 








PE arden aoe ee eee 
yscraper ‘HAW-WALKER, Muskegon, Mich. é 
a Tell m ill a put he new Shaw-Walker Advertising and 
>F ng P und how it can make more money for me as | 
+e clusive dealer 


LKEK i. —— 
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“U-NEED-ME”’ 


(REGISTERED) 


STANDARDIZED OFFICE SPECIALTIES 
For the Desk and Chair 





Fox F olding Desk Pad with Work Distributors (Patented) Felt Chair _— Pads (3) styles 





{ 


, 








Patented— (See the Hinge) 


Fox Plate Glass Desk Pad (4 Styles) Fox Calendar Desk Pad 


* 

laa 
—ee | @ 
-—-——A o a 


Ventilated 
Chair Cushion 










* see 


Work Distributor (7) Styles Felt Typewriter Pad 
Send for new catalog and price sheet on ‘‘U-NEED-ME” Office Necessities 


Geo. E. Fox & Company 


325 West Ohio Street Manufacturers Chicago, U. S. A. 
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Buildings Would Change Elevator Manners. 

The customs among punctilious men of removing hats in 
elevators is to be abolished, if the National Association of 
Building Owners and Managers has its way. A committe 
of six women, two of whom are married, has recommended 
that the organization endeavor to educate elevator passen 
gers in commercial buildings to keep their hats on. Many 
men of the old school have removed their hats in the pres 
ence of women in elevators of commercial buildings, just 


hey do in hotels and apartment buildings 


as t 
Primarily, the removal of hats in a crowded elevator not 
only causes the men much inconvenience, but it compels 
them to occupy more space, and hence the practical ca- 
pacity of the elevator is limited, the committee states. 


4 secondary reason is given by the committee that car- 


ries equal logic. When a woman enters an elevator in a 
commercial building, the committee finds, she is stepping 
into a business part of a business building. She is, in fact, 
entering a part of the corridor or hall space, and no excep 
tional courtesies not extended in other parts of the building 
need be extended in the elevator. 

“The modern business woman, the committee concludes, 


not only considers herself, but in fact is, on a parity with 


man, and asks no special privileges and prefers to be 


treated as an equal.” 


U. S. Paid Over $12,000,000 to Get Gummed Up. 
A total output valued at $12,660,658 represents the pro 
the United States in 1925 by establishments en 
gaged primarily in the manufacture of mucilage, paste, ad 


duction of 


hesive cements, sealing compounds and other gumming 
preparations, not including glue. These figures were de 
termined by the data collected at the biennial census of 
manufactures. They show a gain of 19.2 per cent over 
1923, the last preceding census, which revealed an output 
of $10,621,218. 

Reports were received from 105 establishments in 1925, 
with the following geographical distribution: New York, 
23; Massachusetts, 20; Pennsylvania, 11; Illinois, 10; Ohio, 
8; California, 6; New Jersey, 6; Missouri, 5; the remaining 
sixteen establishments were located in twelve states. In 
addition to the output of plants directly engaged in ad 
hesives lines, there is considerable production by factories 
engaged primarily in other lines. In 1923 such plants pro- 
duced $1,680,393, approximately sixteen per cent of the 
total value produced in the adhesives industry proper. Fig- 

. 


1 


ures for 1925 covering “side line” output of adhesives have 


not been segregated at this time. These figures will ap- 
pear in the printed report of the 1925 census. 
Veterans’ Bureau EStablishes Legal Service. 
[The United States Veterans’ Bureau has announced the 


establishment of a legal service, combining the former 


activities of the guardianship service and the office of the 
general counsel 
The amendment to the World War Veterans’ Act, ap 
ved July 2, 1926, places additional duties and responsi 
ility upon the director of the Veterans’ Bureau, and gives 
authority to the director to appear in court, by his attorney, 
the purpose of safeguarding the interests of incompetent 
beneficiaries, or the furnishing of complete and detailed in 


rmation to the courts in regard thereto 


[The amendments to the law involve additional legal work 
nd in order better t ordinate the former activities of 
he guardianship division with the strictly legal function of 
he bureau, the director feels that it is desirable to establish 

egal se é m| these activities 

Put overalls or r ideas—put them to work.—Art 


Meta! Service Art Met Construction Company 


t 


125 





sold by the Dealer only 


I> 











Visthle $ Dollars 


Your customers—the firms you sell 
every day—are users or logical pros- 
pects for visible equipment. 


Universal Visible at last gives the 
dealer the chance to break this market 
with a first class visible which offers 
these superiorities—more compact, 
easier operating, and *Interlocking. 


Coupled with the visible are Uni- 
versal standard units ; built *Interlock- 
ing. Your customers buy uniformity 
by the unit. You buy double the profit 
on the money usually invested in or- 
dinary sectionals and card units. 


Visible $ Dollars two ways for the 
dealer with courage. You won't over- 
look such an opportunity. 


and “Interlocking means 


Adding filing cabinet units 
as records grow by means 
of a simple rod assembly. 
\\ Universal’s obvious 
= superiority. 
Write PRESSTEEL ENGI- 
NEERING CORPORATION, 


392 Fifth Ave., New York 
WORKS: Dersy, Conn. 


Pressteel UNIVERSAL 
VISIBLE 
& Standard UNITS 
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Fiftieth Anniversary of Maverick-Clarke. 
Fifty years of commercial activity were rounded out by 
the Maverick-Clarke Litho Company, San Antonio, Jexas, 


September 10. The history of this business is linked close 





ly with the advancement of San Antormo. The early years 
of this institution developed a printing and lithographing 
organization which served Texas and nearby states. Later 
commercial stationery and furniture were added, and this 
branch of the business occupies a large part of the build- 


ing. The company has twelve traveling salesmen in Texas, 





} 


Louisiana, Arkansas, Oklahoma, New Mexico and the 
public of Mexico. Four city salesmen cover San Antonio 
Employees in all departments, including the office force, 
total 125. The annual business exceeds $500,000 

Sam Maverick, pioneer San Antonio citizen, organized 
what was known fifty years ago as The Maverick Printing 
Company, then devoted to a general printing business and 
housed in a four-story brick building on the present site of 
the Army Y. M. C. A. building. The building was 
chased by the Elks, remodeled and subsequently burned 
down 

In March, 1895, when the business had grown 
branched out as an active factor in the field of lithography, 
then in its infancy in this country, the name of the busi- 


a oo 


ness was changed to The Maverick Litho-Printing Com 
pany, and the place of business was transferred to West 
Commerce street to the building now occupied by the 


Old Town Ribbons | American Express Company, next door to the Groos Na 


tional bank. At that time, B. F. McNulty was president 


and Tniplekote Carbons the concern, with R. E. Wheeler, vice-president and sec- 


retary, and Ned Mcllhenny, treasurer. 
Consolidation With Robert Clarke. 


Prior to this time. Robert Clarke, founder of the Clarke 








are irreproachable from 





every point of view 


& Courts Company, Galveston, had dissolved partnership 
in this printing and lithographing firm and had establish« 
himself in a similar business in Galveston. In December 
1898, the consolidation of his business, now grown to en 
viable proportions, with the Maverick Litho-Printing Com 
pany, was effected, and Clarke became the head of the co! 
bined organizations. The scope of the Maverick-Clarke 
Old Town Ribbon & Carbon Co Litho Company was immensely broadened by this con 
° 
INCORPORATED , : . , 
ward progress of the business to a point of notable achieve 


157-201 Center Street New York, N. Y. ment in the field of printing, engraving and lithography 


In March, 1900, upon the sale of his interests in the 
Maverick-Clarke Litho Company to C. V. Milligan 





solidation and from this point dated the phenomenal 


London Office: 17-21 Emerald 
Street, W.C., 1 


Boston : 143 Federal Street former’s connection with the business was severed and 
Chicago: 516 West Jackson Bivd. V. Milligan became president and I. M. MclIlhenny secre 
tary. At this time the business was moved to a building 
erected for its occupancy at West Houston street, by F. | 
Collins, the office and stationery store occupying this build 





ing while the plant was housed around the corner on So 
dad street. From this building a move was later made 
the present location of the Eagle Furniture Compa 
Soledad street, then owned by the Sol Wolfson Dry Gi 
Company, where the business was carried on until its 
moval to its present location 

In June, 1908, W. E. Milligan became president 


company upon the death of his brother, C. V. Milliga: 








1 


and remained active in that capacity until February, 192¢ 
when the business was reorganized. Mr. Milligan’s de 
occurred in July of this year 
Reorganization in 1926. 

February 17, 1926, the entire capital stock was pur: 
by Harry H. Rogers and Russell C. Hill, and at the 
organization which took place at this time, Harry H. Rogers 
became president, Russell C. Hill, vice-president, A 
Scholz, second vice-president and general manager 





Paul H. Scholz, secretary-treasurer The board of dirs 











Under the Wheels of 3 Loaded 
Buses Parker Duofold Again 
Defies Breakage! 


While Fifth Avenue Crowds Marvel 





























**Permanite” 


—the new Non-Break- 
able Material of which 


all Parker Pens and 


Pencils are now made 

is lustrous, light- 
weight, and does not 
break, fade or shrink 





ERE’S anotherof Parker's Dramatic Tests 

of Non-Breakable Permanite Barrels— 
to be featured on the inside front cover of the 
October 30th issue of the Saturday Evening 
Post, and in other leading magazines, 207 
newspapers and 170 college papers—with 
over ninety million readers. 

Never before has there been any Pen and 
Pencil advertising to compare with this—so 
commanding, so convincing, and on such an 
extensive scale. 


And from now on Parker advertising sched- 
ules will be heavier each month, culminating 
in agigantic Christmas campaign that will sur- 
pass all records in the Pen and Pencil industry. 

So don’t let your Parker stock get low. 
Check up now to see if you have an ade- 
quate assortment of colors, sizes and points 
to meet a demand larger than you have ever 
known before. Do it today and rush your 
order for what you need 

THE PARKER PEN COMPANY, JANESVILLE, WIS. 


Tle 





‘Duo 


With Luchy Curve Feed 


j ow Sisiz, 


and 25 Year Point 
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$10 to $35 

' Complete with Parker 

Duofold Pens in Rich 

Ps P Glass Bases 

j ‘A. Others $7.50 and up 
* Pencils to match 
“Fr $3, $3.50 and $4 

r 4 more 


‘ The Ink is in the Pen—no ink 
wells needed on modern desks now 
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Oval Black Glass Base 
with 2 Parker Duofold 
Pens, $31 and $35 


This Geo. S. Parker Way 


Is Turning the Desk Set Business to Parker Dealers 
Keeps Pen Points Moist with Ink While Level on Desk Set Base 








(setow } 
Black, Green or 
Ivory Base with 
1 Parker Duofold 
Pen, $12 and $14 


Black, Green or 
Ivory Bare with 
2 Parker Duofold 
Pens, $19 and $23 






Dealers every where agree that Parker has 
scored another great victory with PARKER 
DESK SETS. 

For public preference has quickly swung 
to these new Geo. S. Parker creations with 
the Ball-and-Socket action that permit 
pens not only to tilt or stand upright but 
also to lie level without drying. 

And dealers are acclaiming the Parker 
interchangeable feature 
that enables them to give 
customers unrestricted 
choice of pens—in size, 
color and point. 


Gift Box 





For you can change for any Parker pen 
in your regular stock over to a desk set pen 
in atwinkling. Hence you don’t lose sales 
thru not being able to give people what 
they want. And you don’t need to carry a 
burdensome stock of desk sets. 

Isitany wonder that the bulk of the desk 
set business this fall is going to dealers who 
are pushing Parker Desk Sets? 

If you want to get your 
share of this profitable 
business,rush your order. 


THE PARKER PEN COMPANY 
JANESVILLE, WISCONSIN 


Included 


















(ABOVE) 
Black Glass Base with 
1 Parker Duofo'd Pen 


$17.50 and $19.50 


Black Glass Base with 
2 Parker Duofold Pen 
$27.50 and $31.50 
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tors includes these men and three others, Wm. C. Church, 
D. Gregg Francis and Wallace Rogers. 

A. M. Scholz, the present general manager of the Ma- 
verick-Clarke Litho Company, has been connected with the 
business since September 1, 1912, at which time he took 
charge of the credit and collection department of the busi 
ness and from that position rose rapidly to become the 
active head of the organization. 

Mr. Scholz is a native Texan, born and reared at La 
Grange, Fayette county. One of the outstanding events in 
his early life was his appointment as page in the House of 
Representatives during a session of the legislature at Austin 
in 1898 when he was fourteen years of age. He began as 
salesman in early manhood and this training to a large ex 
tent fitted him for his present position. Previous to his 
connection with the Maverick-Clarke Litho Company in 
1912 he served as deputy county clerk and city tax collector. 

Ten years ago the company moved into its fine new home 
at 411 South St. Mary’s street, being at that time the only 
building on what was then known as Bowen’s Island. The 
building was erected by L. and A. P. Ward for the use of 
the Maverick-Clarke Litho Company. The rapid extensio1 
of the city’s business district has resulted in the building 
up of this section with modern hotel and office buildings to 
such an extent that the Maverick-Clarke Company’s loca 
tion is now surrounded with other fine business structures 

Splendid Modern Plant. 

The splendid daylight plant of the Maverick-Clarke Com- 

pany embraces a floor space of 50,000 square feet, all on 


the ground floor. The building is especially well-lighted 
and ideally constructed and arranged for the particular r¢ 
quirements of the business 


A special section of the San Antonio Express of Septem 
ber 10 was published, in which the Maverick-Clarke Litho 
Company's organization, corporate and executive person 
nel, and illustrations of various departments, were given 
space. To this section were contributed display advertise 
ments by Art Metal Construction Company, The Brady 
Robbins Company, Sidney J. Burgoyne & Sons, Crescent 
Brass & Pin Company, Hoosier Desk Company, C. Howard 
Hunt Pen Company, Irving-Pitt Manufacturing Company, 
Leopold Desk Company, The B. L. Marble Chair Company, 
[The Miller-Bryant-Pierce Company, Parsons Paper Com 
pany, Perfection Leather Goods Company, Sanford Manu 
facturing Company, San Antonio Paper Company, The 
Wahl Company, F. S. Webster Company, Inc., Byron 
Weston Company, Whiting Paper Company. 

In completing its plans for the fiftieth anniversary the 
Maverick-Clarke Litho Company introduced period fur- 
niture to San Antonio, offering the high grade lines of The 
Clemetsen Company, giving emphasis to the “Emerson’”’ 


suite 


Strathmore Prexy’s Annual Dinner November 6. 

The annual president’s dinner of the Strathmore Paper 
Company will be held November 6 at the Clinton hotel 
Mittineague, Mass. This is an informal dinner attended 
by officers and the office staff. One element of the dinner 
will be a tribute to honored guests who have been with 


the Strathmore organization within the last twenty-five 
years 


Antipodean Stationer Visits United States. 

L. A. Jacobsen of Australia has been visiting in the 
United States. He is buyer for the Excelsior Supply Com 
pany, Wellington, New Zealand, and Sydney, Australia 
His company has distribution in those countries for the 
W. A. Sheaffer Pen Company, and in the course of his 
tour Mr. Jacobsen visited the company’s factory and main 


office at Fort Madison, lowa 














Means Economy 
In Chair Pads 


ESCO Chair Pads and 
Chair Cushions are eco- 
nomical because of their 
long wearing qualities. All 
materials used are care- 
fully selected for the pur- 
pose. Construction is such 
that wear and tear are 
evenly distributed over the 
entire pad. No wonder then 
that they give so much sat- 
istaction. If you are not 
fully informed on the mer- 
its of these pads, let us 
send more details and 


prices 


Economy Seat Co. 
1824 S. Albert Street 


CHICAGO, ILL. 
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No. 2432. Quartered Oak Flat Top 


Office DESK 


For the representative office furniture dealer, 
the most profitable desk line is that ap- 
pealing to the great middle class demand. 
Such an appeal is that of the Jasper Novel- 
ty Works’ desks, made in three grades for 
the office, together with desks for teachers 
and students, and juvenile desks. 


Our line has given quick sales, substantial prof- 
its and repeat orders to many dealers—so 
many that through varying business sea- 
sons, our factory has continued in steady, 
full-time operation. 


We should like you to examine our line: al- 
most every dealer who sees it, remarks on 
the attractive designs of wood and finish. 
Often we can refer you to displays of 
dealers in nearby cities; sometimes dealers 
traveling through Indiana give us the pleas- 
ure of a call. 


But, whether or not you can arrange to see the 
line, write for our catalog. It tells more 
than is possible in this limited space and 
gives you a good idea of the grade and 
variety available. 


Jasper Novelty Works 


The Desk Specialists 
JASPER INDIANA 





No. 2429. Quartered Oak Drop Head T. W. Desk 














Occupational Analysis of Vision Strains. 

A Federal health study embracing a ten-year period 
reveals that of ten industries, post office and garment work 
ers show the highest percentage of defective vision, accord 
ing to an announcement by the Eyésight Conservat 
Council of America. Ten thousand male and 20,000 femal 
workers were examined by officers of the Unit t 
Public Health Service 

The industries surveyed were pottery, post office, g 
gas, foundry, steel, chemical, cement, cigar, and gar 
In general, no race showed particular differences, it was 
said in a statistical analysis of the study prepar: 
Rollo H. Britten, associated statistician, and L. R. T! 
son, surgeon, of the Public Health Service 

In the post office study it was found that the largest 
number of eye defects and the poorest eyesight prevail 
among the letter separators, whose tasks require the mos 
intensive eye work. In the garment industry the class 
workers known as finishers ranked lowest in vision tests 

It is worthy of note, the analysis pointed out, that 


of these groups were composed of workers whose job mad 
severe demands upon the eyes. 
It was not expected that vision would show much of a 


relationship to occupations in the industries studied 
there was considerable difference in the vision of groups 


according to the length of service. Normal vision in bot! 
eyes in the group of less than five years’ service varied 
from twenty-six per cent in the garment industry to sev 
enty-three per cent in foundries. In the group of ten years 
service and over, normal vision in both eyes varied fron 
twenty-two per cent in the garment industry to sixty-six 


per cent in foundries. 
Effect of Age on Vision. 

Age has a marked effect upon the number with defectiv: 
vision. Taking the workers of all the industries 
found that 77.2 per cent under twenty years of age had 
normal vision in both eyes. From thirty to thirty-four 
years of age, 60.1 per cent had normal vision in both eyes 
from forty to forty-four years, 49.5 per cent; from fifty 
to fifty-four years 22.6 per cent; and at sixty years and 


+} 


over only 5.5 per cent had normal vision in both eyes 

The analysis, by combining two groups of workers, one 
of which was normal in both eyes, and the other norma 
one eye only, assembled in a single group the worker 
have at least one good eye 

“This is important from an industrial point of 
it was stated, “as it is felt that a worker with on 
eye can, generally speaking, do as effective work 
worker with two good eyes. 

“On the other hand, there is no doubt that such a gt 
is a combination of two entirely different tendencies 


+h 


normal in both eyes declines rapidly with age; the 
in one eye only increases with age until about fift 
then decreases 

“At about forty years there is an acceleratio: 
of deterioration so far as normal vision in 
concerned. The curve of normal vision in one eys 
only somewhat until about fifty years, then falls off 
Apparently in the earlier part of life, there ars 
number of workers who keep one eye normal 
other deteriorates; after that there is a rapid deter 
in both eyes.” 

The simple visual acuity test was used in al! 
tries studied for determining the defects of vis 
test was considered reliable for the purpose, alth 
was explained in the announcement of the Eye Sig 
servation Council, it is only an approximation a 
admits only of the detection of cases most seri 


icapped by defective vision 
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“Used 


Exclusively” 


in Recorder of Deeds’ Office 


COOK COUNTY 
ILLINOIS 
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There is no county in the country 
which safeguards its records more 
carefully than Cook County, IIli- 
nois,—one of the largest users of 
permanent records in the United 
States. 

Most of the records of this great 
county are in the various offices and 
departments of the Recorder of Deeds. 


of Mr. Harry E. Hoff, Chief Deputy Re- 
corder, recently wrote in reply to a letter from Kansas, inquiring as to 
*k : the kind of paper used for the records of Cook County: 
Gy LL soawe ecuny 7 
| milla are the only We have made tests of all makes of paper and at the present 
j cass nshiing ed. time are using Brown’s Linen Ledger or Record Paper. We are 
neal gape end using this paper exclusively.” 
ey Brown’s Linen Ledger permanent record paper has been preferred 
by public officials and business executives for more than three-quarters 
of a century. It is made from 100% pure white rags and is distinctive 
in that it doesn’t turn yellow and rot with age. It remains white and 
strong permanently. 
If you would like a 
oor ak ter te When you have work requiring paper of supreme quality and value, 
= choose one of the grades given below. Leading merchants carry them. 
y an ok Samples, as well as a list of distributors, will be sent on request. 
a AP 9 L.L. BROWN PAPER COMPANY Adams, Mass. 


BROWN’S 


Ledger, Linen and Bond Papers 













Oth eon emmmem( SUPREME in QUALITY SINCE 1849 === 
Brown’s ADVANCE Greyiock OREYLOCK Brown’s Brown’s LinEN 
Linen Lepcen Linen Lepcer _ Linen Lepcer ne aye Fine Cream, blue; wove, 
White, buff, blue White, buff, blue White, buff, blue Hingeforlooseleaf Books White, buff, blue, pink laid 
Apvance Bonp Greriocx Bonp Brown’s Linen Apvance and Greviock Brown's ManuscriPt 
White, buff, blue, pink White Typewriter Pavers Typewriter Papers “ Covers a 
CAN ee ar ere er INS eer ~* ea ce a ee os 











132 OFFICE APPLIANCES November, 1926 


Salmagundi 





Fifteen Years Ago: 


Sideswipes with the Eye at the Pages 
of Office Appliances Published in- 
November of the Year 1911. 


The report of the fourteenth annual business show at 
New York showed that records for attendance had been 
broken at the Madison Square Garden event. William F. 
Oswald, of whom one reads now and then, had won the 
school championship at the typewriter contest, with a net 
of seventy-seven words a minute. 

Vienna had held its second exhibition of office appliances 

J. C. Hawkins was the author of an article, “Salesman- 
ship.” He was proprietor of the Clipless Fastener 





Company. 


SEia Gals cnaterd eutenedd Gebbble. Pete The Miller-Bryant-Pierce Company was constructing a 


Fastener. Used wherever papers must be fastened new building at Aurora, IIl., three stories high, with an 


25 sh . Guaranteed non-cloggin - 
begeiher. Binds pag Sleschhise Staples. . . area of nearly 30,000 square feet 


The sixth annual convention of the National Association 
of Stationers and Manufacturers had been held at Buffalo, 
N. Y., October 9-13. 

Charles R. Fargo, then with the Chicago Shipping & 


UP-TO-DATE-NESS Receipt Book Company, contributed “Making a Start in 


Loose Leaf.” 


With A Reputation k Of It The Browne-Morse Company had announced a sectional 
R over 30 years Hotchkiss has been known the line which permitted the assembly of a desk, provided with 
world over as the leading manufacturer of paper system accessories suited to the needs of the individual 
fastening devices. Hotchkiss has been constantly meer 
challenged—never equalled. ee 2 ; : : , : . 
You know the name—you know the products. The Standard Typewriter Company, manufacturing what 
Scarcely a business man anywhere fails to recognize is now known as the Corona Typewriter, had appointed 
them. The — Se ae machines and Harold McD. Brown advertising manager, with head 
Hotchkiss staples are . quarters at Groton. Mr. Brown had been in charge of 


to 


And now Hotchkiss has pioneered again. With a 
line already mecting the requirements of every business 
need Hotchkiss has perfected a new Wire Stapling taking the advertising position was acting sales manager. 
Machine to meet a definite demand. Your customers 
can now have a Wire Stapler backed by the Hotchkiss 7F cana 
reputation—the last word in paper fastening with the Typewriter Man an Old Time Cyclist. 
first manufacturer’s name on its guarantee—up-to- ; bit 4 : 7 ; ; : 
date-ness with stability. rhe fiftieth anniversary of the introduction of the bicycle 

You can sell Hotchkiss Paper Fasteners as you can into the United States was celebrated October 17 at Valley 
sell no others. If you are not already doing so write us. Green, Wissahickon Drive, Philadelphia, Penna. Among 
THE HOTCHKISS SALES COMPANY those mentioned in advance stories of the event, who was 
Norwalk Connecticut a bicyclist in the heydey of the wheel, was A. G. McGlath 
; ery, president of the Liberty Typewriter Company. The 


the company’s New York office, but immediately prior 


gathering recalls the passing of Sterling Elliott, president 
Hotchkiss Wire Stapling Machine— of The Elliott Addressing Machine Company, and in the 
— — Eh "90s secretary of the League of American Wheelmen 
4 ee ete tesa ate — Those were the days when to have done a hundred miles in 
loading device holding 250 wire $ a day awheel won the coveted “century” appellation. Now 
waple. Mochine Winds upto 50 fa adays those century “fiends” like to think of the days 
when 500 miles in an automobile is not an uncommon 
day’s journey. In the celebration of last month a few 
the old timers traveled on their wheels as of yore, 
most of the old timers found more comfort and speed 
automobiles. 


“The Eyes of Texas Are Upon You.” 

A chance remark by the late Colonel William L. Prather 
from 1899 to his death in 1905 president of the University 
of Texas, and father of John K. Prather, head of the Type 
writer and Office Supply Company of El Paso, supplied 




















the inspiration for the song, “The Eyes of Texas,” whi 
the students of the university took up and which is known 
now all over the United States. 

A varsity poet, John Lang Sinclair, wrote the verses f 
this inspirational college music and it is today one of the 
traditions of the University of Texas. 
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Pittsburgh Dealers Place Group 
Order for 600 Victor 
Adding Machines 


Enter Co-operative Move to Defeat 
Direct Selling of Office Machines 
Setting an Example for Entire Country 


By MILTON WIENER 


Secretary, Pittsburgh Typewriter and Adding 
Machine Dealers’ Association 


HE Pittsburgh Dealers’ Association is 
now ordering six hundred Victor Adding 
Machines, but they desire to be assigned 
a quota of at least one thousand machines 
for the coming year. We trust that we 
will have no difficulty in reaching this 
quota and even exceeding it. 

Every member of this Association, and this means 
every Dealer in Pittsburgh, is resolved to put 
greater efforts than ever before into the sale of 
Victor Adding Machines. This attitude has been 
assumed through the great co-operation extended 
to the Dealers by the Victor Adding Machine Com 
pany through all its departments and, strange to 
say, every Dealer has been especially spurred on by 
the enormous advertising expenditures of the 
Victor competitors. This advertising has demon 
strated to every Office Equipment Merchant in 
Pittsburgh the enormous possibilities of the $100.00 
adding machine. 


It has also demonstrated, through the very sale of 
the machines put out by other companies, how 
superior the Victor is to other products. The 
enormous amount of mechanical difficulty which 
has been experienced by users of new machines put 
out by competitors has reminded the Dealers of 
the very little mechanical difficulty which has ever 
been encountered by users of the Victor Adding 
Machine, 

We, the Pittsburgh Dealers, also feel that this 
enormous advertising campaign has aroused the 
public to the value of an Adder and that the time is 
now ripe to sell more Victor Adding Machines than 
ever before. Every member of our Pittsburgh As- 
sociation intends to co-operate with each other, 
making one great big sales force in this city, which 
will no doubt dwarf the sales forces of those who 
do not sell through dealers. 








VICTOR 


Standard Adding Machine 





VICTOR ‘Six* 


Six-column capacity 


$7D 


f.o.b. Chicago 
Retail Price 





Victor Adding Machine Co. 
3919 No. Rockwell St. 
Chicago, Illinois 





VICTOR Eight’ 


Million dollar capacity 


sOO 


f.o.b. Chicago 
Retail Price 
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Ghe “BUCKINGHAM” 


The glory of Walnut, the grace of finely proportioned design, 
the dignity of massive size—all have been masterly combined 


in this great new suite by... —Leop o/d 


HE executive, or the professional man, who wishes 

his office to fittingly reflect his own position of 

assured leadership will buy ““BuckINGHAM”’ readily. 
Its appeal is instant—and lasting. It so deftly but unmis- 
takably combines the impressiveness of beautiful furniture 
with the efficiency of a well chosen aid to the successful 
performance of the daily task. 

In walnut only—and only the finest, selected walnut in 
dull rubbed medium brown. Flat top, companion table, 
companion costumer, telephone stand, waste basket and 
chairs. Bookcase and director’s table to order if desired. 

The price? Far, very far, from high. Let us tell you the 
complete story. 


Have you reserved your copy of the forth- 
coming LEOPOLD catalog? My ou really 
should. It will be well worth your having. 


LEOPOLD DESK COMPANY 


BURLINGTON, IOWA 
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September, 1899, in the auditorium of the University 


‘exas, the students were assembled to hear the address 
newly elected president, Colonel Prather, who said 
one asion during the Civil War it fell to 
*xas troup to be re 


the lot of 
viewed by General Robert E. Lee 


he officer in charge gave this command ‘Forward, 

of Texas, the eyes of General Lee are upon you.’ | 
ould like paraphrase that utterance and say, “Forward 
University of Texas. th 


rl 


in the spring of 


Lew 


the 


words t 


oung men and women of the 


lexas are upo! ou 
Verse Written in 1903. 


1e expression became a by-word about the campus, and 


1903 


Sinclair immortalized it in vers 


is Johnson hummed the tune, “I’ve been working « 
Levee, all the live-long day,” while Sinclair fitted the 


music t consisted of three stanzas and the 


horus 


iniversity In the last 


ry student, and gradually evolved into the 


I once did know a president, 


Away down south in Texas 
And always, everywhere he went 


He saw the 


Chorus. 


eyes of Texas 


The eyes 


All the 1i 


The eves ¢ 


lexas are upon you 
ve-long day, 
[Texas are upo! 


You cannot get away 


Do you think you can escape the 
or early in the mort 
of Texas are upon you 


briel blows his hort 


Sing me a song of prexy, 
Of days long since gone by, 
A gain seem to see him, 
And hear his kind reply. 


Chorus. 
‘Smiles of gracious welcome, 
Before my memory rise, 
\gain I seem to hear him say 


‘Remember Texas’ Eyes.’”’ 


ext fall, the engineering students printed the song 


and it became the property of 
song of the 
mmencement address, delivered 


Prather, as closed, his parting 11 junctior 


» the new graduates was “The eyes of Texas are upot 
rill Gabriel blows his horn.” 

\fte sudden death of President Prather in Jul; 

1905 1 it would be a sacrilege to sing the old song 

ga the hush of the memorial service held that 


ll \ g aga with bared, bowed heads, and the 
tude that nothing could so honor the memory of 
é of the words of his 
ax 
5 ting to re that John K. Prather, sor 
ed la esident of Texas University, 
duate institution, where he took 
gre I 1elor terature. Late I 
lum he took a degree in minir 
{ Pra i ae t » the recent conve 
iter Dealers’ Association in Chicag 


Wells “Doubles” for Novelist. 


assist general sales manager 
of the Lanston Machine Company, rath 
He taken frequently for the English 
tical name, although there 
' “Sane 
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Paper is not an expensive part 
of a letter; often it is less than 
its postage. More and more 
users of typewriter paper are 
finding out that the results from 
Berkshire Typewriter Papers 
are so much greater than from 
cheaper paper that the slight 
difference in cost is not a saving. 





Berkshi f 
"fy?" Papers 





Eaton, Crane & Pike Co. 


1 Park Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES: 


BOSTON, MASS., 70 Franklin St. 
CHICAGO, ILL., 363-371 W. Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA 


SERVICE STATIONS: 


MINNEAPOLIS CLEVELAND 
KANSAS CITY 
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nervous ailment, prevalent : 
Cuamre reguits in a general lowering of efficiency 


jon. Symptoms vary ; 
end souring of the disposit severe pains, particularly 
feeling of discomfort to ras oe Ofhce Easy Chair. 









in the neck, Cure: Daily use 


You Wont Find 
Chairitis’ in the q 











Diction ary 


But you will find it in plenty of business 
offices. For Chairitis is a nervous ail- 
ment prevalent among office workers and 
resulting in the lowering of efficiency 
and souring of the disposition. 


The symptoms vary from an uneasy feel- 
ing of discomfort to cramps and severe 
pains, particularly in the neck. 


The cure: Daily use of a Sikes Office 
Easy Chair. 


Our advertisement in the November 6th 
Saturday Evening Post will send many 
Chairitis sufferers to your store. Will 
you be ready to prescribe the remedy ? 


SIKES COMPANY 


Chairmakers for 60 Years 
PHILADELPHIA 
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London, New York or Philadelphia, as the assistant sales 
manager of an international concern may do, the inevitable 
question arises as to the title of Mr. Wells’ new book. 
Discussion follows, which finally reveals that while the 


novelist, Wells, adds to the leisure of his readers the enter- 


tainment of a good story, the adding machine Wells adds 
to the comfort of that same reader as a business mar 


House Organ Philosophy. 

Don’t rail at the rich. No telling when you may get 
that way yourself. And then, perhaps, the present 
were once as poor as you.—The Coach (published cx 
operatively by the Boorum & Pease Company, C. How 
ard Hunt Pen Company and Sanford Manufacturing 
Company). 

~ * » 

The only justification for advertising is to help produce 
business. It is not an excuse for fine writing or artisti 
effects. These must be considered only as a means to a! 
end.—Bramwoods (The Bramwood Press). 

* * . 

By stuffing the drawers with unfinished work, some 
fellows manage to keep their desk tops clean and “‘business 
like."—Office Topics (Baker Printing Company). 

- - - 

Woman, the oppressed sex, may be indeed under man’s 
thumb—but only when he is fixing her hat.—Strathmorea: 
(Strathmore Paper Company). 

* * * 

If mud baths were good for the complexion the “Follies” 
would be full of turtles—The Webster Way (F. S. Web 
ster Company). 

~ 2 6 

It's only when we do our best that we get any real 
pleasure out of our work.—Teamwork (Kelley-Bone Print 
ing Company). 

~ + 7 

Hurry to get ahead and you won't have to hurry t 
catch up—The Office Cat (The Richmond & Backus 
Company). 

* * * 

He who refuses to meet an emergency may be overtake 
by it—Sundstrand Bulletin (Sundstrand Adding Machine 
Company). 

* * * 

If you are angry, count 100 before speaking—if the other 
chap is bigger, count 1,000.—Quality (Clarke & Courts 
™“ * * 

Mere system can never run a business.—Faultless Bulle 
tin (The Stationers Loose Leaf Company) 

Lineal Measurements for Adding Operations. 

A casual item in The Insurance Field shows that 
ficiency in the use of adding machines is not confined to 
bookkeepers and clerks. Here’s an executive who burns 
up the adding machine tape on occasion. 

“Totals of company tornado liabilities in the Greater 
Miami district published last week in The Insurance Field 
were made possible by the service of S. E. Walker, of the 
Miami agency of Fred W. Vanderpool. Borrowing a1 
adding machine, Mr. Walker gave his assistance for over 
six hours. A tape of ten yards stretched out of the 
machine, but its length was of little concern to Mr. Walker 
who played an adding machine for three long nights at 
Antwerp, Belgium. There he figured out the totals 
the American goods that were sold by the United States 
to the Belgian government. Mr. Walker carried on 
arduous task on a Belgian adding machine, and the tape 
ran hundreds of yards. Mr. Walker was one of 
five emergency men to leave Antwerp in December, 1919 
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It’s Transfer Time 
Make the Most of It/ 


T HE transfer rush will soon be here. Next month, every con- 








cern in your territory will start transferring 1926 records from 

current files to—what? Paper bundles, paper boxes, paper 
wrappings, wooden boxes? NO! Not if you get into action 
with Van Dorn Steel Transfer Cases! 


Sales points that make Sales 


1—Electric welded construction. (No bolts or screws. 

2—Full closed sides make cases practically dust-proof. 

3—Exclusive interlocking features permit cases to be stacked as 
high as desired with no danger of tipping or side-sway. 

4— Back suspension makes easy removal and replacement of drawers. 

5—Supplied with either Friction Type Follower Block or Positive 
Locking Type, Lever-Controlled Follower Block or without 
any follower block as desired. 

6—Optional Steel Rollers at top of drawer back and at bottom of 
lower front frame. If cases are to be used as semi-current files, 
steel rollers are recommended. 

7—Clear filing depth in each drawer 26 inches. Capacity of each 
drawer from 5500 to 5550 sheets. 

8—Stock finish is attractive, satin-finish, olive green enamel. 

9—Floor shoes for protecting floor coverings are optional. 

10—Hardware is steel-enameled. 

11—There are three sizes of cases—Bill size, Cap size, Letter size. 


Van Dorn Steel Transfer Cases will be advertised in national 
magazines in the December issues. Write NOW for complete in- 
formation and prices. 


The Van Dorn Iron Works Company 
Cleveland, Ohio 


Branches in New York, Chicago, Boston, Pittsburgh, Washington, Cleveland 
Agencies in All Principal Cities 


MASTERCRAFTSMANSHIP 
IN STEEL 
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PENCIL REPRODUCTION OF:- 


“VAN DYKE'S PORTRAIT~OF HIMSELF” 


DRAWN WITH VAN DYKE PENCILS 





hetKa 


Oldest Pencil Factory in Ameriéa 
NEW <2? york 
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’Plaint from a Mathematician. 

In Office Appliances for May, 1926, page 84, we printed 
“Custom Made Keyboards for Specialists.” This reprinted 
a communication from Science. Subsequent issues of that 
publication have brought out other points They are 
printed here so that typewriter salesmen and manufacturers 
may have 1 better ur derstanding of the difficulties expe 


ienced by technical writers in typing their manuscripts. 


I was nte reading ‘Special Characters for 
the Typewriter,’ as set forth by Mr. Hulse in Science for 
March 2¢ 

“One mpany t Remington) makes special key 
boards, as the medical keyboard and the mathematical key 
board. 

Che il k appears to be tairly well suite 
to the physicians But the mathematical keyboard is not 


so well suited to the mathematicians. It leaves off the uss 
ful characters, $, %, and , in order to put on some 
thematica! signs 


“T think that if a successful mathematical keyboard be 





ade with a forty-two-typebar machine, it will have two 
shifts, instead of one, and 126 characters instead of eighty 
four it could have exponents, as well as many other 
useful mathematical signs. Of course, such a machine 


would be worth more 
“I think the mathemati 


tell the typewriter companies what should 


would cost more, and 
il societies should investigate this 


problem, 


‘AD INFINITUM.” 


Another reader of Science has found that his requir: 
ments are met by a machine already on the market. 

“OO uze 477 of the May 1926, issue of Science, a cor 
respondent has visions of a typewriter that will be able to 
reproduce mathematical symbols, exponents, etc., necessi 
tating two shift keys, and suggests that some typewriter 
company build such a ichine 


“Perhaps he and other readers have not seen the mathe 


matical Hammond typewriter, holding 120 characters, nun 


bers and letters (capital and lower case, as on other type 
writers), including useful Greek characters In addition, a 
variable spacing device mav be found very useful for co 
densed typing 

‘This make is an interchangeable type machine, an: 
changes may be made instantly to others, as foreign lan 
guage, chemical, medical, by substituting another shuttl 
It has bee the 1 ket a very long time (though the 
mathematica evict varatively recent) and I believe 
the Hammond antedates all the present standard makes by 
many years, an old m« having been used personally b 
Woodrow Wilson as a student and during his presidential 
term 

Teachers’ College, Columbia Universit) 

“FRANK C. PANUSKA 

It is ¢ that the ientists are interested in their 
. ‘ ane emciency, as well is the br vader 
« “ ana 


Card Index Record Lists Wisconsin Voters. 


Severa ting precincts of the sixth ward, Madison, Wis 
are using a card index record of registered voters While 

e State ¢ tion laws re re the publicat on of the cus 
tomary poll list, the card record is the active roll whicl 

ntrols t Wil ; Rosien, chief of inspectors ofl 
elections in t rst pre t, has worked out a practical 
recor 

As a voter is register: s name and address are writ 

1 On a Cal ind filed by block and street number. Wher: 
e enters ¢ ooth t his card is withdrawn from the 
file, and given to the voter After his ballot has been a 
epted he returns the card to an election official, who re 


rds the fact that the vote has been received 
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There is Good Money 
in Business Tables 


Every month sees an increase in the long list of 
Office Appliance dealers who are making money with 
St. Johns Business Tables 


Now you may have the office and store table busi- 
ness in your city without need to increase materially 
your inventory, carry warehouse stocks or tie up your 
capital. 


We have a new business table service whereby we 
supply warehousing and special prompt deliveries. 
You need only a minimum sample stock. 


Values That Draw Trade 
Special Construction 


St. Johns Business Tables are strong and sturdy. 
[hey are attractive with new finishes and so moder- 
ately priced that every table is an outstanding value. 
Every number is a leader 


Made in Oak, quartered or plain, first quality Gum, 
Mahogany finished, or choice Northern Gray Elm. 
The St. Johns under-top construction and mitre-joint 
plank edge is exceptionally strong. Drawers dove- 
tailed, with 3-ply bottoms, finely finished inside. Bolt 
onstruction, shipped K. D 


You should have our special 
Business Table Book. Send 
for it today. 


St. Johns Table Co. 


Cadillac see Michigan 
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THE 
HannA RECORDER 





THE WORTH OF AN ARTICLE 


Is Best Judged by the Eagerness of 
Salesmen and Dealers to Sell It 


HE wide range of usefulness and the 

practicability of the HANNA Re- 
corder is reflected in the attitude of high 
class dealers and salesmen toward it. 


That it is easily sold is no accident 
There is hardly a place in any business— 
from the desk of the big executive to 
the counter of the small retail store keep- 
er—where the HANNA Recorder will not 
fill a real need. 


Sales are plentiful, if for no other reason 
than the many opportunities to demon- 
strate its ability to issue conveniently, 
and safeguard records of transactions; 
to know all particulars exactly, long 
after the original ticket or memorandum 
has gone on its way; to eliminate all 
chance of dispute and the passing of 
errors without detection. 


The HANNA Recorder costs less and is 
handier and better suited in every partic- 
ular, than any other device on the mar- 
ket, for any condition requiring the issu- 
ing of a sales, delivery or charge tickets, 
or orders for the performance of any 
work, or the recording of messages, cash 
receipts, etc. 


Supplies of forms can be purchased in 
smaller quantities and are cheaper and 
more quickly furnished when printed to 
order, than those supplied for any other 
device. 


The Whole Story Is 
Awaiting Your Request 


THE HANNA REGISTER CO., Inc. 
220 East Ohio Street Indianapolis, Indiana 


‘4 
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Through the use of the card record it is easy to check 
up the voters, and if a registered citizen does not appear, 
an investigation is made. If the man or woman has moved 
from the precinct the name is removed from the record. 
By eliminating dead names the cost of printing the poll list 
is reduced, as the printer is paid on a per capita basis 


New Orleans in Finance and Manufacturing. 


By H. Van R. Chase, General Manager, New Orleans 
Association of Commerce. 


Cities like people are judged by the company they keep. 
Some always are on edge to learn how they can improve 
They are progressive and fighting for 
and greater 


themselves. new 
methods of building up larger 
They are quick to take advantage of opportunity as it pre 
sents itself, to keep abreast of the age. Whereas, on the 
other hand, is quite a different class that is content to stand 
idly by and wait until fortune voluntarily smiles upon them. 


communities. 


New Orleans is firmly intrenched in the first category 


It is a city that is growing rapidly but steadily, consolidat- 
ing its advances as quickly as it makes them. Every part 
of its life is affected, civic, commercial, industrial and finan 
cial. 

A glance at the docket of public and private undertak- 
ings that are projected for the city—$246,037,901 worth ef 
them—will serve to convince the reader that New Orleans 


is alive to what the future has in store for it. 


sut all this goes into the story of the city’s expansion 


New Orleans is the Nation’s second port. It finan- 


is the 


cial center of the South also. Bank debits for the year 1925 
amounted to $4,289,342,000, a gain of $333,000,000 over 1924 
Its bank resources are in excess of $330,000,000. It has the 
only bank in the South with resources above $100,000,000 


As the Nation’s second port and as a distribution point 
second to none, the splendid facilities offered by 13,000 miles 
of navigable waterways, with ten major trunk line railroads 
and ninety steamship lines, give New 
nection with all the important markets of the world. 

New Orleans now manufactures 900 different articles 
The New Association of 
Bureau has 


Orleans dirs con 


over 1,200 large plants. Orleans 
Industrial 


gram of industrial development that calls for an active cam 


Commerce inaugurated a big pro- 


paign to attract great national industries to the city in in- 
creased volume. 
While New Orleans is forging rapidly ahead, the areas 


On the Gulf Coast, 
This 


beautiful coastline on the shores of Mississippi Sound has 


surrounding it are reflecting its growth. 
the marks of progress are very evident. stretch of 
Three great 


is being 


come to be known as the “American Riviera.” 
hotel projects are included in the $50,000,000 that 
spent for improvements and development. 

An important factor in the development of the city has 
been good roads. The Old Spanish Trail passes through 
New Orleans on the route from St. Augustine, Florida, to 
San Diego, California. It is a fine, smooth surfaced high- 
way with good connections at its eastern and western outlet 
from New Orleans. 
who travel by automobile a splendid international road from 
New Orleans to Winnipeg, Canada. 


The Jefferson Highway gives tourists 


“The future of the South is guided by two great indus- 
tries,” says Roger W. Babson, noted business forecaster 
and statistician. “The first is ‘the Motor Industry,’ and 


the last ‘the going-away-winters Industry’.” 
In other words, Mr. 
the bitter climes of the North to the moderately tempera- 


3abson foresees the exodus from 


tured Southern playgrounds when “Old Man” Winter sends 


his icy blasts upon them. 
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Walnut 
The New 
Myrtle Line The runners are on their mark. Ready. Eager. 
Includes Give them a chance on your sales track. Profits 
will be your prize. 
Full Walnut ’ | 
Quartered Oak In the race for office equipment business you 
Gonbdostten Iiabeasey need contenders that are strong of wind and limb. 


Combination Oak 


Myrtle’s new Desks are just that. 
Write for our , 
new catalog Let the new line-up carry your colors. Your store 


will be first to breast the tape in the competition 
for this winter’s desk business. Ask for your copy 
of the big catalog and look over this newly trained 
crop of winners. You will find old experienced 
hands have coached them to be what they are. 


MYRTLE DESK CO. 


HIGH POINT, N. C. 


rtl 


DESKS 


New York Representative: J. Wallace, Pier 21, East River 
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BYRON WESTON COMPANY, LEADERS 
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IN LEDGER PAPERS : 
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(y aS Hall MeO mick 


ah Hall McCormick, the son 
of a farmer, invented many farm 
labor-saving devices. In 1831, 
when but twenty-two years old, 
he invented the reaper, which 
proved to be such a success that 
it revolutionized the agricultural 
industry. McCormick did more 
for agriculture thanany otherman. 
He was given credit for moving 
the line of civilization thirty 
miles westward each year. He 
was a famous Leader in Industry. 


cH) 











Bayon Weston 
Byron Weston was the son of a 
Manufacturer, and was an in- 
ventor of better ledger paper 
making processes. At the age of 
35 he had developed the art of 
making quality ledger papers to 
a point where they were recog- 
nized as leaders. To him, more 
than to any other one man, goes 
the credit of improving the stand- 
ards of manufacture in the finest 
of ledger papers. He also was 
a famous Leader in Industry. 


“You have never known a record book of “Weston’s to be scrapped I 





— 





The value of an unblemished reputation 
is incalculable in the ledger paper industry, 
since the test for the best ledger paper is 
had only after many years of hard usage. 


Ledger paper is bought on faith—faith 
that the customer has in the integrity, 
reliability, and skill of the manufacturer. 


WES 














BA Tne 


That’s why leading printers and stationers 
of a discriminating nature have used 
and endorsed Byron Weston Company’s 
ledger papers for over half a century. 


The Weston watermark in ledger paper 
is an absolute guarantee of the high- 
est quality, durability and permanence. 


TON 


LEADERS IN LEDGER PAPERS 





Byron Weston (sompany 


A family of Paper Makers for over sixty-three years 


Mills at Dalton, Massachuse 


ets, U.S. Ao. 
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Newell-Thomas Company Open Store at Atlanta. 


Official opening of the Newell-Thomas Office Equipment 


Company was held October 5, 1926, at No. 8 Cone street 


The new company, which is headed by W. D. Thomas as 


president, Luther N. Randall as vice-president, and W. ( 
Newell as secretary and treasurer, was organized primar- 
ily to handle products of the Van Dorn Iron Works Com 


pany of Cleveland, Ohio, manufacturers of “Master Crafts 
manship” steel furniture 

With an increasing volume of business in the section, 
rn company recently opened a large warehouse 
in Atlanta, and the Newell-Thomas company will provide 
let for Van Dorr 


mediate vicinity. It will handle files, safes, desks, shelves, 


products in Atlanta and its im- 


tables, chairs and other office equipment, but will specializ 
on Van Dorn products, for which it has the exclusive 
Atlanta 
W. D. Thomas has had eighteen years of experience i: 
. I 
Atlanta as 
Baylis Ofhce Equipment Company, the Ivan Allen-Marshall 


equipment engineer, having been with the 


Company, and for the past eleven years with the Foote & 
Davies Company. Mr. Newell was with the Horne Desk & 


Fixture Company and the Foote & Davis Company for the 


past six years Mr. Randall, who is secretary, treasurer 
ind general manager of the Randall Fuel Company, will 
not be tively identified with the new firm at present 


Important Income Tax Decision. 
reigi rporations doing business in this country ma 
ve entitled to substantial income tax refunds or may be 
considerable additional assessments as a result 


ourt of Claims 


& dé id 


nded down by the ( 
Seidman, tax expert of Seidmar 
ountants 
This ecision holds,” Mr. 

foreign corporation for the years 


Seidman explained, “that 
the excess profits tax 
1918-21 must be computed on the basis of comparison witl 
the rates of tax paid representative corporations, and 


t on the isis of rates 


prescribed by the law for domes 
tic corporat ns. 

under the exc oenwtn ¢ , 
inder the excess profits tax laws 


rporations were subject to tax at stipulated rates. How 


ever er that one corporation may not pay profits 
taxes wholl t of é ith representative corporations, a 
»-called ‘relief section’ was put into the law, and it was 
specifica stated tl foreign corporations come under 
he relief provisions. In view of the fact that foreign cor 

rat s also mentioned in the other sections of the 
aw, considerable doubt arose as to whether such corpora 


were to compute their tax in the regular manner or 


ether e basis provided by the relief sections was the 
¢ able t em 

Che Commissioner of Internal Revenue puted the 

tax of Frederick Warne & Co., a British corporation, 
he manner provided for by the relief sectior The cor 
t ended t should be taxed like a domestic 
he case is taken to the Court of Claims 
re the mmiussioner was sustained It I] doubt 
edly be ppealed ir rder to get an opinion from the 
gher vit he extreme importance f the 

£ taxes it volved 
Acco” Man Tours New England. 

ferry Vhite, the genial representative of the Americar 
Clip ( y, Long land City, N. Y., has been motoring 
he past three weeks through New England His mother 
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CHRISTMAS SEALS 


The first requirement of 
holiday etiquette 


HE use of Christmas Seals is more than 

the correct thing to do. It is the right 
thing to do. 

In a few short years, the organized health 
work of the Tuberculosis Associations has 
helped to cut the tuberculosis death rate 
by more than half. This work is financed 
by the sale of Christmas Seals. 

At the head of your Christmas list, write 
“Christmas Seals.”’ Buy them. They bring 
to you the pleasure of unselfish generosity. 
They bring health and happiness to many. 
Buy Christmas Seals first—and then seal 
every letter, parcel, and holiday Greeting 
Card with these holiday health seals. 





THE NATIONAL. STATE AND LOCAL TUBERCULOSIS 


ASSOCIATIONS OF THE UNITED STATES 
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is the Best 
55 Pencil 
for You ~ 
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It is the best 
5¢ Pencil 
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PENCIL CO. 


Jersey City ~ N.J.. 
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Commodore Orr Returns from Abroad. 

Mr. and Mrs. W. G. D. Orr returned October 9 from a 
brief. European tour, spending August and September 
abroad. Mr. Orr is a member of the directorate of A. B 
Dick & Company, Chicago. England and Scotland were 
given special attention, touring in a motor car up the West 
coast and returning along the East coast. Aberdeen was 
the northernmost point. The Southern section of England 
was visited during short motor trips from -Lond 

Paris was the center of some short trips to point 
interest in its vicinity. While in Paris Mr. Orr met up 
with John M. Handley, a Chicago advertising man now 
located in Paris. Mr. Handley is an enthusiastic yachts 
man, as is Commodore Orr, so considerable sailing was 
done in retrospect, near the Seine. 

Mr. Orr studied the situation at Newcastle, the center of 
the British miners’ strike, because of his interest in labor 


matters. He had an excellent opportunity to look into 
English yachting progress at the Windmere Lakes, and 
also at Billingslea, a fishing port, from which graduate 


many of the ship masters of famous English yachts 


Old Chicago Partnership Incorporates. 


Carter & Allen, Inc., has been incorporated in Illinois 
the development of the old firm of Carter & Alle: Its 
capitalization is $25,000. This organization has been West 
ern distributor many years for Mittag & Volger, Inc., Park 
Ridge, N. J., and a pioneer in the field of the ded 


coupon. At an early date Carter & Allen recognized tha 
the sale of ribbons and carbons by the coupon met! vas 
subject to abuse. It has not been unusual for 


sible ribbon and carbon houses to have quantities 


pons paid for and outstanding when the business we 


of existence. This left the customers “holding the ig 

as there was no security behind the coupons. To obviate 
this risk Carter & Allen had their issues of ns 
for ribbon and carbon purchases covered by adequate 
indemnity bond, giving assurance to users that their ad 


vance payment for such supplies was secured amply. This 
policy has been appreciated highly by the customers of 
Carter & Allen. 


Argo Operating Wilmington for “Elsie.” 

In Philadelphia eight years ago Thomas M. Arg 
the typewriter business via the Guarantee Typewriter 
pany. After a while he accepted a position with tl 
ican Writing Machine Company; in 1920 he was promoted 
to the management of the Kansas City branch 

As head of that branch Mr. Argo made a very s $s 
ful record, but discerned that the future there | ts 
limitations. Thereafter he entered the employ of 
Smith & Bros. Typewriter Company in 1925. That was 
as salesman in the Buffalo office. July 1, 1926, } 
was appointed manager of the sub-office at Wilmingt 
Del. In the few months Mr. Argo has been in the new 
territory he has done exceptionaly well. 


Chicago Stationers in Golf Endurance Contest 


Four Chicago stationers engaged in an endurar 


test at the Oak Park Country Club October 6 and 7. Twet 


ty-seven holes were played each day in an event in which 
many participated. F. L. Coggin, of the National Blank 
Book Company, was the guest of Harry Horder and H. 7 


Griswold, of the Sanford Manufacturing Company, was the 
were made of each of the players swinging at the ball 


provoking much mirth, and promoting thought 
provement along classic St. Andrew’s lines 


guest of F. P. Seymour. During the play moving pictures 


These movies were shown later to the assembled golfers, 
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lobe Wernicke 
THE STANDARD 
EXCELLENCE 








Desterdap’s Christmas Gift 


WENTY-ONE years ago this month, the man 
ager’s assistant of the only manufacturing plant in 
a small Pennsylvania town returned to his desk 


after his daily visit to the Post-Office—he carried a 
batch of mail 


In the holly wreathed assortment of letters that day, 
was a sales letter introducing new office efficiency equip 


ment 


That was back in 1905—-when duster clad and be 
goggled motorists swooped down the highway in their 
high-wheeled autos at the terrifying speed of fifteen 


miles an hour 


Now—in 1926, the order blank enclosed with that mes 
sage comes back to be filled with a better product, by a 
greater company at an increase of only ten per cent 


above the price advertised in 1905 


A GW dealer benefited by that sale started 25 years 


1g0 
agi 


For more than 40 years now Globe-Wernicke has been 
planting in the consumer mind buying impressions that 
bear fruit. That's why the G-W Franchise means so 
much to its holders 





Globe Wernicke 


CINCINNATI 
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1e a 
Briefcase” will have a dollars and cents 
meaning when he is your prospect and 
sees the beautiful new Globe Wernicke 
Home Desk on display in your window 
Tie up with this national advertising 


VA 


VA In November 
“The Message To The Man With 
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ANGULAR 
TAB GUIDE 










The desk drawer that 


cery bills, gas and elect bills, 
income tax WOrkK ets road 
maps, photographs, personal cor 


respondence—each one a selling 
argument for G-W Home Desks 
and angular tab guides 


The steel follower | is papers 
neatly, compact, flat and easily 
accessible 





C4 message to the 
Man with a Brief Case” 


Is Planting Christmas Gift Ideas -NOW! 


N the evening when the briefcase buyer—because it is a desk that fad can 
I rests for another day—when reports, never replace. The rich warm tones of 
expense accounts and correspondence its enduring finish harmonizes with the 
must be cleaned up—your prospects will appointments of the finest homes 
find the G-W Desk an eager, willing, 
waiting helper For the doctor, dentist, club woman 
Its system inspiring partitioned drawers wherever handsome furniture of pres 
shorten their work and win their admira tige building design must combine with 
tion efhciency features, the Globe-Wernicke 
The Globe-Wernicke Home Desk ap Home Desk cannot be matched in qual- 
peals to Woman—the nation’s greatest ity nor in price 


What a Christmas gift idea this G-W na- 


tional advertising is planting in the minds 


of your best prospects this month. Write 


today for tie up information. 
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Globe“Wernicke 


CINCINNATI 




















A Christmas Package for 
G-W Dealers 


N the office, factory, hospital, in stores—at the tailor’s, 

delicatessen shop—in fact, wherever goods must be 

well displayed—-wherever books, reports, trade papers, 
instruments must be well kept, visibly, Globe-Wernicke 
Sectional Bookcases render an individual service 


Nothing can take the place of Globe-Wernicke Sectional 
Bookcases. Meet the seasonal demand with ideas that sell 

write today for bookcase booklets that show you how to 
control these markets 


Globe “Wernicke 


CINCINNATI 
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or the First TIME! 


A machine is offered you which will do these 
four things in one revolution of the drum: 


TYPEWRITE THE BODY OF A LETTER 
FILL IN THE ADDRESS ON THE LETTER 
PRINT A FAC-SIMILE SIGNATURE 
TYPEWRITE THE ADDRESS ON THE ENVELOPE 
At each revolution of the machine you get a completed letter and envelope 
with change of address. Both the body of the letter and the address are com- 


posed on the Multigraph Keyboard Compotype, so that the type is identical, and 
are printed through the same ribbon. The signature is printed direct from a 


cut inked by an ink-roll attachment. 
tla 


ESSE 
a ressing MU/L7/LRAPIT 




















For Full 
Particulars 


Look in your telephone 
book under “‘American Mul- 
tigraph Sales Co.,” for ad- 
dress of our nearest Division 
Office or write to 1836 East 
40th St., Cleveland, O. 

The new Addressing Mul- 
tigraph and its companion 
the Multigraph Keyboard 
Compotype will revolution- 
ize form-letter production 
both in economy and in 
quality of product — and 
each machine has many 
other interesting and profit- 
able uses. 

It will pay you to see these 
new equipments in opera- 
tion at one of our Division 
Offices. 

THE 
AMERICAN MULTIGRAPH 
SALES COMPANY 
1836 East 40th Street, 
Cleveland, Ohio. 


> 
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Lids open flat for easy filing and reference Boxes are shipped in this form—collapsed 


You Can Build Steady Repeat 
Business with This Fast-Selling Line 


Representative Firms 


Using fe) ° Boxes 


Standard Oil Company 

American Express C ompany 

International Harvester Company 

Armour and Company 

Allis-Chalmers Manufacturing Co 

Rank of the Manhattan Company 

Cadillac Motor Company 

Insurance Company of Nort? America 

Chicago & Northwestern Railway Co 

Pigely Wiggly Stores, In« 

Northwestern Bell Telephone Co 

Burley Tobacco Growers Co-op. Ass'n 

—— American Multigraph Company 
W. Straus and Company 

Senta Alloy Steel Corporation 

Locomobile Company of America 

Central Illinois Public Service Co 

Pennsylvania Railroad System 

Sun-Maid Raisin Grower's Ass'n 

Chicago Surface Lines 

Standard Accident Insurance Company 

Boston Consolidated Gas Company 

Kansas City Telephone Company 

The Chicago Tribune 

The Hudson Coal Company 

Great Northern Railway Company 

First National Bank, Chicago 

Lee, Higginson and Company 

Commonwealth Edison Company 

Chevrolet Motor Company 

State Auditor of Minnesota 

Purdue University 

Memphis Power & Light Co 

Anaconda Copper Mining Co 

Denver Dry Goods Company 


More than 15,000 banks, industrial plants, com- 

mercial Arms. city. county and state offices use 
LIBERTY Bozes. The vault shown is that of the 
Exchange National Bank of Tulsa, Oklahoma— 
users of LIBERTY Boxes since 1920 





ONSIDER these figures for a moment. One of our Pacific ‘ 

distributors during the past six months has sold 7,277 LIBER 

Boxes. During the same time a Detroit distributor has sold 1,648 
A small Texas distributor 718. A New York City distributor 305¢ 


Pennsylvania distributor 2,316. 


Do not such records prove that LIBERTY Boxes are fast-sellers 

in wide demand by banks and other business firms? In the past sev 
years LIBERTY Boxes have virtually doubled in sales volume « 
year. And from almost every customer repeat orders are recei 
constantly—because there are always new papers or records to be 
That is why we say you can quickly build a steady repeat business wit! 
this fast-selling line. 


Collapsible Storage 
FILING BOXES 


LIBERTY Boxes are made of the very highest quality, water-proofed 





corrugated fibre-board. They are strongly reinforced with adhesiv: 
cloth tape. They are dust-proof. The special closing cord and tensio: 
button make them spill-proof. They are made in one piece—nothing 


can work off or get lost. Each box is equipped with an end outline label 
and special gummed printed strips, to denote contents, are furnished free 
All boxes are shipped flat. A turn of the hand makes them ready for 
filing. There are 


17 STANDARD SIZES 


Letter ‘ Size No. 11 12 x10% x24 
Cap or Legal Size No. 12 15 xlO4% x24 
Invoice or Bill ‘ Size No. 13 10 x8 x24 
Checks & Drafts Size No. 2 9 x 3\%x24 
Checks & Drafts .Size No. 9 9 x4 xil5 
Voucher Size No. 7 9 x 44x24 
Documents Size No. 15 4%x10 x24 
Private Wire Size No. 6 Stax 5%x24 
ss Size No. 17 4x 3% x24 
4x 6” Size No. 3 6 x4 x24 
4x 6” Size No. 10 6 x 4%x15 
6 x 8” Size No. 16 8 x6& x24 
Ledger Sheets Size No. 14 12 x12%x12 
Deposit Slips Size No. 1 . £6 ee 
Requisitions Size No. § 8 x 4 xil5 
Sales Slips Size No 4 7 x 54x24 
Vouchers Size No. 5 10%x 4%x24 


Rated Dealers are invited to clip and mail the coupon for prices and terms 
and our special plan of co-operation that will build sales for you quickly. 


Please send full information regarding LIBERTY Boxes and your plan of dealer co-operation. 


Address 


BANKERS BOX COMPANY. INC 


Originators, Patentees and Manufacturers 


RAND MSNALLY BUILDING ~— CHICAGO, ILL. 





OA-11-26 
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Engagements 
Harry Levy Engaged. 


The engagement has been announced of Miss Hanna 





Pethesky and Harry Levy. Mr. Levy is connected with 
the Silver Stationery Company, 116 Fulton street, New 
York, N. Y 

Miss Mattson Engaged. 

Miss Frances Helga Mattson has announced her en 
gagement to Charles Goodwin Hansen. Miss Mattson is 
chief clerk in the Boston sales office of the Joseph Dixon 
Crucible Company. Mr. Hanson is connected with the 
First National Bank of Boston. 


Some Weddings 


Peterson-Schwarz. 

Miss Gertrude L. Peterson was married August 14 to 
William Henry Schwarz in the new brick bungalow erected 
for their occupancy at Ejighty-fourth street and Dante 
avenue, Chicago. Miss Peterson has been chief clerk sev 
eral years at the Chicago branch of the Joseph Dixon 
Crucible Company; Mr. Schwarz is an interior decorator 
The new home was sweetened with an abundance of gar- 
den flowers provided by Mr. Bleam, of the Dixon office. A 
happy party of relatives and friends gathered at the festal 
board, and wished the young couple supreme happiness. 


Birth Days 
Miss Leonore Linsky. 


Born, to Mr. and Mrs. Jack Linsky of the Parrott Speed 
Fastener Corporation, New York City, N. Y., a daughter, 





Leonore, on September 23. Everybody happy 


Dictaphone District Meeting at Chicago. 

A meeting of the Chicago district of the Dictaphone Sales 
Company was held at Chicago in October. Bevan Law- 
son, sales promotion manager at the home office, was pres- 
ent. An entertainment was presented the evening of Octo- 
ber 2 at the Palmer House, talent from the Dictaphone 
Chicago branch presenting numerous attractive musical 
numbers, many of them adapted to the requirements of the 
Dictaphone folk. Various specialties were given also. 

The business sessions were replete with constructive 
thought, and suggestions on analyzing the dictating con- 
ditions of various prospects, and showing how these could 
be met best through dictation to the sensitive Dictaphone 
cylinder 

An attractive program was prepared for each day’s 
session, produced on the office duplicator. The covers 
were done in colors in an artistic manner. 

Philadelphia Rotarians Hear Buse Not the Rem- 
ington-Noiseless. 

Harry Buse, the Broadcasting Burgess of Ridley Park, 
is on the job again. This time, not before the microphone, 
but before four hundred odd Philadelphia Rotarians, His 
Honor delivered the Remington message in a twenty-min 
ute talk on the history of the typewriter 

Always interesting, Mr. Buse provided his hearers with a 
demonstration of the silent features of the Remington 
Noiseless typewriter All during the toastmaster’s intro 
duction of Mr. Buse, and continuing through Mr. Buse’s 
address, two typists, one at either end of the speaker's 


table, diligently operated Remington-Noiseless machines 
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A 
CHAIR 
FROM 

OUR 
CATALOG 





Only one of the MILWAUKEE line 
of fine office chairs is here illustrated. 
It carries that exemplar distinction and 
beauty peculiar to all MILWAUKEE 
chairs. In our catalog No. 54 is a 
profusion of other chairs, perfectly de- 


signed and finely finished. 


Superficial 


beauty is augmented by a remarkably 


sturdy construction. 


MILWAUKEE chairs are designed 
for endurance as well as beauty; for 
utility as well as appearance. With 
such a combination, user admiration 
and user satisfaction are practically 


assured. 


Ask for Catalog No. 54. 


THE MILWAUKEE CHAIR COMPANY 


EXECUTIVE OFFICES 


624 SOUTH MICHIGAN AVENUE 


CHICAGO 


CHICAGO MILWAUKEE PORTLAND 





MINNEAPOLIS 
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CAADCO 


Visible Record 
Systems 





EVERYTHING IN SIGHT 


Capacity varies from a 
minimum of 72 records 
to a maximum of 1476 


Light — Portable ——- Easy to Handle 
LAYS FLAT 
A Big Saving in Time and Labor 


A SPECIAL TELEGRAM 


“A very rigid test was made 
this morning in our office as to 
relative strength of competitors’ 
binders and the Adco Visible 
Binders, with the result our bind- 
ers withstood every test and the 
competitors’ absolutely gave 
away. This test seemed to prove 
to both officials of our prospects 
that the Adco Visible was supe- 
rior in every way.” 


DEALERS—Send for Catalogue 





W. G. LLOYD COMPANY 


626 S. Clark St. Chicago, III. 


ACCOUNTING DEVICES COMPANY 
W. G. LLOYD COMPANY 
Consolidated 
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Nothing but their flying fingers and an occasional soft 
musical tap of the bells was noticeable to the assembled 
Rotarians. The voices of the toastmaster and Mr. Buse 
were just as plainly and uninterruptedly audible as though 
no typing were going on. 

After the meeting congratulations were showered on Mr. 
Buse, both for his speech and his stunt, and on the young 
ladies for their dexterity. A large number of those pres 
ent crowded around the machines to get a more intimate 
view of them, and there can be no doubt that the Ren 
ington-Noiseless machines and their silent operation are 
now definite facts in the minds of all who attended the 
luncheon. 

President Winchell and American Sales Director Thort 
ton of the Remington Typewriter Company were also pres 
ent and were introduced to the assembled Rotarians 
Enough high railroad officials of the Pennsylvania and 
other systems to fill several tables attended as guests of 
Manager Shepard and Mr. Buse, and in honor of President 


Winchell. | 
When the meeting was nearly over, Carl Wagner, the 
accounting machine Philadelphian, wheeled in a couple of 


stands bearing Remington bookkeeping machines, which at 
once became a center of interest 
Stationers Association of New York. 

The first fall meeting of the Stationers Association 
New York, held on Monday evening, October 18, at &5 
John street, was an interesting gathering, well attended 
and the members were well satisfied with the new meeting 
place. 

Uri Doolittle of Syracuse, N. Y., regional governor 
District No. 2, was present and gave a brief address outlin 
ing his hopes for the cooperation with him of dealers and 
manufacturers in the second district 

Reports of officers and committees were read, showing 
that the association is in a healthy condition, financially 
and otherwise. 

Cecil Agate, associated with Frederick L. Wertz, displa 
counsel, presented an interesting address on the Mercha: 
dising Value of Window and Counter Display. 

Popular Line of “Christmas Trees.” 

The Bates Manufacturing Company, 20 Vesey street 

New York, N. Y.. are now sending out their Christmas 


trees which serve as display cards for Bates indexes, bot 





CHRISTMAS TREE 
DECORATION FOR 
BATES INDEXES 


telephone and radio. The diagram presented herewit 





shows how they should be set up 

A strong campaign of national advertising will be put 
behind Bates indexes during the holiday season It is 
stated that already there are indications of a very large RE} 


demand, both for the telephone and the radio indexes REI 
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Remington 
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EMINGTON Portable is the recognized leader in sales and 
R popularity. It enjoys this distinction for common-sense 
reasons. 

It is the lightest portable—weighs 8% pounds net. It is the fastest, 
turning out neat and accurate work at any speed you demand. 
It is the most compact of all writing machines—the carrying case 
is only 4 inches high. Years of service everywhere have proved 
its outstanding dependability under any and every condition of 
service. All these advantages— plus the standard keyboard! 
Remington Portable is sold by our branches and dealers every- 
where on terms as low as $10 down and $5 monthly. Write for 
our booklet, ‘For You—For Everybody.” 


REMINGTON TYPEWRITER COMPANY ~* 
374 Broadway Branches Everywhere New York 


Remington Typewriter Co. of Canada, Ltd., 68 King Street, W., Toronto 
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REMINGTON-MADE PARAGON RIBBONS AND PORTAGLE TABULATING pa 


RED SEAL CARBON PAPERS ALWAYS MAKE GOOD IMPRESSIONS 
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THE OFFICE DESK 


When an article of furniture for one’s per- 
sonal use is wanted there is no material that 
appeals so strongly to the discriminating as 
wood. 


A desk made of wood when properly built 
never wears out. 


A desk made of wood will keep papers 
more safely in an ordinary fire, than a metal 
desk. 


A desk made of wood shows the beauties 
of the grain, with no need to resort to paint 
to imitate one of nature’s wonders. 


A wooden desk has a friendly feel that 
cold metal cannot give. 


As a desk user is close to his desk, or hers 
as the case may be, for hours at a time, why 
not use one that is most attractive and com- 
fortable ? 


VALLEY CITY DESK COMPANY 
F-I-N-E A-R-T-S bt eel anh 


ovembe ’ 


, 1926 


G-R-A-N-D R-A:P-I-D-S, M-I-C-H 





h 
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New Milwaukee Chair Catalogue 

The Milwaukee Chair Company of Milwaukee, Wis., with 
sales and executive offices at 624 South Michigan avenue, 
Chicago, recently issued a very effective new catalogue 
about 9'4x12% inches. It is bound in a blue cover with 
raised design, part of the design and all of the lettering 
on the cover being silver The body of the catalogue is 
printed on tinted stock with ornamental borders to match 





CATALOGUE NO 54, MIL 
WAUKEE CHAIR CO 


the cover There are sixty uur pages, each one bearing 
is is catalogue No. 54 

Following the title pages are two beautiful half-tone en 
gravings showing the directors’ room of the Illinois Mer 
chants’ Trust Company of Chicago and the directors’ room 
of the First National Bank of Chicago. Page six gives an 
interesting little bit of history showing first an arm chait 
made more than forty years ago for the office of Samuel 
Insull, president of the Commonwealth Edison Company 
of Chicago. This is one of several similar chairs made by 
the Milwaukee Chair Company which are still in use in 
Mr. Insull’s office and remain in perfect condition 

An interesting statement accompanies this little story of 
the old chairs still in use It is to the effect that there are 
now more than four million Milwaukee chairs in service. 

The catalogue proper illustrates and describes office 


chairs of all descriptions and for every purpos« In all, 
there are 158 different chairs listed and described. These 
include stenographers and bookkeepers chairs as well as 
chairs of. the highest grade for all office purposes. There 


are several settees listed in this catalogue; an illustrated 
diagram of the Milwaukee typewriter chair irons, illustra 
tions of the construction of other types of chairs and a full 
description with illustration of chair iron parts. The differ 
ent casters and their construction are also described 

The final pages are devoted to several suggested layouts 
for newspaper advertising and finally, there is an index 
of chair numbers and telegraphic code, code words for 
shipping instructions and key to numbers. The last page 
of the book shows a beautiful judge’s chair made for the 
St. Lawrence County court house of Canton, N. \ 

The dealer is requested not to mutilate this catalogue 
Loose leaves of all patterns will be furnished to dealers by 
the Milwaukee Chair Company on request so that it is not 
necessary to remove any pages from the catalogue. 

Annual Informal Dance of Dixon Club 

The Dixon Club of the Joseph Dixon Crucible Com- 
pany, Jersey City, N. J., held its second annual informal 
dance October 15 at the Grotto auditorium 
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KEEPING THE 
PRICE 








One of the biggest factors in 
keeping down price of typewrit- 
ers is found in the item of costs 
for re-conditioning Excessive 
costs due to limited buying pow- 
er, inadequate equipment or lack 
of knowledge, may run costs up 
to the point where the retail 
price is almost prohibitive. 


Our unsurpassed buying power 
with respect to rough machines, 
superior facilities for rebuilding 
and years of experience—all tend 
to keep costs down to the mini- 
mum. The value to you is evi- 
denced in our price-list. Ask 
for it now. 


Until you've tried the Mastergrade, you'll 
never know the best re-made 


Largest Wholesale Distributors 
in the World 


THE WHOLESALE TYPEWRITER CO. 


& Exclusive Distributors of Mastergrade 
Remanufactured Underw s 


428-430 Broadway New York, N. Y. 


DOWN 


KEEPS YOUR 
SALES 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


W. Neill Stewart, President, Dallas, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice- President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker. Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Building, 
Chicago, Ill.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. 


REGIONAL GOVERNORS 


Charlies P. Gavin, F. 8 E. H. Clarke, E. H. Clarke 
Webster Company., Bos- & Brother, Memphis, 
ton, Mass. Tenn. 

Uri Doolittle, W. H. H Carl Schutz, Browne-Morse 
Chamberlin, Syracuse, Company, Muskegon, 
~~ & Mich. 

Francis B. Irwin, James Sterley F. Jerue, McClain 
Hogan Company, Ltd., & Hedman Company, St 
Philadelphia, Pa. Paul, Minn, 

Daniel 8S. Hansen, Carlson Ss B Hudson, The Star 
Brothers, Inc., Moline, Ill. Printery, Muskogee, Okla. 





REGIONAL GOVERNORS 


L. B. Clegg, San Antonio Howell D. Melvin, Melvin 


Printing Company, San Roberts @& Horwarth, San 
Antonio, Texas. Jose, Calif. 

George E Horne, George . 

. D ° Horne Book Store William F. Dawson, Charles 
Greeley, Colo Dawson Ltd Mon 

: ; treal, Canada 

joe E. Harvey, West Coast 
Stationery and Printing James 8. Ball, Kilham 
Company, Los Angeies, Stationery and i’rinting 
Calif. Company, Portland, Or 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE aud INFORMATION BUREAU —403-405 Conway Building, Chicago 


Research on Cost of Doing Retail Stationery 
Business. 

The central office of the National Association of Sta- 
tioners, Office Outfitters and Manufacturers, under date of 
October 18, sent out a circular describing the plan approved 
at the last convention having reference to a research on 
the cost of doing business in the retail stationery industry, 
through the Harvard Bureau of Business Research. Mem- 
bers of the association are reminded that the committee 
on national research, of which Fred P. Seymour is chair- 
man, submitted a plan for financing this research at an 
expense of approximately $7,000. The plan received the 
unanimous approval of the convention and the interest 
was such that a sufficient number of unit subscriptions 
were underwritten to practically insure the success of the 
plan. Fletcher B. Gibbs, general manager of the associa- 
tion, states that pledges have already been given for more 
than one-half the necessary amount and that every mail 
is bringing additional ones. He believes that there will 
be no difficulty in securing the remaining pledges. 

The Harvard Bureau has already collected figures on the 
cost of doing business in shoe stores, jewelry, grocery, tire, 
drug, hardware and department stores in the retail field 
and in the wholesale field, groceries, drugs, automotive 
equipment, shoes and Southern dry goods. All figures 
handled by the Bureau are strictly on a confidential basis. 

The Bureau of Business Research is a part of the Har- 
vard Graduate School of Business Administration and its 
primary object is to secure information for use in teaching 
in that school. When the bureau began its studies of 
business costs fifteen years ago, the expense was met with 
contributions raised by private gifts to the graduate school 
of business administration. For the past six years, how 
ever, other demands on the school’s finances have made it 
impractical to carry this burden as before. 

The bureau accepts full responsibility for accuracy of 
its work. No data is made available to individual firms 
or offices of trade associations prior to their publication 
and distribution to the trade as a whole. 

The purpose of cost investigations is to provide a better 
knowledge of operating expenses and of the carrent prob- 
lems in the respective industries. The bureau, it is said, 
has several marked advantages for research work. The 
reports it receives are held strictly confidential. 

Following are eleven steps through which each profit 
and loss statement received by the bureau goes 

1. Removal of co-operator’s name and address and as- 
signment of a code number—acknowledgment of receipt 


made at same time. 


2. Checking to detect possible errors. 


3. Inspection to determine whether statement is proj 
erly comparable and whether additional information is 
required. 

4. Writing for additional information if necessary 

5. Detailed study and adjustment of statement 
specially trained statisticians. 

6. Computation of percentages for each item of expensé 
and profit. 

7. Tabulation of percentages according to several dit 
ferent groupings, such as volume of business, geograp! 


location, rate of stock-turn 


8. Study of tabulations for the purpose of deter: ¥ 
common figures 
9. Analysis of common figures and all other data pr 


paratory to writing reports. 

10. Return of percentage comparisons to individual « 
operators 

11. Publication of reports in book form copies mati 
free of charge to all co-operators and contributors 

[he percentage figures returned to each individual 
operating firm have proved to be advantageous 

Enclosed with the circular was a blank for the met 
to fill out, agreeing to take one or more unit subscri 


at $7 each. 


Committee on Direct and Contract Sale of Office 
Furniture. 

At the meeting of the Commercial Furniture Divisio 
the National Association of Stationers, Office Outfitters 
and Manufacturers held on Tuesday, September 21, a 
Washington, D. C., it was ordered that a committe 
appointed to study the problem of the direct sale « vite 
furniture by manufacturers to users and that of ¢ tract 
sales whereby dealers receive only a small commiss 
goods to be shipped direct from factory. This action was 
sponsored by the energetic activities of B. C. Meé 
Birmingham, Aia., Ivan Allen of Atlanta and others 
took as their text the article in the June issue of 
Appliances entitled “The Thorn Under the Saddle 


committee appointed to study this problem and to 


recommendations at the coming 1927 convention consists 
of the following: Dealers: J. Ogden Pierson, chair 
Dameron - Pierson Company, New Orleans, La 

Allen, Ivan Allen-Marshall Company, Atlanta, Ga.; J]. A 


Waener, Lucas Prothers, Baltimore, Md., and ( \. Netz 


hammer, Northwestern Furniture Company, Milwaukee 
Wise. Manufacturers: H. B. McMaster, Art Metal ( 
struction Company, Jamestown, N. Y.; Carl Leopold, L¢ 
pold Desk Company, Burl'ngton, lowa, and F. H. We 
lake, B..L. Marble Chair Company, Bedford, Ohi 
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PULLING POWER 


It is what comes back from the Mimeograph’s out- 
pouring that makes this speedy machine an important 
force in the world’s affairs. As a means of getting new 
business, as well as producing routine office forms and 
letters in quantities and economically, the Mimeograph 
is a modern tool of first rank. It speedily rolls out 
thousands of well printed copies of letters, bulletins, 
outline drawings, tracings and kindred matter within 
the hour. And it is all done at small cost. It is the steady 
producer of a dependable pulling power that is achieving 
the big things in modern industry. A request to the 
A. B. Dick Company will bring to you, without obligation, 
a booklet which shows how the Mimeograph is giving a 


new power to business and educational institutions everywhere. 


MIMEOGRAPH 
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The Ediphone 


Officially Adopted, Sesqui-Centennial Exposition, Philadelphia, 1926 


FFERS a complete written communication system for large or small 
offices. Flexible, adaptable, efficient, it clears the executive mind 
and desk with an ease and a facility never attained before. It makes 
the stenographer a more valuable helper. 


The Executive Ediphone for dictation is 
the highest development in dictating ma- 
chines. The dictator, comfortable with the 
large mouth piece, speaks naturally and 
makes a perfect record. Electric control, at 
the lightest touch, starts and stops the cyl- 
inder as he speaks or pauses. 





The Secretarial Ediphone with its marvel- 





ous reproduction brings the dictator’s living, 
natural voice with all its inflections to the stenographer’s finger tips. Letters are typed 
directly from the spoken word. Typease electric control, tapped with the thumbs like the 
space-bar, keeps the hands in a touch typing position. The voice speaks, stops or repeats as 
quick as thought. 

Edison Safetae Cylinders, cloth lined for safety, insure your 
dictation against loss and may be used on any make of dictating 
machine. 

The Auto-cut shaver requires no _ skill to operate. The 
sapphire knife, automatically set to just the right depth, re- 
moves the dicta- 
tion from the cyl- 
inder and leaves a 
perfect surface for 
re-use. Its attrac- 
tive steel cabinet, 
approved by the 
Underwriters, fits 
easily into any 
office. é 





You can begin Ediphone dictation without delay. 
Our Service guarantees the investment. 


Ediphone 


Edison’s New Dictating Machine 


THOMAS A. EDISON, INC., ORANGE, N. J. 


The Roach-Reid Company 
1227 Prospect Ave., Cleveland, Ohio 
Cleveland Business Show, Spaces 65 and 67 
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A. W. Esleeck 
Esleeck, Greenfield, Mass.., 
following an illness of two months, 
Mr. 


widely 


Augustine W. 
October 1, 
enty-eight years. 
and 


passed away 
aged sev- 
Esleeck was prominent as a paper 
for his many 
Mrs. Martha Robins 
Loring H. Dodd, Worcester. 
While he Mr. 
Esleeck had large He 
spent a part of each year in travel, principally to and from 
Florida. 


born at 


known benefac- 
the 
Mrs. 
had not been in robust health several years, 


handling his 


manufacturer 
is survived by widow, 


a daughter, 


tions. He 
Esleeck, 


and 


continued interests. 
his winter home in 

Mr. Esleeck 
1848. His father a building contractor 
North while the infant. A. W. 
his first employment as clerk in a wholesale boot and shoe 


March 8, 
moved 


was Galveston, Texas, 


was and 


son was an Esleeck found 


establishment at New York, N. Y. In 1871 he went to 
Holyoke, Mass., to enter the service of the Valley Paper 
Company. In later years he became treasurer of this cor- 


interest in the Beebe & 
treasurer; he continued with 
1900 Mr. Esleeck became 
1901 he 
which was purchased later 


poration. In 1888 he bought an 
Holbrook mill; 
this organization ten years. In 
the 
the Nonotuck Paper Company, 
by the 

In July, 


later he was 


a member of state legislature. In purchased 
American Writing Paper Company. 
1906, Mr. Esleeck bought the Marshall 


Turners Falls 


Paper 
and later moved with his family 
Holyoke. 
He rapidly developed his new property and soon made the 
Esleeck Manufacturing Company known 
America. He successful bidder 


Company at 
to Greenfield after thirty-six years of residence in 
products of the 


all over was a for 


the 


many 


government contracts and high quality of his goods 


make “Esleeck” a standard in the paper market. 
tions with his employes were 


His rela- 


at all times of the friendliest 


and most cordial nature, due to his unvarying fairness and 


them. 
Greenfield 


his many generous deeds toward 


Mr. 


for its constant public service 


Esleeck’s residence in has been marked 


He has been identified with 


all progressive movements and no cause of a community 
nature has ever appealed to him in vain. In the raising 
of funds during the World War he was a leader and a 
heavy contributor. He was the head of the United Drive 
and the conspicuous success which it achieved was largely 
due to his untiring work and an excellent organization 


which he built up 


Men’s 


president in 


Christian 
Holyoke 


association. To 


He was deeply interested in the Young 


had been 
the 


gave 


association, of which he 


and he was prominent in county 


many other ol freely of his time and 


work of the 


jects he 


energy. He was active in the churches, par- 


ticularly in the Second Congregational church, in which for 


many years he had held the office of deacon. He was for 
many years a director of the Franklin County Trust com- 
pany and also served on the school committee. His death 
is regretted by practically every citizen of Greenfield and 


whom he had endeared himself. 


- - + 


all of 


Turners Falls, to 


Mrs. Joyce Catharine Jones. 


Friends of Paul W. Jones, manager at Chicago for the 
Royal Typewriter Company, Inc., will regret to learn of 
the passing of his mother early in October. She was 


sixty-six years old, a resident of Omaha, Nebr, where her 
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First Automaty 


Flat File—!900 First Vertwol 





Foret Expomdung File 
File in 1902 1903 the Automatrc 


‘SEES 


Sell the Exclusive 


AUTOMATIC Advantages- 


Then your customers will have no other 


Automatic “V” Expansion - - - 
Saves time, file and floor space. 


Automatic Compression - - - - 
protects records, reduces fire hazard. 
Send for Catalogs and investigate the differ- 

ence. You now can have more than merely 


high quality for reasons to sell high oaks 
equipment over the commercial grades. 


Complete central display at our Chicago Branch Store 
40 S. Wells Street 


The Automatic File & Index Co. 


West 11th Street 


Green Bay, Wise. 








FIRS) AUTOMATIC 
VERTICAL FILE 1903 
al! Wood or plruchon 
first Wo “Ace! 19 

fiw perfected wood 
Stec! and fale Steel. 


Three Famous Desk Files— 


—famous because they are becoming LEADERS 
among most progressive office outfitters. Every 
important desk worker a prospect. 


hil 


Automatic Desk Cabinet in 
Steel —for Personal Efficiency. AUTO-Desk File The famous AUTO- 





For individual o: department on caster stand, Desk Companion. Hel 
matters, unfini business, opens like a book organize desk —— 
etc.—all instantly available for instant refer- Keeps desk top clear = 


within arm's reach. ence. all matters in good order. 
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YOU 


WANT TO KNOW 


2 THINGS 


ABOUT ANY LINE: 


() is if AS GOOD 
as represented, 
and does it keep 
the promise? 


(2) DOESIT SELL?? 
AS REGARDS 


SMOKERLITE 


hundreds of dealers say: 
EMPHATICALLY YES! 


lathe 


THAT'S WHAT THEY ALL SAY! 


SMOKERLITE is the refined big brother of 


your well known old Meriden 


Automobile lighter. 


SMOKERLITE ces away with messy match 


stubs and Eliminates 
Fire-Riski in office or home. 


SMOKERLITE gives to any desk that smart 


up-and-coming, substantial 
look and is a recognized 
office and home necessity. 


Up-to-Date Americans ‘‘Smokerlite”’ 
Their Smokes 


Smokerlite lights instantly and keeps on lighting—often 
for years. Each one comes tagged with M’'f'’rs Absolute 1 
year rep!l. guarantee. This is our third year, and now they 
go like wildfire. 

Smokerlite SELLS on sight! In the quiet season it brings 
people into the store who would otherwise never enter. Banks, 
clubs, public offices, hotels, etc., ete , order dozen lots. In the 
busy season it's the biggest selling hit since years, for it isa 
matchless gift and good-will-getter, 100% reliable and the first 
and best in the market. 

7 Models: Plug into any 110-volt circuit. Tastefully bronze- 
plated, or high nickel finish, or brushed brass, or old silver. 


Stando No. 20, (2),,.2/8" ,2ur’_ “es $5.00 
Smokerlite $5.00 

















Combo No. 42, = hless 


Comb'n at 
Makes card parties mess-less and serving the men 
and delighting the ladies 


damage-less 
Kiddo No. 46, oo, anaes gift al prize $3.75 
Bridgeo No. 40, untvevant lamp attachenans $3.00 


Lampo No. 44, ee? ent ine 

in — odeeece : . : " , ~ ; o* <! $10.00 
It is high time you joined the ranks of our customers. 
They are making a spectacular profit and quick ! 

Why not you? 


SMOKERLITE-NEUBURG 
19 Hudson Street New York, N.Y. 
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ember, 1926 


husband is branch manager for the James H 
& Coffee Company. 
salesmen 


Ford Tea 


Mrs. Jones was “mother” to many of 





the typewriter with whom her son was asso- 


ciated in the different cities where he had been engaged 


in his profession. In fact, it was but a few weeks ago that 


she suggested that she might visit the Chicago branch to 


mE AON tema ns apg = 


become acquainted with the salesmen there. Mrs. Jones 
was always mterested in the associates of her son, and was 
a helpful influence to many of them. 
+’ + + j 
James W. Rowbottom. ; 
James W. Rowbottom passed away following a lIness 
of several weeks. He was assistant treasurer of the Josep! 
Dixon Crucible Company Mr. Rowbottom joined the : 
organization in 1891. Several vears he was connect: it 
the accounting department, becoming cashier later [I 
1919 Mr. Rowbottom was obliged to take a rest wing ; 
to ill health. He returned in 1920, when he was aj inted 
assistant to the vice president Election to the post 
assistant treasurer came in 1920. 
' - + 
W. D. Armstrong. 
W. D. Armstrong succumbed to a mastoid abscess at 
Philadelphia some weeks ago. He was eastern supervisor 
for the W. A. Sheaffer Pen Company, and had been witl 
the company more than five years. His passing telt 
keenly in the Sheaffer organization, where he had be a 


very helpful influence. 
' FF + 
Albert Isaacs. 
Albert Isaacs, president of The Beck Duplicator | 


York, N. Y., October 14 


cumbed to heart failure, collapsing into the arms 


pany, New passed away 


nearby Mr. Isaacs was awaiting his train to Far Rocka 
way when. stricken The widow and tw ghters 
survive 


Price Cutting Is Peanut Salesmanship. 


By Herbert N. Casson, in the Standard Oil Bullet 
for Distribution to Its Members by the Nat 
School Supply Association 


Che price-cutter is worse than a criminal. H 


He not only pulls down the standing of his goods; h« 


only pulls down his competitors; he pulls dow mst 


and his whole trade He scuttles the ship ir he 


himself, is afloat. 


‘ ; 


Nothing is so easy as to cut 


+ 


hard as to get them back when 
down. 
Any child can throw a glass ot water 


all the wisest scientists in the world car 


water up 
Who 


man who sells makes no net profit; 


gets the benefit of price-cutting? N Che 


and the mar buys 


1 


soon finds himself getting an inferior article 


No manufacturer can permanently keep up t d 
of his goods if the price is persistently cut. Pretty soo 
he is compelled to use cheaper materials, and t : 
the wages of his workers 
[The man who cuts prices puts up the sig way 
to the junk heap!” 
He admits his own failure as a salesman. He mits he 
has been defeated according to the Marquis of Queens 
berry rules of business He admits he cannot 
fighting fair. He brands himself as a hitter-bel t | 
If the business world were dominated by pr tters, | 
there would be no business at all. } 
Price-cutting, in fact, is not business any more than g 
smallpox is health. 
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«| |] “The Dependable Typewriter” 
way | Ask about dealership proposition 

ts he ‘ 


bs - Smith Premier Typewriter Company 
ae , 376 Broadway New York, N. Y. 
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18 models—a wide | 
range of sizes and types. 
A and B label safes and 
lighter safes—a model 
for every fire-proof safe 
requirement—all under 


one good name. 


Mists 





We have simpli not the safe problem for the de aler 
We offer  aliabia te line all backed by one manufacturing 
organization which you can sell way siaiainten the t 


these safes do offer better protectio 


Note these exclusive features: Unit equipment, 
patented design and an unequaled record in actual fires. 
New dealer franchises now being let. Write for our 


proposition. 


The Meilink Steel Safe Co. 


Toledo, Ohio 


i as. 
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(New Machines and Devices.) 
(Continued from Page 31.) 


“Presto” Desk Sets 


Samuel Kanner, 73 Tenth street, Long Island City, L. L., 


N. Y., produces the “Presto” desk set. This is the conve- 


nient device for maintaining a convenient place for the 
fountain pen of the desk man. A base supports a suitable 
standard, into which the pen is placed when not in use. 


Both single and double pen sets are made, the latter used 
where two colors of ink are required. In this case the bar- 





SINGLE-PEN DESK SET Also Made with Two 
Pens 


PRESTO 


rels are colored black and red, to facilitate identifying the 
olor of the ink in the barrel. 
[he “Presto” fountain pen is a self filler, with barrel 


made of “Kannite,” a composition specially suited to this 
purpos¢ 


New Curmanco Business Register. 

The Currier Manufacturing Company, Minneapolis, 

Minn., recently bought the United States and Canadian pat 

ents on a writing tablet which will be offered to dealers 
under the trade name, “Business Register.” 

[The device uses the wide adding machine rolls which 

are stocked by all dealers A till under the writin, 


serves to kee 


y bed 


p notations and calls. The inside surface 





THE “BUSINESS 
REGISTER.” 


the till cover has a telephone index card for listing regular 
calls. This card may be removed and another substituted 
bearing a price list, calendar or any other suitable matter. 

This register is made of art steel and finished in olive 
green. It has rubber bumpers on the bottom to prevent 
skidding. 

Price is said to be reasonable, with a good margin of 
profit for the dealer 
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“File-Fitting” Trays 
are being adopted every- 
where in preference to old 
inflexible card filing 
methods. 


They are as important a 
part of your stock as four 
drawer letter files — one 


completes the other. 


They enable you to furnish 
exact space for every pos- 
sible combination of sizes 
and at a much lower cash 


investment. 


Nationally advertised. 


WAGEMAKER CO. 


GRAND RAPIDS, MICH. 
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Patented: 
Nov. 4 1922 
No 143535) 
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SILENT STAMP PAD 
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Know Ly You Should The Typewriter and Office Equipment Company 


Stock the 








that is being used by some 
of the leading banks and 
business houses 


Stock and recommend it--- 


BECAUSE 


1 It is the only pad of its kind 
on the market. 


? The rubber base prevents its 
scratching the desk and keeps 
it from slipping. 


3 The one piece blocked metal 
cover is rounded at the corners 
—no sharp edges to cut the 
fingers. 


4 Clear impressions are insured 
by the ink reservoirs, a spe- 
cial Mun-Kee feature, which 
keeps the stamping surface 
from becoming dry. 


The stamping surface is both 
reversible and replaceable. 


6 The Mun-Kee method of re- 
inking is unique and most 
practical. 


7 Mun-Kee pads are guaranteed 
durable, economical and _ eff- 
cient. 


Mun-Kee pads mean 
profits. 


y 


MAIL THIS COUPON TODAY ! 


—--------------7 


MUN-KEE PRODUCTS CORP 


Dept. 


B, NEWARK, N. J ! 

Please send me full particulars § of | 
Mun-Kee Silent Stamp Pads 

I 

Name | 

Address | 


Firm Name 
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San Diego Typewriter House Adds Office 
Furniture. 

merly the Typewriter Emporium, San Diego, Calif 
moved from 936 Broadway to 726-730 “C” street, w 
the company has a large show room on the main floor 
the second floor for repair shop and storage space 
this location there is also an eighteen-foot show wi 
which will be used to display office machines and the 
pany'’s newly acquired lines of stationery and office 
ture. The company now handles new and rebuilt 
writers, desks, filing cases and commercial stationery 
is stated that the addition to the business has beet 
possible through the formation of the partnership bet 
F. H. Schlador and William Re‘nheimer, proprietors 
Typewriter and Office Equipment Company, menti 
which partnership appeared in Office Applia: 


September 


Attractive Colored Lead Pencil Assortment. 

Phe No. 5660 assortment of Van Dyke thin colors 
pencils made by Eberhard Faber of New York City 
up in a counter display which lends even more attract 
ness to this line. The arrangement is sure to draw 


attention of customers passing through the stor 


am weet 


| 


——— 






































NO. 5660 ASSORTMENT OF VAN DYKE THIN 
ORED LEAD PENCILS 


the pencils themselves create desire by reasor 
real gold stampiing and beautiful finish. The assort: 
contains two dozen No. 5625 blue: two dozen No. 5626 r 


one-half dozen No. 5607 yellow; one-half dozen No. 56 
green and one-half dozen No. 5640 combinatior 
blue 


Crawford Wins Sales Contest Award. 

An award of twenty-five dollars in the L. | 
Paper Company's recent creative selling contest was 
by D. S. Crawford, salesman for the Sierra Paper 
pany, Los Angeles, Calif. In the face of severe 
tion Mr. Crawford created a sale of thirty-two reams 
Brown's linen ledger paper Mr. Crawford follows 
practice of preaching quality wherever he goes, at 
that it is a powerful lever in the creation of repeat 
It is only the satished customer who comes back 
of the same 

Each month the L. L. Brown Paper Company of Ada 
Mass., hangs up a purse of twenty-five dollars for t 
interesting instance of the sale of its product thr 
creative salesmanship. The rules of the contest wi 
cheerfully supplied by the company to those who ask 


them 
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7 )Smokerset sells for from $2.50 
each to $3.50, according to fin- 
ish. A very profitable item. 


with the usual liberal 


splendid Christmas 
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Lees’ Adjustable Ash/ 
Receivers in any fin- ry 
ish sell for $2.50 each 


liscount. They make 


Tel-Tab is popularly priced at $1.50 retail with a fine 


the dealer 





TIMULATE your sales of office 

appliances with gift items that 
are equally useful at home. 
Think of the sales possibilities in these 
numbers. 


Smokerset buries the evidence. Press 
the button and the refuse is whisked 
into the bottom where its odors can- 
not escape. Beautifully finished in 
Black, Dull Green, Orange or Maroon 
with nickel tops and felt pads on bot- 
tom to prevent scratching. 


Lees’ Ash Receiver, with its felt 
lined clamp, can be fastened anywhere 
and will stay there. The receiver 
swivels to any desired angle. The 
handiest all-purpose ash receiver we 
ever saw. Very substantially made 
and finished in Mahogany, Verde 
Green or Ebony, all with polished 
nickel trim. 


Tel-Tab clamps to the telephone 
column and takes your notes; one fill- 
ing of adding machine tape makes 
1,000 memos each 3 inches long. Its 
firm position on the telephone and the 
angle of the writing surface make it 
very easy to use. There is a place 
for the pencil. Finished in Ebony. 
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lime Money Save 


This is the most popular 
type of sealing machine on 
the market. Simple, sturdy, 
always on the job. Tens of 
thousands in daily use are 
giving splendid service. 

The RYCO ......... BM 
Heavy, durable—most suit- 
able for shipping rooms. 
;  ¢. Sroreae $2.50 


Smaller, compact—especially 
designed for retail stores. 
The discount for Dealers is 
most liberal. 





























HE Monarch Package Sealer is the 
chine that has established a new stz 
of efficiency for automatic package s 
devices. It operates quietly and 
—one stroke of the lever moisten 
and delivers any required length of 





Made entirely of brass, it will not rust. Beaut 
designed, compact and simplified in construction 
Monarch Package Sealer is a perfect mec 
device. 


the lever 
thing ha: 
a pin for 


d well t 
It is a machine invaluable to the progressive meting the 
store. Three times as fast as string or twine, it isggth on ot 
anteed to give splendid service and lasting satisfac ’ 
The rapidly increasing demand from the trade fe 
automatic Monarch Package Sealer is your @& 
tunity for unusual profit. The retail price is 
$20.00. And the discount for you is most except poe 

evic 

Write or wire at once for complete information @ides 500 
cerning our attractive merchandising plan, andider your 


sure to include vour order for sample on app ts. Anc 


J.F. RYAN C 
342 Madison AvyNev 


tores « Officesf 


HE Pinzit Machine drives a blank pin 
through any reasonable number of papers And don't toransiine 
five times as fast as it can be a by ADAMS DESK MEMO. 
d. Properly used, it buries the point 
¥ of the 4 “Slr the papers oa of Used with standard adding 
= harm’s way. A simple downward stroke machine rolls. Finished in 
the lever is all that is required. brass, bronze, or olive green. 
hing has yet been found that really takes the place Order your fe eee 
apin for securing papers together properly. Staples out doles. Shia:tea ae 
d well but you often mutilate the papers in de- sonention tut ahaa 
thing them. Clips do not hold securely—and they completely eold Gul ter Ses 
: on other papers in the file. veniine “Gk 


ie ie 4 nliancé pt A remarkable value at $1.50 
ma ; vill ha —our usual liberal discount. 


+ ne 


bw is the time for you to push the sale of this won- 
l device. The retail price is only $8.50 and in- 
tes 500 Pinzit Pins. 


fer your sample. Write for sales helps and dis 
ints. And do it now, TODAY! 


COMPANY 
New York City.N.Y. 








IEE SE BERRIES 


Eve ry Desk Te. 


EES’ Smokers Lamp is made for those 

who smoke and need light on the sub- 
ject. Combining a reading lamp and an ash 
receiver that can be clamped anywhere at 
any angle, the usefulness of this device is 
unlimited. It is finished in a manner suit- 
able for any home, office or club and can be 
had in Mahogany, Verde Green or Ebony, 
all with polished nickel trim. 


There is no more useful and needed acces- 
sory in the ordinary office than sensible ra 
book ends. These steel book ends get good | 
toe holds under the books and will not lean | 
outward. Nicely finished in Ebony with 
rounded edges that will not mar the finest 
surfaces. 


The Bankers’ Sanitary 
Moistener puts just the 
right amount of moisture 
on the finger, or on 
gummed stickers, tape 
envelopes or stamps. It 
holds a lot of water, will 
not rust and is made en- 
tirely of brass, nickeled 
and polished. Actual size 
3% x 3% x 1% inches. A The Bankers’ Sanitary 
very popular item. pepaler price of 1.08. 


Of course, there's the 


And here’s a desk memo- sual big’ discount to 










A. 


is Your Market 





Lees’ Smokers Lamp. 
any standard finish, 
complete with 8 foot 
silk cord and separa- 
ble plug $6.50 each 


Regular liberal 
count. 





CSRS 


dis- 


= 4 hs ies - 


Book ends retail for 4 


25 cents per pair 














randum with unlimited “““" ““"" 4 
capacity for notes. Desk- 
Tab, Senior, feeds the roll q 
upward which allows ~ 
memos of any length to 
be written. Nicely fin- 
ished in Brass or Bronze Desk:Tab Senior, lists / 
eer» ee which have 39 se 
price. feet of paper in them 
—— Aw : 
a \ 
J. F. RYAN & COMPANY io: 
\A i - 


342 Madison Ave. 
NEW YORK CITY 
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Add-Index 
New Models 


fully equipped fairly priced 
dependable 

























Combination Adding Machine 
CASH REGISTERS 





5 MODELS 
Every Add-Index Has 
All These Features 


Automatic Clear Signal 
One Hand Control 

Cast Out Item Feature 
Non-Add After Print 
Repeated Item Counter 
Triple Visibility 

Total and Clearing Key 


R E A S O N S bee dl iy Seiten eae AM Totals 3 yy 
5 Sew 





Adding 
Machines 


5 Models 


awawnNn™ 


cms 


matically 
. , “real” ¢ . —_— ale 10 Correction and Efror Key 
can afford to pay “real” commissions to salesmen ll Repeat Key 

‘ : -j : : n ac “Ss ir cus 2 Non-Print Key 
? ‘a can allow honest trade-in values on machines your cu ! 
2. You can allow hy 13 Non-Add Key 


tomer paid high prices for. i4 Twe-Color Ribbon 

You can quote discounts to quantity users, w ho buy very few 15 Automatic Ribbon Keverse 

+ < be 16 Flexible and Positive Lock Key- 
8S bank macnines beard 


4 You can interest additional high grade “producers” with “bet- 17 Adjustable Margin Liner 


é : ss - - . . 18 Double, Singl - 
ter than they are getting commissions” and a diversified line 19 “Subtraction” mal) Geomeee 


Finally, instead of making “sales” for some manufacturer, you every key top 
ill | aking a fair “ fit” f rourself, and have proper 20 Portable—26 Ibs. 
will be makit gaitawr pron or yoursel, a sti a prope 21 Non-Leakable Governor 


return for vour effort. investment, and service. 


THINK THIS OVER 


cael 
SERVICE 53 “°nonens oF “Minow Seevice™ DEALER STATIONS» OD 


Our Dealers’ Plan-Plus provides for the distribution of Add-Index Machines through 











Dealers only. We do not employ salesmen nor do we sell to users direct. All orders, ee 3 y 
inquiries and leads are handled through dealers. The Dealer selling Add-Index My x ” 
Machines is provided witha profit per machine, which is greatly in excess of that Pars 9 

on other Adding Machine Dealer Plans. The plan also includes imprinted g om a | 
mailing folders with return post cards addressed to the Dealer, personal 4 a wv | 
distribution folders, copies of ads for mailing and distribution purposes, sv 6 


five-color window display cutout sets, and every active co-operation yy & 
by the manufacturer, without cost. 6 


Add-Index Corporation RA gear 
General Offices and Factory: GRAND RAPIDS, MICH. Perr © a S&S 
© 
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When you’re asked to quote on folders 











—attach an 
Oxford sample 
to your 

estimate - - - 


EXTRA quality 
at no extra 
cost, always 
wins the 
business! 

















‘Lue superior 
quality of Oxford 
Folders is so appar- 
ent that it imme- 
diately commands 
preferred attention— 
and purchase. 


Prove to yourself 
that this is true. 
Compare Oxford 
Folders. Investigate 
their merits and sale- 








JANUARY «2 


SUN MON TUE WED THU FRi Sat |” 


1 
234567 8 
9011213415 
16 17 18 19 20 21 22 
Ko™% 25 26 27 28 29 


Folder / 
Time ; 














ability—now that 
“Folder Time” is 
coming. We'll send 
on the samples. 

And if you haven't 
seen the new price 
list (effective August 
15th last), send for 
it at once. 

From today on—let 
Oxford quality sell 
for you. 


OXFORD FILING SUPPLY CO., 500 Driggs Ave., Brooklyn, N. Y. 











FILING SUPPLIES Exclusively . 


. the product of specialists 
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Hancock Heads Red Cross Business Equipment 
Group. 

G. E. Hancock, assistant American Sales Director of the 
Remington Typewriter Company, heads as volunteer Roll 
Call Chairman a special Business Equipment group to enlist 
the maximum response throughout the business equipment 
lines of New York City to the annual Red Cross Roll Call 
opening November 11, Armistice Day, for funds to main- 


CALA SLR RODD 


0, 
AY LAY ALY rS 


tain the organization’s relief work and public health pro- 
gram. 

The Business Equipment group is one of the first 150 
groups formed in accordance with the campaign plan of 


committee organization of the city into various industrial, 





banking, mercantile and professional groups which will 
carry the Roll Call appeal into every branch of industry 
It is anticipated that by the opening of the Roll Call 
approximately 200 such groups will be functioning through- 
out the city representing a total of some 4,500 volunteer 


Personality 


chairmen, committeemen and captains. 

Plans for comprehensive activity throughout the group 
are already in operation under the leadership of Mr. Han 
cock, and he has set as his goal a 100 per cent enrollment 


HE successful business 
man of today is just as 
careful about the appear- 
ance of his letters as he is 
critical of their contents. 


with a Red Cross button on every person in the business 
equipment line. 

Aid for the ex-service man and his dependents consti- 
tutes a major part of the Red Cross program in New York. 
More than 4,000 wounded veterans, men still in service, 
and members of their families, were aided during the year, 
according to the last annual report of the Chapter. Legal 


ee 


assistance, money loans and medical advice are included 


This is because in addressing 
those who do not know him, 
his letter is the sole means of 
expressing his personality 
and the right kind of person- 
ality,*in business today spells 
SUCCESS. 


in this work. 

Other outstanding metropolitan activities are the disaster 
relief and the public health program, under which more 
than 616,000 surgical dressings were supplied during the 





year to hospitals of the city, and which also cover nursing 


QDWDPLYPLPLPLPYLYPPLYLDPLODOrLYLDLPLYLDYPLDYrLDOPrL 


» 


service, first aid, and work in home hygiene and care of 
the sick. 





LY, 


Some New “Acco” Sales Helps. 


Several attractive and forceful sales helps are being 


Men who have achieved suc- 
cess, and also men on their 
way to success realize that a 
clean, clearly typed letter 
commands a respectful -read- 
ing—AND A ROYAL TYPED 
LETTER GETS IT. 


offered by the American Clip Company of Long Island 
City, N. Y., to assist dealers in the distribution of Acco 
products 

First, there is a flexible metallic window letter sign, 4x12 
inches, which is an excellent reproduction of hand gold let- 
tering. This sign informs the reader that the stationer is 
an “Authorized Dealer of Acco Binder Folders and Other 
Acco Products.” 

Then, they have imitation leather signs for counter or 
wall, in four colors, for Acco clamps, Acco punches and 
Acco binder folders 

Another, a “metallix” sign, illustrates in exact color the 


‘‘Compare the Work’”’ 


ROYAL 


ROYAL TYPEWRITER CO., Inc., 


316 BROADWAY - NEW YORK 


use of the company’s new improved washer for brass paper 


fasteners, the Acco flat 


Unusual Safe Insurance Plan Announced by Shaw- 
Walker. 

The Shaw-Walker Company of Muskegon, Mich., an 

nounces a $1,000 fire insurance certificate covering the con 


YY DY DAYAYAYAYAYALALAYALY LY LY aS LY YY YOY YY YS 





tents of executive safes issued without charge to every 
purchaser of a new safe of this type. 
This is said to be the only policy of its kind in existence 


and is underwritten by London Lloyd’s. It not only in 


BNZN 


sures the contents of the Executive safe up to $1,000 against Branches end Agoncice the World Oca 


loss by fire, but it is fully paid up for three years 


—IYOALALDPDPDLYDADDIDPLPLDY”—LODNODY- LYDON 


aX. 


The coverage of this Lloyd’s policy is quite broad, in- 


cluding properties of every kind, personal or otherwise, 


SQ 
*. 


VX RMRMRYXRRSRYDYIOSNS 











whether held in trust or on consignment. It covers mer 
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SELL STEEL 
The Serviceable Equipment | 


Both large and small concerns, the most 
criminating buyer and the economy man, appre-_ | 
ciate the superiority of steel office files. Above 

is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped 
with general lock. 


dis- 





THE BENTSON| 


Steel Transfer Cases 


operate easily and stand rigid, even when stacked | 
right up to the ceiling, by reason of our stacking 
interlocking arrangement. They are made in four | 
sizes: Letter, legal cap, invoice and ledger. They 
can be fitted with sanitary leg base, with rollers, 
or with follower block and rod. 

The BENTSON line also includes a 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index | 
sections. 

Write us for circular and discounts. 


The Bentson Manufacturing | 
Company | 
AURORA . 


com- 


ILLINOIS 








chandise, business records, manuscripts, etc., evidences 
debt, accounts receivable and currency. 
stamps up to the value of $100 are insured 

The early sales on this popular-priced safe ar: 
to be setting a record-breaking pace. 


report 


A New Line of Electric Signs. 
The Manufacturing 


Orleans street, Chicago, Ill., are giving energetic attenti 


Davenport-Taylor 


to their new opal and bronze electric sign which is used 
banks, hotels, libraries and other high-class institutions f 
This type 

lad 


sale among stationers and can often be include 


of sign is findi 


interior decoration purposes. 


a ready 





OPAL AND BRONZE 


NEW 
SIGN FOR DESK 


USE. 


their office equipment contracts Chis applies particu 


to those concerns who specialize in furnishing desks 
other fixtures. 
The opal and bronze sign is neat and compact and 


with the finest of interiors. The frame itself is mad 
pure bronze and the space for the lettering is of of 
glass, the background being cut away and filled in w 


gold bronze paint 


out about one-sixteenth of an inch. The lamps for lightir 


November, 192¢ 


i 


the sign are contained in the base and illuminatior 
reflected and diffused behind the glass. 

The signs sell singly at prices ranging from $24 
There are various types, some of them built as show: 
the electro so that the sign may be set on a counter 
desk. Others are made with brackets for attachment to tl 
wall. The company will fill special orders where 


necessary 


Useful Catalogue of Automatic Expanding Files. 


I I 


Catalogue 24-B is the newest publication to come 


Green Bay 





Money ane 


Company $12 


This makes the white opal letters stand 


“ 


because of some peculiar hanging arrangement 


the Automatic File and Index Company of 

Wis. This catalogue, although not large, is comprehensi 

and condensed, and gives the necessary information regar 

ing Automatic wood-steel filing equipment as well as desk 
trays, the Auto desk companion, Automatic desk file 

sectional card cabinets, etc. The 400 line of automat 


wood-steel uprights is fully described and illustrated, al 


the 300 line of high-grade cabinets, the 2-C sectional li 
No. 2 sectional line and No. 1 sectional cabinets 
advantages of the wood-steel construction are pointed 


and the manner in which these cabinets are made and {| 
the their 


construction 


are made, 


fully 


drawers 
all 


catalogue will prove a valuable addition to the catalog 


together, how 


exterior are described 


cabinet of the dealer 


H. C. Sterling Now in Syracuse. 

Sterling has opened offices at 333 South W 
N Y., where he 
leaf devices and office supplies 
be 


for labor saving devices for the office 
the 


Harry ( 
ren street, Syracuse, carries a 
line of loose 
Mr. 


sive agencies 
He has had many years’ experience in 


Sterling will interested in obtaining some ex 


‘4 
neid al 


the industry 


best posted men in 


one of the 


interior al! 


‘his nev 











November, 1926 OFFICE APPLIANCES 173 


MARCHANT 


SVPER —- AVTUMATIC 





TO CLEAR 
DIALS— 

You merely touch 
the keys (at t 


of machine) light- 
ning fast — No 
handle ‘‘crank- 
ing.” 








And Now Marchant Introduces | 


AUTOMATIC CLEARANCE 


\ new MARCHANT CALCULATING MACHINE, embodying automatic- | 
lightning-clearance, is announced—the most revolutionary develop- 
ment in the mechanical handling of figure routine ever presented 
G Combining automatic multiplication—with automatic controls—and 
now automatic electric clearance of all dials—Marchant is today in 
speed, and accuracy, five years in advance of any Calculating machine 


of either European or American make. @ The new machine is here, 





and particularly do we invite you to see it. Trying it puts you under 
no obligations. Q It will be our pleasure 


and enough, to have you see it 


MARCHANT CALCULATING MACHINE CO. 


NEW YORK - CHICAGO - OAKLAND - LONDON 











SALESMEN— 


Marchant is the fastest growing bus- 
iness in the figuring machine field 
Generous territories and commission 
plan. High sale price—relatively little 
trade-in or installment business. Pe- 
culiarly attractive openings are ready 
for certain experienced men. If you 
can measure up to our standards by 
all means write and state your experi- 
ence fully—-send photograph. Address 
General Sales Manager, 280 Broad- 


Vay New Y ork 
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Be Safe With Macey Safes 


The Underwriters ‘‘B’’ Label on a MACEY 
Safe means that the safe has passed three 
standards of safety—standards sufficient to 
practically guarantee the safety of the articles 
entrusted to that safe. These standards or tests 
are commonly known as the fire or endurance 
test, the impact or drop test and the explosion 
test. These tests are made unusually severe to 
qualify the safe for the unforeseen accident. 


MACEY “‘B” Label safes offer a large margin 
of safety and records placed in them may be 
left with the secure feeling that the best pro- 
tection known has been used. In the design 
and construction of the ‘‘B’’ Label safe, safety 
has been the paramount watchword. No ex- 
pense has been spared in making MACEY 
safes outstanding values in their field. 


Copies of any or all the Macey catalogs show- 
ing safes, furniture, etc., will be gladly sent on 
request. 

The Macey Company 


GRAND RAPIDS, MICH. 
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(Winning New Markets Overseas.) 

(Continued from Page 39.) 
of economic conditions, coupled with better export policies 
among our exporters, has multiplied the volume of our sales. 
As compared with 1921-22, the value of American automo- 
biles and parts exported to Argentina in 1925-26 showed an 
increase of 700 per cent; of 1,291 per cent to Brazil; 1,399 
per cent to Chile; 1,089 per cent to Colombia; 540 per cent 
to Venezuela, with corresponding gains in the smaller 
countries. 

“Among the many other articles which we are sending t 
South American countries in rapidly growing volume may 
be mentioned moving picture films, textiles and iron and 
steel (especially petroleum supplies and construction ma 
terial). The long-time growth in our sales there of indus 
rial and agricultural machinery continues steadily 

“Sales to Cuba showed a gain of nearly 60 per cent and 
those to Central America a gain of nearly 70 per cent as be- 
tween 1921-22 and 1925-26. But for the depression last 
vear due to the low price of sugar, our exports to Cuba and 
several of the smaller islands would have shown a much 
greater growtl 

‘Australia and New Zealand, English speaking countries 
with standards of living and economic environment very 
similar to those in our middle west, find American products 
peculiarly and increasingly adapted to their wants. The de 
velopment of our sales to these countries of automobiles 


and trucks, radio equipment and other electrical apparatus 


pianos, clocks and watches, adding and computing machines 
typewriters, hardware, tools, rubber goods and a_ wide 
inge of other manufactured articles is truly extraordinary 
ind forms a vivid commentary upon the rapid advancement 


those rising young comn onwealths. 
Our sales to these two countries of nearly $200,000,000 


in 1925-26 represented not much less than $30.00 per capita 


[his figure is all the more impressive when it is borne in 
mind that our own aggregate imports from the entire world 
nount to about $35.00 per capita. 


‘For example—in 1925-26 Australia and New Zealand 
bought $54,000,000 worth of American automobiles and 
trucks, more than 6 times as much as four years before 
[hey are today our leading overseas markets for automo 
tive products, far in advance of Argentina which ranked 
second wit] $33.000.000. 

“Our exports to British South Africa, whose needs and 
ndustrial advancement are in many ways similar to Aus 
tralia and New Zealand, in the last fiscal year, were no 
less than 168 per cent greater than four years ago. I1 
deed, exports to all Africa except the region along the 
Mediterranean are expanding with great rapidity 

‘The remarkable recent gains in our sales of manufac 
tured goods to Latin America, Oceania, Africa and most 


countries of Asia have taken place despite the growth in 


their own manufacturing industries and despite the reviving 
ompetition of European countries. 
As the standards of living tend to rise, this development 


reflects itself in the ever greater demand for elaborated 
articles [The consumption of foodstuffs and other basic 
necessities of life increase only moderately but as a new or 
backward country develops and raises its standards of liv 
it develops new industries, exploits new resources and 


thus acquires new purchasing power. This is the trans- 


ormation which is now going on in the land of the South 
Temperate Zone Even though this development is often 
accompanied by the rise of new manufactures which prod- 

ts apparently compete with our exports, these new in- 
dustries in fact stimulate demands for machinery, equip 


ment, supplies, transportation equipment, etc., and what is 


| 
more signincant they contribute at once to the potential 


ing power! f their employes.” 
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Washburne’s 


New Improved 
“O.K.” PAPER FASTENER 


a two in one fastener for temporary 
or permanent use 


For use temporarily For use permanently 


No other fastener of this type on the mar- 
ket has this patented feature. 


One Insurance Company uses over 9,000,000 
“QO. K.” fasteners each year; several whole- 
salers sell 25,000,000 a year. There are big 
profits in this product for you, get behind it. 


National Magazines, Trade Papers, Car 
Cards, etc., are carrying our advertising to 
many millions of people each day; this ad- 
vertising is going to help you sell; all that 
we ask ts that you keep well stocked. 


Write for prices in lots 
of 1,000 to 1,000,000 


The O. K. Manufacturing Co. 


Oswego, N. Y. 
The Clip with Bull Dog Grip 


eo] 4 eo} 4 


PAPER PAPER 
FASTENERS FASTENERS 
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COLUMBIA 


RIBBONS and CARBONS 


Girdle the Globe 


When You Want the Best, Columbia 
Products Will Meet Your Needs. 
Sold or sent to you any place in 
the world 


20 Years’ Experience 


is back of this Service, which is uni- 
versal in scope-——prepared to serve 
you no matter where you are 


ARBON PAPERS for Pen, 

Pencil, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use. 


RIBBONS for all makes of Type- 

writers, Multigraphs and other 
mechanical writing or reproducing 
machines 


Let us know your wants. We carry every known 
requirement. Our organization is at your service 


Samples and Prices on Request 


COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 
69-71 Wooster Street New York, N. Y. 


Branches Throughout United States and Abroad 


* For GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
For Southern EUROPE, Via Donatello 19, Milan 32 





(Swiss Trade Quiet.) 
(Continued from Page 39.) 

fills every need. Although a silent machine is already o1 
the market, and has been seen in many exhibitions, other 
makes are still very largely used, as can be easily ascet 
tained by walking down a corridor at a big hotel at Geneva 
or even promenading along the lake side of a summer 
evening. The loud and somewhat aggressive tap-tap of 
the typewriter comes from every room, and during this 
hot summer all windows were wide open. No one con 
plains in Geneva, on the principle that people who live 
in glass houses should not throw stones. For all the 
delegates are busy, almost all convert their rooms int 
offices, whether it is one of the rooms of a magnificent 
suite belonging to an Indian delegate, traveling in great 
magnificence, or the humble single room of a minor delk 
gate from the Balkans. 

Trade in general, outside the Assembly business, is poor 
just now in the office appliance line in Switzerland. The 
expected improvement resulting from the entry of Ger 
many into the League has not shown itself as yet. It is 
naturally early days and better things may result after 
the “entrée” or general getting back to work after th 
summer holidays, which is just taking place. A rush of 
business is expected, if the political horizon remains ut 
clouded, but money is decidedly tight, tighter perhaps than 
it has been for many years, said my informants 

News comes from Germany of the creation of repa‘ring 
outfits that in motor vans scour the country, doing all 
simple repairs to typewriters and calculating machines 
The van reaches a small town or village, where there is 
no repairing man, advertises its arrival and waits for cus 
tomers. The results up to the present have been excellent 
the van being besieged by people who want their typ« 
writers overhauled. For the great difficulty of farmers 
bailiffs and authors living in the depth of the country. is 
to get repairs done. Many request their chauffeurs to lear 
the elements of repairing type machines, as their mechat 
ica: knowledge fits them for the job. But the advantages 
of having a repairer who is a specialist are very mu 
appreciated.* The existence of this new initiative, how 
ever, contains a potential danger to the trade. A sample 
machine is carried around and naturally the company that 
has a traveling agent who undertakes repairs gets all the 
country trade. This is important in Europe today, as all 
the money is in the hands of the agriculturists. Great 
sales cannot be effected in the large cities to this class 
of customer, as, although the farmer comes to the town, it 
is rather in his own home that he makes purchases of 
machinery, liking to see it at work before sinking money 
in it. The great handicap of the traveler in machines 
has always been the question of transport. Sample ma 
chines are very heavy to carry around and the answer 
to that problem is the repairing van, for the money earne: 
doing repairs enables the salesman to devote a _ certai1 
time to any country district; he need not hurry on because 
there is no immediate business. Enabled thus to prepare 
the ground, to advertise typemachines as well as repair 
them, he finds eager purchasers when he makes his next 
round in that district 

Many German machines, both large size and traveling 
models, are now on the market. For munition factories 
in Germany, France and Belgium have been converted 
tvypewriting factories. The itinerant traveler will do mis 
sionary work, introducing the wares of the firm he repre 
sents Other firms, less enterprising, making no pro 


vision for repairs, having no van on the road, are going t 


*An illustration of a motor van and trailer used by a Germa 
typewriter repair concern along the highways of Bavaria ap 
peared in Office Appliances several months ago Kd 
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STEEL DESKS 
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Another Browne-Morse Steel Desk Installation 


The Central Trust Company of Lansing, Michigan, 
follows the trend of modern ideas in its handsome 
new home, by equipping with Browne-Morse Steel 
Desks. Emery-Pratt Company, Browne-Morse Agents, 
made the installation. 


Browne-Morse Co. 


Muskegon, Michigan 
A YEAR AND A HALF AHEAD 
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HE ideal personal writing 

machine. Weighs only nine 
and a half pounds—has all the 
conveniences of the large stand- 
ard typewriter. 

Equipped with a handsome 
carrying case of fab- 
rikoid, mounted on 
a baseboard that 
gives it firm support, 


is at home and on 
the job anywhere— 


Special Features 


Perfect visibility of writing. 
| Standard four-bank keyboard. 
| Unusual speed and respon- 


siveness. 
the Royal Portable |]  kxtes wide paper capacity 
and writing line. 
Automatic ribbon reverse. 
Two-color ribbon. 
Accurate back spacer, 




















writing problem for every man 
of affairs, every traveler, every 
housewife, every student—every- 
body wants one. 


The Royal Portable has an 
equipment of special features 
that makes it unique. It was 

created by veteran 


craftsmen who have 
made the Royal 
Standard Typewriter 
in demand and pre- 
ferred the world over 
—it is built to last a 


it solves the personal || Margin stops--Margin release. lifetime. 





\ 


Dust protection over all 
working points. 





4 


ROYAL TYPEWRITER COMPANY, Inc. 


316 BROADWAY, 





NEW YORK 


November, 1926 
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lose ground, for the great question with typewriters is 
repairs. No doubt an expert writer has little trouble on 
this score and a good machine handled by the owner 
only, needs very little doing. Unfortunately the conditions 
of life and general shortage of machines make for many 
people writing on one and the same machine. Some are 
careful, others not fit to handle any delicate mechanism 
Thus there is a crying need for repairs, constantly and 
in all sorts of places. Repairs may be said to be almost 
more important than the selling of machines, for it is in the 
repairing shops that the reputation of a machine is made 
or lost, the remarks of the repairer in favor or against the 
machine bearing fruit when a new machine is required. 


George J. Schmucki European Sales Director for 
Monroe. 

George J. Schmucki has taken over the duties of Euro 
pean sales director in which capacity he will supervise the 
activities of the Monroe Calculating Machine Company, 
Ltd., on the European Continent and in the British Isles 

Associated with Mr. Schmucki will be McVicker Smyth, 
who recently sailed from New York for London 

Mr. Schmucki was born in Weinfelden, Switzerland, Au 
gust 15, 1888. He was educated at Schwyz State College 
in Switzerland and also studied for a number of years in 
France and Italy. He came to New York in 1909 as 
representative of his father’s house, a large lace manufac 
turing firm in St. Gall, Switzerland. 

With the outbreak of the war, it was so difficult to carry 
on the important business that Mr. Schmucki turned to 
other fields, finding good use for his engineering school 
training in the sale of the Monroe. 

For ten years Mr. Schmucki has been selling Monroes 
first in Syracuse and later at Cleveland where he made his 
name famous within the Monroe organization by giving 
out his formula for success in three words: “I just work.” 
In 1923, he was one of four men in the organization who 
went ahead of the highest previous Monroe record for an) 
year and has kept up his good work ever since. In 1924, 
he became a member of the Monroe Seven Year Club. 

In 1925 Mr. Schmucki was appointed to New York as 
downtown agency manager with headquarters in the Wool- 
worth building. He was one of the group that successfully 
engineered the largest single order for adding calculating 
machines in the history of the office appliance business 
1,100 machines to the F. W. Woolworth Company 

Mr. Schmucki has at his command several of the impor 
tant Continental languages He brings to the British 
organization and to the Continental distributors a wealth 
of experience which should be most helpful. 


Moss Gives Dinner to Paris Dalton Staff. 

On his way home from a fifty-five thousand mile trip 
around the world, Foreign Sales Manager William Moss 
of the Dalton Adding Machine Company stopped in Paris 
for a time to renew his acquaintance with the Dalton staff 
there. During his visit there, he was host at a charming 
dinner to the Parisian staff Fourteen ladies and gentle- 


men were present at this dinner. 


Guild Line at Washington Convention 

Che entire Guild line was exhibited during the Washing 
ton convention of the National Association of Stationers, 
Office Outfitters and Manufacturers at the store of H. R. 
Livingston, Inc., 1631 H street, N. W., Washington, D. C 
The lines were shown to many visitors and the illustrated 
and printed cost catalogue supplied to Guild licensees also 
evoked interest. Window and store display posters are 
now being made for distribution among Guild licensees 
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R if TE Fountain Pen 
ELL Desk Set 


Coes 


WELL MADE 
POPULAR PRICED 


HOUSANDS OF PEOPLE will pur- 

chase these handsome desk sets who 
would not otherwise lay out for the 
higher priced ones. The market is 
already created and you can reap a 
rich harvest by giving these at- 
tractive, popular priced fotmntain 
pen desk sets an early showing. 


CONSTRUCTION 


The barrel and sections are of 
hard rubber with gold trim- 
mings. The ends beautifully 
tapered come in either jade or 
red casein. The pen points 
are solid gold, 14 carat with 
the smooth writing iridium 
tips such as are had in 
only the higher priced 
fountain pens 





















Guaranteed 
Satisfaction 


Per Set 


Liberal Trade 


Discounts 


Specifications and 
Outstanding Features 


SENIOR—Full eight-inch pen. Hard rubber 
barrel and sections with gold trimmings. Self- 
filling fountain pen mechanism with extra large 
ink capacity. 

Beautifully tapered casein ends in either jade 
or red. 

No. 8—14 carat solid gold, specially ground 
iridium tip pen point. 

Base 34” x 3%” lustrous black casein beau- 
tifully polished. 


JUNIOR—Seven-inch pen similar in shape and 
construction to the senior except equipped with 
a No. 4 size 14 carat solid gold, specially ground 
iridium tip. Base of the pyramid type, beveled 
and heavily weighted ‘ 





A. H. Irvin Company, Inc. 


1015 Chestnut Street Philadelphia, Pa. 
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It Takes a Lot of 
Experience to 


do this. 


yuY can see easily, an 

hundred years of know- 
ing how built into every 
nook and corner of a Cutler 


desk. 


Your customers can see it 
too. That’s why desk shop- 
pers generally end_ their 
search by coming back to 
the Cutler dealer for a 
Cutler desk. 


Another important factor is 
this: Cutler desks, despite 
their quality, compete on a 


price basis. 


It takes a lot of experience 
to build quality and at the 
same time keep prices\down. 


Cutler has had a century 


CF 


The new Cutler suites are specific 
and timely demonstrations of the old 
time Cutler quality and the new 
time Cutler prices. Write for beau- 
tifully illustrated literature and full 


facts on these new Cutler lines. 





“‘Ghey Express Success” 


CUTLER DESK CO. 
20 Churchill St. 
Established in 1824 


oe 


Dolt Directs “Elsie” Supplies at Philly. 
Franklin R. Dolt has been appointed manager of the 
supplies department at Philadelphia, Penna: by the L. ¢ 
Smith & Corona Typewriters Inc. He had joined the 
Philadelphia organization a short time previous to this 
appointment. Mr. Dolt has had eight years’ experience 


selling typewriter supples in Philadelphia, Chicago, and 





FRANKLIN R. DOLT 


Kansas City. Branches at New York, Chicago and Boston 
are warned that Mr. Dolt plans to give them a battle for 
leadership in the matter of supplies sales. 








Buffalo, N.Y. 























MRS. H. W. FLEMING, DES MOINES 
IOWA. —After having served thirteen 
years as Office Manager of the Des 
Moines Office of the Addressograph Con 
pany, Mrs. Fleming has resigned, and 
leaves November 1 for her future 
in Los Angeles, Calif 











Some Cleveland Notes 

P. H. Perry of Uhrichsville, Ohio, doing business as t 
Perry Oifice Supply Company, filed an involuntary sched 
ule in bankruptcy in United States District Court listing 
liabilities at $9,411.92 and assets $9,000.00. The assets are 


comprised as follows: Real estate, $5,000. Stock, $2, 


Fixtures, $1,500 and cars, $500. 


> * * 


W. D. M. Simmons, advertising manager and educa 
tional director of the Underwood Typewriter Company 
was a visitor to Cleveland and spoke before the Spenceriar 
School of Commerce. James Lafferty of the Chicago office 
of the Underwood Company, was also a visitor 


* * * 


[hieves broke into the store of S. Barker and Sons Com 
pany, 729 Prospect avenue, and escaped with loot valued 
at approximately $2,000. E. B. Clark, store manager; dis 
covered the robbery upon his arrival at the store. Entranc 
was gained through a skylight 


* * * 


Roy Underwood from the home office of the American 


Writing Machine Company stopped off in Cleveland for 


short business visit—A. E. D. 
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Exclusive 
with 
Esterbrook 


patented 


The —_ 
BALL BEARINGS 


make all the difference 
— both to users and dealers 









AVING time and temper, even with as smail a 
matter as a paper clip, is important in the eyes 
of a shrewd office manager. If you can show him a 
real saving in the use of paper clips, he’s quick to 
seize it. And there are distinct savings now possible. 


Most big-jawed, hard-holding paper clips are 
stubborn to open. There is so much friction in the 
pivot that it takes real strength to open the jaws. 


Esterbrook has cut down this friction with ball 
bearings. That makes the Esterbrook clip easy to 
open. It does not affect the holding power. Papers are 
clamped powerfully and securely in an Esterbrook 
clip. Yet this same clip opens easily, with one hand. 


If you have ever seen the time-wasting struggle of a 
girl, a bundle of papers, and a stubborn clip, you'll 
know that these ball-bearings mean savings. 


Keen managers are selecting and standardizing 
on Esterbrook clips. And progressive stationers are 
taking pains to sell these clips to their big customers. 


ESTERBROOK STEEL PEN MFG. CO. 
Camden, New Jersey 
Canadian Agents: The Brown Bros., Ltd., Toronto 


abe 













ORDINARY CLIPS 
waste time 


and temper 


@ 


Se, 





A girl has a hard time, even 
with both hands, to open the 
ordinary big stubborn paper 
clip. It takes a second girl 
away from her work to insert 
the paper. Time wasted, 
confusion. 


ESTERBROOK CLIPS 
save time 


and temper 





An Esterbrook ball bearing 
clip opens easily with one 
hand, leaving the other free to 
insert papers. Quick, simple. 
Precious minutes saved, many 
times a day. 


stertrook. 


BALL BEARING CLIPS 
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Dewher Addition to 


The price will surprise you 


For some time our trade has been de- 
manding a small artistic desk, a desk 
combining office convenience with home 
refinement and attractiveness, a desk to 
supply an already huge demand. 

















eo j . 
We have developed one of Tudor 
THE MARKET | style, beautiful in design and pro- 
Possibilities portion, with regular Lincoln quali- 
PEE Vetienited ty in material, workmanship and 
— finish! One that is ‘“‘at home’ in 
STUDIOS i i ist] j- 
= either a residence or artistic busi 
BEAUTY PARLORS ness setting. 
AUTOMOBILE 
SHOW ROOMS 
= nga Advance showing has already demonstrated 
ott eage that these desks will meet with wonderful 
FOR sales. Every dealer, thus far, who has seen a 
DECORATORS sample, has placed an order. 
REALTORS 
BUSINESS WOMEN ad 
Clim wonenn _We have made up a large number for holiday 
ARTISTS distribution and we strongly advise you to place an 
MUSICIANS order at once for a quick shipment. 
DENTISTS 
reese oneal [ There are no exclusive arrangements ] 
STUDENTS on this desk—the market is open 
Etc., Etc. 

















LINCOLN 
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The Lincoln Line 






B)\ 


Cast brass pulls, old 

brass finish, especi- 

ally designed for this 
piece 





Detail of one of the Tudor 
mouldings cut from solid 
wood—not pressed 











Ready to ship Nov. 10th 





Tudor Home Business Desk 


Tudor design, mahogany top and panels, quarter- 
ed red gum drawers, legs and rails. Built up five 
ply top 46 x 26 inches, full 1 inch thick. Three ply 
panels. Legs 1? inches. Regular Lincoln Line 
quality throughout. 


COMMERCIAL FURNITURE COMPANY 


2739 West CHicaco Avenue, CHIcaco 








SK 










































184 OFFICE APPLIANCES November, 1926 














NEW Canode QUICK-SELLING SPECIALTIES 


The interest the public has shown in this line of office 
specialties since the new numbers were announced has 
been remarkable. The line challenges the attention of 
every dealer. 


DUPLICATOR SUPPLIES—The new Canode specialties include a 
thoroly efficient line of dry stencils, inks and inkpads. It also in- 
cludes ribbons and inks for the multigraph and multicolor as well 
as re-inked and re-manufactured ribbons for these same machines. 
This is the first time it has been possible to procure a complete line 
of supplies for both type and stencil duplicators from a single source. 


RIBBONS AND CARBONS—Our expert work with inks and colors 
has led us into carbon paper and typewriter ribbons. Sell the 
Canode Superfine line and be assured of the same fine quality as 
in other Canode products. 


SPECIAL INKS—Our stencil line includes ink for all office ma 
chines and devices such as addressing machines, check protectors, 
numbering machines, dating stamps, permit printers and stamp pads. 
Sell Canode specialties to build up an attractive and remunerative 
business. The line offers a live opportunity to dealers and sales 
agents everywhere who are organized for aggressive selling. In- 
vestigate its possibilities. 


Increased manufacturing facilities permit 
attractive discounts on our new blue dry stencil. 
Write for our latest specialty catalog. 


CANODE INK COMPANY, Inc. 


3005 Carroll Avenue CHICAGO 


There is a continually 
expanding field for 
multigraph and multi- 
color supplies. The ar- 
ticles illustrated to the 
right and below fill the 
requirements perfectly. 
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the Canode dealers to 


Otesstserectes 






winners 


(MEF OROE mS tee FOF BLE Em Fe 


" Canode Superfine Dry Stencil 

















These three numbers—dry stencil, I k Comp 

ts, ink and pad—constitute « (anode n any 
- plete group of high grade 
. duplicator supplies which 


stencil 
enable 
meet all 
competition They are real 


Every duplicating machine user is a live custom yt 
typewriter ribbons and carbon paper The new “Canode 
















Superfine line of ribbons and carbon giv es Canode dealers 
an advantage ia soliciting that business. 
GUARANTEED A\ 
®/1BBON FOR THE {s \ 





P cittiea abn 















RE-MANUF 
PaaS TUnED BIBEON 


FOR UL TIGRAPH O8 MULTICOLOR 
a—ewe oF 
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SF CANODE INK CO. ine. 
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Ont DOTEF 


SUPERFINE 
INK PADS 


6-77-78 
ee 


INSTRUCTIONS 


PADS GOULD BS CHANGED FREQUENTLY 





Co Guete trpaten fel, ctw endea Cade 
Detergent te 

ee ee 
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CHICAGO, ILLINOIS 
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Canode Superfine Ink Pads 
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Attractive New Desk and Table Catalogue. Peis ie 
Three new suites are emphasized in the newest catalogue 
of the Leopold Desk Company of Burlington, Ia., namely, 
the Buckingham, Colonial and Junior Banker. These 
suites represent the very latest style in fine office furniture. 
The catalogue also illustrates a number of new directors’ 
tables. An interesting feature is the use of color in the 








Desk Sets 







Simplicity 


G Quality 





COVER DESIGN OF THE NEWEST U di P 
LEOPOLD DESK CATALOGUE. ncon itionally 


Guaranteed 





illustrations of the finer walnut desks, an innovation that 
adds much to the beauty of the book itself and will no 
doubt assist the dealer in selling better desks 

The catalogue contains ninety-four pages exclusive of 
the cover and lists several lines of desks, including the 
Aristocrat, or No. 4 line; the Buckingham or No. 5 line; 
the Colonial, or No. 8 line; the Financier, or No. 3 line; 
the Banker line; the Junior Banker line; the Corporation, 
or No. 1 line and the Industrial, or No. 7 line. 

These various lines include not only roll top and flat 
top desks, but also tables in finish and material to corre 
spond to the other features of the line. Chairs are also 
provided to match the different suites. The more expen 


sive lines are shown in their natural colors in which hand 


some effects are achieved There are several engravings 
showing suite installations of the different lines, such as 
the Buckingham, the Aristocrat and others. The catalogue 
is beautifully printed on high grade stock and is a thor 
oughly effective piece of work, giving full information as 


to the lines described, so that the dealer can instantly 


Base made of Mahoganite hard rubber, highly 


select something suitable for any emergency : d ’ € rf 
polished. Fountain pens of same material. 


The Leopold Desk Company will be happy to mail a 


copy of this catalogue to any dealer on request. 
Single | 
Ryan and Company Add New Lines. ke rye $4.00 list 
J. F. Ryan & Company, 342 Madison avenue, New No. 103 ; Se 
York City, have recently added two new products. They No. 104 a ... ofe2 


are the Seymour electric heater and the Seymour gas 


h of these heaters are portable They are char Double 
fhciency and safety No. 202 aerie . $7.00 list 


alii Seal 








heater. Bot 
acterized 1 

The name of the industrial package sealer handled by the No. 203 j 1s ae 
company has been changed to the Monarch automatic pack- No. 204 sarees . 


age sealer and the price has been reduced. This machine 


t 
is declared to be three times as fast as string or twine 


cmoker sets and the Lees clampable ash receiver in the 6| ~=EG@GENS-HAMBLER COMPARY 
t nd the Lees clampable ash receiver in the ps 


of smoker sets a1 


windows of Liggett’s drug store at Forty-second street in 180 BROADWAY 
the Grand Central statior NEW YORK 


The company has just issued a new dealers’ price list 
and discounts as of October 1, 1926. ae eal 
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(sood Business 


Should Have Good 


Business Tools 





It takes good tools to do good work. 
You can drive a nail with a brick if you 
have to. You can make a wabbly table 
serve for a desk, perhaps. But is it 


good business ? 


ENGLEWOOD Desks are simply good 
business tools. Nothing fancy or arti- 
ficial in their construction or finish. 
Thoroughly sound materials are used, 
recognized designs are followed and 
skilled workmen employed plus the 
DUCO finish to insure a lasting 
service. 


Perhaps the full story is told when we 
say the line is intended for the average 
business man—the man who demands 
the most value for his money. 


“The Book of Englewood Desks,” will 
tell you about the line that helps 
your salesmen close orders. Shall we 
send it? 


ENGLEWOOD DESK COMPANY 
58th and Lowe Streets 
CHICAGO 
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Two New “Invincible” Devices. 

The Invincible Metal Furniture Company, Manitowoc, 
Wisc., has just gotten out a complete new line of steel 
storage cabinets. These cabinets are strongly made and 
are equipped with serviceable locks and other fittings. A 
variety of shelf arrangements may be had. 


Another new Invincible device is a handy, two-drawer 





NEW INVINCIBLE STORAGE CABINET. 


metal file. These files have been added to each of their 
two filing cabinet lines. They will be available with card 
drawer and other combination inserts. 

Among the interesting features of the company’s ex 


hibit at the recent New York business show were gold 





INVINCIBLE TWO 
DRAWER FILE 


bronze filing cabinets. These cabinets attracted much at- 
tention. 

The company’s New York office is under the manage- 
ment of R. Orthwine and the Chicago office under the 
direction of E. E. Blankemeyer 


News of American Writing Machine Branches. 

The Atlanta branch of the American Writing Machine 
Company has moved to larger, more pretentious and con 
venient quarters at 57 North Forsyth street. This is a 
corner location which the company believes will be ad- 
vantageous. 

The company’s New Orleans store has moved to 435 
3aronne street 

H. C. Metcalf, a man of wide experience in the type 
writer field, has been made manager of the American 
Writing Machine Company’s office at Buffalo, N. Y. Mr. 
Metcalf is well known throughout the country and is one 
of the pioneer typewriter men. 
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6 Yoten-Gf Dunton 


....and Duco 


Meade entirely in the Doten-Dunton workrooms, 
this distinguished Chippendale office suite consti- 
tutes a high-water-mark in present-day business 
furniture manufacture. The spirit of its concep- 
tion, the aesthetic standards brought to bear upon 
its design, and the fine, sturdy craftsmanship that 
went into its execution, are an indication of a 
manufacturing ideal that sheds lustre on the 
whole craft of furniture-making in America. 


The makers of Duco are proud that a house 
whose insistence on quality in every element of the 
making of furniture is so well known throughout 
the industry has linked the du Pont Duco Oval 


to its own illustrious escutcheon. 





Feat mAnK 
AtG.U.S.PAT OFF. 


Ne cok A SR 


aN DUCO}; i y) There is only ONE Duco—DU PONT Duco 


y 
WEG. U.S. PAT.OFF 








— 7 
‘ , 
\ ; 








Duco is being used by the following manufacturers of office equipment: 


Art Metal Construction Co., Jamestown, N.Y.; Automatic File& Ohio.; Wm. Schwarzwaelder & Co., Inc., Chichester, N. Y.; Shaw- 
Index Co., Green Bay, Wis.; Bentley & Gerwig Furn. Co., Parkers) Walker Co., Muskegon, Mich.; Shelbyville Desk Company, 
burg, W. Va.; Conrades Manufacturing Co., St. Louis, Mo.; Shelbyville, Ind.; Taylor Chair Co., Bedford, Ohio.; Wagemaker 
Doten-Dunton Desk Co., 210 Broadway, Cambridge, Mass; Company, Grand Rapids, Mich. 

Englewood Desk Company, Chicago, Ill.; Hoosier Desk Co., For complete details write to: E.1.du Pont de Nemours & Co.,Inc., 
Jasper, Ind.; Horrock’s Desk Co., Herkimer, N. Y.; Macey & Chemical Products Division, Parlin, N.J.,Chicago,IIl.,San Francisco, 
Company, Grand Rapids, Mich.; B. L. Marble Chair Co., Bedford, Cal., Everett, Mass.; or Flint Paint & Varnish Limited, Toronto,Can, 


POND 
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The Problem of the Transfer Binder 
is Solved by 


THE LION LOOSE LEAF TRANSFER SYSTEM 


(Patents Pending) 


The system that fits the present system. 


————_—- ZN Saves Time — 
Saves Space — 
Saves Money — 

















A real self binding method that fits 
every system without the installation 
of special binders, repunching of 
sheets or changing current binders 
now in use. Fits any size sheet or 
punching. 


THE LION SYSTEM makes an at- 
tractive, firmly bound book in less 
time than required to transfer the 
usual way. Binding can be done any 
time at greatly reduced price. 





Once demonstrated the LION SYS- 
TEM is sold. Ask for more infor- 
mation. 





To Dealers and Distributors: 





Messy, untidy, wasteful methods of The ease and rapidity of sale of the 
storing records need be no more- Lion Transfer System has been amaz- 
breaking, tearing and obliterating of ing. Repeat orders follow like clock- 
important records through rough and work. Our exclusive agency proposition 
constant usage is a condition of the past is now ready. It is a genuine oppor- 
when the LION SYSTEM is used. tunity. Write for it. 


LION SYSTEMS, INC. 


332 South Michigan Avenue 
CHICAGO, ILLINOIS 
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Dictaphone Salesman Wins Prize for Story on 
Making His Best Sale. 











Frank H. Skipper of Vancouver, B. C., is one of the 
st success salesmen the office equipment field. He 
s bes ‘ ber of years connected with the Dicta- 
phone Cor and in addition to his sales work he 
has contribute umerous articles to magazines and trade 
vapers on salesmanship subjects. His profound knowledge 
selling s personal magnetism have caused Mr 
FRANK H. SKIPPER. 
Skippe demand wherever students of salesman 
ship, ad tis and allied professions get together to 
ilk ove é ymmon interests 
Recently MacLean’s magazine of Canada offered prizes 
for the three best stories written by salesmen on the 
subject “How Made M Best Sale.” The first prize 
pI story of experiences mar- 


went to Mr. Skipper for his 


Australia. 


An Englishman by birth, Mr. Skipper’s early sales trai 
g i I don and uunding territory His re 
s cefulne ited e following incident of his 
irly days ( nd in those days that I could 
ge re eft e inte vs at night than during the 
S il vork b Ss t day \\ hene\ er l was hard 
I wr sales sed quiet to walk around my territory 
t night g es light beneath window shades 
h ass e that there was some one working late 
ere 5 niss to kick me out, neither was 
ere a petitic other travelers for the night 
hours of the principal Almost every time I found a man 
orking é tating s stenographer, I succeeded in 
getting my interview [his very embryonic and obvious 
easure was easo ost of my sales. The first 
big sale I « got was working at night.” At that 
time Mr. Sk er made he following slogat “Wifey 
need not dine e if a Dictaphone.” 
Mr. Sk ked se il years in Londot made 
a numb is salesmanship. He then moved 
to Austral ganized the Dictaphone Company of 
Australia, | th rters at Sydney [here he 
was marke: : essft Looking for a broader field, he 
ed t d St s and became the Pacific Coast 
inag¢ Dictap Sales Corporatior Having 
ganized t ito point of high efficiency, he 
is transferre a ( territory and is at present 
vcated at V: p ver. B. ( 
The Di e Corp t regards Mr. Skipper’s sales 
ability ver ghly T he ught him from Vancouver 
to New York the sole pose of demonstrating their 


York Business Show 
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Loose Leaf Books With 
Distinct Advantages 


In Proudfit Books, a leaf can 
be inserted or removed in 30 seconds, with- 


This 


Loose Leaf 


out disturbing the other sheets. 


saves time. 


WRITING SURFACE ACTUALLY FLAT 


When the book is opened, whether at page 
one or in the middle, the writing surface 
lies actually flat not theoretically so. This 


also saves time. 


OTHER POINTS OF SUPERIORITY 
lhe sheets are held by compression, not by 
holes that tear out. This compression is so 
strong that a book of 2,000 sheets can be 
lifted by a single sheet, without tearing. 
The leaves are loose only when you want 
them to be. Instead of becoming uneven 
and frayed, they remain perfectly even and 
There are no protruding 
The 
margin and 


neat appearing 
posts to be in the way and mar desks. 
he ok 
therefore considerably less weight than or- 
dinary loose leaf books of the same writing 
Requires less room in the safe. 


has a narrow binding 


surface. 
These and other advantages give Proudfit 
Leaf devices of all kinds a marked 
others them 


| LOse 


superiority over and make 


easier to sell. 


GOOD PROPOSITION FOR DEALERS 
We have a 


rgressive office appliance house in every 


ag} 


ver) good proposition for any 


which we are not already repre- 


Write for it. 


Proudfit Loose Leaf Co. 


12 Logan Street Grand Rapids, Mich. 


city in 


sented. 
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The Genuine 


Nothing can compare with the beauty 
of natural grain, design and finish, the 
liveability of a wooden desk when well 
made of select material. There is some- 
thing in the looks and the feeling of a 
properly constructed wooden desk that 
cannot be imitated 


DIETZ have been making and selling 
wooden desks for forty-five years; 
continued progress of that extent is 
possible only when the product is 
satisfactory. DIETZ is the name of a 
complete line; there are desks and 
tables for every office purpose in 
several grades. 


The DIETZ location is convenient for 
hundreds of dealers. Direct rail routes 
extend in every direction from the fac- 
tory throughout the U.S. The shorter 
distance and direct route save freight 
and time and add profits. The DIETZ 
agency in your city is a valuable 
connection. Perhaps it is available. 
Write us. 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 
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Irvin Brings Out Fountain Pen Desk Sets. 

The A. H. Irvin Company, Inc., 1015 Chestnut street, 
Philadelphia, Pennsylvania, recently brought out a new 
series known as the “Write-Well Fountain Pen Desk Sets.” 
These sets are two in number. One known as the “Senior” 
and the other as the “Junior.” The barrel and sections are 
of hard rubber with gold trimmings. The end is neatly 
tapered and made of jade or red casein. Pen points are of 
solid 14 karat gold with smoothly writing iridium tips. The 
base in the “Senior” line is flat, without the pyramid 
which is one of the distinguishing features of the “Juni 





/ 











“SENIOR” WRITE-WELL FOUNTAIN PEN DESK SET 
line. The pen of the “Senior” set is eight inches long and 
that of the “Junior” seven inches. In both sets the pens 
are self-filling. The “Junior” nib is a No. 4 size, 14 karat 
solid gold, with iridium tip. The base is of the pyramid 
type, beveled and heavily weighted. 

Factory Representative Addresses Kansas Sta- 
tioners’ Staff. 

Recently Peter Reitzel of the Boorum and Pease Co! 
pany of New York addressed a regular sales meeting 
the Hutchinson Office Supply and Printing Company 
Hutchinson, Kans., of which George Hausam is general 


manager. 


It is the policy of the company to seize every opportu 
nity to bring forward représentatives of the various 
tories to talk to the salesmen about their respective lines 

Mr. Reitzel, for instance, gave instructions on blank 
books and loose leaf systems, covering the lines with re 


markable thoroughness and yet in a very short time, c 
paratively. We are told that Mr. Reitzel held absolute 
attention and interest for about three hours 


Many Dempsey-Tunney Fight Reporters Use Rem- 
ington Portables. 

Surrounding the ring in Philadelphia where the Dempsey 
Tunney fight took place, where at least 200 sports and spe- 
cial writers representing newspapers from all over the 
United States, and some foreign lands as well 

A few of these wrote their stories with pens or pen 
cils. About one hundred ninety of them used typewriters, 
of all makes, sizes and descriptions. It is said that no less 
than one hundred seventy-five of these typewriters were 
Remington Portables. Stony McGlynn, sporting editor of 
the Philadelphia Evening Ledger, who was at the ring- 
side, is authority for this statement. Mr. McGlynn added 
that out of about sixteen Philadelphians reporting the fra- 
cas, fourteen were Remington Portable users 
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Fiberstok Deals You a Winning Hand 


and the Cards are: 


SYSTEM—ROTARIAN 
FORBES —BUSINESS 
KIWANIS MAGAZINE 


Fiberstok has given you exactly the right cards to win 
the game of making profits. We have selected these 
magazines in which to advertise Fiberstok products be- 
cause long experience has shown they reach the large 
audience of prospects which is most vitally interested in 
quality filing devices. Month after month advertise- 
ments of Fiberstok products appear and thousands of 

















, a) « abate Z) > “pr > 4414 ° > 0. : 26 > . , * 
en ees men read them. Filing device dealers all over the coun 
c i try are profitably cashing in on our publicity. Why 

A I ibe rstok display card don't you? 
your window means Fi- 
k customers in your 


You might as well 


aon See ee National Fiberstok Envelope Co. 


tractive and profitable busi 


eae ae Se SD 429 Moyer St., Philadelphia, Pa. 
21 Park Row, New York City 
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FILLING A DEMAND 
FOR GIFTS THAT LAST 


HE Carter Pen has certain features that appeal to 
the giver of a useful and permanent gift. 

























A smooth writing and long wearing point is para- 
mount. The Carter Pen has the Osmiridium Point. 
Osmiridium, whose principal parts are osmium and 
iridium, forms the hardest and smoothest of pen point 
metal and gives the user a lifetime of smooth writ- 
ing satisfaction. 


A gift pen should have some protection against loss. 
The Rocker Spring Clip used on the Carter Pen is 
real insurance against loss of such a sentimental gift. 
[t is built into the barrel, never grows weak, and keeps 
the pen in the pocket. Its ball point will not wear 
the pocket edge. 

For these reasons, and the acceptance of the name 
Carter as a hall-mark of quality you will find it profit- 
able to feature Carter’s Pens for Christmas giving. 


There is still time to obtain your holiday stock. 


THE CARTER’S INK COMPANY 
BOSTON NEW YORK CHICAGO 


No. 4117 





MORE THAN A NAME-! 


WRITING INKS CICO PASTE 


CARBON PAPERS ST AMP PADS INKED RIBBONS 











Dis 
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Display of Venus Pencils Shows Decorative Sim- 
plicity. 


lhe George D. Horne Book Store of Greeley, 

headed by George FE Horne, regional governor of that 
listrict, applies the principles of effective window decora 
Oo! The illustration here shown presents two essentials 

ccess spla First e general effect of the win 
low is o1 1 simplicity, a valuable thing in both window 
nd counter displays Then, too, the display contains a 
sufficic un pencils to suggest variety and ampli 
tude of supply it not so many as to be confusing. More 

a littl i c used in the arrangement of 
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Packed in standard cases 
of 50 or 100 rolls. 


Also in the handy Dozen- 
Roll-Box. 


The Standard 
of comparison. 

There is no 
other paper just 
like Qualified. 
Every roll perfect and guaranteed. Gives 
complete satisfaction on all makes of adding 
machines. Office workers like to use it; man- 
agers find it economical. 








Sold by Stationers — Every where. 








DEALERS: Write us for 
samples and information 
about free advertising 
matter. XO 


Y Ive ORIGINAL dozen 


roll bax 








VENUS PENCIH 
THE GEORGE 


DISPLAY 
HORNE 


SHOWN IN THE WINDOW OF 
BOOK STORE, GREELEY, COLO 
the merchandisse Venus pencils are concentrated in a given 


space and the lvertisements are so cleverly grouped as 


to insure that group will be overlooked. The window 
artist has used effe tively the ny display helps supplied 
] the Am« Lead Pencil Company, including the 
Giant Venus pencil stubs as well as cards showing the 
seventeer lack ind three copying degrees of Venus 
pencils 

The American Lead Pencil Company invites dealers who 
wish window display material to write to them at 220 Fiftl 


The Carter Pen Imitated. 


\ e Car ountain Pen has recently 
sold esman perates at public fairs and 
exhibitions hough this man claims his “Carter Pen’’ is 
nade by the makers of Carter’s Inks and Adhesives, the 
salesman himself is unknown to The Carter’s Ink Company 
and his pen is t sponsored by the well known manufac 
t t 
i é é al i r omoter at the (reater 
St. Louis Exposition in St. Louis. Missouri. has called 
1 il ¢ rocedure He ordinarily 
1 window store or booth at an exhibition and 
dem« nstrates tl excellence ot his product 
The Carte Comy " nvited its friends in the 
trade t ter rma egarding this or other mis 
represen e Carter ridium pointed pen with 
its rocker spring clip. The Carter line is sold only through 
recognized outlets. Every effort will be made to suppress 
any fraudulent attempts to capitalize on the Carter name 


CENTRAL PAPER CO. 


MENASHA WISCONSIN 


























md 
dl 
a 
ad 
iad 
ae 
=e 





You Call on Factories | 


—and many times you 
pass up real profits. 


[ICE Steel Storage Drawer Units offer you the oppor- 
to take advantage of more business waiting 
you SERVICE Units are the logical place to 












e smal! parts, tools, nuts, bolts, rivet buckles, 
The small drawer shown below comes either 
plair with @djustable partitions in a stand- 

rd case of 56 or 16 drawers Other standard 
nd special sizes of drawers can be had 
Write us for descriptive circular Yo 

will be pleased with the adaptability of 

t inite—the good values—the low 


Service Steel Products Corp. 
914 W. North Ave. 

















Chicago 
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NATIONAL DESKS 


SERIES FIFTY-SEVEN 











The National Desk Company wishes to 
express its sincere appreciation of the 
hearty reception accorded its new 46 
Line which appeared in the October 


issue of Office Appliances. 


It is only one of the many National 
lines built for a discriminating and crit- 
ical clientele. 


Information regarding the other lines 
can be obtained upon request. 


National Desk Company | 


HERKIMER, NEW YORK 











S - OF - MANUFACTURING + EXPERIENCE 






No. 
One of many 1197-1XY 


models 








XQ 


Why Heywood-Wakefield 
are Office Chair Specialists 








We have built sturdy, comfortable 
chairs for 100}years. This back- 
ground of experience enables us to 
build office chairs which satisfy 
from every viewpoint. 
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(New York Business Show—Continued from Page 51.) 
bon shifter for the Elliott-Fisher machine and continuous form 
attachment for the Addressograph. 

A. H. Phillips, New York sales manager; was in charge. Ex- 
ecutives from the home office included E. K. Bottle, W. ! 
Boodger, assistant sales manager, and W. M. Cooper, general 
sales manager. 

AT-SITE TIME SAVING DEVICE CORP., 106 East Nine- 
teenth street, New York, N. Y.—The At-Site calculator was ex- 
hibited This is a semi-mechanical patented device arranged 
to readily and quickly furnish mathematical results. The pur- 
pose of this device is to present a printed answer at sight 

Walter A. Hoffman, secretary-treasurer, was in charge of the 
exhibit. 

AUTODEX COMPANY, Waynesboro, Penna., and 200 Fifth 
avenue, New York, N. Y.—Here were shown the company’s lat- 
est devices for mechanical filing and finding of card records, i 
cluding an all steel roll-top ledger desk equipped with Autodex 
keyboard for mechanical filing and finding, shown for the first 
time. Also shown was a new stock record which selects by 
number from ten classifications 

Manager D. A. Nevin and Systems Manager W. R. Miller 
were in charge. 

BARR-MORSE CORPORATION, Ithaca, New York (See 
Peters-Morse Mfg. Co.) 

BAUM, RUSSELL ERNEST, Philadelphia, Penna., and 154 
Nassau street, New York, N, Y Exhibited a full line of Baum 
High Duty folders with both hand and automatic feeds. Shown 
for the first time was what is said te be a new suction feed for 
the Multigraph, which has a capacity of six thousand per hour 
It is claimed that this new air-feed will feed all kinds and cor 
ditions of paper, card stock, envelope, booklets, et« into tl 
Multigraph 

Eastern Manager James 8S. Brown was in charge of the dis 
play. Mr. Baum was also present 

BETTER PACKAGES, INCORPORATED, Shelton, Conn., and 
147-153 Waverly place, New York, N. Y Here was shown the 
company’s line of “‘Counterboy"’ gummed tape sealing equip 
ment, both hand and electric; the Model X package sealer dé 
signed for the small retail store. The special feature of this 
machine is the auto-brush moistening unit which moistens the 
tape or label by means of an inverted brush submerged 
water and covered with a self-adjusting pressure plate w! 
disperses the water evenly over the gummed surfaceé 

M. W Waggoner, sales manager, was in charge f this 
exhibit. 

BIRCHER COMPANY, INC., THE, Rochester, N, Y., and 
Broadway, New York, N. Y.—Exhibited here was the 
pany’s line of “Lightning’”’ letter openers, both hand and power 
operated and Lightning mail sealing machines, both hand ar 
power operated, as well as a complete line of mail room equiy 
ment. 

In charge of this exhibit were R. U. Reed, sales manage: 

R. J. Ludlow, Jr., Metropolitan distributor 

BOOK BUILDING BINDER CORPORATION, THE, 250 Parl 
avenue, New York, N. Y.—On display here were the compar S 
book-making binders, which are said to save money and space 
for all users of loose-leaf filing or binding systems. This sys 


tem is designed particularly for binding old papers which are 
out of date and which usually are hard to locate 

H. Saunders, vice-president in charge of sales, was in charge 
of the booth. C. A tishop, president, attended during 
week. 


BRANDT AUTOMATIC CASHIER COMPANY, Watertow: 
Wis., and 110 West Fortieth street, New York, N, Y Here was 
demonstrated the Brandt automatic cashier. There were models 
to fit various lines of business, such as banks, theaters, pa 
masters, department stores, lunch rooms, cafeterias, meat 
kets, railroads, hotels, drug stores, newspapers, confectioners 
water offices, tax collectors, gas companies, municipal offices 
colleges, hardware stores, electric light companies, grocery 
stores, telephone companies, etc 

Vice-President C. R. Acker was in charge, assisted by C. E 
Lehman, Eastern division sales manager 

BROOKS COMPANY, THE, Cleveland, Ohio, and 103 Park 
avenue, New York, N. Y.—Here were displayed their lines 
which include a multiple unit with rotary stand with five in 
dexed ‘Visualizer’ units operated as one: an organizer desk 
set up with ten Brooks “Visualizers,” sliding without lifting 
on their fibre backs, permitting any one of 8,000 record sheets 
to be swiftly brought into a comfortable posting positior a 
large swinging panel stand showing by classification as to use 
hundreds of original record keeping forms. Samples were als« 
shown of steel back transfer binders, organizers and other 
minor accessories 

This exhibit was in charge of W. E. Eldridge, regional dirs 
tor; H. E. Momyer, Jr., sales director, and George Wilson 

BUSHNELL COMPANY, ALVAH, Philadelphia, Penna., and 
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Get Your Share---Of The Univer 
Demand We Are Creating For 


THE NEW 
IMPROVED 


“The Perfect = i hentia 





































| 








Our National Advertising i« appearing in every 
prominent magazine published We are telling 
the public the Inkograph story in a forceful 
manner—we are quite sure your own custom 
ers will read our message and will want an 
Inkograph for their own use All of our ads 


state that the Inkograph answers the purpose 
of both pen and pencil combined. Its point is 
shaped like a fine lead pencil point and writes 
with ink free and easy without a miss, skip 
or blur. 


The steady, uniform flow of ink actually im- 
proves your handwriting. Won't blot, scratch, 
leak or soil hands. 


Combines the Best Features 

of pen and pencil, minus the weak points of 
both, plus improvements not found in either. 
The lead pencil smudges, the point breaks and 
its writing soon is obliterated Most fountain 
pens skip, scratch, flood, clog, leak, blot, soil 
hands and clothing The old stylographic ink 
pencil dries up, balks, blots, writes heavy, flows 
unevenly and is never reliable. The Inkograph 
feeds as fast and uniform on the 20th page 
as it did on the first. 


Cannot Leak 
Not the tiniest drop of ink will spill although 
one filling is sufficient to write thousands of 
words. 


Makes 3 to 4 Carbon Copies 
at one time with original copy in ink. Bear 
down as hard as you like, without fear of bend 
ing, spreading, injuring or distorting its 14Kt 
solid gold point 


ee ry 


Draws Lines to a Ruler 
without smearing, smudging or blurring the 
paper Writes with any color of ink 


Requires No Blotter 
The ink dries as fast as you write, because 
the flow is fine, even and uniform 


Patent Automatic Feed 
Prevents clogging. No complicated mechanism 
to clean or get out of order A year's guar- 
antee certificate with full directions accompan 
ies each Inkograph and is your absolute pro 
tection. 







-i7J9 
he Execu- 
tive, an ebony 
black rubber, 
highly polish- 
ed Inkograph 
of superb re- 
finement, [the 
choice of men 
of affairs. 


An Instrument of Refinement 

In appearance it is extremely attractive It's 
beautifully, highly polished, finest quality of 
hard rubber, its 14Kt Solid gold point and feed, 
gold band on safety screw cap, gold self fill- 
ing lever and gold clip makes it an instrument 
of distinctive elegance and refinement T) 
equal in size, workmanship and material of 
iny $7, $8 or $9 fountain pen 


Tilestrations 
Actual 











STYLE 

No. 659 
The X Ray 
Inkograph, 
barrel made 
of transparent 


_ 







mottied rub- 
ber which is 




















amber material which peat 14kt one gold ball Eke point which which black and red 

makes it possible to see hard, round and smooth, glides rubber artie- 

how much ink it con- over the coarsest paper and makes it tically biended 

tains Hae large fox & ble to write in ink as rapidly as wit the effect of Sredasing 2 b 
ty. wi 

—— note self filler, softest lead pe cil and refinement. 











OUR ADVERTISING IS APPEARING IN EVERY MAGAZINE of Prominence 
in the Country. An article of merit which is being universally introduced to the 
public—will positively prove a profitable article for you to handle. Send for our 
catalog and wholesale price list today. 


INKOGRAPH CO. INC., 53-149 Centre St., New York 
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Beauty 
~ Strength 
~ Price! 


LEAN cut lines that appeal to the 

buyer—a case that is rigid and 

strong —a finish that will wear; 
quality at a price that will compete in 
the price range where competition is 
keenest. 


Like all other Invincible equipment, this 
new line of Storage Cabinets fills the big 
demand for popular-priced equipment. 


Like all other Invincible equipment, this 
new line of Storage Cabinets parallels in 
appearance and construction, lines of a 
higher price level. 


With these three cabinets on your show- 
room floor, you can demonstrate a wide 
variety of arrangements. Point to the 
beauty, the convenience—then show the 
price tag. 


Write for further information about this 
line regardless of whether you plan to 
carry it. You will not be obligated and 
the details may prove interesting to you. 
Write today. 


INVINCIBLE METAL 
FURNITURE CO. 


Manitowoc, Wis. 


New York Chicago Los Angeles 
R. Orthwine E. E. Blankmeyer M. M. Corbett 
343 W. 26th St. 1517 S. Wabash Ave. 420 S. Spring St. 





STORAGE CABINETS 
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11 Broadway New York, N. Y.—Here were featured Bush- 


nell’s ‘‘Paperoid’’ products, and demonstrated the ‘‘Vertex”’ file 
actual use 

Landon, New York City 
Nelsor 


pockets as in 
Herbert C. office manager, was in 


charge, assisted by Bushnell, Philadelphia sales 
manager 

COLLIER DISTRIBUTING CORPORATION, P. F. & Son, 416 
West Thirtieth street and 244 Fifth avenue, New York, N. Y.— 
Here were exhibited Dr. Eliot Five Foot Shelf of Books, The 
Harverd Classics, and various other book titles, as well as 
Collier's New Encyclopedia 

COLUMBIA RIBBON & CARBON MANUFACTURING COM- 
PANY, INC., 69-71 Wooster street, New York, N. Y 


shown a complete 


Here were 
assortment of carbon paper and typewriter 
also duplicator supplies Ribbon test 
durability of the Columbia line 


ribbons for all purty 


OSES, 
nstrated the 


ng machines den 
f ribbons 


H. M. Trowern was in charg: this exhibit Also in attend- 
ance were H. W A. Dixon, president, and A. B. Holmes, vice- 
president and treasurer 

CONNOLLY COMPANY, HENRY, Rochester, N. Y Featured 

sible record keeping equipment known as the Visblex”’ 

ble record control, which consists of a binder for the hous 
ng of loose leaf records so arranged that each record is visual- 
zed 

This booth wa n charge of A. G. Meyer, secretary = * 
Nilsson, sales manager, and W H. Porter, Greater New York 


manager, assisted by W. F. Warner and J. W 
COXHEAD CORPORATION 

worth building, New York, N. ¥ 
*“Duo-Special” 


Meth 


RALPH C., 53rd floor, Wool- 
On display for the first time 


was the model Mercedes calculating machine 


which is the working in unison of two automatic electric Mer- 
cedes and capable of performing ten calculations simultane- 
yusly and entirely automatically It is said to be adaptable for 
ise in the actuarial departments of insurance companies Also 


shown were the standard Mercedes calculating machines 


In attendance wet 


} 


young lady demonstrators from some of 
the large department 
tion of the 


able and statistical 


stores of the city to illustrate the applica 
Mercedes in department stores in the accounts pay- 
departments 

President Ralph C. Coxhead w n 
DALTON ADDING MACHINI 


Ohio, and 1 Park 


charge 

COMPANY, THE 
York, N. Y The Dal 
They include the Dalton direct 
lultiplex bank ledger 
Multiplex commercial ledger 
Multiplex combined ledger and state- 


Cincinnati 
Avenue building, New 
ton products wet shown here 


subtracting Multiplex machine 


posting 
and statement machine; posting 
and statement machine: 
ment machine: Multiplex statement machine; Multiplex savings 
bank machine and the Dalton bookkeeping cash register ma- 
adding machines from six-column capacity to 
thirteen-column capacity; Dalton calculating machines; shuttle 
carriage machines, and cross tabulating machines 
T. J. Sheridar New York manager, was in charge 
members of the 


chine, as well as 


assisted 
sales promotion department of the 
office President Harry Educational 
D. P. O'Brien were in attendance during the week 
DAYTON SCALE COMPANY, THE, 50 Broad street, New 
York, N. Y (See International Business Machines Corp.) 
DEFIANCE MANUFACTURING CORPORATION, 30 Church 


home 


Landsiedel and Director 


street, New Yor y. = Here were shown dividend, payroll 
ind commercial check writer gas, electric and water bill 
writers: stocl ertificate writer bank name machines and 
Christmas and vacation club check writers. G. W. Humphrey 
ce-president ir harge of sales, had charge of the exhibit. 


DICTAPHONE 
New York, N. Jy 
Dictaphones, wl 
hibited An outstanding featur: was the new 

Featherweight mouthpiece 


SALES CORPORATION, 154 
Here was 


Nassau street, 
demonstrated the latest 


show marked 


model 
improvements since last ex- 


Dictaphons 


Of particular nterest was schedule of demonstrations 
given by Frank H. Skipper, who recently won first prize for 
the best sales stor of the year in Canada. 

Cc. R. Fox, manager the New York branch, was in charges 
assisted by a corps of salesmer L. C. Stowell, vice-president 
Bevan Lawsor les promotion manager; Miss Romona Beale, 


and Miss Short 
were present during the week 
DICTOGRAPH PRODUCTS CORPORATION, 220 West Forty- 
second street, New York. N. ¥ Here was exhibited the 
cating telephone 


educational director secretary to the president, 


Dicto- 
graph inter-commur 
onstrated here al 


stations on desks Dem- 
itives communicate with each 
king up a receiver or talking 
through a mouthpiece and how a conference may be held by 
three keys 

charge of New York 


> was how exe< 
other without the necessity 


merely pressing two or 
The exhibit was 
R. E. Owen 
DODD, MEAD & COMPANY, INC., 449 Fourth avenue 
York, N. Y 


District Manager 


New 
The New International Encyclopedia with the lat- 
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NEW and BETTER Adhesives 
BULL-GRIP MUCILAGE 


Never deteriorates or crystallizes and has double the spread- 
ing capacity. A perfect office or library paste for mount- 
ing photographs and maps, and for sticking paper, cloth, 
leather and rubber to paper, wood, glass, aluminum and 
other metals, as well as glass to glass. Being water resisting 
makes its adhesiveness lasting. It is smooth, clean, does not 
stick to the fingers, dries quickly, will not stain or smear. 


BULL-GRIP LIBRARY PASTE (Semi-liquid or solid forms) 


Have most all of the same good qualities as the mucilage, 
but are made stiffer to serve in certain fields of use. 

3-oz. bottle... .. . .20c 1 pint 

5}4-oz. bottle . 35c 1 quart 

BULL-GRIP PADDING GLUE 
(Red or Natural) 

Requires no heating. Requires no reinforcing. Applied cold- 
Saves labor. Always remains flexible. Always ready for use: 
Never cracks under the cutter. Non-inflammable. Al 
sheets to be torn off with clean edges. Is moisture proof. 
Never gets sticky in hot or damp weather. Dries sufficiently to 
handle in 5 minutes and thoroughly in from 15 to 30 minutes. 
Will not become brittle. 


By comparative test | gallon of BULL-GRIP has the same covering 
capacity as 2 gallons of HOT GLUE. 


1-qt. cans ....$1.75 per qt. l-gal. cans...... $4.00 per gal. 
12 1-qt. cans .. 1.50 per qt. 6 Il-gal. cans .... 3.75 per gal. 
Prices for larger quantities given upon request. 


Brush Containers, $1.75 each; will eliminate any brush trouble 


On small initial orders remit by check, P. O. money order, or have 
BULL-GRIP Glues sent C.0.D. We are manufacturers of NEW and 
BETTER adhesives for every industry and stand back of our products. 


Prices F. O. B. Chicago 


JOHN J. HARRIS & CO. not inc. Chicago 
4124 W. Lake St. 


Phone: Kedzie 4546 


BULL GRIP ADHESIVE 
PRODUCTS 
Patented June 17, 1924 
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/“ADDING 
| MACHINE 
} ROLLS }——— 


Consistently good qual- 
ity insures satisfactory G 
performance—which in 
turn results in consistent 
repeat orders. 

y 








You can fill every add- 
ing machine need with 
Certified Rolls and add 
to your profit possibil- 
ities as well. 








U.S.LACE PAPER WKS,IN 
163 UNION AVE. BROOKLYN, No 


oe 
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Like the Clipper of Old 
QS Sales Fast! 
HUNT CLIPS 


Six in a box— profit for you in each one! 
The box makes them buy; the clip brings 
them back. Count on counter space for them, 
and you can count on sales. “Oo G 
















SIX IN EACH BOX 
means six in each sale. The price 
means quick, repeated sales, too. 
Three sizes: Retail 
25c, 3$c, $0c 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets WY Camden, N. J. 






































My Pen In 
QY Hand” 


Thus the old time beaux and business men would 
always start each letter. Nowadays—even though 
HUNT PENS are infinitely more worth talking 
about—the only constant mention a man makes 
of them is when he says to you — 
“ Another package please!” 


HUNT PENS 


A COUNTER PUSHER 


is this case of 108 ten cent HUNT 
PEN PACKETS; 8 pens in each, 
6 popular styles. It moves our 
pens and proves your profit. 
YOUR NAME on each packet 
with your order today for § or 


more cases. 


Cc. HOWARD HUNT PEN CO. 


" Seventh and State Streets “> Camden, N. J. 

















HUNT Rene memeret OENS 


pi deli. 
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est supplement was shown. This work consists of twenty-five 
volumes. Featured especially is the company’s new popular 
priced edition 

Vincente Sutliff was in charge of this exhibit. 

EDIPHONE, THE.—(See Thomas A. Edison, Inc.) 

EDISON, THOMAS A., INC., Orange, N. J., and 412 Broad- 
way, New York, N. Y¥Y.—Here was demonstrated the ‘“‘Ediphone” 
system of dictating and transcribing, by the use of the execu- 
tive “‘Ediphone,”’ the secretarial ‘‘Ediphone’’ operating by elec- 
trical control from the typewriter keyboard. The new Typease 
was particularly featured. This is a device which enables the 
operator to start or stop the Ediphone, while transcribing with- 
out the hands leaving the keyboard It is placed just in front 
of the space bar and works in the same manner as that part of 
the typewriter. 

J. W. O’'Harrow, Jr., manager of the New York office, was in 
charge. Vice-President Nelson Cc Durand was also in 
attendance. 

EGRY REGISTER COMPANY, THE, Dayton, Ohio, and 1440 
Broadway, New York, N. Y.—Here was shown the new Egry 
‘Com-pak"’ register; also an attachment for the issuing in per- 
fect registration of continuous printed forms for Elliott-Fisher 
typewriters; the Egry ‘“‘Auditor” or cash drawer machine; 
printed rolls for Egry registers as well as for all makes of 
typewriters; ‘“‘Pli-fold’’ and ‘‘Unifold’’ forms. 

New York Sales Agent P. J. Schulman was in charge ce B 
Hall, assistant sales manager, was present. 

ELECTRIC SEALING MACHINE CORPORATION, 225 West 
Broadway, New York, N. Y¥.—On display at this booth was the 
electric sealing machine, a device that melts sealing wax elec- 
trically, drops the wax and makes the impression with a seal 
that is automatically cooled by water. This device is used for 
sealing letters, packages, etc., with sealing wax. 

Treasurer Philip J. Pinkus was in charge. President S, P 
Fink was also in attendance. 

ELLIOTT ADDRESSING MACHINE COMPANY, THE, Cam- 
bridge, Mass., and 117-119 Leonard street, New York, N. Y.— 
On display here were the company’s products, including sev- 
eral new models—namely, a new automatic hand addresser, 
automatically feeding the envelopes to the printing point; a 
new 4x4 index stencil machine combining the index with the 
address card and prints visibly and invisibly. Also exhibited 
were the different styles of addressing machines with the auto- 
matic selector and the machine for the use of publishers, known 
as the “Expirator,’””’ which automatically picks out expired 
stencils after it has addressed the wrapper or envelope and 
places the stencil in a separate receiving hopper. There was 
also a high base hand machine which enables the operator to 
fill the receiving hopper with addressed cards from a small 
filing drawer In addition to these, the company shows regu- 
lar lines of addressing machines, stencil cutters, payroll ma- 
chines, checkwriting machines, etc. 

In charge were Burleigh E. Smart, New York manager, and 
George W. Knight, assistant manager. 

ELLIOTT-FISHER COMPANY, Harrisburg, Penna., and 
342 Madison avenue, New York, N. Y.—Here was shown a full 
line of new automatic electric machines recently perfected and 
placed on the market. Each machine was demonstrated by 
a trained operator and experienced representatives explained 
the various phases of the operations There was also dis- 
played the company's line of forms and systems in actual use 
by firms engaged in every line of business. These forms 
show the advantage of the exclusive flat writing surface of 
Eltiott-Fisher equipment. The special feature of the exhibit 
was the new automatic electric working automatically with- 
out any manual or physical contact 

Among the executives of the company who were present 
during the week were: P. D. Wagoner president; M Ss 
Eylar, vice-president; L. E. Lentz, vice-president; Hi. A 
Foothorap, vice-president; L. G. Julihn, vice-president; B. H 
Taggart, purchasing agent; C. S. Duncan, treasurer; Arthur 
Tongue, manager, publicity division; R. F. Crudgington, man- 
ager service; M. A. Seely, sales manager and E. R. Baines 
comptroller. 


ERROR-NO, INC., Rochester, N. Y., and 19 Park place, New 
York, N. Y.—Here was displayed the Error-No copyholder in 
four sizes, twelve, sixteen, twenty and twenty-four inches re- 
spectively. The line finder, transcribing plate, handwheel con- 
trol, copyholder, rubber shod feet and line spacing lever are 
some of the features of this device. 

President C. C. Harper and Walter E. Brett were in charge, 
assisted by Edwin Bull. 

F. & E. CHECKWRITER COMPANY.—(See O. E. Weig.) 

FELT & TARRANT MANUFACTURING COMPANY, Chi- 
cago, Ill., and 395 Broadway, New York, N. Y.—Exhibited at 
this booth was a ‘“Comptometer”’ school in operation This 
school consisted of a ciass from the main school at 395 Broad- 
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ADDRESS BOOKS 


that can be retailed profitably for 


25c and 50c 














S] aoress 50¢ BOOKS To] 












Ho 


elect one of 
these attractive 


ddress Books 










No. 320214 























No. 3206 


These books are of decidedly attractive appearance, they are well made 
and of a general style and size of long demonstrated popularity. The 
assortments take up little space and present the merchandise to the cus- 


tomer in an attractive way. 


Address books are especially good items for fall trade—and you will find 
that these assortments will quickly demonstrate their selling qualities. 


No. 3207'% carries twelve books, three No. 3206 also carries twelve books of a 
higher grade, in assorted 
styles, mounted like the above 
25c and 30c each. on cards, retailing at 50c each. 


different styles, retailing at 


No. 3202% is an assortment of twelve books 
in box display case in an assort- 
ment of styles and colors, retailing 
at 50c each. 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK 
NEW YORK STORE GENERAL OFFICES 
109-111 Leonard Street 84 Hudson Avenue 
Brooklyn 
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copies and more 
can be pro- 
duced from one 
metal sheet. 
Every metal 
sheet can be filed 
and used again. 





Live Wire Agencies for many states still open 


Robert Reiner Incorporated 


Weehawken, New Jersey 
Trade Supplied in Canada by Rotaprint Company 


The Latest Success! 


The Sensational 
Duplicating and Printing Machine 


Requires 
No Type-Setting 
No Wax Stencils 


Based on Offset Principle---The latest inno- 
vation in printing. The only machine on the 
market of such simplicity and perfection. 


6,000 


copies can be 
made in one 
hour's time. 


1,000 


copies mean 
only a fraction 
of time and 
money as com- 
pared with any 


* other method. 





Write at once for full particulars 


52 Spadina Avenue, Toronto, (2) Canada 




















November, 1926 OFFICE APPLIANCES 201 


way, which during the week received its regular course of in- 
struction at the show instead of in the class-room. 

M. E. O’Brien, general soliciting agent, was in charge, as- 
sisted by his staff of salesmen 


GARDNER CALCULATOR COMPANY, THE, Ebensburg, 
Penna.—Here was featured the Gardner Multiple Counter add- 
ing and direct subtracting machine with nine and ten column 
capacity, as well as models equipped with the company’s new 
wide carriagé ust ready for distribution. 

Otto Hoyer, general manager, was in charge of the display 


GENERAL ELECTRIC COMPANY, 1 River road, Schenec- 
tady, N. Y.—Here were shown fractional horsepower motors 
and office equipment using General Electric motors. The prod- 
ucts of the Hammond Typewriter Company; Cummins Per- 
forator Company; Morkrum-Kleinschmidt; Woodstock Type- 
writer Company; Dalton Adding Machine Company; Underwood 
Typewriter Company; Sundstrand Adding Machine Company; 
Remington Typewriter Company; Peters-Morse Manufacturing 
Company. and Marchant Calculating Machine Company were 
shown with General Electric motors on them 


GILMAN FANFOLD CORPORATION, LTD., Niagara Falls, 
N. Y., and 342 Madison avenue and 154 Nassau street, New 
York, N. Y.—Here were demonstrated Gilman fanfold systems, 
tlefold forms and superfold forms. Both Underwood fanfold 
biller and Elliott-Fisher automatic feed writing machines were 
shown in operation with Gilman systems 

District Sales Manager G. E. Russell of the downtown office; 
R. T. Mannhardt, district sales manager of the uptown office, 
and Stanley H. Twist, advertising manager, were in charge. 


GLOBE REGISTER COMPANY, THE, Cincinnati, Ohio, and 
342 Madison avenue, New York, N. Y.—Here were seen the sev- 
eral styles of autographic registers manufactured by this com- 
pany. Several improvements have been made. Featured also 
was the “Multi-Ply” line of continuous form stationery on 
Elliott-Fisher automatic feed machines. A gold-plated model of 
the new automatic cut-off register with the forms wound in 
the Multi-Ply roll formed a prominent part of the display. 

William W. Hunter, New York manager, was in charge B 
M. Boyd, president, and H. B. Gilmore, general sales manager, 
were present during the week 

GLOBE-WERNICKE DIVISION (Rand Kardex Service Cor- 
poration) 

GREENE COMPANY, STEPHEN, Philadelphia, Penna., and 
19 Park place, New York, N. Y The Greene line of continuous 
multiple forms for use with the Underwood fanfold machine 
were shown. 

John D. Nickerson was in charge of this exhibit 

HAMILTON AUTOGRAPHIC REGISTER COMPANY, THE, 
Hamilton, Ohio, and 105 West Fortieth street, New York, N. Y. 
—The company’s line of autographic registers; manifold sys- 
tems; equipment for accommodating the Underwood billing ma- 
chine and the Elliott-Fisher machine to the use of roll printing, 
were on display A new feature is the use of ‘““Man-Roll”’ sta- 
tionery on the Elliott-Fisher billing machine in combination 
with new aligning mechanism which is designed to keep accu- 
rate registration between the various copies of the set and to 
measure the bill so that all forms issued from the machine are 
of uniform length. The new Hamilton cash drawer combination 
was a feature It consists of a Hamilton register mounted on 
a steel cash drawer and constructed in such a way that the 
drawer can only be opened when a ticket is issued 

J. D. Walsh, New York district manager, was in charge 

HOOVEN LETTERS, INC., 387 Fourth avenue, New York, 
N. Y The Hooven automatic typewriter was demonstrated 
Here were seen typewritten letters produced in large quantities. 

Vice-President Horace H. Nahm was in chargé 

HUSH-A-PHONE CORPORATION, 19 Madison avenue, New 


York N Y Here was seen the Hush-a-Phone, a ‘phone 
silencer, accomplishing the same purposes as a telephone booth, 
providing voice privacy, office quiet and quiet wire; also the 
‘Auxil-a-Phone,”’ an auxiliary to the telephone receiver, a de- 


vice to improve hearing over the telephone where handicapped 
by poor transmission, surrounding noises or impaired hearing. 
President H. C. Tuttle was in charge. 


INDIVIDUALIZING COMPANY OF ILLINOIS, 1132 South 


Wabash avenue Chicago, Illinois.—Displayed here was the 
Kier Individualizing Press, a machine which makes the letter 
and the fill-in of the name and address simultaneously through 
i ribbon whi uses cast typewriter type in the form of linotype 
slugs. This n hine in addition to making tWfe letter, addresses 


the envelope, giving a real typewritten address. It can place the 
ndividual name on books, catalogues, deluxe editions, printed 
atter, blotters, invitations, announcements in any face of type 
that appears on a linotype and in any color of ink 
Eimer G. Magnus, engineer, and Henry C. Dosch, president of 
the company, had charge of the booth. 








Folding Filing Boxes 


For storing away Drafts, 
Cashier Checks, Deposit 
Slips, Letters, Vouchers 
and all size papers for 
future reference. 


We carry ten stock sizes 
and can take care of any 
size papers you wish to file 
away. Write us for prices 
and our proposition to 
Dealers. 


STEEL BOUND BOX CO. 
5039 Cottage Grove Ave., Chicago 



























TWO MODELS 


No. 50 No. 100 
Size of Base Size of Base 
3\4 in. wide 4% in. wide 
6% in. long 6% in. long 


Cap. 50 Staples Cap. 100 Staples 


1,000 Staples to box, 
10,000 to carton 


Fastens 40 sheets 
16 lb. bond in one 
operation, up to 
4% inches from 
margin. 


No waste of staples. Reloads in a jiffy. 
Locks automatically when staple chamber is empty. 

Absolutely rustproof. No pounding necessary. Penetrates wood, fibre, etc. 
Guaranteed clogproof. Few parts—easytoreplace. Staples don’t jam or clog. 


Parrot Speed Fastener Corp. 
Sole Distributors 
388 BROADWAY, NEW YORK, N. Y. 
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Opportunity 
for District 
Representative 


Additional representatives are desired by 
the oldest and largest maker in a certain class 
of office device. Larger city agencies, 60 of 
which have been covered for some years, now 
command high franchise values, but many fine 
territories of smaller area are available, some of 
which can be worked on a part-time basis. 


Typewriter and adding machine men have 
proven especially well adapted. It is necessary 
that applicants be of the same high type as 
those now employed; references are required. 


Standard article, priced under $50. No in_ 
vestment. Little conpetition. Definite, success. 
ful selling plan supported thoroughly with 
advertising. A chance to develop a valuable 
selling franchise. Address P-55, care of Office 
Appliances, Chicago. 
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Conceded by the largest consumers of 
Stamp Pads to be the only pad having 
every essential quality necessary for com- 
plete satisfaction. 


Guaranteed to outwear any other pad 
25%, and due to its radically different 
type of construction, (patented) eliminates 
all traces of surplus ink on the striking 
surface of the pad, therefore you must 
get absolutely perfect rubber stamp im- 
pressions at all times. 


Sample on Request. 


Peerless Carbon & Ribbon 
Mfg. Co., Inc. 


* 476-478 Broome St. New York, N. Y. 


Cw! 


STAM P PAD 
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INSTO PRODUCTS COMPANY, Oakland, Calif., and 280 
Broadway, New York, N. Y¥.—(See G. A. Murmann Sales Cor- 
poration). 

INTERNATIONAL BUSINESS MACHINE CORPORATION, 
50 Broad street, New York, N. Y.—The devices from all three 
of the company’s divisions were shown, including electric tabu- 
lating and accounting machines; International time recorders 
and electric time systems and Dayton computing scales and 
store equipment. New models of various machines brought out 
within the past year were featured, including several porcelain 
scales and the horizontal electric sorting machine. 

T. C. Moore, branch manager of the New York City office 
was in direct charge, assisted by L. H. LaMotte in charge of 
the Tabulating Machine Company division; W. B. O'Donnell in 
charge of the International Time Recording division, and H 
Jackson of The Dayton Scale division. 

Clement Ehret, general sales manager; J. F. Barry, sales 
manager, Time Recorder Division; S. M. Templeton, sales man- 
ager, Scale Division, and F. Nichols, special representative 
were in attendance during the week 

INTERNATIONAL POSTAL SUPPLY COMPANY OF NEW 
YORK, THE, 634 Prospect place, Brooklyn, N. Y.—Here were 
exhibited the ‘“‘Sealometer,” Models No. 1 and 2 metered mai: 
without adhesive stamps affixed; “KK” high speed automatic 
endorser for banks and business houses; “Junior” improved 
single feed endorser; standard post office models Flier and “‘M 

This booth was in charge of Messrs. Spelman, Zahn, Reoch, 
Schneider, McDermeid, Bock and Yul 

INTERNATIONAL TIME RECORDING COMPANY, 50 Broad 
street, New York, N. Y.—(See International Business Machines 
Corp.) 

INVINCIBLE METAL FURNITURE COMPANY, Manitowoc 
Wis.—(See R. Orthwine.) 

KALAMAZOO LOOSE LEAF BINDER COMPANY, Kala 


mazoo, Mich., and 200 Fifth avenue, New York, N. Y.—The 
company’s complete line of loose leaf devices, especially featur- 
ing the new devices for mechanical accounting, and the new 


binders for public record work were shown, including visible 
record binders; public record binders; photostat binders 
the advanced Kalamazoo mechanical accounting equipment were 
displayed as well 

In charge of this exhibit were Advertising Manager CC. D 
Proctor and Sales Manager L. L. Allyn G. P. Wiggint 
president; T. L. Kornman, public record specialist; and Bertha 
Zeeb, service department, were in attendance from the |! 
office. 

KEE-LOX MANUFACTURING COMPANY, Rochester, N. Y 
and 438 Broadway, New York, N. Y.—The company’s product 
including correspondence carbons, billing carbons, all kinds of 
carbon rolls and inked ribbons for every purpose were on ex 
hibition. Examples of expert typewriter ribbon work were dis- 
played prominently. 

John A. Noonan, manager, was in charge, assisted by Assist 
ant Manager E. R. Foudy. 

KNICKERBOCKER PHOTO SERVICE, 110 West Fortieth 
street, New York, N. Y.—Official photographers of the show 
This display was in charge of Charles P. Feinberg 

LA SALLE EXTENSION UNIVERSITY, Chicago, Il., and 
East Forty-first street, New York, N. Y Text books and lesson 
materials of the company’s various courses of business training 
were shown, with registrars on hand for student registration 

A. C. Shaughnessy, New York manager, was in chargé 

LIBRARY BUREAU DIVISION (Rand Kardex Service (« 
poration). 

LINE-A-TIME MANUFACTURING COMPANY, INC., THE 
Rochester, N. Y., and 104 Fifth avenue, New York, N. ¥ 
Exhibited here was the complete line of Line-a-Times, includ 
ing typewriter models, improved “Luminous Lens” model and 
improved models for the Underwood fanfold and Remington 
accounting machine and the adjustable book model. 

Louis Stock was in charge of this exhibit, assisted by mem- 
bers of the New York sales force. E. R. Wolf, manager of 
sales of the home office, was present, also C. J. Kannewisher 
advertising manager; C. J. Schubert, Los Angeles office: Roy 
Smith, Hartford office. 

LUDLOW COMPANY, R. J., JR., 387 Broadway, New York 
N. Y¥.—(See The Bircher Company, Inc.) 

MANI-FOLD COMPANY, THE, Cleveland, Ohio, and 30 
Church street, New York, N. Y.—Here was shown Mani-Fold 
continuous forms, stressing a recent development—namely, off- 
set lithography. 

E. T. Nicholas, Jr., vice-president in charge of sales, was in 
attendance, assisted by E. J. Morch and P. V. Gilfillan, New 
York district managers. 

R. B. Kramer, assistant sales and advertising manager, was 
present 








N ovember, 


1926 OFFICE 














50” 


Mahogany and Walnut 
Finishes. 












No. 151 


APPLIANCES 








x 30” High. er showing 


desks. 


A Small Home Desk—A Large Office Desk— 
And a Variety of Sizes Between 


The above desk is made small (26 inches 
wide) especially for the home, doctors’ and 
dentists’ offices, etc. Wherever a compact, 
neat, attractive desk is needed. 


The little artistic touches here and there 
make it fit into home surroundings in de- 
sign as well as size. The modern home 
needs a desk. One that is practical and 
not simply a piece of furniture. This desk 
provides the practical advantages of an 
office desk. Yet it harmonizes with other 
home furnishings. 


Below we show a desk from the Imperial 
Thousand Grade. A fine desk, made care- 
fully of first selection veneers, fitted with 
heavy cast brass hardware. 


In addition, the Imperial line offers the 
Eight Hundred Grade, the Four Hundred 
Grade, the Two Hundred Grade, and the 
turned leg-line known as the Six Hundred 
Grade. Each of these grades is popular 
in its own right. Each fills a definite de- 
mand. Each carries a price that insures 
sales and satisfactory profits. 


Imperial Dealers are in position to meet any situ- 
ation over a wide range and at profit to themselves 





66” 


IMPERIAL DESK COMPANY, 


No. 1067 


Oak, Mahogany and 
Walnut Finishes. 







x 30” High. 







Grades. 





Send for 100 Grade fold- 
other styles. 
Also ask for 700 Grade 
folder, announcing the 
new turned leg line of 
home and professional 


Send for Catalog 
26, illustrating 
and describi 


the 1000, 
400 and 200 


Evansville, Indiana 
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| They Use 
: Berloy Transfers 
i 8s Govt Depart- 
i ments, New York 
: City 
ij ‘ity of New York 
ij I Elevator Co, 
: ischman Yeast C 
1] Gimbel Bros., New 
1} York and Philadel 
i —Heavy channel steel frame, phia 
; front and rear. Federal Reserve Banks 
Low sides for convenient of Boston, Kansas 
if filing. City and San Fran 
cisce ist cts 
—High back to keep out dust. C} ~ on Rg tee Pul 
)—Solid bar legs. ishing Co, 
E—Connecting links lock units Carter's Ink Co 
horizontally. ag <a Air 
rake Oo 
F—Solid sides to keep out dust. Peoples Natural Gas 
G—Sanitary base. Co Pittsburgh 
H—Hook fastener in rear locks Delaware & Huds 
. Railroad 
| units vertically. ‘ — — 
so 1ern tailroa 
“hide ’i—Handle on back for conve- inten Srent Ge 
} nient carrying of drawer. Cleveland 
4 J —Reinforced top and sides. Sherwin Williams 
K—Drawer edge formed over _— rin ken Rolle: 
Upper case is raised to show wire. The , ey Suction 
_ a ®t “se a ~ into | L—Reinforcing plate stiffens Sweeper Co 
aes « Ses oo. drawer-head and prevents Procter & Gamble < 
handles from pulling off. Real Silk Hosiery < 
R—Roller. jp -< I! inele 
sreat orthern ta 
way 
International! Milling 
. , Co 
No castle tower of medieval splendor was ever built with Nat 
more absolute regard for the virtue of strength than are Co 
; 4 . Gu 
Berloy Transfer units. Dallas 
Strength—solid steel strength—surpassing strength that oY « 
“fie ‘ est 3 ; of severe re- built in a . rar — 
Mester Trancier unite are defies the stoutest assaults of severe usage—is bu It into t y, Yard Mar 
made in two styles. The every Berloy Transfer in Berger’s own steel and fabricat- ali 
four-roller type, shown ing Fs) sturs n is the very foundation 
han anssale’ cit an ing mills. For structural strength e ver) aes 
easily as a file with ex- of transfer case quality. ; 
tension roller suspension. : - f r oo Se ee 
The commercial grade, pic- In a test of Berloy Transfer strength, 15 men mounted a ep Uatiberata 
tured in the tower of ten wooden platform placed on a single Berloy Transfer unit And many others of 
units, does not include roll- : : vs equal preminence 
ers, but otherwise is of taken from stock. Under the total load of 2800 pounds, _ 
practically the same con- the drawer still operated easily, without binding. No 
struction and ce. pe - : . 
Both es er letter, wonder that Berloy Transfers, loaded to capacity, can be 


= x = stacked ceiling high, if desired. 
BY kp ay And yet Berloy Transfer structural strength is but typical 
and price-list. of the character of its all-around qualities. Study Berloy’s 
outstanding features as revealed above. They—and Berloy’s 
basic strength—explain why Berloy is the world’s largest- 
selling Transfer—and why so many of the nation’s most andes Teameters, tended 


successful business organizations prefer Berloy Transfers. to capacity, can be 
stacked ceiling high. 








Thirteen warehouses the country over guarantee prompt delivery of dealer orders 


THE BERGER MANUFACTURING CO., CANTON, OHIO 6) 


Boston New York Philadelphia Chicago 
B E RR LO Y St. Louis Kansas City Minneapolis San Francisco ~ EB ke LO Y 
Los Angeles Dallas Roanoke Jacksonville _—_ 


BERLOY STEEL FILING CASES 
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MARCHANT CALCULATING MACHINE COMPANY, Emery- 


ville, Calif., and 280 Broadway. New York, N. Y.—The com- 
plete line of Marchant calculating machines, both hand and 
electrically driven, were demonstrated, and for the first time 


their new Super Automati featuring automatic lightning 


was shown 

Managers Black and Holzinger of the New York office 
Also in attendance were President J, H. King 

Manager John M. Lund and C. W. Ward of gen- 


clearance 
District 
were in charge 
General Sales 
adquarters 
REGISTER 
New 


eral sales he 
McC ASKEY 
and 1133 


COMPANY, THE Alliance Ohio 


Broadway, York, N. Y¥.—The three divisions of 


this company were represented; the commercial, consisting of 
eash register and credit systems; general merchandise systems 
the professional division, devoted to systems for handling the 


financial and clinical records of the doctor and dentist; the in- 


dustrial division including controlling stock, perpetual inven- 
tory, costs, production, planning routing and dispatching, tool 
check and tool inventory, order control, machine control: carbon 


backed factory and office forms 
The commercial divisior 


professional division 


was in charge of O. H 


Martin The 
under the F 


was supervision of S$ P. 


Callary and the industrial division was supervised by C. E 
Donoghue of New York territory, and W. A. Young representing 
the Jersey territory 

MERCEDES CALCULATING MACHINE COMPANY, 3412 


Woolworth building, New York, N. Y (See Ralph C, Coxhead 
Corporatior 

MERCURY SALES COMPANY, INC., 245 Broadway New 
York, N. Y Here was demonstrated the “Automatic” word 
counter 1 device which is attached to standard typewriters 
counting only the actual words written 


A. J. Coccaro of this exhibit 


MONROE CALCULATING MACHINE COMPANY 


was in charge 


Orange 


N. J.. and Broadway New York, N. Y.—Displayed on a 
large pyramid were machines representing the entire line of 
over 175 hand and electrically-operated Monroe models Lining 
the booth were vertical demonstrating stands where the fea- 
tures of tl machine, including visible proof of accuracy, light- 


ning speed, simplicity of design and directness of operation on 
addition, subtraction, multiplication and division were ex 
plained The new Monroe with full automatic multiplication 
and division attracted considerable attention during the week 
It has the automatic carriage shift and many applications have 
been found for this new machine with many more which are 
not known at present 

In charge of this displa were R. D, Bryan, district manager 
for downtown New York and director of personnel; R. H. Hal 
mage, district manager f uptown New York: H. G. Bartlett, 
district manager for Brooklyn, and S. S. Dixon, district man 
ager for Newark 

MOSLER SAFE COMPANY, THE, 373-375 Broadway, New 
York, N. Y Here was displayed a full line of Underwriters 
Laboratories A”"’ and B label safes, as well as Mosler 


armored steel chests and safe deposit boxes. The display also 


showed the construction of the safes in detail. Sixteen models 
of safes were on display showing the wide range of this com 
pany’s lings Any requirement can be quickly cared for 

L. B. M New York anager, and his staff of salesmer 
were in charge of the exhibit E. Hyman, president, and D. H 
Bellamore issistant secretary and sales manager of the con 
pany, were attendance during the week. 

MULTIPOST SALES AGENCY, 32 Union Square, New York 
6. 7a Here were displa Multipost stamp affixers, label affix 
ng mac nes parcel post postage stamp registers. envelope 
sealine I h ele and hand models and permit 
rinting 1 hines 

Nathan L. Car was in charge of this exhibit 

W. F. S veiger, president of the Multipost Company, was ir 
attend 

MULTISTAMP COMPANY OF NEW YORK, 29 Broadway 
New Yorl oo Here shown the Multistamp in various 
models, it iding the No which prints a complete letter on 
a full-size letterhead in neat, clear typewritten characters 
N ; Mi sta 1s! ‘ odel for printing post cards, short 


forms ind the No. 1 Multistamp 
. Gg of this exhibit 


C. G@. Hie e was in charge 

MUN-KEI PRODUCTS CORPORATION, 267 Mt Pleasant 
venue, Newark, N. J Here were exhibited Mun-Kee silent 
stamp pads, fillers and inks. This pad has a rubber base whicl 


s guaranteed for twent years In this base is an inking sur 
face wl is both reversit and replaceable Mun-Kee ink is 
a glycerine nk which is manufactured by a process whic! 
assures [| necy yf « lor 
This booth was in charg: f W. N. Hunter, assisted by Miss 
> Weinsté« 


MURMANN Broadway, 


New York, N. Y 


SALES CORPORATION, G. A., 280 


Here were shown the “Insto produ ts whict 
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Has Brains 


KEEPS IN THE TILL 
WHAT YOU MAY FORGET 
USES — a Office, 
Adding ia Factory, 
Machine kgf 4 Home 
Paper 5 
SAVES 


Time, 


Trouble, 
Mistakes 


PATENTED IN U.S 


CURMANCO 


| BUSINESS REGISTER | 


OLIVE GREEN ART STEEL 
Complete With Paper $2.00 
DEALERS STOCK THIS FAST SELLER 
CURRIER MANUFACTURING CO. 


MINNEAPOLIS, MINN., U. S. A. 
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Every 
Phone 
User a 
Prospect 
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WESTPRI { A Complete 
Line of 


D-E-$-K-S 
Office Desks 


The WESTERN line is a complete line in 
that it is broad enough to meet average 
needs. The market served by WESTERN 
desks is the largest market for office fur- 
niture, and the most profitable. You make 
no mistake then in connecting with 
WESTERN’S line of substantial but rea- 
sonable desks. A suitable agency proposi- 


tion is open to the right kind of dealers. 


WESTERN FURNITURE CO. 


Blair Ave. at Palm St. 


St. Louis, Mo. 
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Introducing 


BLACK BEAUTY 
Metal Tip Guides 








We asked leading stationers, “‘What are your | 
ideas of a perfect metal tab?”’ They gave freely | 
of their advice, told us of their experiences; then | 
our engineers designed “Black Beauty.” Check | 
the following features: 


NO SHARP CORNERS OR EDGES TO SCRATCH THE 
HANDS OF THE FILE CLERK 
DULL BLACK FINISH TO AVOID GLARE 
TIPS MADE OF COLD ROLLED STEEL, 16 POINTS THICK | 
TO KEEP TIP FLAT and ADD to RIGIDITY | 
TO PREVENT FILE PAPERS CATCHING 
CORRUGATED ;{ _ IN EYELETS. 
TO ELIMINATE AIR POCKETS BETWEEN 
TIP AND PRESSBOARD 
EYELETS PLACED TO AFFORD MAXIMUM SECURITY 
LOWER PROJECTION ROUNDED— WILL NOT PENE- 
TRATE U PRESSBOARD 
EXTRA LARGE VISION AND INSERT 
INSERTS CELLULOID COATED 





ALL STANDARD SIZES CARRIED IN STOCK 


HEAVY AND EXTRA WEIGHTS OF RED AND 
GRAY PRESSBOARD 


SPECIAL SIZES TO ORDER 


You Can’t Appreciate “Black Beauty” Unless You See It. 
Samples and Price Lists Gratis 


WORKMAN 


MANUFACTURING COMPANY 


CAPITAL and SURPLUS OVER $400,000.00 


General Offices and 
Factory: Eastern Office: 


1200 W. MONROE ST. 110 E. 42nd ST. 
CHICAGO NEW YORK 























include the “Dialograph,”” “Numograph" and ‘Instograph.” 
The “Dialograph"’ and the ‘“‘Instograph" are automatic electric 
time stamps. The “‘Numograph” is an automatic numbering 
machine which numbers consecutively, or in duplicate or tripli- 
cate. The Datograph and Endorsograph were also on display 

Secretary J. H. Walker was in charge 

NASHUA PACKAGE SEALING COMPANY, INC., Nashua, 
N. H., and 250 Broadway, New York, N. Y.—On exhibit here 
was the company’s gummed tape and moistening machine 
Their new No. 10 electric motor driven moistening machine 
which moistens and cuts the tape automatically was displayed 
for the first time 

R. W. Phillips and H. R. Mortimer were in charge 

NATIONAL CASH REGISTER COMPANY, THE, Dayton, 
Ohio, and 30 East Forty-second street, New York, N. Y A 
complete line of cash registers, credit files and credit authoriz- 
ing systems for retail stores was shown here There were also 
auditing, accounting and banking machines for commercial, 
hotel, banking houses and installment houses. Some of the 
machines had glass cabinets to view the mechanical operation 
and sturdiness of construction. 

W. A. Outten was in charge 

NEW YORK COMMERCIAL, 38 Park Row, New York, N. Y 

Sample copies of the New York Commercia! were distributed 
to visitors. A stenographer and typewriter were prepared to 
take whatever news items were gathered among exhibiting firms 
and also to take care of what correspondence was necessary 

NEW YORK HERALD TRIBUNE, THE, 225 West Fortieth 
street, New York, N. Y.—Their service to the public was ex- 
plained. The service of the paper as a medium for office appli- 
ance advertising was emphasized. 

Andrew G. Anderson was in charge 

NON-PLATE ENGRAVING COMPANY, 116 West Fifty-sixth 
street, New York, N. Y¥Y.—Here were exhibited business cards 
letter heads, business announcements, wedding announcements 
and Christmas cards in engraved and embossed effects 

A. L. Davis was in charge 

NORTH-LIGHT CORPORATION, 30-32 West Fifteenth street 
New York, N. Y¥ Here were shown the company’s line of light- 
ing fixtures, including many models for office use Featured 
especially was an ‘‘Executive’s Lamp,’ which was shown for 
the first time. The feature of this line is that it gives a per- 
fect neutra! light by eliminating yellow-red and orange rays, 
thus producing a gray-white daylight. 

R. C. Sherman was in charge of the booth. C. S. Campbell 
vice-president, was in attendance during the week 

NO-TARNISH PRODUCTS CORPORATION, 50 Lispenard 
street, New York, N. Y.—Demonstrated No-Tarnish, a product 
which prevents the tarnishing of metals and all materials sub 
ject to tarnish This is an old product which has just been 
released to the outside field and which can be used on any) 
polished metal surface The demonstrators at this booth al 
wore fezes made from silver and gold cloth and treated with 
No-Tarnish 

President C. H. Ames was in charge of this display 

Oo. K. MANUFACTURING COMPANY, INC., THE, Osweg 
N. Y., and 38 Park Row, New York, N. Y This display was 
devoted to O. K. letter openers in electric and hand models 
©. K, improved paper fasteners and O. K. sanitary erasers 

District Manager E. R. Forster was in charge. J. V. Wash- 
burne, president, was in attendance 

OFFICE APPLIANCE COMPANY, THE, Chicago, Iil. nd 
1701 Pershing Square building, New York, N. Y Office App 
ances, the news and technical trade journal, and its services t 
readers, was here explained 

Cc. H. Everly, vice-president and Eastern manager, was in 
charge, assisted by D. N. Briggs. Secretary J. A. Gilbert, of 
Chicago, was also in attendance 

OFFICE EQUIPMENT CATALOGUE, INC.—(See A. W 
Shaw.) 

ORTHWINE, RUDOLPH, 344 West Thirty-fourth street, New 
York, N. Y Displayed a complete line of metal office equip- 
ment, including safe deposit boxes, filing cabinets, stationery 
cabinets and a new line of storage cupboards. Matched office 
suites and decorative office furnishings as well as marble and 
bronze desk sets also were attractively displayed. 

Pat McCauley, sales manager of the Invincible Metal Furni- 
ture Company, was in charge of this exhibit R. Orthwine was 
also present. 

PETERS - MORSE MANUFACTURING CORPORATION, 
Ithaca, N. Y., and 299 Broadway, New York, N. Y.—The various 
models of Peters adding machines, including hand, electric, and 
subtracting machines were shown, as well as the new “Barr” 
typewriter. The Poole electric office clock was also on 
exhibition. 

T. A. Forbes was in charge of this display. John H. Barr, 
vice-president of the Barr-Morse Corporation: A. F. Poole, vice- 
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These easels make it easy 
to keep your stock 
in order 





Autopoint Pencils come 
mounted on an attractive 
counter easel that helps 
make sales. 





A DISPLAY easel is particularly impor- 
tant with Autopoint because Autopoint 
in appearance as well as construction is un- Autopoint 














like any other pencil. Its beautiful Bakelite Oversize 
barrel, concealed eraser and ball clip give it ; 

real eye value. It comes in beautiful red, List 
black or green finish. $ 
Autopoint’s simple mechanism . . . one mov- 1.00 
ing part... its perfect balance... have won 


for it a top place in the business world. It is 
the fastest moving pencil on the market, we 
believe. It not only sells, but it stays sold. 
‘“Come-backs” and repairs are astounding- 
ly rare. 

Send us a trial order for Autopoint. We'll 
supply you with window cards as well as 
easels. Put Autopoints on the counter and 
in the window. See how fast they move. 





Autopoint’s 3 
exclusive 
features 


Ask for price list and description of our 
complete line. 


1. Cannot jam—protected by 
patents. 








2. Bakelite barrel—perfectly 
balanced, _ light - weight 


material. 


The Better Pencil” 
Made of Bakelite 





3. But one simple moving 
part. Nothing compli- 
cated to go wrong; no 


Order Thru Your Jobber or Direct 


AUTOPOINT COMPANY 
4619 Ravenswood Ave., Chicago repairs, no bother. 
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Today’s 
Opportunity 


Steel Desks for general office use are 
here to stay. Hundreds of the country’s 
largest corporations have adopted them. 
Are you getting your share of this 
business? 

Steelcase Desks are the pioneers of the 
steel desk industry. Now is the time to 


learn how they will help you increase 
your office equipment business. Write us. 


i” | 
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s Barrier 


O come face to face with a railing is a rather un- 

satisfactory reception to most business men. They 
resent its undeniable purpose—to keep one out of the 
office. 
On the other hand, when they are [y===) 
halted by Steelcase Counter Height | —) 
Filing Equipment, they accept this : 
graciously as a mere mechanical | 
convenience. 
Truly, it is just this. In the course _ buill from Steclease 
of a day’s time, many astepissaved ““"” ““* °™“ 
by this handy, inconspicuous filing equipment. And 
every type of unit has been provided to meet the 
requirements of every business. 
Steelcase Counter Height Filing Equipment is available 
in four beautiful finishes—Olive Green, Mahogany, 
American Walnut and Oak. All hardware is artistic 
cast bronze. Supplied with a continuous linoleum top, 
bronze bound; no better working surface could be 
provided for over-the-counter transactions. 
This line will make money for you. It embodies all of 
the latest ideas on office filing equipment. Write us 
for further details and prices. 


Metal Office Furniture Company 
Grand Rapids, Michigan 


Manufacturers of 





























STEELCAS 
Business Squiprnernt 





—found where business succeeds 
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president of the Poole Manufacturing Company, and Jerome A 
Fried, general manager of the Peters-Morse Manufacturing 
Corporation, and W. E. Barnard, superintendent of factory of 
Barr-Morse Corporation, were also in attendance, as well as 
Nelson White and Charles Schroeder. 

PINZIT COMPANY, INC., THE, 404 Fourth avenue, New 
York, N. ¥ Here was shown the Pinzit paper fastening ma- 
chine, which automatically pins pins in papers and buries the 
point Also on display were the Lees smoker lamps, Clampablk 
Tel-Tab Portalite, Monarch automatic package 
Parsul sealing machine, and the 


ash receiver 
sealer, Ryco sealing machine 
Adams memo rol 

Harry Aaron and J FEF, Ryon were in charge 
K. F. Lees and P. E. Collins 

PNEUMATIC SCALE CORPORATION, LTD., Norfolk Downs 
Mass.—Here was demonstrated the “Coinaudit"’ money handling 


assisted by 


machine, which combines all the handling operations of sort- 
ing, counting, and placing of a predetermined number of coins 


in wrappers The machine is compact, occupying a space of 


about 15x25 inches The mixed loose coins are placed in the 
hopper of the machine, in which is a revolving plate which 
picks up the coin, one by one, carrying to a pair of revolving 
tapered cylinders These cylinders are threaded an¢ the coins 
travel along in double grooves, each size coin dropping at its 
proper station, and, when dropping, registering a count When 
the predetermined number of any size coin has been deposited 
in its proper package, the machine automatically stops, to allow 
the operator to remove the package and replace with another 
empty one 

This exhibit was in charge of Robert D. Kimball, Fred fT 
Nelson and Albert O. Driscoll 

POOLE MANUFACTURING COMPANY, Ithaca, New York 
(See Peters-Morse Mfg. Co.) 

POSTAGE METER CO., THE, Stamford, Conn., and 342 Madi- 
son avenue, New York, N. Y Here was demonstrated a com- 
plete line of Postage Meters, stamp-affixing and sealing ma- 
chines, permit printing devices, steel mailing tables and hotel 
cancelling machines, the products of the Pitney-Bowes Com- 
pany Foster M Reeder 
Wheeler, general manager, and J. B. Anderson, assistant gen 
eral sales manager, were present from the home oftics 

li. H. Robinson, district manager, was in charge 

POSTINDEX COMPANY, INC 
Forty-second street, New York, N. Y 
company’s complete line of visible filing equipment 


general sales manager; W Hi 


fjoston, Mass., and 41 East 
Displayed here was the 
comprising 
five distinct models, namely, the No. 1 ‘“‘flopper’’ type: No 
folded panel and cabinet equipment; the No. 6 drawer file the 
3B single line and the 3B, Jr., for telephone indexes, et« Shown 
also for the first time was a complete line of steel tables with 
square tubular legs, fibre tops, Colson casters, et« 

James A. Croke was in charge of this exhibit 

POWERS ACCOUNTING MACHINE CORPORATION, 115 


Broadway New Yorl N Y Here was demonstrated th 
Powers product including the more recent developments of 
alphabetical printing tabulators and typewriter key punch ma 
chines Showing actual application of their equipment to gen 
ral accounting work, in addition to the usual statistical field 
W. E. Eckert, special representative and director of exhibits 


was in charge, assisted by W. F. Pulster and his corps of New 
York salesmert 


H. J. Pritchard, president; W. S. James, vice-president; W. B 





Clarkson, secretary; S. W. Caulfield, treasurer, and H. R. Rus- 
sell, general sales manager, attended the show during the week. 

PURO FILTER CORPORATION, 18 West Eighteenth street 
New York N Y The company's line of filters and cooling 
units was on display here 

Joseph M. Coffield, sales manager, was in attendance at the 
booth 

RAND DIVISION (See Rand-Kardex Service Corporation. ) 

RAND-KARDEX SERVICE CORPORATION Tonawanda, 
New York, a! {51 Broadway, New York, N. Y This display 
consisted of \v ble record systems; vertical filing systems; ver- 
tical ledger records; record protection containers; namely, Saf 
Cabinets: furniture display, and an exhibit of some of the spe- 
cial Kardex services, such as apply to retail stores, insurance 
banks and the travel bure 

Chaindex, a new item this year, is a visible method which 
offers enorm capacity in a very small area Other visible 
records of control include tandard Kardex, security type: 
Index Visible ind tube equipment Another new item was the 
Safe-Kardex, which protects visible records from burglary or 
ire 

C. F. Price anager of the New York office, was in charge of 
the exhibit P. B, Porter, sale manager, Rand-Kardex Divi- 


sion, Mr. Mowry motion department, and L. E 
Hutchings, engineer, were present from Tonawanda 

RAPID ADDRESSING MACHINE COMPANY 32-46 West 
Twenty-third street, New York, N. Y Here was shown the 
company’s line of high speed addressing machines, electrically 


of the sales pr 
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Wagoner’s 
Pat 


Model ‘ A” 








Your 

Trade 

. Will 

ne Appreciate 
‘This Better Service 

df or paadet alte sok ae a 


nventory or order blanks, etc., permitting quick insertion or 
removal, the binder being operated easily with one hand. 





Show it to any caller inquiring for arch or clip boards; the 
better service will make a permanent customer and add to 
our profits. Write for prices and details 


FREE HAND BINDER CO. 
227 PEARL ST. NEW YORK, N. Y. 














Member of the 
“‘Cado’”’ Family 


1 The “DUO” 
L___] FASTENER 


The “DUO” is a prong fastener of great simplicity 
and exceptional adaptability. Though very light 

in weight, it has great strength and endurance. 
Its construction permits the building up of the 
bound papers much like a _ sectional bookcase. 
Reference to the illustration will show how this 

is done. The light wire shield aids in keeping the ; 
bound papers neat and facilitates their removal, 
being of particular value for semi-permanent | 
bindings. 











The “DUO” is 
a fast-selling 
item with good 
profit possibili 
ties Write 
without delay 
for dealer in 
formation 
The DUO” is 
for standard 
%inch punch 
ne 
Packed 50 to a 
BLACK BOX 
No. 1—Prongs 1% inches long—$11 
No. 2—Prongs 2% ir 1: 


Atlas Stationery Corporation 


Exclusive Dist. of ‘‘Cado”’ Cushman and Dennison Specialties 
109-111 Leonard Street New York, N. Y. 





2 per 1000 
hes long 2.75 per 1000 
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MOSLER Armor- 
ed Stee! Money 
Chest when in- 
stalled in Mosler 
Safes reduces Bur- 
lary Insurance 
remiums from 20 
to 75 per cent. Can 
be used in any safe 
or vault. Made in 
various sizes. 


The 
Most 
Valuable Sales 


No. 216—1 RC 


wil 





| 


) 


| 


Franchise in the 
Safe Industry 


HE Mosler franchise carries with it 
all the prestige and good will of the 
largest and most favorably known line of 
safes in the world. When you sell Mosler 
Safes you can do so with the greatest pride 
and with the full assurance that there are 


none better. 


In addition to the most complete assort- 
ment of standard safes, the Mosler line in- 
cludes specially designed safes for Furriers, 
Hotels, Theatres and other businesses with 


unusually hazardous risks. 


/ 
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, sunny. 


No. 320 


“ B"’ T-20 Label Mosler Stee! Safe. Made in various sizes 
The ideal Safe for Chain Stores, Branch Offices, General 
Business Houses, Service Stations, Theatres, Homes, et 


Mosler Safes have more “selling features” 
than any others, because: 


1. 
2. 
3- 
4. 
5. 
6. 


7. 


They offer supreme protection against Fire 
and Burglary. 

They constitute the most complete line of 
Underwriters’ Laboratory, “A” and “B” label 
safes with T-20 Burglary label, on the market. 
They are of the latest design and construction. 
They represent the experience of over half a 
century of safe construction. 

They carry a name known throughout the 
world as the leader in the safe industry. 
They are priced right and represent the great- 
est value in the market. 


They take lowest burglary insurance rates— 
the T-20 Burglary Label affording 20% re- 
duction. 
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AFES | 


STEEL FILES 


THE MOST COMPLETE LINE OF UNDERWRITERS’ LABORATORIES 


“A” and “B” LABEL SAFES 
— = 
| | 


ALL WITH 
whi ie rT] we “a2 oe 
} 








T-20 BURGLARY 
LABEL 


- - = 
t- . 


Responsible 


Dealers 


are invited to apply 
for exclusive terri- 
tories in sections 
where we are not 
already represented. 





























No. 4160 


“(A’’ T-20 Label Mosier Safe for Steel Files. Also 
made in “‘B’’ Label models. Made in various sizes. 
Through the installation of Steel Filing Units can 
be made to suit any type of business. 


{THE MOSLER SAFE CO., 315 BROADWAY. NEW YORK. Nv. 
FACTORIES: HAMILTON, OHIO 
LARGEST SAFE WORKS IN THE WORLD 

















BRANCH OFFICES 


BOSTON PITTSBURGH SEATTLE LOS ANGELES KANSAS CITY 
CINCINNATI BALTIMORE DALLAS ATLANTA SAN FRANCISCO 
PORTLAND ST. LOUIS CHICAGO CHARLOTTE NEW ORLEANS 
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THE ONLY 


“INDEXED” 
DESK CALENDAR MADE 


SHEDD’S DAILY PAD 
Patented 






Indexed to Every 
Day in the Year 


The Efficiency Pad 
1927 Pads Now Available 
WRITE 


SHEDD-BROWN, Minneapolis, Minn. 


PATENTEES AND MANUFACTURERS 


























Solomon was wrong, for once, there is something 
NEW under the sun, there is a new way of sealing, 
locking, fastening envelopes without the use of seal- 
ing wax, etc., and that is the newly patented device 
known as the 


AMESTYLE ENVELOCK 


Pages of copy would not take the place of a single 
sample in your hands to prove EASE, CONVE- 
NIENCE, and SAFETY. Write today for FREE 


samples—use your letterhead. 


AMES SAFETY ENVELOPE CO. 
55 Sudbury St., Boston, Mass. 
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operated, as well as an entirely new classified selecting address- 
ing machine known as the “Indexograph Analyzing Selector 
with a neutralizing device, which gives almost unlimited lati- 
tude in classifying mailing lists . 

New York Manager G. E. Burleigh was in charge 

T. D. Adams, president; E. P. Weaver, vice-president and 
sales manager, and Charles Ellis, sales promotion manager 
were at the show during the week. 

RED STAR APPLIANCES, INC., 27 Beckley avenue, Stam 
ford, Conn., and 350 Madison avenue, New York, N. Y Here 
was demonstrated the Red Star sealing and mailing machine 
Several machines were in operation, duplicating mail room 
conditions in that enclosures were placed in envelopes and the 
envelopes then put through the Red Star machine for sealing 
and stamping with the maiier’s postmark, or the mailer’s permit 
indicia as authorized by the U, S. Post Office It is said that 
this machine is compact, taking up very little space, few parts 
making for simplicity of operation, and its original cost is its 
first and last, there being no meter rentals 

Paul J. Witzell, sales manager, was in charge of the boot! 
A. J. Griffith, secretary, and W. F. Stetter, vice-president and 
treasurer, were also in attendance 

REINER, ROBERT, INC., Weehawken, N. J Here was 
shown the “Rotaprint,”’ a duplicating and printing machine 
based on the offset principle, electrically operated This ma- 
chine prints or duplicates the desired subject from a patented 
metal sheet, which it is said can be handled just as if it were 
a piece of paper, and one can write, typewrite, draw by pen o 
chalk, print or do anything which one may requiré Aut 
graphic ribbon and ink are used, also any kind of paper can 
be resorted to, very thin or as thick as a postcard. This device 


works from a roll, cuts automatically and produces 6,000 dup! 


cates or prints an hour 

E. Gross was in charge of this display Robert Reiner an 
Richard Siegel were also present. 

REMINGTON TYPEWRITER COMPANY, 374 Broadway, New 
York, N. Y.—Here were exhibited the Remington-Noiseless 
typewriters, Remington standard typewriters, tabulating type- 
writers, shifting type segment machines, portables, vertical 
adders; bookkeeping machines, the new Remington electric, and 
typewriter supplies, as well as the new electric carriage retur! 
Remington, to operate which the typist is only required to touc! 
a button to return the carriage. 

New York Manager A. A. Fraser was in charge, assisted by 
Assistant Manager A. L. Ruiz and John F. Soby 

REPUBLICAN BUSINESS MEN, INC.—Campaigning for th« 
regular Republican candidates. 

Miss M. A. Bisbee, execufive secretary, was in charge 

RITEALL CHECK WRITER CORPORATION, 113 Nort! 
Water street, Rochester, N. Y.—Here was shown the Ritea 
checkwriter, said to be the only machine which writes the 
entire check and protects it at the same time. This devic« 
uses the method of check protection by shredding and cutting 
the fibre of the paper and injecting ink into the fibre to prevent 
alteration, both for the payee’s name, amount in figures and 
amount in words, also dating the check 

In attendance at this booth were President Clay C. Straw 


and L. W. Cuyler, general sales manager 

ROBESON, MISS EDNA G., 325 Convent avenue, New York 
City.—Miss Robeson displayed her own patented machine, the 
Logotype, which is a machine designed for stenographic work 
and which is capable of writing a word at a touch of the key 

ROCHESTER SELF BINDER COMPANY, INC (See The 
Book Building Binder Corporation.) 

RYAN COMPANY, J. F., 342 Madison avenue New York 
N. Y.—(See Prinzit Company, Inc.) 

SAFE-CABINET DIVISION, (Rand Kardex Service Corpo- 
ration) 

SAFE-GUARD CHECKWRITER COMPANY, INC., 5 Beek 
man street, New York, N. Y.—The new model Safe-Guard check 
writer and payee name protector, used for protecting negotiablk 
documents, checks, drafts, notes, etc.. was exhibited This 
company also manufactures machines for use in many foreigr 
countries made up in their respective foreign monetary charac- 
ters, which were also on display. Also shown was the Interna 
tional model which is capable of writing twenty-six different 
monetary systems on one machine. 

Edward Underriner, city sales manager, had charge of the 
booth J. F. Collins, R. F. Collins and James Collins of the 
home office also were present 

SAINBERG & COMPANY, INC., 77-79 East One Hundred 
Thirtieth street, New York, N. Y.—‘‘Elsane Calendesk" pad, t} 
desk pad with a memory, was the feature of this exhibit. This 
device is mainly for advertising purposes of business houses 
for use as gifts with their imprint Telephone book covers, 
telephone indices and combination desk pads were also shown 

President Robert B. Sainberg was in charge 

SCOFIELD & COMPANY, 24 Murray street, New York, N. ¥ 
—Here were shown “Burns” and “HiLo” telephone brackets 
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Now-:- you can 


put a machine on eve 


THE 
DALTON 


( Million dollar capacity ) 
EIGHT 


Lightning multiplication 
as well as addition-all for 


5100 


those 


The Dalton Eight 


machine on 
desk. 


ton has 


give who have every 


N! \\ 
- 


figuring to perform a chance For Dal- 


figuring 


You can do so. 
to do their work quickly, accu- developed a 
machine at a “typewriter price” 
—the new Dalton Eight, 
only $100! 


rately—put an adding-calculating 
price, 





No instruction needed 


How ideal for desk use this new 
Dalton is! 
Machine 
anyone. 


ot 


with the same lightning rapidity 


No experience needed. 
instantly operable by 
Operation as simple as 
The machine multiplies 


with which it adds. Subtraction, 





too, handled in jig-time. 











Open the machine 
and compare! 


Dalton 


With our new Dalton, we can gel oul our reports 
at the end of the month in about half the time it 
used to take. We find it a daily convenience in 
many different ways thal we had not thought of 


before buying the machine more 


The Eight takes up no 


Glen H. Reed space on a desk than a telephone 
W. W. Reed & Son 
Kent, Ohio book, and is so light you can easily 


THE DALTON ADDING MACHINE SALES COMPANY, 


Agents for Canada 
Sales Agencies in all the Principal Cities of the World 


De 


ADDING - CALCULATING 
BOOKKEEPING - STATEMENT AND 
‘*CASH REGISTER’? MACHINES 


Nation-wide Service 


All Dalton n 
serviced by factory-trained 


nines ar 


experts, operating from 160 
completely equipped ser 
tations 


Cincinnati, 
The United Typewriter Co., Toronto and Branches 
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Adding and multiplying 
capacity, just one cent less than $1,000,000.00 


carry it from place to place. And no 
wear-out to it! Open the machine 
compare it with other makes at $100— 
note its sturdy construction. For this 
is not machine, but a stand- 
ard Dalton model, part for part iden- 
world’s highest-priced 


a “cheap” 
tical with the 
bookkeeping machines. 

The big corporation is not the only 
user of this Dalton Eight. In 
the smallest business it handles every 
Any- 
price 


new 


problem in a minimum of time. 
this astonishing 


vhere, low 


makes pen-and-brain figuring a positive 


extravagance 


10 days’ free trial 
Have the Dalton Sales Agent 
bring the Dalton Eight to your 
it for ten 


nearby 


store or office. Use 


days free—see how simple, 


how speedy it is. Easy 


terms, too yniy 
$10.00 down Dalton 
Adding 
Machine 
Sales Co., 


Cincinnati, 
Ohio 


Ohio, U. S. A. 


Please send 
me A Dalton 
“Eight” for 10 
days’ free trial. 


Please send me free 
folder, “Good-bye, Pad 
nd Pencil.” 


Check one or both) 


State 
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The Wonder Spot 
for Quality Desks 


Indiana is the wonder spot for quality desks 
—it abounds in an abundance of sturdy oak. 


Good material means a good foundation. In 
this respect HOOSIER has no master—no 
better oak is grown than is used in 
HOOSIER “Built True—Clear Thru” Desks. 


Accepted designs, uniform standards of con- 
struction by able and experienced workers 
and pleasing finish all combine to make 
HOOSIER Desks a worthy product. 


If the HOOSIER line is not sold in your 
city, write at once for dealer’s proposition 
You will find it exceedingly interesting. 


HOOSIER DESK CO. 


JASPER, INDIANA 


HOOSIER DESKS 














SOLE AGENCY OR DEALERSHIP 


The Hush- A-Phone The Auxil-A-Phone: Provides a Means to Hear Better Over the Phone; i. ¢., Hear with Both Ears— 
dA :1-A-Ph Exclude Noise. 
an uxX1i-A- OMC The Hush-A-Phone: A Successful Phone Silencer. Provides: Voice Privacy—Office Quiet—Quiet Wire. 
Agencies can now be secured for joint distribution of the Hush-A-Phone and Auxil-A-Phone 


This places you in position to solve any problem in connection with The telephone is an indispensable business facility—to extend and im- 

the telephone. It creates a new and complete department of office prove values derived from it is of interest to all business men. Our 

efficiency equipment for Dealers and Distributors. Agency places you in a position to satisfy every need in this connection 
‘ at a substantial profil 








Orders taken rapidly and accurately regardless of 


The Auxil-A-Phone isolates you from surrounding 
noise or other workers 


noise or distraction—and you hear with both ears. 


Hush-A-Phone, N. ¥. OA Hush-A-Phone Corporation 
Please send literature, and— . 

© Dealership proposition (store sale) | 19 Madison Ave., New York, U. S. A. 

C) Sole Agency (outside sales force) | Manufacturing Exclusively—TELEPHONE EFFICIENCY DEVICES 


eit e ees CLECRS SCS CCUS EC E6 see cebccccedévctesadescee 
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‘Equipose”’ telephone arm, Scofield telephone brackets, Scofield 
swinging and portable typewriter stands, Scofield portable mer- 
cantile and dictionary stands, Scofield telephone directory cab- 
inets, Scofield telephone directory cases and covers, automatic 
telephone book holders, ““Weilaphone,’’ ‘“‘Hold-No-Fone,” tele- 
phone memo pads, glass mouthpieces, and rubber receiver 
cushions 

William Adams was in charge of this display. 

SHAW COMPANY, A. W.. Chicago, Ill, and 1 Park avenue, 
New York, N. Y¥ Here was featured System, the magazine of 
business, and the Office Equipment Catalogue. 

In charge of this display was Norman O. Mick. 

SHEPPARD COMPANY, THE C. E., Van Alst and Fourteenth 
street, Long Island City, N. Y Here was shown a complete 
line of “‘Cesco loose leaf accounting supplies, systems, etc., 
together with samples of loose leaf catalogue binders, as well 
as the company’s new product ‘Cesco” visible records in book 
form were showr 

In attendance was a corps of “‘Cesco” business administration 


executives who answered questions pertaining to record keeping 
problems R. A. Winthrop, advertising manager, was in charge 
of the booth ‘.. E. Sheppard, president, and A. A. Goldstein, 


vice-president, were present during the week. 

SIMPLEX TIME RECORDER COMPANY, Gardner, Mass 
and 72 Cortlandt street, New York, N. Y.—This display included 
payroll and cost keeping recorders The Telechron recorders, 
which are driven direct from sixty-cycle alternating current, 
were displayed quite prominent 

Those in attendance were George W. Noxton, Ralph Mitchell 
and E, H. Kelder, district manager 

SMITH, L. C., & CORONA TYPEWRITERS INC., Syracuse, 
N. Y., and 8-10 Vesey street, and 129 West Forty-second street, 


New York, N. ¥ All models of the L. C. Smith standard and 
Corona portable typewriters were shown here, as well as sup 
plies The new L. C. Smitl vith the key-set tabulator was 
particularly featured 

Harold McD. Brown, advert ng manager, and J. W Kip- 
linger, assistant domesti sale manager, were in charge of 
the booth, assisted |} Laird C. Dinsmore and Harry Humphrey 
Visitors from the home ffice during the week included Frank 
R. Ford, pre ent L. J. Conger, vice-president; F. C. Van 
Buskirk, vice-president; W I Simpson, domestic sales man- 
ager, and R. L. Manning, manager supply department. 

STAFFORD, IN Ss. § t 609 Washington street New 
York, N. ¥ Here were displayed the company’s line of inks, 
adhesives, carb« papers and typewriter ribbons The new 
Eveready mu age bottle, a ige dispenser which operates 
without the usua mussy method associated with glue, etc., 
was exhibited for the first tims Renol polish for every wood 
surface and met is well concluded the exhibit 

Comptroller ¢ \. Flynn was in charge 

STANDARD MAILING MACHINES COMPANY Everett, 
Mass., and 42 Broadway, New York, N. Y.—Here were exhibited 
the Standard p permit printer and sealer, envelope sealers 
and stamp affixer Particular emphasis was placed on the new 
vacuum-suction feed moistener which was shown last year for 
tl first time 

Marcus M. Pl er, sales agent for the metropolitan New 
York district, v n charge F. W. Storck, general manager 
and A. W. Vander of, sales manager, were in attendance from 


the home office 


STANDARD REGISTER COMPANY, THE, Dayton, Ohio, and 


15 Park Row, N¢ York, N. ¥ Here was displayed the com- 
pany's line of itographix Kant Slip’’ registers in various 
sizes with and thout motors, also these same devices mounted 
on cash drawers This company, by the use of marginal holes 
in the paper and the pin wheel in the register, specializes on 
absolute alignment, also on forn that will not slip or creep 

R. M. Henry, New York manager, was in chargé 

STANDARD SPECIALTY COMPANY, 256 Broadway New 
York, N. ¥ Here were featured Standard filing cabinets with 
the suspens that never needs oil’; sectional cabinets 
storage ibinet afes; steel shelving with Duco finish; steel 
esks and Oxford ng supplies 

Monroe Goldman was in chargé f this display assisted by a 

rt} pe demons 

STATIONERS LOOSE LEAF COMPANY, THE, Milwaukes 
Wis., and 174 W ter street, New York, N. Y Here was ex- 
hibited the line visible re rd lers and equipment Fault- 
less tlexi-post nders Faultless"" bookkeeping systems; 
Faultless bx eping ¢ pment; **Faultless italogue 
P s and pr « 

George C. P nke nd J. J. McNeely were in chargé H. C 
Miiler, president nd Jack Vollmer, Philadelphia manager, were 
n attendar 

STROMBERG ELECTRIC COMPANY, Chicago, Ill., and 475 
Fifth avenue, New York, N. ¥ Here was shown time ré rding 
ex pment I ling time-and-date stamps for mail and im- 


portant papers ks for ind ting time, in-and-out recorde 
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THE STANDARD WHITE INK 


Dries with Engraved Line Effect 


JOHNSTON’S 





S7r0ow WActe 





WHITE INK 





It adheres firm- 
ly. Dries quick- 
ly with = en- 
graved effect. 
Will not dis- 
color if fairly 
protected 
by the User. 


Can be _ used 
either with 
Pens, Brushes, 
Air Brushes, 
Cones or Rub- 
ber Stamps. 
Can also be 
waterproofed. 





(HALF OZ, 25c) 
AT YOUR DEALER OBR DIRECT 





Our prices, terms and discounts to Deal- 
ers gladly furnished on request. Samples 
of work and sample jar on request. Over 
500 Agents in the United States alone. 


rots J. W. JOHNSTON Years 
(Manufacturer) 


1244 New Arts Bldg. Rochester, N. Y. 
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To 

Experienced 
Calculating Machine 
Salesmen:— 


The sales territories of this Com- 
pany are liberal in size and so ar- 
ranged that our men can build for 
a definite future and be assured of 
a good income. 


Over the past several months many 
new men have joined our sales 
group and we have opportunities 
for several others. 


Applications will be treated in 
strictest confidence, handled only 
by Company executives. Write us 
frankly and fully, giving all facts 
in your first letter, stating prefer- 
ence as to location. Address Gen- 
eral Sales Manager, Marchant Cal- 
culating Machine Company, 280 
Broadway, New York. 
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The Combination Work Classifier | 

Answers the Demand of Modern | 
Business for Efficient Tools 


As a desk accessory, the combination Work 
Classifier is thoroughly efficient, keeping im- 
portant and current papers on the desk in easily 
accessible compartments. Scientific classifica- 
tion of office and clerical work aids in the effi- 
ciency of the worker. The two-fold assistance 
thus offered assures a ready sale and com- 
plete satisfaction. 


The compartments are roomy, providing ample 
space for live papers. To fit any user’s needs, 
the Classifier is supplied in four capacities: 
six, nine, twelve and fifteen compartments. 


Office Specialty Co., Inc. 


68 Beekman Street New York 


The combina- 
tion Work 
Classifier is a 
Profitable spe- 
clalty for com- 
mercial  asta- 
tioners. Write 
for details. 





























ESTABLISHED 


AICO SERVICE 


in the following lines— 


Index Problems of All Kinds. 
Special Card Guides, printed and tab 











cut for all kinds of systems. 
Celluloiding of Indexes, card guides, 
folders and advertising novelties. 
Die Cutting of all kinds, steel rule 
and hollow dies. 

GOLD STAMPING AND 
EMBOSSING TO THE TRADE 
Index Cutting, numbering, round 

cornering, ruling, punching, tab 

cutting, perforating, reinforcing 

of sheets, eyeletting, scoring 
Spot and strip gumming. 


Special Odd Jobs 
WITH YOUR COOPERATION WE CAN SERVE YOU BETTER 





Service Station for the Printing and Bookbinding Trade 
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job 


for personnel management records, and cost recorders for 
ed 


time records. A new automatic time stamp electrically operat 
with electric trip for printing was shown as well as the Strom- 
berg prcecess timing and signaling instrument. 

V. R. Dittman and C. L. Hayward of the New Yerk 
were in charge. 

TABULATING MACHINE COMPANY, THE, 50 Broad street 
New York, N. Y.—(See International Business Machines Corp 


office 


ration.) 

TELEPHONE AUXILIARY COMPANY, 19 Madison aver 
New York, N. Y.—(See Hush-A-Phone Corporation.) 

TICKETOGRAPH COMPANY, 50 Broad street, New 
ee. me (See International Business Machines Corporation 

TODD COMPANY, THE, Rochester, N. Y., and 38 Park Row 
New York, N. Y.—Here was shown the new “Super-speed 
model Protectograph as well as other commercial models of the 
Protectograph; the Personal model for the use of individual 
bank depositors; Todd Greenbac checks; a line of fine lit 
stationery; the Todd visible adding machine 


York 


graphed business 
The big feature of the exhibit was the new Todd check signing 
machine which by means of a special process imprints the 
signature and photograph of 7,500 checks per hour 

fed into the machine in sheet form, five to a sheet, 


Checks are 
and come 
out cut separately and accurately 

TOWEL SUPPLY ASSOCIATION OF GREATER NEW 
YORK, 8&8 Reade street, New York, N. Y.—Here were demor 
strated linen towel service, office cabinets and conveniences 
emphasizing tue va.ue of personal hygiene 

Messrs. Gresser, Adams and Harte were in charge. 

TRINER SCALE COMPANY, Chicago, Ill.—(See Allsteel Scale 
Company, Inc.) 

TYPE-ADDER CORPORATION, 233 
N. Y.—Here was shown the Type-Adder attached to the Un- 
derwood, Remington, Royal and Woodstock typewriters, demon 
billing done with such Type-Adder 


Broadway, New York 


strating adding. listing and 
equipped typewriters Also featured was the Type-Adder at 
tached to the Underwood fanfold billing typewriter A new 
model Type-Adder attached to the Woodstock Electrit« 
demonstrated for the first time. 
Messrs. Samburge and Hochman were 
UNDERWOOD TYPEWRITER COMPANY, 30 Vesey street 
New York, N. Y All models of Underwood typewriters with 
ten, twelve, fourteen, sixteen, eighteen, twenty and twenty-six 
bookkeeping machines 


n charge 


inch carriages; sound-proof cabinets; 
fanfold billing machines; portable typewriters and revolving 
duplicators were displayed. Of particular interest at this boot! 
was the new Underwood standard four-bank keyboard portable 


typewriter, which was exhibited for the first time at the New 
York show Some of the features of this machine are on 
ribbon reverse; margir 


piece line space lever; back-space key 
two-color ribbor 


release; stenciling device; marginal stops 
device; writing-line scale and overhead paper bail. The portable 
weighs only ten pounds uncased and twelve pounds twelve 


ounces cased Quiet action is one of the features of this ma 

chine as are also the wide carriage, perfect alignment, red 

vibration and friction 
Sales Manager J. E 
UNIVERSAL FIXTURE CORPORATION 


Neahr was in charge of the exhibit 
135 West Twenty- 


third street, New York, N, Y Exhibited here were the com 
pany'’s products, including Universal adjustable steel shelving 
steel cabinets, steel tables and also Universal ‘“‘“Multi-Wing 


displayers and Universal bulletin boards 

Arthur Heine, vice-president in charge of sales 
attendance at this booth. 

WEIG SALES COMPANY, 154 Nassau street, New York 
N. Y¥.—This company had on display the new model “F&E” W 
check writer; standard, Premier, voucher model, machine f 
writing checks in sheet form, foot power and electric mas 
as well as the “F&E” coin changers 

O. E. Weig was in charge of this booth H. R. Hedmar 
Henn, secretary and general manag: 


president, and B. G 
were present during the week. 

WESTERN UNION TELEGRAPH COMPANY, 195 Broadway 
New York, N. Y.—Cable service was featured The cablegran 
to be transmitted is placed before an operator who has a 
perforating machine provided with a keyboard similar to that 
of a standard typewriter The contents of the message aré 
reproduced on a strip of tape filled with perforations represent 
ing dots and dashes. This tape then passes through an auto- 
matic transmitter Almost instantly the signals are recorded 
on the tape at the distant end of the cable The background 
of this company's booth had a map of the Eastern and Westerr 
hemispheres showing the routes of submarine cable systems 
Also exhibited was an interesting time service showing the 
difference in time in various cities throughout the world 

Meredith L. Lehman was in charge of this display 

WOOD-REGAN INSTRUMENT COMPANY, INC., THE, 154 
Nassau street, New York, N. Y.—‘“Wrico” lettering guides and 
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Business Men Everywhere 
are Turning to Metal Desks 


Business men are turning to James- 
town Metal desks because this equip- 
ment offers greater security in the 
event of fire and is more efficient, 
beautiful and durable. 


Every business office in your com- 


munity is a logical prospect for these 


modern highly developed desks and 
the outfitting of each office means a 
big worthwhile profit. 


Here is a sales opportunity worth in- 


Jamestown Metal 
Desks are the fa- 
vored equipment 
for fine offices. 
Although incom- 
parably better 
than wood desks 
they cost no more. 


_ 


Jamestown Metal Desks 
Metal Desks are 


finished in either olive green 


Jamestown 
or mahogany with heavy green 
battleship linoleum covers, un 


less « therwise desired. Bronze 


vestigating—a wide and profitable 
market lies at your very doors. 

No one is better equipped to seize 
this opportunity than you. With your 
facilities for display and your mer- 
chandising organization there is prac- 
tically no limit to the profits you can 
make. 


\sk for complete details. 


Jamestown Metal Desk Company 
JAMESTOWN NEW YORK 


JAMESTOWN METAL DESKS 








bead binding can be had or 


full steel finished to match 





desk. Hardware and foot cast 
ings are genuine cast bronze 
The line includes both four 
and eight legged desks in a 
Wi ( ge OF Si nd sizes 
f every purpose 
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Terrell Answers 


Every Storage 
Problem 


Whether in office, store, factory, home, 
garage or elsewhere, TERRELL offers a size 
and style to meet every storage need. The 
question of adequate, economical, convenient 
and safe storage of supplies of any nature 
can be answered with a TERRELL. 


Dealers who handle TERRELL Storage Cab 
inets are in a position to make a profitable 
entry into hundreds of offices and increase 
their sales of other supplies—because of the 
increased storage facilities provided by 
TERRELL Cabinets. New fields are open, 
new prospects are everywhere, new business 
is created and TERRELL dealers are profit 
ing thereby. 


Write at Once for Our New Catalog 


Complete Information On Request 


Terrell’s Equipment Company 
GRAND RAPIDS, MICHIGAN 
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(New York Business Show—Continued from Page 51.) 
pens were demonstrated here in an interesting manner. A new 
set of pens in an improved design and new separate guides 
were shown for the first time. 

Vice-President R. L. Wood was in charge of this booth. 

WOODSTOCK TYPEWRITER COMPANY, Woodstock, IIL, 
and 209 Broadway, New York, N. Y¥Y.—Here was featured the 
“‘EFlectrite’’ machine, in both regular and wide carriages, also an 
“Electrite’’ machine equipped to cut Rapid addressing and 
Elliott stencils; the regular hand-operated machines in the 
narrow and wide carriages were seen here. 

Manager Fred Gallup of the New York office was in charge. 
J. M. Hackney, superintendent of Eastern branches, and O. J. 
Carrow, special representative, also attended, 

YORK SAFE & LOCK COMPANY, York, Penna., and 55 
Maiden Lane, New York, N. Y.—Vault doors, safes and chests 
were exhibited and the burglar-proof features of all these 
products were featured by those in attendance at the booth. 

William E. Schubert was in charge. 

YOUNG CORPORATION, W. H., 654 West Randolph street, 
Chicago, Ill.—Here was seen the “Restora Inking Fount,” 
ribbons and fluids for the standard makes of typewriters, in- 
cluding models of the Hooven automatic typewriters, adding 
machines, check protectors, Addressographs, time clocks and 
three or four other machines that print through a ribbon. 

President W. H. Young and Secretary E. O. Eckland were in 
charge. 


New York Business Show Guest Book. 
Aaron, Harry, The Pinzit Co., Doughty, Geo. E., Cooke & 


Inc., New York, N. Y. Cobb Co., Brooklyn, N. Y. 
Abrams, A. B., Modern Sta- Drescher, Geo. F., Book Build- 
tioner,. New York, N. Y. 


ee pier Corp., Brooklyn, 


Alexander, W. H., New York, 
ih Drucklieb, F. L., —%& Fisher 


Allyn, Leon L., Kalamazoo Co., New York, 
Loose Leaf Binder Co., Kal- Duncan, dS. Bes , & raph 
amazoo, Mich. Co., Chicago, Ill. 

Ames, C. H., No-Tarnish Prod- Dunleavy, J. Frank, Boston, 
ucts Co., New York, N. Y. Mass. 

Anderson, A. G., New York Eckler, E. N., Regal Type- 
Herald-Tribune, New York, writer Co., New York, N. Y. 
N 


» we Edwards, J. Kip., Washington, 
Asher, L., Art Bookbinding D. Cc. 

Co., Atlanta, Ga Eldert, H. D., Roberts Num- 
Banov, Leon, Clarotype Co bering Machine Co., Brook- 


New York, N. Y. lyn, N. Y. 
Barman, L. M Roneo Ltd., Ellman, Joseph, Saul Burns, 
London, Eng Brooklyn, N. Y. 


Beardsley, Blanche S., Lyn- Ericson, Alfred H., Scarsdale, 
brook, L. I N. Y. 

Beardsley, W H., General Fair, J. S., Philadelphia, Pa. 
Typewriter Exc hange, New Ffrench, A. R., New York, 
York, N. is Ee 

Bennett, W. J., American Foster, W. H., The General 
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Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Blectric 
and many other users. Any employee can use Mellicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 


The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters, 
paragraphs and all 
data 





Meilicke Systems meet every need, and special Calculators 
in be supplied to meet any special requirements. Let us 
show you without obligation how Mellicke systems can save 
noney for your business Write now 


Agents—Some valuable territories are still open. Write teday. 


Mpiliche. Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 
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Stationer, New York, N Fireproofing Co., Youngs- 
Bichorts, William, New York, town, O. 

>, Foulks, Blanche V., New York, 
Boylan, Robert H., Brooklyn, i Oe 

N. Y. Foulks, J. E., Climax Station- 
Briggs, Irving Ww Eastman ery Co., New York, N. Y. 

Kodak Co., Rox he ster, N. Y. Fox, Chas R., Dictaphone 
Brown, L. &., Ni w York Com Corp., New York, N. Y. 

mercial School, New York, Frank, George W Frank & 

_. Bs Co., Manila, Philippine Is. 
Brown, Robert, General Type Fried, Jerome A., Peters- 

writer Exchange, New York, Morse Manufacturing Co., 

%® : Ithaca, N. Y 


Burger, A., Art Steel Co., 
New York, N. Y 

Burgoyne, A. C., New York 
_ = 


Bushnell, Nelson, Alvah B - aoe 
nell Co., New York, N 

Cadek, J., New York C ee 
cial School, New York, N. Y 

Casey, Frank, Burnham & 
Fishler, New York, N. Y. 

Cerrut, Andrew Underwood 
fe aenred Co New York 

 # 


Cherr, David, Neidich Process 
Co., New York, N. Y. 

Conger, L. J L. C. Smith & 
Corona Typewriters, Inc 
Syracuse, N. Y 

Cooperman, Dorothy, Gold- 
smith Bros., New York, 
N. Y¥ 


Cox, Allan W.. Brooklyn, N. Y 
Cruickshank, D. V., Montclair, 
r. J 


N. d- 

Cuyler, L. W., Riteall Check 
writer Corp., New York, 
~~ = 


4%. . 

Davidson, H. E., New York, 

Dinsmore, Laird C., L. C. 
Smith & Corona Typewriters, 
Inc., Syracuse 

Donaldson, John W., Pres- 
steel Engineering Corp., New 
York, N. Y. 

Doolittle, Uri, W. H. H. a 
berlin, Syracuse, N. 

Dorsey, E. D., Office "Device 
Co., Philadelphia, Pa. 


Galland, J. W., Wholesale 
Typewriter Co., New York, 
N. Y 


Garvey, William P., Add-In- 
dex Corp., New York, is ma 

Gash, Edward, Geo. B. Hurd 
& Co., New York, N. Y. 

Gaston, Jas. H., The General 
oe Co., New York, 


Gazley, Carl, Yawman & Erbe 
Manufacturing Co., Roches 
ter, N. Y. 

Gilbert, Arthur M., Jersey City 
hee Co., Jersey City, 


Gilmore, H. B., Globe Register 
Co., Cincinnati, O. 

Glass, Katherine C.. New 
York, 

Goldman, Fannie, Long Island 
City, .°¥. 

Goldstein, A. A., C. E. Shep- 
pard Co., New York, N. Y. 
Goodman, M. B., Goodman 
Congressional Index, Wash- 

ington, D. C, 

Grantham, Harold, tand 
Kardex Service Corp., New 
York, N. Y. 


Graves, F. W., Bridgeport, 
Conn. 
Gross, Erich, Robert Reiner, 


Inc., Weehawken, N. J 
Hamlin, G. E., McMillan Book 
Co., Syracuse, N. Y. 
Harrington, E. G., National 
Business Show Co., New 
York, N. Y. 


charts showing the 


2714 W. 21st Street 








66 99 
Parcel Post Scale 

and various other models have been equipped with 
new postal and parcel post 
rates since April 15, 
matically points to the computed amount of first- 
class postage and parcel post, including special 
fee and also all other classes of mail matter. 


1925. The indicator auto- 


For 15 years we have built all of the first-class 
mail and 70-pound Parcel Post Scales for the U. S. 
Post Office Department. They now have over 
150,000 Triner Scales in use, and find them satis- 
factory and so will you. 


Write for information 


TRINER SCALE & MFG. CO. 


Chicago, Ill. 
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The crowded condition of 


a rE 


construction. 
of genuine red oak, thoroughly 


Comparison is invited. 


stationers at satisfactory profit. 


THE REPUBLIC BOX CO. 
1691-1709 Merwin St. 
CLEVELAND, O. 
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uigley Desks 





Accessories 


are profitable products for 
dealers who consider their 
future business. 


For 30 years our Typewriter 
Desks have had the confi- 
dence of the country. 
If you are desiring depend- 
able wood products 


The Quigley Furniture Co. 
Whitesboro, New York 
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Harwitz, Marcus, Regal Type- 
writer Co., New York, N. Y. 
Hasbrouck, W.H., Jr., Geyer’s 
Stationer, New York, N. Y. 
Hawkins, F. M., Theo. Audel 
& Co.. New York, N. Y. 
Hawkins, Victor, Theo. Audel 
& Co., New York, N. Y. 
Hayes, Myron J., Eastman 
Kodak Co., Rochester, N. Y. 
Hays tobert B., New York, 


Herzbrun, Arthur O., Neidich 
Process Co., Burlington, 


Corry-James— 
Corp., 


N. . 
Hillstrom, D. A., 
town Manufacturing 
Corry, Pa 
Hochman, J. C., Type-Adder 
Corp., New York, N. Y. 
Hogan, John B., New York, 
N. Y 
Hoge, Bill, The General Fire— 
proofing Co., Youngstown, O 
Holmes, A. B., Columbia Rib-— 
bon & Carbon Manufactur- 
ing Co., New York, N. Y. 
Hoppenburg, L. Milton, Sain- 
berg & Co., New York, N. Y. 
Hoyer, O., Gardner Calculator 
Co., Ebensburg, Pa. 
Hughes, T. A., Elliott-Fisher 
Co.. New York, N. Y. 
Hunter, C. H., National Busi- 
ness Show Co., Chicago, II. 
Hunter, Ww. N., Mun-—Kee 


Products Corp., Newark, 
Jacobsen, L. <A., Excelsior 
Supply Co., Ltd., Welling- 
ton, New Zealand. 
Kallman, M. Martin, New 


York, N. Y. 
Kellogg, Milton, Textile Cover 
Corporation, New York, 


Kip, Chas. J., 
Co., New York, N. Y. 
Kurata, Kyuji, Nippon Jimuki 
Shokwar, Inc., Tokyo, Japan. 
Kurata, Nami, Nippon Jimuki 
Shokwar, Inc., Tokyo, Japan. 
Landes, M. R., Polar Manu- 
facturing Co., Philadelphia, 


Wilson-Jones 
Y 


a. 

Langford, Leonard W., Boston, 
Mass. 

Laurier, Chas. O., 
New York, N. , 

Levy, J. M Art Steel Co., 
New York, N. Y 

Lewin, Jos. M., 
Products, Ine 
Conn. 

Lewis, C. A., American Sta- 
tioner, New York, N. Y 

Linn, C., Bates Manufacturing 
Co., New York, N. Y. 

Macke, R. C., Wilson-Jones 
Company, New York, N. Y. 

Mahoney, C. H., Hudson Val-— 
ley Typewriter Exchange, 
Yonkers, N ; 

Edward H., 


Lamson Co., 


Neva Clog 
Bridge port, 


Markison, Allen 
town, Pa 


McLoughlin, R. J., Underwood 


Typewriter Co., New York, 
a 
Mevi, Geo. G., Stamplex Corp 


New York, N. 
Meyers, Ira H., 
Typewriter Co., New 
= 
Miller 
Loose 
Wis 
Miller 


Smith Premier 
York, 


Stationers 
Milwaukee, 


Henry C 
Leaf Co., 


Samuel, Miller Station- 
ery Co., Brooklyn, N. Y. 
Miller Mr. and Mrs. W. L., 
The General Fireproofing 
Co., New York, N. Y. 
Miller W S., The General 
Fireproofing Co Youngs 

t¢ wri ‘> 


Mirabella, P. A., Adams-—Gri 


beck Cx New York, N. Y. 

Moran, E Neva Clog Prod 
ucts, Inc., Bridgeport, Conn 

Morgan, Maynard, Geyer's 
Stationer, New York, N. Y 

Morse, J. F., Morse Typewriter 
Co New York, N , J 

Mueiler . W R) Ester- 
brook Steel Pen Manu 
Tar iring ( New York 
N 

Neidict! G G., Neidic!} 
I’? ss ( Burlingtor N 
J 

Nelson. Gus, Jr Jos. Dixon 
Crucible * Springfield, 
Mass 


Olsen, Lewis A., McCarthy In- 
serting & Sealing Machine 
Co., New York Y 
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Patterson, 


Robert D., L. E 
Waterman Co., ‘ 


New York, 


Pierce, Ed., Pierce, Inc., Hart 
ford, Conn. 

Pitisan, Josephine, Under- 
wood Typewriter Co., New 
York, N. ¥ 


Pitisan “Marie, Underwood 


Typewriter Co., New York 
SF 
Porter, P. B., Rand Kardex 


Service Tonowanda, 
a ae 
Price, C. F 


Corp., 


, Rand Kardex Ser- 
vice Corp., New’ York, N. ¥ 
Proctor Cc. D., Kalamazoo 
Loose Leaf Binder Co., Kal 

amazoo, Mich. 

Ramsay tobert E., Rober 
Ramsay & Co., New York 
N. Y 

Reed, R 
chester, N. ° 

Regelmeyer, Minnie, 
wood Typewriter Co 
York, N. Y. 

Reynolds, Deane S., The Office 
Appliance Co., Boston, Mass 

Robinson, Fred., Orpin Desk 
Co., New York, N. Y. 

Ryan, J. F., J. F. Ryan & Co 

Y 


t 


Bircher Co., Ro 


Under 
New 


New York, N., ; 

Ryder, Edmund, Superintend 
ent of Stationery, Ottawa, 
Canada. 

Salzman, M., legal Type- 


writer Co., New York, N. ¥Y 
Samburg, Morris, Type-Adder 

Corp., New York, N. Y 
Schneider, F., International 
Postal Supply Co., Brooklyn, 
: y 


N 

Schubert, C. J., Jr., Schubert- 
Kirby Co., Los Angeles 
Calif 


Schweiger, W. F., 
Co., Rochester, N ‘ 
Seagers, H. M., Hulse Manu 
facturing Co., Geneva, N. Y 
Sheehan, E. J., Ames Supply 
Co., Chicago, Ul. 
Sheehan, Jas. J., 


Multipost 


The Office 


Appliance Co., Providence 
R. | 

Shefferman, N. W., New York 
eh F 

Shellenberger, B C.. New 
vyorn, NN. 2. 


Sheppard, C. E., C. E. Shep 
Long Island City 


pard Co., 
Lin New York 


Shine George 


N. ¥ 

Siegel, Richard, Rotaprint Co., 
berlin, Germany 

Simle: Henry, American 
Writing Machine Co., New 
ark, N. J 

Simmons, W. D. M., Under 
wood Typewriter Co New 
y« ra, N as. 

Smit! Gavin New York 
i 

Snyder, H. D., American Cliy 
cr New York, N. 

Snyder, H. J., L. S. Smith & 
(orona Typewriters Ir 
Syracuse, N. Y. 

Snvder Muriel, New York 
N. ¥ 

Soly John I Ren t 
ry pew ter ¢ ‘ew Y K 
Nw. Zz. 

Sprott < ie rl G 
Firepr ng ‘ y rf 

vn, O 

Swair Fletcher, | I J 
‘\ \ y rh N Y 

Squil I F. G., New 
as 2 

Stewart W N., Stoll B 
Bool & Stationery ( 
Trenton, N. J. 

Stock I is Lit \ 
Manufacturing Co., New 
y N 4 
Tay W. H., United Ty; 

r ¢ , New York, N. ¥ 

] H. C., Hush-A-I é 

( " New York, N. ¥ 
E \ I g 
UZ vakia 

Under . & @ America 
Wr 2 Macl Co., N 
ark, N. J 

l Woot x. ¢ Ea ( 
inge, N. J. 

Van Houten, H. A Lamsor 
{ sVracuse, N. Y 

Van Valkenburgh, W., Elliott 
Fisher Co., New York, N. ¥ 

Vollmer Kathryn, Goldsmit! 
Bro New York, N. Y. 

Wagner ( lL, Aluminur 
Compar of America, Edg: 


water, N. J. 
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“DON'T PRAG YouR 
FEET OR THAT SHARK 
WILL GET You! " 




















Full-Floating Bands 
for High-Water Profits ! 


OR THE DUBIOUS and fussy among your rubber 

band customers—The Water-Test! ... For the fellow 
who wants value proven before he'll transfer cold cash— 
The Water-Test! ... For the scoffer and the unbeliever— 
The Water-Test! 


Good Rubber Bands... Hodgman Rubber Bands... FLOAT 

. Drop a half dozen into a tumbler of water . .. They ride 
the surface like pond lilies... Made of 95% selected rub- 
ber, 5% sulphur, and nothing else but experience, Hodgman 
Bands can’t be sunk without a millstone hitched to them .. . 


It’s a good point to demonstrate to your customers... It 
dramatizes the quality which will show you an attractive 
high-water mark in your band profits... 


Details? The coupon, of course! Use it. 


Hodgm andi Dands 


CUTTING ON 
THE DOTTEO LINE a. 
MAKES ITA @ “Ts 

LIFE . 
PRESERVER 
FOR YouR 




















| Hodgman Rubber Company , FRAMINGHAM , MASS.&& 
&) Send latest prices on Hodgman Live Rubber Bands !! 
| 












GAND 
PROFITS 
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WORLD’S GREATEST 
CHECK WRITER 


Light weight, 


Size 7” x 84” 





Guaranteed against me- 

chanical defects for three 

years by bond of National 
Surety Co. 


Establishing a New Standard of Business Efficiency 


WRITE 


Amount In 
Amount In 


The Date 


Payee’s Name 


Words 
Figures 


All in one operation and faster than any other 


mechanical method 


NOTHING TO DO BUT SIGN THE CHECK 


The Riteall | 

produces a | 

check whichis | 
; Pray TO THe 
| 


Riteall Checkwriter Corporation 
51 East 42nd Street 
The World's Greatest Checkwriter 


New York City, ; OCT - 4 26 = 


Note that 
every written 
portion of the 
check, except 


poo pre ae concen or _** JAMES L SMITH a. ep tt $ 456867 the signature, 
is indelibly 
proofagainst | LER ERAN RR ARR myiAe wks ao shredded into 
alteration. the paper. 
| 








LJ 


Check Writer. No necessity now for two 


Here for the FIRST time is the COMPLETE | 
operations. | You don’t have to first write 


date, payee’s name and amount 
in figures by long hand or type- 

and then protect the 
amount line only by machine. 
With this remarkable new 
device you simply write the 


NOT NEGOTIABLE 


$9750 





ENTIRE check in one simple, fast operation 
and sign. Made by men who have been 
associated in the development of every 


improvement in mechanical 
devices for protection of checks. 
Safety insured by $10,000. 
CHECK ALTERATION BOND 
issued by National Surety 
Company. 


RITEALL CHECKWRITER CORPORATION 


51 East 42nd Street 


New York City 


SALES DIRECTORS—A live-wire experienced specialty salesman in each state wanted to engage and direct 


salesmen for the Riteall. Moral and financial responsibility essential. 


being filled. 


Act quickly, as territories are rapidly 
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Walsh, T. F., Brooks Co 
Philadelphia, Pa 

Ward, E. J., Invicta Writer, 
Inc., London, Eng. 

Ward, S$ Dudley, Invicta 
Writer, Inc., New York, 
a. Bs 

Watson, Chas. J., Peerless 
Key Co., New York, N. Y. 

Watson, R. M., Christchurch, 
New Zealand 

Weinstein, C., Mun—Kee Prod- 
_ucts Corp., Newark, N 

Weiner, L. P., Michaels Bros 
Brooklyn, N. Y 
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Wigginton, Geo. P., Kalama- 
zoo Loose Leaf Binder Co., 
Kalamazoo, Mich 

Williams, Cora, Elizabeth, 


N. J. 

Winthrop, Robert A., C. E. 
Sheppard Co., New York 
Cay, a me 

Wolkenberg, G., Metal Prod- 
ucts Co., New York, N. Y. 

Yancey, G. F., Neidich Pro- 
cess Co., New York, N. Y¥ 

Zuber, F. G., Columbia Steel 


Equipment Co., Philadel- 
phia, Pa 

Zuckerman, David Newark 
. ae - 








Recent Monroe Appointments and Activities. 

The following men have recently been added to the 
sales force of the Monroe Calculating Machine Company, 
Inc., New York, N. Y.: 

A. H. Eckert, North St. Louis, Mo.; R. M. Rustenbeck, 
North St. Louis, Mo.; A. H. Badeau, Baltimore, Md.; H. 
L. Hansen, Peoria, Ill.; H. H. Button, Topeka, Kan.; E. 
W. Salmans, Minneapolis, Minn.; E. A. Viren, Duluth, 
Minn.; F. J. Mangold, Grand Rapids, Mich.; R. E. Gunn, 
Jackson, Miss.; C. B. Fields, Valdosta, Ga.; F. H. Leavitt, 
Quincy, Ill.; H. W. Dahlgren, San Jose, Calif.; W. H. 
Foley, Brooklyn, N. Y.; W. J. Grass, Brooklyn, N. Y.; 
G. B. Corby, Philadelphia, Penna.; E. F. Jeffrey, Boston, 
Mass.; E. V. Fleming, Boston, Mass.; C. S. Brior, Wilkes- 
Barre, Penna.; M. P. Soponis, Allentown, Penna.; F. W. 
Gumaer, Tulsa, Okla.; C. P. Dowell, Brooklyn, N. Y.; I. H. 
Harnden, Philadelphia, Penna.; P. A. Nerrie, Philadelphia, 
Penna.; R. Krouse, Philadelphia, Penna.; C. E. Hess, Phil- 
adelphia, Penna.; A. P. Camuse, Oklahoma City, Okla.; 
H. Orlow, Philadelphia, Penna.; J. A. Trotter, Omaha, 
Neb.; J. Atkinson, Newark, N. J.; F. L. McClure, Pitts- 
burgh, Pa.; J. J. Briscoe, Pittsburgh, Penna.; G. T. Crosby, 
Cleveland, Ohio; A. Lamb, Cedar Rapids, Iowa; F. A. 
Thompson, Downtown New York City; C. R. Beatty, 
Chicago, Ill.; E. A. Schmidt, San Francisco, Calif.; A. A 
Gordon, Newark, N. J.; J. J. Mitchell, Des Moines, Iowa; 
G. L. Nimocks, Lincoln, Neb.; W. M. Jackson, Downtown 
New York City; C. M. Cottrell, Los Angeles, Calif.; M. C. 
Smith, Portland, Ore.; L. H. Baldwin, Brooklyn, N. Y.; 
M. L. Elrod, Atlanta, Ga.; L. M. Dye, Dallas, Texas; W. 
E. Partridge, Norfolk, Va.; J. H. Hayes, Washington, 
D. C.; J. D. Switzer, Houston, Texas; J. D. Gilbert, Cor- 
pus Christi, Texas; J. A. Johnson, Augusta, Ga.; F. M 
De Haven, Kansas City, Mo.; E. H. Sneden, Newark, N. J.; 
W. Lund, Newark, N. J.; J. V. Dysart, Newark, N. J.; 
F. G. Fioravanti, Newark, N. J.; J. Haskett, Newark, N. J.; 
R. W. Andrews, Akron, Ohio; C. Caveny, Indianapolis, 
Ind.; H. M. Barclay, Indianapolis, Ind.; R. C. Holsten, 
Altoona, Pa.; H. E. Bergstrom, Grand Rapids, Mich.; 
S. L. Hayner, Joplin, Mo.; G. R. Gresham, Cincinnati, Ohio. 

a aa 

W. L. Van Leuven, formerly district manager of the 
Monroe Calculating Machine Company, Inc., at New 
Orleans, has taken over the duties and responsibilities as 
manager of the Monroe exhibit at the Sesquicentennial 
Exposition at Philadelphia 


* * . 


A. G. Osborne, formerly of the downtown New York 
sales force of the Monroe Calculating Machine Company, 
Inc., has been appointed district manager of the Buffalo 


district. 
* _ * 


R. F. White, formerly of the Rochester, N. Y., sales 
force of the Monroe Calculating Machine Company, Inc., 
has recently been transferred to the downtown New York 


district. 
oa * . 


A. L. Mullins of the Monroe Calculating Machine Com- 
pany, Inc., has been appointed district manager at Fort 
Worth, Texas 

. > * 

R. D. Bryan, who is a man of long experience in the 
calculating field and who has been district manager at 
the uptown New York office of the Monroe Calculating 
Machine Company, Inc., has been appointed district man- 


GOOD DESKS 
FOR BANKS 


There is a good market among banks for 
small desks where space is at a premium 
or when a small desk answers all the 
needs of the user. In real estate office 
and insurance companies, too, you'll find 
a ready response to these highly efficient, 
practical desks. TELL CITY Desks are 
just the thing when a small desk is re- 
quired. We are specialists in this style 
of desk. For further details, let us send 
Catalog No. 37. 


TELL CITY DESK COMPANY 


TELL CITY, INDIANA 














€ 


Desk Desk 
Calendar Calendar 


Stands Pads 





Dealers everywhere are realizing the advantage of stand- 
ardizing on the Success Line of Desk Calendars. Better 
fill in your stock now. 


Write for Catalog showing complete line 
THE SUCCESS LINE, Inc. 


Harry L. Short, President 
547 West Lake Street 


CHICAGO - - - - ILLINOIS 
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“There i3 no other” 


| 
FARIES—the only desk | 
lamps with the exclusive 
Faries interchangeable shade 
which may be removed for 
cleaning or replacement | 
| 








without tools or unwiring. 


The patented features of 






4 Faries AMRONLITE port- 
i No. 3611 able electric desk lamps 
render them the most dis- 
tinctive quality line avail- 
able, and impart to the user 
a complete sense of restful | 
dignity—a pleasant satisfac- | 
tion derived only from a 
product which is artistically, 
Write today for 1)- mechanically and economi- 


lustrated AMRONLITE cally correct. 
booklet “O” in colors. 


trated leattet “o-a” FARIES MFG. CO. 


showing Faries line of 
Brass Cuspidors. Decatur, Ill., U. S. A. 






































PERMANENT 


,ANFORDS 


PREMIUM WRITING FLUID 
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ager of the downtown New York office of the cor 
with headquarters in the Woolworth building 
* * * 


R. H. Halmage, who is well qualified in the sak 
adding-calculators and who has been a member 
sales force of the Monroe Calculating Machine Company 
Inc., for several years, has been appointed district maz 
ager at the uptown offices of that company, located 
Liggett building, 41 East Forty-second street 


Portable Typewriter Headquarters on Randolph. 

The new store of the Smith Typewriter Sales Corpora 
tion, 151 West Randolph street, Chicago, IIl., promises to 
be Ic-al headquarters for portables of many makes. The 
company has authorized distribution on the Corona and 
Remington, and assurance that when the new Royal por 
table production schedule permits, that new machines will 
be on sale also. Other machines are contemplated. The 
store is next to the corner of Randolph and LaSalle streets 
and near the new Palace theater. This is a busy locality 
day and night, and unusually well lighted. The various 
tenants have agreed to keep their windows illuminated 
every night until midnight, and the building itself has 
ornamental lighting scheme. 

This store is under the personal management of John 
J. McCormick, who was president of the Corona Typ 
writer Sales Company, Chicago, until the merger of the 
L. C. Smith & Bros. Typewriter Inc., and the Corona 
Typewriter Company, Inc. At that time the Corona 
Typewriter Sales Company was taken over by the cor 
solidation. Paul Kollmorgan is associated with Mr. M« 
Cormick in the new store, having charge of Portable add- 
ing machine sales. The combination Corona adding ma 
chine and cash drawer is handled also. He retains his 
connection with the Portable Adding Machine Company. 

A service and repair shop is conducted at the Randoly 
street address, in charge of Mr. Miller, who was in charge 
of the Corona Typewriter Sales Company’s shop in. the 
past. The shop is equipped for service on all types of 
adding machines and typewriters. Rebuilt typewriters 
and adding machines of all makes are sold. Miscellaneous 
typewriter supplies are carried in stock, and complete as 
sortments of fountain pens and mechanical pencils man 
factured by The Parker Pen Company, The Wahl C 
pany and the W. A. Sheaffer Pen Company. Mr. M: 
Cormick is going to pay special attention to the sale of 
desk sets because of their great popularity, and suital 
as gifts. 


“Quality Park” Plans for Dealers’ Aids. 

The Quality Park Envelope Company, Midway, St 
Minn., is preparing to help its dealers merchandise th« 
“Leatheroid” expanding wallets with reinforced flay 
cloth lined gussets. A counter display easel with 
ple wallet attached brings out the important p 
superiority. This display piece is of the type that business 
folk like to study, and to see for themselves the advantages 


+ + 


of the new departure. Wallets of the same general type 
have been available heretofore, but the cost of 

ture brought the selling price to a point where it was 

cult to get general adoption of this merchandise. Through 
volume production and the manufacture of gusset ng 


cloth to the company’s specifications, it has been poss 


| 


to make the product so it can be sold at an advance of 
about twenty-five per cent over the cost of paper wallets. 
Most users will appreciate the economy of adopting the 


new product and it is anticipated that the dwindling mar 
ket for paper wallets will result in the substitutior 
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The Super-Standard Writing Machine 


fi: New Model 6 Remington- 
Noiseless,withfour-rowstandard 
keyboard, is justly called “The Super- 
Standard Writing Machine,” because 
it renders a kind and character of 
service entirely beyond the range 
of any typewriter of standard con- 
struction. 

This latest Remington-Noiseless 
machine performs with the very 
highest efficiency every productive 
service required of a typewriter. It 
has every standard operating feature. 
It is notable for its light touch, swift 
and easy action, the uniform excel- 





lence of its product, and its capacity 
for manifolding work. And in ad- 
dition to all of these advantages it 
confers on every user the priceless 
boon of quiet. 

Business efficiency and human 
nerves unite in their present-day 
demand for noiseless typewriting 
and the New Model 6 Remington- 
Noiseless is the one and only writ- 
ingmachinewhich supplies thisneed. 

We will gladly place one of these 
machines in your office, for exami- 
nation, without any obligation to 
yourself. 


Remington Typewriter Company 
374 Broadway Branches Everywhere New York 


Remington Typewriter Company of Canada, Limited, 
68 King Street West, Toronto 








NEW REMINGTON-NOISELESS 


With Four-Row Standard Keyboard 
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All those in favor of polished metal 


SAY 
NO-TARNISH 


REGISTERED 


WHAT IS IT? 


A transparent liquid, when sprayed, brushed, dipped or rolled 
on to any and all polished metal surfaces prevents tarnish, 
corrosion and rust. It forms an element resisting coating 
that is invisible, flexible, non-porous and will not chip, peel 
or crack and will not affect the color, lustre or beauty of 
the metal. 











No special equipment or skilled labor required. 


It will eliminate the tarnish and rust problem of office appli- 
ance manufacturers and will make renickeling and polishing 
unnecessary on “RETURN TRIAL” office equipment trim- 
mings. 

Bronze Powders mixed with No-tarnish will retain their 
original color indefinitely even when exposed to the ele- 
ments. Wooden office equipment can be made to resemble 
metal when finished with No-tarnish Metallic Colors. A 
permanent tough coating that does not require baking is 
obtained. 


For many years used exclusively for retaining untarnished 
the wonderful beauty of metal brocaded cloth. Now avail- 
able for use generally. 


Write for a sample brass strip, half of which is treated 
with No-tarnish, it will talk for itself. State your 
troubles and let us help you. 


NO-TARNISH PRODUCTS CORPORATION 


50 Lispenard Street New York 
Telephone Canal 5026 
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reinforced variety. It is expected that many new users 
will be developed. The production of paper wallets has 
not been discontinued as yet. 

Price lists and detailed information regarding these ex- 
panding wallets with reinforced flap and cloth lined gussets 
can be obtained from the headquarters of the Quality Park 
Envelope, Midway, St. Paul, Minn., or the Chicago office, 
416 South Dearborn street. 


Checkwriter Concern Pushes Riteall Machine. 

The Riteall Checkwriter Corporation, 51 East Forty- 
second street, New York, N. Y., is pushing the Riteall 
checkwriter, which was illustrated in Office Appliances for 
April, 1926. The company is headed by Clay C. Straw, 
president. The sales are being directed by L. W. Cuyler. 
At the recent business show in New York the exhibit of 
this machine created much interest. The machine will 
write the name of the payee, date and amount in figures as 
well as the amount line, completing the check except for 
the signature in one process. It is stated that many opera- 
tors have succeeded in turning out completed checks ready 





THE RITEALL CHECKWRITER 


for signature at the rate of four per minute after very little 
practice. The machine makes a good looking, legible check 
and shreds the payee’s name and other data into the fibre 
of the paper with indelible ink according to the accepted 
method of check protection. It carries a three-year bond 
issued by the National Surety Company as to mechanical 
perfection and a check alteration bond for $10,000 for three 
years, issued by the same company to indemnify users in 
the event of any alterations being made in the imprint of 
the machine. 

The manufacturers are now establishing sales represen- 
tation throughout the country. 


Kollmorgan Aids Retail Business. 


Pau! Kollmorgan has taken over the management of the 
adding machine division of the Smith Typewriter Sales 
Corporation, 151 West Randolph street, Chicago, Ill. This 
is a new retail shop handling typewriters and adding ma- 
chines. Mr. Kollmorgan has been directly associated the 
past two years with the Portable Adding Machine Com- 
pany in its sales organization. He will continue to keep 
in close touch with the parent company, and contribute his 
experiences to the general dealer fund as he has done 
always. 

Mr. Kollmorgan was associated with J. J. McCormick, 
manager of the Smith Typewriter Sales Corporation, prior 
to taking up active work with the Portable Adding Machine 
Company. He brings to his new connection wide experi- 
ence, not only of general merchandising problems, but of 
the problems of the local field. 








The WHISPER-IT Mouthpiece effects gen- 
uine improvement in phone service and is a 
real, live specialty for retailers. Get the 
selling slant on WHISPER-IT. Price $1.00, 
satisfaction guaranteed. Send us your order 
for a dozen. 


O. A. Colytt Laboratories 


565 West Washington St. Chicago, Ili. 











CORONA PORTABLE ADDING MACHINE 
with Indiana Cash Drawer and 
Hanna Register 


A Unit of Real Interest to Dealers 


In the South particularly there is 
still some desirable territory open. 


Corona Adding Machine is Corona Built 


Portable Adding Machine Co. 


343 S. Dearborn St. Chicago, IIl. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 




















PEERLESS 
WIRE 
GOODS CO. 


CR 2720 Ferry Street 


i vata LAFAYETTE, 
: INDIANA 
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Show the Goods 


That’s about all you need to do, too, 
with GUNLOCKE Chairs. The 
goodness in them is so apparent 
that even the inexperienced buyer 
quickly grasps their sterling worth. 
Not much talking necessary, either 
—the guaranty tag clinches the 
sale. 


GUNLOCKE Chairs are good chairs 
for your trade; let us send com- 
plete details. 


THE 
W. H. GUNLOCKE 
CHAIR CO. 


WAYLAND, N. Y. 











November, 1926 








a 
STATIONERY 


La te) 


Sales Drives in November are scheduled by the National Asso- 
ciation of Stationers, Office Outfitters and Manufacturers for the 
following periods November 1-6—Commodity Classification No. 
12, Adjustable Index Tabs, Signals, Map Tacks, etc.; November 
15-20—Classification No. 6, Social Stationery, Steel and Copper- 
plate Engraving; November 29-December 4—Classification No 
9. Leather Goods and Novelties, Gift Merchandise and Holiday 
Goods. 

Atlanta, Ga.—The Johnson Office Supply Company has been 
established at 733 Broad street by E. Ryan Johnson 

Baltimore, Md.—Harry F. Ritter has joined the H. M. Bisen 
Company, 112 West Fayette street 

Boston, Mass.—H. R. Burgess, Inc., has been chartered to 
deal in stationery, books, pamphlets, etc.; capital stock, 1,000 
no par value; incorporators—Herbert R turgess, Brookline 
J. Henry Wilson, Reading; Lawrence F. O'Toole and Frederick 
A. Jenks, Boston 

Boston, Mass.—F Allen Burt, advertising manager 
Ward's, and also the Samuel Ward Manufacturing Company s 
now assistant professor of advertising at Boston University 


Mr. Burt conducts a course on the mechanics of advertising 

















and advertising campaigns at the college of business admin- 
istration 

Bristol, Conn.—Jesse M. Judson, who had conducted the st 
tionery shop at 197 Main street the past nine years, has sold 
the business, and moved to California with his wife Everett 


M. Browning, of Jersey City, N. J., is the new owner 
Chicago, I!!._—The Waveland Printing Company, 3717 N¢ 
Ashland avenue, has added a line of commercial stationer) 
Chicago, !!l._—The T. M. Sheppard Company has organized a 
vigorous campaign for the sale of ‘‘Prairie’’ ventilators to offices 
and homes 
Chicago, ili.—C. Glenn Matthews, secretary of the Quality 
Park Envelope Company, spent a few days in this last 


rt} 


month on business 

Chicago, !il.—Adolph Shermer, manager of the Associated 
Stationers Supply Company, made a business trip to Kansas 
City, Mo., in October. 

Chicago, ittl_—The Commercial Press, an established business 
at 3635 West Sixteenth street, has been chartered with capita) 
stock of $25,000, to conduct a stationery, printing and litho- 
graphing business, etc.; incorporators—David and Fannie Mo- 
line, J. G. Slottow 

Chicago, I!l._-The Ace Stationery & Printing Company, Room 
415, 186 North LaSalle street, has been chartered to manufac- 
ture and seil office supplies, novelties, printing and all other 
articles akin to them; capital stock, $1,000; incorporators—M 
Ivan Baron, Gustave G. Schiff and Philip Alvin Lozowick. Mr 
Baron had been formerly with the Russia Cement Company 
and the Canode Ink Company. 

Chicago, Ill.-_-The Eaton, Crane & Pike Company plans the 
erection of a warehouse in Chicago. Several locations are 
under consideration The company’s lease at 363-71 West Erie 
street expires May 1, 1927, and before that time a larger ware- 
house will be built Several locations are under consideratior 
but no selection has been made.—H. S. Adams, the district 


manager, reports that business is excellent September ship- 
ments were the largest in the history of the Chicago ware- 
house. ‘““Trocadero,”’ the new “Crane’’ paper, has made a ver) 


favorable impression on the trade and on cousumers. Re-orders 
on this line are heavy. 

Cleveland, Ohio.—The H. G. Barker Company has been estab 
lished on West Eleventh street, doing a stationery and com- 
mercial printing business Mr. Barker has been a member 
S. Barker’s Sons, 729 Prospect avenue 

Fond du Lac, Wis.—The Wagner Office Supply Company has 
been established at 43 South Main street by Emery H. Wagner 
He had been connected formerly with the Fond du Lac Off 
Supply Company. 

Grand Rapids, Mich.—The Quimby-Kain Paper Company has 
been appointed a sales agency for Old Hampshire bond by tl 
Hampshire Paper Company, South Hadley Falls, Mass 

Kansas City, Mo.—The Schooley Stationery & Printing Cor 
any has installed a Style B Kelly press, with extension de- 


ce 


livery. 

Los Angeles, Calif.—C. F. Weber & Company has m 
6900 Avalon boulevard, formerly South Park avenus 

Los Angeles, Calif.—The Office Supply Company has m 
to 224 East Eleventh street. This location affords better fa- 
cilities than the old store, and a long term lease has beer 
secured. 

(Continued on Page 232.) 
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Record SESE ea 


he only VISIBLE record with patented 
automatic shift available to Dealers — 


A vast market with untold sales possibilities is opened to stationers by the introduction 
of the Faultless VISIBLE Record—the only visible record with patented automatic shift 
available to dealers. This superior record, which operates with either cards or sheets, 











shifts automatically in any position, and which has 10 sure-sale features, supplies the 
ideal book-type of visible record for the stationery trade. 
Result-producing advertising, dealer-helps, and selling material will be made available 


to dealers who secure 


agencies. This is an opportunity every stationer should 
investigate 


Write today for Attractive Dealer Proposition 


STATIONERS LOOSE LEAF CO. 
NEW YORK MILWAUKEE CHICAGO 











Bentley & Gerwig 


z Y Grade Desk No 260 





DURABILITY in a desk involves more than sound 


materials. It results from the use of such raw stock plus the 
ability to design and assemble a product in keeping with high- 
est standards. B and G Desks have long life. Sales are most 
common among those who demand better quality at moder- 
ate prices. 


BENTLEY & GERWIG FURNITURE Co. 
PARKERSBURG. W. VA. 
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Sell the J Line! 








antees your customers the highest quality in ring 
books at reasonable prices. It means covers of solid 


i 
i HEN you sell your customer a Style “J” Price 
i Book or Memo, you have given him the biggest 
i! value in Ring Books. You have given him a one 
| piece, single ply Cowhide leather cover with the 
f look and wearing quality of the usual “best grade 
: at a price at or within a few cents of Imitation 
‘ leather prices. You won’t have to tell him it’s 
: leather; he will see it and recognize the value of 
fered him. 

: 

i (67 GENUINE 

' : 

iy 

1 

? 

: * * “e* . . . 

: This hall-mark of dependability is imprinted on every 

: TRUSSELL Ring Memo and Price Book. It guar- 


Dealers: Write for catalog, leather; metals of nickel silver and brass—absolutely 
; rust proof—manufactured by Ring Book pioneers and 
prices and full details leaders for nineteen years. Build your sales with 


TRUSSELL Ring Memos and Price Books 





TRUSSELL MANUFACTURING COMPANY, 3 Trussell Park, Poughkeepsie, N. Y. 








POLAR SPECIALTIES DO MAKE BUSINESS 


| 52 ITEMS 
| In our line and one Specialty in- 
i troduces another. Because of the 
(4 j service given, repeat sales follow 
, one on top of another, 
H with a most satisfactory 


4 BATTLESHIP LINOLEUM DESK PADS AND TOPS profit for the dealer. 

















WRITE TODAY for our 








: complete Catalogue and 

} Supplement Sheet of New 

3 

{ Items. THE ORIGINAL NON- 
4 SHINE CHAIR PAD 
; 

; GLASS DESK PADS <= 

i COIN AND NOTE \ 

; TRAYS MADE IN 3 STYLES Se \ 

| ja 


es 


‘i : 
+ 7 / 
r oF 4a i 
. ‘ 
ee a 


DESK DRAWER TROUGHS MAY BE CUT TO ANY LENGTH MADE IN 3 GRADES 


POLAR MFG. CO., 119-125 No. 4 St., Philadelphia, Pa. 
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Books, Diaries and Calendar Pads 
special sales drives November 8-13 by the Na- 
Stationers, Office Outfitters and Manufac- 


Loose Leaf Goods, Blank 
are scheduled for 
tional Association of 


turers Simultaneous displays by commercial stationers will im- 
press business men with the need for such systems and mer- 
chandise. 

Boston, Mass.—The Thorp & Martin Company, 66 Franklin 
street, has established a policy of dealing only in National 


Blank Book Company loose leaf products. 


Chicago, I!l.—Harry Murdock, manager for the Irving-Pitt 
Manufacturing Company, made a trip to the Twin Cities and 
Duluth late in Octover. 

Chicago, !il.—G. J. Aigner & Company, 521 West Monroe 
street, has joined the Chicago Association of Commerce This 
business is classified in the loose leaf section of the member- 
ship. 

Chicago, i!!|.—J. M. Towne, vice president, and F. B. Towne 


National 


October 


president, of the visited the 
Chicago branch in 
cluded Cincinnati, St. Louis 
factory at Holyoke, Mass 
Cincinnati, Ohio.—Harry K. Randall, who was at 
Western manager for Lefax, Philadelphia, has been appointed 
business manager of WLW, the broadcasting station of The 
Crosley Radio Company 
Rochester, N. Y.—The 
been succeeded by the 


Blank Book Company 
They were on a 
Detroit, Toledo, and return 


tour which in- 
to the 


one time 


Rochester Self-binder Company has 
Building Binder Corporation, and 
the office has been moved to 250 Park avenue, New York, N. Y 

Syracuse, N. Y.—Harry C. Sterling, 333 South Warren street, 
has organized a business specializing in loose leaf devices and 
office supplies 


Book 








| 


oe 


PENS AND PENCILS 
TO ——— 


Alameda, Calif.—The Listo Pencil Corporation has 
pointed Western distributor for 
factured by J. S. Stadetler. In¢ 

Chicago, ill.—W. A. Sheaffer 














been ap- 
the “Mars” pencil line, manu- 


president of the W. A. Sheaffer 


Pen Company, visited the general sales office of the company 
here October 21 He then drove in his car to New York City 
where he planned spending about thirty days 

Chicago, !!i.—Smith & Marshall, 8 South Dearborn street, 


have undertaken distribution for the 
Company, Atlanta, Ga The territory assigned comprises Wis- 
consin, Illinois, Indiana, Ohio, Michigan and Western Pennsyl- 
vania, including the of Pittsburgh. A large business is 
anticipated, due to national advertising of the Scripto line 
Chicago, Ill.—H. E. Waldron, vice president and general saies 
manager of the W. A. Sheaffer Pen Company, returned in 


Scripto Manufacturing 


city 


October from a trip to Philadelphia. and to the Eastern office 
at New York, N. Y He also made a trip to Oklahoma and 
Texas. Conditions generally were very good in the South, 
except that the cotton situation is disturbing The cotton 


growers will lose about $500,000 

Fort Madison, lowa.—Craig¢ R 
A. Sheaffer Pen Company 
He went to visit his 
tarium undergoing 


Sheaffer, secretary of the W. 
was at Rochester, Minn., in October. 
mother, who was at the Rochester Sani- 
treatment by Drs. Mayo. 


Jersey City, N. J.—Harry W. Armstrong has been elected 
assistant treasurer of the Joseph Dixon Crucible Company 

Philadelphia, Penna.—The Scribo Company has been regis- 
tered in the common pleas court as a commercial title by 
Charles D. Ryan, fountain pens, 135 North Fifteenth street 


St. Louis, Mo.—J. D. Hale, who has been sales manager for 


the Wallace Pencil Company. is now with the C. A teed Com- 
pany, Williamsport, Penna., in the same work. 
San Francisco, Calif.—Angy B. Thomas, Pacific coast man- 


ager for Eberhard 
Pacific Northwest 
here. 

San Francisco, Calif.—O. E. Faubion has opened a store at 
46 Stockton street, carrying fountain pens, stationery, greeting 


Faber, is visiting his customers in the 
His offices are in the Monadnock building 


=i 
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9% 
of all dealers sell 


LAR-O-TYPE 


THE WONDER TYPE CLEANER 
because the demand is created by 
consistent advertising. 














It assures neat, 
clean correspon- 
dence and 

copies. Just apply 
with! dauber and 
the type is cleaned 
instantly. Does 
not evaporate. 





Individual bottles to retail at 50c and 75c. 
Also pints, quarts and gallons. Liberal 
discounts to dealers. 


ASK US FOR SALES PRODUCERS 


The Clarotype Company, Ine. 


16-M Hudson Street ew York 





SPP PPP POOP OOo 





“UPTODATE” 
Like the finger of time, the red 
line is moved forward, cancel- 
ing the past. The “Uptodate” 
is a superior calendar in ap- 
pearance and finish as well as 
in its unique method of indicat- 
ing the current date. The gen- 
uine Dupont Fabrikoid or Du- 
pont Nemoursa used to make 
its framing, presents a calendar ¢ 
of beauty and distinction. ; 


A 


NEMOURSA 





Write for up-to-date information 






491-493 Broadway 


A lll lll tl lll 
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The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Soon pays for itself 
and proves a profit- 
able investment 
WHEREVER POST- 
AGE STAMPS ARE 
USED. 


DEALERS! 


Watch for our adver- 
tisements in the Sat- 
urday Evening Post, 
November 6th and fre- 
quently thereafter. 
You can share in the 
results of this adver- 
tising. Our booklet 
“WHY and HOW” 
will tell you all about 
our unique sales plan. 
if you have not re- 
ceived your copy 
WRITE FOR IT TO- 
DAY. 


The Multipost Company 


Rochester, 
a We 




















COUNTING HOUSE 
PAPER FASTENERS 


T TT] 


A well tempered, wide, 
heavy fastener, made of 
the best brass. 


Write for trade dis- 
counts. 


The Thomas Stationery Mfg. Co. 
Springfield, Ohio 
NEW YORK - CHICAGO 


























cards and office supplies. He had been connected with That 
Mau Pitts formerly 

San Francisco, Calif.—Offices have been opened in the Pacific 
building, 821 Market street, by the Eclipse Fountain Pen & 
Pencil Company. Lawrence T. Goldberg, from the main office 
of the company in New York, has come as Pacific coast man- 
uger and his headquarters will be here. Formerly the company 
had salesmen from the New York office call on the Pacific 
coast territory. The policy of the company has been to sell 
directly to jobbers, and Mr. Goldberg stated that that policy 
is going to be carried out, as heretofore. 

Waterloo, lowa.—R. W. Sheplee has joined the sales staff of 
the W. A. Sheaffer Pen Company, covering Southeastern 
Minnesota and Western Wisconsin. 


(Stationery—Continued from Page 228.) 

Los Angeles, Calif.—The H. 8S. Crocker Company has taken 
the ground floor and basement of the Frick-Martin building, 
647 South Los Angeles street, for a term of twenty years, with 
a term rental of $500,000. After arranging the new store and 
installing new fixtures, the new tenant will move in early in 
November. 

Mauston, Wis.—The stationery business of P. J. Connors has 
been purchased by H. J, Vorlop. 

Manhattan, N. Y.—The Essanay Printing & Stationery Com- 
pany has increased its capital stock from $10,000 to $20,000 

New York, N. Y.—The Schwartz Stationery Company is a 
new business at 483 Lexington avenue 

New York, N. Y.—The Argus Manufacturing Company has 
moved from 61 Park place to 38 Park plac« 

New York, N. Y.—Richard H. Marshall, stationer, 233 Broad- 
way, has made an assignment to Gordon Cameron, 99 Nassau 
street. 

New York, N. Y.—The Wells Different Ink Sales Company 
has undertaken distribution for the Wells Different Ink Com 
pany, Lynn, Mass 

New York, N. Y.—The Smokerset Company, Inc., has been 
chartered in Delaware capital stock, $1,111,000; Lester H. 
Marks, charter representative, New York 

Richmond, Calif.—A. J. Furrer has bought the interest of his 
partner, Edward Kearney, in the stationery firm of Kearney- 
Furrer of this city. The new sole owner has taken over the 
business and is running it 

San Francisco, Calif.—Will T. Hughes, representative of the 
Weis Manufacturing Company, began calling on the San Fran- 
cisco trade on November 1, on one of his regular trips 

San Francisco, Calif.—Mrs. Eleanor Carlisle, accompanied by 
Miss Alma Carlisle, is enjoying a four-month tour of the Orient 
Mrs. Carlisle is mother of B. M. Carlisle, president of A. 
Carlisle & Company. 

San Francisco, Calif.—During the progress of the world 
series, O'Connell & Davis, California street stationers, used the 
radio and a loud speaker to proclaim the results The result 
was a crowd so dense that street cars were held up. The store 
is in the financial district. 

San Francisco, Calif.——A very attractive stationery and office 
supplies store will be opened on Post street, facing Union 
square, by the That Man Pitts Company. The company con- 
sists of Mrs. Pitts and J. R. Tyson At one time Mr. Tyson 
was manager of the stationery department of the White House. 
The store will carry a complete line of office stationery, filing 
supplies, etc., and will have its own printing plant 

San Francisco, Calif.—As an inducement to business men to 
“kill two birds with one stone,’’ White & Farnsworth, sta- 
tioners of California street, near Kearny street, put in a line 
of golf equipment. The result has surpassed their expecta- 
tions. So many business men of the vicinity are interested that 
the firm has installed practice nets in its basement, and has a 
zolf expert on the premises who gives regular instruction 

Tacoma, Wash.—Guy Smelser has forsaken the stationery 
trade to go into business with his father-in-law in the con- 
fectionery and bakery machinery supply business Mr. Smelser 
had been with Pioneer, Inc., many years. 

Union, Texas.—The Dixon Printing Company, a new organiza- 
tion, is carrying a line of commercial stationery. 

Wayland, Mo.—The stationery and drug store of Mrs. S. A 
Taylor has been bought by G. G. Wiggins. 


Pencil Market of Finland. 


Commerce Reports] Finnish lead pencil and colored crayon 
requirements are met chiefly by Germany, England and Czecho- 
slovakia. Imports in 1925 amounted to 34,160 kilos, valued at 
$71.590, compared with 35,526 kilos, valued at $63,460 in 1924, 
and 20,925 kilos, valued at $56,350 in 1913. Germany at present 
supplies practically eighty-six per cent of the imports, Eng- 
land 5.5 per cent and Czechoslovakia 3.5 per cent. The United 
States began to furnish pencils to Finland since the war; 
its trade in 1925 was 1.3 per cent of the total. The few lines 
of American pencils introduced into the market compete in 
price and quality with the best makes offered by other coun- 
tries 
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® It HasSwept the Country 


Virtually, CLEMCOGLIDE has swept the 
country. Why? Because there is nothing like 
it in typewriter desk construction. For prac- 
tical purposes, it is a revelation. The marked 
freedom from vibration, the absence of jar 
or noise from opening and closing are elim- 
nated. It STOPS THE DROP—the element of 
noise—so common in all other typewriter desks. 








7 Points Found Only in CLEMCOGLIDE CLEMCOGLIDE is unusual both in sales pos- 
Lifting the 116 belnae trecwritet te Wething Sutliion sibilities and user satisfaction. The 7 points 
easy as opening the door to your private office oO . ; Fes >< > , ray 
No qupened matel parte—oaanes Gah oF tear etcthins. give the main features, but the only way to 
Platform frame support is simple, yet of great strength really know CLEMCOGLIDE is by actual trial. 

‘. The rod holds frame square and compels smooth action rs . e . 
of mechantem Investigate now by asking for complete details. 
Whether open or closed, the CLEMCOGLIDE provides ; : 
ample nee space—another exclusive feature 
Ba bearing wheels make light and easy raising and THE CLEMETSEN COMPANY 
Platt m7 tself is held firmly and without vibration. No 3403 West Division Street 
matte ! heavy the machine or how roughly han 
dled, there is no quivering of platform or desk, a fea- 
ture insuring quicker transcribing and fewer mistakes. CHICAGO 


Member 


SLERICO 
IDIZ cS 


Tre CLEMETSEN CO 














TRADE 
MARK 
REG 























Easy and Positive in Adjustment 


BETTCHER CHAIR IRONS 


OUR customers will like chairs 
7 equipped with Bettcher Chair 
Irons. 

The adjusting screws are of Bessemer 
screw stock with “easy grip” knob. The 
spring tension screw is extra long, mak- 
ing it easy to operate. “The positive lock- 
ing device prevents chair working up or 
down and provides easy adjustment for 
height. 

No wonder retailers are so enthusi- 
astic about Bettcher equipped chairs! 





Stenovrapher’s Chair Iron. One adjust 
ment wheel permits raising and lowering 
sss ine dee ial salted THE BETTCHER STAMPING & 
sults in a more rigid ickrest. The back MFG. CO. 
ost is securely held by means of riveted 
bide 3100 West Sixty-first Street 


CLEVELAND, OHIO 
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Pictured below is part of an installation of 
Imperial Steel equipment. Like all Imperial 
installations, it meets the particular 
needs of the user because it was 
specially built in accordance 
with individual re- 
quirements. 


IMPERIAL 
STRUCTURAL 
STRENGTH 


Steel furniture produced by Im- 
perial is so built that it can more 
than stand the everyday wear and 
strain to which it is subjected. 
Inherent strength is assured by 
amply sufficient weight so that 
Imperial equipment can be relied 
upon for storage of unusually 
heavy loads without settling or 
sagging. By keeping in constant 
touch with building activities, 
dealers have found many oppor- 
tunities to bid on special installa- 
tions. Let us help you sell spe- 
cial built-in equipment. Write 
today. 


VILL a cee 


IMPERIAL 
STEEL CABINET COMPANY 


2130-2152 FULTON STREET \ 
CHICAGO 














The “ERASER PLACER” 


SELLS ON SIGHT 


What the Eraser Placer is 


A spring driven roll to which is attached 16 inches of stout cord. 
The Tri-Ply eraser, or any standard eraser, is attached to the cord by 
a convenient snap fastener and the spring automatically returns the 
eraser to its place when it is released. It is easily attached to any make 
of typewriter and lasts for years. 





Patents Pending 


Every Typewriter 
User a Live Prospect 











Send for Jobbers Price 
and Sample 





Manufactured by the makers 
of the famous Philco and 
T -Art Brands of 

ribbons and carbons. Showing Eraser Placer in action 























Showing spring clip and method 
of fastening eraser 


PHILLIPS RIBBON & CARBON CO., Inc. 


61 HALSTEAD STREET ROCHESTER, N. Y. 
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| “|| | Premier Steel Filing Cabinets 
FU RNITURE ‘‘Built for Business’’ 


Electrically and Acetylene 


Welded. Rigid in construc- 
tion. Beautifully finished. 
Boston, Mass.—The Doten-Dunton Desk Company has taken Full Roller Bearing. Double 
space in the new Statler office building, in Park square This drawer fronts. Brushed brass 
is now under construction finish hardware. “Pinch” fol- 
Camden, N. J.—Thomas Coulson has joined the Victor Talk- lower, positive in operation. 
ing Machine Company here He had been foreign manager for Drawer capacity 25 filing 
the Library Bureau, with headquarters at London, England Saohes. Automatic lecki g 
Chicago, il!l.—H. E, Siebert, of the Siebert Office Furniture 
Company, has recovered from an operation for a mastoid in- 


device if desired. All stand- 
fection. 


ard finishes. 
Chicago, I!|.—The Rand Kardex Sales Company now has all 
of its constituent interests together in the former Library Constructed for Unlimited Service 
Bureau building, 214-16 West Monroe street. Five floors of this 
building are now occupied. The removal of the general sales Prices are F. O. B. Mishawaka, Indiana 
offices of the Woodstock Typewriter Company from the fifth = 












































floor released sufficient space to permit housing all the elements DESCRIPTION PRICE hps. 

of Kardex Rand Bureau under one roof. A wide range of Costumers Stock Olive Mabg & Wet. 

business necessities is available to the consuming public No Green Walnut Cr’td 
Chicago, IIi.—In selling a ‘‘Mono-Dry” filing safe A. E. Eck Tables 504 4 Dr. Letter File $33.00 $39.00 135 ‘s 
stein, manager here for the Art Metal Construction Company, Stands 504-L 4 Dr. Letter File-Lock 39.00 45.00 135 4 
made an allowance on an old ironsides and had the antique C ase I 2 Be Les = eee 39.00 45.00 165 14 
: e¥- -L gu e-Lock 45.00 651.00 145 ® 
safe brought to the warehouse As is the custom, the filing opy 304 3 Dr. Letter File 29.00 385.00 115 % 
fittings were looked over, and one cash drawer was found Holders = oo. yet Sc boy 4 rere Ht ; 
locked. This was opened, and some notes and negotiable stock 306-L 3 Dr. Legal File-Lock 41.00 47.00 125 3 
certificates were found, valued at several thousand dollars By 
The former owner was notified, and was overjoyed to have the The Usual Discounts Extended to the Trage $ 
securities returned. That particular drawer was the deposit Address All Communications to 
box of one member of the firm who was not active in the e t 
business. He came to the office a few days after the old safe P M | P d t C a 
° 4 
had been called for, and was mighty happy to learn that his remier eta ro uc S 0. f 
papers were safe If this was a conventional story the Art JOHN W. MESSIMORE, Sales Director 
Metal staff might have enjoyed smoking a box of cigars as a . oe 3 
reward for the vigilance in looking over the old safe carefully 2808 Logan Boulevard Chicago, Illinois ¥ 


to reveal any papers which might have been overlooked by the 
former owner. But they did the smoking at their own expense. 
Cleveland, Ohio.—W. A. Helms has been appointed district 


We have some open territory for Manufacturers Agents 








manager of the Rand Kardex Sales Corporation, 2044 Euclid 
avenue. He had been manager formerly of the Library Bureau 
branch here. 


New York, N. Y.—Max Sandak & Son has been chartered to 
deal in office furniture; capital stock, $5,000; incorporators— 

M., I. and H. M. Sandak; charter representative, E. I. Herbst, 
220 Broadway ‘6 . 1 
Portiand, Ore.—Clarence Larkin has joined Bushong & Com- NEVER WITH COOK S 
pany, specializing on the sale of ‘“‘West Made” desks and ; 
lithography. He was formerly secretary of the Kilham Sta- They don’t jump off the card because the bottom 

tlonery & Printing Company, then a manufacturers’ repre- fits snugly, not permitting other cards to catch 
sentative in the Orient. Later he did special sales work for the underneath. The patented raised lip for 
Wilson-Jones Loose Leaf Company. In April, this year, sick- : F : 
ness in his family brought Mr. Larkin back to Portland, and, easy attaching is at side corner only 
upon deciding to remain here, he made the present connection. —an exclusive Cook feature. 

San Francisco, Calif.—E. A. Brackenfeld, assistant sales man- 
ager of the Schwabacher-Frey Stationery Company, returned 
the middle of October to San Francisco headquarters after 
making a complete tour of the Pacific coast states, in the 
interests of the Rand visible record line. | 

San Francisco, Calif.—Following enlargement of its mez- 
ganine floor and other improvements, the Ingrim-Rutledge 
Stationery Company is now making an excellent display of its 
line of ‘“‘Berloy” steel files, products of The Berger Manufac- Name 
turing Company, of Canton, Ohio. The display includes filing 
cases and safes, all of which are shown on the main floor of Address 
the store. This display displaced the accommodations for the Terms a 
outside salesmen, who have been moved to a mezzanine pro- — 
vided for them. 

San Francisco, Calif.—‘Fire” is the heading, in red letters, Made in 12 “DUCO” enameled 
of the window cards displayed by the F. W. Wentworth Desk 
Company. The company had a $125,000 blaze in its warehouse 














colors Cook’s File Signals have been 


last June, and the goods damaged are now displayed with spe- standard in thousands of offices for over 
cial price tags. The greater portion of the goods in the ware- ten years—no longer known as “Vise Sig- 
house remained undamaged, according to B. R. Lindgren, of the nals” and now sold only under the Cook label. 


publicity department of the company. However, there are 

desks of many kinds that were scorched, and they are being 

sold “as is." The company re-conditions these desks for all 

who desire it. The “‘fire’’ sale started in October. THE H. C. COOK Co., Ansonia, Conn. 
San Francisco, Calif.—Arthur C. Moench, general manager 

and vice president of The H. S. Crocker Company, Inc., and YOUR JOBBER HAS 

A. E. Skerritt, manager of the furniture department of the } 

company, left for the East October 11. They planned to visit COOK S FILE SIGNALS 

headquarters of The Globe-Wernicke Company and other plants 

(Continued on Page 248.) 


Write for sample color cards, literature and prices. 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
our customers comin 
ck to you imstead o 
jumping from one place to 
another as they do for 
factory brands. 









Why? 







You can build a profitable 
typewriter supplies business 
with our help. U. S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
rint. Start after the ribbon 
usiness today by asking for 
further particuiars, 













USES 
'e Mfg. Co., 
Sansom & 10th Sts. 
Phinacipn. Pa 












The Smith Noise and 
Shock Eliminator 





Made for L. C. Smith, Remington, Royal 
and Underwood. 

Saves repair calls, does away with desk 
drumming, makes typewriter more quiet and 
snappy. 

Sold at all offices of The L. C. Smith & 


Corona Typewriters, Inc. Ask for trial. 


Dealers write for liberal proposition. 


. Le. M. SMITH 
303 Kellogg St. Syracuse, N. Y. 
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Boston, Mass.—The J. J. Shannon Company has been ap- 
pointed representative of the new Smith Premier typewriter 

Boston, Mass.—The J. J. Shannon Company has been char- 
tered to deal in typewriters; capital stock, 500 no par value 
shares; incorporators—Oliver A. Wyman and Alphonso A 
Wyman, Newton; Helen E. Moisan, Boston 

Chicago, Ili.—J. S. Mineau, who had been with The Noiseless 
Typewriter Company, Inc., and later with the Remington Type- 
writer Company, is now handling a city territory for the 
\'nderwood Typewriter Company. 

Chicago, Itil.—C. L. Dillingham has joined the Chicago organ- 
ization of the Royal Typewriter Company, Inc., handling na- 
tional accounts. He had been sales manager of the Jordan Mo- 
tor Car Company of Indianapolis. 

Chicago, Itl!.—T. S. Martin, of the Standard Typewriter Serv- 
ice, returned in October from an extended tour of the East 
He drove both ways, and the change and rest aided in bring 
ing Mr. Martin back to robust health. 

Chicago, Iill.—E. J. Sheehan, of the Ames Supply Company 
made an extended tour of Eastern points in October The trip 
Mr. Sheehan to visit the New York busi 
Eastern field 


Chicago, Iii.—Two former Corona salesmen have been assigned 


city territories by H. S. Gilbert. manager for the L. C. Smith 
& Corona Typewriters Inc. They are O. L. Richards and 
George E. Comstock. These salesmen handle both the L. C 
Smith and the Corona typewriters. 

Chicago, !1!.—T. L. Griffing has joined the sales organization 
of the Royal Typewriter Company, Inc., and is in training here 
to undertake work in the dealership department He had been 
with The Oliver Typewriter Company, Woodstock, Ill, twenty 
two years, most recently as credit manager 

Chicago, ill.—W. H. Hartley, of International Multigraph 
Company, Ltd., London, England, was the guest of F. H. Morse 
of the Woodstock Typewriter Company, in October Mr. Hart- 


ley and Mr. Morse were intimates at London during Mr. Morse’s 
type- 


was timed to enable 
ness show, and to renew his acquaintances in the 


stay there several years ago as managing director of a 
writer company 

Chicago, ill.—The Chicage branch of the L. Cc. Smith & 
Corona Typewriters Inc. enjoyed the thrill of a big fire Octo- 
ber 20. The building occupied formerly by the Tobey Furniture 
Company across Washington street from the L. C. Smith office 
made a hot blaze in an afternoon fire. Office 
repair men working near the windows had to cease for a while 
as the heat radiated across the street was unbearable 

Chicago, Ill.—F. C. Myers, who had been cashier and book- 
keeper for the local branch of the Hammond Typewriter Cor- 
poration, is now handling sales in the state of Indiana His 
inside experience has been of great assistance to Mr. Myers in 
his new contacts. The business in this territory has been very 
satisfactory. The Hammond Typewriter Corporation conten 
plates establishing a new branch at Indianapolis, an added 


workers and 


convenience for users 

Detroit, Mich.—RK. E. Hartwig has joined the local sales staff 
of the Royal Typewriter Company, Inc. He had been with the 

temington Typewriter Company previously 

Eureka, Calif.—E. I. Sampson, formerly at 331 E street, has 
moved to 640 Fourth street, Santa Rosa, Calif., care of the Un- 
derwood Typewriter Company. 

Kansas City, Mo.—H. W. Brooks, who had been with the sub- 
office of the Remington Typewriter Company at St. Joseph, has 
been transferred to a city territory here. 

Lincoin, Nebr.—E. V. McCormick, formerly at the Memphis 
office of the L. C. Smith & Corona Typewriters Inec., now is 
connected with the local branch. 

Los Angeles, Calif.—E. H. Read, district manage: 
Woodstock, recently returned from a trip to the factory, where 


he was interested in the many new developments in evidence 
—W. 

Los Angeles, Calif.—Frank E. Eskridge, wh: is been Wood 

t the Wood- 


stock service man here for a year, has returned to 
stock factory, making the trip by motor. H. J. Neilsen is now 
the local Woodstock service man.—W. 

Madison, Wis.—The Demountable Typewriter Company is 


established an office at 114 North Carroll street 
} 


Madison, Wis.—H. Buckingham has been placed in charge of 
Wisconsin sales by the Hammond Typewriter Corporation, wit] 
headquarters here. Mr. Buckingham was promoted from a cit) 
territory in Chicago. 
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Add the Years 
of Good Will 


ORPIN DESKS of genuine mahogany are ? 
profitable merchandise for the commercial 
stationer. With our line of teachers’ and 
students’ desks, they offer many opportu- 
nities for increasing his volume and extend- 
ing his territory. Their unusual quality 
lengthens their service and adds profits in 


the years of good will. 





Write for our Catalog. 


ORPIN DESK CO. 


121 Medford Street 
CHARLESTOWN, MASS. 

















AMES MEANS EXCELLENT SERVICE 








Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 

as a source of supply for typewriter parts, tools and rubber platens. By 

concentrating their needs for these supplies in one order, they save valuable 

time and much trouble and expense. 

Branch offices, conveniently located, provide quick service in supplying tools, 

rubber platens, and wide selection of parts. Orders for these goods are 

shipped 24 hours after they are received. By devoting our service to the 

trade, we leave the retail field entirely to our dealers. 

If you buy AMESCO platens, you know we give every order utmost atten- 
> 


tion; why not obtain the same service for typewriter parts and tools? 


Remember that 


Aes Means Fe XcELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
Longs, Ltd. 507 Mission St., San Francisco 


50 Lispenard St., New York 





79 and 80 Queen Street, London E. C. 4, England 








TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 
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THE LINE OF LOWEST ULTIMATE COST, 


Dependability Tas 


There is an invaluable factor of prime importance in | bey ore El ia | 
making one product superior to another. B Oe 
It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 
It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 
Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 
It is found in the “Line of Lowest Ultimate Cost.” 


Neipichi Process Company 
Burlington New Jersey U.S.A. 


"“Dhe Line of the lowest ultimate cost” 
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J/mpertal 


The Medium Priced Line of Good Quality 
COLONIAL STYLE LETTER TRAYS 


Here is a new style inexpensive desk tray that your customers have been waiting for. Show it 
to them and take the fine long profit that always goes with new business. 





Colonial Style Desk Tray 


Made in all standard finishes and sizes. 
ORDER A DOZEN ASSORTMENT TODAY 


IMPERIAL METHODS CO. 


Forest Park 2 Illinois 
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New York, N. Y.—Friends of W. L. Stickney in the office 
appliance field will be interested to learn that he has been ap- 
pointed general sales manager of McKesson & Robbins, Inc., 
manufacturing chemists. His typewriter career includes the 
Smith Premier Company and the Remington Typewriter Com- 
pany Recently he was general sales manager of the American 
Druggists’ Syndicate, New York 

Philadelphia, Penna.—Cecil Ashdown, vice president of the 
Remington Typewriter Company, was a speaker at the Man- 
agement Week meetings here. He spoke October 25 at the 
Franklin Institute on “Improved Office Methods and Equip-— 
ment."" This was one of about 300 meetings held throughout 
the country, sponsored by the United States Department of 
Commerce and the American Society of Mechanical Engineers 

Portiand, Ore.—Max Hills, formerly of Aberdeen and well 
known as a capable typewriter mechanic, is now with the Re- 
built Typewriter Company.—W 

Portiand, Ore.—Fred Benson, one of the original “big four” 
of the old Oliver branch office here in the late 80's, was a recent 
visitor to Portland. He is now with Iwata & Company of San 
Francisco, a Japanese importing firm.—W. 

Portiand, Ore.—Fred Roney, district manager for the Wood- 
stock Typewriter Company in Oregon and Washington, while 
driving his car on the Pacific Highway near Tacoma, suffered 
a head-on collision with another car and was severely cut by 
fying glass. His car was also badly damaged.—W 

Portiand, Ore.—J D. Welch, who pioneered the Woodstock 
typewriter on the Pacific coast as district manager and was 
later manager at Los Angeles, left there with his wife April 1 
and spent the summer touring in the middle Western and East- 
ern states, going as far as New York City. He spent some time 
in Kansas City, where he started in the typewriter business 
@ quarter of a century ago with the Oliver typewriter. Coming 
West, he located in Portland. Having resided in all the impor- 
tant coast cities, Mr. Welch says he likes Portland best. He 
is now with the Rebuilt Typewriter Company, 304 Oak street, 
handling the inside work of the firm and giving Manager A. F. 
Jaksha opportunity to push the outside work. Mr. Jaksha has 
the Woodstock dealership and a large rebuilt business as well, 
and is fortunate in being able to bring so experienced a man 
as Mr. Welch into the business.—W. 

Sacramento, Calif.—V. V. Varnum, manager of the Varnum 
Typewriter Exchange of this place, has taken the agency for 
the L. C. Smith and Corona Typewriters in Sacramento and 
surrounding territory. Mr. Varnum has been in the typewriter 
business here for a number of years and will be a valuable 
addition to the L. C. Smith and Corona organization 

Sacramento, Calif.—Charles A. Isham, who has represented 
the L. C. Smith and Corona Typewriters Inc. in the Sacramento 
Valley for the last two years, recently resigned to become man- 
ager of the Sacramento branch of the Wholesale Typewriter 
Company, Inc. This company has retail stores in Los Angeles, 
Portland, Seattle, Sait Lake City, Sacramento and Fresno, with 
main office and retail store at 530 Market street, San Francisco. 

San Francisco, Calif.—R. M. McDonald, Jr., is again a mem- 
ber of the city force of the Woodstock Typewriter Company, 
having been transferred from Sacramento, where he was the 
local dealer.—W 

San Francisco, Calif.—The Royal Typewriter Company, Inc., 
is becoming a household word to radio fans in the San Fran- 
cisco Bay region, for the San Francisco office goes on the air 
once a week with an excellent concert, broadcast from KGO, 
the station of the Radio Corporation of America. 

San Francisco, Calif.—A. M. Turney, San Francisco, manager 
for the Underwood Typewriter Company, saw personally to the 
details of the journey of the California and Nevada winners in 
the Underwood typewriting contest. Miss Dorothy 
Jurges was the California winner and Miss Josephine Arlong 
of Goldfield, Nev., represented Nevada. In addition to paying 
all expenses to and from New York, the Underwood Typewriter 
Company also provided a chaperone, Mrs. J. E. Armstrong of 
Berkeley. Special arrangements had been made with the 
Southern Pacific Railroad for other winners of state typewriting 
novice contests to join Mrs. Armstrong's party along her line 
of travel This was part of the national system whereby the 
Underwood has the competitors in its national novice typewrit- 
ing contest chaperoned, from every state in the union 

San Francisco, Calif.—The Executives’ Association of San 
Francisco is in the habit occasionally of requesting some well 
known firm or company to give a demonstration of its sales 
methods before the When C. E. F. Russ, district 
manager of the Royal Typewriter Company, Inc., with district 
headquarters at 126 Post street, was asked for a demonstration. 
he and his staff made it almost a tabloid play. Ful! office equip- 
ment was installed and in this setting a highly attractive young 
woman showed cold indifference to the efforts of a Royal type- 
writer salesman who wanted her to try his machine—she had 
never used a Royal, and didn’t want to. The salesman, how- 
ever, who was handsome and persuasive, finally induced her 


novice 


association 
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@* _See MASHEK Dist, 


For 24 years, manufacturers of complete lineof Brief Cases 
Dealers Everywhere 


Handle MASHEK Leather Goods 
FREE 


On request we will 
gladly send dealers 
every where our FREE 
booklet — “24 Better 
Dealer Plans for 
Increasing Sales,” and 
also catalogue of com- 


plete MASHEK line. 


Write the MASHEK Service Department for 
low estimates and plans on SPECIAL ORDERS 
for sample cases, brief cases, or any other leather 
goods that you may desire. Any size order, 
no matter how large, will be promptly filled. 
May we tell you about the complete MASHEK line? 





Several good openings for exper- 


Salesmen ienced ~?_ to assist dealers with our 


new plan for dealer co-operation. 
"FRANK & CO, co. 
CHICAGO 








‘\ wf it ; made with Leather, MASHEK makes it Better” 4 





























CLIPLESS 


PAPER FASTENERS 


Are the machines your trade prefer. 
Why not give them what 
they want? a 


machines with 
the automatic 


tuckers 


STAND 
MODELS 


i 






~~ 
Dealers! Write 
us for our liberal sales 


proposition on this old reliable product. 


NEWTON PAPER FASTENER CO. 

NEWTON, IOWA 

Chicago Representative 
A. J. GOLDBERG & CO. 


317 W. Monroe St. 
CHICAGO, ILL. 









We have some 
choice territory 
open for high 
class rep- 
resenla- 
tion. 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4 12% inch blade. 

No. 2. 8% inch blade. No. & 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 
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to try the machine. She found it to her liking, and took dicta- 
tion. The typist who played the part can take down 120 words 
a minute, and when her work was shown to the assembled 
executives of the city, at the close of the little play, the fact 
that it was flawless made an excellent climax. Four other 
business organizations of the city have already requested Mr. 
Russ for a repetition of the sales playlet 

Seattle, Wash.—J. M. Killian, formerly of Los Angeles, is 
now with the Typewriter Exchange, Woodstock dealer of 
Seattle.—W. 

Spokane, Wash.—Charles J. Lay. recently district manager 
for the Woodstock Typewriter Company in Oregon and Idaho, 
has gone into.business for himself at 14 North Howard street, 
this city, with the dealership for the Woodstock and leading 
portables. His store was for many years the location of Griffin 
& McCook, Corona dealers.—W. 

Toledo, Ohio.—J. S. Dunn has transferred from Toledo to the 
Detroit branch of the Woodstock Typewriter Company 159 
Elizabeth street, East, Detroit, Mich 
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Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 














ANTS 


FOR EVERY BUSINESS 


We 


*“‘Guth Tables’’ cover the entire field for 
use in Offices, Directors’ Rooms, Public 
Buildings, Schools, Libraries, etc. 








A most comprehensive line; sizes 2x3 ft. to 

5x18 ft., tops 7/8" to 1-3/4" 5-ply. Three 

distinct grades, in Oak, Mahogany, Walnut. 
Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment Are Invited. 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 


Chicago, Iill—H. R. Russell, sales manager of the Powers 
Accounting Machine Company, made a brief visit to the local 
branch in October 


Chicago, tl.—-Harold E. Vaughan, manager here for the 


Powers Accounting Machine Company, will help to man the 
company’s booth at the Cleveland business show in November 

Chicago, Ill.—P. N. Sea, of the Sundstrand Adding Machine, 
took a golf trophy away with him at the conclusion of a 
test at the Wilmette Golf Club. Mr. Sea is playing golf like he 
sells accounting machines, which should be sufficient warning to 
his friends of the Wilmette course. 

Chicago, Ilil.—J. S. Hexter, manager of the bookkeeping ma- 
chine staff of the Underwood Typewriter Company, has added 
two salesmen to his staff Edw. A. Jefferson was formerly an 
accountant with Rickard, fennington & Estair, public ac- 
countants. Paul Ballman had been a member of the accounting 
department of Marshall Field & Company 

Chicago, !ll.—In October the Maloney-Gilmore Company re- 
Gorin shockless speed devices for 


This is 


con- 


ceived its first shipment of 
electrifying flat bed billing and accounting machines 
applicable to machines already in service, and many users have 
shown their interest in a means of making lighter the work 
of the operator, and increasing her daily output 

Hamilton, Ohio.—J. R. Kintner, who had been with the 
Eltiott-Fisher Company at Cincinnati, is now connected wit! 
The Hamilton Autographic Register Company 
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ADDING MACHINES 






































Atlanta, Ga.—Wililiam P. White has been appointed a sales 
representative of the Marchant Calculating Machine Company 





here 

Birmingham, Ala.—The Marchant Calculating Machine Com- 
pany has established Prestelle Cooper as district manager here 
He had been with the San Francisco sales staff formerly 
George M. Ruedy is a new salesman, working out of the 
Birmingham office. 

Boston, Mass.—The Boston district office of the Marchant 
Calculating Machine Company has appointed two new sales 
men—Ralph W. Keniston and Hugh J. McColl 

Chicago, Iil.—J. ©. Soutter, division manager for the Add 
Index Corporation, left in October for a tour of the Northwest 
States 

Chicago, !il—Thomas J. Kelley has joined the Maloney 
Gilmore Company, handling sales of the Ensign calculating 
machine 

Chicago, lil.—M. W. Gibney, formerly with the Burroughs 
Adding Machine Company and the Ford Motor Car Company, 
has joined the Roche Advertising Company 

Chicago, !!i.—Paul Kollmorgan has taken over the manage 
ment of the adding machine division, Smith Typewriter Sales 
Corporation, 151 West Randolph street Mr. Kollmorgan was 
associated with J. J. McCormick, manager of the corporation 
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Adding and 
Listing Machines 


By merely depressing this ke 7.2 
total can be printed at any t 












Ease of operation, lasting qualities, and 
dependable service are adding machine 
essentials you get when you buy a Wales. 






a Duplex 
Many in continuous use over fifteen or Automatic 
years. Recap 
Machine 
Single Capacity 
Counter pie ie 99,999,999.99 
Machine ) 
Capacity Built in a variety of models to meet individual 


requirements. Models for Automatic Counting 
and Recapping, Statement Work; Adding Frac- 
tions, English Currency, Feet and Inches, and 
many other special applications. 


9,999,999.99 


Sales and Service Stations in principal cities 


WALES ADDING MACHINE COMPANY 
WILKES-BARRE, PA., U. S. A. 








If You Have Problems 


Give Them to Us to Solve. 
We're glad to be of Service 


Se “2. STORMS’ RIBBONS 


have made a science of solving 
ribbon and carbon problems that 
Here Are Our Headliners heretofore have been hopeless! 
That is one of the reasons why 
we have the right to state that 








STORMS WHITEDGE 
Carbon 


STORMTONE Carbon 


CAMEO Carbon STORMS’ PRODUCTS have NO COMPETITORS 
AMERICAN Carbon 
RELIANCE Carbon Ask us to send you samples and prices 


STORMTEX Ribbons 


( AMEO Ribbons _ 
AMERICAN Ribbons H. M. STORMS COMPANY 
2?) Cr >>} i 
R¢ Sow oe ee | 3561 Grand Avenue Brooklyn, N.Y. 
DESCRIPTION. eae & 1 — . w. © 
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The right one for the purpose 


Desk, Chair or Table, the EVANSVILLE DESK CO. product is the right one 
for the purpose. The manufacturing policy takes care of that. From the 


outset, the aim has been to make only substantial goods, to embody in them EVANSVILLE 


every new development of greater convenience and improved appearance 


and then to use economical methods of production to keep the price down. 

The steady growth of our business and the unwavering loyalty of the hun- DESK COMPANY 
dreds of prosperous dealers who sell these products is proof of the sound- 

ness of these practices. ioe 
Desk, Chair or Table, the EVANSVILLE DESK CO. product is the right : 
one for the purpose. Further details for the asking. 














ROBARCO VERTICAL FILE FOLDERS 
AND TRANSFER STORAGE CASES 


File Folders —stock or special imprint 
—four grades, in a range of weights from 
light to extra heavy—an exceptionally 
strong line. 

Sizes—letter, cap or guide height—100 to 
the package—wrapped or boxed. 

Price list—with discounts and complete 
set of samples—mailed on request. 


Robarco Transfer Storage 


Cases —0of wood or metal—provide an 
efficient, inexpensive means for 

the storage of transferred records. 
THEY LAST INDEFINITELY 


Metal Boxes are made of cold-rolled 
steel (not tin) neatly finished in black 
japan. Stocked in letter size only—spe- 
cial sizes for individual requirements, 


made to order. aS 
Wood Boxes are made of kiln-dried ' 


basswood, with dovetailed and glued cor- 
een ners—making them exceptionally strong— 
covered with embossed paper. Stocked 
in bill, letter and cap sizes 


SEND FOR DESCRIPTIVE CIRCULARS AND PRICES 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 
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prior to taking up his work with the Portable Adding Machine 


Company. 

Chicago, !!!|.—E. E. Noel, of the Sundstrand Adding Machine Be F bd BK 
Company, returned in October from an extended golfing expedi- tter urniture ootwear 
tion. He came back with added vigor and plenty of his old (easter and caster cup com bined) 
time fire. 


at no greater cost 


Cincinnati, Ohio.—D. P. O’Brien has been appointed director 
of educational sales and services by The Dalton Adding Ma- 
chine Company. He has been a Dalton sales agent since 1919; “ 
previous connections include fourteen years with the Under- Hartf d Glasgl d 
wood Typewriter Company and two years with the A, B. Dick or I es 
Company. Mr. O’Brien served in the world war as a captain 
in the United States Army. 

Columbus, Ohio.—Wm. Tonkin has been appointed district 
agent here by the Sundstrand Adding Machine Company. For- 
merly he was district agent at Davenport, lowa. 

Dallas, Texas.—Richard H. Allen is now in charge of the 
Dallas territory for the Marchant Calculating Machine Com- 
pany. He had been with the New Orleans office of the Monroe 
Calculating Machine Company formerly, for a period of about 
four years. 

Davenport, towa.—A. R. Perry is the new Monroe district 
manager here He succeeds C. B. Moore, who is no longer 
connected with the Monroe Calculating Machine Company. 

Dayton, Ohio.—Carlton W. Hill has taken hold here for the 
Marchant Calculating Machine Company. This territory, which 
is under the direction of the Cleveland district office, was 
worked formerly by Miss E. V. Volter. She continues with 
Mr. Hill 

Des Moines, iowa.—Mrs. H. W. Fleming, for thirteen years 
office manager for the Addressograph Company of Des Moines, 
will resign November 1 and move to Los Angeles, Calif. 










Furniture manufacturers 
who use HARTFORD 
GLASGLIDES improve 
their furniture at small cost. 
Dealers and users appreciate 
the added advantage and 
better appearance of the 
furniture. 


The HARTFORD GLAS- 
GLIDES make the fur- 
niture easier to move, 
prevent marring of pol- 
ished and tile floors, and 
reduce wear on rugs. 
The metal attachments 
with the regular caster 
stem are new and prac- 
tical, being interchange- 
able with regular cast- 
ers. There is a style of 
HARTFORD GLAS- 
GLIDE for every kind 
of furniture, including 


Detroit, Mich.—Henry H. Hernandez has been appointed a tubular steel. 


district sales manager, jointly with H. J. Terteling Mr. 
Hernandez has spent three years in the Burroughs organiza- Ask us for full details—let us 
tion. Mr. Terteling has been in charge of the Marchant Calcu- quote on your year’s requirements. 
lating Machine Company interests here a number of years. 

Fort Wayne, iInd.—H. T. Heffron is in charge here for the 
Marchant Calculating Machine Company. The local territory Hartford Glass Products Company 
is under the jurisdiction of the Indianapolis district office HARTFORD CITY INDIANA 

Houston, Texas.—George A. Shaper has been assigned to sales 
work here by the Marchant Caiculating Machine Company He 
had been with The Dalton Adding Machine Company and the 
Remington Typewriter Company formerly. 

Los Angeles, Calif.—The Durbin Office Equipment Company, 
824 Flower street, has been appointed distributor of the Corona 
portable adding machine for Southern California Mr. Durbin 
and his associates are skilled highly in merchandising office 

















specialties 





! 


Mansfield, Ohio.—Eugene B. Boling has been appointed local 
salesman for the Marchant Calculating Machine Company He 





operates under the Cleveland sales office. 


Nashville, Tenn.—The Marchant Calculating Machine Com- Consolidation Notice 


pany has appointed D. R. McAlpine district manager for East- 
ern Tennessee, with headquarters here. He had been with the 


Monroe Caiculating Machine Company six years; most recently nt . ° e - 
on aatahie Soman Mabe, [he consolidation of Cooper Carbon 

New Orleans, La.—A. S. Williams is now in charge here for Coated Paper Company with the Chicago 
the Marchant Calculating Machine Company. He had been Binder & File Company has been com- 


formerly with the Monroe Calculating Machine Company 
New York, N. ¥Y.—John M. Lund has been appointed general pleted. 
sales manager of the Marchant Calculating Machine Company. Our combined General Office and Fac- 
He had been assistant sales manager since February of this " 
year. Previously he had done field work for the Marchant ma- tory 1S located at the address shown be- 
chine, and also for the Remington Typewrlter Company low and all correspondence should be so 
Philadeiphia, Penna.—The Philadelphia district sales staff of : oi 
the Marchant Calculating Machine Company has been joined addressed. 
recently by Vance A. Zerby, George E. Acker, Edmond K. We are pleased to offer our custom- 
Bennet, Aubrey M. Plucker and Thomas A. Carr; Mr. Acker a P 
had been with the Burroughs Adding Machine Company five ers a more complete line and better 
years. service than heretofore. 
Pittsburgh, Penna.—Harry C. Boyle has been appointed a 
salesman by the Marchant Calculating Machine Company 


Rochester, N. Y.—Spencer G. Pope is a new salesman here for ‘ ‘a = 
the Marchant Calcelating Machine Company. Chicago Binder & File Co 
e 


Springfield, !!l.—The Chicago district office of the Marchant 














Calculating Machine Company has appointed Clifford R. Laws MANUFACTURERS 
a salesman in the local field 

Toledo. Ohio.—L. H. Ryers has joined the Marchant Calcu- LOOSE LEAF DEVICES - PRINTING 
lating Machine Company here as a combination salesman and INKED RIBBONS and CARBON PAPERS 
service man. He operates under the direction of L. E. Newton, 
district manager 500-508 W. Thirty-First St. 

Youngstown, Ohio.—The Cleveland district sales office of the 
Marchant Calculating Machine Company, which has jurisdiction CHICAGO, ILL. 
here, has appointed Arthur Thomas the local representative a 

(Continued on page 248.) AN 
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The New Apex 
for Reliability 


This machine is a marvel 
of simplicity and effi- 
ciency. It is accurate, re- 
liable and dependable al- 
ways. The type wheels 
of nickel alloy are rust- 
proof, pick up more ink 
than ordinary steel and 
give the greatest of satis- 
faction. Strongly built 
and heavily nickel plated, 
the machine is attractive 
and will completely fill its 
requirements. 


Note this Test 


Charles C. Kawin Company, 
foundry engineers, chemists, 
and metallurgists, report of 
the brinell hardness of speci- 
mens submitted as follows: 
men Hardness 
Steel 80 
12% Nickel Alloy 121 





For prices, address 


Louis Melind Co. 


362 West Chicago Avenue Chicago, Illinois 








POCKET NOTARY 
ALL STEEL DESK = 


SEALS 


FOR THE STATIONERY TRADE 

















CAST BRONZE DESK SIGNS 





CASHIER - LOANS 
PRIVATE = OFFICE 
2. NOTARY PUBLIC 


ALSO ENGRAVED BRASS SIGNS 
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STAMPS - STENCILS - SEALS | 
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WE ARE WESTERN AGENTS FOR 


AJAX - FOLLET - AUTOMATIC 
TIME STAMPS 





WE MANUFACTURE 


STENCILS-RUBBER STAMPS 
BADGES-TOOL & TIME CHECKS 





AMERICAN SEAL & STAMP C0. 


120 So. CLARK STREET 
CHICAGO, ILL. 











WAX SEALS ALL KINDS OF 


NUMBERING 
MACHINES 
: REPAIRED 


CAR SEALS 

















Members of the National Association of Stationers, Office Out- 
fitters and Manufacturers will make special displays and sales 
efforts November 22-27 on Commodity Classification No. 10, cov- 
ering Rubber Stamp Goods, Numbering Machines, Check Pro- 
tectors and Accessories. 


Chicago, Itli.—Milton Sheras, president of the A. D. Joslin 
Manufacturing Company, Manistee, Mich., motored to Chicago 
in October; the return trip was made also by motor. 

Chicago, Itil.—The American Seal & Stamp Company was the 
first in the local field with the new Ajax service stamp. This 
is a dating device with die of ample size for indicating dates 
of payment, receipt, recording, etc. Jos. A. Pardi found it easy 
to interest many prospects in the device. 

New York, N. Y.—W. H. Rice, of the Peerless Ribbon & Car 
bon Manufacturing Company, made a swing between New York 
and Chicago in October. He reports good dealer interest in 
the “Solo”’ stamp pad. 

San Francisco, Cal.—Educational features, which were more 
or less absent at last year’s meeting in Los Angeles, were well 
to the fore at the 1926 convention of Districts 7 and 8 of the 
International Stamp Manufacturers’ Association. Meetings 
which began daily at 9 a. m. were held in the Palace Hotel, 
San Francisco, October 28-30. The arrangement of the pro- 
gram and many of the preliminary arrangements had been in 
the capable hands of Governor Sig. Pels, who is secretary of 
the Moise-Klinkner Company, San Francisco, and of Secretary 
Clarke Dennington, of the Los Angeles Rubber Stamp Company. 


Invoice Stamps Displace Envelope Stuffers. 

Printers’ Ink Monthly] The Bastian—Blessing Company of 
Chicago, manufacturer of specialties for the oxygen, acetylene 
and carbonic gas industries, does not care a great deal for the 
envelope enclosure—or ‘“‘stuffer,’’ as some people choose to 
call it. 

“We prefer invoice stamps,’ says A. L. Augur, sales service 
manager of the company “Our dealers are supplied with rub- 
ber stamps and these they can use in imprinting upon their 
invoices advertising messages pertaining to our sort of equip-— 
ment. Or if they choose we will give them advertising elec— 
trotypes and they can have the advertising matter printed di 
rectly on their invoices in an attractive way. The dealers 
handling our goods are highly pleased with this innovation. 

“The company arrived at this conclusion after careful inves- 
tigation. Formerly it supplied considerable quantities of small 
pieces of printed matter to be enclosed with invoices. And 
then it got to wondering if, after all, there was not considerable 
loss and waste in the procedure. It was not so much concerned 
with the cost of the enclosures as with the results 

“Our investigation showed,’ Mr. Augur says, “that the main 
cause of waste in the use of enclosures was that they seldom 
reached the man who was interested in buying a welding cutfit 
The person who opened the mail would be likely to throw them 
away This made us decide to use the stamp method—to have 
the advertising placed directly on the invoice and tliereby 
make sure that it would be seen and read 

“There is nothing wrong inherently with the printed enclos 
ure as such The only trouble comes in getting it read It is 
our experience that most envelope enclosures are thrown away 
unread.,.”’ 


Civil Service Examinations for Stenographers. 

Applications will be received by the United States Civil 
Service Commission, Washington, D. C., until November 13 for 
eligibles for the following positions Senior stenographers, 
$1,500 annually; principal stenographer, $1,680; senior typist, 
$1,320; head typist, $1,500 Applicants will be notified of the 
dates for assembled examinations. Appointments will be made 
to the departmental service at Washington, D. C., and in other 
positions requiring similar qualifications. 

After the probational period required by the civil service 
act and rules, advancement in pay without material change ir 
duties may be made to higher rates within the pay range for 
the grade, up to a maximum of $1,860 a year for senior stenog- 
rapher, $2,040 a year for prinvipal stenographer, $1,680 a year 
for senior typist, and $1,860 for head typist Promotion from 
lower to higher grades may be made in accordance with the 
civil service rules as vacancies occur. 

Competitors in the senior and principal stenographer exami 
nations will be rated on spelling, copying from plain and tabular 
copy, copying from rough draft, stenography, and letter writ 
ing. The subjects for the senior and head typist examinations 
are the same as those for senior and principal stenographer, 
except that the stenography is omitted. 





Coupons to Pay for Government Publications. 

For the convenience of business men and other individuals 
who purchase Government reports from time to time, coupons 
are issued by the Superintendent of Public Documents, Wash- 
ington, D. C. These are sold at $1.00 for a sheet of twenty 
coupons. They are a convenience in remitting, as stamps are 
not accepted in payment for bulletins and other Government 
publications. The use of coupons avoids remitting currency, the 
issuance of small checks or the purchase of money orders 
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Sunruco Rubber Office Specialties 
Go Great at Christmas! 





HERE’S nothing like a Sunruco Sponge Rubber 

Cushion as a Christmas token. It suits modern 
business’ trend to exchange compliments and show 
appreciation in a substantial way. Handsome—last- 
ing—a constant comfort and reminder of good will 
every working day in the 365. 


The Sunruco Line of rubber office specialties is 
complete. It includes: 


Sponge Rubber Chair Cushions All-Rubber Desk Pads 
Rubber Ink Well Bases Rubber Telephone Bases 











Sunruco prices are competitive and very attractive. 


SUNRUCO ] Sunruco quality is unsurpassed. Sunruco specialties 


Corduroy Chair Cushion are made by the originators of the sponge rubber idea 
in the office specialty field. 
Possibly the richest-appearing cush- 


on on the market. Beautiful blue 

epee we CoV eo a yee Sunruco Office Specialties are big Holiday 
resilient, ,oOrous core oO sponge r - ° . 

io Ain a ae sellers. Write for quotations. Send orders 


now for early Christmas delivery. 
We offer a full line of sponge 
rubber cushions. Felt-covered, 


velour-covered, et Taupe, The Sun Rubber Company 


green, brown. Four standard 


offic e chair sizes Barberton, Ohio, U. S. A. 








Sorting Devices 


Indexed, Letters, Numbers or Words 
No. 461 is a device especially adapted to sorting sales 
slips, coupons, short checks, cards or any other mat- 
ter shorter than six inches. Department stores, mail 
order houses, clubs, restaurants, retail stores or pra‘ 

tically every establishment have an urgent need fot 
this device, which accomplishes the work quickly, a 

curately and with a minimum effort. 

lhe V-shaped notches in the sides of the guides pr« 

vent the loss of any article within the sorter itself 







[he two additional rods in the center 

keep the smaller articles from dropping 

thru the bottom. It has sectional posts, rub- 
ber protected bearing-points, automatic lock and 

release and is made from the best of materials. 
You can develop new opportunities with this 
sorte! 
The Kohlhaas line has a sorter for every pur- 
pose and we will index any sorter to the re- 
quirements of your customers, alphabetical, nu- 
merical, departmental or in any manner desired. 
Kohlhaas sorters will handle 


Back Orders Coupons Orders 

Bills of Lading Deposit Tickets Pay Roll Checks 
Cancelled Checks Insurance Papers Remittances 
Cards of all sizes Invoices Requisitions 
Checks Letters Sales Slips 


THE KOHLHAAS COMPANY 
— 183 No. Dearborn St. CHICAGO, ILL. 
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THREE BRANDS 


THREE QUALITIES 





In the UNION line of Typewrit- 
er Ribbons and Carbon Papers, 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand is 
the best in its class and fully sat- 
isfactory for the purposes intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typewriter 
Ribbons and Carbon Papers cover 
all requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfac- 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 





MINAS 


TELEPHONE BRACKET 






**Note the 
Positions’’ 





A CONVENIENCE NEEDED TODAY 


Burns Telephone Bracket is a modern business ne- 
cessity. It assures maximum telephone efficiency 
Speeds up service and economizes in time and energy 


An assortment on hand will mean ready sales and 
interesting profits 


Be prepared to serve your trade. 


State and 64th Sts., Chicago, U. 8. A. 





Dip Your Pen 


into ink—that is fresh—clean and clear. 
Kept in perfect condition by an ECLIPSE 
INK WELL. 

ECLIPSE INK WELLS in sets or singly 
—are handsome—imposing accessories for 
any desk. Of practically indestructible con- 
struction they are built to keep ink in per- 
fect writing condition. 


To Stock Them Is To Sell Them 
To Sell Them Is To Profit Well 


GENERAL ECLIPSE CO. 


DEPT: A DANIELSON, CONN. 

















TIME STAMP 


(Patented) 


Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 
struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


Retail Price $4 ().00 Perrine wean tsutsted "our 
Engraving Extra tomer and a profit that satisfies yeu 


Ajax Time Stamp Co. 
136 Washington St. BOSTON, —— w. S.A. 


Eastern Representative; R.A. Stewart & Co. ,80 Duane St.. New York 
Missouri Representative: Banner Rabber Stamp Seal Co., 208 WN. 4th St.,St. Lewis 
California Representative: Les Angeles Rubber Stamp Ce., Les An 

Ilineis Representative: American Seal & Stamp Co., 120 S. Clark St., Chicage 
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. 
It Won t Display cards ‘and sales helps 
Tip Over are furnished dealers free. 


Write now for Foider 22. 


We Ask You 
to Tell Your Trade 


about this new Sanymetal Costumer — 
that it’s made of metal, lasts indefi- 
nitely, has a base welded on for keeps 
and won't tip over—and finally, that it 
costs ne more than a good quality wood 
product 

We guarantee that will mean addi 
tional costumer business for you JUST 
TELL THEM—that will SELL THEM 


Descriptive folder on request 


Songinotal 


Costumer 


The Sanymetal Products Co. 
1695 Urbana Rd. Cleveland, O. 




















Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your 
Every item is durably built for a long life of service. 'e 





manstacture all sorts of card and fibre board stationers’ 
alties: 
Transfer Cases Card Index Trays 
Card Index Sterase Cases atmnsey 
xes Decument Storage Cases 
(cloth ~ 2 — d) ee letter and Cap 
clo or paper covere (invoice, letter 
Mailing Tubes Sizes) 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish your stock of these 
goods. We shall be giad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 


CARBON | 
Box 








VICTORY 


[STAMP _PA 


M06. ed PAT IF. 





Victory Stamp Pads Are Quality Pads 
Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 

Sizes 


.. Dimensions 
Dimensions 
Dimensions 
Dimensions 
..Dimensions 
Dimensions 

1 various grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 


Sealing wax i! 




















EXTRA INCOME 
FOR TYPEWRITER MEN 


Heres’ a good, substantial extra income pro- 
ducer—the KRANTZ Typewriter Shock Ab- 
sorber. Easy to introduce when making 
service calls. Sales result wherever shown. 
KRANTZ Shock Absorbers are being used 
by firms large and small because they re- 
duce wear and tear on typewriters. Write 
for liberal proposition. 


Edward Krantz Products Company 
407 S. Dearborn St., Chicago, Ill. 
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“Universal” Multi-Wing 
Displayors and Bulletin Boards 


Are Used in Every Field of Human Activity 


Realtors 


Welfarers 


> 
g 
: 





Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 
Gnibersal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 








DIEMER 
PRODUCTS 


FOR 


SATISFACTION 
AND 


SERVICE 


ENVELOPES for Filing, Mailing and Carrying 
Purposes, in RED ROPE and JUTE, for flat or 
folded papets. Also Metal End Filing Boxes. 

The illustrations show a few of the designs carried 


in stock. 
Samples furnished on request. 


JOHN F. DIEMER COMPANY 
519 Broadway (Cot. 1868) New York, N. Y. 


SEND FOR CATALOGUE No. 30 
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OTHER MACHINES 
II —— 


Chicago, !!|.—The Paper Products Company, manufacturer of 
the “Clallen’’ automatic gummed tape sealing machine, 4642 
Ravenswood avenue, has joined the Chicago Association of 

















Commerce. 

Chicago, !!i.—C. K. Woodbridge, president and sales manager 
of the Dictaphone Sales Corporation, was in Chicago on Dusi- 
ness October 19. 

Monroe, La.—H. M. Boyd, Inc., has been appointed local rep- 
resentative by the Dictaphone Sales Corporation 

New York, N. Y.—-The Derby Letter Machine Company has 
been chartered to manufacture addressing machines; capital 
stock, 500 shares, $100 each, and 500 shares common non-par 
value; incorporators—E. B. Pyle, J. P. Hunting and R. D 
Whittemore: A. C. Kellogg, charter representative, 30 Broad 
street. 

San Francisco, Calif.-The Checkometer Sales Company, C 
G. McCombs, proprietor, has moved from 555 O'Farrell street 
to 500 Hyde street 

San Francisco, Calif.—The Addressograph Sales Company's 
One Hundred Per Cent club will hold its annual convention at 
San Francisco in 1927. During its ten years of existence, this 
will be the first time the club meets on the Pacific coast, and 
much enthusiasm is felt by C. E. L. Shaw, manager for the 
company here, and by his staff. The San Francisco Cham- 
ber of Commerce will help in arranging the program. There 
will be a two or three days’ business convention, followed by 
sight-seeing, the latter including probably Hotel Del Monte and 
Los Angeles. 

San Francisco, Calif.—A. L. Jones, Inc., of this city is mak- 
ing remarkable progress with the Hotchkiss wire stapler, manu- 
factured by the Hotchkiss Sales Company Norwalk, Conn., 
stated G. E. (‘‘Jerry’’) McNaulty, of the A. L. Jones organiza- 
tion, on returning from a trip through Southern California. He 
has left for Salt Lake, Denver and the Northwest, where he 
expects a repetition of the good business he enjoyed in the 
South. Mr. McNaulty has just become a member of the Na- 
tional Association of Stationers, Office Outfitters and Manufac- 
turers. Al. Anderson. of A. L. Jones,.Inc., has completed his 
fall trip through the Northwest and reports a very fair busi- 
ness. This sales organization is perhaps one of the best known 
of the manufacturers’ representatives on the coast 

San Francisco, Calif.—Class 2,000 is the total register of the 
National Cash Register Company which will control and audit 
all charges over the new Antioch toll bridge At the San Fran- 
cisco headquarters of the National Cash is a window display 
that attracts much attention. It consists of two large views 
of the great bridge, with a duplicate of the cash register now 
being used by the American Toll Bridge Company, at the 
Antioch bridge. A window card states that this bridge crosses 
the San Joaquin River at Antioch and serves the Victory High- 
way route to Sacramento, Reno (Nev.), etc. There has been 
much interest in the inauguration of the bridge, which opens 
the rich delta region of the Sacramento and the San Joaquin 
valley, to the Bay region and makes the automobile route to 
the East shorter. It was clever publicity to tie up with it 
especially in view of the great San Francisco slogan of today: 
“Bridge the Bay.” 


Through an inexcusable error an item in our October issue 
referred to the removal of “James Beck & Company" to 456 St 
James Street, Toronto The correct name is James Black « 
Company We're sorry! 


(Furniture—Continued from Page 235.) 
represented in this territory by the H. 8S. Crocker organization 
It was understood that the company could scarcely hold a 
formal opening in its new Los Angeles store so early in October 
as accounts at first indicated. For the rest, accounts coming 
from the South seem to be correct regarding the Frick-Martin 
building, 647 South Spring street, Los Angeles, having been 
taken over by The H. S. Crocker Company on a twenty-year 
lease. 

Sheboygan, Wis.—Office Outfitters, Inc., has been chartered; 
capital stock, $10,000; incorporators—Karl Stahl, Margaret Van 
Handel, Delia K. Stahl and Ray Van Handel. 

Wichita, Kans.—L. S. Barton, district manager for the 
Kardex Rand Sales Corporation, had been with the company at 
Omaha prior to his transfer. 
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MAKE YOUR FALL STOCK ORDER 
FOR 


BOOMERANGS 


THEY DO NOT DETERIORATE 





THE FRICTIONLESS CHAIR PAD 
Used by prominent Banks, discriminating Offices, and Na- 
tional Corporations. Positively eliminates friction and 
wear on clothing. No harnessing to break. Attractive 
looking. WESTAND BACK OF EVERY BOOMERANG. 


Opportunities for Specialty Men 


The Boomerang Chair Pad Company 
Passaic, N. J. 


New York Representative, Jack Schwartz 
709 West 178th Street 
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i S/JeeljAge 4 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp. 





L CORRY, PENNSYLVANIA 








Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 








At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 

“Cook Quality” is a guarantee of the feremost devel- 
opments and improvemerts in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, doe dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 


18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 
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GAREY 


SURNITURE 








You Can Profitably Stock a 
Low Priced Desk Line— 


So many times the customers’ bank roll 
is limited. So many times they need 
strength and good looks for a reasonable 
figure. 


On just such occasions you can cash 
in on the Alma Line. 


Ask for current folder showing the more 
popular numbers in Oak and Mahogany. 


ALMA FURNITURE CO. 
High Point, N. C. 
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May We Send You One? 





CHANGEABLE LETTER DESK NAME PLATE 
Lists at $4.25 eraser with Attractive Discount for 


st ty messes a ah Mee 


It’s seni beauty, ta Oak or Mahogany, and the pure 
© Eis tlie om the 5s Gace tains o re all 


in 
Easy to read—easy to tomer gives yoo, px, yy 
come easy. 


Return the coupon now—and we oe one the plate, ¢ ~ 
at once. We yy A less our 
If you decide to return to-do co at cur capense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
= s St., Chicago, Ill. 


f 
wre wll either hosp i¢"amd pay your" charge net, or recurs Ni 
fo you G6 your expense within 13 ‘aa 


Ts cocee ceil géue eae ie  . és deueaimnd oe ae 
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Quality Leader of a Quality Line 












A Lamp of character 
and distinction — a 
worthy elder brother to 
the famous Aladdin No. 
74 Desk Flex Lamp 











Aladdin 


Green Deluxe-a-lite: also in 


Lamp No. 75. Verde 


Pompeian Bronze and Roman 
Gold finish with green cased glass 
shade. 18" high and designed to 
give wide, even distribution of 
light over entire desk. 

Write today for special sample offer 
and new No. 26 catalog just issued 


ALADDIN MFG. CO. 


609 E. 18th St. Muncie, Ind. 


ALADDIN’ 


-*. LAMPS... 


“Lighting 














ARE YOU ON 
OUR MAILING LIST? 


We are continually sending 
dealers valuable sales helps 


It is our policy to 
let our dealers 
share with us in 
the profits of this 
business which 
has _ unlimited 
possibilities. We 
keep in constant 
touch with you 
to cooperate in 
helping you build 
up more profit- 
able sales. 


COLES COPYHOLDERS sell easily—Be- 
cause their use saves the valuable eyesight 
and reduces fatigue of stenographers; Be- 
cause they increase stenographic efficiency 
25 to 50 per cent; Because they have uni- 
versal adjustments, take up no room on tops 
of desks and finally because they are eco- 


nomical. 
Made and Guaranteed by 


COLES COPYHOLDER CORP. 
45 West 34th St. New York City 





——) 











Glass Top Desk Pads 


The ELSANE glass top pad provides a 
useful combination: A smooth, hard 
writing surface and a convenient place 
where daily references can be kept in 
sight. Charts, guides, etc., may be slipped 
under the glass where they are safe and 
in sight always. Pads are easily cleaned 
and add to the appearance of any desk 
A complete line of desk pads takes care 
of any demand. Write for folders 


Sainberg & Co., Inc. 
71 East 130th Street 


New York, N. Y. 























Over A Million Homes Tonight” 
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RIBBONS AND CARBONS 


Aurora, Itil.—'T Miller-Br nt-Pierce ¢ 
the erection of an addition to its plant which will increase the 
capacity of the factory fifty per cent 

Chicago, til.—Donald M. Downs, of the Caxton Laboratories, 
made odical trips to the factory at New York in 
October. 

Chicago, Ill Wh A. Dechau 
& File Compar having charge of the 











Pee 








‘ompany has started 


one of ! per 


Binder 


paper 


is joined the Chicago 
ribbon and carbor 
production, 

Chicago, Ili.—Charles K 
Kee-Lox Mar turing Cé Chicago branch 
in October, during the course of a trip into the central West 

Chicago, Iii.—Carter & Allen, Inc., has been chartered to 
typewriter 


$25,000; 


lebush, sales manager of the 


mpany, visited the 


manufacture and deal in typewriters, repairs, sup- 


etc.; capital sto k incorporators 
Harrigan and Charles W. Allen This 
Allen 


many 


plies, accessorie 
Bert A. Aller 
is the incorporation of Carter & 
been Western repre 
Volger, Inc 

New Orleans, La.—-A. C. Helwig has joined the New Orleans 
Pierce Company, traveling 


a partnership which has 


sentative these years for Mittag & 


service center of The Miller-Bryant 
the Alabama territory) 

Philadelphia, Penna.—Fra! in R 
manager of the supplies department 
Corona Typewriters In 

Pittsburgh, Penna.—The M 


Dolt has been appointed 


here by the L, C. Smith & 


Bryant-Pierce { mpany has 
Jenedum-Trees building 


established a service center t 609-10 
telephone Court 1227 J. H. Thompson is in charg: 
Portland, Ore.—The Kee-Lox Manufacturing Company of 


Rochester, N. ¥ has leased ace for a branch office on the 


third floor of Fitzpatrick building 
Richmond, Va.— The Miller-Bryant- Pierce 


established a branch at Grace-American National Bank 


Company has 


building D \ Lusk factor epresentative, will cover the 
of Virginia 
San Francisco, 


to larger quarter 


CATALOGUES 


BOG 


reviews of current issues from 
and allied fields, classified for 


convenient reference. 


state 


Calif.—Mittag & Volger, In have changed 


the San Fernando building 




















> J 
Paragraphic 
he cataloque 


Manufacturer. 


k ! the Super I ype mpany 3940 Ravenswor venue 
Chicago, I me Cataiogru N 103. covering Redtop 
. f . npany'’s compreher ve stoch 


illustrated, and variou 


items and e t order ms are 


utfits Ide daters ar printing devices ars how! 

From The r-Vawter ‘¢ mpanys Benton Harbor M 
omes ! me catalogus Loose Leaf Binders and Theil 
ses r} simu ypical binder, done n colors 
Tl Baker-V\ te! ne f i int books, catalogues binder 
price books transfer binde shown in detail ar illus 
rated eff 

From T) I Addressing Machine Company, Cambridge 
Mass., con I klet Concerning ‘Durability This tells 
the story of t Elliott ldre ne machine with spe il refer 
‘nce t the ra ty of t Comparative tests were ds 
crib show abil I Elliott All-Fiber iddress 
ards wit tand severe sage far beyond the ses f 
ymnitir 10us . f ‘ ¥ us 

Fro the J per Novelt Works, Jasper Ind comes cata 
logue N 12 vering its ne of office desks and tables \ 
complet ra desks iunufactured, including roll top 
flat top, typewriter, teachers uvenile and bookkeepers’ desks 
The table line mplete to typewriter tables. Filing cabinets 
costumers and chairs are¢ hown also Linoleum tops can be 
provided for desk in the Jasper line 

From the L. C. Smith & Corona Typewriters In« supply 
department, Syracuse, N. Y comes a new catalogue of type 
writer supplies This is xteen-—page booklet with cover 
‘Type Bar brand ribbons and carbons for Smith and other 
standard typewriters, and “Pigeon” ribbons for Corona type 
writers are featured T italogue also lists miscellaneous 


accessory to the typewriter An 
and service tells the reader w 
he f und if } . vicinity 


supplies 
branches 
supplies car 


stations ‘ thess¢ 


imposing list of 
her 


[ A WEBCO PRODUCT 







TRADE MARK 


Original and Best 
ype Cleaning (utd 


Cleans your type | No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
from your desk 


APPEARS 


Maan 


WHEN 


TRADE 


DIRT OISAPPEARS j 
MANUFACTURED BY 


The F.SWebster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons ! 























Defiance Sanitary Moistener 


Patent Pending 














Z 











Scientifically Improved, Non-overflowing Sponge 


Cup, Made of the Finest Crystal Glass, 
Containing an Excellent Red, Fine- 


Mesh, Live-Rubbet 


Sponge 


The House of Service 











72 Spring Street 


Glasswal Ha ware and 











SALES CORPORATION 


| 
New York: | 


Stationers Specialties 


Sole Manufacturers of the Gem and 
Perfection Desk Memorandum Calendars 
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~ MOTORS | 
SPECIALISTS 2hn 
een Sj AND LESS 








50 6° 
Types of Stock Motors 


150 stock types of Emerson motors are 
always available for prompt shipment. 
From this complete line regularly in 
production, it is often a simple matter 
to redesign some stock framesand parts 
to provide a motor exactly suited to 
your particular needs—at minimum 
cost and at a real saving in time. Or 
we will gladly submit specially designed 
motors on memorandum account for 
test. 2 H.P. and smaller only. 


The Emerson Electric Mfg. Co. 


2018 Washington Avenue, Saint Louis, Missouri 
50 Church St., New York City—608 S. Dearborn St., 


EMERSON MOTORS 


REPULSION DIRECTCURRENT 
START SPLIT PHASE 
INDUCTION POLYPHASE 














Dealers: 
The Tiffany is 
a quick turn- 
ing specialty 
you can push 
with profit. 
Send for de- 
tails. 














The Tiffany 


a new adjustable stand 


with improved and perfected features and adjust- 
able head to hold any machine. Its all-stee!l con- 
struction, light weight, sturdy, rigid assembly and 
pleasing Olive green—only drop leaf in Olive green, 
stand black—finish make it a most desirable con- 
venience. Rack and gear movement permits raising 
and lowering at will. The solid base, with casters, 
allows the stand to be moved easily without danger 
of upsetting or marring even a highly finished floor 
Free from vibration, creeping or sliding Prices 
mailed on request. 


TIFFANY ADJUSTABLE STAND CO. 
3300 North Broadway St. Louis, Mo. 
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Direct Mail—Manufacturer. 


The Weis Manufacturing Company, Monroe, Mich., sent the 
trade a mailing covering the sectional bookcase line. 

A mailing by The Tenacity Manufacturing Company, Read- 
ing, Cincinnati, Ohio, links its products with the redwood trees 
= moe to prove durability. An impressive list of users 
s given. 

The Globe—-Wernicke Company, Cincinnati, Ohio, notified deal- 
ers of standardization progress in the pressboard guide line 
Simplification permits dealers to reduce the number of items 
carried, with increase in the turnover of stock. 

The Superior Type Company, 3940 Ravenswood avenue, Chi- 
cago, Ill., dispatched a mailing showing the Superior line of 
rubber printing toys. This broadside is furnished also for 
dealers’ use, with their imprints, at a nominal price. 

The Globe-Wernicke Company, Cincinnati, Ohio, sent its 
dealers a catalogue of newspaper advertising electros for fall 
use. Many newspaper ads are provided to tie up the dealer's 
local advertising with “G-W”" national campaigns. Plates are 
provided also for the dealer's use in illustrating his advertising 
and direct mail work. 

Dealers of The Globe-Wernicke Company, Cincinnati, Ohio, 
received a mailing descriptive of a line of discontinued items 
on which special prices were given to close out. Space in the 
factory was required to make room for the company’s mass 
production program. A twelve—page catalogue with cover listed, 
described and illustrated the various items offered. 

Direct Mail—Dealer. 

The Faithorn Company, 105 West Jackson boulevard, Chicago, 
Ill., dispatched an engraved announcement of personal greet 
ing cards for the coming Christmas and New Year holidays 
The card was engraved, and enclosed in an interlined envelope 

From A. D. Aldridge, Dallas, Texas, comes a Hundred Year 
Crop Record, giving high and low prices for cotton at New 
York. This is for circulation to the cotton trade, as Mr. 
Aldridge’s stationery supply line is selected for cotton growers 
and manufacturers. 

Price Revisions. 

J. F. Ryan & Company, 342 Madison avenue, New York, N. 
Y.. circulated a new price list and discount sheet October 1. 

The Listo Pencil Corporation, Alameda, Calif., has issued a 
ees price list. This includes an extensive listing of pencil 
leads. 

The Jasper Novelty Works, Jasper, Ind., has issued a price 
list covering its lines of desks, tables and miscellaneous office 
equipment, dated September 15. 

Accessory Advertising Matter. 

Dealers of the Steel Equipment Corporation, Avenel, N. J., 
are supplied with newspaper advertising electros featuring the 
“Seco” steel correspondence file. 

Newspaper advertising mats selling the new Shaw-Walker 
plan of insured filing safes are supplied to the company’s 
dealers for use in their local advertising. 

Dealers of The Globe-Wernicke Company have access to 
stock electros of merchandise as well as complete advertising 
plates for local use, harmonizing with the company’s national 
advertising schedules 

The Quality Park Envelope Company, Midway, St. Paul, 
Minn., is prepared to furnish stationery dealers with an effec- 
tive counter display, featuring the company’s expanding 
envelopes with cloth lined gussets and reinforced flaps. 


Printed Envelopes Pay Extra Duty in Mexico. 

United States Bureau of Foreign and Domestic Commerce] 
A considerable number of American exporting houses have been 
accustomed to supply their Mexican representatives with their 
own printed envelopes. These are subject to a Mexican import 
duty of 2% pesos per kilo, whereas the duty on plain envelopes 
is only sixty centavos per kilo. For this reason it is believed 
that unless the shipper or consignee is willing to pay this extra 
charge, all envelopes sent into Mexico should be plain, the 
necessary printing being added after their arrival. 


—— 


HOUSE ORGANS 


Cpa 


Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 























Manufacturer. 

The history of aluminum, its extraction from bauxite and 
the modern process of manufacture were told in a popular 
science manner in Business (Burroughs Adding Machine Com- 
pany). 

Sectional bookcases were given detailed attention in The 
Macey Monthly (The Macey Company). A number of beautiful 
designs were illustrated that will make the home library a joy 

The “Y and E” Idea (Yawman and Erbe Manufacturing 
Company) printed details of a sales contest in which branches 
and travelers participated. Alluring illustrations showed some 
of the prizes to be earned. 

The Marchant Sales Letter, which has been produced by the 
duplicator process, has been established as a printed house or- 
gan, with opportunities for the illustration of perspnalities, 
exposition booths and other timely pictures 

Forty-six years of service brought Robert N. Vining into the 
limelight of Brown’s Paper (L. L. Brown Paper Company) 
His career was told, and a picture printed of Mr. Vining and 
one of the machines he controls. 

The educational value of monthly sales meetings was dis- 
cussed in the Sundstrand Bulletin (Sundstrand Adding Ma- 
chine Company) The interchange of experiences and sugges- 
tions developed at these meetings is very helpful to every man 
in the district agent's organization. 
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Used Like a Pencil 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH-FRASER 


is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
possible with the ordinary eraser. 
By means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 








Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabaia, Java 

















REGAL REBUILT 
ROYALS 


Trade-marked Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes - - - - 
All Series - - 


All Models 
All Types 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, {2-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 
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If you are now selling an article of office 
requirement directly to the consumer and 
desire to add another, or, if you wish to 
build a worthwhile business for yourself 
and have the necessary energy, sales abil- 


ity and standing to do your part, write us 
for particulars concerning our method of 
distribution. 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, N. Y. 














‘THE BEST IN ACLINCH’"! 


PAPER FASTENERS 


“MAKES ITS OWN STAPLES” 








A SLIGHT 
PRESSURE ON 
THE HANDLE— 
THAT'S ALL! 


Economical 


EACH ROLL 

OF STEEL —> 
TAPE CONTAINS 
5,000 STAPLES 


“‘Can’t Go 
Wrong”’ 


Improved Model D—Weight Two Pounds 
Metal Knob—Rubber Silence Poste— 


Niekel Plate Finish 
Latest addition to our line: MODEL K (6 
pounds)—a Cast arm and heavy base—six-inch 
stapling space range—battleship gray finish. 
We Make Power Machines (Electric Driven) 
For Heavy and Rapid Work 


Sold by Stationers and Stamp Dealers 
Send for New Descriptive Literature 


EVEREADY MFG. CO. of BOSTON 


General Sales Office: 50 Church Street, New York City 
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EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This standard equipment for the letter press copy 
methed is of good repute with all users of that type 
equipment. Features of the EUREKA Bath include non- 
rusting metal construction, and an arrangement prevent- 


ing mustiness or mildew EUREKA cloths are non-rave!l- 
ing and treated so as to insure clear-cut, sharp copies 
and absolutely accurate resulta. Now supplied in new 


office green in addition to the standard aluminum finish. 


DON'T TURN DOWN ORDERS 


for these goods just forward them to us: we'll fill them 
satisfactorily with neat profit to you and no trouble. 


Write for the EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 





NEVER-WARP DESK PADS 
Now Called a Staple 


The constant demand for HOFFMAN’S NEVER 
WARP Desk Pads now ranks them as a stapl 


Dealers find it pays to carry an adequate stock to 


meet year ‘round requests. There is a variety of 
sixty styles—a style for any preference, but it is not 
necessary to tie up much capital in stock Phe 


HOFFMAN line is made up of those quick turning 
specialties which all dealers like. If you are not fully 
acquainted with the products, let us send a catalog 
w'th prices. 


L. HOFFMAN 


45 Lafayette Street 
NEW YORK CITY 
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Graffco Pencil Sharpener 
Mechanically perfect and prac- 
tically indestructible. No stops 
or adjustments. Gives just the 
point you want—either—needle, 
medium or blunt. Sharpens 
Crayon or Indelible Pencils 
without breaking the points. 

Handsome in appearance and 
will last a lifetime. 

A nationally known article 
that offers an Exceptional Dealer Profit. 

Graffco Vise Signal 

For Follow Ups and _ classifying 
Mailing Lists—Credit and Collect‘on 
Systems. “Reminds You of the 
Right Thing at the Right Time.” 
If you have trouble in working out 
your system write us for expert ad 
vice and information. It will be 
given—without charge or obligation. 


Graffco Index Tabs 
For indexing loose leaf or 
bound books. Slip on easily 
grip firmly. Celluloid window 
takes pen or pencil readily. 
Can be supplied either plain or printed with al- 
phabet—numbers or with months. 

Liberal Dealer Offer on Request. 
Our new, complete catalog mailed upon request 
Other Graffco Products 


Viz Signals, Vise Paper Clips, Map Tacks, Thumb 
Tacks, Graffco Picture Hamgers, Glass Pushpins 


GRAFF-UNDERWOOD CO. 


18 Beacon*Street, Somerville, Boston, Mass. 
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“The Millionth Royal Typewriter” got first page position in 
The Royal Standard (Royal Typewriter Company, Inc.) Since 
the first million is the hardest, No. 2 million should come easier 

Eleanor Gilbert contributed Desk Responsibility’’ to The 
Office Economist (Art Metal Construction Company). She ana- 
lyzed the problem of the new clerk, and sugge:ted plans to 
develop him to become executive timber. Various viewpoints 
were expressed 

Graphite lubrication for typewriters was explained in 
Graphite (Joseph Dixon Crucible Company). The electric drive 


for one of the popular electric machines operated to best 
1dvantage with graphite 4 light grease turned to oil under 
the high speed of the motor, and a heavy grease slowed down 


the machine 

Australia is a continent of great distances, which fact was 
brought out in The Mouthpiece (Dictaphone Sales Corporation) 
The manager for Victoria had occasion to do some fast work 
so he abandoned the railroad and took to the air. One jump 
was over 400 miles, and another 280 miles. He used the air 
line to orders 

The coming struggle for reduced postage rates was indicated 
in Users’ News (Addressograph Company) Readers were 
urged to aid the National Council of Business Mail Users in 
the fight for reduced rates This issue of Users’ News was 
ilso a complete exposition of th Addressograph system, in 


all its ramifications 


Comments on the direct results to business of the ‘Gold 
takes” contest of The Globe—Wernicke Company were printed 
n The “G-W" Stimulator, the company’s house organ The 


immediate benefits of the contest were the prizes won by ener- 
getic dealers Incidentally much business was closed, and lines 
laid for future sales 

Constructive suggestions for better selling appeared in The 
Cutler Scroll (Cutler Desk Company) teaders were told where 
they can get advance information on new construction projects, 
many of them revealing prospective purchases of office furni- 


ture A list of helpful books on salesmanship, indicating where 
they can be purchased, is also offered to readers 

“*‘Are—and- be which in Detroit means The Richmond & 
Backus Company, was described and ilustrated in the Security 
Salesman (Steel Equipment Corporation) This old business 
vas credited as being the first to market a typewriter in 
Detroit, first concern in the world to make a metal back loose 
leaf ledger, first to design hinged ledger sheets and the first 


to manufacture round cornered blank books 

An extended account of the Washington convention of the 
National Association of Stationers, Office Outfitters and Manu 
facturers was published in Globe—Wernicke Doings (The Globe- 
Wernicke Company) The company’s photographer was in on 
all the doings, and didn’t confine himself to the “G—-W”" people 
Representatives of competitors home office and _ territorial 
men were shown and mentioned in the cut lines 

‘A Few Words on Testing Machines” in The Webster Way 


(F. S. Webster Company, In told of a salesman for an ob- 
cure house who had a tricky testing machine to demonstrate 
his samples and also those of competitors. Hidden adjustments 


enable the user to vary tension and do other stunts to put his 
product in a false, but advantageous, light. The Webster Way 
believes that the best way to test a ribbon is in actual service 
the typewriter 
“The Retail Stationer’s Budget’’ was a helpful article in The 
Coach (published co—operativel by the Boorum & Pease Com 
pany, C. Howard Hunt Pen Company and Sanford Manufac 


turing Company) It gave figures and plans for working out a 
budget for the tationery store The article is an admirable 
supplement for the address by Mr. Nichols at the Washington 
onvention of the National Association of Stationers, Office 


Outfitters and Manufacturer 

The relation of paper stock to typewriter ribbons and carbon 
papers was discussed in Typing Tips (The Miller—Bryant 
Pierce Company) The article explained that forms involving 

veral copies should be printed on paper of the proper weight 

d finish For instance 1 hard surface like a ledger stock 
will not give good impressions from the carbon If high qual 
ty paper is necessary, bond stock should be used Naturally 
the thickness of the assembled ferm must not be beyond the 
power of the typewriting machine to give good carbon copies 

Association. 

Special Librari The Special Libraries Association) printed 
the full program of the convention of the American Library 
Association which was held October 4-7 at Atlantic City, N 


Making Markets (Sheet Steel Trade Extension Bureau) told 
f the protection afforded office records in a fire which dam 
ged an Indianapolis paper merchant's office and warehouse 
Art Metal files and desks brought their contents through the 
fire safely 

Dealer. 

Some appealing sales talk n sealing wax appeared in Good 
Impre sions (Samuel H Mo ) The electri sealing machine 
was suggested for speed 

The Staff (The Henry O. Shepherd Company) sermonized 

“Service,”’ showing that it the sum total of making and 
selling an integral part of lelivering something for profit 
ible use 

Common Sense (Corlies, Ma & Company Inc.) printed a 
st of president f the United States who had Scotch blood 

their veins Eleven of the thirty traced their descent from 
Caledonia 

4 preachment on loyalty appeared in the Alco Booster (Ivar 
Allen—Marshall Company) L ilty to the home team is en 


ouraging the players Rooting for the visitors gives them 


reased peqy 


Office Topics (The Baker Printing Company) pictured Georgs 
B. Tonkin, the ompany's saf | ialist He is at the service 

personal or telephonic istomers who wish information 
egarding safes 

An impressive list was printed i: Quality (Clarke & Courts) 
It revealed the terms of service of a number of the employees 


th many showing a connection with Clarke & Courts from 
to forty-seven years 
An important uggestion Ww made in Bramwords (The 
Bramwood Printing Company) to retail merchants Plans were 
suggested to get the names of new arrivals in the community, 
ind a specimen letter shown wl h should go to these possible 
ustomers 
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| Pelouze Mfg. Co. 





How Much 
POSTAGE? 


Let a “Pelouze” 


Scale Tell You 


It gives the exact 
amount of postage re- 
quired, in cents, on all 
mail matter, including 
parcel post rates by 

National zones. Warranted ac- 
curate. Beautifully finished in gray or bronze 
enamel. 





Made In Several Styles 


Intended for Individual desk, library, office or shipping de- 
partment. 


Fer sale by leading stationers everywhere. 
Ask for “Pelouze”’ Scales.—Send fer catalogue 


Manufacturers of ‘‘Pelouze’’ Household and Infant Scales 


232 E. Ohio St., - Chicago 


The above advertisement ippear ing in the National magazines 

















BUNCH OF DATE CALENDARS | 


14 Different Styles 


also | 


12 Other Different Kinds | 
of Commercial Calendars | 


PARAGON INKSTANDS | 


In many different styles 








PARAGON LINES | 

Supply you with | 

“What you want when you want it.” 

59 years service to the trade. | 

Trade names that guarantee protec- | 
tion to the dealer 


PARAGON CHAMPION 
NUMBER 


93 


DIAMOND |} 


w 











Stationers Specialties Stationers Hardware 


New York City 
SSSSS—S—SSSSSSS== 


93 John Street 








| 
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CLUSIVE AGENCIES AWARDED 








A Responsible Concern, Capitalized at Ten Million 
Dollars, Makes, Sells and Guarantees the 


Barrett Portable 


F. 0. B., Phila. F. 0. B., Phila. 





Compare the Price of this Standard Adding Listing 
Machine with others of less capacity Full 9-Column 
Capacity—-Weighs Just 24 Pounds Sells on Sight. 


Lanston Monotype Machine Co. 


Philadelphia, Pa. 








PROFITABLE TERRITORIES OPE 





are necessary with the 


BUMP 
PAPER FASTENER 


Its principle is as novel as it is 
unique. A part of the papers to 
be fastened is used to form the 
staple and a safe, secure 
and lasting fastener re- 
sults. There are two 
styles (illus- 
trated) and price 
information will 
be sent on re- 
quest. 















Eastern 
Representatives — 
SEYMOUR. 
CONOVER CO., 


350 Broadway, 
New York City 
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Baer Facts (Baer's of Canton) descanted on civic virtues 
in general, with a bit of application to the situation at Canton. 
That pleasant Ohio city has been the victim of unfavorable 
news broadcasted by the metropolitan dailies. Just among 
themselves, citizens of Canton realize that the picture was 
overdrawn, and a few undesirables have obscured the fair 
name of the city. 

Internal. 

Modernized idealism is behind Leopold products, according to 
The Leopold News (Leopold Desk Company). Craftsmanship is 
not hampered by inefficient methods or equipment. 

The Dixonite (Joseph Dixon Crucible Company) reports that 
the Dixon Club now has a club house where lunches and re- 
freshments are served, and recreational features are provided 
even to a radio and a player piano. 

R. G. Bullock, works manager, contributed ““‘Who We Are 
to the Art Metal Welder (Art Metal Construction Company) 
He told the story of the institution's growth from manufac 
turing sheet steel document boxes for filing public documents 
to the production of complete lines of metal office furniture and 
equipment. 





Half-Year’s Typewriter Exports January-June, 1926. 
Special correspondence to Office Appliances. 

The following statistical report is giving the typewriter ex 
ports for the first half year, January—June, 1926, containing 
United States of America, English and German exports. These 
totals are: 


Number. Talue 

U. S. A., Jan.—June 113,524 standard typewriters 7438. 945 
563 2 51,491 portables . ' 1,845,692 
14,537 rebuilt second hand...... 460,699 

ag - Type'’r parts, by weight 437,890 
Total.... awe 159.552 $10,483, 226 
Germany..... nate $2,504 all kinds . 1.223.000 
United Kingdom 1137 all kinds ... 2,720 


The report to the "individual countries runs as follows: 
Jan.-June, 1926 
U.S. A. Exports. German Exports 
Total Total 


Country. Typewriters. Typewriters 
DEE onesess . 2,486 $ 118,803 1,479 $ 50,000 
Belgium sata : 3,736 207,306 545 17,679 
Bulgaria il 97 4,716 491 15,900 
Czechoslov: akia ; 4,717 258,042 3,297 109,524 
Denmark ..... - 975 53,564 $26 27,310 
os 06 «0s 1,417 67,781 ; 
France ... : . 21,954 1,128,250 
CO SCT 273,522 ata ae 
0 eee é koma ate 208 10,568 307 10,219 
Pe ich cnacee . 1,535 66,110 $57 15,000 
Iceland ..... i yee oa 55 2,674 : _ 
Jugosiavia .... - 486 24,644 1,400 16,665 
Italy F oo Baan 575,068 2,359 80,000 
Netherlands - 2,740 136,637 1,360 45,333 
Norway .... . 1,143 61,010 aa ee 
Poland and Danzig... 625 43,745 29 1,000 
Portugal ..... iiens 994 55,285 ae eo oe 
Rumania ..... 792 40,582 1,034 34,500 
Soviet Russia, Europe. 2,173 181,964 822 30,000 
DE -Kegedeans .. 6,000 332,173 1,452 50,000 
Sweden ..... ie cow BE 198,068 ee 
Switzerland . 4.164 221,684 3,521 117,000 
United Kingdom a» Bees 1,620,711 3,617 119,000 
British India ... 6,817 447,650 iaeneae 
British Malaya 982 50,766 
Ceylon ..... : 370 20,375 
0 ee 1,666 106,146 
JORG i. 2... - 1,526 99,986 ise tan 
— East Indies 1,914 een | | caplanee 

Palestine .. 35 1,729 : Sakus 
Persia re . 7 295 
Philippines ... 405” See 140,155 
Soviet Russia . 375 27,500 
DY Sit keadeswes , 152 7,840 
Indo China .... Te 391 22,384 
Algeria and Tunisia.. 938 re) Gooch © khiuedebe 
DE. De whicéé ceed ise oe 90,158 ee ee ee 
Belgian Congo . ‘ 134 8,136 ; i ree 
British South Africa.. 1,807 104,094 sseee 60000068 
Canary Islands ee 70 a 8 =3>65nr hence” 8©|— eee 
PD: =cenheees ; 49 3,832 i inake 
Morocco ..... seaue 676 32,129 tem ..\Necbmoeeeteea 
Port East Africa...... 116 7,617 car? ducuadye 
Other East Africa..... 195 13,227 ; ee 
SE MEL 6 ntaccesas 189 8,531 pics ate ats 
Argentina ..... oteee. Se 346,195 6,937 231,000 
SUED ¢ccces - 765 44,453 +? : - 
 dxéustisens > a 410,550 825 28,000 
eo ae ee 405,766 
Chile om aia . 1,937 116,292 
Colombia ..... 3,532 193,611 
Costa Rica ..... . 233 14,500 
ES a 2,139 131,725 
Dom. Republic 493 37,162 
DE sedbceeces ves 235 13,188 
Ce 840 57,303 
Ee 74 5,476 
Haitian Republic .... 49 2,623 
Hawaiian Republic ... 866 51,125 
Dutch West Indies.... 77 4,430 
Jamaica ... Eds 59 3,642 
ee ° 8.543 467,159 
Nicaragua 166 10,144 
Panama ‘ 339 20,877 
Paraguay ... 272 14,933 
Porto Rico ceaened 538 26,937 
PM cash che Geawe owe 1,711 118,081 
Salvador ..... reat 630 33,810 
DE witvaeses ceuece 156 8,516 
i ei ee anaes 25 26,123 
DE wtadwstceces 1,247 72,926 
MBOPOM oc cc cccce . 6,383 377,253 
New Zealand 1,211 70,516 


Comparing the first half year 1925 with 1926 shows the fo!- 
lowing results 
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Supreme Quality 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter — Time — Money 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


(Distributors for U.S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 


IDEAL TUBULAR STANDS 






Write for 
Circular 


IDEAL NO. 3 
TYPEWRITER 
STAND 


Table top measures 17 by 18} inches, height 26 inches. 
Drop leaf 12 by 18} inches, hinged on a level with 
table top. Furnished with one or two drop leaves. 


Sherman-Manson Manufacturing Co. 
1445-1455 W. Austin Ave., Chicago 
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LEADERS 





“Time-O-Graph” “Eclipse” 


Joslin’s Time Stamps have proven their superiority 
in all parts of this country. Hundreds of dealers are 
deriving a profit from handling these office neces- 
sities. 

We do not claim to send customers flocking to 
your store; nor do we say that thousands of dollars 
can be made overnight. 


We do say, however, that we have created a de- 
mand for Joslin’s Time Stamps that will insure you 
a steady profit. The prices of these Time Stamps 
make them easy to sell. Our guarantee builds good 
will for you and creates return business. 


Tear this advertisement out before you turn the 
page and send it with your letterhead to: 


A. D. Joslin Mfg. Company 


MANISTEE, MICHIGAN 


HL ORR EEA ee 


ete tas 














CONFIDENTIAL 


Wholesale Price 
List No. 250 


(2nd Edition 


quotes on all makes 


Typewriters, Checkwriters 
Adding—Calculating 
Machines. 


Send for your copy today—no obligation. 


ELIABLE 


Typewriter & Adding Machine Corp 





"All That the Name Implies"’ 


170 W. Washington Street 
CHICAGO, U.S. A. 








2 asin t tea 


' 
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Just the Cutter for the Busy Office 


Engineers, draftemen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cute and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back nee of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts ooy length. Mounted on specially constructed 
oe which makes it easy to move from one place 
© another. 


A fall line of Cutters and Tableting Freeses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. « 
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Sell Handifax Visible Records! 


Low Price—Simple—Sheets of Cards. 
Why pass up big profits that can be made through the 
sale of visible card record equipment? 


Put a Handifax dealer sample outfit on display in your store 
an ~~: to carry stock as we are in position to make imme- 
late shipment of your orders. 

Send for Dealer’s 
sample outfit 
Will gladly send you 
‘ dealer's sample 
outfit on 10 days’ 
approval for your in 
spection Price is 
only $19.00 for com 
plete samples of both 



















































































ring binder and steel 
file type of equip- 
ments 
After you see sam 
ples you will under 
stand why big 
ume sales can 
made Retail price 
for complete equip 
ment in steel files is 
only $21 per 100 
ecards for 3x5 size 
$27 for 4x6, $38 for 
5x8 
Handifax has many 
inusual features such 
is compactness, fic x 
bility, and either 
inch or 1 inch 
visible space on each 
ecard 
restimonial letters 
from users show 
complete satisfa 
tion Good for a 
kinds of records 
Any size—100—1,000 
10,000 1,000,000 
— ~~ ~~ 
— Ys ~ Send for dealer's sample outfit today 
———— 


ROSS-Gould Company 


330 N. Tenth Street St. Louis, Mo. 
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FILE BOARDS 


ARCH FILES 


Complete 


SHANNON ARCHES 
FALCON ARCHES 
PERFORATORS 
INDEXES 
COVERS 








Dead 


CLIP FILES 


MOUNTED WITH 
CLIPS COMPLETE 





Write for Catalog and Price List 


American Mfg. Concern 


FALCONER, N. Y. 
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Rebuilts, 





Standard Machines, Portables Sec. Hand 
Jan.—June Jan.—June Jan.—June 
Country 1925 1926 1925. 1926 1925 1926 
Austria 2,492 995 600 1,148 479 343 
Jelgium 1.089 » 500 860 1,080 638 222 
Bulgaria 56 ee 41 . one 
Czechoslovakia 1.774 2,932 1,36: 1,395 180 390 
Denmark 75 612 152 18s 149 175 
Esthonia 94 21 7 
Finland 04 ‘79 375 504 180 434 
France 12,720 12,337 1,833 5,974 1,25 3,643 
Germany 1,11 2.588 3,075 2,181 673 592 
Greece 147 126 204 46 116 36 
Hungary 487 737 560 445 357 353 
Italy 7,969 6,038 1,437 1,614 1,063 1,090 
Netherlands 1,679 1,207 1.073 1,007 1,416 526 
Norway 329 652 315 163 28 
Pol. and Danz 1,19 HO4 1,249 18 100 3 
Portugal 627 622 424 317 16 
Rumania 620 432 432 202 128 153 
Soviet Russ eu 1,953 2.108 14 65 : 
Spain $400 356 1,339 1,489 S91 1,225 
Sweden 1,72 2,195 1,082 1,493 269 127 
Switzerland 1466 2,129 1,187 1,703 413 332 
Jugoslavia 248 175 63 
grit. India O14 88 1,775 3,339 12 158 
grit. Mala) $e $21 246 554 7 
Ceylon SS 220 175 159 { 
China 76 721 553 908 f 44 
Japan . 17 1,100 65 232 60 194 
Dutch East Indies 170 1,069 150 824 21 
Philippine Islands 1,094 1.46% 196 970 19 
Sov Russia, Asia 275 100 
Siam 82 34 16 
Indo China 329 62 
Algeria & Tunisia 346 62S 431 310 
Egypt 843 1.078 183 412 17 
Brit. South Africa 1,503 ] 438 595 15 64 
Argentina 1,267 i, 871 1,492 14 355 
Bolivia 161 67 297 6 
Brazil 5,307 5 867 699 110 117: 
Chile P 2,123 1,32 23 561 27 50 
Colombia 1.338 2 967 1,824 150 154 
Cuba . 2.336 | 908 530 116 155 
Canada 2,825 A 539 954 509 642 
Mexico 4.384 6,2 1,873 2,050 538 213 
Guatemala 296 40) 188 25 
Peru . 557 : 477 951 26 67 
Uruguay 130 278 50 136 39 4 
Venezuela 16 §50 315 505 2 
Australia 3,840 1,745 1,038 1,470 180 168 
New Zealand 727 848 208 297 58 66 
This comparation will give the sales managers hints on where 
to back up the trade A very remarkable feature is that Ger 


man sales have advanced Argentina, showing 6,837 type- 
writers in Jan.—June, 1926, whereas in the same period 1925 
only 1,059 German typewriters were sold As regards the 
figures on typewriters, they have exceeded the American sales, 
but the value of 6,038 American typewriters amounts to $346,- 
195, whereas the value of 6,837 German typewriters is only 


$231,000 There is to be observed a remarkable advance in 
sales of portables in France In Jan.-June, 1925, 1,833 were 
sold, in Jan.—June 1926, 5.974 were sold. A further very re 
markable advance in sales is also to be observed in Switzerland, 
standard typewriters advancing from 1,776 to 2,129, portables 
from 1.187 to 1,703; in British India standard machines advance— 


) ‘ 


ing from 2,044 to 3,388, portables from 1,775 to 3,339; in Japan 
standard typewriters advancing from 472 to 1,100; in Dutch In 
dies, standard typewriters advancing from 470 to 1,069, port- 
ables from 196 to 970 In Argentine sales of portables have 
increased from 71 to 1,492 In Colombia sales of portables 
have rather increased from 967 to 1,824, sales of portables are 
exceeding here the sales of standard typewriters The great 
rush in the sales of portabl continues only in some countries 
Sales in Australia are stil! growing from 3,840 to 4,745 in stand 
ird typewriters and 1,038 to 1,470 in portables 


Typewriter Exports 


United States exports of typewriters by countries during August, 1926 
In exports under this classification where the machine is driven by an 
electric motor, the value of the motor is included with the machine. 


By the Division of Statistics, Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 





Countries Ne Dollar No Dollars No Dollars Dollars 
Austria 80 $ 6,020 92 $ 3,142 10) $ 26TH 

Avores and Madeira 

Islands 2 10 6 186 
Belgium “7 $156 71 2.432 35 922 $ 430 
Bulgaria 3 21° 10 360 as 
Czechoslovakia 214 15,6214 2 72 10 nm 95 
Denmark and I 

Islands 46 2 Sen 16 480 4 177 
Finland 114 7,162 6> 3,180 39 19 
Frances S32 +, St 63% 22,740 74 7,989 
(rermany 2f2 15,67¢ ™ 2,100 118 2 319 
(,Tee 12 78 4 
Hungary 119 7,006 1 5,.4°0 158 
Iceland 6 0 %, 18) 
Italy 4760 «32,316 -227 8,088 31 71 1,271 
Latvia 12 422 
Netherlands 142 10.51% 4 1st) 79 ” 826 74 
Norway 2 1,81) 52 1,872 44 
Poland and Danzig 11 740 1 36 2 
Portugal 147 9,197 2 1,158 TO 
Rumania 42 2,076 s) 2,880 10 20 202 
Soviet Rus. in Eu 2 137 275 
Spain 651 41,011 101 124 4,735 729 
Sweden 345 21,227 an 1446 
Switzerland 282 17,900 240 51 9.740 199 
rurkey in Europe 10 Ti" 10 a 
United Kingdon GS3 63,828 460 27 2,524 24,699 
Yugo and Albania 65 3.981 5 15 
Canada IS 27,407 93 Oo 2,045 17,160 
Brit. Honduras 2 140 2 
Costa Rica " S24 24 
Guatemala 44 2.867 any 133 
Honduras 25 2,44 7 1™ 264 











In actual use, CONRADES proves 
there are no better Office Chairs built 


Manufacturers of School Seating 


CONRADES MFG. CO. 
Second and Tyler Streets, St. Louis, Mo. 


The CONRADES exhibit in 
space 408 of the American 
urniture Mart, 666 Lake 
Shore Drive, Chicago, 
lil., is worth a visit. 























The Standard Since 1917 


THE 
DIAMOND 
LINE 





DO YOU RECOGNIZE AN 
OPPORTUNITY TO INCREASE 
YOUR BUSINESS? 


Buy Now for the Fall Trade 


Bond Boxes 
Letter Trays 
Card Files 
Book Ends, etc. 


Waste Baskets 
Towel Baskets 
Large Hampers 
Costumers 


Desirable territory for Factory Represent- 
atives and Dealers. 





PENN ART STEEL WORKS 
ERIE, PENNA. 
Half Way Between New York and Chicago 
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Just The Right 
Height For The Operator 


Calculating machine operators do 
more and better work when the ma- 
chine is held in the correct position. 

In response to the demand, FURNAS | 
has produced a NEW small machine 
f desk designed just for this purpose. 
It is exactly the right height and 
thus makes for more comfort and 
efficiency. Plenty of room at the 
left for papers and the machine can 
be covered when not in use. Sturdy, 
well finished and low priced—a good 
seller. Shall we send our complete 
catalog? 


FURNAS FURNITURE Co. 
Indianapolis, Ind. 




















Madc from pure white 
SULPHITE BOND 


Soldim 
25-50-100 Roll 
and the HANDY HALF DOZEN 





YANKEE PAPER & SPECIALTY CO. 4. nasha yy, 5 











Standard, New Portable, New Used & Rebuilt Parts of 





Countries. No Dollars No. Dollars No Dollars Dollars 
Nicaragua ........ 27 2,024 25 914 3 a eps 
DE eecescccee 17 1,917 s% bee 2 127 32 
Dy ¢ccuscece 2 1,630 20 72 a 85 
ae . 1,041 63,842 238 8,666 16 - 716 224 
Miq. and St. Pierre 1 30 ve aeeeee - eves ia 
Bermuda ...... 2 16S eoes sane 
Jamaica .. ove 8 606 5 180 
Trin. and Tob. : 1 a ane , nae 
Other Brit. W. I.. ; 207 6 234 1 30 os 
Cuba ....:. - 173 11,925 85 3,060 35 1,16) 349 
Dom. Repub....... 1 1 39 . 108 
Dutch W. Ind..... 4 19 
Haitian Repub as 13 2 80 1 52 
Vir. Is of U. S ; 5 180 ‘ . : 
Argentina .... 475 270 17,200 72 2,688 521 
Bolivia ..... : Qs 24 916 P 31 
Ss «eee e-« 727 46 1,680 14 726 439 
Gee scccowe : 125 334 1,520 ee ° PRS 
Colombia . e vee 158 74 3,639 7 278 1) 
Ecuador ..... ° 1 32 ; or ‘ , 
MA. éedeses ~ 130 55 5,850 seer : oa 
Uruguay ....... as 10 350 800 
Venezuela... ” 76 55 1,980 6 200 OH 
BED eb Gdseccccccs 2 80 1 44 5 
Brit. India 490 232 8,286 23 890 420 
Brit. Malaya. ; 93 67 2.202 . ; . 168 
Ceylon ....-. ; ; 3 : 
China . es she 116 5 280 14 510 344 
Java and Mad 81 5 1,860 12 4658 30 
Other D. E. I... 4 20 720 5 167 
Fr. Indo-China ‘ 198 
Hongkong . 18 1,350 7 210 ‘ 175 
Japan, inc. Chosen. 151 9,078 10 360 15 573 631 
Palestine ....... . 13 23 ae ‘an 7 ‘ 
Persia 4 240 eee - 
Philippine Islands 238 16,855 114 3,970 1 65 5 
Siam ‘ —-? 4 180 
Dn. stteeee . 25 1,390 _ shai . in . 
Australia . R55 57.564 iM 5.514 15 623 2.635 
Brit. Oceania . 17 1,308 1 4 
French Oceania 1 98 séee P . 
New Zealand..... 234 16,413 40 1,485 3 155 313 
Brit. E. Africa 22 1,520 5D 1,080 eh 
Brit. S. Africa 176 11,886 71 2,590 1 38 591 
Brit. W. Africa 4 259 1 mM) . , 
Egypt ......- 86 5,256 - ‘ sad , 
Algeria and Tun 36 2,520 25 900 362 
Other Fr. Africa 3 0 
Morocco aaa 27 1,770 10 360 
Morocco sine 12 891 : . 92 
Canary Islands 6 420 

Total 11,326 $745,101 4.751 $169.564 1,222 $39,345 $67,791 

Shipments of Typewriters to Non-Contiguous Territories, 

Alaska aS eae [Number] 31 $2,928 
Hawaii ‘ “sen {[Namber] 105 6,500 
Porto Rico ae [Number] 135 7,819 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in August 
1926 By the Division of Statistics, United States Department 
of Commerce 

Filing folders 
index cards 





and other Typewriter 
office Carbon paper ribbons 
Countries forms. Pounds Pounds. 

Azor. & Mad. Is AF , = 32 
Belgium ‘ 874 $ 588 241 597 
Den. & Far. Is $ 75 301 257 99 340 
Finland Seicet can , 170 425 
France ° 537 91 9 54 149 
Germany . 68 95 92 178 
Hungary ss oe 32 91 
Irish Free State 140 112 
Italy ... 30 263 283 746 1,501 
Netherlands 30 591 574 239 59 
Norway .... : pare 450 341 146 346 
Portugal Kena haa 223 685 
Rumania . shee shane ; 50 300 
Spain ..... - 1,263 1,311 274 947 
Sweden ‘ ; 1,936 1,600 49 177 
Switzerland ‘a 755 926 349 1,172 
Tur. in Eur 32 141 ww - 
United King 4, 0,897 10,038 1,635 4.68 
Canada .. 1,5 12,125 6,125 135 2,80 
Br. Honduras 3 
Costa Rica 1, 1 2 10 49 
Guatemala . ' 119 458 
Honduras 841 91 133 : 
Nicaragua 199 23 36 2 l 
Panama . 101 476 421 13 
Salvador .. 30 ‘ 
Mexico 1,295 3,409 4.614 681 
Newfid. & Lab 50 593 368 
Barbados 24 27 12 
Jamaica ‘ 40 25 38 21 2 
Other Br. W. |! 5 2 
Cuba . 2.014 5,108 3,281 41 1,29 
Dom. Repub 1,792 2,079 1,436 
Dutch W. I 11 17 25 : 
Haitian Repub re 9 20 
Argentina . 1,074 1,829 1,990 570 9717 
Brazil 1,424 1,578 275 R88 
Chile . 94 1,151 1,137 183 667 
Colombia 350 364 291 117 2 
Ecuador TT rer ee 21 
Br. Guiana 12 147 95 28 1 
Paraguay 40 48 
Peru 627 656 544 139 492 
Uruguay 599 P , 60 252 
Venezuela 187 793 1,103 24 165 
Br. India . 85 2,290 1,313 518 1,591 
Ceylon .. 37 30 35 101 
China “a 640 413 2°02 653 
Java & Mad i nme 9 31 
Japan, inc. Chos 5.269 5,276 5 18 


ee creer me 
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Every 


Crescent 
Pin 


is a superior quality pin, every head is 
formed large and every point sharp Com- 
mercial Stationers can safely offer as a 
measure of their service, these small but 
very important office supplies Regardless 
of how many fastening devices are intro- 
duced there will always be a demand for 
Crescent Pins Make sure you can fill that 
demand; write us for prices and discounts. 


Crescent Brass @ Pin Co. 


5760-5800 Trumbull Ave. Detroit, Mich. 


A. L. Jones, Ine., 55 New Montgomery St., San Francisco 
Calif., Pacific Coast Representative 
Phil F. Webster, P. O. Box 873, San Antonio, Texas, South- 
ern Representative 
Chas. 8S. Jacobsen, 520 West End Ave., New York City, N. Y.., 
New York Representative 





OF PENCIL 
SHARPENERS 


The APSCO LINE 








a icago 





THE “CHICAGO” 


The most satisfactory Low 
PRICE Sharpener made—more 


in use than any other make. 


Automatic Pencil Sharpener Co. 
CHICAGO 














Office Chairs 


of Quality 















PERMANENT 
EXHIBITS 
American Furniture 


Mart 
14th Floor—Section 
1411, Chicago 





77 White Street, 
New York City 





608 Howard Street 
San Francisco 


No. 7612-1 
Width of 
Seat 17 inches 
Height of 
Back 18 


inches 





Manufactured by 


Crocker Chair 


SHEBOYGAN, oT 


mpany 














Vul-Cot quality makes friends... 
And every time it makes a friend 
for Vul-Cot, it makes a friend for 
the store that sells Vul-Cot! 


A a VUL-COT 


- the standard waste basket 

















5 National Vulcanized 
Fibre Co. 
Wilmington, Del., U.S. A. 


We operate six great plants 
and maintain sales and ser- 
vice offices at Baltimore, 
Birmingham, Boston, Chi- 
cago, Cleveland, Denver, 
Detroit, Greenville, Los 
Angeles, Milwaukee, New 
Haven, New York, Phila- 
delphia, Pittsburgh, Ro- 
chester, San 

£ eattle, St. Louis, Toronto 
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STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them. 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branchas 


192-96 Seneca Street Buffalo, New York 











When vou open ate Adams Rings are 
y Pp a ’ adaptable to a hun 
or a bunch of papers dred uses — here 
fastened with Adams ** # '*’: 
Ideal Rings, youdon’t Perroraiel nutes! 
binders of all sorts 
havetohuntandfum- 72° fs 
blefortheplacewhere *",,°°" 
the rings open—the ‘ccc** ‘ime checks 
opening is always in Key, "ines for every 
the right place. This 1”, fac, 0 connect 
is assured bythe large [2at, might be sea 


joint, which keeps the 
ring from turning 
around. The enlarged 
joint cannot pass 
through the eyelets of 
the cover—hence can- 
not tear the sheets. 


HENRY T. ADAMS MFG. CO. 


8561-69 South Chicago Ave. Chicago, U. S. A. 
Wm. H. Bassinger, 377 Broadway, New York; Gus Adams, 
360 Corbett Ave., San Francisco, Calif.; F. Raymond 
Hale, 170 North Front St., Cuyahoga Falls, Ohio. 


And the Adams Ideal Ring 
HOLDS TIGHT. It locks 
with a sure hold and a 
smooth joint—nothing to 
mar, catch, mor scratch 
Ask for catalog and sam 
ple 














i 








SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Stand 
attracts sales 


FEST E 
mn 





Adjustable Table Company 


Grand Rapids, Michigan 





STAN DARD 
Mailing Machines 


Are Nationally Advertised 


Business men throughout the country are be 
ing told about the usefulness of Standard 
Mailing Machines. This is why Standards 
sell so easily and their efficiency builds good 
will for you. Standard Envelope Sealers seal 
up to 20,000 envelopes per hour at a 
cost of less than one cent per thou- 
sand, and are needed in al 
most every office. 









Durable in con- 


Siruction, simple 
in opereti 
Hand or power 
operated. No wicks 
or rollers No 
cleaning or ad 
jusiments 


Standard Stamp Affixers are famous for 
their simplicity, speed and accuracy 
Stamp more securely, more neatly, and 
five times as fast as hand stamping. Pay 
their cost in a few weeks, saving time, 
labor and postage. 


We now offer a Cooperative Seil- 
ing Franchise to Dealers for the sale 
of Standard Mailing Machines 
without any investment by the 
dealer. Write for a copy of this 
Franchise for your consideration. 


Standard Mailing Machines Company 


Manufacturers of Mailing Equipment for 16 years 
Revere Blvd. Everett, Mass 
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Filing folders 
index cards 


and other Typewriter 


office Carbon pape! ribbons 

Countries forms. Pounds Pounds 
Philippine Is 120 2 36 
Siam . 10 27 
Australia 11 10,007 6,654 1,483 4.169 
Br. Oceania 2 6 
New Zealand 941 1,277 905 348 1,019 
Br. E. Afr 16 3 36 105 
Br. S. Afr 173 3,250 3,141 264 1,128 
Egypt 562 378 ¥ 
Canary Is 19 ; 

Total $18,686 71,492 $56,853 11,155 $34,081 


Adding—Billing—-—Calculating——Bookkeeping 


United States exports of adding, calculating, bookkeeping and 
billing machines, by countries, in August, 1926 In exports un-— 
der this classification where the machine is driven by an electric 
motor the value of the motor is included with the machine. 
Parts of adding and calculating machines are not shown sep- 


arately They are included under a_ general classification, 
“Other machinery and parts of,.”’ which is not segregated for 
publication Ry the Division of Statistics, Department of Com- 
merce 


Billing and 


Adding Calculating Bookkeeping 
Machine Machines Machines 
Country No No No 
Austria 10 $ 94 10 $ 2,710 ; $ 4,200 
Azores & Madeira 
Islands l 100 
Belgiun { De 54 6,555 61 46,066 
Czechoslovaki: 5 639 10 250 z 1,182 
Denmark & Faro 
Islands f 85 4 850 l 525 
Esthonia 5 100) . 
Finland 52 4,949 7 1,166 
France ov S.245 77 10,855 110 15,865 
Germany 17 8.119 15 6,558 64 35,259 
(reece 4 400 +s 
Italy t 1,620 67 10,801 ’ 6,159 
Netherland 12 1,293 4 2,233 
Norway 25 1.575 2 1,769 
Poland and Danzig 11 1,979 2 1.369 
Rumania I 1,110 
Spain 22 725 7 1,395 ) », 448 
Sweden ut 1,144 43 +, 860 21 13,099 
Switzerland 2 134 1: 1,650 6 13,242 
United Kingdom I 44 115 26,370 17 768 
(Canada ( 114 1) 1.064 9 10.750 
(‘osta Rica 2 278 5 617 
(Guatemala 7 RAS 
Honduras 6 1.800 19 2 500 
Panama 21 1,844 l 74 ) 1,296 
Salvador ; 160 
Mexico 13s Soli 2 250 } 1.044 
Other Br V Ind | 19 
Dominican Republic { 536 1 310 350 
Dutch W. Indies 1 180 
French W. Indie 1 , 
Virgin I or I Ss 1 150 
Argentir ] 1,44¢ 0 2 5 Bi 
Brazil if 14 0 3.211 380 
Chil 17 182 1 317 
(Colombia 2 2 7 R38 
Peru 11 R16 12 1.875 
Crugu 11 300 
Venezuela 150 
Rritish Ind 0 
British Mal i 9 2 
Ceylon 2 
(hina ri s4 
Jay ind Mad ‘ 
Hongkong 600 
Japar ne Chosetr 2 l , >s 1 890 
Phi ppin¢e Is wna | sh 
Austral 11 1.506 1 136 
New Zealand 27 1.654 ; 577 1 70 
British E. Af 1 70 
British S. Af " | ‘ S 1.4153 ‘ 4,862 
(>t r Port Af 
Canarv Island . 200 
Tota 156 $1 ; 692 $116,306 410 $211,926 
Accounting and Other. 
Tabulating Including Used 
Machines nd Rebuil 
Countris No Ni, 
\ustri 2 $ 65.376 
Belgium | 756 $ 166 
Denmark and Faeroe Island 540 
France 27 19,17 006 
Germany 41 57,730 179 
Italy 4,477 
Netherlands 4 2.500 1 1.145 
Switzerland f 7.120 611 
United Kingdor ‘ 336 
Canada 5 1.466 NGR 
Argentina 1 600 ( 131 
Brazil 17 6.100 F 160 
Java and Madura 1 26 1 R40 
lapan, including ¢ er { 8,684 
Austr i 1 165 
New Zealand 1 12h 
British S Afr 1 9 : 
Total 111 $110,021 128 $ 12.869 


Shipments of Adding and Calculating Machines to Non-Con—- 
tiguous Territories. 

Alask [Number] $ $ 1,210 

»R [Number] 11 2,106 

Hawa [Number] 36 4.690 
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THE NEW STANDARD 
BUSINESS CALENDAR 


Double the ordinary Memorandum 
space—over 20 square inches 


Made in the following finishes: 
Brown stand, white pad............ $1.50 
Brown stand, gold edge pad........ . 2.00 
Brass stand, gold edge pad.......... 2.50 
Liberal discount to dealers. Order from 
your wholesaler. If he cannot supply you, 
write direct to 


THE JERSEY CITY PRINTING CO. 
Jersey City, New Jersey 


Also Manufacturers of the 


FORGET-ME-NOT CALENDAR 


FOR THE HOME 














—FOR THRIFTY BUYERS— 


A unique and distinct quality specialty 
that satisfies and creates demand. 


Distributed by leading Jobbers 
STATIONERS! 


Write today for sample display carton. 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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WIRE 
BASKETS 


Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 





~TyT 2 
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Metal Office Furniture Exports 





United States exports of metal furniture by countries during 
August, 1926 By the Division of Statistics, Department of 
Commerce: 

Safety Other 
deposit office 








boxes furni- Other 
vaults ture metal 
Filing cases Safes and and fix— furni- 
Countries é No. locker tures tures 
Austria iss : Ase $607 $108 
telgium ..... 15 957 5R6 
Bulgaria . ° 20 $1,216 159 
Denmark and 
Faroe Islands. . 88 
Finland acer S 480 17 14/ 
France .... uae?’ « ‘ — ; — 2,142 140 
Germany 2 124 : 5,878 4,275 
Greece ... 16 S34 o4 
Irish Free State.. 1 30 1 $50 124 
ae oS See eee ee ined 10 $73 
Netherlands ake i ar ; ; 172 
Norway taal ori 20 1,327 28 1,912 243 1,044 
Portugal . Tae 5 
656s aed 1 43 18 
Spain ..... ‘ 47 2,742 : 1,462 274 
Sweden ..... : Ss 694 30 1,48 $157 195 ] 0 
Switzerland 10 S30 «(.. ‘ rd 752 
United Kingdom.. 470 19,139 . ; 2,213 2,02 
Yugoslavia and 
Albania ves ae ‘ . ' 15 
Canada .. i 123 4,469 97 7,013 2,264 1.433 14,234 
British Honduras. i 128 3 110 7 ; 245 
OS Fee } 189 3 1,156 194 
Guatemala ...... 21 1,248 5 22 : 226 299 
Honduras ... , l 30 1 80 i) $37 
Nicaragua ..... { 102 3 3,155 565 245 
TEE Secccccees 9 911 7 225 : 1,689 642 
Salvador ....... . 10 885 . 1,01 291 
ae 467 18,387 87 5,33 8.313 10,052 11,107 
Miquelon and St. 
Pierre Islands.. 2 50 
Newfoundland and 
Labrador ....... 18 987 — 60 
Bermuda ..... - 2 150 168 
Barbadoes . ; 13 
TT ee ; 5 174 8 534 
Trinidad and Tobago 7 133 202 
Other British West 
DE évdcotseee , — 108 _ ’ 637 
. “wn an6b0cceees 59 2,744 6 483 on 39 5,530 
Dominican Republic 41 1,808 3 102 1,760 713 
Dutch W. Indies.. 1 ae Shas a aki ae 238 
Haitian Republic 11 oe ess ; ous said 447 
Virgin Is. of U. S » e00 : nae hd 429 
Argentina ........ 56 3,976 1 271 _ 2,828 2,286 
| ar << os bes 3 78 ows 130 
Brazil ..... ‘ . 108 4 ae , 4, 87¢ 6,545 
le pinpiaeed 63 3,951 ... 1.898 128 1,247 
Colombia ... : 83 3,386 26 1,740 , §22 7,052 
Ecuador seeks wae sac eee 7 464 - 464 
Dutch Guiana..... . ame - 230 3 
PON dacescecese . 21 1,028 5 180 . 178 
Uruguay ...... ; 35 1,286 1 82 72 
Venezuela a 59 2,332 43 2,152 201 
British India..... 32 eee * ees d / 2,836 
British Malaya.... . : : E 226 232 
CRIMG .scce ’ 17 692 119 1,430 16 459 5,816 
Java and Madura . ' 365 a 
French Indo-China ‘ 
Hongkong ; 52 
arr : 
Japan, including 
PED ni o.neoue< 81 4,081 36 6,982 1,400 1,086 489 
Kwangtung, leased 
SOUTTOOTY cccccce , oa 1 295 ak a 
Palestine ........ 1 ar 7 Fa 535 95 
Philippine Islands 12 576 140 8,990 4,332 356 228 
MEE coeetéhecbeee can wee eee > 1,010 
Pn seseeeoe - 3 179 
Turkey in Asia... i 4 , <a 38 
Australia ...... 60 sh ae ‘ 1,846 4,106 
British Oceania co. aes ; ih ‘ ‘ 
French Oceania... ... - , 
New Zealand..... 43 2.045 21 1,508 1, 28% 1, 24¢ 
British S. Africa. 31 986 i ee ie? 3,555 949 
PE xcdeeseseuce 11 um wan al 3,796 
Port. E. Africa... . oben 1 56 120 187 
Other Port. Africa : bea ‘ ‘ bes as 
Canary Islands... 5 137 
Other Spanish 
Africa 111 
OMS owes: 2,206 $99,228 687 $46,536 $18,874 $53,999 $90,777 
Shipments to Non-contiguous Territories. 
ALASKA. 

Safes and vaults [number] eat atid 8 $989 
Other metal furniture and fixtures [pounds] 9,439 1,836 
HAWAII. 

Safes and vaults [number] en oe 1 R7 
Other metal furniture and fixtures [pounds 129.955 91.147 
PORTO RICO 
Safes and vaults [number] news ; 7 641 
Other metal furniture an fixtures [pounds 129,512 22,031 





Cuban Purchases of Office Appliances Decreasing. 


Commerce Reports] Average reductions of at least ten per 
cent in American sales of typewriters, adding machines and 
office specialties to Cuba for the first six months of 1926, under 
the first half of the previous year, indicate to a great extent 
how seriously the lowered consuming capacity of Cuba is cut- 
ting into the market for office supplies and appliances. It is 
also predicted that there will be a further decrease of ten per 
cent in volume for July under the June total. 
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SIMONSON@G@ 4 METAL TIP GUIDES 









For Vertical Letter Files, Ledger | Posting Trays, Card Systems and 
Check Files, Are | Indestructible 








Se 3 to r Fr Sample and 
nm or ee 


Roger A. Simonson & Co. “manuracturers 1225S. Michigan Ave., Chicago 


NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 




















r 


a 


High Speed 
ADDING-CALCULATOR | 


Meets the complete figuring demands of 
every business with greatest economy 

















SiC) CO MOHICANS 2-403 1h 





Write for a free trial 


oe ee A CONSISTENTLY 
eee GOOD PENCIL 











e of resources and opportuni- 

Intensive ties results in more than or- ———_ 
dinary success. In many 

D ] cases it proves to be the 
eve opment ga a 04 yay pooh Write for samples and prices 
whose achievements are mediocre. A careful reading of trade litera- j 
ture, of advertisements, sales plans, and other subjects which are 
met every day by men in positions very similar to your own, ee | 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 


you will read it monthly, you will find that in some way jt will in- 1 o a 
crease your capacity for work and your earning power. United States Pencil Co 

* 

Subecription price ts $2.00 a year 


THE OFFICE APPLIANCE COMPANY Philadelphia —Manufacturers— U.S. A. 


417 S. Dearborn Street, Chicago 





























BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks have a quality look and feel equal 


to that of United States Bank Notes because they are produced in exactly the 

same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 


KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH 8ST., NEW YORK CITY 


fe SDS ARAR ESSA SA (RASS SS SRS SSSA SSSR SSS SSS ESASASR SRS RSE SSR SSS 


a FOR VAN PAPERS | ERS OF VALUE 
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THAT 





QUALITY PLEASES USERS 





FOUNTAIN PENS in BLACK--RED and MOTTLED RUBBER 


ALL SIZES in ALL MODERN DESIGNS 
PRICES THAT ASSURE GOOD PROFITS 
IMPRINT LINES A SPECIALTY 


ESTABLISHED 1884 


D. W. BEAUMEL & CO., Inc. Office and Factory: 17-27 Vandewater St., New York, N. Y, 




















The Clear Signal 
—No Delay weriiac wie 
Medearis ‘icvo-r Stamps 


Save your time 


Prevent errors LAL #1 ELL TOT 


2 
















Stop losing val- 
—— time by mis- 


take and hunting 
the right stamp, as MILLER BROS. 
vou “do. when you JMDEXED STAMP 
jioned “blind” rubber stamp. , Steel Ink ERASERS and 

Put a stop to these time leaks in your office today. Clean (Made Good 63 Years) OFFICE KNIVES 
out the wasteful ones and modernize with “Indexed.” 


MILLER BROS. PEN CO. 


Any stamp-maker can supply you—or write as. 
305 Broadway, N. Y. Meriden, Conn. 


Medearis Moulding Co., Winston-Salem, N.C,G8 A 























Solidhed Ohumb Gacks 


5) 


ALL- MAIL 
COMPUTING SCALES 








STEEL NUMBERS 
4 and 8 Pounds BRASS LETTERS 
Capacities LIBERTY COLORS 
_ ‘ : es SILVER MARKING 
are giving the same efficient TACKS TACKS 


service as the well known 
Triner Parcel Post Scales 





used daily in 52,000 U. S. Post 
Offices. 
Write us your requirements. 


TRINER SALES CO. 


53 W. Jackson Blvd., Chicago, Illino's 





Solidhed “Evolet — 


A COMBINATION PUNCH 
AND EYELET SET 


Solidhed “Eyelets 


SOLIDHED TACK CO. 
37 Murray St..N. Y 




















PRESTO INK STANDS 


Automatic Closing 
MANUFACTURED BY 


BACHRACH SPECIALTY CO., 


Canadian Distributors: R. J. Lovell Co., Ltd., 144-150 Simcoe St., Toronto 
A Distinct Advance in Inkwell Design 


Suitable 


DEALERS 


Catalog and 
Discounts 






2275 Third Avenue, NEW YORK, N. 


Make 


Write for 
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WELDON ROBERTS 


Rubber Erasers 


FOR STUBBORN PENCIL MARKS 


Our New Suede! 


It Isa Rapid-Action, Smooth Eraser, 
Unrivalled In Its Field 


WELDON ROBERTS RUBBER CO., NEWARK, N. J.,U.S.A. 








$17.00 SPOT CASH LEON ISAACS & CO. TURNER &HARRISON 


—_for selling this L.C. Smith GLUCINUM PENS SILVER-ALLOY PENS 
for a $3.00 first payment. 
DEALERS! Write today The Slickest Pens Ever Made 


for details of our Spot Cash 


commission proposition on SPECIAL IMPRINT 
sales. 
eo a respon- PENS 





sibility—your $17.00 all clear 
profit All you do is to take the FOR THE TRADE 
order We deliver, collect, guar- 
antee to satisfy the customer. L. C. Smith Re-Newed Type- LET US QUOTE OUR PRICES 
writers are easy to sell Look like new. Work like new. 
If you're not handling them, you’re missing a real oppor- Established 1876 


tunity Write for our Spot Cash commission plan today. 


Smith Typewriter Sales Corp. The rans! & Sones Pasay Co., Ine, 


41B—360 E. Grand Ave. CHICAGO llustrated cataleg on application. PHILADELPHIA, PA. 























Your Ink + These Cards and Cases = PROFITS 







Note smooth 
edge of card 


Wiggins Patent Scored Cards printed in Printers everywhere are averaging a 50 
when detached 


our shop and put up in neat Wearwell oo cent profit on these cards and cases. 
wal Binder Cases will prove big money ou can get started at once towards this 
makers for you. big extra profit. Send for one of our three 
Filling an already established demand sample orders today! 


they practically sell on sight. Protected . - 
by Wearwell Cases, Wiggins Cards are WIGGINS 
always fresh and clean and detach from 
Eri: CARDS 
Book Form 


oe 











Stubsof cardsheld firm- 


ipby loser tinder tains case with a smooth, straight edge. There 


is, therefore, no waste from spoilage. 











Trial Assortment Order Sate 


No. 1— 200 cards » 2atyles, and 2C anes, 2 styles, ‘il 00 THE JOHN B. WIGGINS CO. 


No.2—1200 * 4 8 bie 5.00 1157 Fullerton Ave. CHICAGO 705 Peoples Gas Bidg. 


No.3—2500 “ 4 “ @. - ©." 2a 
i i thatinitaca aa taaate lal wae Patent paiane Cards + hints Lever osonm Cases 





SCUUMATOTUNTPOOED TUNA HCOOH TUT 1} 000 TRULEY REPU 


YES SIR! YOU CAN DEPEND ON US. 


Our Products Supply The ‘‘Little’’ Bit More That Gives Satisfaction in 
CARBONS AND RIBBONS 
On Every Single Order You Are Assured of 
UNIFORMITY—QUALITY—SERVICE—ALWAYS THE SAME 


For thirty years COBWEB and SATIN FINISH carbons, SATIN FINISH and GOLD SEAL 
ribbons have proven their quality and dependability ALL OVER THE WORLD 


We invite reliable agent and dealer inquiries. Our agency means buliding better business. 


A.P. LITTLE, Inc. Factory: Rochester,N.Y. 


New York Office—Bible House, Astor Place 









= MULTUM 
: IN PARVO 


“Much in Little’ 


FANON HU} 000 NOSSO HALA TPOPTOASTARSDTROA ASAT OAHU UAE EE UTTON FOI SAM USES RA TULARE I 
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“Every Desk Needs s a Dozen” 











334" retails @ S0c per doz.—554" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 








L. D. VAN VALKENBURG CO., Holyoke, Mass. 
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GUIDES 


Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equip- 
ment enables us to give prompt, satisfactory service on special 
card work. An investigation will reveal the profit possibilities 
this line offers you. 





We do not sell to consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mass. 








“tsa 
Hanson” _ 
That means it is a real 


postal scale for a real 
business office. Four 
practical capacities— 

2-Ib., $8.50 5-Ib. $7.50 
20-Ib., $7.50 50-Ib., $9.00 


HANSON BROS. SCALE CO. 
539 N. Ada Street, 'Chicago 


Distributors: 
Associated Stationers 
ply Co., Chicago, 
Bates & Holdsworth Co., 
Framingham, Mass., 
The UHirschberg Co., At- 

lanta, Ga. 


Sup- 
































Travelers’ Weekly 
Travelers’ Monthly 
Personal Expenses 
Radio Record 


Send for Samples 
Beach Publishing Co 


759 Book Building 
DETKOIT - MICH. 



















































7CARDINELE 
INDISPENSABLE 





Sivas 





IN OF FICE, HOME ano SCHOOL 








INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 


COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 





THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 


















The only 
brush that 
sherenas ¢ ly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
VICES, Typecieaning end 





ro 














General cleaning end made of 
substantial Camel. Hair. 
attractive colored display 

ecard with each order. Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept.A 
32 Years 








made of stiff China Bristies, | 


196-201 Ctatayette Street, Ne New iow’ York ———a 






| 















This Metal 
Counter Cabinet 


finished in brewn with 
gold lettering, contains 


40—10c pkts. 
Moore Push-Pins 
(Glass Heads—Steel Points) 
and 110—10c pkts. 
| Moore Push-less Hangers 
| (Scientifically Constructed for Strength) 
Advertised for 26 years 
| Used in “Nearly Every Home” 
List $15 Dealers $10 


| Moore Push-Pin Co. 
(Wayne Junction) 
Philadelphia, Pa. 


Send for illustrated folde 
Price list and discounts 


“L” Metal 
Vv tees emt 
| 





i 
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SY 
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Counter Display | 
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The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 
tire now in use. 


Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber air-cushion 


key caps. 
Magic Touch key caps clean up like new by using damp 


cloth and little soap. When in search of something better, look 
up Magic Touch. Guaranteed for one year. 


The Park Company, 19 Park Place, New York City 





Patented Jan. 4, 1921 
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+ J 
A Penholder With a Personality 
Gece — 
School officials prefer it 
because it makes easier 
the keeping of thumb 
and forefinger in cor- 
rect position. It is scien- 
tifically correct in size, 


weight and shape. 
A quick seller. 





The Zaner-Bloser Pen- 
holder fits the hand, 
keeps the fingers where 
they belong, discour- 
ages pinching and grip- 
ping and thereby makes 
writing a pleasure. 


Retail Price 5 Cents—Samples Upon Request 


ZANER & BLOSER COMPANY 


Dept. O. Columbus, Ohio 





POLK’S 
REFERENCE 
BOOK 





F Direct Mail 
Book git oe 


Shows how to in- 
crease your business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 
figures. Who, where 
and how many 
prospects you have 
Over 8,000 lines of 
business covered. 

Write for your 

FREE copy. 


R.L. POLK & CO. 
Detroit, Mich. 
445 Polk Directory 
Building 
Branches in princi- 
pal cities of U. § 














BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it holds one card ‘ 
securely as well as a _ Te ae mee 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers, 

















Markilo 
Envelopes 


With chemically 
united edge seam 
Patented Sept.30, 
> 1924. (G. Perry) 




















The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 
loid work. Every business institution can use 
Markilc envelopes to profitable advantage. Made in 
any size for loose leaf ring books, file cards and 
special purposes. 

The Markilo is already regular merchandise with 
many stationers. Samples, prices, etc., for the asking. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 














AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 











Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
. RING (Cross-Section View) 





PAT. DECEMBER 21, 1916 
_ — —$—$—$—$— 











The OLIVER Speedster 


MODEL ELEVEN 


Our finest product, pre- 
senting the latest features, 
a velvet touch and Standard 
Three Bank Keyboard. 





Write for attractive dealer terms. 


The OLIVER Typewriter G. 
WOODSTOCK, ILLINOIS 








AUTOMATIC 
MAILING MACHINE 


Will Gather, Fold and Insert several pieces of 
mail into envelopes up to 5000 per hour. 


Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. 
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A.W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 
perience of the oldest 


No other lead in the 
& world is like it. 
lead mills in existence. 
ORIGINAL — DURABLE — UNIFORM 
Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“* Pencil Factories Established in 1761"’ 





Into this brand is concen- 


trated the skill and ex- 











EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board) 








Patent 
Pending) 


“It Snaps Shut” 
eA. AW. as very satisfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 
Strayer Coin Bag Co., New Brighton, Pa. 








PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 
conscientious service. Write for terms. Book free. 


Specialty:—Typewriting and Adding Machines. Address 
E. G. SIGGERS 


Suite 33 N. U. Building 
Washington, D. C. 


MARKIT TICKET PRINTER 


Every Store and Steckroom should have it 


, 









For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


heat CA PRINIERS A 


— wa 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE: wood, glass, tin, paper, etc. by means of a 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


MANUFACTURERS OP COIN BAGS—WALLETS—PILE BOXES 











Kobler eres for Typewriters 


Patented in U. 8S. A. and Foreign Countric s 
Improvements Patented Separat 





Kobler & Co. 


INC. 
594 26th Street 
West New York 


New Jersey 








Literature 
Free. 

















Addressing Machine Stencils 
FRONES COMFANY 
392 Broadway, New Y ork 


are manufacturers of typewriter stencils for 
existing makes of addressing machines. 


Exclusive agents wanted. 














HANDY-ROLL CO. 


P. O. DRAWER O-Fruitvale 











OAKLAND, CALIF. 


DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 
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TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
a Record the hour and minute A. M. & 
Bed Plats P. M., firm name and character of the 
transaction—such as Received, Sent 










Out, Started, Finished, etc. 
MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 
the paper. 
Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
106 Church Street New York, N. Y. 







MODEL B MODEL A 











Made of Sheet Steel 
Last a life time 
Interlocking and nesting 


A real storage system—enameled in 
colors, red, blue, green, orange, gray 


and black. 
Best for Vault—Best for Counter 








FOR STORING WRAPPED COINS 


Co. 


‘Gilalelialal- linn Oe 


The C.L.Downcy 


941-943 Clark St. 








The Featherweight Eyeshade 


is constructed to protect the wearer’s 


eyes from glaring artificial or natural 
lights or brilliant reflections Durable, 
hygienic, adjustable, lightweight Where 
it touches the forehead, the celluloid is 
curled, presenting a smooth surface. 





The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 














: ’ | 
Profits! 
If you are inter lin easy, quick profits, you should investigate the 
Rotospeed Agency in your towr oa 
With a practically unlimited market and an already created demand, 
the Rotospeed Agency offers an unusual money-making Opportunity 
Write today f f 


r the fact 
THE ROTOSPEED COMPANY 580 Fifth Street, Dayton, Ohio 


—— R9IOSPEER 
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ick Sellers—Big M Makers 
Qui ers—Big ones 


ORN 














*“ Handy Files 


Their pocket pages keep 
papers in order but instantly 
access’ le, indexed A to Z, 1 to 





31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


with pasteless pocket pages for 
news clippings, striking advts,, 
etc. The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 


Autograph, Cam Portrait, 
Postcard, Disc Record, Gresting 
Card. Memory, School Mem- 
ories. 





Books - Games 
Double Dummy Bridge Boards 
Write for prices and special discounts. 


W. 6. Hom, Bro. & Go. 3% 200 Sth Ave, New York 














| finished correspondence preparatory to filing, for keep- | 
| ing pending matters, incoming mail, “dictate,” etc., on 


| an exceptional service. 


BRISTOW RADIAL DISTRIBUTORS 
MAIL SORTING MADE EASY 


For speedy sorting of incoming mail, for dividing 









the correspondent’s desk, BRISTOW Distributors offer 
No guides to tilt or fumble ! 


Made in four 
Model 
No.1 


with—every compartment always open. 
sizes. STATION- 
ERS—let me send 
you full informa- 
tion. 


STANLEY R. 
BRISTOW 


22-24 Central Ave., 
West Orange, N. J. 













W EITGsa es 
Gold Pen Points 


leaders in the trade, known for their perfection and 
Your trade gets 100% satisfaction if you 
You can unhesitatingly guarantee any 
We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


You'll be glad you did. 


are 
first quality. 
ise Weigel pens 
pen point made by us 





Send today for samples and prices 


E. O. WEIGEL & SON 
587 South Tenth Street Newark, N. J. 



















eres 


GUMMED CLOTH PATCHES 
FOR REINFORCING 
LOOSE LEAF SHEETS 
Put up in boxes of 100, Packed 1000 to the Carten 


BY 


12 WEST 17th ST., N.Y, 





MAN 4 RED 






CROWNOLO MFG, CO., 





NICKEL PLATED 
BRASS 


RINGS 


WILL NOT RUST 








FOR LOOSE LEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 
EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


|p" —-81.75 
PACKED 100 IN A BOX PRICE PER 100 | ig 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 
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No, 8500 “Uhl Steel Postur” Chair 


Business Men Are 
Quick To Grasp 
UHL Value 


Most business men are wide awake and far 
from slow in grasping good values. Perhaps 
the reason why they grasp the value in UHL 
equipment so quickly is because the value 
is so evident. 


UHL steel equipment is desirable equipment 
because it possesses such a marked degree 
of usefulness. In the UHL line are found 
only those articles needed every day. Such 
products, of course, have to be built for 
service—long, hard wear. 


UHL equipment does give service. The 
material employed, the character of the 
workmanship and the experience incorpor- 
ated in each product cannot help but result 
In service-giving equipment. 


The UHL line is fully guaranteed and 
backed by an organization strong enough 
to carry out its guarantee. If you are not 
receiving the benefits from the UHL line, 
better wire us today. 


Toledo Metal Furniture Co. 


1370 Hastings Street 
TOLEDO, OHIO 




















The Leading Trade Paper 
for the 


Office Equipment Industry 


in Germary 





“Buro = Bedarf - Rundschau” 
(Office Equipment Review) 


Founded and Edited 
since 1908 
by Friedrich V. Schack 


Issued Weekly 


Circulation in all German 
speaking countries 


Subscription Rate: 
$4 per year 
$6 for 2 years 


Specimen copy free. 


Buro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 
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ARE YOU? An Exclusive 


aoe Proposition on 


trade doings in Carbon Paper 
GREAT BRITAIN? Grand Prize Carbon Paper, the choice of 


stenographers and office managers, may 





If so, there is only one now be obtained with an exclusive terri- 
way of keeping abreast torial selling privilege—a short cut to 
of the times and that dollars and cents to the established 


dealer of vision. 


is by the regular as 
monthly receipt and A clear, sharp, lasting impression from a 

carbon that will not curl or smear is the 
perusal of the dream of every stenographer—and they 
have found their dream come true with 
Grand Prize Carbon Paper. 


BRITISH STATIONER And—a carbon that will sell steadily at 


a genuine profit is the hope of every 
dealer—Grand Prize Carbon is that hope 


. fulfilled. 
—a monthly journal 
for the Stationery and Liberal discount is made on all orders to 
Allied Trad h our appointed territorial dealers—be one 
— aa ee of them and do more big business in a 
editorial pages are big and profitable way. 


ee for —— = We will send samples to your list of 
struction, originality prospective customers absolutely free of 


and general interest. charge to you—and we will co-operate 
fully with you in EVERY way. 

Write today for complete information on 
our Money-Making Sales Plan for car- 
bon paper. 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
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Valid Values! THE WHOLE WORLD APPROVES 
OUR GOLD STANDARD Remanufactured 
UNDERWOOD TYPEWRITERS 


Incomparable in 
Quality - Price - Beauty 





MR. DEALER. CONSIDER THESE FACTS 
AND SAVE LOSSES 


The World’s Approval A Manufacturer’s Approval 
and the General Demand VERSUS for his own gain 


WHICH INTERESTS YOU? 


We Wholesale - Export - All Makes 


GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 BROADWAY, NEW YORK 








MAMA ag 


WAN SHAM ADAMI ANA 


Nyt 


NTT TTTTALLLHLM LLL LLL CR LCE) 


Ne TTT UTMT MLM MLL ULLLL LULL 


TIOMOUACAVUUARL AOSTA YUVA 


| “M. B. 99 To us “M. B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for you! 
American goods are extremely popular in France and much needed too. This 
especially applies to office furniture and all modern business appliances. 
To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication ‘‘par 
excellence.” Asa matter of fact, M. B. was the first to 
advocate highly efficient business methods in France and 
was the pioneer of modern office equipment in this country. 
So it is no wonder that it is read all over France, Belgium, 
Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 

Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 
ment will write ads that pull for you or translate your copy into 
French just as you like. 


“MON paren, ’” 186, Faubourg St-Martin, PARIS, Xéme Arrt. par? | 
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The answer to the wear-resist- 
ing qualities of BUSHNELL’S 
PAPEROID Wallets and Filing 
Pockets lies in the hemp-rope 
fibre employed in making 
Bushnell’s ‘‘Paperoid’’. These 
tough fibres seem to know no 
limit when it comes to lasting 
durability. 








ALVAH BUSHNELL COMPANY | 


925 Filbert St. 
PHILADELPHIA, PA. 




















TA Utility Stapler 


FOR GENERAL USE 


The Acme Stapler, Model No. 2, is especially 
adapted for general office purposes. It drives a broad, 
flat staple through thick, tough stock, yet holds the 
thinnest paper equally well and without danger of 
mutilating. 















The Acme line provides models for all stapling re- 
quirements. Dealers find the line profitable. It calls 
for minimum sales effort and gives maximum user 
satisfaction. If you do not have recent literature, 
and prices, a post card request will bring complete 
information. Ask for it today. 


ACME STAPLE COMPANY 


1643 Haddon Ave. CAMDEN, N. J. 
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Everything for the Office 


Any machine, appliance, method, plan, 
equipment, device, service, sundry or 
supply which makes for efficiency or 
contributes to health, comfort, con- 
venience or speed in a business office 
is qualified for display, and can be 
demonstrated to advantage at the 
National Business Show. 


See the Next— 
NATIONAL BUSINESS SHOW 





America’s Efficiency Exposition 


CLEVELAND 
at the 
Public Auditorium 
November 15th to 20th, inclusive 


“It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 


. 
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COLUMBIA 


The COLUMBIA STEEL EQUIPMENT 
COMPANY makes a complete line of Steel + | 
Filing Cabinets in Standard, Counter and | 
Desk heights—Wide and Half Sectional 
Lines—Card Index and Storage Cabinets 4 

Posting Trays, etc. | 


You are cordially invited to call at our 
Showroom or to write for detailed infor- 


| | mation and territorial opportunities. . 
| eee Columbia Steel | 
Equipment Company 7 


Office and Showroom M. C. Box 2130 
1735 Chestnut Street Philadelphia 
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Sell Corona 
tor Christmas 


This impressive double page spread will appear in the 
December 4th issue of the Saturday Evening Post. 
We’re running it to help you . . . to make your 
Corona sales this Christmas bigger than ever before. 
Our broadside being mailed to all Corona dealers 
gives full details on our other Christmas sales helps. 










The Persona 


The Ball Bearing 
Writing Machine 


Office Machine 





LC Smith & Corona Typewriters Inc 


Established 1903 


Factories at Syracuse, Groton and Cortland, N. Y. 
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Sound Protection 
At Low Cost 


Business men do not begrudge the 
























costs for protection. Such costs are | Wor 


low, particularly low in comparison 
with the benefits. Protecting records 
is simply safeguarding the foundation 
of business. Without these records 
adjustments from fire are difficult. 
With the proper records satisfactory 
settlement is made easily. 


As a dealer, you are selling protection 
—not so many pounds of steel, put to- 
gether to form a container. You are 
selling a manufacturer’s word that, 
for the money, no better protection 
can be obtained. 





SCHWAB Safes give the necessary 
protection. They have proved this in 
actual use everywhere. SCHWAB 
Safes and the SCHWAB Plan are a 
good combination. Full details to in- 
terested dealers. 


The Schwab Safe Co. 


LAFAYETTE, IND. 













sold in 


less than 
one year 





Surpassing all previous sales records in 
mechanical figuring equipment, 35,000 Bur- 
roughs Portables have been sold in less than 
one year. The universal welcome that this 
machine has received during the present year 
is one of the outstanding events of the office 
appliance industry. Never before has a me- 
chanical figuring machine been so spontane- 
ously and heartily accepted by the public. 
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Burrou 
Portable Adding Machine 


The Burroughs Portable merits this excep- 
tional response. This light, compact and 
sturdy machine adds up to $1,000,000.00 It has 
the full standard visible keyboard. It is oper- 
ated with only one hand and can be carried 
to wherever it is needed for use. 


Every Burroughs Portable is built by Bur- 
roughs, guaranteed by Burroughs, and backed 
by Burroughs mechanical service. 


Burroughs Adding Machine Company 
Detroit, Mich. 


Other Factories at Windsor, Canada, and Nottingham, England 
Sales and Service Offices in all the Principal Cities of the World 
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DESK CLEAN—letters in the mail—nose all powdered—ready 
to go! No need for ‘‘overtime’’—no spotty work—no tired 
wrists and aching backs where there’s a Woodstock Electrite. 
It’s the modern typewriter—a fine standard machine powered by 
electricity. It means faster, easier, more pleasant work for her; 
better, clearer, smarter letters for you. Send for the Woodstock 
Electrite booklet and learn how this modern typewriter can speed 


things up in your office. 


WOODSTOCK TYPEWRITER COMPANY, Woodstock, Ilinois 
Bran n Pri lie igent , e Wor 















Worlds Typewriting 
Championship 


(Won on the 
' UNDERWOOD 


I 32 words a minute for one hour! 42,073 strokes or more 
GEORGE L. HOSSFIELD than 11 strokes per second! A phenomenal performance 
World’s Champion Typist of speed and accuracy by the World’s Champion Typist 
in establishing a new World’s record on the Underwood 
at the 21st Annual International Typewriting Contest, 


Town Hall, New York. 


EVERY World’s Typewriting Not only was the World’s Typewriting Championship 
Championship for 21 consec- won on the Underwood, but the"World’s Amateur Type- 
utive years has been won on writing Championship and the World’s School Type- 
the Underwood Typewriter. writing Championship as well. 


First to win 


Gov. Alfred E. Smith Trophy 


Miss Hilda Dehl of Casey High School, Illinois, 
won the World’s School Championship in competition 
against 32 other State Champions drawn from coast to 
coast. Her name is the first to be engraved on the new 
Lure = SN Governor Alfred E. Smith American School Novice 
i SS Typewriting Championship Trophy. 


UNDERWOOD 


| Yy “The Machine of Champions 

















